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Acquisitions
Accenture Deepens Banking Capabilities in Malaysia with Acquisition of Aristal

21 July 2025

Accenture has acquired Aristal, a Malaysia-based consulting and digital transformation firm
with deep expertise in financial services—marking Accenture’s first banking-focused acquisition
in the country.

The acquisition strengthens Accenture’s talent and capabilities to help banks in Malaysia
upgrade their core systems, improve operations, and manage large-scale changes like mergers
and system transitions.

Founded in 2006, Aristal is recognized for its high-quality advisory services and deep expertise
in core banking transformation. The firm has built a strong track record of successfully
delivering large-scale IT and business transformation programs for leading financial institutions
across Malaysia, Indonesia, Singapore, and Thailand.

“With deep expertise in core banking systems, Aristal has helped banks upgrade outdated
platforms, improve operations, and deliver better customer experiences—capabilities that will
strengthen Accenture’s financial services offerings,” said Paul Ng, Financial Services Lead,
Southeast Asia at Accenture. “Their experience implementing core banking platforms, designing
operating models, and supporting post-merger integration will enhance our ability to help
banks across Southeast Asia transform faster and operate more efficiently.”

Aristal’s highly skilled and senior team of 30 will join Accenture’s Financial Services practice in
Malaysia. Coupling its sector knowledge with Accenture’s technology and managed services will
enhance delivery of end-to-end transformation projects for clients at scale.

Banks across the region are upgrading their core platforms to keep pace with complex mergers,
acquisitions, and regulatory demands. With the global core banking market projected to reach
USD 28.8 billion by 2027, Malaysia is expected to follow suit, driven by industry-wide efforts to
modernize systems and strengthen digital capabilities.

“This acquisition expands our pool of experienced professionals in Malaysia and strengthens
our ability to support clients driving core banking transformation,” said Azwan Baharuddin,
Country Managing Director, Malaysia at Accenture. “It reflects our commitment to developing
local talent and helping clients harness the power of technology, data, and Al to reinvent how
they operate, compete, and grow in an increasingly dynamic banking landscape.”

“Joining Accenture opens up tremendous opportunities for our team here in Malaysia to grow
and contribute on a larger stage,” said Lin Kok Liong, Managing Director at Aristal. “By
integrating into Accenture’s global network of innovation and talent, we’re not only expanding
our own capabilities, but also enhancing the value we can deliver to clients locally.”

The move underscores Accenture’s continued investment in Southeast Asia to help clients
embrace Al, cloud, and modern core systems. This includes recent initiatives such as
the acquisition of Percipient’s digital twin technology for banks in Singapore, and the
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establishment of the Al Refinery Engineering Hub, to accelerate innovation and scalable
transformation across the region.

The financial terms of the transaction were not disclosed.
AMETEK Completes Acquisition of FARO Technologies
21 July 2025

AMETEK, Inc. announced that it has completed its acquisition of FARO Technologies, Inc.

for $44.00 per share in cash, or approximately $920 million, net of cash acquired. The
completion of the transaction follows approval from FARO shareholders and the receipt of all
regulatory approvals. As a result of the completion of the merger, the common stock of FARO
will no longer be listed for trading on Nasdag.

"We are pleased to announce the closing of this highly strategic acquisition and are excited to
welcome the FARO Technologies team to AMETEK," said David A. Zapico, AMETEK Chairman
and Chief Executive Officer. "FARQO's leadership in 3D metrology and digital reality solutions
enhances our capabilities in precision measurement and supports our expansion into attractive
market segments."

FARO joins AMETEK as part of its Ultra Precision Technologies Division within AMETEK's
Electronic Instruments Group. FARO Technologies is a leading provider of 3D measurement and
imaging solutions, including portable measurement arms, laser scanners and trackers, software
solutions, and comprehensive service offerings. FARO's precision manufacturing and digital
reality solutions serve a diverse range of end markets. FARO had annual sales of

approximately $340 million.

Company News

ALICE Technologies Appoints ConTech Executive Stan Singh as VP of Product
22 July 2025

ALICE Technologies, creator of the world’s first generative construction platform, announced
that Stan Singh has joined the company as Vice President of Product. In this role, Stan will lead
product strategy and development across the ALICE suite, with a focus on enhancing usability
to drive broader adoption across the entire project lifecycle.

Stan joins with more than a decade of experience in construction and technology. He began his
career on-site with US contractors Turner Construction and Kitchell, before moving into product
leadership roles at Bluebeam, Raken, Doxel, and UpKeep.

Commenting on his appointment, Stan said, “My work in the sector has focused on improving
planning tools so that they better support decision-makers throughout the construction
process.
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“I’'m excited to join ALICE and help guide the next chapter of product innovation. Project
schedules are often complex, rigid and disconnected from field operations — that’s where ALICE
comes in.”

Stan’s experience spans both early-stage startups and scaled platforms, and has consistently
focused on building software that speaks to the needs of field teams. He was the first product
hire at Raken, where he helped transform the company from an early-stage startup into a field-
focused construction platform. Over six years, he expanded the product from a single feature
into a suite of tools used by superintendents and field teams.

At Doxel, he led the development of Al-powered solutions using 360° cameras and BIM to
automate visual progress tracking on complex projects, such as data centers and hospitals.

Most recently at UpKeep, he helped modernize the platform, improved user experience and
laid the groundwork for Al-enabled workflows.

At ALICE, Stan will focus on creating a simple, visual project planning and scheduling experience
for office and field teams to help make Al-powered optimization a seamless part of everyday
decision-making to explore scenarios and mitigate risk.

René Morkos, Ph.D., founder and CEO of ALICE Technologies, said, “Stan’s strength is making
complex systems easier to use, without losing their depth and initial capabilities. He has
consistently built software that’s both technically robust and deeply intuitive. That’s exactly
what our customers need as they rely on ALICE to manage uncertainty and coordinate large
teams.

He brings a rare blend of construction domain insight and product leadership at scale. His
experience will be key to expanding our impact and sustaining the momentum we’ve built
through two consecutive years of doubling revenue. We're thrilled to welcome him to the
team.”

CGS ANNOUNCES CORPORATE RESTRUCTURING; FORMS FOUR INDEPENDENT
COMPANIES TO ACCELERATE GROWTH

22 July 2025

Computer Generated Solutions, Inc. (CGS), a global provider of software applications,
enterprise learning, customer experience and business process outsourcing services,
announced that the company has restructured into four new legal entities, each designed to
sharpen focus, accelerate growth, and better serve their respective markets. The newly
established companies are:

= Computer Generated Solutions, Inc., a technology company encompassing CGS’s
applications software development arm and its market-leading BlueCherry® supply
chain management platform for fashion brands, retailers, and manufacturers;

* CGS Global Immersive Inc., a technology company offering artificial intelligence (Al),
extended reality (XR) and other advanced technology products that power next-gen
workforce upskilling and collaboration;
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» CGS Global Learning Inc., a business transformation company delivering strategic
consultation, programs, content, and delivery, supporting enterprise-grade corporate
learning and development (L&D); and

» CGS Global Technology Services Inc., encompassing CGS’s business process outsourcing
teams across the globe, including the U.S., Romania, Israel; India, Chile, and Columbia.
This company delivers a comprehensive array of front-, middle-, and back-office
solutions that empower clients across industries to focus on their own growth-driving
key competencies.

Each company now operates independently with Phil Friedman, CGS’s founder and CEO,
transitioning to new roles as Executive Chairman for each of these privately held companies.
Each company also has a strong bench of veteran executive leadership who continue to drive
the strategy and operations of these businesses.

“Over four decades, CGS has driven exponential growth with a diversified portfolio. I’'m very
proud of everything we’ve achieved together, thanks to the passion and ingenuity of our people
and the collaborative work we’ve done with some of the world’s most admired companies,”
said Friedman. “With the help of our new board members, each of these new businesses will
sharpen their focus and agility on solving our clients’ toughest challenges in rapidly evolving
markets.”

Boards of directors
Accomplished leaders with decades of experience across fashion, technology, learning, and
global operations have joined the new CGS corporate entities:

Ari Hoffman, Board Member, Computer Generated Solutions, Inc.

Ari Hoffman, one of fashion’s most influential executives, joins the board of Computer
Generated Solutions, Inc. (CGS), bringing over three decades of leadership with some of the
world’s most iconic brands, including Yves Saint Laurent, Christian Lacroix, St. John, Lacoste,
GANT, Benetton, Scotch & Soda, and Ted Baker.

Recognized on the industry’s Power 100 List, Ari is known for his ability to reposition heritage
brands, accelerate growth, and drive global retail transformation.

As President and CEO of GANT USA, he led a strategic repositioning and launched the award-
nominated GANT by Michael Bastian collaboration. At Lacoste, he was instrumental in
revitalizing the brand in North America, repositioning it for a new generation of consumers and
driving retail expansion. As CEO of Scotch & Soda under Sun Capital, Ari led the company
through a period of robust growth and international expansion.

Most recently, as CEO of Ted Baker North America, he spearheaded the post-acquisition
transformation under Authentic Brands Group, modernizing the business and advancing digital,
retail, and operational capabilities. He also brings early-career experience in luxury fashion at
Yves Saint Laurent, where he developed a deep foundation in brand storytelling, product
integrity, and aspirational retail.
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Kamal M. Bherwani, Board Member, CGS Global Immersive Inc.

Kamal M. Bherwani joins the board of CGS Global Immersive Inc. as a visionary technologist and
business leader with nearly four decades of experience driving innovation across Al, digital
media, government technology, public health, and private equity. A recognized thought leader
in Al, data analytics, and digital transformation, Kamal has spent his career helping
organizations harness technology to solve complex, real-world challenges.

As the former CEO of GCOM Software (now Voyatek), Kamal led the company through a period
of rapid growth in delivering data-driven solutions to public sector clients. He brings extensive
board experience spanning technology, energy, media, government, and nonprofit sectors,
including Magine (digital media), Syzygy (clean energy), Evolution Well Services and AMP
(energy), HZO (thin film coatings), Queens Community House (community development), and
the advisory boards of SambaNova, and previously Dell, IBM, HP, and Symantec. He is also the
founder of PreClivity, a nonprofit focused on combating fentanyl-related deaths following the
tragic loss of his son.

Steven M. Goldman, Board Member, CGS Global Learning Inc.

Steven M. Goldman, a veteran legal and public policy expert with deep experience across
finance, regulatory reform, and board governance, joins the board of CGS Global Learning Inc. A
former Commissioner of the New Jersey Department of Banking and Insurance, Steve has
helped shape national and international insurance regulatory frameworks and testified before
Congress (and the New Jersey Legislature) on issues ranging from health care to risk
management. His strategic insight into institutional compliance, cross-border collaboration, and
public-private partnerships offers a valuable perspective to global enterprises navigating
complex regulatory and workforce environments.

Currently a managing partner at PBM Capital Group and previously a corporate partner at
Kramer Levin, Goldman has advised boards on high-stakes M&A, financings, and corporate
governance. His civic leadership includes appointments by President Obama and long-time
service to institutions such as the Kennedy Center, CUNY’s Macaulay Honors College
Foundation, and Holy Name Medical Center.

Betzalel Kenigsztein, Board Member, CGS Global Technology Services Inc.

A veteran telecom executive with over 35 years of experience leading complex, multinational
operations across Latin America and Europe, Betzalel Kenigsztein joins the board of CGS Global
Technology Services Inc. He brings unmatched operational and strategic expertise from his
tenure as CEO of Cable & Wireless Panama, SVP/COO at Liberty Latin America, and senior
leadership roles at Liberty Global, where he oversaw customer operations, regional service
centers, and digital infrastructure across more than 40 countries.

Known for transforming legacy systems, scaling customer service excellence, and leading post-
acquisition integrations in dynamic, high-stakes environments, Betzalel offers deep insight into
global service delivery, tech infrastructure, and workforce optimization. He has extensive,
global board member expertise across Bahamas Telecom Company, Liberty Cablevision Puerto
Rico, Liberty Costa Rica, and Cable and Wireless Panama.

Page 8 Click here to return to Contents

Copyright © 2025 by CIMdata, Inc. All rights reserved.



Global Leader in PLM Research, Education, and Consulting
+1.734.668.9922 | CiMdata.com

Hewlett Packard Enterprise announces board enhancements to support ongoing
transformation and drive shareholder value

16 July 2025

HPE announced several enhancements to support HPE’s ongoing transformation, including the
formation of a new Strategy Committee of the Board and the appointment of Robert (Bob)
Calderoni, a veteran technology executive and current Chairman of KLA Corp., as a director
effective July 16, 2025. These enhancements were made as part of the Board’s continued
efforts to drive shareholder value, and in connection with a cooperation agreement with Elliott
Investment Management L.P. (Elliott).

The newly formed Strategy Committee will assess the strategies of HPE’s businesses and
identify opportunities for additional value creation. Calderoni will chair the Strategy
Committee, and it will also include Gary Reiner, Raymond Lane, and Charles Noski. In addition
to chairing the Strategy Committee, Calderoni will join as a member of HPE’s Integration
Committee, which was formed by the HPE Board following the closing of the Juniper
transaction.

Pat Russo, Chair of the HPE Board, said, “We are pleased to welcome Bob to our Board. His
perspectives and experiences will complement those of our existing directors, and | look
forward to collaborating closely with him as we work together to drive increasing value for our
shareholders. HPE has an exciting opportunity ahead given the recent close of the Juniper
Networks acquisition, and Bob has directly relevant experience that will be invaluable to us. The
Board is focused on providing management with the support and engagement necessary to
successfully integrate this acquisition, which will strengthen HPE’s value to both customers and
shareholders.”

Calderoni said, “HPE is one of the most storied technology companies in the world, and | am
excited to join its Board. | look forward to leveraging my networking, infrastructure and
software experience as | work closely with current Board members and the management team
to explore options for value creation. Having overseen major technology company
transformations before, | understand the urgency and am energized by the magnitude of the
opportunity ahead.”

Jason Genrich, Elliott Partner and Senior Portfolio Manager, said “We appreciate the positive
dialogue we have had with HPE’s Board and see substantial value ahead. We believe Bob’s
appointment to the Board and his leadership of the new Strategy Committee will help HPE
identify meaningful operational and strategic opportunities for shareholder value creation. We
are pleased with today’s outcome and look forward to continuing our collaboration with the
Board and the management team to support HPE’s ongoing transformation.”

In addition to Calderoni’s appointment and the formation of the new Strategy Committee,
HPE’s cooperation agreement with Elliott includes an information-sharing agreement that will
allow for an ongoing dialogue between Elliott and HPE, as well as the customary standstill,
voting, and other provisions. The agreement also gives Elliott the ability to appoint an Elliott
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representative to the Board at any point up until the expiration of the standstill, as detailed in
HPE’s Form 8-K filing.

The full agreement between HPE and Elliott will be filed on a Form 8-K with the Securities and
Exchange Commission.

Hexagon welcomes new President and CEO, Anders Svensson
21 July 2025

Hexagon, the global leader in measurement technologies, announced that Anders Svensson has
officially assumed the role of President and CEO as of 20 July 2025. His appointment was first
announced on 20 January 2025.

Anders Svensson succeeds Norbert Hanke, who has served as interim President and CEO since
November 2024. Norbert will now take on the role of Group Executive Vice President where he
will assume responsibility for people and culture at a group level and lead ventures and other
strategic projects. He will continue reporting directly to Hexagon’s President and CEO and
remain a member of Hexagon’s executive management team.

Anders Svensson, President and CEO, Hexagon AB, commented, “It’s a great honour to join
Hexagon and to be part of a business with such a strong legacy of innovation and market
leadership.” He continued, “Hexagon is uniquely placed to capture several disruptive growth
opportunities, including autonomy, robotics, digital twins and the real-world application of Al. |
look forward to working with new colleagues to build on this strong foundation for further
profitable growth.”

Modelon AB onboards TLK Energy GmbH as Reseller of Modelon Impact
22 July 2025

Modelon AB announces the onboarding of TLK Energy GmbH as a new reseller of Modelon
Impact, the company’s flagship cloud-native system simulation platform.

TLK Energy will offer its commercially developed Process System Library through Modelon
Impact, enabling users to model, simulate, and optimize complex thermal and energy systems
in a browser-based environment. TLK Energy will also deliver the TIL Suite via Modelon Impact
to its customers, ensuring seamless integration and enhanced simulation capabilities.

In addition, TLK Energy will utilize Modelon Impact for the delivery of Modelica training. Thanks
to the platform’s cloud-native architecture, training attendees will gain direct access to the
simulation environment without requiring any local software installation — streamlining
onboarding and improving accessibility.

“This collaboration is an exciting step forward,” said Pieter Dermont, Chief Revenue Officer at
Modelon. “TLK Energy brings a deep expertise in thermodynamic system simulation with
Modelica and is a respected partner to its customers. We're thrilled to be working together to
broaden access to impactful simulation solutions.”
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“Our cooperation with Modelon allows us to further enhance the user experience of our
libraries by leveraging Modelon Impact’s cloud-based technology and intuitive user interface.
This partnership brings the original vision of Modelica to life — giving customers the freedom to
choose between professional simulation tools based on their specific needs and preferences,”
said Manuel Graber, CEO at TLK Energy.

This partnership reflects the expanding ecosystem surrounding Modelon Impact, highlighting
the platform’s ability to serve as a collaborative hub for engineering teams, simulation experts,
and training providers. The integration of third-party libraries and learning services underscores
Modelon Impact’s role as a scalable and open simulation environment with broad industry
adoption.

Propel Software Partners with Razorleaf to Deliver Seamless PLM Integration to
PDM and ERP

23 July 2025

Propel, creator of the first product value management (PVM) platform to transform

how businesses create, market, sell, and service products, announced a strategic partnership
with Razorleaf to provide advanced product data management (PDM) and enterprise resource
planning (ERP) integration to Propel. Razorleaf is a globally recognized systems integrator
specializing in engineering and manufacturing technologies. Its easy-to-use, standardized
platform, CLOVER, enables Propel customers to create a complete digital product thread that
evolves with business needs to improve collaboration and drive faster product development.

Built on Salesforce — one of the world’s most adopted and secure business platforms — Propel is
the only solution that unifies product definition, quality, and commercialization by combining
three software categories that have been historically siloed: product lifecycle management
(PLM), quality management (QMS), and product information management (PIM).

This partnership combines Razorleaf’s deep knowledge of integrating and migrating product
data across domains including PDM, PLM, MES and ERP with Propel’s powerful PVM

platform. With more than 50 connectors and steadily adding more, Razorleaf’s CLOVER
platform integrates Propel’s PVM with leading PDM systems (SOLIDWORKS, Autodesk, Creo)
and enterprise platforms (NetSuite, SAP, Oracle). This collaboration creates a seamless digital
thread, ensuring secure, traceable data flow across the product lifecycle. The result:
engineering data moves smoothly and securely across systems, improving traceability, version
control, and change management throughout the entire product lifecycle.

“Today’s manufacturers require seamless integration between their design data management
tools, PLM systems, and ERP,” said Eric Schrader, Chief Product Officer, Propel. “Our

partnership allows customers to eliminate silos between engineering and downstream teams,
providing a cohesive environment to review and accept design changes within a single product
thread — accelerating innovation cycles while ensuring data consistency across the enterprise.”

“We're excited to collaborate with Propel to deliver PDM and ERP integrations that empower
engineers and unify data across PLM, QMS, and PIM.,” said Eric Doubell, CEO at Razorleaf.
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“Together, we’re enabling clients to connect their digital engineering processes, drive
innovation, and make smarter, faster business decisions.”

Key benefits of the partnership include:
e Automated design data and ERP syncing with PLM
e Greater visibility into engineering data across the product lifecycle
e Reduced manual effort and data duplication

e Minimized complexity and costs traditionally associated with systems integration

Syncron and Trillium Digital Services Announce Strategic Partnership to Accelerate
Aftermarket Transformation, Driving Improved Asset Utilization and Uptime for
Global OEMs

22 July 2025

Syncron, a global leader of intelligent Service Lifecycle Management (SLM) solutions, and
Trillium Digital Services, a global digital advisory and services firm, announced a partnership to
unlock new aftermarket value for manufacturers worldwide. The joint agreement establishes
Trillium as an official partner in Syncron’s recently relaunched partner program.

Trillium will play a key role in Syncron’s growing global partner network, helping bring decades
of advisory, delivery and system integration expertise to the world’s largest OEMs and
distributors to drive aftermarket revenue growth. Syncron is rapidly expanding its partner
ecosystem to deliver faster, smarter, and more scalable aftermarket solutions to complex asset
manufacturers and distributors in industries such as automotive, agriculture, mining and
construction, and heavy machinery and industrial equipment. Understanding client value is
unlocked at the intersection of technological capabilities and domain expertise, Syncron is
excited to have the Trillium team as one of its first strategic partners. “Syncron’s solution
empowers OEMs to extend asset lifecycles, maintain visibility into reuse and remanufacturing
cycles, and optimize planning for both assets and spare parts inventory while maximizing
pricing strategies,” said Deborah Dull, Managing Director at Trillium Digital Services. “By
enabling better utilization of existing resources, manufacturers can significantly reduce material
costs and minimize their exposure to supply chain disruptions, whether from tariffs, geopolitical
tensions, or other operational risks.”

“Partners like Trillium are playing a critical role in helping us better serve aftermarket
customers and deliver value to manufacturers across the globe,” said Rob Joseph, VP of
Partnerships at Syncron. “Our partner network enables us to more swiftly tap into market
needs, develop industry-leading solutions, and respond to the global economic forces and
market pressures felt by our customers, including longer equipment lifecycles, supply chain
complications, and tariff uncertainty.”

Trillium joins a growing roster of system integrators, referral partners and value-added resellers
(VAR) in North America and EMEA that are accelerating Syncron’s ability to drive value to
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manufacturers across the globe. Syncron plans to expand its partner network in APAC by the
end of 2025.

“As OEMs face mounting pressures from geopolitical disruption, supply chain volatility, and
shifting business models, they need partners who can help them adopt the technologies of
tomorrow while optimizing today’s operations,” said Michael Ciatto, Managing Director at
Trillium Digital Services. “We’re partnering with Syncron to help manufacturers make the best
use of what they already have, while modernizing service delivery, enhancing visibility, and
driving measurable value across their aftermarket lifecycle.”

Event News

Digital Twin Consortium and Business Architecture Guild Announce Business
Architecture Master Series: A Holistic Approach to the Digital Twin

23 July 2025

Digital Twin Consortium® (DTC) and the Business Architecture Guild® announced that
registration is now open for the highly anticipated Business Architecture Master Series: A
Holistic Approach to the Digital Twin, taking place in Paris, France, October 6—8, 2025. The
event starts with a deep dive into business architecture and digital twins by leading experts
from the Business Architecture Guild and the DTC.

The Master Series provides an immersive, hands-on experience demonstrating how
organizations can apply business architecture and digital twin technologies to transform
business outcomes. Participants will engage in interactive discussions, guided exercises, and
collaborative working sessions. Workshop results will inform future Business Architecture
Guild® initiatives, reinforcing business architecture’s role in helping organizations achieve their
strategic vision.

Key topics include:
e Master Series Overview & Goal Setting
e Business Architecture and Digital Twin Primers
e Leveraging Business Architecture for Digital Twin in Financial Services
e Leveraging Business Architecture for Digital Twin in Manufacturing and Transportation
e Key Takeaways and Follow-up Action Items

Dan Isaacs, DTC's GM and CTO, said, “Business architecture and digital twin, when combined,
create a foundation for business evolution, where organizations can refine and adapt their
operations utilizing real-time data and predictive insights. This builds long-term resilience and
provides businesses with crucial data to remain competitive and relevant in rapidly changing
markets.”

William Ulrich, cofounder of the Business Architecture Guild and leading voice in the field, said,
“Business architecture is a crucial accelerator in helping organizations systematically establish a
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digital twin. The Master Series is necessary for professionals seeking to achieve this synergy for
strategic advantage.”

Whynde Kuehn, global thought leader in business architecture and cofounder of the Business
Architecture Guild, added, “Innovation is the heartbeat of the modern business, and the digital
twin is at the forefront of this revolution. When coupled with business architecture, digital
twins enable dynamic models that optimize performance for measurable impacts.”

Due to the event’s interactive nature, it is in-person only, with no virtual access. Early
registration is encouraged, as seating is limited.

Zuken to Showcase Defence & Security-Focused Electronic Systems Design Solutions
at DSE| 2025

22 July 2025

Zuken, a global leader in electronic and electrical design automation, will showcase its latest
innovations for defence and security systems at DSEI 2025, taking place at ExCeL London from
9-12 September 2025. Visitors will discover how Zuken empowers defence & security
organizations to accelerate the development of complex electronic systems from concept to
deployment—safely, efficiently, and in full compliance with mission-critical standards.

Zuken’s integrated suite of design tools, data management platforms, and expert consultancy
services enables a seamless, model-based transition from high-level system requirements to
detailed design and manufacturing outputs. Built-in MBSE (Model-Based Systems Engineering)
capabilities ensure early design alignment, full traceability, and reduced rework—minimizing
program risk and accelerating delivery timelines for defence-grade systems.

Defence & security engineering programs are under pressure to deliver faster, with fewer
iterations, while maintaining the highest standards of reliability and compliance. Zuken’s
solutions break down silos between engineering domains and replace disconnected, error-
prone workflows with unified processes that scale from system architecture to production.

At DSEI 2025, Zuken will demonstrate how its solutions contribute to:

¢ Real-time collaboration across electrical, electronic, and mechanical design teams,
eliminating costly late-stage design conflicts.

¢ Comprehensive configuration and data management through version control, access
permissions, and traceability, supporting audit readiness and secure cross-team
collaboration.

¢ Design process automation, including wire routing and standards compliance checks,
which reduces manual effort and lowers design risk.

e Early-stage validation via simulation and virtual prototyping, enabling issue detection
before physical prototyping and accelerating time-to-deployment.
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Zuken’s presence at DSEI underlines its commitment to supporting digital transformation in the
defence & security sector, enabling partners and customers to deliver high-integrity systems
with greater speed and confidence.

Visit Zuken at DSEI 2025, Stand S15-330, to see how our solutions are shaping the future of
defence & security electronics development.

Financial News

Mensch und Maschine Software SE presenting Half year report 2025
23 July 2025

Mensch und Maschine Software SE, a CAD/CAM/BIM specialist company, achieved the second
strongest result in the company's history in H1/2025, as in Q1. The new Autodesk model led to
an EBIT margin jump from 15.9% to 22.1%. As expected, the retarding effects of the transition
are fading and can be expected to subside by the end of the year.

Sales amounted to EUR 120.87 min (PY: 175.97 / -31%), with EUR 60.65 min (PY: 57.66 / +5.2%)
from M+M Software and EUR 60.22 min (PY: 118.31 / -49%) from Digitization, where after the
switch from resale to commission, the majority of the non-value-adding Autodesk purchasing
volume has been eliminated. Gross profit came in at EUR 93.32 mIn (PY: 93.54 / -0.2%), with
EUR 54.68 min (PY: 52.34 / +4.5%) from M+M Software and EUR 38.64 min (PY: 41.20 / -6.2%)
from Digitization. The Autodesk transition resulted in gross margin jumps to 64.2% (PY: 34.8%)
in the Digitization segment and to 77.2% (PY: 53.2%) in the Group.

Operating profit EBIT was EUR 26.76 min (PY: 27.98 / -4.4%), with EUR 18.62 min (PY: 17.28 /
+7.8%) from M+M Software and EUR 8.14 min (PY: 10.70 / -24%) from the Digitization segment.
EBIT margin jumped to 22.1% (PY: 15.9%). Net profit amounted to EUR 17.50 min (PY: 18.73 / -
6.6%), or 105 Cents (PY: 111) per share.

Operating cash flow, which had been on a record trip in recent years, partly due to pull-forward
effects from the Autodesk business, came in lower at EUR 14.69 mIn (PY: 31.39), or 88 cents per
share (PY: 186), as we had expected. This sort of technical counter-effect will last until the end
of 2026.

M+M Chairman Adi Drotleff and CFO Markus Pech reaffirm the targets: “In light of solid half
year figures and fading retarding effects from the system change in the Digitization segment,
and expecting a significant profit shift compared to the very weak Q4 in the previous year, we
reaffirm the targets for 2025, namely +5-7% increase in gross profit and +9-19% in EPS and
EBIT, and we plan for 205-215 Cents in dividends after 185 Cents in PY. For 2026 we expect a
stronger growth of +8-12% in gross profit, +13-25% in EPS as well as in EBIT and are planning
+25-40 Cents more in dividends.”

Rockwell Automation to Report Third Quarter Fiscal 2025 Results
23 July 2025
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Rockwell Automation, Inc. is scheduled to report its third quarter fiscal 2025 results on
Wednesday, Aug. 6, before the market opens. The release will be posted on the Rockwell
Investor Relations website at www.rockwellautomation.com/en-us/investors.html.

A conference call to discuss the quarterly results will be held at 7:30 a.m. CDT on Aug. 6. This
call will be audio webcast and accessible on the Rockwell Automation Investor Relations
website. Presentation materials will also be available on the website prior to the call.

Interested parties can access the conference call by dialing the following numbers: (888) 330-
2022 in North America; (365) 977-0051 in Canada; +1 (646) 960-0690 for other countries. Use
the following passcode: 5499533. Please dial in 10 minutes prior to the start of the call.

Both the presentation materials and a replay of the call will be available on the Investor
Relations section of the Rockwell website through Sept. 5.

SAP Announces Q2 and HY 2025 Results
22 July 2025
SAP SE announced its financial results for the second quarter and half-year 2025.
At a glance
e Current cloud backlog of €18.1 billion, up 22% and up 28% at constant currencies
e Cloud revenue up 24% and up 28% at constant currencies
e Cloud ERP Suite revenue up 30% and up 34% at constant currencies
e Total revenue up 9% and up 12% at constant currencies

o |FRS operating profit of €2.5 billion; non-IFRS operating profit of €2.6 billion, up 32% and
up 35% at constant currencies

e Outlook 2025 unchanged
Christian Klein, CEO:

“We have delivered yet another quarter of outstanding results. Al innovations such as Joule
becoming available ‘everywhere and for everything’ and SAP Business Data Cloud as a powerful
accelerator of Al make our portfolio ever stronger. Enterprise operations are about to enter a
new era, and SAP is best positioned to benefit from that evolution.”

Dominik Asam, CFO:

“We achieved a very good Q2, with accelerating total revenue growth, strong profitability and
free cash flow. Our performance was supported by continued customer demand and disciplined
cost control. As we move into the second half, we remain cautiously optimistic, keeping a close
eye on geopolitical developments and public sector trends.”
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Xometry to Announce Second Quarter 2025 Financial Results on August 5, 2025
22 July 2025

Xometry, Inc., the global Al-powered marketplace connecting buyers with suppliers of
manufacturing services, announced it will report its second quarter 2025 financial results
before the market opens on August 5, 2025.

Xometry will host its conference call and webcast to discuss the results at 8:30 a.m. ET (5:30
a.m. PT) on the same day. In addition to its press release announcing its second quarter 2025
financial results, Xometry will also release an earnings presentation, which will be available on
its investor website at investors.xometry.com.

Xometry, Inc. Second Quarter 2025 Earnings Presentation and Conference Call
e Tuesday, August 5, 2025
e 8:30a.m.ET/5:30a.m.PT

e To register please use the following link: https://register-conf.media-
server.com/register/Blc4856c2a540a497f94829fb6dcdfea27

¢ You may also visit the Xometry Investor Relations Homepage
at investors.xometry.com to listen to a live webcast of the call

The earnings webcast presentation will be archived within the Investor Relations section of
Xometry’s website.

Dassault Systémes: Q2 well aligned with objectives; Reaffirming 2025 growth
outlook, Advancing Al for software-defined industries

24 July 2025

Dassault Systemes reports its IFRS unaudited estimated financial results for the second quarter
2025 and first half ended June 30, 2025. The Group’s Board of Directors approved these
estimated results on July 23, 2025. This press release also includes financial information on a
non-IFRS basis and reconciliations with IFRS figures in the Appendix.

Summary Highlights?

(unaudited, IFRS and non-IFRS unless otherwise noted, all growth rates in constant currencies)
e 2Q25: Total revenue of €1.52 billion, up 6%, well aligned with objectives;
e 2Q25: Software revenue up 6%, driven by subscription revenue up 10%;
e 2Q25: 3DEXPERIENCE software revenue up 20% with good dynamics across industries;
e 2Q25: Operating margin of 29.3% and diluted EPS non-IFRS up 4% to €0.30;
e For the first six months, recurring revenue up 7% driven by subscription growth of 13%;

e FY25: Reaffirming non-IFRS full-year objectives with total revenue growth of 6% to 8%
and diluted EPS growth of 7% to 10%.
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1IFRS figures for 2Q25: Total revenue of €1.52 billion, up 5%, and subscription revenue up 9%;
Operating margin of 15.9% and diluted EPS of €0.17; IFRS figures for YTD25: total revenue of
€3.09 billion, subscription revenue up 12%; Operating margin of 17.6% and diluted EPS of
€0.37.

Honeywell Reports Second Quarter Results; Updates 2025 Guidance
24 July 2025

Honeywell announced results for the second quarter that met or exceeded the company's
guidance. The company also raised its full-year organic growth and adjusted earnings per share
guidance ranges and reiterated its free cash flow guidance range.

The company reported second-quarter year-over-year sales growth of 8% and organic? sales
growth of 5%, led by double-digit organic sales growth in defense and space and UOP.
Operating income increased 7% and segment profit! increased 8% to $2.4 billion led by growth
in Building Automation. Operating margin contracted 30 basis points to 20.4% and segment
margin contracted 10 basis points to 22.9%, meeting previous guidance. Earnings per share for
the second quarter was $2.45, up 4% year over year, and adjusted earnings per

share! was $2.75, up 10% year over year. Operating cash flow was $1.3 billion, down 4% year
over year, and free cash flow! was $1.0 billion, down 9% year over year.

"Honeywell delivered outstanding results in the second quarter with both organic growth and
adjusted earnings per share exceeding guidance despite the unpredictable macroeconomic
backdrop," said Vimal Kapur, chairman and chief executive officer of Honeywell. "With Building
Automation leading the way, three out of four segments grew sales at better than 5% in the
guarter, demonstrating the power of our Accelerator operating system to adapt quickly and
drive growth even as business conditions change. During the quarter, we also saw promising
results from our increased focus on new product innovation, which further supported the
growth of our record backlog. In parallel, we continued to take a balanced approach to capital
deployment, including selectively pursuing attractive M&A opportunities, such as the bolt-on
acquisition of Johnson Matthey's Catalyst Technologies business and the strategic tuck-in of Li-
ion Tamer."

Kapur added, "With the announcement of our review of strategic alternatives for our
Productivity Solutions and Services and Warehouse and Workflow Solutions businesses, this
month also marked the conclusion of the in-depth portfolio review that | initiated early in my
tenure as CEO to simplify and optimize Honeywell's businesses. As we prepare to separate into
three industry-leading public companies, we are confident that our efforts to shape our
portfolio have positioned Honeywell to deliver significant value for customers, employees, and
shareholders."

As a result of the company's second-quarter performance and management's outlook for the
remainder of the year, Honeywell updated its full-year sales, segment margin?, and adjusted
earnings per share?3guidance. Full-year sales are now expected to be $40.8 billion to $41.3
billion with organic® sales growth in the range of 4% to 5%. Segment margin? is expected to be
in the range of 23.0% to 23.2%, with segment margin? expansion of 40 to 60 basis points year
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over year. Adjusted earnings per share?3 is now expected to be in the range

of $10.45 to $10.65, up 20 cents at the midpoint from the prior guidance range. Operating cash
flow is still expected to be in the range of $6.7 billion to $7.1 billion, with free cash flow! in the
range of $5.4 billion to $5.8 billion. Excluding the impact of the Bombardier agreement signed
in the fourth quarter of 2024, the company expects organic sales growth of 3% to 4%, segment
margin down 30 to 10 basis points year over year, and adjusted earnings per share up 1% to 3%
year over year. Guidance now includes the impact of the Sundyne acquisition, which closed in
June, and the sale of the company's Personal Protective Equipment business, which closed in
May. A summary of the company's full-year guidance changes can be found in Table 1.

Portfolio Transformation

In February, Honeywell announced that its Board of Directors concluded its comprehensive
portfolio review and decided to pursue a separation of its Automation and

Aerospace businesses. The planned separation, coupled with the previously announced plan to
spin advanced materials (now expected in the fourth quarter of 2025), will result in three
publicly-listed industry leaders and is intended to be fully completed in the second half of 2026.
To oversee the transformation processes, Honeywell formed dedicated separation
management offices to ensure that its business leaders remain focused on managing day-to-
day operations.

During the second quarter, Honeywell continued to optimize its portfolio and judiciously deploy
shareholder capital ahead of the planned separation, including repurchasing $1.7 billion of its
shares. In May, the company closed the sale of its personal protective equipment business

for $1.3 billion, and in July it announced a review of strategic alternatives for its productivity
solutions and services and warehouse and workflow solutions businesses. In

addition, Honeywell announced the acquisition of Johnson Matthey's Catalyst Technologies
business in May for £1.8 billion, closed the acquisition of Sundyne in June for $2.2 billion, and
completed the strategic tuck-in acquisition of Li-ion Tamer in July. With these latest
transactions, Honeywell has now announced $13.5 billion of acquisitions since December

2023 and exceeded its commitment, unveiled at its 2023 Investor Day, to deploy at least $25
billion toward high-return capital expenditures, dividends, opportunistic share repurchases, and
accretive acquisitions through 2025.

Second-Quarter Performance

Honeywell sales for the second quarter were up 8% year over year on a reported basis and 5%
on an organic! basis year over year. The second-quarter financial results can be found in Tables
2 and 3.

Aerospace Technologies sales for the second quarter increased 6% organically! from the prior
year, driven by continued strength in both defense and space and commercial aftermarket.
Defense and space grew 13% year over year, aided by an elevated global demand environment.
Commercial aftermarket sales increased 7%, led by growth in air transport and ongoing supply
chain unlock. Backlog grew 16% from the previous year, supported by strong double-digit
growth in orders. Segment margin contracted 170 basis points to 25.5% as commercial
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excellence and productivity actions were more than offset by cost inflation and the impact of
acquisitions.

Industrial Automation sales for the second quarter were flat on an organic?! basis. Process
solutions increased 1% year over year, led by a return to growth in smart energy. Sensing and
safety technologies sales increased 4% year over year, driven by a third consecutive quarter of
growth in sensing on sustained demand for healthcare sensors. Sales in warehouse and
workflow solutions declined 4% year over year due to timing of large project execution.
Productivity solutions and services sales decreased 7% year over year, largely as a result of
challenging demand in Europe. Segment margin expanded 20 basis points year over year to
19.2% as productivity actions and commercial excellence more than offset cost pressures.

Building Automation sales for the second quarter increased 8% organically year over year.
Building products grew 9% with strength across fire, security, and building management
systems. Building solutions improved 5% led by growth in the Middle East. Orders grew both
year over year and sequentially, led by strength in products. Segment margin expanded 90 basis
points from the prior year to 26.2%, driven by volume leverage and benefit from the access
solutions acquisition.

Energy and Sustainability Solutions sales for the second quarter increased 6% organically year
over year. UOP grew 16%, driven by strong petrochemical catalyst shipments, higher licensing
sales volumes in gas processing, and strong backlog conversion in sustainability projects.
Advanced materials sales increased 1% in the quarter, as strength in specialty chemicals and
materials more than offset the continuation of challenging prior year comparisons in fluorine
products in the first half of the year. Segment margin contracted 110 basis points to 24.1% as
pressure from a customer settlement and cost inflation were partially offset by volume
leverage and the margin-accretive LNG acquisition.

Conference Call Details

Honeywell will discuss its second-quarter results and full-year 2025 guidance during an investor
conference call starting at 8:30 a.m. Eastern Daylight Time today. A live webcast of the investor
call as well as related presentation materials will be available through the Investor Relations
section of the company's website (www.honeywell.com/investor). A replay of the webcast will
be available for 30 days following the presentation.

IBM RELEASES SECOND-QUARTER RESULTS
23 July 2025

IBM announced second-quarter 2025 earnings results.

"We once again exceeded expectations for revenue, profit and free cash flow in the quarter.
IBM remains highly differentiated in the market because of our deep innovation and domain
expertise, both crucial in helping clients deploy and scale Al. Our generative Al book of business
continues to accelerate and now stands at more than $7.5 billion," said Arvind Krishna, IBM
chairman, president and chief executive officer. "With our strong first-half performance, we are
raising our full-year outlook for free cash flow, which we expect to exceed $13.5 billion."
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Second-Quarter Highlights

Revenue

- Revenue of $17.0 billion, up 8 percent, up 5 percent at constant currency
- Software revenue up 10 percent, up 8 percent at constant currency

- Consulting revenue up 3 percent, flat at constant currency

- Infrastructure revenue up 14 percent, up 11 percent at constant currency

Profit

- Gross Profit Margin: GAAP: 58.8 percent, up 200 basis points; Operating (Non-GAAP):
60.1 percent, up 230 basis points

- Pre-Tax Income Margin: GAAP: 15.3 percent, up 120 basis points; Operating (Non-
GAAP): 18.8 percent, up 110 basis points

Cash Flow
- Year to date, net cash from operating activities of $6.1 billion; free cash flow of $4.8
billion

"The innovation we are bringing to market across the portfolio continues to resonate with
clients as they scale their Al adoption and investments. As a result, revenue growth, portfolio
mix and ongoing productivity initiatives drove significant margin expansion and double-digit
profit growth," said James Kavanaugh, IBM senior vice president and chief financial officer.
"This combination delivered solid free cash flow, fueling our ability to invest in the business and
return value to shareholders through dividends."

Segment Results for Second Quarter

Software — revenues of $7.4 billion, up 10 percent, up 8 percent at constant currency:
- Hybrid Cloud (Red Hat) up 16 percent, up 14 percent at constant currency

- Automation up 16 percent, up 14 percent at constant currency

- Data up 9 percent, up 7 percent at constant currency

- Transaction Processing up 1 percent, down 2 percent at constant currency

Consulting — revenues of $5.3 billion, up 3 percent, flat at constant currency:
- Strategy and Technology up 1 percent, down 2 percent at constant currency
- Intelligent Operations up 5 percent, up 2 percent at constant currency

Infrastructure — revenues of $4.1 billion, up 14 percent, up 11 percent at constant
currency:
- Hybrid Infrastructure up 21 percent, up 19 percent at constant currency

-- IBM Z up 70 percent, up 67 percent at constant currency

-- Distributed Infrastructure down 15 percent, down 17 percent at constant currency
- Infrastructure Support down 1 percent, down 3 percent at constant currency

Financing — revenues of $0.2 billion, down 2 percent, down 3 percent at constant
currency

Cash Flow and Balance Sheet
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In the second quarter, the company generated net cash from operating activities of $1.7 billion,
down $0.4 billion year to year. IBM's free cash flow was $2.8 billion, up $S0.2 billion year to year.
The company returned $1.6 billion to shareholders in dividends in the second quarter.

For the first six months of the year, the company generated net cash from operating activities
of $6.1 billion, down $0.2 billion year to year. IBM's free cash flow was $4.8 billion, up $0.3
billion year to year.

IBM ended the second quarter with $15.5 billion of cash, restricted cash and marketable
securities, up $0.7 billion from year-end 2024. Debt, including IBM Financing debt of $11.7
billion, totaled $64.2 billion, up $9.2 billion year to date.

Full-Year 2025 Expectations

e Revenue: The company continues to expect constant currency revenue growth of at
least 5 percent. At current foreign exchange rates, currency is expected to be about a
one-and-a-half-point tailwind to growth for the year.

e Free cash flow: The company now expects more than $13.5 billion in free cash flow for
the full year.

Dividend Declaration

On July 23, 2025, the IBM board of directors approved a regular quarterly cash dividend

of $1.68 per common share, to stockholders of record on August 8, 2025. With payment of
the September 10, 2025 dividend, IBM will have paid consecutive quarterly dividends every
year since 1916.

Conference Call and Webcast

IBM's regular quarterly earnings conference call is scheduled to begin at 5:00 p.m. ET, today.
The Webcast may be accessed via a link at https://www.ibm.com/investor/events/earnings-
2925. Presentation charts will be available shortly before the Webcast.

Trimble Second Quarter Earnings Call and Webcast
24 July 2025

Trimble will hold a conference call on Wednesday, August 6, 2025 at 8 a.m. ET to review its
second quarter 2025 results. The call will be broadcast live on the web

at https://investor.trimble.com. Investors and participants who wish to dial into the call may do
so by first registering at https://registrations.events/direct/Q41841130. Upon registration, dial-
in details will be sent via email to the registrant.

Materialise Reports Second Quarter 2025 Results
24 July 2025

Materialise NV, a leading provider of additive manufacturing and medical software and of
sophisticated 3D printing services, announced its financial results for the second quarter
ended June 30, 2025.
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Highlights — second quarter 2025

e Total consolidated revenue decreased 5.8% to 64,831 kEUR compared to the
corresponding 2024 period; however at the same time our Materialise Medical segment
showed a further 16.7% growth.

e Gross profit as a percentage of revenue for the second quarter of 2025 increased to
58.3%, compared to 57.0% for the corresponding 2024 period.

e Adjusted EBIT improved to 3,058 kEUR for the second quarter of 2025 from 646 kEUR
for the first quarter of 2025, although it remained below the 3,872 kEUR of the
corresponding 2024 period.

¢ Netresult for the second quarter remained positive at 199 kEUR, or 0.0 EUR per diluted
share, despite a significant impact from unfavorable exchange rate fluctuations.

¢ Driven by positive free cash flow during the first half of 2025, our reported net cash
position increased by 2,025 kEUR to 63,045 kEUR compared to December 31, 2024.

CEO Brigitte de Vet-Veithen commented, “Our Materialise Medical segment once again
demonstrated its resilience, growing by almost 17% compared to the same period of 2024. At
the same time increasing geo-political uncertainty and sustained macro-economic headwinds
negatively impacted revenues in our Materialise Manufacturing and Materialise

Software segments, and therefore also our consolidated revenue in the second quarter of 2025.
Despite revenue pressure we were able to materially improve our operational profitability in
Q2 2025 compared to prior periods through structural and targeted cost control. Unfavorable
effects from exchange rate fluctuations significantly impacted our quarterly financials, but we
nevertheless again reported a positive net result.”

Second quarter 2025 results

Total revenue for the second quarter of 2025 decreased 5.8% to 64,831 kEUR from 68,797 kEUR
for the second quarter of 2024. Adjusted EBIT was 3,058 kEUR for the second quarter of 2025
compared to 3,872 kEUR for the 2024 period. The Adjusted EBIT margin (Adjusted EBIT divided
by total revenue) for the second quarter of 2025 was 4.7%, compared to 5.6% for the second
quarter of 2024. Adjusted EBITDA for the second quarter of 2025 was 8,288 kEUR compared to
9,188 kEUR for the 2024 period.

Revenue from our Materialise Medical segment increased 16.7% to 32,850 kEUR for the second
quarter of 2025 compared to 28,141 kEUR for the same period in 2024. Segment Adjusted
EBITDA amounted to 10,728 kEUR for the second quarter of 2025 compared to 8,199 kEUR,
while the segment Adjusted EBITDA margin was 32.7% compared to 29.1% for the second
quarter of 2024.

Revenue from our Materialise Software segment decreased 12.1% to 9,872 kEUR for the second
quarter of 2025 from 11,226 kEUR for the same quarter last year. Segment Adjusted EBITDA
remained stable at 1,373 kEUR from 1,374 kEUR, while the segment Adjusted EBITDA margin
was 13.9% compared to 12.2% for the corresponding prior-year period, reflecting the impact of
strict cost control.
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Revenue from our Materialise Manufacturing segment decreased 24.9% to 22,109 kEUR for the
second quarter of 2025 from 29,429 kEUR for the second quarter of 2024. Segment Adjusted
EBITDA amounted to (807) kEUR compared to 2,416 kEUR for the same period in 2024, while
the segment Adjusted EBITDA margin was (3.6)% compared to 8.2% for the second quarter of
2024.

Gross profit was 37,778 kEUR for the second quarter of 2025 compared to 39,227 kEUR for the
same period last year, while gross profit as a percentage of revenue increased to 58.3%
compared to 57.0% for the second quarter of 2024.

Research and development (“R&D”), sales and marketing (“S&M”), and general and
administrative (“G&A”) expenses decreased, in the aggregate, by 0.8% to 36,334 kEUR for the
second quarter of 2025 from 36,631 kEUR for the second quarter of 2024.

Net other operating income was 1,286 kEUR compared to 1,205 kEUR for the second quarter of
2024,

Operating result amounted to 2,730 kEUR compared to 3,801 kEUR for the second quarter of
2024.

Net financial result was (3,052) kEUR compared to 1,033 kEUR for the second quarter of 2024,
reflecting highly unfavorable effects from unrealized exchange rate fluctuations.

The second quarter of 2025 contained income tax benefits of 521 kEUR, compared to income
tax expenses of (959) kEUR in the second quarter of 2024.

As a result of the above, net profit for the second quarter of 2025 was 199 kEUR, compared to
3,875 kEUR for the same period in 2024. Total comprehensive income for the second quarter of
2025, which includes exchange differences on translation of foreign operations, was 823 kEUR
compared to 3,093 kEUR for the corresponding 2024 period.

At June 30, 2025, we report 116,712 kEUR cash and cash equivalents on our balance sheet
compared to 102,304 kEUR at December 31, 2024. Gross debt amounted to 53,667 kEUR,
compared to 41,284 kEUR at December 31, 2024. As a result, our reported net cash position
was 63,045 kEUR, an increase of 2,025 kEUR compared to December 31, 2024.

Cash flow from operating activities for the second quarter of 2025 was (27) kEUR compared to
8,400 kEUR for the same period in 2024. Total cash out from capital expenditures for the
second quarter of 2025 amounted to 4,729 kEUR.

Net shareholders’ equity at June 30, 2025 was 249,488 kEUR compared to 248,578 kEUR
at December 31, 2024.

2025 guidance

Mrs. de Vet-Veithen concluded, “As we move through 2025 we see a risk that geo-political
volatility and macro-economic uncertainty intensify and also impact the business climate for
the remainder of this year. Unfavorable foreign exchange fluctuations might also add to the
pressure on our revenue line and reported net result. We therefore believe it is prudent to
slightly reduce our revenue guidance for the full fiscal year to a range of 265,000 to 280,000
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kEUR. We remain convinced though that the fundamentals of our business are solid and
resilient and believe that further structural cost efficiencies will allow us to safeguard
operational profitability. Despite the slightly lower revenue outlook we are therefore
reconfirming our Adjusted EBIT guidance of 6,000 kEUR to 10,000 kEUR for fiscal year 2025 in
line with our earlier communications in February and April of this year.”

Conference call and webcast

Materialise will hold a conference call and simultaneous webcast to discuss its financial results
for the second quarter of 2025 on Thursday, July 24, 2025, at 8:30 a.m. ET/2:30 p.m. CET.
Company participants on the call will include Brigitte de Vet-Veithen, Chief Executive Officer
and Koen Berges, Chief Financial Officer. A question-and-answer session will follow
management’s remarks.

To access the call by phone, please click the link below at least 15 minutes prior to the
scheduled start time and you will be provided with dial-in details. Participants can choose to
dial in or receive a call to connect to Materialise’s conference call.

e https://register-conf.media-
server.com/register/Blcf55b247aa2d4dfc819bfe1b5959ch67

The conference call will also be broadcast live over the Internet with an accompanying slide
presentation, which can be accessed on the company’s website

at http://investors.materialise.com. The webcast of the conference call will be archived on the
company's website for one year.

JBT Marel Corporation Announces Second Quarter 2025 Earnings Release and
Conference Call Schedule
21 July 2025

JBT Marel Corporation announced that it will report second quarter 2025 financial results on
Monday, August 4, 2025, after the market closes. JBT Marel will host an earnings conference
call on Tuesday, August 5, 2025, at 10:00 AM ET / 14:00 GMT.

The conference call will be webcast and is accessible through this link: Webcast Registration.
The webcast will also be available for replay shortly after the conference call ends. This
information is also available on the Company’s Investor Relations Website.

IFS Surges Ahead in H1 2025: 30% ARR Growth and Breakthrough Agentic Al
Cement Industrial Leadership

23 July 2025

IFS, the leading provider of enterprise cloud and Industrial Al software, announced record-
setting H1 2025 results. The company is rewriting the rules of enterprise software with
Industrial Al that acts, learns, and delivers. In H1, IFS outpaced legacy enterprise vendors,
driving double-digit growth across all key performance metrics, further validating the strength
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of IFS’s strategy, the scalability of its model, and accelerating momentum as the category leader
in Industrial Al.

IFS H1 2025 Key Financial Results:
e Annual Recurring Revenue (ARR): +30% YoY
e Cloud Revenue: +37% YoY
e Recurring Revenue: +24% YoY (now 82% of total revenue)

Unlike traditional, legacy software vendors, IFS is purpose-built for the operational core of
industrial businesses, powering the real-world systems that keep the world running. Average
customer deal size from new customers continued to grow significantly in the first half of the
year, with 130 leading industrial brands choosing to future-proof their growth with IFS in H1,
including: Arcelor Mittal, Callaway, Collins Aerospace, Hitachi Energy, Japan Airlines,
TotalEnergies.

In addition to continued organic growth, IFS extended its Industrial Al lead with the acquisition
of TheLoops, launching the first agentic Al workforce for complex industries. Complementing
this, the launch of Nexus Black, IFS’s Al innovation accelerator, is already delivering bespoke,
scalable solutions that traditional platforms cannot match.

Together, Nexus Black and TheLoops mark a new era for enterprise software, where self-
learning Al agents operate in real time inside customer environments, reducing manual effort
and accelerating decisions from edge to boardroom.

“Our phenomenal growth proves customers are done with Al theory. They want Al that solves
real problems, at scale, and are placing their trust in IFS to lead them through the Industrial Al
revolution,” said Mark Moffat, CEO of IFS. “The connection between our performance and Al
innovation is unmistakable. As demand intensifies, IFS stands apart, thanks to our domain
depth, contextual intelligence, and unwavering focus on industry.”

Matthias Heiden, CFO of IFS commented: “Our fiscal performance reflects the fast-growth,
differentiated Industrial Al leader that IFS has become, with a disciplined financial model rooted
in recurring revenue, resilient operations, and scale-ready agility. These same principles are
built into our solutions to empower our customers to drive long-term value. With this strong
foundation, we’re not just growing, we’re redefining what’s possible for industrial enterprises.”

Demand for Al-powered solutions from prior acquisitions — Copperleaf, Poka, Ultimo, P2 and
EmpowerMX — remains strong and continues to contribute meaningfully to IFS’s growth. IFS’s
thriving global network of strategic partners also played a key role in enabling continued scaling
and deal size growth.

H1 Highlights:
Al and Innovation
e Launched Nexus Black: bespoke accelerator for industrial-grade scalability and security

e Acquired ThelLoops: first agentic Al workforce for mission-critical industries
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e Released IFS Cloud 25R1: made 200+ Al-driven capabilities

Market Momentum and Recognition
e EUR 15 billion valuation amid soaring Industrial Al demand

e IFS appointed Advisor to UK Parliamentary Group on Al

Modelon AB Interim report Q2 2025
24 July 2025
Improving adjusted EBIT in Q2
Quarter, April - June
e ARR amounted to MSEK 55.5 (51.1), an annual growth of 9%.

¢ Net revenue amounted to MSEK 18.5 (21.9), of which software revenue was MSEK
14.4 (14.4).

Cash flow from operations amounted to MSEK -14.6 (-14.6).
Adjusted EBIT amounted to MSEK -9.4 (-11.4).

Operating expenses were MSEK 33.2 (34.8), including non-recurring items of MSEK 5.2
(1.5) and development costs of MSEK 10.5 (13.5).

Net profit amounted to MSEK -14.6 (-12.4).

e Earnings per share amounted to SEK -0.85 (-1.13) before dilution.
Period, January - June

¢ Net revenue amounted to MSEK 38.9 (40.2), of which software revenues were MSEK
29.6 (27.9).

Adjusted EBIT amounted to MSEK -17.7 (-25.8).

Operating expenses were MSEK 62.8 (68.7), including non-recurring items of MSEK 5.2
(1.5).

Net profit amounted to MSEK -23.7 (-26.6).

Earnings per share amounted to SEK -1.37 (-2.41) before dilution.
Comments from the CEO

Business update

Annual recurring product revenues increased by 9 percent year-over-year in constant
currencies, driven by a solid 28 percent growth in Modelon Impact. Net revenue in Q2 2025 was
MSEK 18.5, a decrease of 16 percent compared with the same period last year. The decline was
mainly due to weaker service business and negative currency effects. The lower services
revenues relate to a change in product mix, as Modelon Impact is easier to use and requires
less integration and customer support than our legacy multi-platform offering. A stronger SEK
against the USD reduced reported revenues, since a significant portion of our business is in
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North America.

We welcomed Dandelion, a U.S.-based geothermal energy specialist, as a new customer. We
also secured contracts with a Japanese heat pump manufacturer, a European leader in waste-
to-energy, a high-profile motorsports company, and we expanded business with large clients in
automotive, aerospace, and energy industries.

Last year’s efficiency programs have reduced our cost base, contributing to improved
profitability. Given the uncertain market forecast, we have implemented additional measures
that will generate annual cost reductions of MSEK 15, starting from Q3 this year. The associated
re-structuring costs (MSEK 5.2) were recorded in Q2. Adjusted EBIT in Q2 2025, excluding non-
recurring items, was MSEK -9.4, which is an MSEK 2.0 improvement over the same quarter last
year. Operating cash flow was MSEK -14.6, flat vs. last year.

Effective July 1, two management team members have new roles: Pieter Dermont has been
promoted to Chief Revenue Officer, and Thomas Nilsson has been recruited as the new Chief
Product & Technology Officer. | am confident that a streamlined organization, consolidated
product development sites, increased test automation, and greater use of Al tools will enhance
value creation for customers.

Building Simulations

In response to consistent market interest for building simulations, we have integrated the
open-source buildings library from Lawrence Berkeley National Laboratories (LBNL) into
Modelon Impact. This integration provides our customers with a wide range of pre-built
simulation models, reducing time to results. For Modelon, it enhances our competitiveness in
the building simulation market, which is expected to grow in all key geographies.

A Japanese customer, Takenaka Corporation, has selected Modelon Impact for optimizing
climate control of buildings, at both design and operational stages. We are delighted with this
contract and we look forward to new business opportunities based on successful initial projects
with Takenaka Corporation.

New Shareholders

On July 9, we announced an agreement with Briarwood Capital Partners LP (BCP), a U.S.-based
investment fund. Under this agreement and subject to shareholder approval at an EGM to be
held August 20, BCP will become a minority shareholder through an initial investment of MSEK
20 at SEK 20 per share. BCP has a successful investment track record in the simulation industry
and will bolster our presence in the U.S., our largest market. The capital injection will
strengthen our cash position and provide opportunities for further product and go-to-market
investments, including acceleration of generative Al features.

Summary and outlook

During the second quarter, we improved the company’s profitability, thanks to cost control and
efficiency programs. We won new software license contracts, but also encountered customer
investment delays, especially in North America. While this trend is expected to continue during
the second half of the year, we judge that the underlying demand for system simulations
remains healthy and that our cloud-based tools are competitive against alternatives on the
market.

The integration of the open-source buildings library from LBNL opens new business
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opportunities and demonstrates the flexibility of our platform. The new agreement with a U.S.-
based investor will strengthen our financial position and gives us opportunities to enhance the
product portfolio and sales organization.

Financially, our ambition is to generate software ARR growth above 20 percent and positive
free cash flow latest during 2026. Longer term, we target an EBIT margin above 20 percent.

Jan Haglund, CEO Modelon
Lund, July 24, 2025

Investor presentation
Modelon invites investors to a presentation of the Q2 interim report at 10.00am CET on July 24,
2025. CEO Jan Haglund and CFO Jonas Eborn will present the Q2 earnings in a webcast.

The complete Q2 interim report is attached to this press release and is also made available on
the company webpage: http://www.modelon.com/investor-relations/#FinancialReports.

Hexagon Interim Report 1 January - 30 June 2025
25 July 2025
Second quarter 2025

- 3% organic revenue growth (using fixed exchange rates and a comparable group structure)
- Net sales increased by 1% to 1,370.7 MEUR (1,353.4)

- Net sales including the reduction of acquired deferred revenue amounted to 1,369.9 MEUR
(1,353.4)

- Adjusted gross margin of 67.0% (67.3)

- Adjusted operating earnings (EBIT1) decreased by -10% to 360.6 MEUR (399.5)

- Adjusted operating margin amounted to 26.3% (29.5)

- Earnings per share, excluding adjustments, amounted to 9.8 Euro cent (10.8)

- Earnings per share, including adjustments, amounted to 8.4 Euro cent (9.6)

- Operating cash flow before non-recurring items increased to 270.8 MEUR (248.5)

— Cash conversion amounted to 104% (85)

- Recurring revenue grew 4% organically and amounted to 571.0 MEUR (560.7)

CGl to release third quarter fiscal 2025 results on July 30
23 July 2025

CGI will release results for its third quarter fiscal year 2025, ended June 30, 2025, on
Wednesday, July 30, 2025 before the markets open. Management will host a conference call to
discuss results and answer questions at 9:00 a.m. (EDT).

*» Who: Francois Boulanger, President and Chief Executive Officer and Steve Perron,
Executive Vice-President and Chief Financial Officer

= What: Third Quarter Fiscal Year 2025 Results
=  When: Wednesday, July 30, 2025 at 9:00 a.m. (EDT)
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» Conference Call: 1- 800-717-1738 Conference ID: 28135. Interested parties may access a
replay of the call by dialing +1-888-660-6264 Passcode: 28135, until August 30, 2025.

= Webcast: A live webcast of the quarterly results conference call may be accessed
through the IR section of our website where a replay will also be archived. Listeners
should allow ample time to access the webcast and supporting slides.

» Podcast: A replay will be available for download later in the day. RSS Feed: Subscribe via
our newsroom to receive the latest news releases and podcasts.

KORE to Report Second Quarter 2025 Results on August 14, 2025
21 July 2025

KORE Group Holdings, Inc., the global pure-play Internet of Things ("loT") hyperscaler, and
provider of loT Connectivity, Solutions and Analytics announced that on August 14, 2025,
following the U.S. market closing it will release its financial results for the second quarter of
2025. KORE will host a live webcast, followed by a question-and-answer period the same day at
5:00 p.m. Eastern time (2:00 p.m. Pacific time) to discuss the financial results.

Date: August 14, 2025
Time: 5:00 p.m. Eastern time (2:00 p.m. Pacific time)
Webcast Event: link

U.S. dial-in: (877) 407-3039
International dial-in: (215) 268-9922
Conference ID: 13755120

Implementation Investments

Data & Digital: TotalEnergies and Emerson Sign a Strategic Collaboration to Boost
the Value of Industrial Data

22 July 2025

TotalEnergies and Emerson’s Aspen Technology business have announced a strategic
collaboration to deploy advanced digital technologies for the continuous, real-time collection of
data from TotalEnergies’ industrial sites. The objective is to harness the value of that data to
enhance decision-making, specifically through the use of artificial intelligence (Al), and optimize
operational efficiency, energy use and environmental performance at TotalEnergies sites
worldwide, thereby continuing to supply more reliable and sustainable energy.

Leveraging data in real time...

Under the terms of the deal, TotalEnergies will roll out Emerson’s AspenTech Inmation™ across
its industrial sites worldwide. This industrial data fabric will continuously collect and centralize
millions of real-time data points from TotalEnergies’ facilities