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CIMdata News 
CIMdata President Peter Bilello Published on CATIA Community, “Convergences: Higher 
Education and PLM Upheavals” 
26 July 2016 
PLM VIEWPOINT 
“Tens of thousands of students worldwide are learning to use Product Lifecycle Management (PLM) 
but, unfortunately, mostly in the form of the key PLM components computer-aided design (CAD) and 
computer-aided engineering (CAE). We say “unfortunately” because a major opportunity is being 
missed, a way to make large enterprises and their business units work as smoothly as a well-run job 
shop. 
 
In such a shop, perhaps idealized here, information in many forms is readily shared—digital data, 
domain knowledge, lessons learned, best practices, and so on. As organizations expand, this sharing falls 
victim to incompatible data formats, silos of (domain) expertise, shop floor tribal knowledge, and 
obsolete systems. 
 
Among the inevitable consequences are bad decisions, missed deadlines, and busted budgets. We're not 
just talking scrap and rework here. A solution is readily available and it is PLM but only if approached 
holistically and implemented at the enterprise level, and not just in engineering…” 
Read the full article here: http://www.catiacommunity.com/feature_full.php?cpfeatureid=116897 

Click here to return to Contents 

Acquisitions 
Design Data Acquired by Nemetschek Group 
28 July 2016 
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Design Data, specializing in 3D steel detailing and Building Information Modeling (BIM) software, 
announced today the company has been acquired by Nemetschek Group, based in Munich, Germany. 
Nemetschek is a globally leading software provider for the architecture, engineering and construction 
(AEC) industry, with 12 brands and 2.1 million users in 142 countries. 
In keeping with the strategic alignment of Nemetschek Group, Design Data will continue to be led by its 
current management as an independent brand company in the future. 
“For our company, the acquisition means accelerated growth into international markets,” said Damon 
Scaggs, president of Design Data. “For our customers, it allows them to continue to use the leading 
software in the structural steel detailing industry, while now benefitting from increased integration with 
Nemetschek’s software solutions throughout the BIM process. SDS/2 seamlessly plugs into 
Nemetschek’s architectural and design offerings, while providing their customers access to Design 
Data’s longstanding manufacturing expertise.” 
Design Data recently announced support for the European connection design codes and drawing 
standards with its SDS/2 Detailing solution. SDS/2 software is unique in that it automates the connection 
design process by optimizing every joint based on specific code requirements established by each 
market. 
With the acquisition, the Nemetschek Group fills a gap concerning engineering detailing software for 
steel. Nemetschek is now able to cover the complete structural workflow from analysis and design (via 
the brand Scia), through detailing and fabrication (Design Data), all the way to reviews and markup 
(Bluebeam). 

Click here to return to Contents 

Oracle Buys NetSuite 
28 July 2016 
Oracle today announced that it has entered into a definitive agreement to acquire NetSuite, the very first 
cloud company. The transaction is valued at $109.00 per share in cash, or approximately $9.3 billion. 
“Oracle and NetSuite cloud applications are complementary, and will coexist in the marketplace 
forever,” said Mark Hurd, Chief Executive Officer, Oracle. “We intend to invest heavily in both 
products—engineering and distribution.” 
“We expect this acquisition to be immediately accretive to Oracle’s earnings on a non-GAAP basis in 
the first full fiscal year after closing,” said Safra Catz, Chief Executive Officer, Oracle. 
“NetSuite has been working for 18 years to develop a single system for running a business in the cloud,” 
said Evan Goldberg, Founder, Chief Technology Officer and Chairman, NetSuite. “This combination is 
a winner for NetSuite’s customers, employees and partners.” 
“NetSuite will benefit from Oracle’s global scale and reach to accelerate the availability of our cloud 
solutions in more industries and more countries,” said Zach Nelson, Chief Executive Officer, NetSuite. 
“We are excited to join Oracle and accelerate our pace of innovation.” 
The evaluation and negotiation of the transaction was led by a Special Committee of Oracle’s Board of 
Directors consisting solely of independent directors. The Special Committee unanimously approved the 
transaction on behalf of Oracle and its Board of Directors. 
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The transaction is expected to close in 2016. The closing of the transaction is subject to receiving certain 
regulatory approvals and satisfying other closing conditions including NetSuite stockholders tendering a 
majority of NetSuite’s outstanding shares in the tender offer. In addition, the closing is subject to a 
condition that a majority of NetSuite’s outstanding shares not owned by executive officers or directors 
of NetSuite, or persons affiliated with Larry Ellison, his family members and any affiliated entities, be 
tendered in the tender offer. 

Click here to return to Contents 

Company News 
Academy of Model Aeronautics Announces Partnership with ESTECO Academy 
28 July 2016 
The Academy of Model Aeronautics is pleased to announce that it has partnered with ESTECO to offer 
AMA members free ESTECO Academy memberships. ESTECO will sponsor AMA members and offer 
free academic modeFRONTIER licenses for students and Ph.D. researchers. Usually, these academic 
licenses cost $120 per year and $240 per year respectively. 
ESTECO develops software for multidisciplinary optimization. Its flagship product, modeFRONTIER, 
is used worldwide in many industries to integrate simulation processes, conduct trade-off studies, and 
find optimal designs. 
AMA members who are students and who use simulation software in their studies can now leverage the 
advanced capabilities of ESTECO optimization technology to identify the best design configuration. A 
free ESTECO Academy Student Membership will be granted to verified AMA members who include 
their AMA registration numbers in the project description field of the ESTECO Academy registration 
form. 

Click here to return to Contents 

Accenture Launches Liquid Studio in France to Help Organizations Accelerate Digital 
Transformation 
25 July 2016 
Today Accenture opened a new Liquid Studio in Paris, France, strategically co-located with 
the Accenture Innovation Center. The latest in its growing network, the studio is designed to help clients 
explore new methods of IT delivery, create an omni-channel digital presence, and deliver world-class 
user experiences that will help them attract and retain customers. 
The mission of the Accenture Liquid Studio is to help organizations ideate and rapidly define, create, 
test, deliver and manage innovative applications that are easy to update, replace, remove or augment as 
their business needs evolve. Clients can also experiment with and prototype emerging technologies such 
as the Internet of Things, wearables, as well as artificial intelligence that have the potential to transform 
their operations and customer experiences. 
Working at the Liquid Studio, European companies will collaborate in a hands-on environment with 
Accenture’s highly skilled software engineers to quickly prototype and develop a wide range of custom 
applications using cloud infrastructure and platforms, rapid application development principles such as 

http://www.prweb.net/Redirect.aspx?id=aHR0cHM6Ly9hY2FkZW15LmVzdGVjby5jb20vc3R1ZGVudC11c2VyL3JlZ2lzdGVy
http://www.prweb.net/Redirect.aspx?id=aHR0cHM6Ly9hY2FkZW15LmVzdGVjby5jb20vc3R1ZGVudC11c2VyL3JlZ2lzdGVy
http://cts.businesswire.com/ct/CT?id=smartlink&url=https%3A%2F%2Fnewsroom.accenture.com%2Fnews%2Faccenture-opens-innovation-center-in-paris-to-help-organizations-speed-digital-transformation-and-create-pathways-to-future-growth.htm&esheet=51386918&newsitemid=20160725005107&lan=en-US&anchor=Accenture+Innovation+Center&index=1&md5=244d46ca2337af7bb8d401b835dd0e01
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intelligent automation, lightweight frameworks and plug-and-play, innovative Agile and DevOps 
engineering approaches and microservice-based architectures. 
“Accenture Liquid Studios combine scale, automation, industry knowledge, outcomes-based risk 
acceptance and a unique understanding of how far clients may be willing to go to innovate,” said Patrick 
Heffernan, practice manager and principal analyst at Technology Business Research, Inc., an 
independent market research and advisory firm. “With its studios, Accenture is setting a new standard 
for how high-touch, experience-driven client engagement centers will evolve in the future.” 
“Business cycle times are shrinking and technology is increasingly a driver of business strategy, not just 
a supporting function,” said Bhaskar Ghosh, group chief executive, Accenture Technology Services. “To 
compete with agility and speed, companies can no longer afford massive, multi-year system 
implementations. They need fundamentally new approaches to application development, which helps 
them become built for change. The new Liquid Studio can help deliver innovative solutions to 
businesses with speed and agility.” 
“The Liquid Studio in Paris enables us to deliver a complete cycle of innovation services,” said 
Christian Nibourel, country managing director for Accenture in France and Benelux. “With the pace of 
technological change increasing faster than ever, organizations need to create a competitive advantage 
by becoming more agile, adaptive and aligned through digital technologies. The Liquid Studio is a one-
of-a-kind ‘think-and-act tank’ equipped to support our clients in the region and contribute to the 
dynamic of innovation in the country.” 
The new location works closely with the Accenture Liquid Studio in Silicon Valley, CA, Accenture 
Labs, including the one in Sophia Antipolis, and the company’s Open Innovation program to take 
emerging technologies out of the lab and start up community and into development for large enterprises. 
The Liquid Studio also offers modernization and migration services to help companies make legacy 
systems future ready for the digital world. And, it applies intelligent automation to testing and other 
phases of delivery, to help cut the cycle time from weeks or months down to days. 
“Clients can come and work from this studio collaboratively with Accenture and use the power of its 
alliances to create innovative solutions for their businesses,” said Yves Bernaert, senior managing 
director, Accenture Technology for Europe. “The studio can help develop relevant use cases and 
products by having engineering teams sit side-by-side in a highly collaborative environment.” 

Click here to return to Contents 

Altair Collaborates with Luxury Sports Car Maker, Ferrari, to Develop 'Next Generation' Vehicle 
Platform 
27 July 2016 
Altair has collaborated with luxury sports car maker, Ferrari, to design and engineer the company's 'Next 
Generation' vehicle platform which will be the basis of several new flagship vehicle derivatives. The 
announcement signifies the strong and mutually beneficial relationship that the two companies have 
enjoyed since Ferrari started working with Altair over a decade ago. 
To develop the Next Generation platform, Altair supplied a highly specialised group of designers and 
engineers working on-site at Ferrari's vehicle development centre in Italy. The team worked alongside 
Ferrari's own design, engineering and manufacturing teams. 

http://cts.businesswire.com/ct/CT?id=smartlink&url=https%3A%2F%2Fwww.accenture.com%2Fse-en%2Faccenture-technology-labs-index&esheet=51386918&newsitemid=20160725005107&lan=en-US&anchor=Accenture+Labs&index=2&md5=732d57a5aeab87ef9d993c37c23b5cb0
http://cts.businesswire.com/ct/CT?id=smartlink&url=https%3A%2F%2Fwww.accenture.com%2Fse-en%2Faccenture-technology-labs-index&esheet=51386918&newsitemid=20160725005107&lan=en-US&anchor=Accenture+Labs&index=2&md5=732d57a5aeab87ef9d993c37c23b5cb0
http://cts.businesswire.com/ct/CT?id=smartlink&url=https%3A%2F%2Fwww.accenture.com%2Fus-en%2Ftechnology-insight-open-innovation.aspx&esheet=51386918&newsitemid=20160725005107&lan=en-US&anchor=Open+Innovation+program&index=3&md5=cefd0c93a2ec2605b273aefd2e3756a4
http://cts.businesswire.com/ct/CT?id=smartlink&url=https%3A%2F%2Fwww.accenture.com%2Fus-en%2Fcompany-bhaskar-ghosh.aspx&esheet=51386918&newsitemid=20160725005107&lan=en-US&anchor=Yves&index=4&md5=bbfb792ce2d096fb416fd9f3d07019f6
http://www.ferrari.com/
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Maximilian Szwaj, Ferrari's Director of Innovation and BIW Development, stated, "It was important for 
Altair to supply both CAD and CAE expertise to facilitate tight integration particularly when packaging 
ideas and manufacturing process are so fluid.  The speed of the optimization processes deployed were 
able to control the weight whilst achieving the demanding structural targets as new packaging changes 
were introduced.  For Ferrari, the Next Generation platform is a significant engineering achievement and 
a symbol of our successful collaboration with Altair." 
Innovation is the driving force behind the vehicle development process at Ferrari and Altair's team 
successfully utilised innovative design optimization methods (e.g. Altair's Concept Optimization Driven 
Process C123), driven by the HyperWorks suite of simulation technologies.  Outstanding performance is 
a fundamental part of Ferrari's DNA.  The Next Generation platform is 15% lighter, while enhancing the 
performance of crash, NVH and other critical attributes by over 20%.  Altair's solver and optimization 
technologies, RADIOSS and OptiStruct for crash and NVH respectively were key tools in achieving the 
outstanding weight and performance characteristics. 
Dr Royston Jones, Exec VP European Operations & Global CTO, Altair ProductDesign, "For Ferrari to 
trust Altair to support the delivery of the Next Generation platform as a strategic partner was a great 
compliment.  Ferrari provided an Innovation Environment where, together with Ferrari's engineering 
team, our engineers and designers had the freedom to apply new technologies.  As an innovation 
strategy, Ferrari encourages ideas from everywhere and our new design processes were able to rapidly 
assess the majority of ideas." 
"I love the Next Generation architecture, it has an organic nature, with the structure flowing smoothly 
from sections to joints.  It's an outcome of a massive deployment of structural optimization defining 
optimum material layout resulting in outstanding weight / performance characteristics. I believe it truly 
warrants the title of Next Generation and importantly, repays Ferrari's trust." 

Click here to return to Contents 

Ambiq Micro Inc. Signs Distribution Agreement with Fujitsu Electronics Inc. 
27 July 2016 
Ambiq Micro Inc. and electronics distributor Fujitsu Electronics Inc. today announced they have signed 
a distribution agreement whereby FEI will market Ambiq Micro Inc.’s Apollo family of ARM Cortex 
microcontrollers (MCUs) and real-time clocks (RTCs) in Japan, Asia and Europe. 
With these devices, customers have an ideal solution for battery-powered and other power-sensitive 
applications, including Internet of Things (IoT) and wearable devices where energy savings translate 
into much longer battery life and enhanced feature sets. These semiconductor components can also 
enable much smaller batteries to be used, allowing greater creativity in the design and form factor of the 
end products that utilize these innovative solutions. 
The Apollo family of ARM Cortex MCUs and RTCs are the world’s lowest-power devices of their kind, 
both based on Ambiq’s patented Subthreshold Power Optimized Technology (SPOT™) platform. This 
innovative technology enables the ability to operate transistors at voltage levels that are far below what 
is considered “standard” by semiconductor industry standards, resulting in solutions that go well beyond 
the incremental improvements in power consumption of other semiconductor devices. The Apollo MCU 
features active mode current in the order of 34µA/MHz when running from flash and sleep mode current 
less than 150nA. In addition, Apollo MCU has made history as a microcontroller that consumes less 
than half the energy of any other when tested to the industry-standard EEMBC 

http://www.altair.com/c123
http://www.altair.com/c123
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ULPBenchTM benchmark (*1).  
RTCs are the first semiconductors based on Ambiq Micro’s innovative SPOT™ platform and have full 
RTC functions including advanced timekeeping and power management. 
These are good solution for power-sensitive applications and provide minimum power consumption 
14nA that is significantly lower than any other industry RTC. 
“IoT represents unprecedented possibility for the features consumer devices can provide,” said Fumihide 
Esaka, CEO, Ambiq Micro. “Fujitsu Electronics and Ambiq Micro’s commitment to the digital 
transformation of the market will enable consumers to realize the full potential of their devices, often 
necessary for maintaining health and wellness. Ambiq Micro is thrilled to have Fujitsu as a distribution 
partner and we look forward to shaping the digital future together.” 

Click here to return to Contents 

Arena Solutions Wins Record Number of New Customers in Q2 2016 
26 July 2016 
Arena Solutions today announced it closed a record number of new customers in Q2 2016. New 
subscription annuities grew by 22 percent in Q2 2016 over the same period in 2015, an accomplishment 
driven in large part by the release of Arena Training in June, as well as by a record number of new 
EMEA customers brought in by Arena’s VAR partners in that region. 
“As a leading Medical Device Manufacturer it’s critical for us to maintain focus on complying with the 
ever-increasing training requirements from the FDA and other regulatory agencies worldwide,” said Ken 
Perino, Director of Quality for Abbott Electrophysiology. “We’re very excited to roll out Arena’s new 
Training Solution. This enables our entire organization to comply with the latest regulatory 
requirements, electronically. And because Arena is also in the cloud, all our employees can be updated 
automatically no matter where they are in the world. We expect Arena Training will dramatically reduce 
the prior manual efforts required to keep our organization’s training up to date and ensure regulatory 
compliance.” 
New customers in Q2 2016 include: 

 Nativis – A clinical stage bioelectronics company developing non-invasive therapies for cancers 
and other serious diseases. 

 Interface Masters – A leading provider of high speed networking products. 
 Unchained Labs – A company committed to building innovative life-science and biologic 

research tools. 
 RefleXion – Developing the first Biology-guided Radiotherapy (BgRT) system for cancer 

treatment. 
 Minifab – Experts in microfluidic product design, development and manufacturing. 
 Legrand – The global specialist in electrical and digital building infrastructures. 

“This was a record quarter for Arena, but what’s most illuminating is what our Q2 success says about 
future opportunities for our company,” said Craig Livingston, CEO of Arena. “We now have more than 
250 customers who play in the IoT space, and that’s extremely robust considering that it’s a market 

http://www.arenasolutions.com/products/plm/features/training-management/
http://www.arenasolutions.com/products/plm/features/training-management/
http://nativis.com/
http://www.interfacemasters.com/
https://www.unchainedlabs.com/
http://www.reflexionmedical.com/
http://www.minifab.com.au/
http://www.legrand.us/
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segment that’s just getting started. What’s more, the response to our new training management module 
was extremely strong, driving record growth in new subscriptions. The market is responding to our 
expanding cloud PLM platform, and that’s why we are far outpacing the market’s overall growth.” 

Click here to return to Contents 

BACnet International Announces Newest Member: Kepware 
26 July 2016 
BACnet International welcomes Kepware® Technologies to the BACnet community as its newest silver 
member. Kepware, a PTC business developing industrial connectivity software, helps engineers bridge 
the communications gap between diverse hardware and software applications. Kepware’s flagship 
KEPServerEX® connectivity software communicates with industrial devices and applications using a 
library of more than 150 protocols to provide enterprise applications with reliable real-time data through 
a single platform. 
“Technological advancements in both building automation hardware and the Internet of Things (IoT) 
have exposed new opportunities to combine environmental data with production data to increase 
productivity and reduce costs in industrial environments,” said Glen Marquis, Product Manager, 
Kepware. “Kepware’s KEPServerEX software provides unified access and management of building 
automation and industrial production information. We are very excited to join BACnet International and 
hope to contribute to and leverage its extensive membership as we continue to develop products that 
meet evolving market needs.” 
Kepware joins more than 125 of the leading building automation vendors and integrators in the world 
advocating BACnet as a communication protocol. 
“We are happy to have Kepware join the growing membership of BACnet International and are excited 
to welcome a technology provider that complements our other members well,” stated Andy McMillan, 
president and managing director of BACnet International. “There is a great environment of networking 
and sharing amongst our members and I’m sure Kepware will contribute greatly to that as well as 
benefit from the interactions.” 

Click here to return to Contents 

The Business Advantage Group Releases CAD Trends 2016 Results: Trends in Concurrent 
Engineering 
28 July 2016 
The Business Advantage Group this week announced more details from its Worldwide CAD Trends 
2016 Survey, specific to Concurrent Engineering. The survey results are based on responses from CAD 
users, Designers, Engineers, Professionals including managers and senior executives.   
Chris Turner, CEO of Business Advantage Group commented, “Concurrent Engineering through CAD 
collaboration, defined as multiple users working on a single model in real time, continues to be an area 
of interest in today’s market with relatively low current usage implying plenty of opportunity for the 
growth that survey respondents predict.” 
For Concurrent Engineering the growth predicted in the 2015 report did not materialize – usage has 
remained flat (19%-18%) through 2015. Users continue to rate its Importance highly – it is the 6th most 

http://www.business-advantage.com/
http://www.business-advantage.com/landing_page_CAD_Trends_2016_March.php
http://www.business-advantage.com/landing_page_CAD_Trends_2016_March.php
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important CAD trend from the survey. Like PLM, Concurrent Engineering is a trailing trend - high 
importance coupled with relatively low usage. However, users continue to predict growth – 33% this 
year (from 18% to 24% usage) and 72% within 5 years (from 18% to 31%). 
Awareness of Concurrent Engineering is 52% in large companies, 45% in medium sized companies and 
39% in small companies. Similarly, usage is higher in large companies (28%) than in medium sized 
companies (17%) or small companies (9%) and long term future predicted usage is also higher in the 
larger companies. Usage is highest in North America (21%) compared to EMEA (16%) or APAC 
(14%). The leading reason given for not using Concurrent Engineering was incompatibility with existing 
systems which is obviously a prerequisite for multiple users working on a single model real-time. 
There is further indication in the survey of greater growth potential - a separate but related survey 
question asked what collaboration, data and information management tools respondent’s use? The top 10 
leading software tools by market share (current usage for these purposes) are listed below. The highest 
market share for a single software solution is just 12% and there is no clear market leader, although from 
a vendor point of view, Autodesk leads with 5 of the top 10 software solutions: 

• Design Review: 12% (mainly in AEC at 17%, 17% of Autodesk users also use Design Review) 

• Vault: 11% (16% of Autodesk users also use Vault) 

• Navisworks: 11% (mainly in AEC at 21%, 15% of Autodesk users also use Navisworks) 

• Windchill: 8% (mainly in manufacturing at 12%, 42% of PTC CAD users also use Windchill) 

• A360: 8% (mainly in AEC at 12%, 11% of Autodesk users also use A360) 

• Teamcenter: 7% (mainly in manufacturing at 14%, 42% of Siemens CAD users also use 
Teamcenter) 

• ProjectWise: 4% (mainly in AEC at 7%, 38% of Bentley users also use ProjectWise) 

• Buzzsaw: 5% (mainly in AEC at 11%, 7% of Autodesk and 6% of PTC users also use Buzzsaw) 

• Enterprise PDM: 4% (mainly in Manufacturing at 6%, 12% of Dassault users also use Enterprise 
PDM) 

• ProjectWise: 4% (mainly in AEC at 7%, 38% of Bentley users also use ProjectWise)  
Also, in answering the question above 50% either did not use these tools or could not say which brand 
was used (41% selected “Do not use any” and 9% selected “Don't know/cannot say”).  Looking more 
deeply, the “Do not use any” answer varies greatly by company size - 12% in large, 49% in medium, 
58% in small. 

Click here to return to Contents 

Dassault Systèmes Congratulates Solar Impulse on the Historic Completion of Its Round-the-World 
Aviation Journey 
26 July 2016 
Dassault Systèmes congratulates the Solar Impulse team on the successful, historic completion of its 
round-the-world flight without fuel. The Solar Impulse 2 aircraft landed in Abu Dhabi on July 26, 2016, 
the original starting point of its 17-leg, 43,000-kilometer journey that began on March 9, 2015. 

http://cts.businesswire.com/ct/CT?id=smartlink&url=http%3A%2F%2Fwww.3ds.com&esheet=51388361&newsitemid=20160726005674&lan=en-US&anchor=Dassault+Syst%C3%A8mes&index=1&md5=c7d25dff0b5644dd215e3262d44bef21
http://cts.businesswire.com/ct/CT?id=smartlink&url=http%3A%2F%2Fwww.solarimpulse.com%2F&esheet=51388361&newsitemid=20160726005674&lan=en-US&anchor=Solar+Impulse&index=2&md5=a4e57e46829810ad74b49d771e3ec2bb
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“What an extraordinary experience to have witnessed the culmination of this 12-year design project and 
collaborative effort to build and fly an aircraft that many thought impossible,” said Bernard Charlès, 
Vice Chairman & CEO, Dassault Systèmes. “Daring to dream, pushing the limits of aviation, echoing 
the imaginative spirit of past pioneers … congratulations to pilots André Borschberg and Bertrand 
Piccard and the entire Solar Impulse team for this milestone achievement—not just in aviation, but in 
demonstrating sustainable solutions for the future of our planet. Passion for innovation makes possible 
the impossible.” 
The Solar Impulse team used “Engineered to Fly,” the dedicated industry solution experience based on 
Dassault Systèmes’ 3DEXPERIENCE platform, to create its solar-powered aircraft. Applications for 3D 
modeling of complex structures and composites, digital simulation and full data traceability enabled 
them to virtually experience the aircraft in its operating environment before it embarked on its record-
setting voyage, and be successful with the first attempt. 

Click here to return to Contents 

Driving BIM Adoption: Solibri and Graphisoft to Collaborate in Germany and Austria 
21 July 2016 
Solibri and Graphisoft will now work together to provide a complete BIM experience in customer 
projects. Graphisoft, owner of the world leading design solution, ARCHICAD have agreed to work with 
Solibri to make BIM a reality in all key projects in Germany and Austria. 
“Graphisoft as the inventor of BIM in 1984 drives OPEN BIM in various ways: through its own 
products like ARCHICAD or its real time teamwork solution BIMcloud. By now combining 
ARCHICAD, Solibri Model Checker and the bidirectional direct link between these two solutions, we 
offer a cutting edge solution to our customers. They can now plan, design and quality check their BIMs 
simultaneously during the planning and construction phase. We are very excited what this means to 
projects throughout our region” says Holger Kreienbrink, Head of Product Management, Graphisoft 
Germany and Austria. 
“Solibri recently became part of the Nemetschek group. This acquisition offered us the potential to 
expand our sales footprint that we couldn’t have done without the shared synergies of the network. We 
can now support existing Graphisoft customers as well as offer a combined solution to new customers in 
the region. Together we can drive BIM adoption for the benefit of all” says Jorma Ehrnrooth, Solibri 
Global Sales Director. 

Click here to return to Contents 

EAA Offers Free Access to Dassault Systemes SOLIDWORKS 
25 July 2016 
The Experimental Aircraft Association (EAA) will now provide members with free access to Dassault 
Systèmes SOLIDWORKS Student Design Kit – EAA Maker Edition software, MySolidWorks online 
video tutorials, the MySolidWorks Manufacturing Network, and related training and design resources. 
Powered by the Dassault Systèmes 3DExperience Platform, SOLIDWORKS 3D applications help 
millions of engineers and designers succeed through innovation. SOLIDWORKS delivers an intuitive 
experience in product design, simulation, publishing, data management, and environmental impact 
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assessment. 
“Since its humble beginnings in Paul and Audrey’s basement, EAA has inspired, enabled, and defended 
our members’ right to take a dream sketched on a napkin at the dinner table to first flight and beyond,” 
said Jack Pelton, EAA CEO/Chairman. “SOLIDWORKS is the industry standard for computer-aided 
design. Aircraft and kit manufacturers from Cirrus to Zenith are designing today’s aircraft in 
SOLIDWORKS, and now EAA members can get free access to this powerful tool.” 
“We are passionate about making product design accessible to anyone with an idea and an insatiable 
desire to design it and build it. The Experimental Aircraft Association, whose members construct their 
own personal aircraft, shares our history of inspiring and enabling that desire in its members,” said 
Marie Planchard, Director of Education and Early Engagement, Dassault Systèmes SOLIDWORKS. 
In addition to providing SOLIDWORKS, EAA has developed a relationship with Graphics Systems 
Corp. (GSC), one of the largest SOLIDWORKS partners in the Midwest with several notable clients in 
the aerospace industry. GSC will help EAA launch this new benefit by helping EAA build and train a 
group of EAA volunteers with SOLIDWORKS experience to answer member questions and provide 
assistance through a dedicated area in the EAA Forums. 
GSC will also provide experts to answer questions, conduct forums, and provide SOLIDWORKS 
demonstrations in the EAA AirVenture Museum and the Homebuilders Hangar at EAA AirVenture 
Oshkosh 2016. GSC will conduct training webinars throughout the year, and offer exclusive EAA 
member discounts on related products and services including training seminars, 3D printers, and 3D 
printing services.   

Click here to return to Contents 

Gerber Empowers the Next Generation of Fashion Tech with Garment Design Competition 
28 July 2016 
Gerber Technology has announced five finalists in the fashion design competition segment of their 
annual ideation conference. The competition began with 60 entries in February 2016.  Now down to 
five, the finalists include: Ashley Maurice, Lin Savadty, Maria Silvia Grisolia, Victoria Zito and Ye 
Hong. Honorable mention goes to Natalia Gilca. 
"Gerber is passionate about providing the technology to make it easy for anyone in the world to design, 
produce and sell great products," said Elizabeth King, VP, digital solutions community and ecosystem at 
Gerber Technology. "It is exciting to see how these students applied their fashion education to express 
themselves creatively through the use of fashion technology and we look forward to seeing them during 
the fashion show at ideation." 
ideation2016 is the premier software conference dedicated to fashion and retail professionals who rely 
on Gerber's end-to-end Digital Solutions to integrate software like YuniquePLM® and the 
AccuMark® family of products to seamlessly transfer data across the supply chain – driving smart 
machines and feeding back information, allowing companies to automate their entire process. 
Streamlining the data and workflows provides insight, brings products to market faster, minimizes costs 
and ensures quality for Gerber customers.   
"The finalists were chosen after careful consideration and deliberation by a panel of industry experts," 
continued King. "The designers and their creations will debut at ideation2016 during a fashion show 
on September 30. Conference attendees will vote for the best overall garment to win the grand prize." 

http://www.eaaforums.org/
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The inspiration for the student designs embraces the PANTONE® Color of the Year 2016 alongside 
select vintage garments from The Darnell Collection. Influenced by this, the students displayed unique 
talent in transforming vintage clothing designs into contemporary wearables. 
The vintage garments used as inspiration were carefully curated from The Darnell Collection, one of the 
largest private fashion collections of its type in existence today, containing over 8,000 pieces from 32 
countries. Included in the collection are exquisite pieces from the likes of Versace®, Meliet®, Chanel®, 
Armonia for Montenapoleone®, Balenciaga®, Pauline Trigere®, Bernshaw®, Mann Maid® and many 
more icons. 
ideation2016 will take place on September 28-30 at The Ritz-Carlton® South Beach in Miami, Florida.  

Click here to return to Contents 

PTC Joins 3MF Consortium as Founding Member 
28 July 2016 
PTC today announced that it has joined the 3MF Consortium at the founding membership level. 3MF 
Consortium is an industry association created to develop and promote a new full-fidelity file format for 
3D printing. 
PTC’s industry-leading Creo® CAD software offers capabilities designed to streamline additive 
manufacturing, enabling users to remove uncertainty and rework from the process, and allowing them to 
go from concept to validation quickly and easily. With Design for Additive Manufacturing, PTC 
provides a single environment within its Creo product suite that enables users to design, optimize, 
prepare, and validate designs for 3D printing. 
“PTC is committed to bringing visibility of manufacturing capabilities to the design engineer and 
streamlining the overall design-to-3D print process,” said Paul Sagar, vice president, CAD product 
management, PTC. “This is a shared vision with the 3MF Consortium, and we look forward to 
collaborating with fellow industry leaders to make this a reality.” 
“PTC joining the 3MF Consortium is yet another important step toward the goal of developing a viable, 
end-to-end, global additive manufacturing solution,” said Adrian Lannin, executive director, 3MF 
Consortium. “PTC is well-known for its innovative technology platforms and solutions for the Internet 
of Things, and they will become an important contributor to the 3MF Consortium.” 
The 3MF Consortium was formed to close the gap between the capabilities of modern 3D printers and 
outdated file formats. The 3MF specification eliminates many of the problems associated with currently 
available file formats, resolving interoperability and functionality issues, and enabling companies to 
focus more on innovation. The first version of the 3MF specification is available now for download at 
no charge. 
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Ricoh Innovations Announces Global Reseller Agreement with SAP 
26 July 2016 
Ricoh Innovations Corporation ("RIC"), a Silicon Valley-headquartered subsidiary of Ricoh Company, 
Ltd. that creates global new businesses based on advanced information technology, today announced the 
signing of a global reseller agreement with SAP. As part of the agreement, SAP will resell the RIC 

http://ctt.marketwire.com/?release=1270196&id=9052171&type=1&url=http%3a%2f%2fric.ricoh.com%2f
http://ctt.marketwire.com/?release=1270196&id=9052174&type=1&url=http%3a%2f%2fricoh.com%2fabout
http://ctt.marketwire.com/?release=1270196&id=9052174&type=1&url=http%3a%2f%2fricoh.com%2fabout
http://ctt.marketwire.com/?release=1270196&id=9052177&type=1&url=http%3a%2f%2fwww.sap.com%2f
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image recognition platform as the SAP® Hybris® Cloud for Customer, imaging intelligence add-on, 
which is available now. The solution is designed to enable consumer packaged goods (CPG) customers 
using the retail execution functionality in the SAP Hybris Cloud for Customer solution to derive a better 
understanding of in-store conditions to help drive sales, improve merchandising and shelf placement, 
and provide deeper insights for key business decisions. 
The combination of SAP Hybris Cloud for Customer and RIC's image recognition platform helps field 
representatives to quickly and easily capture and analyze images of store shelves, which can be used to 
drive better in-store shelf execution. The potential benefits include correct shelf placement for each 
product, reduced out-of-stock situations, a more consistent brand experience and insights on optimizing 
the shelf for greater sales. The result of the RIC partnership with SAP is a solution designed to enable 
data-driven selling and a deeper, timelier understanding of store conditions for CPG staff managing 
category management, trade promotions and space planning, among others. 
Dr. Nikhil Balram, CEO of RIC, stated, "Through the use of our image recognition platform, SAP's 
solution gives companies the ability to compare the real-world conditions in the store to their desired 
merchandising configuration and quickly make changes that drive improvement in sales. We are pleased 
to partner with SAP to bring this cutting-edge solution to the CPG and retail space." 
"RIC image recognition technology is an excellent complement to the retail execution functionality in 
SAP Hybris Cloud for Customer," said E.J. Kenney, senior vice president and global head of Consumer 
Products, SAP. "Giving sales representatives and merchandisers the ability to capture images in-store on 
their mobile devices and sync up the data with SAP Hybris Cloud for Customer helps automate and 
validate product distribution and planogram compliance to help ensure consistent execution in retail 
accounts." 

Click here to return to Contents 

Scholarship for Underprivileged Girl Students Announced by Wipro 
29 July 2016 
To encourage underprivileged girl students who pursue higher education after grade 
12, Wipro Consumer Care in association with "WiproCares" has announced the Santoor 
Scholarship programme to financially support them. 
The programme that offers 300 scholarships in Karnataka, will be rolled out in 2016-17, the company 
said. It will be a recurring annual programme under which grant given to each of the beneficiaries can be 
utilised for tuition fee or other expenses incidental to education, it said. 
Santoor scholarships are open to girls from underprivileged and disadvantaged backgrounds who wish to 
pursue their diploma/degree of a minimum two-year period. To qualify, the student must have passed 
her grade 10 and 12 from a government school/college. The scholarship would be Rs 36,000 per annum 
if the diploma/degree college is located in a large city and Rs 24,000 otherwise. 
Sixty percent of the scholarships is earmarked for students who wish to pursue higher education in the 
fields of humanities, liberal arts and sciences. The remaining 40% can be availed by students pursuing 
professional courses. Priority would be given to girls from the backward districts, it said. 

Click here to return to Contents 

http://timesofindia.indiatimes.com/tech/jobs/Wipro-gives-up-to-20-pay-hike-to-top-performers/articleshow/53304704.cms
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Selerant Partners with Magic Software, Extending PLM Integration Opportunities 
27 July 2016 
Magic Software Enterprises Ltd., a global provider of software platforms for enterprise mobility, cloud 
applications, and business integration, announced today that Selerant, maker of the web-based Product 
Lifecycle Management (PLM) tool, DevEX, and related product development software, selected Magic 
xpi Integration Platform as the foundation of its core integration offering.   
Formula-based manufacturers, such as food and pharmaceutical manufactures, rely on Selerant’s DevEX 
PLM to expedite high-quality products to market in compliance with safety and regulatory standards. 
However, like virtually any IT system, Selerant provides its ultimate value not as an information silo, 
but when connected to other business applications. Magic’s code-free drag and drop methodology, 
robust In-Memory Data Grid architecture, and large library of pre-built adapters, along with its do-it-
yourself Connector Builder, make it an ideal tool for virtually any application integration scenario. 
“Magic’s ease of use and variety of proven and certified adapters to leading enterprise systems, 
including ERP and CRM applications, enable us to provide our customers with fast, simple and reliable 
integrations regardless of what systems they need integrated with Selerant,” said Sunil Thomas, COO at 
Selerant.  
“For example, we recently implemented Selerant for a global premium chocolate maker who required 
integration with their Oracle ERP system to streamline product innovation processes and aid in access to 
compliance information. With its standardized interfaces between systems, Magic xpi made the entire 
process quick and easy,” added Thomas. 
“As the leading PLM vendor serving formula-based manufacturers, Selerant understands that integration 
is essential to every PLM implementation,” states Eyal Karny, CEO, Magic Software Americas. “We’re 
excited that Selerant chose Magic for their core integration offering and are pleased to add them to our 
growing list of more than 3000 software development, system integration and technology partners.” 

Click here to return to Contents 

Siemens PLM Software Provides $108 Million In-Kind Grant to Help Launch Technical Training 
and Employment Program for Underserved Communities in Silicon Valley 
27 July 2016 
The United States Technical Education Center (USTEC) launched its first cohort of students last week. 
USTEC is a non-profit organization located in the Bay Area that promotes STEM (Science, Technology, 
Engineering, Mathematics) literacy and careers by providing technical training and employment 
assistance to underserved communities and traditionally underrepresented demographics, with a special 
emphasis on veterans.  
This program was made possible by a generous donation from the Silicon Valley product design firm, 
Design Visionaries and a $108 million in-kind grant from Siemens PLM Software for  NX™ software, a 
leading integrated solution for computer-aided design, manufacturing and engineering 
(CAD/CAM/CAE). By using the same technology in the classroom that is used by companies all over 
the world to develop a wide variety of products, USTEC students are gaining important real-world 
experience during their studies that will serve them well after graduation. 
Dora Smith, global director-Academic Partner Program Siemens PLM Software noted that “Siemens 
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PLM Software is dedicated to helping develop the next generation of highly trained and highly qualified 
engineers and technologists. Our academic partnership with USTEC encourages students to pursue 
careers that will revitalize manufacturing in the U.S. and around the world.” 
Founder, Stephen M. Samuel, PE has been laying the ground work for this program since 2012. Using 
his extensive experience using and teaching CAD/CAM/CAE, Samuel designed a fast-paced, interactive 
program that effectively teaches what is arguably the most powerful CAD program on the market in just 
a few months. Students are taught by qualified instructors and receive a certificate in computer-aided 
design upon graduation. In addition to technical training, USTEC provides job placement for its 
graduates using partnerships with major employers in the Bay Area.  

Click here to return to Contents 

Tata Technologies Launches New PLM & Engineering Blog 
26 July 2016 
Tata Technologies today announces the launch of its new PLM, engineering and manufacturing blog, 
titled "Tech Talk." The blog will feature a variety of value-added content focused on Autodesk, Dassault 
Systèmes and Siemens PLM software, leveraging the company's deep industry expertise as a value-
added technology reseller. 
Tech Talk is designed to be a resource for design and engineering clients and prospects, and features tips 
and tricks, how-to videos, local user group information, current promotions, and upcoming event 
announcements. The blog resides on the company's i GET IT® website. i GET IT is a proprietary 
content and learning management system, trusted by over 100,000 members worldwide as a resource for 
ongoing engineering training. 
"At the core of Tata Technologies is product development.  Our goal is to provide the engineering 
community with a resource that helps them to be more productive using the tools they use every day," 
said Tom Short, Executive Vice President of Sales at Tata Technologies. "We wanted to share the value 
of hundreds of years of expertise with our clients. The combination of our product development and 
process improvement capabilities coupled with our extensive knowledge in a variety of engineering 
software solutions, provides unique insight and a breadth of knowledge that can't be matched by other 
software providers."  
Tech Talk's content will be fueled by an internal team of subject matter experts, who focus on six topics: 
computer-aided manufacturing (CAM), customer support, digital engineering, the digital factory, 
product lifecycle management (PLM), and simulation. The blog allows visitors to subscribe and receive 
automated email updates when new content is published.   

Click here to return to Contents 

Events News 
Synopsys to Host 8th Annual CodenomiCON USA and Showcase Software Integrity Platform at 
Black Hat USA 2016 
26 July 2016 
Synopsys, Inc. today announced it will host the 8th annual CodenomiCON USA and showcase its 

http://software.synopsys.com/CodenomiCON-USA-2016.html
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Software Integrity Platform at Black Hat USA 2016.  CodenomiCON is an exclusive cybersecurity 
thought leadership and networking event organized by Synopsys during Black Hat USA, one of the 
largest and most distinguished information security conferences in the world. 
CodenomiCON brings together some of the brightest minds in cybersecurity the evening before the 
Black Hat Business Hall commences to network, discuss the evolving threat landscape, and explore 
proactive solutions to secure our connected world. CodenomiCON features presentations and panel 
discussions from renowned security researchers like Dr. Charlie Miller, Chris Valasek and Billy Rios, as 
well as thought leaders and practitioners from the public and private sectors. 
WHEN AND WHERE: 
CodenomiCON USA 2016 will take place at the House of Blues at Mandalay Bay Resort and 
Casino, Las Vegas, on Tuesday, August 2 from 5:00 p.m. to 10:00 p.m. Synopsys will be showcasing its 
Software Integrity Platform and delivering presentations at booth #960 in the Black Hat Business Hall 
on Wednesday, August 3 and Thursday, August 4. 
Complimentary food and drinks will be served throughout the evening. Space is limited and registration 
is required.  
SYNOPSYS AT BLACK HAT 
In addition, visit Synopsys in the Black Hat Business Hall on Wednesday, August 3 and Thursday, 
August 4 at booth #960 for daily presentations and product demonstrations featuring the recently 
released Coverity® 8.5 static analysis tool and the Seeker® 3.8 runtime security analysis tool.  
About the Synopsys Software Integrity Platform 
Through its Software Integrity Platform, Synopsys provides advanced solutions for improving software 
quality and security. This comprehensive platform of automated analysis and testing technologies 
integrates seamlessly into the software development process and enables organizations to detect and 
remediate quality defects, security vulnerabilities and compliance issues early in the software 
development lifecycle, as well as to gain security assurance with and visibility into their software supply 
chain. 

Click here to return to Contents 

Financial News 
Aconex Limited Lodges Appendix 4C for Q4 FY16 
29 July 2016 
Aconex Limited today lodged its Appendix 4C report of cash flow for the quarter ended 30 June 2016 
with the Australian Securities Exchange (ASX).  
 
Aconex reported a cash balance of $50.0 million at 30 June 2016 and net operating cash flow of $0.2 
million for the quarter ended 30 June 2016. Net operating cash flow included business acquisition and 
integration costs of $1.4 million related to the acquisition of Conject Holding GmbH. Excluding 
acquisition and integration costs, operating cash flow was $1.6 million for the quarter. Year over year, 
net cash receipts from customers increased 40% for the quarter and 38% for the full year.  
 

https://www.blackhat.com/us-16/
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"Our fourth-quarter operating performance was consistent with expectations," said Aconex CEO Leigh 
Jasper. "We look forward to reporting our full-year results and to a strong FY17 for the integrated 
Aconex and Conject business."  
 
During the quarter, Aconex completed its acquisition of Conject, a leading cloud and mobile 
collaboration service provider in Europe and other regions, and a share purchase plan (SPP) under which 
eligible shareholders purchased 2.3 million shares at an issue price of $5.20, raising a total of $12.0 
million. The SPP followed a capital raising of $120 million in March to finance the Conject acquisition 
and provide additional working capital.  
 
Business highlights for the quarter also included enterprise agreements with Fluor Corporation, a leading 
global engineering, procurement and construction (EPC) firm, and ExxonMobil Corporation, the world's 
largest publicly traded international oil and gas company.  
 
FY16 Results on 23 August  
 
Aconex plans to report its FY 2016 results before the market opens on Tuesday, 23 August. CEO Leigh 
Jasper and CFO Steve Recht will host a teleconference and webcast presentation at 8:30 a.m. AEST on 
that date.  

Click here to return to Contents 

Cadence Reports Second Quarter 2016 Financial Results  
25 July 2016 
Cadence Design Systems, Inc. today announced results for the second quarter 2016. 
Cadence reported second quarter 2016 revenue of $453 million, compared to revenue of $416 million 
reported for the same period in 2015. On a GAAP basis, Cadence recognized net income of $49 million, 
or $0.17 per share on a diluted basis, in the second quarter of 2016, compared to net income of $58 
million, or $0.19 per share on a diluted basis, for the same period in 2015. 
Using the non-GAAP measure defined below, net income in the second quarter of 2016 was $86 million, 
or $0.29 per share on a diluted basis, as compared to net income of $85 million, or $0.27 per share on a 
diluted basis, for the same period in 2015. 
“The second quarter was highlighted by strong business with systems companies across multiple vertical 
segments,” said Lip-Bu Tan, president and chief executive officer. “Demand for our new Palladium® Z1 
emulation platform led to another record quarter for hardware revenue, and we introduced the next 
generation of our OrCAD® and Allegro® families of printed circuit board design products with support 
for flexible board technology.” 
“Through strong execution Cadence again produced good financial results in a challenging 
environment,” said Geoff Ribar, senior vice president and chief financial officer. “Since our current 
stock repurchase program began in Q3 of 2015, we have repurchased a total of 32.9 million shares for 
$720 million, representing approximately 11 percent of shares outstanding.” 
Business Outlook 
For the third quarter of 2016, the company expects total revenue in the range of $440 million to $450 
million. Third quarter GAAP net income per diluted share is expected to be in the range of $0.17 to 
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$0.19. Net income per diluted share using the non-GAAP measure defined below is expected to be in the 
range of $0.27 to $0.29. 
For 2016, the company expects total revenue in the range of $1.800 billion to $1.830 billion. On a 
GAAP basis, net income per diluted share for 2016 is expected to be in the range of $0.70 to $0.76. 
Using the non-GAAP measure defined below, net income per diluted share for 2016 is expected to be in 
the range of $1.17 to $1.23. 
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Flowserve Corporation Reports Second Quarter 2016 Results 
28 July 2016 
Flowserve Corporation (FLS), a leading provider of flow control products and services for the global 
infrastructure markets, today reported its financial results for the second quarter ended June 30, 2016. 
Second Quarter 2016 Highlights: 

• Reported Earnings Per Share of $0.48 includes $0.09 per share of adjusted items, as detailed 
herein, and approximately $0.01 per share of negative currency translation 

• Adjusted Earnings Per Share (EPS)[2] was $0.57, excluding the adjusted items but including the 
negative currency translation 

• Adjusted Earnings Per Share (EPS)[2] was $0.57, excluding the adjusted items but including the 
negative currency translation 

• Sales were $1.03 billion, down 11.7% or 9.7% on a constant currency basis, and up 6.7% 
sequentially on a constant currency basis 

• Original equipment sales were $574 million, down 13.5% on a constant currency basis 

• Aftermarket sales were $456 million, down 4.8% on a constant currency basis 

• Original equipment sales were $574 million, down 13.5% on a constant currency basis 

• Aftermarket sales were $456 million, down 4.8% on a constant currency basis 

• Total Bookings were $975 million, down 10.1% on a constant currency basis, and up 4.0% 
sequentially on a constant currency basis 

• Aftermarket bookings were $480 million, up 2.3%, and 5.6% sequentially, on a constant 
currency basis 

• Aftermarket bookings were $480 million, up 2.3%, and 5.6% sequentially, on a constant 
currency basis 

• Adjusted gross margin decreased 130 basis points to 32.7% 

• Achieved approximately $27 million of realignment savings in the quarter, with progress to date 
on track to deliver expected incremental savings of approximately $100 million in 2016 

• Backlog at June 30, 2016 was $2.10 billion, down 3.2% versus year-end 2015 
“We delivered solid results in the 2016 second quarter which were generally in-line with our 

http://finance.yahoo.com/q?s=fls
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expectations for the period,” said Mark Blinn, Flowserve’s president and chief executive officer. “Our 
aftermarket business remained resilient during the quarter, evidenced by modest constant currency 
bookings growth. For the larger project original equipment opportunities, however, we expect that our 
customers will remain cautious, and that capital investment decisions will remain deliberate and the 
process iterative until our customers’ confidence improves. In spite of headwinds, we realized traction 
from our commercial strategies within in all areas, notably the IPD segment, driving constant currency 
bookings growth of 3.4%. 
“We continue to make significant progress on our transformational realignment program. Since the 
commencement of our program, we have initiated actions on two-thirds of the manufacturing facilities 
expected to be closed, repurposed or sold and we remain on pace to deliver expected incremental 
savings of approximately $100 million for this year. We also continue to execute on our targeted growth 
strategies, which together with our efforts to optimize the manufacturing platform and reduce our cost 
structure, will better position Flowserve for profitable growth and increased shareholder value creation.” 
“Although our served markets currently remain challenged and volatile, Flowserve is committed to 
remaining disciplined in its project pursuit and taking the actions necessary to better position the 
Company for the future,” Blinn concluded. 

Second Quarter 2016 
For the second quarter of 2016, Flowserve delivered Adjusted EPS of $0.57 on revenues of $1.03 
billion. Adjusted operating margins were 11.7%, down 300 basis points year-over-year and up 230 basis 
points sequentially. Second quarter Adjusted EPS excludes the impact of realignment expenses of $0.11, 
$0.01 of SIHI purchase price accounting and integration costs and $0.03 of below-the-line foreign 
currency income, but includes $0.01 of negative currency translation. On a reported basis, earnings for 
the second quarter were $0.48 per share, compared to $0.56 per share in the 2015 second quarter. 
Commenting on second quarter 2016 performance, Karyn Ovelmen, Flowserve’s executive vice 
president and chief financial officer, said, “Flowserve continues to actively focus on our disciplined cost 
management and realignment actions to reduce the impact of volume declines and price competitiveness 
in this end-market environment. Our adjusted gross margin performance of nearly 33% reflects 
continued bidding discipline, a mix shift towards aftermarket and early realignment savings which 
partially mitigate current market headwinds. Importantly, the long-term outlook for our served end-
markets remains promising, as we continue delivering on our realignment initiatives and growth 
strategies to better serve our customers and deliver value for our shareholders.” 
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Fujitsu Reports Fiscal 2016 First-Quarter Financial Results 
28 July 2016 
Fujitsu today reported a loss for the first quarter attributable to owners of the parent of 14.0 billion yen, 
representing an improvement of 4.8 billion yen compared to the first quarter of fiscal 2015. 
Consolidated revenue for the first quarter of fiscal 2016 was 986.5 billion yen, down 78.5 billion yen 
over the last year. Although revenue in Japan from services increased, especially in systems integration 
and outsourcing services, revenue from mobile phones and LSI devices declined. In addition to a decline 
in revenue from infrastructure services in the US and Europe, and a decline in revenue from network 
products in North America, results were also impacted by foreign exchange movements. 
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Fujitsu recorded an operating loss of 11.2 billion yen, an improvement of 16.0 billion yen over the last 
year. Despite the impact of lower revenue from LSI devices and other areas, operating profit improved 
because of higher revenue from services in Japan and cost reductions and efficiencies in PCs and mobile 
phones, as well as the reduced impact from one-time expenses related to employee relocations in the 
network business in Japan. 
Net financial income was a loss of 4.0 billion yen, representing a deterioration of 5.8 billion yen from 
the same period in fiscal 2015. This was due to the recording of a foreign exchange loss accompanying 
the sudden rise in the value of the yen at the end of this first quarter. Income from investments 
accounted for using the equity method, net, was 2.0 billion yen, a decrease of 6.6 billion yen from the 
same period in fiscal 2015. This was, in part, the result of recording one-time profits from an offering of 
shares of an affiliate on China's Shenzhen Stock Exchange in the same period of fiscal 2015. 
As a result, the loss before income taxes was 13.2 billion yen, an improvement of 3.5 billion yen over 
the previous fiscal year. 

Business Segment Financial Results 
Revenue in the Technology Solutions segment amounted to 672.7 billion yen, a decrease of 6.4% from 
the first quarter of fiscal 2015. Revenue in the Services sub-segment fell as a result of weak sales in 
Europe and the US, in addition to the impact of foreign exchange movements, although sales in Japan 
rose. Revenue in the System Platforms sub-segment also fell due to continued investment constraints by 
telecommunications carriers both in Japan and North America. The segment posted an operating profit 
of 7.1 billion yen, representing an improvement of 11.1 billion yen compared to the same period in fiscal 
2015. In the Services sub-segment, although revenue fell, operating profit increased because of ongoing 
profitability improvements both in and outside Japan. In the System Platforms sub-segment, in addition 
to profitability improvements in the server-related business, primarily in x86 servers, operating profit for 
network products improved as a result of lower overhead costs and because the company recorded 4.4 
billion yen in business model transformation expenses in the first quarter of fiscal 2015. 
Revenue in the Ubiquitous Solutions segment was 219.8 billion yen, a decrease of 9.6% from the first 
quarter of fiscal 2015. For mobile phones, there was a significant decline in revenue from the previous 
year, primarily in high-end models, due to a longer replacement cycle. Revenue from PCs in Europe fell. 
Revenue in the Mobilewear sub-segment rose, primarily in Japan and Europe. The segment posted an 
operating profit of 4.6 billion yen, an improvement of 12.2 billion yen over the same period in fiscal 
2015. For PCs, operating profit improved due to cost efficiencies, in addition to ongoing component cost 
reductions in Japan on the continued strength of the yen against the US dollar. For mobile phones, 
although revenue declined, operating profit improved as a result of cost reductions and efficiencies. 
Operating profit increased for Mobilewear because of higher revenue. 
Revenue in the Device Solutions segment amounted to 130.0 billion yen, down 13.3% from the first 
quarter of fiscal 2015. The segment posted an operating loss of 1.1 billion yen, representing a 
deterioration of 11.9 billion yen from the first quarter of fiscal 2015. In addition to the impact of lower 
revenue from LSI devices, particularly for use in smartphones, operating profit declined due to the cost 
burden and lower capacity utilization associated with legally mandated inspections of manufacturing 
facilities. In addition, operating profit for both LSI devices and electronic components was adversely 
affected by lower revenue as a result of the continuing strength of the yen against the US dollar. 

Click here to return to Contents 
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IBM Reports 2016 Q2 Earnings 
18 July 2016 
Highlights: 
 • Diluted EPS: GAAP of $2.61; Operating (non-GAAP) of $2.95  
• Revenue from continuing operations of $20.2 billion  
• Strategic imperatives revenue of $30.7 billion over the last 12 months represents 38 percent of IBM 
revenue - Strategic imperatives revenue of $8.3 billion in the quarter, up 12 percent year to year  
• Cloud revenue of $11.6 billion over the last 12 months - Cloud as-a-service annual run rate of $6.7 
billion in the quarter, up 50 percent year to year  
IBM today announced second-quarter 2016 earnings results.  
"IBM continues to establish itself as the leading cognitive solutions and cloud platform company. In 
doing so, IBM is pioneering new business opportunities beyond the traditional IT marketplace," said 
Ginni Rometty, IBM chairman, president and chief executive officer. "In the second quarter we 
delivered double-digit revenue growth in our strategic imperatives, driven by innovations in areas such 
as analytics, security, cloud video services and Watson Health, all powered by the IBM Cloud and 
differentiated by industry. And we continue to invest for growth with recent breakthroughs in quantum 
computing, Internet of Things and Blockchain solutions for the IBM Cloud."  
“In the first half of 2016, we grew our R&D investment, closed 11 acquisitions for more than $5 billion 
and invested nearly $2 billion in capital expenditures, while returning more than $4 billion to 
shareholders through dividends and gross share repurchases,” said Martin Schroeter, IBM senior vice 
president and chief financial officer. “These investments are key in helping us build new markets and 
maintain our leadership in enterprise IT.”  
Strategic Imperatives  
Second-quarter revenues from the company’s strategic imperatives --- cloud, analytics and engagement -
-- increased 12 percent year to year. Cloud revenues (public, private and hybrid) for the quarter 
increased 30 percent. Cloud revenue over the trailing 12 months was $11.6 billion. The annual run rate 
for cloud as-a-service revenue --- a subset of total cloud revenue --- increased to $6.7 billion from $4.5 
billion in the second quarter of 2015. Revenues from analytics increased 5 percent (up 4 percent 
adjusting for currency). Revenues from mobile increased 43 percent and from security increased 18 
percent.  
Full-Year 2016 Expectations  
The company continues to expect operating (non-GAAP) diluted earnings per share of at least $13.50. 
This excludes $1.27 per share of charges for amortization of purchased intangible assets, other 
acquisition-related charges and retirement-related charges. As a result, GAAP diluted earnings per share 
are now expected to be at least $12.23. There is no change to IBM's previously provided free cash flow 
guidance.  
Cash Flow and Balance Sheet  
The company generated net cash from operating activities of $3.4 billion; or $3.1 billion excluding 
Global Financing receivables. IBM’s free cash flow was $2.1 billion in the second quarter. IBM returned 
$1.3 billion in dividends and $0.8 billion of gross share repurchases to shareholders. At the end of June 
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2016, IBM had $3.9 billion remaining in the current share repurchase authorization.  
IBM ended the second-quarter 2016 with $10.6 billion of cash on hand. Debt, including Global 
Financing debt of $26.5 billion, totaled $44.5 billion. Core (non-global financing) debt totaled $18.0 
billion. The balance sheet remains strong and is well positioned to support the business over the long 
term. 
Read the full report here: https://www.ibm.com/investor/att/pdf/IBM-2Q16-Earnings-Press-Release.pdf 
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Lectra Releases First Half 2016 Results: Strong Growth in Orders and Earnings  
28 July 2016 
Today, Lectra’s Board of Directors, chaired by André Harari, reviewed the consolidated financial 
statements for the first half of 2016, after a limited review by the Statutory Auditors.  
Detailed comparisons between 2016 and 2015 are based on 2015 exchange rates (“like-for-like”) 
unless stated otherwise.  
Q2 2016: Strong Growth in Orders for New Systems for the Third Consecutive Quarter  
Orders for new systems (€30.5 million) are up 17% compared with Q2 2015.  
Orders for new systems also rose relative to Q1 2016 (€26.1 million). They had increased by 20% and 
23% respectively, at actual exchange rates, in Q4 2015 and Q1 2016, relative to the corresponding 
periods in the previous year.  
Revenues (€64.1 million) are up 8%: revenues from new systems sales increased by 8%, as did recurring 
revenues. At actual exchange rates, revenues increased by 6%.  
Income from operations amounted to €8.1 million, up 14% (+7% at actual exchange rates). The 
operating margin was 12.6%, increasing by 0.7 percentage points (+0.1 percentage points at actual 
exchange rates).  
Net income amounted to €5.5 million, up €0.2 million (+5%) at actual exchange rates.  
Lectra Opens a Subsidiary in Vietnam  
Lectra further pursued its development plan in Asia, with the opening of its subsidiary, Lectra Vietnam, 
on July 1 of this year. The new subsidiary will support Vietnam’s businesses in their deployment of 
Lectra’s industry-leading technologies, widely appreciated in Asia and across the world, and will also 
assist foreign firms to grow their businesses in Vietnam. The signing of the Transpacific Partnership 
(TPP) in February 2016 has further enhanced the attractiveness of Vietnam’s fast-growing economy.  
Lectra has been present in Vietnam for over 20 years, serving an extensive customer base, including 
major Asian companies. It was until now represented by its agent Ly Sinh Cong Trading Service 
Company (LSC). The entire sales and service personnel have now joined the new subsidiary, based in 
Ho Chi Minh City.  
First Half 2016: Revenues and Income from Operations In Line with the Company Roadmap  
Revenues totaled €126.3 million, up 10%, and income from operations €15.4 million, up 24%. This 
performance is in line with the June 30 target figure corresponding to the middle of the range of 
objectives announced on February 11.  
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Strong Increase in Orders for New Systems  
Orders for new systems (€56.7 million) increased by 20% relative to H1 2015: +8% for new software 
licenses, +27% for CAD/CAM equipment and +10% for training and consulting.  
Growth in Revenues  
Revenues (€126.3 million) are up 10% (+9% at actual exchange rates).  
Revenues from new systems sales (€54.6 million) increased by 13%. Recurring revenues (€71.7 million) 
increased by 8%.  
Increase in Income from Operations and in Net Income  
Income from operations (€15.4 million) increased by €3.2 million (+24%) like-for-like and €2.3 million 
(+17%) at actual exchange rates.  
The operating margin was 12.2%, up 1.5 percentage points like-for-like and 0.9 percentage points at 
actual exchange rates.  
Net income amounted to €10.7 million, up 18% at actual exchange rates.  
Free cash flow amounted to €7.1 million, up €3.2 million compared with H1 2015.  
A Zero-Debt Company, a Very Strong Balance Sheet  
At June 30, 2016, consolidated shareholders’ equity amounted to €113.9 million, after payment of the 
dividend of €9.3 million (€0.30 per share) declared in respect of FY 2015.  
Cash and cash equivalents and net cash position totaled €57.8 million. 
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Nemetschek Group Continues High Growth Dynamics in First Half of 2016 
29 July 2016 
The Nemetschek Group has maintained its dynamic development from the beginning of the year in the 
second quarter of 2016 and accelerated revenue growth even further. The greatest growth impulses 
originated from abroad. The operating result rose over-proportionally compared to revenue, which led to 
a significantly higher operating margin. 
Major indicators of the Group’s success 

• In the second quarter, Group revenues rose considerably by 22.2% to EUR 83.8 million 
(previous year: EUR 68.6 million). Organic growth amounted to 20.9%. Revenue for the half 
year was EUR 161.5 million, which is 19.5% higher than the corresponding value from the 
previous year (EUR 135.2 million), whereby organic growth reached 18.3%. 

• The Nemetschek Group further reinforced its international alignment. In the first half of 2016, 
revenue abroad rose by 22.0% to EUR 109.7 million (previous year’s period: EUR 90.0 million). 

• With a plus of 21.9% to EUR 85.8 million (first half of 2015: EUR 70.4 million), revenue from 
the sale of software licenses constituted a further growth driver. Recurring revenues from 
maintenance contracts and rental models also increased considerably in the two-digit range by 
16.1% to EUR 67.7 million (first half of 2015: EUR 58.3 million). The share of revenues from 
recurring revenues amounted to 41.9%. 
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• Other operating income contains a positive one-time effect in the amount of EUR 1.9 million 
which is the result of a settlement agreement arising from a legal dispute with a former member 
of the executive board. 

• EBITDA rose over-proportionally compared to revenue. It increased in the first six months by 
39.9% to EUR 45.6 million (previous year: EUR 32.6 million), which corresponds to an 
operating margin of 28.2% (previous year’s period: 24.1%). On the basis of the quarter, EBITDA 
even rose by 61.5% to EUR 24.6 million (Q2 2015: EUR 15.2 million). EBITDA adjusted by the 
one-time effect which occurred in Q2 rose in the first half of the year by 34.1% to EUR 43.7 
million, which corresponds to an adjusted EBITDA margin of 27.0%. In Q2, the Nemetschek 
Group achieved an adjusted EBITDA of EUR 22.7 million, an increase over the previous year of 
49.0%. 

• The net income for the year (Group shares) increased by 56.1% to EUR 24.2 million (first half of 
2015: EUR 15.5 million). The earnings per share rose from EUR 0.40 to EUR 0.63. Adjusted for 
the one-time effect, the Group’s net income for the year is calculated at EUR 22.9 million 
(+47.5%) with adjusted earnings per share of EUR 0.59. 

“In the first half of the year, we have further improved our competitiveness and market position in the 
AEC market,” said Patrik Heider, Spokesman and CFOO of the Nemetschek Group. “This puts us well 
on the way to having another record year for the Nemetschek Group. The continued internationalization 
as well as innovative solutions for our customers are the basic prerequisites for implementing strong 
growth and making optimum use of our opportunities in the markets,” Heider continued. 
Healthy balance sheet and high liquid reserves 
The Group’s net asset structure and financial position remain extremely sound. The Nemetschek Group 
demonstrated an equity ratio of 44.0% at the end of the first half of 2016 (December 31, 2015: 44.0%). 
Net liquidity improved to EUR 13.5 million (December 31, 2015: EUR 3.3 million). 
Development of the segments in the first half of the year 
The Design segment continued to develop positively. Revenue rose by 13.7% to EUR 106.8 million 
(previous year’s period: EUR 94.0 million). EBITDA rose much more strongly than revenue by 34.9% 
to EUR 29.2 million (previous year’s period in 2015: EUR 21.7 million). The EBITDA margin 
increased accordingly from 23.1% to 27.4%. The growth is attributable to almost all regions and brands. 
As a result of the acquisition of the Finnish company Solibri and the strong organic growth of the US 
subsidiary Bluebeam Software, revenue in the Build segment increased by 41.1% to EUR 40.3 million 
(first half of 2015: EUR 28.6 million). Revenue rose organically by about 35%. EBITDA also increased 
significantly by 44.2% to EUR 9.1 million (previous year's period: EUR 6.3 million), which caused the 
EBITDA margin to improve to 22.6% (previous year's period: 22.1%). 
It was possible to continue to accelerate growth in the Manage segment in the second quarter. In the first 
half of 2016, revenue rose by 20.5% to EUR 3.2 million (previous year’s period: EUR 2.7 million). It 
was possible to almost double EBITDA, which amounted to EUR 0.6 million (first half of 2015: EUR 
0.3 million), which corresponds to an EBITDA margin of 17.5% (previous year's period: 11.0%). 
The Media & Entertainment segment showed a considerable increase in revenue in the second quarter 
following stable development in the first three months. The first half of the year showed a rise in 
revenue of 11.8% to EUR 11.2 million (previous year's period: EUR 10.0 million). In spite of future-
oriented investments, EBITDA rose by 11.1% to EUR 4.8 million (previous year's period: EUR 4.3 
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million). The EBITDA margin was a high 42.9% (previous year: 43.1%). 
Very positive outlook for 2016 continues 
Following a very strong first half of the year, the Nemetschek Group anticipates record figures in terms 
of revenue and operating result for the year 2016 as a whole. Planning forecasts remain unchanged with 
Group revenues ranging from EUR 319 million to EUR 325 million and an EBITDA adjusted for one-
time effects of between EUR 77 million and EUR 80 million. On the basis of the first six months, the 
executive board anticipates achieving corresponding values at the upper end of this target range. 
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OpenText Reports Fourth Quarter and Fiscal Year 2016 Financial Results 
27 July 2016 
Open Text Corporation announced today its financial results for the fourth quarter and fiscal year 
ended June 30, 2016. 
"Fiscal 2016 was a pivotal year for OpenText, in constant currency, we grew revenues 3% and created a 
more efficient business and expanded our adjusted operating margin by 240 bps. More importantly, we 
believe we have created the foundation for Fiscal 2017 to be a double-digit growth year led by M&A," 
said OpenText CEO & CTO Mark J. Barrenechea.  "During our Fiscal 2016 fourth quarter we 
announced four acquisitions that will add revenue, operating income and cash flow." 
Barrenechea further added, "In Fiscal 2017, we expect all of our revenue lines and adjusted operating 
income to grow double digit.  We also have the balance sheet and bandwidth to continue acquiring 
businesses." 
Barrenechea concluded, "With our recent acquisitions, Release 16, EP Series, our enhancement packs, 
and Magellan, our next generation cognitive platform, we expect to grow our market share in Fiscal 
2017." 
See the full report here: http://investors.opentext.com/releasedetail.cfm?ReleaseID=981480 
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PTC Announces Third Quarter FY'16 Results 
20 July 2016 
PTC today reported financial results for the third quarter ended July 2, 2016. 
Q3 Fiscal 2016 Overview 
Third quarter FY'16 GAAP revenue was $289 million; non-GAAP revenue was $290 million. GAAP net 
income was $3 million or $0.03 per share; non-GAAP net income was $30 million or $0.26 per share. 
"We are very pleased with our third quarter performance," said James Heppelmann, President and CEO, 
PTC. "Customers are rapidly adopting our subscription offering, accelerating our business model 
transition, and our improved execution led to a strong bookings performance, beating the high end of our 
guidance for the quarter." Heppelmann added, "While a higher subscription mix negatively impacts 
near-term reported revenue and earnings, we are creating significant long-term value for our customers 
and shareholders by transitioning to a subscription model. Importantly, we remain committed to our 
track record of financial discipline and margin expansion." 

http://cts.businesswire.com/ct/CT?id=smartlink&url=http%3A%2F%2Finvestor.ptc.com%2F&esheet=51385449&newsitemid=20160720006308&lan=en-US&anchor=PTC&index=1&md5=57bbd63d05a83579419dab9beac5786d
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• License and subscription bookings were $105 million; above the guidance range of $90 
million to $100 million. 

• Subscription bookings were approximately 58% of total bookings, above our guidance 
assumption of 48% and up from 16% a year ago. We estimate that this higher than guidance mix 
of subscription in the quarter, while positive in the long-term, reduced revenue by 
approximately $11 million, and reduced non-GAAP EPS by approximately $0.09 as compared to 
our guidance, and by approximately $0.35 as compared to Q3'15 mix. 

• Total subscription annualized contract value (ACV) was $30 million; above our guidance 
of $22 to $24 million. 

• Software revenue, which reflects a higher mix of subscription than last year, was down 
approximately $11 million, or 5%, on a year-over-year, constant currency basis. We estimate that 
the higher mix of subscription than last year lowered Q3'16 software revenue by 
approximately $38 million. 

• Annualized recurring revenue (ARR) was approximately $780 million at the end of the third 
quarter of fiscal 2016. 

• GAAP operating expenses were approximately $199 million; non-GAAP operating expenses 
were approximately $175 million. These results were above the GAAP and non-GAAP guidance 
ranges primarily due to incremental sales incentive expense incurred related to the accelerated 
subscription transition, as well as the achievement of bookings performance above expectations. 

• Q3'16 GAAP operating margin was 3% and non-GAAP operating margin was 14%. Q3'15 
GAAP operating margin was 7% and non-GAAP operating margin was 24%. We estimate that 
the higher mix of subscription in Q3'16 reduced GAAP and non-GAAP operating margin by 
approximately 300 basis points as compared to guidance, and by 1,150 basis points as compared 
to Q3'15 mix. 

• For Q3'16, we recorded a GAAP income tax benefit of $4 million, or $0.03 per share, and a non-
GAAP income tax expense of $2 million, or $0.02 per share. The GAAP tax rate for the quarter 
was 537% and the non-GAAP tax rate for the quarter was 7%. 

• Cash flow from operations was $59 million, and free cash flow was $52 million, both of which 
include cash payments for restructuring of $8 million. 

• We ended the quarter with total cash, cash equivalents, and marketable securities of $339 
million and total debt of $778 million. 

Workforce Realignment 
In October 2015, reflecting a realignment of resources toward higher growth opportunities and our 
commitment to operating margin improvement, we announced a plan to repurpose or eliminate 
approximately 8% of worldwide positions and to consolidate select facilities. This is expected to result 
in a restructuring charge of up to $50 million; of which $37 million was recorded in Q1'16, $5 
million was recorded in Q2'16, and $3 million recorded in Q3'16. The remainder is expected to be 
recorded in Q4 of FY'16. Substantially all of the charges are attributable to termination benefits, most of 
which will be paid in FY'16. 
Read the rest of the report here: http://investor.ptc.com/releasedetail.cfm?ReleaseID=980426 
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Implementation Investments 
Centric Software Adopted by La Perla 
26 July 2016 
La Perla, a lingerie and beachwear brand, has selected Centric Software to help streamline its product 
development process and reinforce its market leadership. La Perla is Centric’s 16th customer in Italy. 
Founded in 1954 by corset-maker Ada Masotti, La Perla is a brand famous for its unique lingerie 
collections. Today, the company counts over 215 boutiques worldwide. La Perla offers a wide array of 
creations that range from lingerie to nightwear, from beachwear to accessories. In January 2015 in Paris, 
La Perla presented the first ever La Perla Atelier Collection during Haute Couture Fashion Week. 
In 2013 La Perla was acquired by Silvio Scaglia, a fashion entrepreneur. Under his ownership, the 
company is undergoing a complete transformation process, supported by an ambitious re-launch plan. 
Their strategy aims to build upon and expand their heritage luxury positioning. Part of their strategy is to 
renew all La Perla’s main IT systems, including PLM. 
La Perla sought a PLM provider to reduce time to market by streamlining product development 
activities. “Our product development process was long and time consuming,” explains Miriam Gallio 
COO of La Perla Group. “We want to leverage our ability to develop trend-right products and improve 
assortment plans by connecting merchandising, design and product development teams.” 
La Perla will use the full Centric 8 PLM suite including Centric’s mobile apps to streamline operations 
and reduce time to market. “Centric 8 PLM and their mobile apps offer flexibility and deep process 
coverage which will allow us to improve our complex product development processes to bring our 
products to the market faster.” 
Further to reducing time to market while preserving their distinctive product quality, La Perla aims to 
strengthen their leading position in the luxury industry. “We were impressed by Centric’s customer 
references, especially in the lingerie and luxury market. Thanks to their extensive knowledge of the 
industry, Centric will support our overall strategy to drive growth and profitability,” Gallio continues. 
“La Perla is the perfect combination of tradition and innovation. Centric 8 PLM will support this top 
lingerie brand to expand their long-standing market leadership,” says Chris Groves, President and CEO 
of Centric Software. 
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Real-time Information Sharing Dramatically Improves Engineering Change Processes at Sky plc: 
PLM Case Study 
28 July 2016 
Sky plc is a European entertainment company. The group serves 21 million customers across five 
countries: Italy, Germany, Austria, the UK and Ireland.  

Challenge/Situation 
Product Development Processes Using Excel, Email and FTP sites  
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Sky was looking to improve their product development processes in order to maintain their standard for 
delivering high quality products to their customers across Europe. They were using Excel spreadsheets, 
FTP sites, and emails to manage and share product information. Engineers would often save information 
locally on their machines which made it very difficult to find information. Engineering Change Orders 
(ECOs) were prone to errors and delays as most correspondence was carried out by e-mail. Sky wanted a 
single, electronic system to manage all product data in order to alleviate the pains they were 
experiencing with manual product development processes and decentralized information.  

Goal 
Central Source for Product Information 
The company set out to find a software solution partner to help centralize all of their product 
information and facilitate the sharing of information among their design team in the United Kingdom 
(UK), external suppliers, and their manufacturing teams in China. They researched several solutions and 
ultimately selected the Empower Product Lifecycle Management (PLM) solution from Omnify 
Software.  
The Empower PLM solution addressed all of Sky’s requirements by providing a single location to 
electronically manage all product content information such as Bill of Materials (BOMs), Engineering 
Changes, Documents, Quality and Compliance information that was also easy to use, configurable to 
meet their specific needs, and required minimal IT resources.  

Solution/Success 
Dramatic Improvement to Engineering Change Process 
Working with both Saros Technology, Omnify’s Value Added Reseller (VAR) in the UK and Omnify 
Software directly, Sky implemented the Empower PLM solution. Omnify and Saros helped with loading 
all of Sky’s existing BOM information into the Empower PLM system, setting up workflows to improve 
their ECO/approval process, activating product modules, and performing staff training. 
Empower is being used across several departments at Sky including: Manufacturing, CAD, Hardware 
Design, Mechanical Design, Planning, Procurement, Customer In-Life (Quality), as well as in three 
factories in China. The complete development of Sky’s newest product line, Sky Q, is managed within 
Omnify Empower and moving forward all development of new products will be managed within 
Empower. 
“Empower is a central point for all product information,” stated Toby Payne, Manufacturing Production 
Lead for Sky, plc. “We now create all part numbers and vendor parts within the Empower PLM system 
and also manage our BOMs, ECOs, datasheets and software information.” Sky’s manufacturing partners 
in China have direct visibility into Empower so they are always up to date with the latest BOM changes, 
part numbers and related data.  This has made Sky’s information transfer faster, and makes the data 
more accurate and available 24 hours a day.   
“Our engineering change process has improved dramatically,” said Mr. Payne. “We are now able to run 
ECOs through Omnify Empower, and upon release, multiple external factories are notified 
automatically, in real-time, which allows them to access the information in their time zone. This helps to 
speed the ECO process, guarantee information is accurate and up-to-date, and reduce communication 
errors.”  
Sky continues to improve and create new, innovative processes using Empower beyond BOM and ECO 
management. They have adopted the Empower BOM Configurator Module to be able to build a single 

http://www.saros.co.uk/
http://www.sky.com/skyq/
http://www.omnifysoft.com/Solutions/BOMMgt.aspx
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“umbrella” BOM with three different variations of the BOM for each of their three factories and have 
plans to leverage the Octopart Search Integration Module to give engineers direct access to the Octopart 
database of over 30 million parts across thousands of suppliers. They are developing other in-house 
systems that utilize the data held within Empower to help manage their production plans and shipping 
schedules.  
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ZW3D Chosen by Newamstar to Stand Firm in International Packaging Industry 
26 July 2016 
ZW3D today announced that it was chosen by Newamstar Packaging Machinery Co., Ltd. (Newamstar), 
an expert in China’s high-end liquid (beverage) packaging machinery industry. 
Newamstar is the only enterprise that has mastered the medium-temperature canning and aseptic cold 
filling technologies in China, trusted by such international beverage brands as Coca Cola, Pepsi Cola, 
Danone, C’estbon & Aoke from over 70 countries and regions including Europe, Southeast Asia, Middle 
East, America and Africa. 

The Need 
Newamstar understood the significant role of CAD/CAM in the packaging machinery industry. To win 
competitive edge and enlarge international influence, they needed reliable, intelligent and easy-to-use 
3D software with comprehensive and customized support. 

The Solution 
After a thorough evaluation, Newamstar finally decided to purchase over 100 sets of ZW3D with regular 
updates, in a bid to design packaging machines and blow molding machines for the production of liquid 
bottles and mechanical parts. 
Empowered by the unique OverdriveTM kernel, ZW3D delivers Newamstar an integrated CAD/CAM 
solution based on the solid-surface hybrid modeling technologies, allowing them to design packages 
with high-quality surface and creative style. 
“ZW3D’s design functionalities are on a par with mainstream 3D CAD software. More than that, its 
intelligent & user-friendly workflow greatly helps improve modeling efficiency,” commented Li Gong, 
CAD Engineer from Newamstar. 
Plus, with built-in Show-n-Tell system in ZW3D, the learning-curve has been greatly shortened. 
Utilizing the embedded file translator, Newamstar can leverage their existing 2D data and adopt ZW3D 
with minimum investment of time. 
The customized and timely technical support is another key reason for Newamstar to choose ZW3D. 
After the order was confirmed, ZW3D sent an on-site training team specially for Newamstar, assisting 
their engineers from various departments to quickly master ZW3D. 
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Product News 
A2K Technologies Brings Together Microsoft, Autodesk, Bluebeam, HP and Symantec to Create All-

http://www.omnifysoft.com/octopart/
http://cts.businesswire.com/ct/CT?id=smartlink&url=http%3A%2F%2F9nl.it%2FZW3D1507&esheet=51387381&newsitemid=20160726005076&lan=en-US&anchor=ZW3D&index=1&md5=e696ae4aeb482f75c04a1ac1088fc8b5
http://cts.businesswire.com/ct/CT?id=smartlink&url=http%3A%2F%2Fwww.newamstar.com%2Fen%2Fhome.asp&esheet=51387381&newsitemid=20160726005076&lan=en-US&anchor=Newamstar&index=2&md5=14eafc23523c95765931d72994a72af4
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in-One Productivity Bundles 
24 July 2016 
Next week A2K Technologies is unveiling a series of new subscription offerings to announce their 
arrival as a competitor in the IT solutions market.  On the 1st of August 2016 the company will be 
releasing their productivity bundles which combines HP and Microsoft surface hardware with Autodesk, 
Microsoft Office, Bluebeam and Symantec software in to a subscription that’s billed monthly to 
customers. 
“Mobile phone providers have been doing this for a long time, so we looked at how we can give our 
customers the same flexibility and ease of payment with their software and hardware solutions.” - Fari 
Fanaeyan. CEO, A2K Technologies. 
Currently bundles will be offered in 12 and 24 month plans with a pre-determined selection of software 
and hardware options. However according to CEO, Fari Fanaeyan, the plan is to evolve the offering to a 
level that enables customers to select their own toppings. 
A2K Technologies have formed strategic partnerships with some of the world leading software and 
hardware vendors, and they work closely with them to offer customers the best possible services. 
“These are exciting times as we have now solidified the platform to achieve what we set out initially 
when we formed A2K, which is to deliver cutting edge technology and services to help our customers 
innovate.” - Fari Fanaeyan. CEO, A2K Technologies. 

Click here to return to Contents 

American Industrial Systems Announces Product Lifecycle Management Support for HMIs, and 
More 
25 July 2016 
American Industrial Systems, Inc. (AIS), a subsidiary of Ennoconn Corporation and group member of 
Foxconn IPC, announced it offers Design for Manufacturability (DFM) and Design Manufacturing 
Services (DMS) to help its customers deploy new Visualization, Control and Monitoring Solutions for 
IoT, Industry 4.0 and IIoT. The company is a global provider of Human Machine Interfaces (HMIs) 
touchscreen interfaces, industrial panel computers, and Industrial PC's (IPC) and Thin Clients. 
DFM is the general engineering art of designing products in such a way that they are easy to 
manufacture. AIS is a global leader and expert at engineering, designing and manufacturing open 
platform Industrial HMIs, Industrial PCs and Thin Clients, Rugged Panel Computers, andMilitary 
Embedded Computing Systems for OEM and ODM customers. DMS combines contract product design 
with contract manufacturing as a service to other companies that do not possess the required resources. 
AIS's customers often turn to them for their DMS expertise as they are focused on other aspects of their 
business and existing resources are simply overloaded. As a turnkey DMS for HMIs and Industrial 
Touch Panel PCs, AIS also provides other services such as quality management, product lifecycle 
management, order fulfillment, logistics and aftermarket service. 
AIS applies disciplined practices, time-proven methodologies and processes in developing advanced, 
cost-effective and energy efficient control, monitoring and visualization solutions for their OEM/ODM 
customers. The company leads in providing state-of-the-art Embedded IIoT Hardware and Software, 
mechanical, industrial display and rugged computer systems, verification and validation, compliance 

http://www.aispro.com/capabilities
http://www.aispro.com/capabilities
http://www.aispro.com/products
http://www.aispro.com/products/hmi-touch-panels
http://www.aispro.com/products/industrial-pcs-and-thin-clients
http://www.aispro.com/products/rugged-touch-panel-computers
http://www.aispro.com/products/military-embedded-computing
http://www.aispro.com/products/military-embedded-computing
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engineering, in-house R&D laboratories, prototyping, manufacturing, and after market-support. 
AIS's Design Services can assist in all or part of the design flow. Our in-depth knowledge of the 
fabrication processes provides a substantial advantage when implementing state-of-the art designs that 
reach the boundaries of technology. The end result is total project success and satisfaction for their 
customers. They provide the complete designed and manufactured solution: 

• Mechanical solution: System design: Sheet metal, plastics, castings and packaging design 

• Hardware solution: System design and PCBA design 

• Software solution: System software and firmware and device drivers 

• Verification and Validation: Reliability testing, functional testing and regulatory certification 
AIS's Product Lifecycle Management (PLM) experience and capabilities allows them to comprehend the 
issues and see through the pitfalls of product development. Managing the entire lifecycle of products 
from inception, through engineering design and manufacture, to service and disposal of manufactured 
products, AIS demonstrates their value as a partner and resource for their customers. 

Click here to return to Contents 

Cadence Launches Tensilica Fusion G3 DSP 
26 July 2016 
Cadence Design Systems, Inc. today announced the availability of the new Cadence® Tensilica® Fusion 
G3 digital signal processor (DSP), a multi-purpose, high-performance DSP ideal for compute-intensive 
system-on-chip (SoC) designs. The Tensilica Fusion G3 DSP is exceptionally easy to program and ideal 
for use in automotive, consumer, internet-of-things (IoT) and industrial applications that combine 
intensive audio, imaging, communications, radar and embedded DSP computation. 
“As we continue to broaden our customer base, we are solving a wider range of SoC challenges. The 
flexibility of the new Tensilica Fusion G3 DSP is perfect for customers running a diverse set of software 
applications,” stated Steve Roddy, senior group director of product marketing for Tensilica in the IP 
Group at Cadence. “With advanced development tools including auto-vectorization and extensive library 
support, the Tensilica Fusion G3 DSP provides our customers with an easy development flow and higher 
performance out-of-the-box for their next-generation applications. Even those with extensive floating-
point performance requirements can quickly port existing code to the Tensilica Fusion G3 DSP with the 
optional Vector Floating-Point unit.” 
The Tensilica Fusion G3 DSP expands on the multi-purpose Tensilica Fusion DSP product family 
introduced in 2015. When compared to the Tensilica Fusion F1 DSP, the Fusion G3 DSP shares the 
same base Xtensa instruction-set architecture (ISA), while adding richer and higher throughput DSP 
instructions. Ideal for more compute-intensive applications including radar, imaging and mid- to high-
end audio pre/post-processing,  it delivers this performance with quad 32-bit integer MACs and quad 
single-precision 32-bit floating-point MACs. 
“Cadence has long supplied function-specific DSPs for audio, imaging/vision and baseband signal-
processing workloads. In fast-evolving markets like automotive and IOT, however, where DSP 
requirements are known to be changing, a narrowly-focused DSP is not always the best choice,” 
said Mike Demler, senior analyst of The Linley Group. “In these markets, there is an emerging demand 
for high performance, multi-purpose DSP IP which supports a wider range of data types and operations, 

http://www.aispro.com/capabilities
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including both fixed and floating point. A single, extensive, DSP instruction set architecture (ISA) that 
handles many different compute-intensive signal processing tasks, can future-proof SOC designs in fast 
changing markets.” 
Combining high-performance signal processing with configurability and extensibility allows significant 
customer flexibility in hardware and software design choices. The Tensilica Fusion G3 DSP was co-
designed with a lead customer and has already been taped out in silicon earlier this year. The Fusion G3 
DSP will be available for broad licensing in October 2016. 
Tensilica processors have been licensed by 17 of the top 20 semiconductor vendors, have over 250 
licensees, with 1000s of different cores in silicon. The Xtensa architecture is one of the most popular 
licensable processor architectures, shipping over 3B cores in 2015, in products spanning sensors to 
supercomputers. 

Click here to return to Contents 

CMiC & PlanGrid Partner to Integrate Best in Class Construction Applications 
27 July 2016 
Computer Methods Inc. (CMiC) and PlanGrid are pleased to announce a brand new product integration, 
bringing together PlanGrid's user-friendly field collaboration app for construction professionals with 
CMiC's enterprise platform for unmatched collaboration and productivity. 
"Many leading construction firms choose CMiC software to power their projects," says Tracy Young, 
CEO of PlanGrid. "We're excited that customers will be able to synchronize key project elements, such 
as Issues, RFIs, and plans between CMiC's powerful project management tools and PlanGrid's user-
friendly field collaboration experience." 
"CMiC is very excited about the opportunity to extend the power of the ERP via this partnership," said 
Gord Rawlins, president of CMiC. "PlanGrid is highly regarded by many of our customers, and we see 
this as a very strategic relationship, with unique benefits for our common customers, which should 
provide them with significant competitive advantages." 
Mutual customers can expect seamless interoperability between the two products with this integration. 
All key players on a project will be able to sync project RFIs and issues between PlanGrid and CMiC—
as they happen—promoting real-time collaboration between the field and the office. The two platforms 
will integrate data, improving access and eliminating double entry. Up-to-date documentation is always 
at your fingertips with Plangrid and CMiC. 

Click here to return to Contents 

ESI Launches Virtual Seat Solution 2016, Software Dedicated to the Virtual Prototyping of Seats 
11 July 2016 
ESI Group announces Virtual Seat Solution 2016. The software solution empowers OEMs and seat 
suppliers to design, test, improve and pre-certify their seat prototypes, fully and virtually, without the 
need for costly physical prototypes. Not only do industrial clients save cost and time, they can also 
deliver highly innovative lightweight seats, while ensuring all aspects of their performance. With Virtual 
Seat Solution already established in the automotive sector, the new 2016 version brings in dedicated 
functionalities to benefit aeronautic applications. Virtual Seat Solution 2016 enables aeronautic 
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manufacturers to evaluate seat comfort right from the design stage, to assess the living space available 
for passengers, and to virtually pre-certify seats. 
As the air travel market has become increasingly competitive, airlines are looking for opportunities to 
differentiate themselves, and offer a more enjoyable experience to their passengers. To this end, 
engineers are striving to improve cabin equipment, and more specifically, what passenger comfort most 
depends on: the seats. ESI Virtual Seat Solution 2016 enables seat manufacturers to virtually assess the 
performance and comfort of their seats with respect to many criteria including living space, static and 
thermal comfort of the passenger, and the capacity of the seat to absorb the in-flight vibrations. 
Aside from the need to meet passengers’ growing expectations in terms of comfort, future aircraft seats 
will have to answer challenges linked to weight reduction as a means to enable airlines to save 
substantial amounts of fuel. This must be achieved without impacting passenger safety and in 
compliance with evolving safety regulations.  
Today, aeronautic manufacturers are placing their trust in virtual testing to accelerate product 
development. French company Expliseat, for instance, swiftly gained certification for their revolutionary 
Titanium aircraft seat, the lightest seat ever certified by the European Aviation Safety Agency (EASA): 
“Virtual Prototyping is a proven industrial approach to pre-certify the manufacturing process and 
performance of an innovative product, such as our Titanium seat,”commented Vincent Tejedor, CTO of 
Expliseat. “Our experience working with ESI’s Virtual Seat Solution confirms the efficiency of this 
solution in speeding up innovation. Virtual Seat Solution has helped us reduce drastically the 
development time usually required to design an innovative product, and has allowed us to increase the 
business value of our company in record time!” 
Already a proven software solution in the automotive sector, Virtual Seat Solution 2016 now provides a 
complete end-to-end Virtual Prototyping solution dedicated to the aeronautic sector from seat modeling 
to virtual performance testing, thanks to virtual human models, all the way to virtual certification.  
Enhancements answering challenges in the automotive sector: 
The new Virtual Seat Solution 2016 also delivers key improvements for the automotive market to enable 
performance assessment early in the seat development process. With its new functionality for guided 
seat model generation, Virtual Seat Solution 2016 allows engineers to easily define new seat concepts. 
They can now efficiently also work through the initial development steps re-using previously modeled 
components and changing them easily as their project progresses. Virtual Seat Solution automatically 
updates the seat model to compute the performance of the seat with the new components, providing 
significant flexibility and time gains. 
In the frame of whiplash testing to ensure passenger safety, the ChinaNCAP process is now supported 
by Virtual Seat Solution 2016, completing the software’s existing capabilities for assisting EuroNCAP 
and JNCAP certifications. The dummy model BioRID II v.3.0 is now available in addition to the already 
provided BioRID II v2.6. Also, a new seat positioning tool is available to easily adjust the seat in the 
configurations defined in NCAP protocols. Lastly, the computation of the numerous pulse severity 
levels during the whiplash sled tests, can now be prepared simultaneously for a unique launch.   
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ESI Pro-SiVIC 2016: Virtually Test Sensors in Ultra-Realistic 3D Scenes 
12 July 2016 
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ESI Group announces the latest release of its sensor simulation platform Pro-SiVIC™, acquired last year 
along with the company CIVITEC. Serving the transportation industries, ESI Pro-SiVIC™ allows 
industrial manufacturers to virtually test the operational performance of the various perception systems 
onboard a vehicle or aircraft. Influencing factors, such as lighting conditions, weather, and other road 
users are accurately represented. Pro-SiVIC™ is used to build realistic real-life 3D scenarios and 
experience them interactively in real-time; eliminating the need for physical prototypes. In this way, 
users quickly and precisely study the performance of embedded systems in typical or critical use cases 
and ensure products are safe and reliable in operation. 
Today, with the integration of a rising number of perception sensors in the objects that surround us – be 
they our cars, phones, or homes – objects are becoming smart and increasingly autonomous. 
Unfortunately this intelligence generates a complexity that may compromise the operational 
performance of products. With Pro-SiVIC™ ESI meets this challenge directly and is specifically 
prepared to support the significant R&D efforts required by the fast growing markets of Advanced 
Driver Assistance Systems (ADAS) and autonomous vehicles. 
With the latest release of Pro-SiVIC™, version 2016, ESI addresses sensor specialists and ADAS 
designers, integration and validation teams. To support their daily work, Pro-SiVIC™ integrates key 
sensor models based on a wide range of technologies: cameras, RADAR, LIDAR (laser scanners), 
ultrasonic sensors, GPS, odometer, and communication devices. This makes the solution suitable for 
applications in various industries that use sensing for the control and command of systems — including 
the automotive, aeronautics and marine sectors. Sensors can be integrated into realistic 3D scenes. 
Taking  the automotive sector as an example, Pro-SiVIC™ provides a quantity of environment catalogs 
that provide representation of various types of roads (urban, highway, country side), various traffic signs 
and lane markings. 
To build on these unique capabilities, Pro-SiVIC™ 2016 introduces new RADAR sensor models — 
covering not only the functional aspect of the sensors, but offering the fully detailed modelling that 
includes antenna characteristics and their impact on performance, on-board processing and the 
characteristics of radar targets (such as Radar Cross-Sections). Such advanced options are possible 
thanks to the ability to chain Pro-SiVIC™ with ESI’s Computational Electromagnetic solution CEM 
One. 
“The addition of Pro-SiVIC™ to ESI’s solutions portfolio translates into unprecedented capabilities. As 
their Virtual Prototypes integrate sensor behavior, industrial manufacturers become fully equipped to 
consider various design options, that are not only based on multi-domain product performance, but also 
on the product’s performance when in operation. They can now ensure product robustness and reliability 
thanks to the ability to investigate different failure modes early in product development process,” 
explains Serge Laverdure, Director of Virtual Systems & Controls at ESI Group. 
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Fusion Lifecycle Event Manager Feature Leverages Jitterbit Platform to Create Connected Processes 
Across Numerous Applications in Seconds 
28 July 2016 
Jitterbit today announced that its cloud-based platform will be a fully embedded feature in Autodesk's 
lastest product lifecycle management solution, Fusion Lifecycle (previously known as Autodesk PLM 
360). Jitterbit's intuitive user interface and integration templates make it easy for everyday users to 
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connect Fusion Lifecycle with third-party applications in just seconds, automating common tasks across 
different systems. 
As modern businesses take advantage of numerous apps within a single line of business, the ability to 
connect different applications to streamline business processes quickly and easily becomes critical. 
However, building these connections has typically been slow and time-consuming, and demands 
specialized IT resources. By embedding the Jitterbit cloud connectivity in to Fusion Lifecycle, Autodesk 
extends its new product lifecycle management solution across the entire organization, empowering users 
to instantly connect processes in real time across different applications instead of relying on custom-
built integrations. 
The new Event Manager feature within Autodesk Fusion Lifecycle is a game changer for traditional 
integration approaches with "flows" that deliver immediate efficiencies across numerous third-party 
applications. In Event Manager, users can browse through different applications and simply click on 
their choice to pull up a menu of timesaving integration options. 
For example, at companies that leverage both Autodesk and Zendesk, users can employ Event Manager 
to automatically create a ticket in Zendesk each time there is a new task item created in Fusion 
Lifecycle. The integration also works both ways, so that every time a new organization is created in 
Zendesk a corresponding new customer item is automatically created in Fusion Lifecycle. 
"Jitterbit's embedded integration capabilities play a key role in Fusion Lifecycle's evolution as a 
connected platform that moves beyond the previously disconnected approach to product management," 
said Ron Locklin, Director of Lifecycle Solutions at Autodesk. "Jitterbit's speed, performance and scale 
made it a great partner to serve the needs of thousands of Autodesk customers looking to break down 
administrative siloes." 
"Autodesk's decision to embed the Jitterbit integration platform in its groundbreaking product lifecycle 
management solution advances a long and productive partnership between our companies," said Jitterbit 
Vice President of Marketing and Alliances Andrew Leigh. "We're incredibly excited to help Autodesk 
customers create streamlined processes that amplify the value of different applications across the 
organization and eliminate the need to manually execute tasks across siloed systems." 

Click here to return to Contents 

Intel Custom Foundry Certifies ANSYS Simulation Tools for Next-Generation 10nm Tri-Gate 
Process 
19 July 2016 
Intel Custom Foundry customers are powering cutting-edge products thanks to Intel Custom Foundry's 
certification of ANSYS solutions for electromigration, power and electrostatic discharge reference flows 
for its 10-nanometer (nm), third-generation tri-gate process technology. The supported tools from 
ANSYS and Intel Custom Foundry's collaboration enable mutual customers to minimize design costs 
and risks and bring innovative and reliable products to market quickly. 
Advanced electronic products demand higher performance with less power and excellent reliability. To 
achieve this today, multiple subsystems of an electronic product are combined into one or more 
integrated circuits known as system on a chip (SoC). Simulation tools are critical to designing these 
subsystems to deliver the required combination of power, performance, reliability and cost to minimize 
risk and maximize savings. 

http://www.intel.com/Foundry
http://www.ansys.com/
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ANSYS solutions deliver needed accuracy while reducing turnaround time to meet the increased 
computational requirements caused by the growing design complexity of modern products. Advanced 
technology support in ANSYS® RedHawk™,ANSYS® Totem™ and ANSYS® PathFinder™, 
including electromigration rule compliance and color-aware resistance extraction, help deliver greater 
reliability and manufacturability.  
The certification from Intel Custom Foundry for its advanced 10nm technology validates the capability 
to simulate designs while maintaining sign-off accuracy. It enables designers to meet increasingly 
stringent power and reliability requirements for their intellectual properties, analog and custom 
integrated circuit designs. The mutual customers of Intel Custom Foundry and ANSYS can design 
cutting-edge applications such as mobile products and networking infrastructure products based on this 
10nm certification. 
"The certification of ANSYS tools gives our mutual customers a competitive advantage when 
implementing robust, high-performance intellectual properties and SoCs on our 10nm design platform," 
said Venkat Immaneni, senior director, Foundry Design Kit Enablement for Intel Custom Foundry. "It 
also allows our mutual customers to take advantage of the superior power, performance and area (PPA) 
from Intel's third-generation 10nm tri-gate process technology to achieve high-quality designs." 
"Our collaboration with Intel Custom Foundry on the 10nm design platform and its certification of our 
electromigration, power and electrostatic discharge solutions underscore the quality of results and added 
benefits of ANSYS simulation tools," said John Lee, general manager at ANSYS. "This empowers Intel 
Custom Foundry customers to develop and validate robust and reliable SoCs quickly and accurately." 
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Jama Software Announces TUV SUD Certification of Its Solution for Safety-Related Development 
25 July 2016 
Jama Software, a product-development solution for automotive component suppliers and others 
developing complex systems, today announced certification of the Jama solution by internationally 
recognized testing body TÜV SÜD. The Jama solution has been certified fit for developing safety-
related products according to ISO 26262 (up to ASIL D) and IEC 61508 (up to SIL 3). Jama is the first 
vendor that is both SaaS and Agile to receive this certification. 
ISO 26262 is an international standard for the functional safety of electrical and electronic systems in 
production automobiles. An adaptation of the Functional Safety standard IEC 61508, ISO 26262 defines 
functional safety for automotive equipment applicable throughout the lifecycle of all automotive 
electronic and electrical safety-related systems. 
Accreditation for the Jama solution gives automotive original equipment manufacturers and suppliers 
assurance that the workflows they follow to define, build and test automotive-related products in the 
Jama solution meet critical functional safety requirements. 
"There's pressure on automotive OEMs and suppliers to address the challenges of increased complexity 
and pace of innovation along with functional safety," said Derywn Harris, Jama co-founder and director 
of product marketing. "They don't want lose their competitive advantage, so they are seeking modern 
solutions that are both innovative and certified." 
The ISO 26262 standard has requirements that are challenging to interpret and implement. For its 
product-development solution, Jama pursued functional safety certification to instill confidence in its 
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users that the software will enable their teams to develop innovative technology while adhering to this 
standard. 
"Certification demonstrates rigor in our own process along with additional documentation that will 
provide confidence to those using the Jama solution," Harris said. "Too often, traceability is an 
afterthought, to be done in hindsight after project completion. Jama provides built-in attention to 
process, decision making and change analysis in real time. The result is actionable and auditable 
traceability that enables automotive companies to work faster without sacrificing safety or quality." 

Click here to return to Contents 

MecSoft Launches CAMJam 2016 
18 July 2016 
MecSoft Corporation announces today the release of CAMJam 2016, the Video Training Companion for 
the Milling module for its entire line of CAM products. CAMJam 2016 is an update to the CAMJam 
2016 product, which is a complete unscripted video archive of training sessions conducted by the 
support staff at MecSoft Corporation. 
“CAMJam 2016 is the perfect companion for new and seasoned users alike who want to achieve the 
maximum shop-floor benefits their software provides. Time is money! All training sessions are 
organized by content, indexed and searchable so you know exactly which video to watch to get your 
questions answered. New users will also benefit from the additional uninterrupted full-length training 
sessions included in CAMJam 2016,” stated Don LaCourse, Senior Application Engineer at MecSoft 
Corporation and one of the principals involved in the creation of this product. 
CAMJam 2016 MILL includes: 

• Over 80 instructional videos covering the complete 2016 suite of MILL module functionality. 

• CAMJam 2016 PDF document for the organization and easy retrieval from the video library. 

• All of the source part files referenced by the CAMJam video archive! 
Sample of topics covered: 

• The new 2016 MILL User Interface 

• Machine Setup, Stock and Geometry considerations for 2½ Axis, 3, 4 and Indexed 5 Axis setups 

• A complete “What’s New” video and discussion on all of the new features in the 2016 release 

• EVERY 2, 3, 4 and Indexed 5 Axis machining strategy 

• The NEW 2½ Axis Roughing strategy! 

• Creating User Defined Form Tools for custom 2½ Axis Profiling operations 

• The Post Processor Generator and Setup for 2½ Axis, 3, 4 and 5 Axis milling 

• Implementing custom Tool Libraries and the new Rules-Based Machining Knowledge Bases 

• Implementing User-specific defaults databases 

• Using 2½, 3 Axis Machining Regions and Control Geometry effectively 
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• Viewing, Simulating and Editing your toolpaths operations 
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Microdesk Partners With Benjamin Moore to Create a Color Suite Application for Autodesk's Revit 
26 July 2016 
Technology consulting firm, Microdesk, partnered with the Benjamin Moore Paint Company to launch a 
new application, The Benjamin Moore Color Suite for Revit. The application, available through 
Autodesk SEEK, allows designers to easily integrate color into their projects. 
The Benjamin Moore Color Suite for Revit helps bring designs to life with more accurate depictions of 
an architect's or designer's project. The tools allow them to choose paint colors, find product details, and 
integrate these details into their design specifications directly from the application. Other features 
include comprehensive filtering capabilities to allow designers to sort by variables such as 
environmental filters, families, color collections, and light reflectance values. 
"We worked closely with Benjamin Moore to ensure that this new innovative and intuitive tool helps 
designers using Autodesk SEEK to create models that provide a more accurate representation of the 
desired final product," said Steve Martin, VP of Application Development, at Microdesk. "The 
opportunity to partner with Benjamin Moore on this project has been exciting and we are seeing great 
results from designers." 
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solidThinking Releases Math and System Design Software for Multidisciplinary Product 
Development 
25 July 2016 
solidThinking, Inc. has released a new software suite for multi-disciplinary design and engineering. This 
model-based development technology suite drives innovation through simulation by uniquely combining 
math, signal-based, physical and 3D modeling technologies for concept studies, control design, system 
performance optimization and controller implementation & testing. 
 
“These new tools are being deployed in recognition of where innovation is happening”, says Michael 
Hoffmann, Senior Vice President for Math and Systems. “In this age of the Internet of Things, Big Data, 
analytics, and mechatronics it is the multidisciplinary intersections of mechanical, electrical, and control 
systems that provide the product and experience opportunities the marketplace is seeking for 
applications ranging from autonomous vehicles to wearable devices.” 
 
solidThinking’s new model-based development software offerings include: 
 
Compose provides engineers, scientists and product creators with a high-level, matrix-based language 
and a modern programming environment for all types of math operations including matrix analysis, 
differential equations, signal analysis and control design.  
 
Activate enables product creators, system simulation and control engineers with a block diagram 
environment to model, simulate and optimize multidisciplinary systems. 

http://www.solidthinking.com/
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Embed allows control engineers and embedded developers to rapidly implement multi-rate control 
systems on target microprocessors through its powerful diagram-to-code capability. 
 
solidThinking’s Compose, Activate and Embed are available with easy access for customers through its 
global network of channel partners worldwide, and through Altair’s patented HyperWorks licensing 
model.  
 
To learn more about Compose, Activate, and Embed, register here for solidThinking’s Model Based 
Development webinar on August 23rd.  
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