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CIMdata News 

CIMdata Market Analysis Report Highlights Simulation & Analysis Trends, Market Leaders and 

Future Forecast: PLM Connections 

11 January 2017 

Key Takeaways: 

 

- CIMdata Market Analysis Report stats based on 2015 research and future forecast  

- Trends drive changes in product development that are making S&A solutions and enabled processes a 

strategic necessity 

- Technology, process and manufacturing trends that S&A solution providers must address. 

- S&A market leaders and what they need to address  

 

The CIMdata PLM Market Analysis Report (MAR) Series is a set of related reports that serve to 

document CIMdata’s analysis of the product lifecycle management (PLM) market. The 2016 report 

series documents CIMdata’s analysis of the global PLM market results for the 2015 calendar year. One 

of the MAR report focuses on the global market for simulation and analysis (S&A) software and 

associated services. 

 

Over the last several years S&A has been the star of the PLM market for the last several years. There is 

little indication that S&A growth will cease, but it should moderate over the forecast horizon (the next 

five years) after several years of strong double-digit growth. Growth at some of the larger S&A solution 

providers is slowing, partly because their revenues are so high at present. 

Read the rest of Stan Przybylinski’s article here. It is free to sign up for an account. 

Click here to return to Contents 

Acquisitions 

Accenture Acquires Product Design and Innovation Firm Altitude, Enhancing Ability to Help 

Companies Harness the Internet of Things to Create New Business Models 

9 January 2017 

Accenture has acquired Altitude, a privately held product design and innovation firm based in Boston 

that uses its expertise in consumer insight, design and product engineering to help companies innovate 

http://www.plmconnections.com/feature_full.php?read=1&cpfeatureid=117441&page=all
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and develop new physical products and services. 

  

Serving clients across a wide range of industries – including consumer goods, healthcare, industrial and 

high-tech – Altitude has created award-winning products for many leading brands, including Anheuser-

Busch, DeWalt, ThermoFisher Scientific and Under Armour. Altitude’s key areas of expertise include 

consumer insights, where teams identify new opportunities and determine how an organization can 

commercialize them; and product creation, where teams design new physical products and services that 

create meaningful experiences. 

  

The acquisition will result in a unique combination of Altitude’s innovation, design, and engineering 

expertise with Accenture’s industry knowledge and full range of consulting, technology and digital 

capabilities including artificial intelligence, cybersecurity and Internet-of-Things (IoT). The 

combination will enable the creation of an integrated set of connected-product services, better 

positioning Accenture to help companies rapidly develop IoT business models and capture new revenue 

streams in the high-growth, connected products and services market. 

  

The Altitude team will enhance Accenture’s Connected Product Lifecycle Services practice in North 

America. Accenture will also use the acquisition to establish a Connected Products Studio in Boston, 

which is an emerging hub for IoT innovation. Accenture has been building its ability to deliver design 

for new services and products for clients. This includes a suite of capabilities including Fjord, with 24 

studios around the world, which are focused on service design and the delivery of digital products. The 

acquisition of Altitude strengthens Accenture’s ability to help clients design and create physical 

products. 

  

Research by Accenture shows that only 27% of businesses have a strategy for IoT and many lack the 

capabilities needed to pivot their business models at speed and scale to harness IoT innovation. 

  

“Disruption introduced by connected products and the IoT is re-writing the old rules of a product-based 

business model, forcing manufacturers to transform to deliver value-added services and deliver 

meaningful outcomes for consumers,” said Brian Doyle, Accenture’s managing director for Connected 

Product Innovation in North America. “The addition of Altitude strengthens Accenture’s position as a 

premier innovation partner for companies looking to seize the opportunities in the new connected world. 

Together we will provide the vision and end-to-end capabilities to help clients become disruptors and 

innovate at the speed of a start-up, but with less risk.” 

  

Brian Matt, Altitude’s Founder and Chairman, said, “Altitude has helped companies invent and change 

the way they deliver goods and services for the future, such as integrating robots into homes, redefining 

mobility for aging populations, personalizing consumer experiences, and turning an industrial equipment 

company into a service provider. Together with Accenture, we can amplify our impact and help clients 

realize a new future, one they wouldn’t get to on their own.” 

  

“Designing and building connected products requires entirely new competencies to redefine the business 

or product strategy, customer experience and ecosystem, along with the underlying technologies that 

Accenture has built, such as cybersecurity or machine learning,” Doyle said. “This acquisition will 

enhance our ability to help clients drive more successful innovation and create growth platforms that 

harness the Internet of Things.” 
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Click here to return to Contents 

Atlassian Acquires Trello for $425 Million 

9 January 2017 

Atlassian announced the Trello acquisition in a January 9 blog. To read more, please click here. 

Click here to return to Contents 

Synopsys Extends Software Integrity Platform with Acquisition of Forcheck 

10 January 2017 

Synopsys, Inc. today announced it has completed its acquisition of certain assets of Forcheck b.v., a 

privately held software company based in the Netherlands that provides a static analysis tool for 

detecting coding defects and anomalies in Fortran applications. This acquisition provides Synopsys with 

additional static analysis technology to extend the capabilities of its Software Integrity Platform and 

create new business opportunities. 

Forcheck technology will be integrated into Synopsys' Coverity® static analysis solution to provide 

support for software written in the Fortran programming language, which is a popular choice for 

numerically intensive scientific and engineering applications in industries such as oil and gas, military, 

defense and aerospace. 

The terms of the deal, which is not material to Synopsys financials, have not been disclosed. 

The addition of Fortran to the growing list of languages and frameworks supported by Coverity aligns 

with Synopsys' overarching strategy to extend its best of breed software testing solutions to a broader 

audience, from organizations developing web and mobile applications to software embedded in critical 

infrastructure and safety-critical systems. Coverity also supports analysis of software written in C/C++, 

Objective-C, C#, Java, JavaScript, PHP, Python, Ruby, node.js, and Android. 

"Synopsys is committed to expanding its Software Integrity Platform to improve the security and quality 

of business-, mission- and safety-critical software," said Andreas Kuehlmann, senior vice president and 

general manager of Synopsys' Software Integrity Group. "The acquisition of Forcheck technology 

provides Synopsys with unique capabilities and extends the utility of the Software Integrity Platform for 

organizations developing and maintaining critical infrastructure systems written in Fortan." 

Click here to return to Contents 

Webasto Takes Over Electronics Service Provider Schaidt Innovations 

Effective January 1, 2017, Webasto has completed a takeover of the bankrupt electronics service 

provider Schaidt Innovations GmbH & Co. KG, based in Wörth-Schaidt, Germany. The business in 

Wörth-Schaidt will continue to operate with around 170 employees and will be absorbed into the 

Webasto Group bearing the name Webasto Mechatronics. By adding its own in-house electronics 

production, the acquisition enables the world market leader for roof, convertible roof and thermo 

systems to strengthen its systems competence and capability. Both parties to the transaction have agreed 

not to disclose details of the sale price. 

“The complexity and significance of electronic components for all Webasto products have been steadily 

http://blogs.atlassian.com/2017/01/atlassian-plus-trello/
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increasing for years,” explains Dr. Holger Engelmann, Chairman of the Management Board, Webasto 

SE. “More than ever, having electronics knowhow means having strategic knowhow, which is also 

indispensable for automotive suppliers. With this acquisition, we are expanding our longstanding 

mechatronics expertise with a highly competent team for electronics contract manufacturing,” he points 

out. In the future, this acquisition will allow Webasto to manufacture some electronics components in-

house. Given the augmented vertical production integration, the Group enhances its position as a 

systems supplier to the automotive industry. “Moreover, thanks to our very strong global presence we 

will be able to internationalize this new expertise if need be. I am convinced that the strong points of this 

youngest member of our family will sustainably support the development of all business units within the 

Webasto Group,” Engelmann further elaborates. 

Webasto has longstanding mechatronics development competency, which is ideally complemented by 

the development and manufacturing expertise of Webasto Mechatronics. As a service provider for 

Electronic Manufacturing Services (EMS), Webasto Mechatronics provides a broad spectrum of services 

ranging from equipping and testing of PCBs (printed circuit boards) to the assembly and production of 

complete mechatronics systems. Even before the takeover was complete, electronic assemblies for 

Webasto convertible roof systems were produced in Schaidt. In addition, Webasto Mechatronics will of 

course continue to pursue the other business that existed at the time of the takeover and intends to 

continuously expand it. 

Ralf Beuse and Wolfgang Scheerer are assuming the management of Webasto Mechatronics GmbH. 

Click here to return to Contents 

Company News 

aPriori Expands Into Costing of Electronic Products 

11 January 2017 

aPriori today announced an important addition to the company’s product portfolio – a new software 

module that automates the cost calculation of Printed Circuit Board Assembly (PCBA). 

With automated PCBA costing software, users will be able to quickly generate a detailed cost 

estimate by importing a Bill of Materials with basic attribute information about the components.  The 

PCBA costing module will assign a cost to the board components using a library of component costs and 

estimate the assembly costs of attaching the components to the board.  Users can also specify test and 

verification processes required whereby the system will automatically assess the cost of each process 

and roll it into the overall PCBA cost.  The aPriori PCBA costing module comes with more than forty-

five out-of-the-box assembly and test manufacturing cost models and is built on aPriori’s extensible 

platform, supporting the addition of more processes. 

Key benefits that customers will realize with aPriori’s new PCBA cost module include: 

 Providing engineers with early visibility into the cost impact of design decisions and supporting 

exploration of options like single vs. double sided or the assembly cost impact of using different 

size boards. 

 Enable Sourcing to negotiate more effectively with suppliers by providing detail on component 

costs, manufacturing costs & commercial costs 

https://www.apriori.com/?utm_source=GlobalNewsWire&utm_medium=pr&utm_campaign=pr&utm_content=PCBA-Launch
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 Quantify cost impact of VAVE explorations 

 Ability to aggregate and analyze data across product lines and business units 

 Centrally located cost models will drive consistency of costing across a team 

Printed Circuit Boards (PCB) are used in all but the simplest electronic devices and are used to route 

signals and power through electronic devices.  They appear in almost all discrete manufactured products 

to some degree.  They can also represent a significant portion the cost for a product, especially in 

industry verticals such as aerospace & defense, high tech electronics (computer and communications 

equipment and other consumer electronic products), healthcare, oil & gas and increasingly in automotive 

and transportation products.  While it is a significant portion of a company’s spend, the divisions 

responsible for PCB design are typically smaller than those responsible for mechanical designs.  This 

has the potential to create a time-to-market bottleneck that can be easily overcome by automating the 

product costing process. 

Julie Driscoll, aPriori’s Vice President of Strategic Marketing & Product Management, offers the 

following insight on the importance of this new product offering, “Since the company’s inception, 

aPriori has delivered more than 200 cost models to market that have helped customers determine the 

cost of mechanical products, manufactured using processes such as metal forming, plastic injection 

molding, casting, forging, machining, etc.  In the spring of 2015, aPriori released its first electrical 

costing module – Wire Harness Assembly Costing.  This new product that enables engineers and 

sourcing managers to quickly calculate the cost of PCBAs takes us a giant step closer towards our vision 

of automated costing for highly complex mechatronic systems. 

Click here to return to Contents 

Bamboo Rose Announces Live on Day One PLM Program to Speed Innovation, Cut Costs, and Drive 

Sales 

9 January 2017 

Bamboo Rose today announced a new option for retail product lifecycle management (PLM) that is 

shaking up product development and sourcing: A cloud-based marketplace that gets retailers and 

suppliers sharing, co-creating and sourcing on day one after a lunch-and-learn training session. After 

extensive testing at some of the world’s largest retailers in Asia, North America, and Europe, the 

company is offering its Live on Day One PLM program to retailers, brand companies, suppliers and 

agents. 

 “Typical PLM approaches are used too late in the innovation process because they require a lot of 

information too early in the cycle,” said Sue Welch, CEO of Bamboo Rose. “A lot happens before 

designers, buyers and suppliers are ready to commit to developing a product at a detailed level. Our Live 

on Day One PLM program focuses on the early creative and sourcing process where designers, 

merchants and suppliers capture and share inspirations about ideas and products. Live on Day One 

compromises none of the benefits of traditional PLM and sourcing platforms, but expedites the process 

by weeks – if not months – so your team is innovating quicker.” 

Live on Day One connects retail communities on the very first day to get them designing and sourcing 

product and ideas in a co-creative approach with suppliers. This means product development starts much 

earlier in the cycle and is faster and far more efficient than traditional methods. 
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Retailers can strip six weeks out of the product lifecycle and have realized an 85 percent reduction in 

sampling costs. One major department store saw tangible benefits when its products were created 

collaboratively, including a double-digit percent increase in sales, as the new designs appealed to a 

broader customer base. The cloud-based approach to PLM and sourcing also means there is no costly 

infrastructure investment. 

Companies can invite other team members, designers and suppliers to join the community, spurring 

instant collaboration and innovation. One major component in the platform’s success is the natural way 

in which users engage, which is like how consumers interact in everyday life. 

“Our marketplaces give retailers a way to start shopping on the backend just like consumers do – in a 

social, dynamic and connected way,” said Welch. “For too long, PLM has been a disconnected, tedious 

process that doesn’t tap the creative side of retailers. We’re changing that norm with Live on Day One.” 

Click here to return to Contents 

BobCAD-CAM Releases NEW V29 BobART Training Professor Video Series 

5 January 2017 

BobCAD-CAM, Inc. is a global pioneer in CAD-CAM technology for design & CNC manufacturing. 

Their BobCAD-CAM V29 software is used by manufacturers to import and design parts for machining 

and then it creates the toolpath and NC or g-code program that is then sent to the machine tool. They 

have just released their new BobCAD V29 BobART, artistic design and machining Training Professor 

Video Series to educate users on everything they would need to know to use the software for turning 

pictures into 2D or 3D geometry for CNC machining and much more. 

The BobCAD-CAM V29 BobART Training Professor videos include: 

• 29 Individual Training Videos 

• Over 2 Hours of Video Training 

• 367 Page Training Manual 

• Corresponding CAD Training Files 

The training videos come on a DVD that also includes a digital PDF copy of the training manual. 

Please visit their website to learn more. 

Click here to return to Contents 

CBX Software and Trace One Partner to Provide a Comprehensive PLM and Sourcing Management 

Solution to Private Label Retailers 

11 January 2017 

CBX Software and Trace One today announced that they have agreed to partner to bring together their 

respective offerings and go-to-market teams to offer a modern and comprehensive solution for both the 

food and non-food private label retail markets.  

The collaboration consists of jointly marketing, selling, and developing integrations between the 

companies’ respective products. Through the relationship, both CBX Cloud and Trace One Customers 

will have access to the first PLM and Sourcing Management platform that services the needs of all key 

categories, for both private label product development and direct sourcing operations. 

http://bobcad.com/bobcad-cam-releases-new-v29-bobart-training-professor-video-series/
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CBX and Trace One benefit by empowering resources to effectively compete for opportunities with 

hypermarket and grocery supermarket retailers that provide a comprehensive cross-category variety of 

offerings such as home furnishings, consumer goods, apparel, general merchandise food, health and 

beauty products.  Private Label has become a key strategic differentiator for retailers and this partnership 

will help drive cross-business efficiencies and increased speed-to-market, leading to improved margins 

and higher levels of consumer trust. 

CBX Cloud and Trace One Customers will benefit from being able to access a complete range of PLM 

and Supply Chain management modules, including product development and specifications, request for 

quotations, sourcing, order management, quality assurance, factory compliance and critical path 

management. Customers will no longer need to invest in and support multiple systems in order to 

properly manage the unique requirements of both food and non-food private label products. 

“This partnership is a real game-changer in the PLM market space,” said Eric Linxwiler, Vice President 

of Business Development at CBX Software.  “Providing our Customers with economies of scale and 

supply chain compression through the use of a Cloud platform to manage both food and non-food 

products will save money, improve quality assurance and streamline supplier and factory management.” 

“With the continuing emergence of e-retail and channel blurring across the retail environment, retailers 

are demanding solutions that support their entire store; food and non-food.,” said Shaun Bossons, Chief 

Revenue Officer, at Trace One. “This exciting partnership with CBX, will allow us to achieve these 

objectives and help retailers and manufacturers adapt their private label strategy to drive both consumer 

loyalty and trust, across all categories.” 

Click here to return to Contents 

Deloitte study: Global aerospace and defense revenues expected to resume growth, driven by higher 

defense spending 

9 January 2017 

The global aerospace and defense (A&D) industry is expected to return to growth with sector revenues 

estimated to grow at 2 percent in 2017, according to Deloitte's 2017 Global aerospace and defense sector 

outlook. 

"After multi-year declines in revenues, the defense sub-sector is expected to grow at 3.2 percent in 2017. 

This increase is due to continued concerns about global security threats, growth in US defense budgets, 

as well as higher defense spending in the Middle East, Japan, South Korea and India," said Tom 

Captain, Deloitte Global Aerospace and Defense Leader. 

Commercial aircraft production will likely increase, driven by stable global gross domestic product 

(GDP), strong airline passenger traffic, and continued airline profitability, supported by lower fuel costs. 

However, despite an expected increase of 96 additional large commercial aircraft being produced in 

2017, continued pricing pressure and product mix changes by airline operators will likely result in only a 

marginal increase of 0.3 percent in commercial aerospace sub-sector revenues. 

The 2017 Global aerospace and defense sector outlook reviews the sector's performance in 2016 and 

expectations for 2017. It outlines a long-term projection for aircraft production, as well as defense 

spending by major countries. It also provides perspectives on defense contractor expectations, growth in 

travel demand driven by wealth creation in Asia and the Middle East, and implications for the 

commercial aerospace sub-sector. 
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For more information, download the free report online. 

Click here to return to Contents 

Intelligent Product Solutions Launches New Medical Product Design Consulting Practice 

10 January 2017 

Intelligent Product Solutions (IPS), a leading product design and development consultancy, today 

launched a full service product design practice focused on a new class of smart medical devices. The 

new practice provides companies with complete software and hardware design services for Internet 

connected smart devices and non-connected medical products. Services range from prototype through 

manufacturing, including design and development of software applications. 

Headed up by Tim O'Brien -- who brings more than two decades of experience in medical product 

lifecycle management -- the new IPS practice focuses on helping clients bring to market smart medical 

devices that allow them to compete in the digital age. As part of its product design offerings, IPS 

provides full-service, end-to-end (hardware/software/application/backend) IoT (Internet of Things) 

integration services. It works with companies to accelerate the speed to market of their medical products 

and enhance the commercialization success of these new products.  

The new IPS medical products design practice leverages its extensive expertise in usability design, user 

experience and in secure data management and communications, providing assurance that sensitive 

patient data is secure in compliance with regulatory requirements. 

Prior to launching the practice, IPS developed numerous medical products, including leading the product 

design efforts for the AdhereTech "smart pill bottle." The product improves medication adherence by 

reminding patients to take their medication and automatically connecting them with their healthcare 

providers for assistance in medication tolerance. In addition, the team at IPS designed the iKeyp smart-

phone enabled personal safe that provides a simple way to lock up prescription medications and track 

unauthorized use of the safe. 

"We can do everything under one roof with our skilled team of product design experts -- from UI/UX 

development to connected apps and testing -- making us the ideal partner for medical product design," 

said Tim O'Brien, Vice President at IPS. "As healthcare is pushing into the digital era, medical device 

companies are seeing the need to connect devices to drive outcomes. IPS' expertise in developing smart, 

connected product solutions, combined with expertise in medical device development, is a competitive 

advantage in this fast-growing area of new product development." 

According to the U.S. Department of Commerce, the U.S. medical device market is a fast growing 

market, estimated at $148 billion with growth to $155 billion by 2017. 

Click here to return to Contents 

Mentor Graphics Expands Comprehensive ISO 26262 Qualification Program 

12 January 2017 

Mentor Graphics Corporation today introduced Mentor Safe – one of the industry’s broadest and most 

comprehensive ISO 26262 qualification programs. 

The program includes the Nucleus® SafetyCert™ real time operating system, the Volcano™ VSTAR 

AUTOSAR operating system and BSW stack, and a growing array of ISO 26262 certified 
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documentation and qualification reports for Mentor tools supporting design and verification of system-

on-chip (SoC), system, mechanical and thermal applications. The Mentor Safe program enables 

customers to integrate Mentor tools and software into their safety-critical designs and verification flows 

at all criticality levels up to and including ASIL D. 

The latest design automation products certified under the Mentor Safe program are from the company’s 

portfolio of Tessent® silicon test and yield analysis tools. Independent compliance firm SGS-TUV Saar 

recently certified the Software Tool Qualification Reports for nine Tessent® solutions for any tool 

confidence level (TCL). 

Mentor is a long-established automotive systems supplier, engaged with nearly every leading OEM and 

Tier 1 supplier, and providing design tools and embedded software in the areas of connectivity, 

electrification, autonomous drive and vehicle architecture. The company’s distinguished track record in 

supplying automotive-grade electrical and electronic systems spans nearly 30 years.   

“As vehicles grow increasingly sophisticated, functional safety has become an essential market 

requirement for electronics software and hardware design technologies,” said Brian Derrick, Vice 

President and General Manager at Mentor Graphics. “We established the Mentor Safe program to help 

our customers rapidly navigate the increasingly complex process of functional safety certification with 

confidence, allowing them to spend more time creating value-added solutions that help to differentiate 

and win in highly competitive markets.” 

Click here to return to Contents 

Silicon Valley Company Roambee Joins Forces with T-Systems for IoT  

12 January 2017 

With a vision to digitize global enterprises, T-Systems is on an Internet of Things (IoT) growth path: 

Deutsche Telekom’s corporate customer arm, T-Systems, and Silicon Valley-based IoT company, 

Roambee, today announced a global IoT partnership to offer a real-time visibility solution for goods and 

assets in the Americas, Africa, Asia, and Europe. Together, employing an “on-demand” pay-per-use 

business model, the two companies are delivering an end-to-end solution featuring real time visibility, 

tracking, and condition monitoring of shipments and assets in-transit and in-field. Roambee will provide 

pre-built Software-as-a-Service (SaaS) applications that include wireless portable sensor devices and 

cloud-based software, robust reporting, and predictive analytics. The solution will be provided on T-

Systems’ highly scalable platform, and offers access to a global infrastructure of highly-secured data 

centers and cloud solutions from a wide partner ecosystem. 

Furthermore, Deutsche Telekom Strategic Investments, recently led the Series B round by investing 

$3.1M in Roambee, recognizing that any transformation to Industry 4.0 is incomplete without a scalable 

IoT solution, a secure cloud infrastructure, and a global deployment team.  

“Roambee’s fast-to-deploy-and-to-scale solution adds a strong value to our IoT partner ecosystem 

globally. Combined with T-Systems’  infrastructure and system integration expertise, we will now 

jointly enable and transform industries worldwide with IoT applications,” said Anette Bronder, Director 

of T-Systems’ Digital Division. 

Paul Warrenfelt, T-Systems’ SVP Sales and Service Management Region Americas and APAC, and 

Managing Director North America, also noted, “I am so excited about the amazing collection of 

products, services, and technologies we are jointly bringing to market that will help enterprises improve 
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efficiency to achieve operational excellence.” 

“With over 100 customers around the world, Roambee is experiencing significant momentum and 

business growth in the IoT market. Now with  

T- Systems as our strategic partner, we will be able to both scale our current customers worldwide, and 

win new customers jointly. We no longer have to worry about building our own global service 

infrastructure, which is needed to maintain the quality and rich experience of our services to our 

customers,” said Roambee CEO and founder, Sanjay Sharma.  

Roambee’s solution includes compact, rugged wireless portable sensor devices called “Bees” and a 

cloud-based software platform. The Bees and software collect high volumes of data from enterprise 

resource planning (ERP) systems, sensor data, and external data streams to deliver machine learning-

based predictive analytics to improve operational efficiencies, enhance customer engagement, mitigate 

risk, and provide measurable ROI. Benefitting a wide range of industries, the solution, as one example, 

allows for real-time monitoring of the temperature and location status of highly-sensitive pharmaceutical 

goods through the entire shipment with the use of actionable data and real-time alerts, and as such, 

enables counter-actions if deviations are reported. 

Improving smart in-field asset monitoring requires the highest level of confidence in asset usage 

monitoring, reporting, and regulatory compliance. Roambee’s core technology delivers all this, making 

it simple for businesses to increase efficiencies, improve risk management, and transform data into 

measurable value. Furthermore, T-Systems will operate the service from its high-tech data center in 

Germany, in accordance with the strictest data privacy regulations. Customers receive defined real-time 

event alerts and reporting, historical reporting, and actionable data analytics adhering to the highest data 

security standards.  

Click here to return to Contents 

Events News 

Aras to Present at AUTOMOTIVE WORLD 2017, Asia's Largest Exhibition for Automotive 

Technologies 

9 January 2017 

Aras® today announced the company will present at AUTOMOTIVE WORLD 2017 taking place 

January 18 - 20 in Tokyo, Japan. As Asia's largest exhibition for automotive technologies, the event 

covers important industry topics such as automotive electronics, autonomous car, connected car, 

EV/HEV/FCV, and weight reduction, etc. 

The presentation by Masahiko Hisatsugu, President of Aras Japan G.K., will be held as a part of the 

exhibition’s Technical Session. Entitled “Integrating SE/MBSE and PLM - Points to Know -“, the 

session outlines tips and traps in establishing SE/MBSE-PLM collaboration with the case of 

collaboration between Cameo Systems Modeler and Aras Innovator which is being developed under the 

cooperation of Airbus. 

Presentation Details  

Date and Time: Friday, January 20, 2017, from 2:25pm to 3:10pm  

Venue: Tokyo Big Sight  

Hisatsugu will also participate in a special session entitled “Automotive manufacturing to inherit DNA 
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of a car you want to make” at the booth of Zuken Inc. in CAR-ELE JAPAN－9th Int'l Automotive 

Electronics Technology Expo, one of the shows which comprise AUTOMOTIVE WORLD 2017. 

Talk Session Details  

Date and Time: Wednesday, January 18, 2017, from 1:30pm to 2:00pm  

Booth Location and Number: Tokyo Big Sight East Hall 5 / Booth No. E40-4  

Click here to return to Contents 

CAE Democratization in Focus at COMSOL Days 2017 

12 January 2017 

COMSOL, Inc. the leading provider of software solutions for multiphysics modeling and simulation, 

today announced the COMSOL Days schedule for 2017. The COMSOL Day events are open to anyone 

who wants to advance their multiphysics modeling skills and learn how to build custom simulation apps. 

The day will consist of training, talks by invited speakers, and the opportunity to connect with the 

COMSOL community. 

 

“Our mission is to expand access to numerical simulation to engineers without previous experience 

using multiphysics software. To achieve this goal, we released the Application Builder tool for 

COMSOL Multiphysics for creating custom apps and COMSOL Server license for deployment and 

access through a web browser or a client,” comments Jeff Hiller, VP of Sales, COMSOL, Inc. 

“COMSOL Days directly support that mission by bringing new and existing users together for a daylong 

event consisting of training, invited talks, and countless opportunities to exchange ideas with peers and 

application specialists from COMSOL.” 

 

There are COMSOL Days scheduled around the globe in major cities such as Bethesda, MD; 

Cambridge, MA; Detroit, MI; Toronto, ON; Paris, France; Brescia, Italy. For the full list of cities and for 

more details about COMSOL Days and to register and attend, visit: www.comsol.com/comsol-days. 

Click here to return to Contents 

GTT to Sponsor and Speak at PTC’17 

5 January 2017 

GTT announced today that it will sponsor and speak at the upcoming PTC’17 conference in Honolulu. 

PTC’17: Changing Realities will explore the evolving landscape of the global economy and regulatory 

environment, and present ways in which service providers can prepare for these changes. 

PTC’17 will be held January 15-18 at the Hilton Waikiki Beach Resort. GTT Chief Marketing Officer 

Gina Nomellini will participate on a panel titled “Cloud/Networking: Digital Transformation in the 

Changing IT Reality,” on Monday, January 16, at 3:30 p.m. The session will review the best strategies 

for leveraging the hybrid cloud and hybrid IT to address challenges posed by the rapidly growing digital 

landscape and evolving IT trends, including those relating to the Internet of Things (IoT). 

“GTT is pleased to have the opportunity to participate in this discussion,” said Ms. Nomellini. “As a 

leader in cloud networking services, GTT is committed to supporting our clients’ digital transformation 

initiatives and to securely and privately connecting them with the applications and services they require. 

We look forward to meeting with other industry leaders and discussing how the right connectivity model 

http://www.comsol.com/comsol-days
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is key to implementing cloud-based services and new technologies within the enterprise.” 

Click here to return to Contents 

PTC to Bring the Internet of Things to Product Lifecycle Management with Connected PLM Demo at 

Retail’s BIG Show 

10 January 2017 

PTC today announced it will demo a Connected PLM solution in booth #1344 at National Retail 

Federation’s (NRF) annual Convention & EXPO, better known as Retail's BIG Show, on January 15-

17th.  

PTC is shaping the future of retail by leveraging the power of Internet of Things (IoT) technology to 

bring Connected PLM from concept to reality. To showcase this, PTC will provide end-to-end demos 

that highlight the capabilities of the PTC FlexPLM® retail product lifecycle management (PLM) 

software from planning, to design and product development, to sourcing through selling. 

Attendees will be able to experience first-hand the potential of the IoT with a Supplier Insights 

dashboard powered by the PTC ThingWorx® IoT platform. The PTC Vuforia® augmented reality (AR) 

technology will showcase how AR can be used to enable product development efficiency and improve 

the consumer experience for sales conversion. 

With a continued focus on Design Tools and improving the user experience, PTC also plans to release a 

FlexPLM application, which will allow designers and other users to capture concepts, trends, and ideas 

in FlexPLM by pulling video and imagery from live feeds, as well as trending imagery from various 

social media platforms such as Instagram. 

To demonstrate the power of Connected PLM, PTC’s booth will feature technology and service partners, 

including:  

 EFI Optitex, a global technology company based in Silicon Valley leading the worldwide 

transformation from analog to digital imaging 

 First Insight, a world leading provider of solutions that empower brands to incorporate the voice 

of the customer into the design and merchandising of new products 

 GS1, a neutral, not-for-profit organization that develops and maintains the most widely used 

supply chain standards system in the world 

 Kalypso, a global innovation consulting firm that helps clients deliver better results from 

innovation in a digital world 

 Mesh01, a leading provider of metric-driven insights for consumer-centric brands that provides a 

more efficient platform by combining real-time critical data from MESH01 product insights with 

data provided by PTC FlexPLM 

 Nexgen Packaging, a leading global supplier of brand identification products to retailers as well 

as to apparel, footwear, and textile brands 

Click here to return to Contents 

http://nrfbigshow.nrf.com/
http://www.ptc.com/retail-plm
http://www.ptc.com/retail-plm
http://www.ptc.com/internet-of-things/technology-platform-thingworx
http://www.vuforia.com/
http://www.vuforia.com/
http://optitex.com/
http://www.firstinsight.com/
http://www.gs1.org/
http://kalypso.com/industries/retail
https://www.mesh01.com/
http://www.nexgenpackaging.com/
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SAP Announces Leonardo Event 

10 January 2017 

Bringing together SAP customers, partners and IoT experts, the event will showcase the latest in IoT 

innovations and effective business strategies. The event will take place from July 11–12, 2017, in 

Frankfurt, Germany, at the KAP EUROPA. More information about the event, including the agenda and 

registration details, will be disclosed in the coming weeks. 

Click here to return to Contents 

Financial News 

Dassault Systemes Schedules Fourth Quarter and Full Year 2016 Results Webcast and Conference 

Call for February 2, 2017 

13 January 2017 

Dassault Systèmes will host a webcast and a conference call on Thursday, February 2, 2017, to discuss 

its operating performance for the fourth quarter and full year 2016 ended December 31, 2016. 

The management of Dassault Systèmes will host the webcast at 9:00am London time - 10:00am Paris 

time, and will then also host the conference call at 9:00am New York time - 2:00pm London time - 

3:00pm Paris time. 

Both the webcast and the conference call will be available via the Internet by accessing Dassault 

Systèmes’ website at http://www.3ds.com/investors/. 

Please follow the directions on the main page to link to the audio and connect to the website at least 

fifteen minutes prior to the webcast or conference call to register, download and install any necessary 

software. The webcast and conference call will be archived for 1 year. 

Click here to return to Contents 

Infosys to Announce Q3 Results on 13 January 2017 

4 January 2017 

Infosys will announce the results for its third quarter ended December 31, 2016 on Friday, January 13, 

2017. To learn more, please click here. 

Click here to return to Contents 

OpenText to Report Second Quarter Fiscal Year 2017 Financial Results on Thursday, February 2, 

2017 

10 January 2017 

Open Text Corporation announced today that financial results for its second quarter fiscal year 2017 will 

be released on Thursday, February 2, 2017 at approximately 4:00 p.m. ET. 

Teleconference Call 
Mark J. Barrenechea, OpenText CEO and CTO, John Doolittle, OpenText CFO and Steve Murphy, 

OpenText President will host a conference call on February 2, 2017 at 5:00 p.m. ET to discuss the 

http://cts.businesswire.com/ct/CT?id=smartlink&url=http%3A%2F%2Fwww.3ds.com%2Finvestors%2F&esheet=51493108&newsitemid=20170113005020&lan=en-US&anchor=http%3A%2F%2Fwww.3ds.com%2Finvestors%2F&index=2&md5=9873d4ae0aed7a625872bfb08beef57f
https://www.infosys.com/newsroom/press-releases/Documents/2017/Q3-january13-2017.pdf
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company's financial results. 

A replay of the call will be available beginning February 2, 2017 at 7:00 p.m. ET through 11:59 

p.m. on February 16, 2017 and can be accessed by dialing 1-855-669-9658 (toll-free) or +1-604-674-

8052 (international) and using passcode 1085 followed by the number sign. 

Click here to return to Contents 

PTC to Announce Fiscal Q1’17 Results on Wednesday, January 18th and Host Conference Call 

5:00pm ET 

9 January 2017 

PTC will release its fiscal 2017 first quarter results on Wednesday, January 18th after the stock market 

closes. Senior management will host a live webcast and conference call to review the results on 

Wednesday, January 18th at 5pm Eastern Time. The earnings press release and accompanying prepared 

remarks will be accessible prior to the conference call and webcast on the Investor Relations section of 

the Company’s web site. 

Click here to return to Contents 

Tata Consultancy Services Announces Q3 2017 Results 

12 January 2017 

Tata Consultancy Services reported its consolidated financial results according to IFRS in dollar terms 

for the quarter ended December 31, 2016.  

Business Highlights for Quarter Ended December 31, 2016 

  Total employees: 378,497; Gross addition: 18,362 employees 

  Attrition down further Q-o-Q to 11.3% (LTM) in IT Services  

  Clients in $50M + revenue band increased by 2 and in $10M + revenue band by 5  

Commenting on the Q3 performance, CEO and MD, N Chandrasekaran said: “The resilience of our 

business model and strength of our operating strategy has been brought to the fore by our performance 

in Q3, traditionally a quarter of weak demand. Our strengths in Digital, Platforms and Cloud as well as 

our deep knowledge of the customers’ domain are driving our ability to play a strategic role and make a 

holistic impact on the business.”  

Mr Chandrasekaran added: “To support and sustain our Digital business that is growing at 30% on an 

annual basis, we continue to build new capabilities in Digital technologies, empower employees to 

enhance agility in the workplace and invest more to develop IP-based platforms and products. Some of 

these products and platforms are maturing with greater customer adoption while others continue to be 

incubated in our Innovation labs. As digital adoption increases in 2017, we are well prepared to lead this 

change.”  

Rajesh Gopinathan, Chief Financial Officer, said: “We have shown great discipline and control at all 

levels to deliver another credible quarter. Alongside a good growth performance, we have been able to 

keep profitability stable in our desired range and deliver over $1 billion in free cash flow during the 

quarter.”  
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During Q3, growth was led by Energy & Utilities (up 5.8% sequentially), Hi-Tech (up 2.6% 

sequentially), BFSI (up 2.1% sequentially), Manufacturing (up 2.1% sequentially) and Retail (up 1.9% 

sequentially) in constant currency.  

From a geography perspective, emerging markets like Latin America and India clocked double digit 

growth of 12.5% and 10.3% sequentially respectively while North America grew 2.2% sequentially and 

UK grew 1.7% sequentially.  

From a services perspective, strength in growing segments like Platforms, Cloud and Internet of Things 

is evident from the growth in Asset Leveraged Solutions (up 21% sequentially), Infrastructure services 

(up 9.5% sequentially) and Engineering and Industrial Services (up 3.1% sequentially). 

To read the rest of the report, please click here. 

Click here to return to Contents 

Implementation Investments 

Altair Wins Airbus Benchmarking Competition: HyperMesh® and HyperView® to Become 

Company's Pre- and Post-processing Tools 

10 January 2017 

Altair has won a benchmarking competition, and as a result Airbus will implement a new pre- and post-

processing tool based on Altair's solutions HyperMesh and HyperView as the new platform worldwide. 

The benchmarking competition, which was initiated by Airbus in early 2016, has led to this agreement 

between Altair and Airbus. The agreement confirms the worldwide Airbus aircraft migration to 

HyperWorks Desktop. It demonstrates Altair's competencies in pre- and post-processing and confirms 

Altair's position as a major player in the Aerospace industry. 

The agreement will enable a worldwide employment of the HyperWorks Desktop solutions in all Airbus 

aircraft, effective today. In addition to providing the aforementioned solutions, Altair has also 

committed to dedicated support of the Airbus teams, which includes: 

 Tighter collaboration between Airbus and Altair teams, to set up a deployment roadmap for 

integration of Altair solutions in Airbus aircraft. 

 Customization of Altair software according to Airbus' needs and requirements. 

 Training of the Airbus Teams on HyperMesh and HyperView. 

"We are very happy that Altair won this Airbus benchmarking competition and are now supplying 

HyperMesh and HyperView to Airbus as their preferred pre-and post-processing solutions," said Dr. 

Detlef Schneider, Senior Vice President EMEA Operations at Altair. "The agreement proofs our position 

in the aerospace industry as a key provider of high-end simulation and development solutions. It also 

complements and tightly aligns with the long term consulting collaboration between Airbus and Altair 

ProductDesign." 

Altair ProductDesign supports a wide range of industries with engineering consulting and staffing 

services to help bring the company's clients' products to market faster. Over the past decade, Altair 

ProductDesign has been supporting Airbus innovations and delivered efficiencies in "Time 

Compression" and therefore associated cost reduction, driven by synergies between Altair's engineering 

http://www.tcs.com/SiteCollectionDocuments/Investors/Presentations/TCS_PressRelease_USD_Q3_17.pdf
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services and software development teams. Based on an in depth understanding of the Airbus activities, 

Altair has proposed a number of innovations to provide best-in-class pre- and post- processing tools, to 

reduce the model build process and to improve process efficiency. 

Click here to return to Contents 

EnSuite Helps Large Scale CATIA V5 to NX Migration at Larsen & Toubro 

10 January 2017 

With the use of CCE’s standalone multi-CAD software EnSuite, L&T Heavy Engineering was able to 

free their engineers to focus on more productive and innovative activities. 

EnSuite, a solution for sharing multi-CAD data across the enterprise, includes a batch translation feature 

that enables bi-direction translations between CATIA V5 and NX systems. Using EnSuite for the last 4 

years, L&T has been able to automatically migrate large volumes of data from CATIA V5 to NX, which 

includes new and legacy CAD data. 

CCE also developed EnSuite macros to meet the customer need of migrating instance attributes 

available in multi-domain CATIA V5 assemblies to NX. This significantly increased their productivity 

and reduced costs as automation replaced manual processes using expensive CAD software. 

EnSuite is stand-alone software, which is used to view and translate 3D CAD data and provides quick 

access to critical engineering information residing in CAD files, no matter which CAD system was used. 

EnSuite can be extensively utilized throughout the enterprise, with the benefits of minimal training, as 

well as elimination of costs associated with expensive CAD license purchases. The software works with 

all major 3D CAD formats, including CATIA V4, CATIA V5, CATIA V6, NX, Creo, Autodesk 

Inventor, SolidWorks, Solid Edge, ACIS, Parasolid, JT, CGR, STL, 3D PDF, Rhino, SketchUp, IGES, 

and STEP. 

Click here to return to Contents 

LORD Corporation Selects Aras PLM Platform to Standardize Product Development Processes, 

Manage Growth 

11 January 2017 

Aras® today announced that LORD Corporation, a global manufacturer of adhesives, coating, sensing 

and motion technologies, selected Aras Innovator® to standardize product development processes at 

current sites, and to help the company efficiently support emerging businesses. 

When fully implemented, LORD anticipates more than 1,000 users will access Document Management, 

Configuration Management, Engineering Change Management, as well as Quality Systems (CAPA) 

applications as part of the Aras PLM platform. 

LORD Corporation is transforming their business of engineering due to the flexibility, scalability, and 

common architecture offered by Aras PLM. The company is better positioned to easily and quickly 

integrate new acquisitions, while standardizing current engineering and product development sites onto 

one common platform. 

After a comprehensive search of most major PLM providers, LORD Corporation selected Aras due to:  

 Scalable, robust and flexible PLM capabilities to accommodate changing business and market 
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condition, as well as future acquisitions anticipated by the manufacturer. 

 Model-based, service-oriented architecture that delivers low total cost of ownership without 

reducing the long term vision of the project. 

 The expertise of Aras partner xLM who managed the data extraction and data load portion of the 

first phase of implementation. 

 Ease of integration with multiple systems including SAP; an internal project management 

system; as well as Product Data Management (PDM) integrations. 

“A flexible PLM platform is an important competitive advantage for LORD. With the company’s 

growth, their PLM solution must easily accommodate changing business needs with ‘yet-to-be-

determined’ requirements dictated by acquisitions,” notes Peter Schroer, Aras Founder and CEO. 

“Unlike traditional systems that impose a one-size-fits-all ‘best practices,’ the Aras PLM platform 

ensures LORD can support the needs of the enterprise as it continues to grow and drive innovation.” 

Click here to return to Contents 

Product News 

Cabinet Vision Updates for European Resellers  

10 January 2017 

A group of Cabinet Vision’s resellers gained an insight into a number of new features planned for the 

forthcoming V10 edition which is due to be released by Vero Software early in 2017 – along with an 

outline for developing an interface with the WorkPLAN ERP/MRP system.  

The 20-strong group from across Cabinet Vision’s European region – including Belgium, Czech and 

Slovak Republic, Denmark, France, Israel, Portugal, Romania, Taiwan and Turkey, attended a Reseller 

Training Seminar in Lyon, France. 

Christian Poupin, from Cabinet Vision Europe, says: “The number of resellers in the EMEA markets is 

getting bigger each year. This latest training seminar saw our European specialists Roch Lemay and 

Romain Gicquiaud run through new functionalities and new tools to ensure customers continue to 

benefit from the very latest Cabinet Vision technology.” 

ERP Business Manager Christophe Mas presented the latest edition of Vero’s WorkPLAN production 

control software, and unveiled a development project for its planned interface with Cabinet Vision.  

Click here to return to Contents 

EMA Releases Updated Power IC Model Library for PSpice 

4 January 2017 

EMA Design Automation®  and AEi Systems today announced the release of version 4.2 of AEi 

Systems’ Power IC Model Library for the Cadence® PSpice® simulator. “We’ve spent over 1,000 man-

hours testing, simulating, and optimizing the new models in this release,” said Charles Hymowitz, 

managing director at AEi Systems. “Overall we’ve invested about 17,000 hours creating and verifying 

the 600+ models in this library.” 
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Version 4.2 has over 600 high fidelity and correlated simulation models for power electronic designs. 

The latest version adds test sources for automotive applications covering ISO 76750/ISO 7637-2 and 

FMC1278 including CI220 (load dump), CI230A (power cycling), CI250 (voltage offset), and CI260A-

E (voltage dropout). These sources are useful for testing transient disturbances and electromagnetic 

compatibility in automotive systems. 

The Power IC Model Library includes model netlists in PSpice syntax, schematic symbols for both 

Cadence OrCAD® Capture and legacy schematics, and a set of example application circuits for many of 

the IC models. The models are compatible with the latest OrCAD Capture version 17.x software. 

New additions for version 4.2 of the Power IC Model Library include:  

 Automotive Stimulus Sources 

 LISN Models 

 Opamp and Comparator Models 

 Ferrite Beads 

 Regulators 

 Phototransistors and Photocouplers 

 MOVs 

The Power IC Model Library for PSpice also includes:  

 Popular parts: UCC3895, xx117, UC384x, UC152x, UCC380x, LT124x, UC182x, UC1846, 

TL431, IR2110 

 Nonlinear Magnetic Cores, Transformers, Opto-Couplers and MOVs 

 BJTs, Diodes, Zeners, Varactors, Tantalum Capacitors, MOSFETs 

 Models for parts from Texas Instruments, Intersil, ON Semiconductor, Linear Technology, 

International Rectifier, Micrel, Vishay, and others 

The Power IC Model Library is available immediately and priced at $1,995, plus yearly maintenance of 

$495. Existing customers on maintenance can download the updated version as part of their maintenance 

contract. 

Click here to return to Contents 

First Insight Launches Machine Learning-Based Optimized Line Planning in Collaboration with 

PTC 

12 January 2017 

First Insight announced today the launch of its Optimized Line Planning (OLP) solution in collaboration 

with PTC, a global technology provider of the ThingWorx® IoT platform and FlexPLM® product 

lifecycle management (PLM) software for retail, fashion, footwear, apparel, and consumer products. 

"We want to provide actionable insights to retailers as early as possible in the product decision cycle. 

With Optimized Line Planning we can now offer that kind of guidance at the very first step of creating 

an assortment. By leveraging the design recommendations provided by OLP based on historical data 
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streams and real-time consumer input, retailers can mitigate the risk in line planning where they have the 

least reliable data to inform their decisions," said Greg Petro, CEO of First Insight. 

"We are excited to partner with First Insight to deliver an OLP solution to our customers and the 

industry, and to further advance PTC's retail transformation journey. This journey provides a roadmap 

for organizations to achieve a profile that delivers products in a season-less manner, facilitates 

personalized product offerings, and enables transparent supply chain execution," said Eric Symon, 

General Manager, Retail Business Unit, PTC. "This tool allows retailers and brand owners to understand 

which product attributes their customers value the most and how those attributes impact revenue -- a 

common challenge designers and merchandisers face season after season. This OLP solution will enable 

customers to drive tremendous value in building more successful assortments." 

The Optimized Line Planning solution helps retailers and brands: 

 Understand key characteristics of their customer base and how they impact revenue and margin. 

 Inform the assortment strategy based on the understanding of the consumer. 

 Create optimal line plans and design products guided by specific attribute recommendations from 

the tool. 

OLP helps brands answer the question "What type of designs should I be exploring for my target 

consumers to maximize revenue?" The solution builds on the existing InsightTARGETING capabilities 

of First Insight to create buyer personas that enable more targeted offers based on consumer input on 

new products. By bringing together various data sources including First Insight testing data as well as 

historical sales and purchase history information and applying the powerful machine learning 

capabilities of ThingWorx®to this data set, it provides recommendations around the type of products to 

bring to market, with specific product design elements that will enable customers to maximize the 

financial impact of the assortment. 

Optimized Line Planning leverages proven First Insight and PTC capabilities and is available for 

implementation now. First Insight and PTC have been collaborating on integrated solutions using First 

Insight and PTC FlexPLM since 2014. 

Click here to return to Contents 

Major Market-Driven Innovations: Centric Software PLM V6 

11 January 2017 

Building on its commitment to support retail transformation initiatives for brands, retailers and 

manufacturers, Centric Software released version 6.0 of its market-driven product lifecycle management 

(PLM) solution.  

Version 6.0 includes major, broad-sweeping innovations across the entire Centric PLM suite.  In the past 

6 months, over 100 new features have been introduced. 

“All innovations to Centric PLM are driven by interactions with our customers,” explains Ron Watson, 

VP of Products at Centric Software. “Our Customer Advisory Board gives us insight into their strategic 

and operational challenges and, along with input from our customer innovation partners, we use this 

valuable feedback to guide our roadmap. We are proud to say that our new release was recently given 

their enthusiastic stamp of approval.” 
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Centric Software’s latest release focuses on three areas; scalability and performance of up to 10,000 

users, decision making analytics and personalization of a visually stunning interface. 

Centric PLM 6.0 provides massive scaling with performance incorporating groundbreaking architectural 

innovations capable of managing 10,000+ users and TB’s of active data across multiple geographies 

with no degradation in speed or user experience. This finally provides the market with a true mega-scale 

globally distributed, yet synchronized product lifecycle management capability. 

Centric’s powerful Slicer feature can easily analyze seasons’ or years’ worth of information to answer 

questions about financial and supplier performance, costs or other complex queries requiring significant 

“what-iffing” and number crunching.  Changes to Centric’s Merchandise Planning module equip users 

with enriched analytics for powerful roll-ups, drill-downs and split hierarchies to vastly augment the 

kinds of financial analyses that can be performed. 

User experience and adoption have long been keystones of Centric’s success. A complete interface 

makeover builds on that leadership and revolutionizes the solution’s look and feel, adding in new 

branding and personalization options, dashboards with widgets and charts to digest information at a 

glance, mass editing features to minimize clicks and many other improvements to promote adoption. 

Care was taken to reduce the amount of visual clutter onscreen while keeping information close by and 

effortless to access. 

Additional new, powerful capabilities boost user productivity and make work easier.  Centric’s change 

tracking and subscription service, housed in a beautiful, easy-to-navigate interface, includes multiple 

ways users can track and be notified of important changes anywhere in the system. A Rest API enables 

companies to leverage Centric data throughout the organization by connecting with business systems 

such as ERP, DAM or other platforms.  Users can even create their own apps to seamlessly connect or 

digitally transform processes without limitation. 

“Centric is an innovation leader and we will continue to innovate with customers to disrupt the 

marketplace and provide retail transformation capabilities to fashion, retail and consumer goods 

companies that go way beyond traditional PLM expectations,” says Chris Groves, President and CEO of 

Centric Software. “Our customers have inspired us and they will see astonishing new innovations that 

will be truly transformational.” 

Click here to return to Contents 

Open Design Alliance Releases Teigha 4.2.2 

4 January 2017 

Open Design Alliance (ODA) today announced the release of version 4.2.2 of Teigha, its development 

platform for engineering applications. 

Teigha 4.2.2 contains support for reading and visualizing Autodesk® ReCap™ point cloud files (.rcs), 

which are commonly used to attach point cloud data to .dwg. Also included is full support for visual 

styles and beta incremental save. 

“Incremental save significantly improves the speed of saving to .dwg,” commented Neil Peterson, ODA 

President. “It’s an important feature for developers of CAD editors and other applications that save files 

frequently.” 

In addition, 4.2.2 contains beta support for persistent transactions. Persistent transactions allow 
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applications to preserve undo/redo transactions between sessions. This technology can be used to 

compactly store the full history of changes made to a .dwg file. 

Also included are enhancements to PDF export to support PDF/A, visualization of 3D PDF (PRC) files, 

improvements to DGN underlay support, and fixes for issues reported by ODA members. 

Click here to return to Contents 

Renga Architecture December Release Adds “Even More BIM Magic” 

10 January 2017 

The latest release of Renga Architecture adds camera-style navigation control. Also new in this release 

are model navigation, element properties creation, and more drawing creation functions. 

Data is stored as specifications and tables, data that is also needed by other departments, and is required 

for the building site. In Renga Architecture, you assign not just physical parameters, but additional 

properties like marks of materials you use, and exact physical or technical specifications.  

Go here to read all about the new features. 

Click here to return to Contents 

SAP Introduces Jump-Start Enablement Program for SAP Leonardo IoT Portfolio 

10 January 2017 

SAP today announced a jump-start enablement program for its Internet of Things (IoT) innovation 

portfolio. The program is intended to help customers connect the emerging world of intelligent devices 

with people and processes to achieve tangible business outcomes. 

Following through on SAP’s recently announced commitment to invest €2 billion in IoT over five years, 

the IoT portfolio combines adaptive applications, Big Data applications and connectivity in packaged 

solutions across line-of-business and industry use cases ranging from connected products, assets and 

infrastructure to vehicle fleets, markets and people. 

Named SAP Leonardo, SAP’s IoT portfolio takes its name from a figure known for ushering in a 

groundbreaking era of science and discovery. For more on the SAP Leonardo brand, please see here. 

“Moving from things to outcomes is about new business processes such as Industry 4.0, new business 

models and new ways for people to live and work,” said Dr. Tanja Rueckert, executive vice president, 

Digital Assets and IoT, SAP. “With SAP Leonardo, we connect ‘things’ with business processes that are 

instantaneous and proactive, and with people who can manage more effectively with augmented 

intelligence and autonomous systems. Our SAP Leonardo IoT portfolio delivers on SAP’s commitment 

to produce superior business value through enterprise IoT innovation.” 

Easier IoT Adoption: Jump-Start Pilot Program and Introductory Pricing 

SAP is introducing a jump-start program to help organizations identify and validate IoT pilots and use 

cases. A consultative service staffed by SAP line-of-business and industry experts, the jump-start 

program is a multiphase engagement featuring design thinking to match IoT innovations with customer 

strategies and objectives in achievable pilots with a clear path to business value. Available worldwide, 

the jump-start program is intended to ease the first steps of the IoT journey, producing pilots that define 

business cases for full-scale IoT strategies and further deployment. 

http://ascon.net/main/news/items/?news=2484
https://blogs.sap.com/2017/01/10/sap-leonardo-empowering-live-business-by-connecting-things-with-people-and-processes/
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SAP is also introducing promotional pricing for the IoT jump-start program featuring a simple, fixed 

cost for software and services to cover the pilot and first year of usage for SAP Leonardo IoT solutions 

including SAP Connected Goods, SAP Vehicle Insights, SAP Predictive Maintenance and 

Service and SAP Asset Intelligence Network. By setting a defined price for services and key solutions in 

the SAP Leonardo IoT portfolio, the introductory offer provides transparency and eliminates budget 

uncertainty, enabling customers to establish IoT pilots with clear scope, length and pricing. More 

information on the jump-start program and pricing offer can be found here. 

A Unique Ability to Connect People, Things and Businesses 

SAP Leonardo reaffirms an innovative value proposition, extending from SAP’s enterprise core into 

automation and intelligence at the edges where IoT data is created. With SAP HANA Cloud Platform, 

SAP Leonardo offers intelligent IoT applications, business services for development, technical services 

for processing high-velocity data and an intelligent edge to process information at the device level. SAP 

Leonardo combines SAP’s unique strengths, including 45 years of business process knowledge across 

25 industries and leadership in Big Data management, in end-to-end offerings addressing the following 

areas: 

 Connected products for new insights into lifecycle management, sourcing, response and supply, 

and digital supply networks; and the design, manufacturing and delivery of smart, connected 

products across all industries 

 Connected assets to track, monitor and analyze fixed assets, including manufacturing and 

maintenance business processes, to reduce costs and increase equipment uptime 

 Connected fleet to enable businesses and public service organizations owning moving assets 

(such as vehicles, robots, fork lifts and autonomous vehicles) to improve services and safety, 

visibility to logistics and service quality 

 Connected infrastructure for new digital operational intelligence from physical-infrastructure 

systems, construction and energy grids enabling improved service, efficient operations and 

compliance and risk mitigation 

 Connected markets to enable new production, and business models of local relevance and at the 

right timing for customer and marketing insights, digital agribusiness, smart ports and smart 

cities 

 Connected people for more insightful, collaborative work roles, health management and smart 

home environments connecting people and communities and providing better, more personalized 

lifestyle experiences 

Click here to return to Contents 

TXT Retail Unveils the Next Generation of its Industry Leading 'End-to-End Merchandise Lifecycle 

Management' Solution 

4 January 2017 

TXT Retail will be presenting TXT Retail 8 at the NRF Big Show in New York on January 15-17. 

TXT Retail 8 is uniquely positioned among retail solutions as it supports the full spectrum of activities 

involved with planning, designing, buying, delivering, distributing, and managing assortments through 

every stage of their lifecycle. 

http://www.sap.com/documents/2017/01/f0006f6d-a17c-0010-82c7-eda71af511fa.html
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TXT Retail 8 introduces a number of novel capabilities to support the Merchants' dream of building 

comprehensive localized assortments which meet consumer demand and omni-channel requirements and 

that are optimally executed. TXT Retail 8 allows the entire Merchandising team to create, plan and 

manage assortments with unprecedented levels of ease of use, flexibility and speed. 

TXT Retail 8 Features: 

 TXT Retail in-Memory Planning: a unique combination of flexibility and scalability achieved 

through the innovative use of in Memory computing, provide the power for comprehensive and 

high performance Assortment Planning processes including both sophisticated calculations as 

well as ergonomic product attributing and easy tracking and managing of the assortment 

lifecycle. 

 TXT Retail Visual Planning Experience: a role based user experience for the Merchant Team as 

they work together to create compelling collections. From numbers and simulations to virtual 

assortment reviews, Visual Planning truly enables the combination of 'art and science' by 

associating visual evaluation to the numeric analysis and performing powerful simulations in a 

more intuitive manner, via web or tablet. 

 TXT Retail Data Model Manager: supporting the end-to-end merchandise lifecycle management 

process requires flexible data management capabilities. The Retail Data Model Manager allows 

for organized management of the AgileFit Retail Data model and provides the ongoing capability 

to further enable and fine-tune the data model to adapt to ongoing business and organizational 

needs. 

 TXT Retail AgileFit Actions: AgileFit, the best practices based accelerator of TXT Retail that 

covers all key merchandise lifecycle processes for Retailers, has been further enriched with 

AgileFit Actions, packaged workflows and algorithms that further optimize the decisions taken 

along the Merchandise Lifecycle process. The first AgileFit Action, released with TXT Retail 8, 

provides advanced markdown planning and pricing capabilities helping buyers and planners to 

set their markdown strategy, identify the best timing for promotions, preview the effects on 

price, sales uplift, margins and stock levels. 

"With TXT Retail, curated, local assortments are planned, designed and executed within one single 

solution, which makes it a perfect fit to the speed and need for consistency of modern retailers," 

commented Riccardo Proni, Senior Vice President Solution Center & Product at TXT Retail. "The new 

capabilities of version 8 represent another major step forward in usability and productivity, reducing any 

process latency and helping retailers being fast and effective at those processes which really matter to 

them." 

"Industry transformation drives the demand for end-to-end merchandise lifecycle management solutions, 

making a 'point-solution' approach clearly obsolete," added Simone Pozzi, CEO of TXT Retail. "TXT 

Retail 8 is a major milestone in our evolution: In-memory planning allows TXT Retail 8 to close the gap 

between planning and execution, the plans and decisions taken in TXT Retail become immediately 

executable by the transactional systems. Visual Planning allows Merchants, Buyers, and Product 

Managers to always have a real time visual check on the impact of their decisions. TXT Retail 8 fully 

responds to retailers needs for speed, consistency and reactivity across the extended organization and in 

all key merchandising, planning, design and sourcing processes." 

Click here to return to Contents 



CIMdata PLM Industry Summary 

 Page 25 

 
 

 

 

 

 


