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Acquisitions 
Ansoft Announces Stockholder Approval of Acquisition and Satisfaction of Closing Conditions 
24 July 2008 

Ansoft Corporation announced that at the company’s special meeting of stockholders held on July 23, 
2008 in Pittsburgh, Pennsylvania, the company’s stockholders voted to adopt and approve the merger 
agreement providing for the acquisition of Ansoft by ANSYS, Inc. In addition, Ansoft announced that 
the conditions to ANSYS' obligations contained in Section 7.2 of the merger agreement have been 
satisfied as of the date of this release. As a result, the parties announced that the closing of the 
transaction has been scheduled to occur on July 31, 2008, which will also be Ansoft’s last day of trading 
on the NASDAQ.  

"We are pleased that our stockholders have approved the acquisition of Ansoft by ANSYS and believe 
their support reinforces our belief that this merger brings together two great companies with a shared 
vision and strong engineering focus, " said Dr. Zoltan J. Cendes, founder, Chairman of the Board and 
Chief Technology Officer of Ansoft. In conjunction with this transaction, Dr. Cendes will join ANSYS’ 
board of directors following the closing of the transaction.  

As previously announced, under the terms of the merger agreement, Ansoft stockholders will receive 
$16.25 in cash and 0.431882 shares of ANSYS common stock for each outstanding Ansoft share.  

Click here to return to Contents 

CIMdata News 
CIMdata Announces the Availability of a New Review of Siemens PLM Software’s Teamcenter 
Express Program 
23 July 2008 

CIMdata, the leading global PLM consulting and research firm, announces the availability of a new 
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program review of Teamcenter Express, a Siemens PLM Software collaborative Product Definition 
management (cPDm) solution. The program review provides an overall description as well as CIMdata’s 
assessment of the Teamcenter Express program for the Product Lifecycle Management (PLM) market. 
Customer testimonials are included to provide the rationale for the selection of Teamcenter Express to 
support specific PLM requirements, what the solution is being used for, and what type of benefits the 
company is receiving. This review is an assessment of the entire Teamcenter Express effort, including 
development, marketing, and sales, and the product itself, Teamcenter Express Version 4. 

Teamcenter Express is the core product data management component of Siemens PLM Software’s 
Velocity Series—a set of preconfigured and relatively easy-to-deploy design, manufacturing, and data 
management solutions. It is intended to address the product design through manufacturing planning 
needs of small- to medium-sized companies in multiple industries. 

Peter Bilello, Vice President of CIMdata, explained that mid-market solutions like Teamcenter Express 
focus on PLM issues that affect multiple industries including mechanical machinery and equipment, 
electromechanical, automotive products, consumer products, and others. He explained, “The capabilities 
provided by these solutions best support small- to medium-sized manufacturing companies who 
design/engineer parts, components, and assemblies that are low to medium in complexity. These 
companies focus their requirements on data vault management, workflow automation, and applications 
that support specific needs in the engineering/manufacturing process such as change management, 
process planning, quality assurance, and delivering product definition information to the shop floor.”  

Mr. Bilello said that these solutions usually work with a wide variety of software applications, and with 
traditional paper-based systems that generate or use product related data. He added, “Typical users 
include managers, administrators, and end-users from a variety of departments including engineering, 
manufacturing, purchasing, marketing, sales, quality, and information technology that all need to access 
and manipulate product data. These solutions are intended to improve communication and cooperation 
between these diverse groups and form the basis for organizations to support their product definition 
lifecycle activities.”  

Mr. Bilello emphasized that the key to success in this mid-market PLM space is “the development and 
delivery of out-of-the-box applications and business solutions based on best practices that support an 
enterprise’s product definition information management requirements. Siemens’ Teamcenter Express 
and the rest of the Velocity Series’ components are intended to deliver to this model.” 

Mr. Bilello said, “CIMdata continues to be impressed with the comprehensive approach Siemens PLM 
Software has taken, which clearly illustrates their commitment to the mid-market.” He added, “What is 
particularly impressive and beneficial for small- to mid-sized companies is that the various components 
of the offering are relatively quick and easy-to-install, set-up, support, and operate. It is completely 
scalable to the full range of Siemens’ enterprise-level PLM solutions.” 

For more information please contact CIMdata at +1(734) 668-9922. Copies of the Teamcenter Express 
Program Review are available at no cost through the CIMdata website. 

Click here to return to Contents 

Only 5 Business Days Left to Vote in our Latest Opinion Poll:  What is the primary driver for 
deploying PLM solutions within your business? 
18 July 2008 

http://www.cimdata.com/publications/complimentary_product_program_reviews.php
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If you haven’t voted in our July opinion poll regarding the driver for deployment of PLM solutions 
within your business, please take a moment to Vote Now  

The results of these polls are tabulated as you vote. The results are completely anonymous. 

If you have a suggestion for a poll you'd like to see contact us at info@cimdata.com. 

Click here to return to Contents 

Company News 
Survey Shows CEOs Are Making Collaboration a Top Priority 
22 July 2008 

A new survey finds that C-level executives are increasingly turning to collaboration with their business 
networks as a way in which to win new markets and address quickly evolving customer needs. 
According to the survey conducted by BusinessWeek Research Services (BWRS) and commissioned by 
SAP AG, these executives also plan to expand their collaboration efforts even further over the next three 
years. Additionally, nearly twice as many small businesses and midsize companies expect to rely heavily 
on collaboration within the next three years. The C-level executives surveyed emphasized the 
importance of information technology (IT) and its role in facilitating integration to support their 
companies' business goals of increased levels of collaboration with customers, partners and suppliers. 

Titled "Getting Serious About Collaboration: How Companies are Transforming Their Business 
Networks," the research report about the survey finds that large and midsize businesses plan to expand 
their reliance on their business network of partners by more than a third over the next three years. 
Approximately one out of three respondents identified access to new markets and customers as one of 
the top benefits to collaboration today. Roughly half of the respondents said they are currently counting 
on partners for R&D, manufacturing, marketing, logistics, distribution, customer service, human 
resources or other corporate functions -- and two-thirds expect to be reliant on third parties for these 
functions to some extent by 2011. Large and midsize businesses also plan to outsource 18 percent of 
their operations by 2011. They already outsource 13.4 percent of their operations to date. 

In the survey findings, a Procter & Gamble executive addresses the reasons for seeking out third parties 
for collaboration: 

"The reason we had to do it was that the world had changed," says Jeff Weedman, vice president for 
external business development at manufacturer Procter & Gamble Co. "Only about one-third of the 
products we brought to market were successes. The fast-followers were getting faster, and the retailers 
were increasingly our competitors ... Over time, we've been able to understand networks and the value of 
them, so we've added places to look for ideas and technologies." 

Small Businesses and Midsize Companies Embrace Collaboration 

The survey findings show that collaboration is skyrocketing for small and midsize enterprises (SMEs, 
100-1,000 employees). These companies now recognize co-innovation with partners as a pathway to 
growth. Nearly twice as many SMEs are expecting to rely more heavily on collaboration in the next 
three years. The survey findings show that the percentage of business operations supported by external 
partners of SMEs will triple by 2011 and are approaching the level of partnering currently used by large 
companies. In addition to gaining access to new markets and obtaining cost benefits, SMEs emphasize 

http://www.cimdata.com/research/polls/polls.php
mailto:info@cimdata.com
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improved quality as one of the most important benefits for collaboration. 

The Rising Importance of IT to Enable Collaboration 

As the role of collaboration changes, the need for a robust IT infrastructure becomes even more 
important to drive success across partnerships. Only half of the C-level executives responding to the 
survey are confident that their IT infrastructures will be able to support their collaboration strategies 
during the next three years. This result underscores the crucial role IT plays in facilitating collaboration 
and enabling business transformation. While CEOs are embracing the concept of developing customer- 
centric business models by optimizing the company's network of employees, suppliers, customers, 
partners and distributors, IT needs to play a strategic role to make it all work. 

As mentioned in the survey findings, The Dow Chemical Company's heavy investment in IT in the mid-
1990s set it apart from other companies in the low-margin chemical industry. It ditched fragmented 
legacy systems and created common work processes. Its smooth-running technology became the gold 
standard among large companies in its industry. Dow's IT infrastructure is the crucial foundation 
platform that enabled a successful overhaul of its strategy and business model. 

"The findings of this survey confirm that collaboration is being increasingly recognized as a pathway to 
growth, innovation and competitive differentiation," said Zia Yusuf, executive vice president, Global 
Ecosystem and Partner Group, SAP. "In an early acknowledgment of this trend, SAP itself is a 
practitioner of business network transformation through collaboration. Through our ecosystem of partner 
and customers, we are helping to accelerate innovation and improve return on investment for our 
customers. The SAP ecosystem brings together diverse relationships, resources, and communities to 
help create the next generation of technology solutions in concert with our own development efforts." 

In addition to the survey, SAP also has engaged business leaders worldwide on the subject of 
collaborative business networks. To view SAP TV videos where CEOs from companies including Cisco 
Systems, Inc., the LEGO Group and Mahindra and Mahindra discuss their thoughts on collaboration, 
please visit http://www.sap-tv.com/special_0801_00.htm.  

Please visit, “Getting Serious About Collaboration: How Companies are Transforming Their Business 
Networks,” to view the research report. 

BusinessWeek Research Survey Methodology 

BusinessWeek Research Services (BWRS) launched a survey and research program in early 2008 to 
discover and analyze the views of C-level executives and line-of-business executives on collaboration 
with third parties. BWRS received responses from 353 C-level executives of companies with at least 100 
employees in January 2008 via an online questionnaire. Respondents were from a wide variety of 
industries including manufacturing, financial services, healthcare/pharmaceuticals/life sciences, 
transportation/utilities and wholesale/retail. The quantitative survey was complemented with qualitative 
research. BWRS conducted in-depth telephone interviews with senior executives from a cross-selection 
of industries. BWRS also conducted interviews with leading independent consultants, industry analysts 
and academics to provide context and additional insights. 

Click here to return to Contents 

3Dconnexion Survey Reveals Significant Design Productivity and Quality Improvements With 3D 
Mice 
23 July 2008 

http://www.sap.com/
http://www.sap-tv.com/special_0801_00.htm
http://download.sap.com/download.epd?context=9D489F4ECDAC061DF86C28564ED5752D894307A69D3FFB434ED9843D8D97769A8F4FE12A8919DE509992102F3AC89668910FB4FDD133EECC
http://download.sap.com/download.epd?context=9D489F4ECDAC061DF86C28564ED5752D894307A69D3FFB434ED9843D8D97769A8F4FE12A8919DE509992102F3AC89668910FB4FDD133EECC
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A survey released today by 3Dconnexion, a Logitech company, found that CAD design engineers are 
more productive and efficient when using 3Dconnexion’s 3D mice. A majority of the survey’s 190 
respondents said that using a 3D mouse significantly increased their productivity and design 
performance and made it easier to identify problems, improving the overall quality of designs.  

Among the key findings of the “The Economic Payback of 3D Mice for CAD Design Engineers” is that 
more than 80 percent of respondents said that using a 3D mouse increased their productivity, most 
noting the increase within the first week of using their 3D mouse. In addition, almost half of the 
respondents stated that their overall productivity increased by 20 percent or more. More than 80 percent 
of those surveyed indicated that using a 3D mouse made it easier to identify any problems associated 
with a design and also believed that using a 3D mouse improved their overall product designs.  

“Our 3D mice provide the ideal combination of an intuitive and comfortable design experience with 
increased productivity, which is essential to design engineers who spend hours on end navigating 
sophisticated and complex applications,” said Dieter Neujahr, president of 3Dconnexion. “In addition to 
improving the design experience, we found that our 3D mice help improve the quality of designs by 
aiding in the detection of design flaws. This can have a tremendous financial impact on the product 
development process, helping to ensure that more costly changes are minimized in the final stages of 
design.”  

Greater Productivity and Better Designs  

Supported by more than 130 of today’s leading 3D applications, 3Dconnexion 3D mice are designed to 
significantly increase the productivity and efficiency of today’s CAD-intensive organizations, 
accelerating the design process from concept to production.  

“Since Bosch Rexroth Canada's migration to a 3D design environment in 2003, we have been using 
3Dconnexion’s products exclusively,” said Jim Lambert, C.E.T. design manager, Bosch Rexroth 
Canada. “Ruggedly built, yet competitively priced, these 3D mice are a ‘must have’ in the world of 3D 
digital prototyping and manufacturing, where reduced time to market and streamlined workflow is 
essential. We have always been impressed with how much design time we have been able to save by 
using 3Dconnexion’s 3D mice with Autodesk Inventor. The ability to fully navigate the 3D model while 
keeping your mouse hand free to interface with the software has allowed us to achieve maximum output 
in minimum time.”  

Intuitive Navigation for Fast Proficiency  

3Dconnexion’s 3D mice are designed for ease-of-use and easy integration into design processes. When 
compared to the design productivity gains reported by survey respondents using a 3D mouse, the 
learning time is minimal compared to the time savings a user can expect to achieve. According to the 
survey results, 3D mouse users move quickly from feeling comfortable to feeling proficient: 80 percent 
of survey participants noted that they were comfortable using the 3D mouse within two days from the 
time they began using it and 70 percent felt proficient within the first week.  

“To me, the ability to pan, zoom and rotate simultaneously is not just a convenience, it’s now an 
intrinsic part of our design process,” said Leo Greene, principal, E-Cognition Inc. and leading PTC 
consultant. “The efficiencies gained with 3Dconnexion 3D mice are imperative in today’s competitive 
environment. Removing our 3D mice would be like going back to scratching on the cave wall with a 
charred stick!”  

Unlike mice confined to motion on a flat plane, 3Dconnexion’s 3D mice enable design engineers to 
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move in all three dimensions simultaneously, using six degrees of freedom. By gently lifting, pressing 
and turning the controller cap, users can easily navigate to pan, zoom and rotate without stopping to 
select commands. 3Dconnexion 3D mice provide a more intuitive and natural way to interact with 3D 
content, allowing for seamless transitions and accessibility to essential 3D functions and commands.  

Ergonomic Design Improves Comfort  

The controller cap on 3Dconnexion 3D mice is pressure-sensitive, requiring very little hand movement 
to push, pull or twist the cap to navigate 3D applications. In addition, the SpaceExplorer™ and 
SpacePilot™ 3D mice are each designed with soft, sculpted palm rests to allow for improved hand and 
wrist support. The survey found that 3Dconnexion’s 3D mice increase comfort, which is important for 
long design sessions, while also enabling greater efficiency. More than 70 percent of users indicated that 
using their 3D mouse reduced their discomfort when navigating.  

“I have been using a 3Dconnexion 3D mouse with SolidWorks for more than four years now,” said 
David Trapp, mechanical engineer, Xradia, Inc. “The ease of using both hands greatly improves the 
comfort of my workstation. I can not imagine going back to only using a standard mouse again.”  

About the Survey  

The “3Dconnexion CAD Designer User Survey” was conducted by MarketLab, an independent market 
research company, and polled 190 3Dconnexion-registered professional users. Participants were asked 
to provide feedback on a variety of issues regarding their experience using 3Dconnexion 3D mice in 
leading 3D CAD applications such as CATIA, Inventor®, NX™, Pro/ENGINEER®, and SolidWorks®. 
The survey quantified each user’s level of design experience, the degree to which their level of comfort 
increased, the amount of time it took to become proficient using a 3D mouse, and how it helped them 
increase design productivity and quality.  

Findings from the survey along with additional information regarding the use of mice in 3D CAD 
applications is available at http://www.3Dconnexion.com/productivity in a white paper, “The Economic 
Payback of 3D Mice for CAD Design Engineers,” developed by the Technology Assessment Group 
(TAG).  

About 3Dconnexion 3D Mice  

3Dconnexion provides advanced and affordable 3D mice that are supported by more than 130 of today’s 
leading 3D applications, including Adobe® Photoshop® CS3 Extended and Acrobat® 3D, Autodesk 
Inventor, 3ds Max® and Maya®, CATIA, NX, Pro/ENGINEER, Second Life Grid® Platform, 
SolidWorks, and all of the top-tier 3D CAD applications. For a complete list of applications supported 
by 3Dconnexion, visit: http://www.3dconnexion.com/solutions/cad/all_sup_app.php.  

SpaceNavigator™ Personal Edition (MSRP $59), SpaceNavigator Standard Edition (MSRP $99), 
SpaceNavigator for Notebooks (MSRP $129), SpaceExplorer (MSRP $299), and SpacePilot (MSRP 
$399) are available from major online resellers including Amazon, Buy.com, CDW, Dell, and PC Mall 
as well as directly at http://www.3Dconnexion.com.  

Click here to return to Contents 

Yunique Names Former Liz Claiborne Executive Fortier as Director of Product Development 
Strategy 
22 July 2008 

http://www.3dconnexion.com/productivity
http://www.3dconnexion.com/solutions/cad/all_sup_app.php
http://www.3dconnexion.com/
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Yunique Solutions Inc. (http://www.yunique.com) has appointed apparel industry professional Theresa 
L. Fortier as Director of Product Development Strategy. With more than 17 years of fashion design, 
product development, and production experience, Ms. Fortier will immediately assume responsibilities 
for the direction of Yunique’s plmOn™ product lifecycle management (PLM) and srmOn™ supplier 
relationship management (SRM) software solutions and strategic client experiences. In this key new 
position, she will help Yunique clients optimize system benefits and integrate advanced customer needs 
into the company’s next generation solutions. 

For the eight years prior to joining Yunique Solutions, Fortier held a wide range of management 
positions with the Sigrid Olsen Division of Liz Claiborne, Inc. including director of design, director of 
manufacturing, and team leader of product development and production. During her tenure, Ms. Fortier 
helped implement a global PLM solution across the company’s Hong Kong, Shanghai, and South China 
offices. She has also held management positions with Crest Foam, Bennett & Company, LeBlanc 
Company, and other fashion companies. 

Click here to return to Contents 

Events News 
ASCON held Partnership Meeting and Seminar in Lindau 
22 July 2008 

ASCON Group on 14th July 2008 held a KOMPAS Seminar intended for partners and resellers from 
German-speaking countries.  

The event took place in Lindau, Germany, where specialists from ASCON presented an overview of 
MCAD market in Europe and place of ASCON' solutions in it, focused on KOMPAS customers and 
enabling of better marketing and PR promotions of the software, and discussed advancement of 
company's educational and partnership programs. The seminar all the presentations led to a spirited 
discussion among participants and ASCON' specialists.  

At the end of the event, all the partners and resellers received KOMPAS Sales and Marketing 
Techniques Certificates.  

After the Seminar, from 15th to 18th July, Advanced KOMPAS Technical Training for partners was 
continued. During an intensive training period ASCON specialist made participants acquainted with the 
parametric 3D Modelling, 2D Drafting and Design, as well as with Assemblies Creation, Sheet-Metal 
Modelling and many others abilities of KOMPAS-3D. Participants were awarded with KOMPAS-3D 
Professional Certificates. 

We'll be very pleased to see You at next KOMPAS-3D Training Seminars. For more information on 
attendance opportunity, please contact contact@ascon.net or visit http://www.ascon.net for the latest 
news.  

Click here to return to Contents 

Delcam to Launch New Jewellery Software and Services at IJL 
24 July 2008 

At the IJL 2008 exhibition to be held in London from 31st August to 3rd September, Delcam will launch 

http://www.yunique.com/
mailto:contact@ascon.net
http://www.ascon.net/
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two new offerings for the jewellery market, a rapid prototyping bureau service, rp.delcam.com, and its 
latest CADCAM software ArtCAM JewelSmith 2009.  

ArtCAM JewelSmith (http://www.artcamjewelsmith.com) enables jewellers to design and manufacture 
highly intricate, bespoke jewellery or complete new ranges with ease. Whether modelmakers prefer to 
draw their designs, hand-sculpt a 3D model or create the piece in a familiar CAD package, their work 
can simply be scanned or imported directly into the software. Alternatively, designs can be created 
directly in ArtCAM JewelSmith.  

Engineered for its ease of use, ArtCAM’s structure is similar to artistic packages such as Adobe 
PhotoShop where the jeweller can utilise a number of layers to change elements of their design, or to 
form intricate and complex patterns. For example, when creating a matching necklace, ring and bracelet, 
ArtCAM’s ‘Project Tree’ can keep all related models together, for quick reference, accessibility and 
duplication of any design element.  

To incorporate gems into the jewellery design, JewelSmith takes the dimensions of both calibrated and 
un-calibrated gems and creates caps to securely hold them in place. This saves the jeweller’s time and 
allows him to focus his knowledge and skill on developing other design ideas. 

With JewelSmith 2009, modelmakers can sculpt their designs, either by using ArtCAM’s sculpting 
toolbox or by customising their own sculpting brushes using imported textures or their own 2D design. 
For hand engravers, ArtCAM can replicate their current working methods by utilizing a Wacom tablet. 
With this device, the more pressure applied by the pen to the tablet, the more material can be moulded or 
manoeuvred into shape.  

An important new feature for producers of corporate giftware and collector/visitor jewellery is the 
‘Embossing Tool’. To create a coin pendant, for example, the user can take a 3D model and tilt or rotate 
it to give the required perspective, creating the illusion of distance between one area and another. Within 
seconds the ‘Embossing Tool’ then reduces the model’s depth to those typically used for coinage whilst 
maintaining the prominent details and illusion of depth from the original model.  

For companies offering a bureau service ArtCAM’s latest ‘3D PDF Viewer’ will prove invaluable when 
seeking customer approval. Rather than taking multiple screenshots or sending large files, users can 
simply save the 3D View of their model as an accurate and rotatable PDF file that can then be e-mailed 
to all involved parties.  

Once the design process is complete, ArtCAM JewelSmith’s integrated machining wizards set the 
machine toolpaths or provide the necessary output files for CNC machining or rapid prototyping of the 
piece. For jewellery produced from more than one material, ArtCAM JewelSmith can divide the design 
into separate files for manufacturing.  

Companies concerned about the cost of purchasing high quality RP machinery or those preferring to use 
a rapid prototyping bureau service for model construction will be interested to know that Delcam will 
also be launching its rapid prototyping service at IJL.  

Delcam’s rp.delcam.com bureau service will be available to anyone wishing to make 3D models for use 
in the lost wax casting process. Delcam will supply castable wax/resins within 48 hours for companies 
to use either in their own casting process or to supply to any third party casting company. ArtCAM 
JewelSmith files or any other 3D files can be uploaded to the Delcam FTP site for quick quoting and 
production. 

To find out more information about rp.delcam.com (http://rp.delcam.com) or ArtCAM JewelSmith 2009 

http://www.artcamjewelsmith.com/
http://rp.delcam.com/
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(http://www.artcamjewelsmith.com) please visit Delcam at this year’s IJL, stand C400. If you cannot 
attend the show but would like to know more about either of these products please e-mail: 
2009@artcam.com.  

Click here to return to Contents 

Delcam to Launch World’s First “Tribrid Modelling” Software at TCT 
21 July 2008 

At this year’s TCT exhibition to be held at the Ricoh Arena, Coventry on 21st and 22nd October, 
Delcam will take CAD software to a new level with the launch of the first product development system 
to offer “Tribrid Modelling”. “Tribrid Modelling” is a new version of Delcam’s PowerSHAPE Pro 
design software that adds triangle modelling to the combination of surface and solid modelling currently 
offered in many existing packages as “hybrid modelling”. The extended range of functionality is ideal 
for the re-engineering of existing products into improved or bespoke designs. 

“Tribrid Modelling offers a better way of working for all companies developing new variants from 
existing designs, especially those making products that need to be personalised for a particular 
customer,” claimed Delcam’s CAD Product Marketing Manager, Chris Lawrie. “The combination of 
solid modelling, surface modelling and triangle modelling provides a unique design system for these 
companies. Having all the different modelling techniques in a single package reduces the need to 
transfer data between multiple programs and so streamlines the whole product development process.”  

“Most existing reverse engineering software is limited to capturing data and creating duplicates,” 
claimed Mr. Lawrie. “This means that most companies then have to use a separate CAD system to re-
engineer the existing design to produce an improved product or to generate a bespoke item for an 
individual consumer. By combining all three modelling techniques within PowerSHAPE, we can offer a 
complete re-engineering package in a single program. This allows companies to develop new variants on 
existing designs in a much more efficient way.” 

Delcam has developed this design approach through the integration of its CopyCAD reverse engineering 
and triangle modelling software into the earlier hybrid modelling version of PowerSHAPE Pro. This 
means that designers can move data captured with reverse engineering into the design environment and 
so incorporate reverse engineered features into a design more quickly. However, the new combination is 
not just a simple bolting together of existing functionality. It incorporates a wide range of enhancements 
to many of the key operations. 

For example, major improvements have been made to the sculpting and model repair tools previously 
available in CopyCAD to edit triangle files. These tools allow high-quality models to be produced from 
poor quality reverse engineering data, or from damaged or defective physical components. For example, 
uneven surfaces can be smoothed out, gaps in the data can be filled and extra points can be added in 
areas where only sparse data has been collected. 

Most importantly, the combination of functionality from PowerSHAPE and CopyCAD has enabled 
easier, faster and more accurate creation of CAD surfaces from triangle data. The user still retains total 
control over the way the complete data set is divided into the component features and surfaces. 
However, each area can now be converted into CAD data by generating a network of curves and then 
projecting it onto the mesh of triangles. A single surface is generated within the complete set of curves 
using PowerSHAPE’s Smart Surfacing functionality. This automatically analyses the curves and 
determines to most appropriate way to create the surface. 

http://www.artcamjewelsmith.com/
mailto:2009@artcam.com


CIMdata PLM Industry Summary 

 Page 11 

Analysis tools are available to display the differences between the triangle mesh and the resulting 
surface. This might show, for example, that a closer spacing between the curves would be needed in 
some areas of the model to keep the surfaces within the required tolerance. 

The other key benefit of the integration of triangle modelling into PowerSHAPE Pro is the ability to 
create “perfect” geometry, in areas where any reverse engineering system would give only approximate 
results. For example, the design might include a flat surface, where reverse engineering will always give 
some ripples or other deviations. It is easy in PowerSHAPE Pro to delete the appropriate area and 
replace it with a perfectly flat surface. Similarly, reverse engineered fillets will always show variations 
in their radii along their lengths and they can be replaced with consistent, smooth fillets from 
PowerSHAPE. 

There are also many examples where a combination of different techniques is needed to create a 
complete design. A typical example would be in the plastics industry, where initial hand-modelled 
prototypes are often produced in solid material. Reverse engineering from such models will only 
produce the external surfaces of the component. However, by using PowerSHAPE Pro, these surfaces 
can be offset by the material thickness to generate the internal surfaces. Extra geometric features, such 
as reinforcing ribs and bosses for fixing, can then be added with PowerSHAPE’s solid modelling tools 
to complete the model. 

Delcam’s introduction of Tribrid Modelling provides the optimum software solution for the mass 
customisation of designs. Consumers are increasingly moving away from mass-produced products. This 
can be either because they want designs that are more individual or because they want an element of 
bespoke design, for example, for medical reasons or for increased comfort. This can only be achieved by 
incorporating reverse engineering alongside computer-based design methods.  

Tribrid Modelling in PowerSHAPE Pro allows users to build up CAD models with data from different 
sources. It makes it easy to design the main outline of a product with CAD but to use hand models for 
complex details or decoration, or to capture specific data from a customer or patient. The extra data 
required can then be collected with a scanning device and combined with the main CAD model in the 
computer.  

A similar approach can be taken when developing “new” parts that are, in fact, variations on existing 
components that were developed without CAD data. It is often quicker to digitise the existing part and 
limit the CAD work to the desired modifications, instead of completely recreating the whole part with 
CAD. This approach is particularly useful for companies, for example those in the ceramics industry, 
which update historic designs into modern reproductions. 

“Tribrid Modelling offers a unique combination of design techniques,” claimed Mr. Lawrie. “It will 
provide a more effective way of working for every industry that needs to provide regular, customised 
updates to its existing range of products.”  

Click here to return to Contents 

Delcam to Show New CAM Range at AMB 
22 July 2008 

Delcam GmbH will demonstrate new versions of its complete CAM range on stand C38 in Hall 4 of the 
AMB exhibition to be held in Stuttgart from 9th to 13th September. The Delcam machining software 
family comprises PowerMILL for high-speed and five-axis machining, FeatureCAM for feature-based 
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programming of mills, lathes and wire EDM equipment, and PartMaker for turn-mill machines and 
Swiss-type lathes. 

The new release of PowerMILL, version 9, will offer a more complete solution for complex machining 
operations, together with more control for experienced machinists. Very recent development in the 
software has focussed on making it easier for inexperienced and casual users to generate high-quality 
toolpaths for high-speed and five-axis machines tools. In the new version, the development focus has 
been on giving more experienced users greater control on exactly how they want to manufacture a 
particular part, or undertake a particular operation. In particular, the ability to generate toolpaths based 
on any 3D curve has been simplified by making it easier both to create the required curve and to drive 
the cutter along it. 

PowerMILL 9 also incorporates a number of improvements to reduce calculation times, together with 
some simplification of the user interface that makes it easier to select the required command and so 
makes programming faster. In addition, toolpath ordering has been made more efficient, especially for 
roughing and rest machining, so ensuring that the cutter speeds more time machining and minimal time 
making air moves. 

In the new release of FeatureCAM, development has continued on the range of five-axis options 
introduced in FeatureCAM 2008. The software now supports both positional and continuous five-axis 
operation, five-axis trimming and five-axis drilling. Another key area for development has been four-
axis simultaneous milling. This provides programming for milling machines with rotary tables and gives 
a more comprehensive solution than the existing options for rotary milling and fourth-axis wrapping that 
were available in previous versions. 

Developments have also continued with the more fundamental machining operations. The main 
enhancement to the FeatureTURN module has been the addition of support for form tools. Other 
improvements include more efficient threading, better control of undercutting, and extra options for pre-
drilling before boring. Similarly, 2D machining has been enhanced with improvements to thread milling, 
easier control of feeds and speeds, support for a wider range of engraving tools. In addition, substantial 
improvements have been made to the FeatureWIRE module, the highlight being faster and easier 
recognition of 4-axis wire features. 

Major highlights of the new version of PartMaker, Version 9, include a revamped and more productive 
user-interface, improved capabilities for programming directly on solid models and improved machine 
simulation for the ever increasingly complex machine architectures of today’s multi-axis turn-mill 
centres and Swiss-type lathes.  

Other enhancements include the PartMaker Documentation Wizard, an optional module for all 
PartMaker applications that allows the user to create, preview and print documents with multiple views, 
“smart” dimensioning tools to make creating a detailed part drawing quicker and easier, and 
improvements to the Full Machine Simulation Module, in particular, the ability to support even more 
complicated machine architectures. 

Click here to return to Contents 

Sescoi to Launch Two New Products and Give Away Free Software at IMTS 
23 July 2008 

The 27th IMTS being held in Chicago on 8-13 September will be the venue for the U.S. launch of two 
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new products from Sescoi. Sescoi will be premiering its WorkPLAN Enterprise ERP system for project 
based (MTO, ETO) companies, and WorkXPlore 3D, its new high speed software for viewing, mark-up 
and analysis of 3D models on its booth D-3024. 

WorkPLAN Enterprise is Sescoi’s new generation ERP system. It builds on the company’s 20 years’ 
experience in project based manufacture to offer companies a comprehensive system for streamlining 
and automating all aspects of their business including quotations, sales order processing, scheduling, 
quality, time, purchasing and stock management. Tools within the software enable users to analyze CAD 
and CAM data which, combined with historical data, result in fast, accurate quotations. Ease of use has 
been designed into WorkPLAN Enterprise and is one of the most important considerations when 
assessing any software, as acceptance of new software by a company’s staff will ensure full success of 
its implementation. For managers, the system will enable them to monitor key performance indicators, 
make decisions based on facts, and optimize productivity. 

Collaborative working is accelerated and simplified with Sescoi’s second new product launching at the 
Show. Its WorkXPlore 3D software can import and handle even large, complex 3D CAD models from 
all well known CAD packages, enabling users to interrogate, view, mark-up, analyze and share CAD 
data around an organization. Saving the cost of investment in expensive design packages, WorkXPlore 
3D will help companies to optimize their design and manufacturing processes and bring products to 
market faster. On its booth at the show, Sescoi will be giving away a free viewer version of WorkXPlore 
3D which also includes the software’s top of the range “Manufacturing Pro” version functionality for a 
30 day trial period. 

The latest version of Sescoi’s automatic CAM/CAD software, WorkNC G3, features an integrated and 
ergonomic interface that combines design, analysis, programming and verification into one environment 
for ease of use and intuitive operation. New algorithms within the software produce smooth transitions 
between cuts, as well as trochoidal movements where appropriate to achieve steady tool loads and a high 
quality surface finish. 5-axis machining in WorkNC includes the company’s Auto 5, which 
automatically translates 3-axis toolpaths into 5-axis, allowing more of the part to be reached in one 
setting and enabling the use of shorter and more rigid cutters for improved quality.  

Sescoi is so confident of WorkNC’s performance that it invites visitors to bring their CAD data to the 
Sescoi booth for live CAM presentations. 

The Company will also demonstrate how WorkNC’s new integrated NCspeed module can produce 
additional cycle time reductions of up to 20% using proven technology developed by German company, 
Formtec. NCspeed is particularly effective when machining hard or tough materials. 

Sescoi’s expanding suite of high performance software solutions will make a visit to its booth time well 
spent for customers and companies wishing to further improve their productivity and profitability. 

Click here to return to Contents 

Success of First European Built Environment CAE Conference Demonstrates Value of Engineering 
Simulation 
21 July 2008 

ANSYS, Inc. announced that the first European Built Environment CAE Conference (EBECC), hosted 
by ANSYS in London in June, was a resounding success. Attendees from some of the most influential 
civil engineering and built environment organizations — including the Chartered Institution of Building 

http://www.ansys.com/
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Services Engineers (CIBSE), Ingeciber, Mott MacDonald, Hilson Moran, ARUP and Ramboll — were 
present to share best practices in applying the very latest engineering simulation technology. 

Improved design in public and private buildings and construction is a critical industry challenge, and the 
EBECC was established as a forum to address some of the issues relative to the built environment, 
including ventilation and comfort modeling; building structure analysis; explosion integrity, fire 
management and smoke movement; earthquake and soil mechanics; and environmentally sensitive 
design. Globally, the industry faces stringent safety requirements and increasing energy concerns, such 
as the sustainable construction effort in the European Union and LEED certification in the United States. 
The conference showcased how architects and engineers can apply engineering simulation software 
from ANSYS to make better informed decisions in order to improve building designs. Performing 
structural analysis or airflow modeling during the architectural design process — before any 
construction is begun — enables rapid investigation of alternative designs and a far better understanding 
of the physics that impact building integrity and energy objectives. 

Parallel sessions at the EBECC discussed topics as diverse as sustainability, wind engineering and 
pedestrian comfort, equipment design, transportation engineering, fire ventilation simulation, homeland 
security, and the 2008 Olympic built environment, with more than 30 papers presented in total. 
Participants came from 10 countries across Europe along with delegates from the United States, China 
and Israel, making the event international in scope and validating that engineering simulation is an 
increasingly important element in building design worldwide. 

"We are extremely pleased that the European Built Environment CAE Conference proved to be so 
inspiring. Since ANSYS focuses on enabling innovation and pushing the boundaries, we believed an 
event like this would fill an important void in this industry,” said Chris Reid, vice president, marketing 
at ANSYS, Inc. “Our multiphysics software can be crucial in ensuring that the very best standards in 
commercial building design are met. The ability to predict and test multiple design approaches and 
understand the impact through simulated physics can prove invaluable, particularly when you consider 
the costs, risks and security issues associated with many high-profile developments. Engineering 
simulation offers this industry so many potential benefits. Given the success of this first event, I’m 
confident there would be even more interest in a future built environment conference as the use of 
engineering simulation continues to grow.” 

“Meeting and talking to fellow CAE engineers at EBECC has inspired me to think of new possibilities,” 
said Robert Nyiredy of Lilleaker Consulting in Sweden, who attended the conference. Another 
participant, Stuart Walker of Faber Maunsell, United Kingdom, noted, “The EBECC gave me the unique 
opportunity to meet with qualified engineering simulation experts involved in the actual design process 
of real civil projects (both structural and fluids).” 

“By bringing together designers with either fluid flow modeling or structural analysis experience at one 
conference, the attendees realized the benefits that can come from an integrated, comprehensive 
multiphysics engineering solution — defining new horizons for their own work. Enthusiastic discussions 
suggested the direction for using software from ANSYS to better solve future challenges faced by the 
civil engineering and built environment industries,” said Thierry Marchal, industry director at ANSYS, 
Inc. 

Click here to return to Contents 
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Financial News 
Cadence Reports Q2 Revenue of $329 Million 
23 July 2008 

Cadence Design Systems, Inc. reported second quarter 2008 revenue of $329 million, compared to 
revenue of $391 million reported for the same period in 2007. On a GAAP basis, Cadence recognized 
net income of $5 million, or $0.02 per share on a diluted basis, in the second quarter of 2008, compared 
to net income of $60 million, or $0.20 per share on a diluted basis, in the same period in 2007. 

In addition to using GAAP results in evaluating Cadence's business, management believes it is useful to 
measure results using a non-GAAP measure of net income, which excludes, as applicable, amortization 
of intangible assets, stock-based compensation expense, in-process research and development charges, 
certain termination and legal costs, integration and acquisition-related costs, gains or losses and 
expenses or credits related to non-qualified deferred compensation plan assets, executive severance 
payments, restructuring charges and credits, losses on extinguishment of debt and equity in losses 
(income) from investments. Non-GAAP net income is adjusted by the amount of additional taxes or tax 
benefit that the company would accrue if it used non-GAAP results instead of GAAP results to calculate 
the company's tax liability. See "GAAP to non-GAAP Reconciliation" below for further information on 
the non-GAAP measure.  

Using this non-GAAP measure, net income in the second quarter of 2008 was $38 million, or $0.14 per 
share on a diluted basis, as compared to $91 million, or $0.30 per share on a diluted basis, in the same 
period in 2007. 

"Although we achieved our Q2 numbers, it was more difficult than we planned. Customers are 
demanding still more flexibility in when, what and how they purchase software and hardware,” said 
Mike Fister, chief executive officer. “As a result we’ve made the decision to lower our outlook and 
transition to an approximately ninety-percent ratable license mix. We believe this transition will enable 
us to keep our focus on the value of our technology. This decision is the right one for our business over 
the long term and for building and sustaining strong customer relationships into the future."  

Kevin Palatnik, chief financial officer added, "A key metric for us, particularly as we move through this 
transition, is cash flow from operations. We are projecting cash flow from operations of $175 million in 
2008, and $250 million in 2009." 

The following statements are based on current expectations. These statements are forward looking, and 
actual results may differ materially. These statements do not include the impact of any mergers, 
acquisitions or other business combinations completed after June 28, 2008. 

Business Outlook  

For the third quarter of 2008, the company expects total revenue in the range of $235 million to $245 
million. Third quarter GAAP net loss per share is expected to be in the range of $(0.27) to $(0.25). Net 
loss per share using the non-GAAP measure defined below is expected to be in the range of $(0.11) to 
$(0.09).  

For the full year 2008, the company expects total revenue in the range of $1.120 billion to $1.140 
billion. On a GAAP basis, net loss per share for fiscal 2008 is expected to be in the range of $(0.54) to 
$(0.50). Using the non-GAAP measure defined below, diluted earnings per share for fiscal 2008 are 
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expected to be in the range of $0.01 to $0.05.  

A schedule showing a reconciliation of the business outlook from GAAP net income and diluted net 
income per share to the non-GAAP net income and diluted net income per share is included with this 
release. 

Click here for the Q2 2008 Financial Schedules 

Audio Webcast Scheduled  

Mike Fister, Cadence's president and chief executive officer, and Kevin Palatnik, Cadence's senior vice 
president and chief financial officer, will host a second quarter 2008 financial results audio webcast 
today, July 23, 2008, at 2 p.m. (Pacific) / 5 p.m. (Eastern). Attendees are asked to register at the Web 
site at least 10 minutes prior to the scheduled webcast. An archive of the webcast will be available 
starting July 23, 2008 at 5 p.m. (Pacific) and ending July 30, 2008 at 5 p.m. (Pacific). Webcast access is 
available at http://www.cadence.com/cadence/investor_relations.  

GAAP to non-GAAP Reconciliation  

Cadence management evaluates and makes operating decisions using various operating measures. These 
measures are generally based on the revenues of its product, maintenance and services business 
operations and certain costs of those operations, such as cost of revenues, research and development, 
sales and marketing and general and administrative expenses. One such measure is non-GAAP net 
income, which is a non-GAAP financial measure under Section 101 of Regulation G under the 
Securities Exchange Act of 1934, as amended, and is GAAP net income or net loss excluding, as 
applicable, amortization of intangible assets, stock-based compensation expense, in-process research and 
development charges, certain termination and legal costs, integration and acquisition-related costs, gains 
or losses and expenses or credits related to non-qualified deferred compensation plan assets, executive 
severance payments, restructuring charges and credits (primarily related to excess facilities), losses on 
extinguishment of debt and equity in losses (income) from investments. Intangible assets consist 
primarily of purchased or licensed technology, backlog, patents, trademarks, distribution rights, 
customer contracts and related relationships and non-compete agreements. Non-GAAP net income is 
adjusted by the amount of additional taxes or tax benefit that the company would accrue if it used non-
GAAP results instead of GAAP results to calculate the company's tax liability.  

Cadence’s management believes it is useful in measuring Cadence's operations to exclude amortization 
of intangible assets, in-process research and development charges and integration and acquisition-related 
costs because these costs are primarily fixed at the time of an acquisition and generally cannot be 
changed by Cadence’s management in the short term. In addition, Cadence’s management believes it is 
useful to exclude stock-based compensation expense because it enhances investors’ ability to review 
Cadence’s business from the same perspective as Cadence’s management, which believes that stock-
based compensation expense is not directly attributable to the underlying performance of the company’s 
business operations. Cadence’s management also believes that it is useful to exclude restructuring 
charges and credits. Cadence has dramatically reduced the size of its design services business and 
portions of its product and maintenance businesses over the past several years. Cadence’s management 
believes that in measuring the company's operations, it is useful to exclude any such restructuring 
charges and credits because the level of restructuring activities has significantly decreased. Cadence’s 
management also believes it is useful to exclude executive severance costs and certain termination and 
legal costs as these costs do not occur frequently. Cadence’s management believes it is useful to exclude 
gains or losses and expenses or credits related to the non-qualified deferred compensation plan assets as 

http://www.cadence.com/rl/Resources/financial_reports/2Q08_Press_Release_Earnings_Schedules.pdf
http://www.cadence.com/cadence/investor_relations
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these gains and expenses are not part of Cadence’s direct costs of operations, but reflect changes in the 
value of assets held in the non-qualified deferred compensation plan. Finally, Cadence’s management 
believes it is useful to exclude the equity in losses (income) from investments, as these items are not part 
of Cadence’s direct cost of operations. Rather, these are non-operating items that are included in other 
income (expense) and are part of the company's investment activities.  

Cadence’s management believes that non-GAAP net income provides useful supplemental information 
to Cadence’s management and investors regarding the performance of the company's business 
operations and facilitates comparisons to the company’s historical operating results. Cadence’s 
management also uses this information internally for forecasting and budgeting. Non-GAAP financial 
measures should not be considered as a substitute for or superior to measures of financial performance 
prepared in accordance with GAAP. Investors and potential investors are encouraged to review the 
reconciliation of non-GAAP financial measures contained within this press release with their most 
directly comparable GAAP financial results. 

Click here to return to Contents 

EMC Posts Record Second-Quarter Financial Results; Achieves 18% Year-Over-Year Revenue 
Growth 
23 July 2008 

EMC Corporation announced record second-quarter revenue results and its 20th consecutive quarter of 
double-digit year-over-year revenue growth. The company achieved balanced execution with double-
digit revenue growth in systems, software and services and across all of its major business segments and 
geographies. EMC's total consolidated revenue for the second quarter of 2008 was $3.67 billion, an 
increase of 18% over the $3.12 billion reported for the second quarter of 2007. 

Second-quarter GAAP net income was $377.5 million or $0.18 per diluted share. Non-GAAP second-
quarter net income, which excludes stock-based compensation and intangible amortization, was $511.7 
million or $0.24 per diluted share, 20% higher than the non-GAAP earnings per diluted share of $0.20 
for the year-ago period. 

Joe Tucci, EMC Chairman, President and Chief Executive Officer, said, "EMC demonstrated solid 
second-quarter performance. I'm proud that we've achieved 20 consecutive quarters, or half a decade, of 
consecutive double-digit revenue growth. Very few companies, particularly of our size, can make that 
claim. Our focus on information infrastructure and virtual infrastructure is paying off and is the driving 
force behind our strong financial position, our successful business model and our competitive 
advantage." 
Tucci added, "Despite continued economic uncertainty at the macro level, we believe spending on 
information infrastructure and virtual infrastructure technologies and solutions will continue to grow, 
driven largely by the need to manage the ever-expanding volume of information efficiently, securely and 
cost effectively. The challenge of dealing with this information overload is leading to a set of needs that 
EMC -- our people, technology, services, and partners -- is uniquely able to address." 

From a geographic perspective, revenue from the United States increased 10% compared with the same 
period a year ago. Revenue from operations outside of the United States grew 27% year over year and 
represented a record 48% of total second-quarter revenue. Revenue from EMC's Europe, Middle East & 
Africa (EMEA) region increased 27%, Asia-Pacific & Japan (APJ) revenue increased 27%, and Latin 
America revenue increased 24%, each compared with the year-ago quarter. 
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David Goulden, EMC Executive Vice President and Chief Financial Officer, said, "I am pleased with 
EMC's execution and solid performance in the second quarter. We achieved strong top-line and bottom-
line growth and ended the quarter with a record $8.1 billion in cash and investments. As one of the most 
trusted technology partners in IT, we believe we are well positioned strategically and operationally for 
ongoing success." 

Second-Quarter Highlights 

Revenue from EMC's Information Storage business, which includes revenue from storage systems, 
storage software and related customer and professional services, reached $2.87 billion, an increase of 
14% compared with the year-ago period. Growth in the Information Storage business reflects continued 
worldwide demand for EMC's networked storage solutions, with particularly strong traction from faster-
growing international regions, EMC's mid-range storage systems connected to IP networks, and the 
company's professional consulting and implementation services. In the high-end of the market, second-
quarter revenue from EMC Symmetrix networked storage products increased 10% year over year, driven 
by continued customer demand for large-scale enterprise consolidation and improved energy efficiency. 
In the mid-range, EMC Celerra network-attached storage products continued to experience strong 
revenue growth, increasing more than 50% year over year. Also during the quarter, the business 
benefited from innovative technologies and features introduced this year, including new solid state 
drives that use flash memory, virtual provisioning for simplified storage provisioning and increased 
system utilization, and data de-duplication for improved backup efficiency. 

EMC's Content Management and Archiving business increased second-quarter revenue 18% year over 
year to $204 million. Growth in the business was led by customer demand for EMC's solutions for 
effective transactional content management that advance collaboration, compliance and risk-
management initiatives, as well as improve business processes and increase productivity. This week, 
EMC announced the Documentum 6.5 platform, offering customers even more advanced enterprise 
content management (ECM) capabilities that blend the ease of use of Web 2.0 applications while 
minimizing the associated risk. With Documentum 6.5, organizations can leverage newer technologies, 
such as Web 2.0, improve the existing content applications already in use, and power all of these with a 
more scalable and secure ECM platform than ever before available. 

For the second quarter of 2008, revenue from RSA, The Security Division of EMC, grew 15% year over 
year, reaching $144 million and benefiting from strength in areas such as data loss prevention (DLP), 
identity protection & verification, and security information & event management. During the quarter, the 
division made available key advancements to its DLP suite through important new capabilities and 
launched a comprehensive Identity Assurance solution that enables trusted identities to freely and 
securely interact with systems and access information. These additions support EMC's Information Risk 
Management strategy, which allows customers to effectively recognize, assess and mitigate the risk to 
their information at any point in its lifecycle. Organizations continue to choose RSA's comprehensive 
portfolio of security products and services to meet key compliance requirements around data security, 
security information management and data loss prevention more efficiently and holistically. 

VMware which is majority-owned by EMC, contributed second- quarter revenues of $453 million, an 
increase of 52% compared to the year-ago quarter. VMware is the global leader in virtualization 
solutions from the desktop to the datacenter. Customers of all sizes rely on VMware to reduce capital 
and operating expenses, ensure business continuity, strengthen security and be more energy efficient. 
Visit http://ir.vmware.com/ for more information about the virtualization software leader's second-
quarter financial results. 

http://ir.vmware.com/
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"EMC has amassed the broadest, most innovative and most integrated product portfolio in company 
history. The rapid pace at which we're able to deliver new technologies and features to market makes 
EMC's portfolio even more compelling," continued Goulden. "Customers need help keeping up with 
information as it continues to grow at nearly 60% per year. EMC's unique ability to help solve all their 
information management challenges is a powerful competitive advantage." 

Business Outlook 

The following statements are based on current expectations. These statements are forward-looking, and 
actual results may differ materially. These statements do not give effect to the potential impact of 
mergers, acquisitions, divestitures or business combinations that may be announced or closed after the 
date hereof. These statements supersede all prior statements regarding business outlook set forth in prior 
EMC news releases. 

All dollar amounts and percentages in the business outlook should be considered to be approximations. 

-- Consolidated EMC revenues are expected to exceed $15 billion in 2008. 

-- Consolidated GAAP diluted earnings per share (including the $79.2 million non-cash charge for in-
process research and development (IPR&D) in the first quarter of 2008) are expected to be $0.74 in 
2008. 

-- Consolidated non-GAAP diluted earnings per share (excluding the $79.2 million non-cash charge for 
IPR&D in the first quarter of 2008) are expected to be $0.78 in 2008. 

-- Consolidated non-GAAP diluted earnings per share (excluding the $79.2 million non-cash charge for 
IPR&D in the first quarter of 2008, the impact of stock-based compensation and intangible asset 
amortization) are expected to be $1.04 in 2008. 

-- Consolidated stock-based compensation expense is expected to be $0.18 per diluted share in 2008 and 
the amortization of intangible assets is expected to be $0.08 per diluted share in 2008. 

-- Consolidated GAAP tax rate for 2008 is expected to be 20% and the non- GAAP tax rate to be 22%. 
The tax impact of IPR&D, stock-based compensation and intangible asset amortization is expected to be 
2%. 

Please visit http://www.emc.com/about/news/press/2008/20080723-earnings.htm for financials. 

Click here to return to Contents 

PTC Announces Fiscal 2008 Q3 Results 
22 July 2008 

PTC reported results for its fiscal third quarter ended June 28, 2008. 

Highlights  

Q3 non-GAAP Results: Revenue of $272.7 million and EPS of $0.33  

Q3 GAAP Results: Revenue of $271.7 million and EPS of $0.12  

Q4 non-GAAP Guidance: Revenue of $290 to $300 million with EPS of $0.38 to $0.42  

Q4 GAAP Guidance: Revenue of $289 to $299 million with EPS of $0.21 to $0.25  

FY 2008 non-GAAP Guidance: Revenue of $1,070 million with 22% operating margin  

http://www.emc.com/
http://www.emc.com/about/news/press/2008/20080723-earnings.htm
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FY 2008 GAAP Guidance: Revenue of $1,065 million with 12% operating margin  

Q3 Results  

C. Richard Harrison, president and chief executive officer, commented, “We achieved 21% year-over-
year non-GAAP revenue growth in the third quarter reflecting contribution from the CoCreate Software 
business acquired on November 30, 2007, organic revenue growth and favorable currency impact. 
Importantly, we achieved double digit license revenue growth in every region except the Pacific Rim.” 
GAAP year-over-year revenue growth for the third fiscal quarter was 21%. Our third quarter non-GAAP 
revenue excludes the effect of purchase accounting on the acquired deferred maintenance revenue 
balance of CoCreate of approximately $1 million.  
The following tables provide further detail on PTC’s GAAP revenue performance by line of business, region and 
distribution channel. Further financial and operating metrics are available on PTC’s web site at 
www.ptc.com/for/investors.htm.  

($ in millions)  

 

Q2 FY07 

 

Q3 FY07 

 

Q4 FY07 

 

Q1 FY08 

 Q2  

FY08  

 

Q3 FY08 
Y-Y 

Change  

License  $ 71.3  $ 62.1  $ 96.1  $ 67.2  $ 72.9  $ 77.6  25%  

Services  58.0  59.7  64.6  60.2  63.8  63.8  7%  

Maintenance  98.8  103.1  106.0  113.8  121.1  130.3  26%  

Total Revenue  $ 228.1  $ 224.9  $ 266.7  $ 241.2  $ 257.8  $ 271.7  21%  

Europe  $ 82.9  $ 86.2  $ 101.6  $ 101.6  $ 106.2  $ 111.8  30%  

North America  89.4  86.9  102.2  84.5  88.2  90.0  4%  

Pacific Rim  30.7  32.6  34.3  30.0  33.5  34.2  5%  

Japan  25.1  19.2  28.6  25.1  29.9  35.7  86%  

Total Revenue  $ 228.1  $ 224.9  $ 266.7  $ 241.2  $ 257.8  $ 271.7  21%  

Direct *  $ 179.2  $ 177.3  $ 215.3  $ 182.5  $ 190.3 *  $ 201.3  14%  

Channel *  48.9  47.6  51.4  58.7  67.5 *  70.4  48%  

Total Revenue  $ 228.1  $ 224.9  $ 266.7  $ 241.2  $ 257.8  $ 271.7  21%  

Note: Q2 FY08 revenue by channel was revised, with $5.9 million of revenue (primarily maintenance) moving 
from the Direct category to the Channel category. The revised numbers are reflected in the table above.  

Harrison added, “In the third quarter, PTC received orders from leading organizations, including Airbus, Bang & 
Olufsen, Gamesa, Raytheon, Sumitomo Wiring System, LTD., Toyota Motor Corporation, and Volvo Group. There 
were 13 customers from which we recognized more than $1 million of license and services revenue in Q3. This 
compares to 16 customers last quarter and 17 in the same period last year. We recognized $35.6 million of 
license and services revenue from such customers in Q3, compared with $37.6 million last quarter and $34.7 
million in Q3 of last year.”  

http://www.ptc.com/for/investors.htm
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Neil Moses, chief financial officer, commented, “We delivered 21.3% non-GAAP operating margin in the third 
quarter, an 860 basis point improvement from the same period last year. Our year-to-date non-GAAP operating 
margin of 20.2% is up 610 basis points over the same period in fiscal 2007.” GAAP operating margins for Q3 of 
2008 and the first nine months of fiscal 2008 were 11.7% and 10.1%, respectively. The Company’s non-GAAP tax 
rate in the third quarter of 2008 was 32% and its GAAP tax rate was 42%.  

Moses continued, “During the quarter we recorded a $3.8 million restructuring charge related to our ongoing 
globalization initiative as we transition certain back-office functions to lower cost regions. We also recorded a one-
time non-cash loss recorded to other income (expense) of $6.2 million during the quarter as we liquidated certain 
legal entities related to previous acquisitions. Both of these items are excluded from our non-GAAP results.”  

Moses added, “Cash flow from operations was $53 million for the third quarter and $181 million year to date. We 
used $54 million in Q3 to repay amounts borrowed under our revolving credit facility to finance the CoCreate 
acquisition, leaving an outstanding loan balance of $110 million as of the end of the third quarter. Additionally, we 
used $5 million of cash during the quarter to repurchase our common shares under our current $50 million 
authorization. We have $45 million remaining under that authorization. Cash and cash equivalents were $242 
million at the end of the third quarter of fiscal 2008.”  

Q4 Outlook  

“Looking forward to Q4, we are currently expecting non-GAAP revenue to be between $290 million and $300 
million,” said Harrison. “Non-GAAP earnings per diluted share are expected to be between $0.38 and $0.42.” PTC 
expects GAAP Q4 revenue between $289 million and $299 million, and GAAP earnings per diluted share 
between $0.21 and $0.25. The Q4 guidance assumes a non-GAAP tax rate of 35% and GAAP tax rate of 37.5%.  

The non-GAAP revenue guidance for Q4 excludes the effect of purchase accounting on the acquired deferred 
maintenance revenue balance of CoCreate of approximately $1 million. In addition, the Q4 non-GAAP earnings 
guidance excludes approximately $11 million of stock-based compensation expense, $10 million of acquisition-
related amortization expenses, $5 million of restructuring expenses related to our continued globalization program 
and the related income tax effects.  

FY08 Outlook  

For the fiscal year ending September 30, 2008, PTC currently expects non-GAAP revenue to be approximately 
$1,070 million with non-GAAP earnings per diluted share in the range of $1.28 to $1.32. PTC expects GAAP 
revenue to be approximately $1,065 million with GAAP earnings per diluted share in the range of $0.58 to $0.62 
for the fiscal year. The full fiscal year guidance assumes a non-GAAP tax rate of 34% and GAAP tax rate of 39%.  

The non-GAAP revenue guidance for the full fiscal year excludes the effect of purchase accounting on the 
acquired deferred maintenance revenue balance of CoCreate of approximately $5 million. In addition, the non-
GAAP earnings guidance excludes approximately $44 million of stock-based compensation expense, $35 million 
of acquisition-related amortization expense, $20 million of restructuring expenses primarily related to our 
continued globalization program, $2 million of in-process research and development expense related to 
acquisitions completed in the first quarter of 2008, $6 million of a non-cash loss recorded to other income 
(expense) resulting from the liquidation of certain legal entities related to previous acquisitions, and the related 
income tax effects.  

Harrison concluded, “While we continue to remain mindful of the potential impact of a slowing economy in 2008, 
we are confident in our ability to achieve our Q4 and fiscal 2008 revenue and earnings targets. We are expecting 
modest sequential increases in our maintenance and services lines of business. We are expecting a modest year-
over-year increase of license revenue in Q4 as we continue to expand and increase the effectiveness of our 
reseller channel, which accounts for more the 30% of our license revenue, and as we see strength in our pipeline 
for new license opportunities worldwide.”  

Earnings Conference Call and Webcast  
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What: PTC Fiscal Q3 Conference Call and Webcast  

When: Wednesday, July 23, 2008 at 8:30 a.m. Eastern Time  

Dial-in: 1-888-566-8560 or 1-517-623-4768  

Call Leader: Richard Harrison  

Passcode: PTC  

Webcast: http://www.ptc.com/for/investors.htm  

Replay: The audio replay of this event will be archived for public replay until 4:00 pm on July 28, 2008 at 1-866-
516-0671 or 1-203-369-2035. To access the replay via webcast, please visit http://www.ptc.com/for/investors.htm.  

Important Information About Non-GAAP References  

PTC provides non-GAAP supplemental information to its financial results. Non-GAAP revenue excludes the effect 
of purchase accounting on the fair value of the acquired deferred maintenance revenue balance of CoCreate 
Software GmbH. Non-GAAP operating margin and EPS also exclude stock-based compensation expense, 
amortization of acquired intangible assets and acquired in-process research and development expenses, 
restructuring expenses, non-cash effects of liquidating subsidiaries and any one-time tax items, such as valuation 
allowance reversals. PTC provides this non-GAAP information to facilitate period-to-period comparisons of its 
operational performance by adjusting for episodic expenses. We believe that providing non-GAAP measures 
affords investors a view of our operating results that may be more easily compared to peer companies. PTC 
management also uses this and other non-GAAP financial information to evaluate, manage and plan our business 
because the information provides additional insight into ongoing financial performance. In addition, compensation 
of our executives is based in part on the performance of our business based on these non-GAAP measures. 
However, non-GAAP information should not be construed as alternative to GAAP information as the items 
excluded from the non-GAAP measures often have a material impact on PTC’s financial results. Therefore, 
management uses, and investors should use, non-GAAP measures in conjunction with our reported GAAP 
results. 

Click here to return to Contents 

PTC Q3 Fiscal 2008 Prepared Remarks 
23 July 2008 

Dick Harrison – President and CEO 
This quarter we have adopted a new approach to releasing our financial information. We are providing a written 
copy of our prepared remarks in conjunction with the press release after the market closes. We are hosting our 
actual conference call tomorrow morning, which will be primarily Q&A. The intent behind this change is to provide 
our shareholders with more time to review and analyze our results. We look forward to any comments you may 
have regarding this new process.  

Q3 FY’08 Non-GAAP Results vs. Guidance 

• $273 million in revenue – above our guidance of $260 to $270 million  

• 21.3% operating margin – above our expectations of between 20% and 21%  

http://www.ptc.com/for/investors.htm
http://www.ptc.com/for/investors.htm
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• $0.33 EPS – above our guidance of $0.28 - $0.32 
Our GAAP results were $272 million in revenue with 11.7% operating margins and $0.12 EPS. 

Technology / Product 
We have a big head start on our competitors as it relates to our Data Management and Collaboration platform and 
customers are recognizing this more and more every day. Our technology continues to perform very well in 
competitive benchmarks with large global accounts, as well as in the SMB market. We launched Windchill® 9.0 in 
Q1 2008, and it is generating a great deal of interest. Our Data Management and Collaboration license revenue 
was up more than 40% year over year in Q3, and we continue to see strong growth for that business overall. We 
added 34,700 new seats of Windchill during Q3, up from 25,500 new seats last quarter, and up from 16,400 in Q3 
of last year. We now have more than 580,000 active maintenance paying Windchill seats in the market; this is up 
29% year over year. 

Our Pro/ENGINEER® business also continues to perform in a difficult market environment. As you know, during 
the second quarter we launched Pro/ENGINEER Wildfire® 4.0, which has 4 new modules. We added 4,400 new 
Pro/E® seats in Q3, down from 5,000 last quarter but up from 4,150 in Q3 of last year. We now have 
approximately 134,000 active maintenance paying Pro/E seats in the market; this is up 5% year over year. 

While we believe the solid, growing base of maintenance-paying customers is a testament to the quality of our 
products, we also view it as one of our largest assets. Companies increasingly need a technology platform such 
as Windchill that allows them to share and collaborate on their product information throughout the design phase 
with an increasingly disparate and diverse set of constituents.  

New Products 
During the third quarter we announced a number of new products: 

• Windchill ProductPoint™ 1.0: We plan to release a new “lighter” version of Windchill based on 
the Microsoft SharePoint platform by the end of this calendar year. This product is targeted 
primarily for the Small and Medium Business market segment. It will also provide larger 
enterprises with a SharePoint strategy the ability to extend their product development system to 
broader user communities. ProductPoint will enable users to manage and share structured 
product content in multiple CAD formats and to present Windchill information to users in a 
familiar SharePoint portal. ProductPoint is also integrated and will work with Windchill.  

• Windchill 9.1: The next version of Windchill is scheduled to be released by the end of this 
calendar year. In addition to usability improvements, this release will include incremental 
improvements to some of the new functionality in 9.0, such as MPM Link for integration with 
SAP and Oracle, as well as extended configuration management capabilities. Windchill 9.1 will 
also offer new capabilities enabling outsourced design to help our customers coordinate with 
suppliers and partners.  

• ProductView® 9.1: This product enables visual product interaction with 3D thumbnails, 
visualization of lightweight product viewables, and Web-based markup tools for redlining 
designs. We plan to release ProductView 9.1 by the end of this fiscal year.  

• CoCreate® 2008: We also launched a new full release of the CoCreate design product on 
schedule. Some of the major features include enhanced surface editing capabilities, more flexible 
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work-in-process capture and faster cross-sectional modifications. We are in the planning phase 
of integrating CoCreate products with Windchill.  

Looking out a little further at our product roadmap, we currently expect the next scheduled full release of 
Pro/ENGINEER will be available in the summer of 2009 and the next version of Windchill, Version 10, will be 
available in early 2010. Of course, our product roadmap is subject to change. 

Q3 Revenue and Q4 Outlook 
Turning to our revenue metrics and outlook for Q4 and the full year. 

Large Deals 
In Q3 we recognized more than $1 million of license and services revenue from 13 customers totaling $36 million. 
Three of these customers were in North America, five in Europe and five in Asia. This compares to 16 customers 
last quarter totaling $38 million, and 17 customers totaling $35 million in Q3 of last year. While the count of deals 
is slightly down in Q3, the average deal size is up. We are continuing to see a solid stream of revenue from large 
deals and have a strong pipeline of large deals that we are working on world-wide.  

By Line of Business 
License revenues of $78 million were up 25% year over year. Every region except the Pacific Rim posted double-
digit year-over-year license revenue growth. Our strongest performance was in Japan, which was up over 200% 
year over year. 

Looking forward to Q4, we are expecting a significant sequential but modest year-over-year increase in license 
revenue. Keep in mind that we had a very strong Q4 last year, with $96 million in license revenue. For the full 
year, we are currently expecting mid to high single-digit license revenue growth. 

Services revenues of $64 million were up 7% year over year. We had solid services revenue growth in all 
geographic regions except for North America, which saw a 10% year-over-year decline in services revenue, which 
we believe reflects the economic environment in that region. 

Looking forward to Q4, we are expecting essentially flat year over year performance in services revenue. For the 
full year, we are currently expecting mid to high single digit year-over-year growth for our services revenue.  

Maintenance non-GAAP revenue of $131 million was up 27% year over year and 7% over Q2. Q3 was our 
biggest maintenance quarter ever. GAAP maintenance revenue was $130 million for Q3 2008. As we look to Q4, 
we are again expecting modest sequential growth. For the full year we are currently expecting better than 20% 
year-over-year growth. We expect to complete fiscal 2008 with more than $500 million in maintenance revenue. 

Revenue By Channel / Direct 
We continue to have good success expanding our reseller channel, with $70 million, or 26%, of our total revenues 
coming from the channel in Q3. This is 48% year-over-year growth, and up 4% from Q2, reflecting both expansion 
from the CoCreate reseller channel and organic expansion.  

Year-over-year, our channel revenue grew in all geographic regions: 125% in Japan, 70% in Europe, 11% in the 
Pacific Rim, and 1% in North America. 

Q3 Direct account revenue, including Strategic Account Management (SAM) accounts, grew 14% year over year, 
and was up 6% from Q2. 
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Outlook For Q4 and FY08 
Turning now to our outlook for Q4, we are currently expecting non-GAAP revenue between $290 million and $300 
million with non-GAAP EPS between $0.38 and $0.42. We expect GAAP revenue to be between $289 million and 
$299 million with GAAP EPS between $0.21 and $0.25.  

For the full fiscal year we are increasing our non-GAAP revenue target to approximately $1,070 million with 22% 
non-GAAP operating margins. We are expecting non-GAAP EPS in the range of $1.28 to $1.32. We expect 
GAAP revenue to be approximately $1,065 million with 12% operating margin and GAAP EPS in the range of 
$0.58 to $0.62.  

Despite the potential impact of a slowing economy in 2008, we are confident in our ability to achieve our fiscal 
2008 revenue targets. To achieve $1,070 million in non-GAAP revenue for fiscal 2008, we will need to be at the 
mid-point of our guidance range, or $295 million in non-GAAP revenue for Q4 ($294 million in GAAP revenue). 
Below is a list of factors that help give me comfort in our outlook: 

1) Our services and maintenance revenue streams are very predictable.  

2) More than 65% of our revenues come from outside North America, and we see continued strength in these 
regions. 

3) Our pipeline for large deals remains strong. In each of the past two years, we have booked more than $50 
million in License and Services revenue in large deals in our fourth quarter. 

4) We launched new full releases of both Windchill and Pro/ENGINEER earlier this year, and they are both 
continuing to gain momentum in the marketplace. Our technology compares very well to that of our competitors’ 
products. 

5) Our globalization plan has enabled us to invest in our sales capacity. While the net 46 additions to our sales 
organization this year will primarily impact FY09, these new sales reps will support the Q4 forecast. We now have 
456 direct sales reps, including 30 from CoCreate.  

6) We are continuing to enhance and enlarge our reseller network; the number of PTC resellers has risen from 
400 last year to more than 500 today.  

Wrapping up, I continue to feel good about our business. We had a very strong quarter and have a solid outlook, 
despite a soft economic environment in the US and some uncertainty about the strength of the global economy. 
Companies are continuing to globalize their engineering and manufacturing workforces and processes, and to do 
this effectively they need to be able to leverage and share complex product design data amongst numerous 
departments internally as well as with suppliers and other partners. We believe the necessity of PLM applications 
is only increasing in today’s market, and PTC is increasingly well positioned to capitalize on the opportunity. 

We look forward to providing FY’09 guidance with our Q4 press release, which is currently scheduled for October 
28. 

Neil Moses – EVP and Chief Financial Officer 

Income Statement Comments 
As Dick mentioned, we had a very strong quarter - $273 million in non-GAAP revenue with $0.33 non-GAAP EPS 
($272 million in GAAP revenue with $0.12 EPS). It is worth pointing out that relative to our guidance, these results 
benefited approximately $0.01 from a lower than expected tax rate for the quarter. Our non-GAAP tax rate for the 
quarter was 32%, rather than the 35% we had anticipated. Even taking this into account, our non-GAAP EPS 
would have still been at the high-end of our guidance range for the quarter. We had approximately 117 million 
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shares outstanding as we repurchased $5 million worth of stock during the quarter, or approximately 286 
thousand shares. 

Overall, our Q3 non-GAAP operating expenses were $214.5 million, up 9.3% from Q3 of last year (GAAP 
operating expenses were $239.8 million). However, from an operating performance perspective, we achieved 
21.3% non-GAAP operating margin, which is an 860 basis point increase over last year, demonstrating the 
scalability of our business model, margin accretion from the CoCreate acquisition, as well as the benefits of 
favorable foreign exchange rates (GAAP operating margin was 11.7%). Our ongoing initiatives to improve our 
business model and profitability include: 

1) The evolution of our distribution model. Our Sales & Marketing expense as a percentage of revenue is down 
approximately 420 basis points compared to Q3 of last year. We are clearly seeing the benefits of our Strategic 
Account Manager / Direct Rep / Channel strategy. 

2) The globalization of our workforce. While our Research & Development and General & Administrative expense 
line items are essentially flat as a percent of revenue with last year, we have been able to add more resources 
with the same level of investment. 

It is worth noting that we achieved stronger than expected overall operating performance in Q3 even with 10% 
services net margins. This is down from 14% in Q3 of fiscal 2007 and 14% in Q2 of fiscal 2008, driven primarily 
by an unfavorable mix of services business, as well as less than anticipated services work in North America. We 
believe this metric could and should eventually be north of 20%. Recall that every 3 points of services net margin 
equate to approximately 1 point of operating margin for the company.  

For the first nine months of 2008, our non-GAAP operating margin of 20.2% is up 610 basis points over the same 
period in fiscal 2007. Keep in mind, however, that Q1 of 2008 included approximately $3.0 million of G&A 
expense related to the Audit Committee investigation and restatement completed during that quarter. Excluding 
that expense, our year-to-date non-GAAP operating margin is up approximately 650 basis points compared to last 
year. GAAP operating margin was 10.1% for the first nine months of 2008. 

Non-GAAP Adjustments 
The Q3 expense for stock-based compensation was $11.1 million, and our acquisition-related amortization 
expense was $10.3 million. We took a $3.8 million restructuring charge in the quarter related primarily to our 
globalization strategy as we continue to transition certain back-office functions to lower cost regions. We also 
recorded a one-time non-cash loss recorded to other income (expense) of $6.2 million during the quarter as we 
liquidated certain legal entities related to previous acquisitions. All of these items are excluded from our non-
GAAP results. A reconciliation between our GAAP and non-GAAP results appears at the end of this document. 

Currency Impact 
Because we have a global business with real strength in Europe and Asia, which represent more than 65% of our 
revenues, our results are impacted by currency fluctuations. Q3 revenues benefited year-over-year from favorable 
currency impact by approximately $19 million while expenses were negatively impacted by approximately $10 
million. 

On constant currency basis, we achieved 13% year-over-year revenue growth in the third quarter. Looking at 
constant currency revenue growth by geographic region: Japan and Pacific Rim grew 24%, Europe grew 14%, 
and North America grew 4%.  

Balance Sheet Comments 
Moving on to the balance sheet, our cash balance ended at $242 million, down from $259 million in Q2. Cash flow 
from operations was $53 million for the third quarter, compared to $39 million in Q3 of last year. Year-to-date in 
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fiscal 2008 we have generated $181 million of operating cash flow, $66 million more than the same period last 
year.  

During the quarter, we repaid another $54 million of our original $220 million debt obligation for the CoCreate 
acquisition. We now have an outstanding balance of $110 million on our revolving credit facility. We expect to 
repay approximately $10 million more of that debt in Q4. 

During Q3, the Board also authorized the Company to use up to $50 million of operating cash to repurchase 
shares in order to offset future dilution. During the quarter we used $5 million to repurchase shares, and now have 
$45 million remaining under the current authorization. 

We also continued to have strong collections. DSOs for the third quarter are at an 8 year low at 60 days, down 
from 64 days in Q2 and 69 days in Q3 of fiscal 2007. 

Further to Dick’s point about the strength of our Maintenance business, our Deferred Revenue balance is very 
solid at $266 million. This compares to $231 million in Q3 of fiscal 2007. While this is down from its all-time high of 
$286 million in Q2, keep in mind that Q2 is our strongest quarter for deferred maintenance due to seasonal 
maintenance renewal patterns.  

Miscellaneous Comments  
Before I turn to the outlook for Q4 and the full fiscal year, I want to comment on our acquisition integration and our 
headcount. 

CoCreate Integration 

We are very pleased with our progress here and are on track to complete the organizational integration by the 
end of the calendar year. We have also begun the background work to integrate CoCreate products with 
Windchill. 

Headcount 

Total headcount was 4,892 at the end of Q3, up 167 employees from 4,725 at the end of Q2. We currently have 
426 sales reps, plus an additional 30 from CoCreate. The 40 sales rep headcount we have added this year is 
primarily in emerging geographic regions such as China, India and Eastern Europe.  

Q4 Outlook 
As Dick mentioned, for Q4 FY’08 we are currently expecting non-GAAP revenue between $290 million and $300 
million with non-GAAP EPS between $0.38 and $0.42. We are obviously expecting our strongest operating 
margin quarter of the year given both the expected volume and mix of revenue; i.e. proportionally more license 
revenue in Q4 than in the first three quarters of the year. Non-GAAP operating margins should be about 26%, 
compared to 24% in the year ago period. Our Q4 non-GAAP guidance assumes a 35% non-GAAP tax rate and 
118 million shares outstanding. We are not making any assumptions around the potential impact of currency 
fluctuations in this guidance. 

The non-GAAP revenue and earnings expectations exclude a deferred maintenance revenue write-down of about 
$1 million associated with our acquisition of CoCreate and the following fourth quarter estimated expenses and 
their tax effects:  

• Approximately $11 million of expense related to stock-based compensation  

• Approximately $10 million of acquisition-related amortization expense  
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• Approximately $5 million of restructuring expenses related to our continued globalization 
program 

On a GAAP basis, we are expecting Q4 revenues between $289 million and $299 million with EPS of $0.21 to 
$0.25. Our GAAP tax rate is expected to be 37.5%, and again this guidance assumes 118 million shares 
outstanding. 

FY ‘08 Outlook 
Turning to the full year… We have increased our full year non-GAAP revenue target to $1,070 million from $1,060 
million based on the strength of our third quarter and the outlook for Q4. We have also increased our non-GAAP 
EPS guidance to $1.28 to $1.32 for the fiscal year. This again reflects the strength of our Q3 results and Q4 
outlook as well as a slightly lower than previously anticipated non-GAAP tax rate of 34%. We continue to target 
22% or better non-GAAP operating margins for the full fiscal year. 

The full year non-GAAP guidance excludes a deferred maintenance revenue write-down of about $5 million 
associated with our acquisition of CoCreate and the following full-year estimated expenses and their tax effects: 

• Approximately $44 million of expense related to stock-based compensation  

• Approximately $35 million of acquisition-related amortization expense  

• Approximately $20 million of restructuring expenses related to the continued globalization 
program  

• Approximately $2 million of in-process research and development expense related to 
acquisitions we completed in Q1  

• Approximately $6 million of a non-cash loss recorded to other income (expense) resulting from 
the liquidation of certain legal entities related to previous acquisitions 

On a GAAP basis, we expect full year revenues of about $1,065 million and earnings per share to be between 
$0.58 and $0.62. Our GAAP tax rate is expected to be 39%, up from our previous assumption of 37.5% due to the 
non-cash charge recorded in Q3 with respect to the liquidation of certain legal entities related to previous 
acquisitions. We are assuming approximately 118 million shares outstanding. One final note on taxes… we 
continue to expect our cash tax rate to be about 25% for the foreseeable future. 

I would like to offer our continued thanks to everyone for their support over the past couple of years. We have 
made a number of changes to our business model, which I believe are becoming quite apparent in this quarter’s 
results and our going-forward outlook. In short, we have built a business that we believe can deliver high-single 
digit organic revenue growth and mid-20 percent non-GAAP operating margins on a sustainable basis. We look 
forward to providing specific FY’09 guidance with our Q4 press release, which is currently scheduled for October 
28. 

PARAMETRIC TECHNOLOGY CORPORATION 

NON-GAAP FINANCIAL MEASURES AND RECONCILIATIONS (UNAUDITED) 

(in thousands, except per share data) 

Three Months Ended Nine Months Ended 

June 28, June 30, June 28, June 30, 
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2008 2007 2008 2007 

GAAP revenue $ 271,748 $ 224,864 $ 770,783 $ 674,627

Fair value adjustment of acquired CoCreate 
deferred maintenance revenue 978 -- 3,920 --

Non-GAAP revenue $ 272,726 $ 224,864 $ 774,703 $ 674,627

GAAP operating income  $ 31,922 $ 19,573 $ 77,819 $ 61,815

Fair value adjustment of acquired CoCreate 
deferred maintenance revenue 978 -- 3,920 --

Stock-based compensation 11,149 5,030 32,681 22,507

Amortization of acquired intangible assets 

included in cost of license revenue 6,289 1,728 13,850 4,895

Amortization of acquired intangible assets  

included in cost of service revenue 17 17 51 66

Amortization of acquired intangible assets 4,044 1,764 11,252 5,440

In-process research and development -- 544 1,887 544

Restructuring charge 3,790 -- 15,367 --

Non-GAAP operating income  $ 58,189 $ 28,656 $ 156,827 $ 95,267

GAAP net income  $ 14,470 $ 80,465 $ 43,198 $ 113,017

Fair value adjustment of acquired CoCreate 
deferred maintenance revenue 978 -- 3,920 --

Stock-based compensation 11,149 5,030 32,681 22,507

Amortization of acquired intangible assets 
included in cost of license revenue 6,289 1,728 13,850 4,895

Amortization of acquired intangible assets 
included in cost of service revenue 17 17 51 66

Amortization of acquired intangible assets 4,044 1,764 11,252 5,440

In-process research and development -- 544 1,887 544

Restructuring charge 3,790 -- 15,367 --

One-time non-cash loss included in other income 
(expense), net (2) 6,206 -- 6,206 --
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Income tax adjustments (3) (7,724) (71,049) (22,371) (72,924)

Non-GAAP net income  $ 39,219 $ 18,499 $ 106,041 $ 73,545

GAAP diluted earnings per share $ 0.12 $ 0.68 $ 0.37 $ 0.96

Stock-based compensation 0.09 0.04 0.28 0.19

All other items identified above 0.12 (0.56) 0.25 (0.52)

Non-GAAP diluted earnings per share $ 0.33 $ 0.16 $ 0.90 $ 0.63

Weighted average shares outstanding - diluted 117,363 117,500 117,565 117,423

(1) Reflects a one-time non-cash loss from the liquidation of certain legal entities related to previous acquisitions. 

(2) Reflects the tax effect of non-GAAP adjustments above, as well as the effect of one-time tax benefits recorded 
in the three and nine months ended June 30, 2007 due to the reversal of the valuation allowance recorded in the 
United States and a foreign jurisdiction of $58.9 million and the favorable resolution of a tax claim of $3.9 million. 

 
Statements in this document that are not historical facts, including statements about our confidence that we will achieve our 
fiscal 2008 financial targets, our expected revenue growth rates and projected revenue and earnings, expected services 
margins and planned product releases and integrations are forward-looking statements that involve risks and uncertainties 
that could cause actual results to differ materially from those projected. These risks include the possibility that our customers 
may not continue to spend at recent levels or may elect to defer or forego investment in our solutions in the current economic 
climate; our services margins may not increase as rapidly or to the extent we believe possible; and our planned product 
releases and integrations may not occur when planned. In addition, our purchase price allocations associated with our first 
quarter acquisitions, including CoCreate, are preliminary and may change. Likewise, our assumptions concerning our future 
GAAP and non-GAAP effective income tax rates are based on estimates and other factors that could change, including 
geographic mix of our revenue and profits and loans and cash repatriations from foreign subsidiaries. Other risks and 
uncertainties that could cause actual results to differ materially from those projected are detailed from time to time in reports 
we file with the Securities and Exchange Commission, including our most recent Annual Report on Form 10-K.  

Click here to return to Contents 

Implementation Investments 
Bottero Chooses Altair HyperWorks Simulation Platform for Development of Glass Production Lines 
25 July 2008  

Altair Engineering announced that Bottero, a world leader in the design and construction of hollow and 
flat glass production lines, has selected Altair HyperWorks as their preferred computer-aided 
engineering (CAE) suite for the optimization and verification of structural components used in their 
production lines. Bottero's short-term goals include the introduction of an innovative product line and 
the development of advanced forming-machine solutions. The company chose HyperWorks because it 
offers a complete solution for the simulation and optimization of mechanical components. 

"Because of this software choice we expect to shorten our development cycle and reduce the number of 
physical prototypes we build," said Claudio Borsarelli, technical manager of the Bottero S.p.A. Hollow 
Glass division. "We will now be able to fill our customers' needs in the shortest time possible. Our 
machines are always customized to end-user requirements, so it's not always possible for us to rely on 

http://www.altair.com/
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existing models in serving our customers." 

"The glass market is expanding strongly. We envision the introduction of new technologies in our entire 
product line in the short term, so we need to simulate the entire production system under different usage 
conditions to make sure that all aspects of the design are thoroughly worked out. We are confident that 
the solutions offered within HyperWorks will help us to make this happen," he continues. 

"We are very pleased with Bottero's choice of HyperWorks," said Cosimo Panetta, managing Director of 
Altair Engineering, Italy. "Our software suite will help Bottero engineers to develop products faster and 
satisfy their customers' timeline requirements. Companies in the packaging industry value the 
capabilities of HyperWorks, because they cover almost every aspect of the development cycle and help 
make engineering decisions possible earlier in the design cycle. They will therefore help to reduce 
Bottero's product development time and reduce prototyping costs while ensuring even higher product 
quality." 

About Bottero 

The Bottero Group, managed by Leonardo Ghinamo, was founded in Cuneo (Italy) in 1957 and is today 
one of the most important manufacturers of machinery and production lines for the glass industry 
worldwide, with 80% of total sales coming from export. 

The Bottero Group consists of the following companies: 

-- Bottero Finanziaria, the holding corporation for all companies within the Bottero Group. 

-- Bottero S.p.A., the largest company of the Group, responsible for engineering tasks and the 
production of machinery for flat glass and hollow glass products, able to develop and manufacture 
almost any type of customized solution within its engineering division. 

-- Revimac S.r.l., responsible for maintaining and updating the Hollow Glass machinery. 

-- Industrie Cometto S.p.A. a world specialist serving several industries with the development and 
production of trailers, semi-trailers, heavy transport trailers and self-propelled transporters. For the glass 
industry, the company has produced the glass transporter. 

-- Ca.Ri.Co. S.r.l., manufacturer of fabricated steel components used in Cometto vehicles. 

-- Bimatech S.r.l., specializing in the development and manufacture of numerically controlled work 
centers for shape edging, shape beveling, drilling and shape grooving on flat glass. The company's 
headquarters are in Pesaro (Italy). 

Click here to return to Contents 

Calvin Klein Jeans and Tukatech Develop Custom Fit Forms 
14 July 2008 

Tukatech, Inc and Calvin Klein Jeans have completed the development phase of creating custom 
TUKAforms (fit forms) to streamline Calvin Klein’s international product development. CK Jeans and 
Chaps will initially be using the men’s, women’s, and plus-sized TUKAforms in New York and Hong 
Kong and will require all their international vendors to implement them in the near future.  

Central to its brand identity and style, Calvin Klein Jeans requires tight quality control in maintaining 
their well known fit across their development chain. The world renowned NY based contemporary label 

http://www.tukatech.com/
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chose LA-based Tukatech to develop custom fit forms. “Maintaining our fit across our global supply 
chain is crucial to reducing our cost and maintaining our fit standards” said Anna-Nee Wong, V.P. of 
Technical Apparel Design for CKJ. “We chose TUKAforms for their life-like skin, body, bone and 
muscle replication. Their fit forms are so life like, and presents a viable tool for our vendors to review 
fits before sending to the USA. Consequently, our initial ROI studies show an estimated savings of more 
than half a million dollars in the first year,” she added. Anna-Nee, along with Director of Technical 
Design for Chaps Men’s, Michael Meritet and CKJ Men’s Technical Manager, Richard Garrison, spent 
last week at Tukatech headquarters in Los Angeles working side-by-side with Tukatech, sculpting an 
ideal size and shape to match their fit models measurements.   

“Investing in TUKAforms not only streamlines the development process, but drastically reduces apparel 
product development cost. In a time of an economic downturn, CK Jeans realized that investing in these 
technologies, rather than shying from them, can produce immediate and tangible savings in product 
development” commented Emilio Divona, Tukatech’s V.P. of the TUKAforms Division. Calvin Klein 
took the unique approach of customizing a standard form to their exact specifications rather than using a 
body scan of their fit model, finding even more freedom in perfecting their fit.  

TUKAforms, a line of life-like fit model replicas, are available from Tukatech in a variety of sizes and 
shapes. Commonly used throughout the industry to perform fit verification across the global supply 
chain, they are designed to offer all the benefits of a live human fit model with the convenience and 
savings of traditional fit forms. In addition to TUKAforms, Tukatech offers a variety of custom 
solutions and software for the entire apparel development process. 

Click here to return to Contents 

Mentor Consulting Slashes Time-to-Mask at Dongbu HiTek with Optimized Calibre Flow 
22 July 2008 

Mentor Graphics Corporation announced that its consulting division has successfully completed an 
engagement at Dongbu HiTek, resulting in a 50 percent reduction in tape-to-mask turnaround time 
(TAT) while maintaining consistent manufacturing quality and yield. The improvements were achieved 
by optimizing Dongbu HiTek’s overall RET/MDP flow and taking advantage of the newest capabilities 
of the Calibre® OPC and Calibre OPCverify™ software solutions for lithography process simulation 
and correction. 

According to Dr. Jae Song, executive vice president of marketing at Dongbu HiTek, “We’re very happy 
with the results of our partnership with Mentor Consulting. The results of this engagement have enabled 
Dongbu HiTek to substantially accelerate time-to- mass production for its customers. For example, we 
can accomplish the OPC flow for a 110 nanometer multi project wafer in two days compared to ten days 
before this engagement. For a chip requiring several respins, faster OPC TAT can accelerate mass 
production by more than 30 days. Mentor Consulting completed the engagement on time, and the OPC 
TAT improvements of 50 to 80 percent exceeded our expectations.”  

Dongbu HiTek, headquartered in Seoul, Korea, provides wafer processing supported by comprehensive 
design support (IP and design libraries), prototype development and verification, and packaging and 
module development that add high value to display and various mobile applications. 

The four month project, which started in March 2008, included migrating Dongbu HiTek to the latest 
release of the Calibre OPC and OPCverify products to take full advantage of new tool capabilities. 
Mentor Consulting also implemented its RET/MDP optimization methodology to improve Dongbu 

http://www.mentor.com/consulting
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HiTek’s overall RET/MDP flow to achieve faster turnaround while maintaining accurate OPC models 
and recipes, validated by mask quality and pattern fidelity measurements. During the engagement, 
Mentor Consulting also transferred best practices for achieving optimal flow performance to the Dongbu 
HiTek team to enable them to make future optimizations and to adapt to evolving process requirements. 

“Mentor Graphics operates on the ‘partnership principle,’ providing both technologies and 
methodologies tailored to the needs of our customers,” said Paul Hofstadler, vice president of 
Worldwide Consulting at Mentor Graphics. “We place emphasis on finishing our tasks on time and 
within budget, and on sharing knowledge with our customers regarding how the improvements were 
accomplished and what further optimizations might be possible in the future. We are already providing 
services below 32nm, so Mentor Consulting is our customers’ preferred choice when they are ready to 
move to the next technology node, or to optimize their existing tape-to-mask flow.” 

About Calibre OPC Products 

The Calibre OPC product is a full-chip, lithography correction tool used to create mask layers in 
preparation for wafer fabrication. The software enables complete simulation of the photolithographic 
manufacturing process and outputs modified layout shapes for mask making to enable pattern resolution 
in sub-wavelength photolithographic processes. It is fully integrated into the Calibre physical 
verification and design-for-manufacturing (DFM) platform, enabling completely integrated processing 
in a single batch run, from design tapeout through fracturing for mask making. 

The Calibre OPCverify product is a post-OPC verification tool used to detect systematic yield loss 
problems before a design is sent to the mask or wafer manufacturer. The Calibre OPCverify solution 
checks every element and contour, not just edges, for critical failure detection and full process window 
prediction. It also enables users to optimize their OPC models and recipes during technology 
development. High scalability and integration with the Calibre platform ensure fast turn-around-time for 
all mask verification operations. 

Click here to return to Contents 

New Case Study Published on Holland Applied Technologies Choosing CADWorx for Intelligent 3D 
Plant Design, Cutting Design Time 66% and Saving 10% on Fabrication Costs 
21 July 2008 

COADE, Inc. announced the publication of a new Case History from Holland Applied Technologies, 
describing how the firm evaluated, selected and implemented CADWorx Plant Professional, COADE's 
AutoCAD-based for intelligent 3D plant design, achieving significant improvements in plant production 
processes that improved accuracy and saved time and money. The case history was developed in 
conjunction with Dan Gratie, project engineer with Holland Applied Technologies, who was among the 
first at the firm to use the CADWorx program.  

"We looked at several different 3D plant design solutions and selected CADWorx Plant Professional 
because it was so much easier to use and less expensive than the other alternatives that we reviewed," 
said Gratie.  

The case describes how CADWorx intelligence enabled them to later produce isometric drawings and 
bills of material that perfectly match the original plant model, and do so with a minimum of additional 
effort. Instead of revisiting the design once for the layout, a second time for the isometric drawings and a 
third time for the bill of materials, the designer just created a single model. 

http://www.coade.com/
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"Streamlining the design process made it possible for our designers to do in one month what used to take 
two to three months," Gratie added, "and the resulting reduction in rework and scrap material has 
reduced our fabrication costs by 10% since we began using CADWorx." The case also explains how 
Holland Applied Technologies uses CADWorx to visualize the design and avoid clashes, which helps 
head off manufacturing problems, and how bills of material are drawn directly from the 3D model, so 
they are now much more accurate. This and other Case History articles can be found at 
http://www.coade.com.  

About Holland Applied Technologies 

Holland Applied Technologies, headquartered in Burr Ridge, Illinois, designs and builds turnkey skid-
based processing systems as well as process subcomponents primarily for the biopharmaceutical 
manufacturing industry.  

Click here to return to Contents 

Pacific Brands Selects Dassault Systèmes’ PLM Solution to Drive Apparel Development from 
Concept to Customer 
22 July 2008 

Dassault Systèmes (DS) announced that Pacific Brands has selected its ENOVIA Apparel Accelerator 
PLM solution to streamline its apparel design and sourcing processes. Implemented by CONCENTRIC-
Imag, a Dassault Systemes’ technology partner, the solution will help Pacific Brands better manage the 
flow of design information by fostering greater collaboration between its design facilities and suppliers 
while also strengthening its market leadership in an increasingly competitive and fast-moving global 
apparel market. 

Pacific Brands, headquartered in Melbourne, Australia, is a leading manager of Everyday Essential 
Brands including Berlei, Bonds, Clarks (childrens), Dunlop, Everlast, Hush Puppies, Mossimo and 
Slazenger. Working with the CONCENTRIC-Imag Australia JV, Pacific Brands will leverage the 
ENOVIA Accelerator for Apparel Design and Development™ to implement a standardized process to 
centralize product design data globally. This approach will enable Pacific Brands’ designers and 
suppliers to more easily collaborate on the development and timely distribution of new product lines 
throughout its distribution channels.  

“The combination of the ENOVIA PLM solution with CONCENTRIC-Imag’s skill set will help us 
migrate from a disparate business environment to a fully integrated product lifecycle platform which 
will promote great organizational collaboration and best practices,” said Tom Dalianis, general manager, 
Integrated Services, Pacific Brands. “With this technology we will be able to deliver greater efficiency 
in the development of new products and lines, maximize cost savings in sourcing and leverage parallel 
processing to improve speed to market.”  

“As one of the world’s leading apparel companies, Pacific Brands recognized the importance of 
implementing a software solution that addresses the complexity of managing relationships with global 
suppliers and retail partners while also providing them with a platform to innovate and differentiate,” 
said Mike Segal, senior vice president, global sales operations, ENOVIA, Dassault Systèmes. “Geared 
specifically to meet the needs of the apparel industry, our Apparel Accelerator is gaining strong traction 
with some of the world’s leading brands who want to streamline business processes to drive 
collaboration and innovation.”  

http://www.coade.com/
http://www.hollandapt.com/
http://www.3ds.com/
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“In the last twenty four months, Dassault Systèmes’ ENOVIA solution has gained significant traction in 
the apparel industry and is now in production with some of the world’s leading apparel companies 
including Guess, and Under Armour,” said Robyn Lloyd, director of technology, CONCENTRIC and 
managing director for Imag Australia. “By partnering with Dassault Systèmes we are able to offer our 
customers an ideal mix of industry expertise and a scalable PLM platform capable of addressing many 
of their key business challenges, including complex global sourcing relationships, increased pressure on 
time to market and shrinking margins.”  

The ENOVIA MatrixOne Apparel Accelerator for Design & Development™ is based on the Dassault 
Systèmes V6 platform, a single PLM platform for managing all product lifecycle business processes that 
will enable customers to implement industry standards and best practices. Designed as an out-of-the box 
solution, the Apparel Accelerator enables companies to deploy a state of the art, scalable enterprise 
solution for apparel design and development that can help them go to market quicker by taking products 
from trend to design to sourcing to manufacturing to the customer within a single, collaborative 
environment.  

About Pacific Brands 

Tracing its origins back to 1893, Pacific Brands generates over $1.6 billion in annual sales via an 
extensive range of product categories coupled with its strong and diversified customer network. It is the 
market leading supplier of Everyday Essential Brands to the Australasian retail marketplace. Pacific 
Brands’ commitment to market leadership has provided it with number one or two positions across its 
major product categories in Australia and New Zealand which include underwear, socks, intimate 
apparel, hosiery, footwear, workwear, casual wear, bedding, bedding accessories and foams. The 
company is attributed with such innovative new products as Holeproof Grow Socks, the Berlei One 
Fused Bra, Bond Seamfree briefs, Sheridan Ultra Soft Towels, Dunlop Volley, the Berlei Sports Bra, 
and the King Gee Workwear range. Each year, Pacific Brands is responsible for 25 million outerwear 
garments, 85 million pairs of underpants/briefs, 58 million pairs of socks, 9 million units of intimate 
apparel (eg. bras), 23 million pairs of shoes, 4 million tennis balls a year, 5 million golf balls, 16 million 
kilograms of foam, 375,000 mattresses, 4 million pillows and 15 sq kms of carpet underlay.  

About CONCENTRIC Asia Pacific-Imag Australia  

CONCENTRIC Asia Pacific is a leading provider of design-engineering-manufacturing-visualisation-
simulation technology solutions and knowledge based services to the Australia-New Zealand-South Asia 
Pacific region. A privately owned Australian company founded 25 years ago, it has many global 
strategic alliances including Dassault Systemes, CONCENTRIC Product Lifecycle Management (PLM) 
solutions, Product Realisation technology, virtual manufacturing, animation/simulation and rapid 
prototyping-model making into a wide diversity of industries and delivers ENOVIA technology via a 
joint venture with IMAG Australia. Imag Australia is also a privately owned Australian company which 
was established in 1992 as the exclusive distributor for a range of leading products customers backed by 
end-to-end services such as system audits, implementations, technology transfers, consulting and 
training in Product Lifecycle Management. Offices are located in Sydney, Melbourne, Adelaide, 
Brisbane, Perth, Canberra.  

Click here to return to Contents 

Prima Industrie Chooses HyperWorks Simulation Platform to Develop 2D Laser Cutting Machines 
21 July 2008 
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Altair Engineering, Inc. announced that Prima Industrie, an Italian developer, manufacturer and provider 
of high-power laser systems for cutting, welding and drilling three-dimensional (3D) and two-
dimensional (2D) parts, will implement the HyperWorks computer-aided engineering (CAE) software 
platform into its design development process. The HyperWorks suite and OptiStruct, the leading design 
synthesis optimization technology, will be used to optimize existing cutting machines and to develop 
new 2D machines in the future.  

“During an extensive benchmark we realized that HyperWorks would best suit our needs,” said 
Maurizio Gattiglio, Director, 2D Machines Division, Prima Industrie. “We have high expectations for 
HyperWorks. In our development of 2D laser systems, we had reached the limits of machine 
optimization that traditional approaches allow. With HyperWorks and OptiStruct we hope to break 
through these limits. Our department alone develops and builds more than 200 machines per year. We 
expect to reduce the cost per machine by several hundred Euros through materials savings while 
maintaining the high quality of our laser systems. This will give us a quick return on our software 
investment and tremendous improvements in the development and production processes." 

“In almost every industry, optimization plays an increasingly important role in sustainable design 
initiatives as well as reducing development cycles, time-to-market, utilization of materials and 
production costs,” said Cosimo Panetta, Managing Director, Altair Engineering, Italy. “We are very 
pleased that Prima Industrie chose HyperWorks as their preferred solution to optimize their advanced 
laser systems for performance and manufacturability. As Prima Industrie realizes, optimization not only 
plays a role in new product development but can also be very effective in identifying cost-saving 
opportunities in current production programs. We look forward to working with them in these areas.”  

Click here to return to Contents 

SPP Shipbuilding Uses AVEVA Marine and PLM Solutions 
23 July 2008 

AVEVA announced that Korean shipbuilder, SPP Shipbuilding, has signed a multi-million USD 
agreement with AVEVA for the supply of AVEVA Marine design solutions to the company's three 
shipyards.  

SPP Shipbuilding was established in Tongyoung, Gyeongnam in 2002 and has rapidly become a top-tier 
shipbuilding company for the construction of product and bulk carriers.  

SPP, ranked the 10th largest shipyard in the world in terms of CGT (approx. 2.8 million CGT), will 
increase capacity to build 41 ships per year by the end of this year with the opening of its third yard in 
Sacheon, rising to 100 ships per year by 2010. SPP currently has the capacity to build 12 ships per year 
with shipyards based in Tongyoung and Gosong, Korea.  

YongHee, Nam, Managing Director, SPP Shipyard, said:  

"With plans to increase capacity and to enter the niche chemical and oil tanker markets, we need the 
complete set of integrated marine design and production applications combined with open and flexible 
lifecycle management solutions that AVEVA provides to ensure the most productive, risk-free way to 
design and build ships."  

Peter Finch, President, AVEVA Asia Pacific, said:  

"SPP has four years of order backlogs. Completing orders on time is vital in today's ultra-competitive 

http://www.altair.com/
http://www.primaindustrie.com/
http://www.aveva.com/marine
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market. AVEVA Marine solutions incorporating our Product Lifecycle Management (PLM) solution 
tailored for shipbuilding, AVEVA NET, will assure quality design plus accurate and complete 
production information that will save man-hours, minimise waste and rework, and maximise the use of 
production facilities."  

Click here to return to Contents 

Técnicas Reunidas Group Selects Intergraph® As Preferred Enterprise Engineering Software 
Provider 
23 July 2008 

Técnicas Reunidas Group, Spain's largest engineering, procurement and construction (EPC) company 
dedicated to the oil and gas, refining, petrochemical, energy and infrastructure industries, has chosen the 
Intergraph® SmartPlant® Enterprise solutions suite and signed a long-term software agreement for its 
engineering design and data management projects. 

As an Intergraph customer for the past 15 years, Técnicas Reunidas Group is extending its commitment 
to Intergraph by acquiring the entire SmartPlant Enterprise software suite for project development in 
each of its engineering, procurement and construction disciplines.  

Intergraph's SmartPlant Enterprise offers EPCs and plant owner/operators a full enterprise solution that 
manages engineering design and data management critical to physical plant assets and integrates 
engineering with other businesses and operational systems. It is a low-risk, scalable solution that 
increases productivity through work sharing and reducing plant design errors while improving project 
execution, handover, operational and maintenance efficiency over the plant life cycle. 

"As a long-term Intergraph customer, we have been pleased with the capabilities of its engineering 
solutions and the support that Técnicas Reunidas Group has received during this time," said Mr. 
Laureano Gómez Moncó, Director of Operations, Técnicas Reunidas Group. "We are expanding our use 
of the SmartPlant Enterprise solutions to meet our increased productivity objectives and create a truly 
integrated enterprise engineering environment for all of our departments." 

Gerhard Sallinger, president, Intergraph Process, Power & Marine, said, "As one of the leading EPC 
companies in the world and a longtime customer, Intergraph is proud to partner with Técnicas Reunidas 
Group to achieve new levels of productivity by providing a full range of integrated engineering and 
information management solutions."  

Click here to return to Contents 

Thompson Couplings Uses Autodesk Inventor to Create Innovative New Coupling 
23 July 2008 

Autodesk, Inc. announced that Thompson Couplings Limited (Thompson), an Australian manufacturer, 
has used Autodesk Inventor software to develop an innovative new type of coupling that addresses a 
long-standing engineering challenge. The company's design reduces engineering problems associated 
with traditional couplings-such as loss of power, vibration, increased wear, and machine damage -- 
giving it the potential to benefit a wide range of applications, from truck transmissions to helicopter 
rotary blades. 

A coupling connects two shafts at their ends for the purpose of transmitting power. Since the mid 1600s, 

http://www.tecnicasreunidas.es/
http://www.intergraph.com/
http://www.thompsoncouplings.com/
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engineers have attempted to build a coupling capable of transmitting power from one shaft to another at 
constant velocity without any load-bearing sliding surfaces. The Thompson coupling is the first to 
accomplish this goal. 

As the foundation for Digital Prototyping, products in the Inventor line enabled Thompson to digitally 
visualize, simulate and analyze coupling design data before anything was actually built, streamlining the 
product development process and significantly reducing time to market. 

"We are thrilled at the speed with which Autodesk Inventor allowed us to develop the Thompson 
coupling for customers within the automotive, aviation and industrial machinery markets," said David 
Farrell, director of engineering at Thompson. "As we commercialize the product and enter full 
production, Inventor will continue to play an important role in designing and testing the product." 

Increasing Innovation While Decreasing Time to Market 

It is unlikely that Thompson's innovation would have been possible without the advantages of Digital 
Prototyping. A digital prototype is a simulation of a product that integrates conceptual, engineering and 
mechanical design data in a single digital model. 

By using 3D digital models, Thompson was able to perform various tests and analyses, including load 
calculations. Digital Prototyping enabled the company to iterate on the design until engineers achieved 
the proper product dimensions and properties-all without the time and costs associated with creating and 
modifying physical prototypes. 

Thompson estimates that by using Inventor software, it was able to accomplish its design goals two to 
three times faster than if engineers had relied solely on 2D means. In addition, Thompson was able to 
reduce production of physical prototypes by 40 percent. 

"Thompson is doing more than just coming up with innovative ideas-it is turning those innovations into 
reality in less time, and with lower costs," said Robert "Buzz" Kross, senior vice president of Autodesk 
Manufacturing Solutions. "Thompson was able to improve upon a mechanical device that has been 
largely unchanged for more than 400 years. That's the power of Digital Prototyping." 

Click here to return to Contents 

U.S. Navy Purchases Additional KeyCreator Software from Kubotek USA 
23 July 2008 

Kubotek USA announced that the U.S. Navy’s Fleet Readiness Center Southwest (FRCSW) has 
purchased an additional 12 licenses for Kubotek USA’s KeyCreator CAD software. This latest purchase 
brings the Navy’s total active licenses to 39. The Navy uses KeyCreator to design mechanical fixtures 
needed to perform repairs and routine maintenance of various aircraft types serviced by the FRCSW 
artisans and squadron personnel. 

“KeyCreator is cost effective, flexible and precise,” said Scott Sweeney, Vice President of Kubotek 
USA. “Aerospace applications, especially aircraft maintenance and repair, benefit from our technology 
because it allows users to work quickly, accurately and with data from other design programs.  We feel 
our software technology helps the Navy work more efficiently.”  

Click here to return to Contents 
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USR Chooses vPlan for Better Customer Service 
22 July 2008 

Valor Computerized Systems Ltd has been selected by USR Electronic Systems to provide vPlan – 
Valor’s next-generation, enterprise-level process engineering software solution for electronics assembly. 

USR is the largest contract manufacturer in Israel, serving customers such as GE HealthCare, RAD-
Bynet, Verint, RadWare and many others. The company has chosen to implement the latest version of 
vPlan – v1.2, including newly released functionalities such as workflows and Gerber Component 
Extraction. 

With the purchase of vPlan, USR will start offering its customers DFM Services using Valor’s DFM 
technology, enhanced through the use of Valor’s Part Library (VPL) service – a massive repository 
containing accurate geometric data of more than 35 Million components.  

“USR maintains close relationships with its customers from initial planning all the way to delivery in 
order to guarantee ongoing satisfaction. Now, not only will vPlan help us to improve our internal 
workings through higher SMT process automation and efficiency, but it will also extend the portfolio of 
services offered to our customers to include the industry’s leading DFM technology”, said Amos Kolath, 
Engineering Manager at USR. 

“To keep up with today’s dynamic electronics manufacturing environment, contract manufacturers need 
to build tighter relationships with their customers’ R&D and Design departments.” said Stephan Häfele, 
President of Valor Europe. “The advanced capabilities of vPlan, combined with its ease of use, help 
manufactures do just that, and more. I’m happy to see that like many of our customers, USR will benefit 
twice from the implementation of vPlan.” 

vPlan synchronizes process engineering in an easy to use package. It is a single solution that delivers a 
complete engineering process from CAD to machine, covering SMT, Through Hole Technology and 
manual assembly. It also delivers complete comprehensive and synchronized Manufacturing Process 
Definitions (MPD) to the production floor, and automatically generates machine specific libraries on 
demand (registered patent). 

Click here to return to Contents 

Product News 
Autodesk Announces New Products to Help Utilities Improve Network Design and Management 
22 July 2008 

Autodesk, Inc. announced new releases of two products to help improve network design and 
management for the utilities industry: Autodesk Utility Design (AUD) 2009 software and Autodesk 
Topobase 2009 software. These products will help utilities design their networks more efficiently and 
integrate precision as-built information into their processes. 

"Trends today in the utilities industry -- including intelligent grid and sustainability initiatives -- drive 
the need for more complex design projects and better access to accurate and precise network 
information," said Lisa Campbell, vice president, Autodesk Geospatial. "By improving design processes 
and integrating network design and asset management, Autodesk helps utilities to improve efficiency 
and data quality throughout the lifecycle of their assets." 
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What's New in Autodesk Utility Design 2009 Software 

Autodesk Utility Design 2009 software helps utilities design, engineer, estimate costs and order 
materials for distribution networks. It streamlines the design process with true rules-based automation-
integrating the creation of construction drawings, performing engineering calculations to size facilities, 
and linking to materials management systems to create the correct materials orders for new facilities. 
The new version is built on AutoCAD Map 3D 2009 software, the leading software for creating and 
managing spatial data, and includes enhanced engineering calculations. 

"Autodesk Utility Design enables our designers and engineers to produce standards-based layouts, 
material orders, project estimates and reports. AUD is highly configurable and its open architecture 
allowed us to develop applications to automate time-consuming procedures," says Ray Pearce, 
engineering support supervisor at Anchorage Municipal Light & Power, in Anchorage Alaska, "The 
delivered functionality of AUD combined with our configurations have yielded significant efficiencies 
and improvements to our design process." 

What's New in Autodesk Topobase 2009 Software 

Autodesk Topobase software, built on AutoCAD Map 3D and Autodesk MapGuide Enterprise software, 
integrates infrastructure design and management. It provides access to accurate design, spatial and asset 
information to engineering, GIS and field operations teams. Topobase 2009 software has over 50 new 
utility features, including wastewater inspection workflows that integrate network management and 
video, network schematic generation and the ability to visualize the inside of network structures such as 
transformer stations. It also works with more versions of Oracle databases, and now includes vertical 
modules for managing water, wastewater, gas and electric assets in the base product. 

Better access to accurate asset information is important for utilities managing the growing number of 
private solar and wind generators in their service area "Thanks to Autodesk, we've got the data we need 
to quickly approve new solar hookups all in one system," says Artur Brei, GIS and Documentation 
Manager at UEZ Lulsfeld. "What used to take from several days up to two weeks can now be 
accomplished for our customers in a few hours." 

Availability 

Autodesk Utility Design software is currently available in the United States and Canada. Autodesk 
Topobase software is available in the United States, Canada, and Mexico, throughout Europe and in 
Australia. For more information, visit http://www.autodesk.com/utilitydesign and 
http://www.autodesk.com/topobase.  

Click here to return to Contents 

BlueCielo Releases InnoCielo Asset Management Module 2008 
24 July 2008 

BlueCielo ECM Solutions announced that it has released InnoCielo Asset Management Module 2008, 
which features upgraded version support for InnoCielo Meridian Enterprise and Maximo. The InnoCielo 
Asset Management Module enables InnoCielo Meridian Enterprise users to expand their engineering 
content management solution into a full Asset Information Management system.  

Many organizations have been implementing enterprise asset management (EAM) solutions to control 
the routine maintenance of production assets. However, enterprise asset management cannot reach its 
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full potential without the proper management of asset-related technical documentation, such as drawings 
and technical specifications. The prompt availability of accurate technical asset information is of critical 
importance in order to resume production as quickly as possible in case of unplanned downtime. 

The InnoCielo Asset Management Module connects EAM environments like Datastream, FAMIS, 
Maximo, SAP PM and Ultimo to InnoCielo Meridian Enterprise. The module manages all technical 
assets such as pumps, vessels, process lines and so on, as well as the relationship with their relevant 
technical documents. For example, when a work order for a pump needs to be created, the relevant 
technical documentation is immediately available to operations personnel based on the asset number of 
the pump.  

The module can also be used in combination with the InnoCielo Shop Floor Client, which provides 
operations and maintenance staff access to assets and related technical documentation, requiring no 
more than a PC with an internet browser, making it possible to provide technical asset information to 
Operations and Maintenance without integration with an EAM system.  

InnoCielo Asset Management Module 2008 is now available in English and German, and compatible 
with InnoCielo Meridian Enterprise 2008 as well as 2006 and 2007. It also features upgraded version 
support for Maximo, for version 6.x, as well as versions 4.x and 5.x. 

The InnoCielo Asset Management Module is employed together with InnoCielo Meridian Enterprise by 
companies in multiple vertical markets worldwide such as BASF, Gerdau Ameristeel, Met-Mex Penoles, 
Sund & Baelt and more.  

“We believe the InnoCielo Asset Management Module will bridge the gap between Maintenance and 
Engineering and that the immediate access to relevant technical information will help us to decrease 
unplanned process downtime, thereby increasing our productivity,” says Kevin Smith, IT director at 
Gerdau Ameristeel. “I believe this module, along with InnoCielo Meridian Enterprise, will aid in Gerdau 
Ameristeel’s continued growth and success in the years to come.” 

More information on the InnoCielo Asset Management Module can be found at 
http://www.bluecieloecm.com/products/icamm. Case-studies are available on request or at 
http://www.bluecieloecm.com/literature/company. 

Click here to return to Contents 

BlueCielo Releases InnoCielo Publisher 2008 
22 July 2008 

BlueCielo ECM Solutions announced that it has released InnoCielo Publisher 2008 – the latest version 
of the optional Publisher add-on for its ECM solution InnoCielo Meridian Enterprise – which automates 
the rendering and publishing of engineering content. 

In the publishing process, engineering documents are rendered into universally readable formats and 
stored in a target system such as a Windows folder, an FTP site, Microsoft SharePoint, Documentum or 
InnoCielo Meridian Enterprise itself. InnoCielo Publisher and its relevant modules make it possible to 
automate the publishing process, triggered by predefined document lifecycle events or on an ad-hoc 
basis. 

InnoCielo Publisher is used together with InnoCielo Meridian Enterprise by companies such as Areva 
T&D Systems, Huntsman, Johnson Controls, Pfizer and Siemens in energy/utilities, manufacturing, oil 
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and gas, petrochemical, pharmaceutical and other vertical markets. 

“InnoCielo Publisher is a useful extension to InnoCielo Meridian Enterprise which we currently use to 
manage about 280,000 technical documents. InnoCielo Publisher provides us with a standard approach 
to the high volume printing of our project documentation and integrates with our system to produce 
neutral PDFs for easy distribution," comments Alan Painter, business manager – secondary systems of 
AREVA T&D Systems, an industry leader in solutions for energy transmission and distribution. "With 
InnoCielo Meridian Enterprise at the front end, InnoCielo Publisher operates invisibly in the background 
and sends our publishing requirements to our servers in a wholly automated process, cutting out the need 
for manual, time-consuming effort.” 

“InnoCielo Publisher and its additional modules make it much easier for organizations to distribute 
information to departments outside of Engineering in neutral, accessible file formats. Approved 
documents are also available to collaboration partners at the right time through the right medium,” adds 
Martijn Janmaat, BlueCielo’s CEO. “With the entire information exchange process being automated, 
companies will experience benefits such as shorter turnaround times, greater efficiency and better 
protection of their intellectual property if external parties are involved.” 

InnoCielo Publisher 2008 comes with the following enhancements: 

• Queue Management: InnoCielo Meridian Enterprise users can access the publishing queue from the 
PowerUser or OfficeUser desktop clients, allowing publishing jobs to be viewed, restarted and 
cancelled. 

• Generic PDF Rendering: This module can render documents in most popular CAD (AutoCAD, 
Autodesk Inventor, MicroStation, SolidWorks), Microsoft Office (Word, Excel, PowerPoint, Visio, 
TXT, HTML), image (JPG, PNG, RLC, BMP, TIF, PCX etc) and fax (CAL, GP4, MIL, RAS) formats 
into the standard Adobe PDF format.  

• Vista Support: InnoCielo Publisher can be run from all supported Windows operating system 
environments, including Windows Vista.  

• General Improvements: Tracing, logging and error handling have been enhanced to greatly improve 
stability and traceability. 

The InnoCielo Publisher 2008 release can be further enhanced with the following new modules: 

• PDF Merge module: This module allows multiple documents in different source formats and linked 
by references or properties to be consolidated into a single PDF rendering. This is particularly useful for 
documents such as assemblies and sets of project documentation. 

• Developer module: This module allows one to develop and use custom rendering and publishing 
options. This module in combination with the InnoCielo Publisher Standard Edition replaces the 
InnoCielo Publisher Framework. 

In addition to the new modules above, standard InnoCielo Publisher modules are available for native 
rendering from AutoCAD, Inventor and Microsoft Office, and for publishing to InnoCielo Meridian 
Enterprise, the Windows file system and SmartZIP. New modules for publishing to Microsoft 
SharePoint and Documentum are anticipated soon. 

Click here to return to Contents 

Content Management Meets Web 2.0 Without Enterprise Risk—EMC Delivers Version 6.5 of 
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Documentum ECM Suite 
22 July 2008 

EMC Corporation announced the EMC Documentum Enterprise Content Management (ECM) Suite 
version 6.5—a family of products that marries the great user experience of Web 2.0 and the strength of 
the enterprise-class Documentum platform to deliver a balance between business agility and IT control. 

Web 2.0 enables new ways for people to work and collaborate. However, security and compliance 
concerns are preventing many organizations from fully embracing Web 2.0 technologies or worse, 
leaving them open to risks as end users experiment with applications on their own. In addition, the 
volume of incoming information from Web 2.0 applications is equally threatening and requires that 
systems scale to meet the increased performance demands of a Web 2.0 world. 

Documentum 6.5 introduces several key innovations that deliver a rich Web 2.0 user experience and 
enhanced XML capabilities, while delivering improved enterprise performance and scalability, federated 
records management as well as accelerated transactional business processes. For the first time, 
companies will be able to leverage the appeal of newer technologies for users, improve the existing 
content applications already in use, and power all of these with a more scalable and secure ECM 
platform than ever before available. 

“With the release of Documentum 6.5, EMC is raising the bar for the next generation of enterprise 
content management,” said Balaji Yelamanchili, Senior Vice President and General Manager of Content 
Management and Archiving at EMC. “We’re delivering a balance of the best experience for users with 
the control and performance IT needs to sustain a scalable and secure information infrastructure.” 

Rich Web 2.0 User Experience 

In today’s Web 2.0 world, companies are required to provide a set of user experiences that enable 
employees to work with corporate information the way they work with personal information – easy to 
use, easy to find and easy to interact with others. By marrying the best of the user experience models 
with ECM capabilities, Documentum 6.5 extends the value of ECM to a much broader set of users, 
creating new ways for them to work and collaborate.  

Key products in Documentum 6.5 that provide users with a rich Web 2.0 experience include:  

Documentum Centerstage Essentials, a new client for knowledge workers which is being released as a 
free online beta. The completely redesigned interface is easy to use and features shared team 
workspaces, guided search and simple Documentum access.  

Documentum Media WorkSpace, a new rich media interface which provides users a highly 
personalized, dynamic and familiar way to view, find, compare, annotate, review and share rich media 
assets. 

My Documentum, a new lightweight client that is completely integrated with the desktop providing 
users with immediate access to the latest versions of content they use most often as well as allowing 
them to access and work on documents when they are not connected to the server. 

Documentum Web Publisher Page Builder, a newly designed, Flex-based Web authoring interface 
provides non-technical business users authors with interactive and easy to use tools to create compelling 
Web experiences. 

An enhanced Documentum TaskSpace delivers a highly configurable, all-in-one user experience that 
combines content, process, high-fidelity forms and monitoring to accelerate business processes and 
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substantially increase user productivity. 

End-to-End XML Ready 

Community based authoring, which is common in Web 2.0 technologies, is changing the format and 
increasing the amount of content being generated. Users expect content to be automatically delivered, 
combined, and repurposed as digital mash-ups to suit the personalized context in which they work. XML 
is a key enabler for achieving this flexibility by allowing highly granular access to and assembly of all 
types of information. 

The enhanced XML capabilities in Documentum 6.5 are delivered through Documentum XML Store, a 
new native XML database available within the Documentum platform and related content delivery 
applications. A market first, EMC provides an integrated, end-to-end solution for creating, managing, 
accessing, archiving and delivering XML alongside all other types of enterprise content. Documentum’s 
XML capabilities consist of management of XML documents and components, high-performance search 
and query of XML content, dynamic delivery and content transformation applications for content 
repurposing and personalized publishing as well as solutions for Technical Publications (DITA) and 
Aerospace and Defense (S1000D). 

Improved Enterprise Performance and Scalability 

The Documentum ECM 6.5 platform also allows IT to address today’s exploding content requirements 
while enhancing enterprise performance, security and compliance. EMC’s Documentum High-Volume 
Server delivers a centralized and optimized set of services for mass-volume applications such as 
archiving and transactional content applications. The High Volume Server provides high speed 
ingestion, batch processing, lightweight footprint for metadata and data partitioning—all designed to 
serve the needs of extremely high volume applications. 

To make it significantly easier to work with rich media files as they increase from megabytes and 
gigabytes to even terabytes in size, EMC AVALONidm is now integrated with the Documentum digital 
asset management products. This enables an automated management of business policies and movement 
of large video content across tiered storage. 

“Version 6.5 of the Documentum ECM Suite continues to live up to the performance and scalability that 
we’ve come to expect from the Documentum platform,” said Chris Campbell, a Documentum architect 
at FirstCommand Financial Services. “Its ability to support high-volume transactional and archive 
environments makes it our unified platform of choice for ECM.” 

Limitless Records Management 

EMC Documentum Federated Records Services (FRS) extends records management capabilities to 
provide a single system of record for business content that needs to be preserved for governance and 
compliance purposes, regardless of location or system. FRS enables content that resides in other 
repositories to be managed by Documentum allowing improved policy enforcement and management, 
improved compliance and records capture and lowered cost of discovery. With FRS, customers can 
preserve the investment they’ve made in third party records and retention management systems, rather 
than replacing them. 

Accelerating Transactional Business Processes 

The Documentum 6.5 also includes enhancements to EMC’s Documentum Process Suite designed to 
expand the user experience in constructing and delivering process-centric applications in a Web 2.0 
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world. EMC Documentum Forms Builder now enables the creation of high-fidelity electronic forms that 
truly resemble their paper counterparts—without the associated bottlenecks, overhead costs and risk. 
Also included are bar code and electronic signature support, as well as automatic field validation, offline 
support and intuitive graphical design tools. 

EMC Documentum Business Activity Monitor (BAM) has significant enhancements that utilize Flex-
based technologies to deliver business performance dashboards that provide interactive charts and 
graphs indicating process status, bottlenecks and other business performance events. Dashboards are 
updated in real time and are embedded within TaskSpace to provide a single point of control for 
business processes. 

Click here to return to Contents 

Delcam Adds Abutment Module and Five-Axis Options to Dental Machining System 
23 July 2008 

Delcam has added a new module for the manufacture of abutments to its DentMILL knowledge-based 
machining system for the manufacture of components for the dental industry. This will make it easy for 
technicians with minimal manufacturing experience to produce abutments using the latest computerised 
machining technology. Previous versions were able to produce copings and bridges in ceramics and 
titanium. The new release, DentMILL 4, also include five-axis machining options for the first time, to 
allow the manufacture of more complex parts with more efficient use of materials. 

As with the existing functionality in DentMILL, the new options are based on Delcam’s PowerMILL 
CAM system. This allows the software to offer a far wider range of proven machining strategies than is 
available in other dental CAM programs. The new five-axis options are particularly important for 
abutment manufacture as these components are difficult to produce with three-axis machining. 

This new functionality can reduce material wastage when producing copings and bridges. Previously, all 
the components needed to be oriented within the material block so that they could all be machined in a 
single direction. With the five-axis approach, the components can each be rotated to minimise the block 
thickness required, since the different pieces, or even different areas within a single part, can be 
machined in different directions. This means that a set of parts can be produced from a thinner block of 
material so reducing material costs and machining times. Five-axis machining can also be used to 
machine parts containing undercuts. 

The DentMILL software is completely ‘open’ and so accepts data from any dental design system or any 
scanner capable of exporting data in the STL format used widely within the dental industry. Similarly, it 
can output machining toolpaths to virtually any CNC machine. Most other dental CAM programs are 
part of a ‘closed’ system that can only work with unique data formats or specific machining equipment. 

The software features a simple interface using icons that can be recognised easily by dental technicians. 
The process is completely automated, so no prior machining experience is required to produce high-
quality components. 

Click here to return to Contents 

ESI Group Releases Virtual Performance Solution 2008 
22 July 2008 
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ESI Group announced the release of Virtual Performance Solution 2008, a versatile software application 
package addressing the market’s need for scalable simulation solutions and Multi-Domain Optimization. 

Comprising implicit and explicit solvers, user environment software, and compute models, ESI Group’s 
Virtual Performance Solution represents a major release: it combines several applications, technologies, 
and cutting-edge options to effectively address industry challenges of accelerating time-to-market, 
reducing product development costs, and meeting quality targets. 

Virtual Performance Solution is based on ESI Group’s Simulation-Based Design strategy, supporting an 
all-inclusive, scalable simulation solution for linear and nonlinear static load cases. Empowered by 
Visual Environment, an open, collaborative engineering framework, the software enables impact, crash, 
occupant safety, high velocity impact scenarios, optimization, as well as motion and dynamics analysis. 
All performance tests can be conducted using one single simulation model, thereby accelerating time to 
market.  

While addressing the needs of multiple industries, Virtual Performance Solution 2008 is especially well-
suited to the aerospace industry. "Simultaneous explicit and implicit solution was a dream for any 
engineer working in advanced structural dynamics and impact simulations,” said Héctor Climent, Head 
of Structural Dynamics & Aeroelasticity, EADS-CASA/MTAD. “With ESI Virtual Performance 
Solution 2008, this challenge has been successfully accomplished. It will greatly simplify our processes 
and help us in our path towards a more lean enterprise. This solution is very welcome,” he continued. 

Developed and validated in conjunction with industry leaders, Virtual Performance Solution 2008 
enables high efficiency, transparency, and traceability for multi-disciplinary Computer Aided 
Engineering (CAE) workflows. Additionally, Virtual Performance Solution 2008 is extremely efficient 
and user-friendly: it requires a single software installation, draws on ESI’s vast compute model library 
(e.g. crash dummies, human models and barriers), and offers the user ultimate flexibility by being open 
to third-party products.  

Virtual Performance Solution 2008 includes significant enhancements in four application areas: 

•    Structural crash analysis 

•    Occupant safety  

•    Impact and high velocity impact analysis   

•    Motion and dynamics simulation  

Additionally, it includes a Multi-Domain Optimization package. 

“From the beginning our primary objective was to ensure that only one simulation model is needed for 
both explicit and implicit solution schemes. Meeting this objective, along with the many other 
enhancements in Virtual Performance Solution 2008, underscores ESI Group’s continuing commitment 
to developing state-of-the-art simulation solutions that address the market’s needs for accelerating the 
overall product development process, thereby strengthening competitiveness in a market requiring ever-
shorter development times at lower costs,” said Peter Ullrich, Product Manager, ESI Group.  

Click here to return to Contents 

i-PULSE Establishes OEM Agreement with Valor 
16 July 2008 
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i-PULSE Co., Ltd., of the Yamaha Motor Group, and Valor Computerized Systems Ltd. have 
established an OEM Agreement to deliver a complete CAD-to-Machine NPI solution for i-PULSE 
assembly machine users, based on Valor’s vPlan production planning tool. i-PULSE showcased the new 
product at the recent Protec exhibition in Tokyo (June 11-13), and will be marketing it directly to its 
customers. 

The new product will be titled “iPlan”, and will offer a wide range of capabilities customized to i-
PULSE machine users. iPlan will allow intelligent data input and preparation, BOM processing, 
machine optimization and auto-generation of machine part libraries for i-PULSE machines. iPlan will 
also provide the ability to create pre-defined user workflows, for increased usability and performance. 

“i-PULSE strives to be a top maker in performance, above all else”, said Shinichi Nagai, Executive 
Director at i-Pulse. “The inclusion of iPlan in our portfolio allows us to provide our customers with top 
performance not only on the machine side, but also through the added value of software, especially 
thanks to Valor’s ability to develop best-in-class optimizers.” 

“We are honored to be selected by i-PULSE as their machine optimization partner of choice,” said Dan 
Hoz, CEO of Valor. “In the last several months we have been working very closely with the i-PULSE 
team to define and develop new software functionalities that will introduce new value to i-PULSE users. 
The benefits of Valor’s technology have already proven themselves in the field before, and we have no 
doubt that i-PULSE customers will very quickly recognize the value that lies in a comprehensive 
solution such as iPlan.” 

Click here to return to Contents 

Icona Solutions Signs Up New Reseller in Korea for aesthetica, its Perceived Quality Software 
Solution 
24 July 2008 

Icona Solutions Ltd., the developer of aesthetica, a simulation and visualization software solution for 
improving perceived quality in manufactured products, has announced that it has signed an agreement 
with Seoul-based RICH Information Technology (RICH IT) for it to be the authorised reseller of 
aesthetica in Korea. 

With a rapidly-expanding customer base in the automotive and consumer goods manufacturing 
industries, RICH IT is a fast-growing provider of digital design engineering, manufacturing and product 
lifecycle data management (PLM) software solutions and services. Its customers include many of 
Korea’s well-known manufacturing companies, such as Hyundai/Kia Motor Car, Ssang Yong Motor 
Car, Samsung SDS and TRW Korea, among others. 

“In Korea, as in other parts of the developed world, perceived quality, or in other words, the final fit-and 
finish quality of products such as cars, domestic electrical appliances and consumer electronic goods, is 
having an increasing influence on how well a product is received in the market”, said Tim Illingworth, 
commercial director, Icona Solutions. “As a result, Korean manufacturers are looking for ways to 
improve their perceived quality processes, at the same time as driving down costs. The agreement we 
have signed with RICH IT means that we now have a dynamic business partner with the technical 
knowledge, the people and the experience to respond to the new opportunities that exist in Korea,” he 
added.  

Mr. Min-Su Han, director, RICH Information Technology, commented, “Icona Solutions’ aesthetica 

http://www.ipulse.co.jp/
http://www.richit.co.kr/
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software is unique in the way it enables manufacturing companies to visualize and to assess, early in the 
design process, the impact that manufacturing variation will have on the perceived quality of a product. 
We are delighted to be appointed as the reseller of aesthetica in Korea and we look forward to working 
with Icona in helping Korean manufacturers to further improve the perceived quality of their products.” 

About aesthetica 

Icona Solutions’ aesthetica software provides an accurate, visual simulation of the effects of 
manufacturing variation and component deformation in assemblies. It enables a full perceived quality 
review early in the digital design process to resolve issues of fit and finish quality. The use of aesthetica 
gives greater insight than has previously been possible into the impact of manufacturing variation on 
perceived quality by enabling the user to visualize a ‘virtual’ product at different states within its 
assigned manufacturing tolerances, in real-time, and precisely as the customer will see it. It helps to 
improve perceived quality while saving time and improving communication in the design process. 

Click here to return to Contents 

Immersion Launches Kit for Designing Touch Feedback Into Small Touchscreen Products 
22 July 2008 

Immersion Corporation (http://www.immersion.com/corporate/) announced the immediate availability 
of the TouchSense® Design Kit for Small Touchscreens. The new kit, with preloaded touch feedback 
“effects” and easy-to-integrate hardware, enables product designers to prototype touch feedback in 
products with touchscreens of up to 6 inches (diagonal).  

Globally, use of touchscreens is growing dramatically because they provide intuitive operation, software 
flexibility, and space and cost savings. In the Touch Screens 2008 report, senior analyst of iSuppli 
Corporation, Dr. Jennifer Colegrove, forecasts that market size for small touchscreens (under 9.9 inches) 
will grow 25% annually from 2007 to 2013, exceeding 780 million units by 2013. (1) With the 
TouchSense Design Kit, designers now have a solution that can capture the benefits of touchscreens 
without loss of user productivity or satisfaction. The problem is that with the change from mechanical 
keyboards to virtual keypads, the loss of touch feedback creates higher input error rates and user 
dissatisfaction. However, research proves touch feedback in touchscreens solves these problems. It 
reduces error rates and makes user experiences more satisfying and productive and products easier to 
use. (2)  

“Delivering user experiences that differentiate and sell products is an imperative for innovative product 
designers around the world,” said Chuck Joseph, senior vice president and general manager of 
Immersion’s Touch Interface Products group. “Our TouchSense design kits make it easy for 
manufacturers to capture the value of touch feedback for new products and product refreshes. Using this 
new kit, customers have proven that most product prototypes can be completed within just a few days.”  

Tens of millions of consumer devices, including mobile phones and personal navigation devices, are 
using Immersion’s touch feedback technology to restore the familiar experience of operating mechanical 
controls, like pressing a button. Further, the technology can scale to enliven a variety of applications, 
including simple one-touch confirmations to more complex interactions, such as scrolling, zooming, and 
locating buttons by feel. Touch feedback is changing the consumer electronic device user experience 
and setting expectations for all touchscreen products.  

The new TouchSense kit includes circuit boards, firmware, a touch feedback effects library, 

http://www.immersion.com/corporate/
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electromechanical components, and documentation to speed the design process. These components can 
be used to prototype touch feedback in many types of products, such as personal media players, personal 
navigation devices, desktop phones, multifunction printers, and handheld data collection devices. A 
TouchSense design kit for larger touchscreens (up to 36 inches) used in machine controls, ATMs, 
kiosks, healthcare, and many other types of equipment is already available.  

With over 15 years experience in creating and delivering touch feedback, Immersion also provides 
design and best-practice consulting services for its customers around the world.  

(1) iSuppli Corporation. 2008. Touch Screens. 
http://www.isuppli.com/rptviewer/default.asp?a=41865&cmd=inline  

(2) Immersion Corporation. 2007. The Value of Haptics: A summary of recent independent published 
findings on the value of haptic feedback in human-computer interaction. 
http://www.immersion.com/valueofhaptics.php  
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Kubotek USA Signs Rand North America as a Value Added Reseller for New Validation Tool 
Software 
22 July 2008 

Kubotek USA has signed Rand North America as its primary reseller for its Validation Tool software. 
Validation Tool leverages 3D CAD geometry to advance 3D model change management in the 
Aerospace and Automotive supply chain. 

“We are very excited to be working with Rand due to their wide reach within the Aerospace and 
Automotive industries. Leading companies within these areas are embracing 3D centric design and 
manufacturing which eliminates the need for engineering drawings. As these designs flow down to the 
supply chain, however, data changes can occur. Validation Tool easily identifies discrepancies so that 
they can be successfully controlled. With the help of Rand North America, we feel that we can 
effectively deliver this essential tool to manufacturing companies throughout the Americas,” said Robert 
Bean, Executive Vice President of Kubotek USA.  

The Kubotek USA Validation Tool uses 3D pattern matching and feature discovery technology to 
compare two 3D models to each other at a given tolerance. This method provides results quickly, 
allowing companies to compare data at any step within the design-manufacturing-inspect process. The 
Validation Tool produces reports that insure data integrity and capture change information vital for its 
customers. 

“With drawings disappearing as the primary definition of product designs, new technology is needed to 
identify any and all changes made to 3D models. Kubotek has created a product that specifically 
addresses this need. This solution will allow our customers to immediately identify changes due to 
translations and revisions giving them control of their 3D data,” stated Dan J. Smith, Vice President of 
Business Development for Rand North America. Rand will sell the Kubotek Validation Tool software to 
its customers in North America, complementing its Catia PLM Software and Q-Checker model quality 
products. 

Click here to return to Contents 
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Mill Turn Machining With TopSolid'Cam 
22 July 2008 

Multifunction machines (often called mill turn machines) are nowadays a very profitable investment for 
many companies. Mill turn machines are capable of combining milling and turning operations and can 
thereby machine complex parts in just 1 operation. It is important to realise, however, that these 
machines require not only specialized and highly trained staff but also a CAD/CAM software adapted to 
mill turn machining which enables the simulation and synchronisation of different machining stages 
when the machining program is generated on the computer.  

2 major reasons behind the success of these mill turn machines are : 

The possibility to machine parts in just one operation greatly reduces preparation times. Often long 
preparation times lead to high costs especially in the production of small series.  

Mill turn machining guarantees higher precision machining as it is not necessary to machine the part in 
several operations which implies less handling of the part during the different machining stages. 

The need to choose the correct CAD/CAM software 

The purchase of sophisticated machining centres is a very important investment for companies and 
represents a big challenge for these companies: Modern machining centres and mill turn machines are 
very expensive and in many cases need to work 24h a day so that the investment is profitable. In fact 
this is one of the main reasons that companies stop direct programming on machines. In addition, 
machines are often equipped with numerical controls that operators do not know very well. One of the 
main reasons however why companies stop direct programming on their machines is the complexity of 
multi-axes machining using 2 spindles which makes mental calculation of different operations 
impossible. The right CAD/CAM software is therefore essential to get the most out of your mill turn 
machine.  

In many cases companies spend alot of time choosing the right machine but they only think about the 
software afterwards. "Not too long ago I spoke to a prospect who programmed his Index G160 machine 
with a text editor. Seeing as he could not simulate his programs his machine preparations times were as 
long as 80 hours depending on the part. This is too long and a company making small series cannot 
survive with such preparation times."  

Another important reason for the use of a CAD/CAM solution stems from the diversification of 
machines now used in companies. Many companies now use several machines from different machine 
tool manufacturers but wish to use the same software to program these machines. In addition, using a 
"neutral" software to program has another advantage - the same program can be used on different 
machines to better exploit all company machines. “TopSolid'Cam has functions to allow the transfer of a 
part completely programmed on one machine to another and to adapt the machining" explains Mr. 
Heinemann. “I don't need to change the machining program, all I have to do is adapt it with the right 
post-processor." 

Turning expertise 

One of the key competencies of a CAD/CAM software for complete machining is its capacity to manage 
milling and turning. The majority of software solutions on the market today offer very strong milling 
strategies but are less competent in turning. Missler Software in fact developed very strong 
competencies in turning from early on and today is one of the leading providers of CAD/CAM for 
turning. Many TopSolid customers chose TopSolid'Cam because of its strong turning capacities. 
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In TopSolid'Cam turning operations the part is put on a virtual machine and the software proposes 
adapted machining cycles. In addition, TopSolid'Cam indicates which operations can and cannot be 
carried out with the chosen machine. This differentiates TopSolid'Cam from other software solutions 
which do not have integrated simulation capacities. "TopSolid'Cam does not simulate a machine like in 
some software solutions, it programs a virtual machine which thereby enables the operator to verify and 
control the toolpath during programming." Another strong point of the software is the possibility to 
manage the stock so that all machining operations take into account the correct stock model. 

Realistic machine environment  

The quality of the post-processor determines if the machining simulation reflects what really happens on 
the machine. The generation of high-performance post-processors necessitates a deep understanding of 
machines and numerical controls. Missler Software and its resellers work closely with the principal 
machine tool manufacturers on the market "Depending on the numerical controls used there are many 
different settings which can mean that a post-processor works perfectly on one customer site but not on 
another."  

Tool modeling is also very important and may be considered as being as important as machine 
modeling. In order to generate correct simulation results all tools used need to be represented as 
accurately and realistically as possible. All operators should be able to represent their tool and tool paths 
in the CAM software. TopSolid'Tool offers a good tool database and responds to the needs of most 
TopSolid'Cam users. For more detailed tool databases Missler Software has developed interfaces with 
external databases such as Gedix, Tool Expert and Walter TDM. 

Maximise productivity 

Simulation in mill turn machining does not only concern avoiding collisions. Taking into account time 
and cost constraints it is also important to synchronise machining operations in terms of spindles and 
different axes. Starting with the values in the tool database and tool change-over times TopSolid'Cam 
calculates the length of the operation very precisely and graphically represents the machining sequences. 
The operator can interactively shift the operations in order to obtain a balanced repartition of the tools. 
TopSolid'Cam indicates when certain operations cannot be shifted because the tool is already being 
used.  

In order to really get the most out of your mill turn machine you need to reunite the following criteria: 
trained and skilled staff, a well-adapted CAD/CAM software capable of simulating machining 
operations, good support from the CAM developer who is familiar with the machine tools on the market 
and is capable of using this knowledge in the software and post-processors. A company that is capable 
of meeting all of these criteria will benefit from important productivity gains, especially for the 
machining of complex parts in small series. 

Click here to return to Contents 

New Version of solidThinking Industrial Design/Styling Software Launches Globally 
22 July 2008 

Leading industrial design/styling software company solidThinking (http://www.solidthinking.com) - 
which has grown its market share as the dominant tool of choice for Italian design firms and industrial 
designers for everything from jewelry and electronic devices to furniture and yachts - is launching its 
latest version for Windows and Mac users worldwide. 

http://www.solidthinking.com/
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"We are pleased to introduce the global design community to our most comprehensive release of 
solidThinking to date," said Alessandro (Alex) Mazzardo, vice president of product strategy and 
marketing, who started solidThinking in 1991 with his brother Mario Mazzardo, vice president of 
product strategy and management. "solidThinking is an extremely flexible, ‘what-if’ design software 
that empowers the creative community - industrial designers, style centers, conceptors, design firms and 
anyone who creates product concepts - to invent, explore and evaluate new ideas easily, rapidly and 
cost-effectively, without the limitations of traditional software." 

"The solidThinking design community benefits from having one of the fastest, most deeply integrated 
rendering engines available to produce high-quality photorealistic virtual models," Mario Mazzardo 
said. "solidThinking compresses the product-development cycle by narrowing the spectrum of viable 
concepts virtually, reducing the number of physical prototypes and avoiding the need to reinterpret 
designs between designers and engineers." 

Freeing designers from the constraints of other software in a number of ways, solidThinking version 7.6 
incorporates many distinctive features. It: 

Offers a best-in-class, unlimited interactive construction history that enables the user to explore 
any design alternative from an existing design. At the core of its ability to infinitely reshape 3D 
models, solidThinking is a real idea generator that promotes innovation. 

Encourages users to change their minds at any point in the design process. Instead of starting 
from scratch when new ideas or directions emerge, designers can use the construction history to 
revise their creation and continue to innovate. 

Enables more real-time editing with full interactivity; variations and changes take seconds. 

Allows for simultaneous parameter editing and control-point editing: even when they want to 
finely sculpt a surface by editing, users need only revise a few control points. 

Offers unprecedented accuracy and flexibility for curves drawing and a complete set of advanced 
modeling tools. 

Features one of the fastest, most deeply integrated rendering engines available and an intuitive 
user interface for rendering. 

Produces fast, high-quality photorealistic 3D renderings for exploring colors and finishes with 
ease, and global illumination. 

Integrates completely with computer-aided design/manufacturing/engineering 
(CAD/CAM/CAE) systems. 

Is currently the only computer-aided industrial design (CAID) solution available on both 
Windows and Mac OS X. 

Companies that rely on solidThinking include many of the world’s leading designers of furniture, 
electronic devices, automobiles, lighting, shoes, jewelry, timepieces, sports equipment, yachts, consumer 
packaging and other products. Designers use solidThinking to develop products and packaging for such 
renowned companies and brands as Azimut Yachts, Bulgari, Cartier, Diesel, DuPont, Fujitsu, Hugo 
Boss, Italdesign Giugiaro, Korg, MacGregor Golf, Mares, Masterfoods, Merck, Nestle, Nikon, Panerai, 
Peg Perego, Pininfarina, Scavolini, Thomson, Tisettanta, Toshiba, Toyota, Volkswagen and Volvo. 

The global rollout of solidThinking version 7.6 - including an updated rendering engine, a streamlined 
user interface, rich photorealistic content functionality and a number of other user-centric enhancements 
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- follows the recent acquisition of the company’s assets by Michigan-based Altair Engineering, Inc. A 
leading global technology provider, Altair has solid experience in developing sales channels and support 
expertise to increase solidThinking’s adoption across numerous business sectors and geographies. 
Robert Little, previously president of Altair Engineering Canada, Ltd., now serves as president of 
solidThinking. 

"solidThinking 7.6 offers members of the global industrial design community an environment that will 
boost their ability to explore new ideas and excite their colleagues with images that are undeniably 
realistic, at a price point that offers excellent value and return on investment," Little said. 

Customer Accolades 

"solidThinking is a perfect tool to improve new design solutions in a very intuitive way," said Marco 
Borraccino, head of design at Panerai, a globally renowned luxury and high-end watch manufacturer. "I 
have used solidThinking for several years and release after release, the product has consistently 
delivered increased functionality that focuses on user needs. Moreover, the embedded rendering engine 
quickly delivers stunning renderings." 

"solidThinking helped us to compress the product-development cycle by several times," said Aristide 
Barone, designer manager at Mares, a leading worldwide manufacturer of technologically advanced 
diving products. "We are pleased to see the continuous enhancement of this product." 

"Finally, a true software for industrial design that allows us to move quickly from the first rough sketch 
to the final result that we send for prototyping or manufacturing," said Paolo Capeci, head of the Design 
Dept in Italy for Korg, which manufactures electronic musical instruments. "I chose solidThinking 
because it offers powerful, but intuitive, modeling; and, through its construction history, I can keep the 
project workflow under control." 

"We have been using solidThinking for the last six years to translate our thoughts into three-dimensional 
objects," said Jr Neville Songwe, product designer and president of Joneso Design and Consulting, Inc., 
which created Brijo, a premier design in-vehicle information and communication platform that 
integrates technological devices into the dashboard of law- enforcement vehicles. "What we find unique 
about solidThinking is the ease and flexibility it provides to our product designers. It’s one of the few 
software applications designed and tailored for product designers. It facilitates creativity and minimizes 
the technical burdens, which other three-dimensional software applications don’t do as well." 

See It, Try It, Buy It 

The creative community is encouraged to experience solidThinking today. To see it, try it and buy it, 
simply go to http://www.solidthinking.com to: view demo videos; learn about opportunities to 
participate in product demos/webinars; download a trial version of solidThinking software; and purchase 
the software.  

Click here to return to Contents 

ReverseEngineering.com Announces OEM Partnership with SolidWorks Corporation 
21 July 2008 

ReverseEngineering.com, providers of CAD integrated reverse engineering software for measurement, 
inspection, 3D digitizing, and scanning physical objects, announced it has entered into an original 
equipment manufacturer (OEM) agreement with SolidWorks Corporation, manufacturer of 

http://www.solidthinking.com/
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SolidWorks® 3D CAD Software. Already a SolidWorks Gold Product Partner, the OEM agreement is 
the next logical step in ReverseEngineering.com’s relationship with SolidWorks for integrating reverse 
engineering and inspection (RE&I) and design workflows. 

Per the agreement, SolidWorks parts, assemblies, drawings, or any combination will be offered with 
SolidWorks mechanical CAD software bundled as a value-add premium product option within 
ReverseEngineering.coms’ family of reverse engineering and measurement software suites. Providing a 
comprehensive bundled solution, ReverseEnginering.com’s technology is accessed from within the 
SolidWorks user interface and is compatible with both laser and touch probe CMMs. The premium 
bundle is especially well-suited for using inspection and measurement data for design purposes. 

“Our agreement with SolidWorks brings a cost-effective, high-performance choice of CAD modeling 
features into our already diverse menu of choices,” said Christiann Moore, director, 
ReverseEngineering.com. “Partnering with SolidWorks Corporation enables us to provide our customers 
a more competitive product and help accelerate their time to market. We are looking forward to being 
the first to provide this solution to our industry as we take an active role in growing the reverse 
engineering software marketplace to a larger number of potential customers who can benefit from the 
technology.” 

“Combining SolidWorks with the ReverseEngineering.com family of reverse engineering and inspection 
products will allow engineers to get their job done faster by seamlessly reverse engineering and 
inspecting directly into the SolidWorks modeling engine. Companies will experience faster return on 
investment by keeping their engineers in the SolidWorks environment, bypassing the loss of data from 
IGES translation. Directly scanning into SolidWorks allows the engineer to create truly native complex 
surface and solid models in real time,” said Earl Hasz, OEM technical manager from SolidWorks. 

“Meeting the needs of the reverse engineering marketplace has been our mission since 1985”, said 
Braxton Carter, chief technology officer, ReverseEngineering.com. “In the future we plan to bring this 
new reverse engineering, measurement and CAD modeling bundle to all users of CMM hardware such 
as Brown & Sharpe, Mitutoyo, Starrett, Zeiss, and others. Leveraging the power of the 
ReverseEngineering.com and SolidWorks partnership will enable more customers worldwide to shorten 
the reverse engineering and inspection cycle by scanning or inspecting directly in SolidWorks.” 

The product bundle will be available for delivery and support Q3, 2008 directly from 
ReverseEngineering.com’s eCommerce site. For more information, go to 
http://www.ReverseEngineering.com.  

Click here to return to Contents 

Siemens PLM Software Ships Version 6 of CAM Express 
25 July 2008 

Siemens PLM Software announced Version 6 of CAM Express software is shipping to customers 
worldwide. CAM Express is the full function numerical control programming software component of 
the Velocity Series™ portfolio. It covers a wide variety of programming requirements from high-speed 
machining to multi-function mill-turning to 5-axis machining. 

“It [CAM Express version 6] contains a substantial number of important and distinctive new capabilities 
that will further Siemens’ leadership position in the CAM software market and in CAM software 
technology,” said Alan Christman, chairman, CIMdata. “It will likely set new industry standards in 

http://www.reverseengineering.com/
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several key segments of CAM.” 

Substantial advances in 3-axis machining, feature-based automation and user experience 

CAM Express 6 includes more capabilities across the critical 3-axis machining application space, 
including specific high-speed machining approaches, to enable: 

- Simplified tricky tracing cuts with new cutting strategies for curve/edge and 3D profile cutting.  

- Ten percent faster roughing cuts with the latest optimized corner rounding techniques.  

- Smoother finish cuts with specialized point distribution in 3-axis surface milling. 

- More effective toolpaths thanks to new editing and dividing techniques that apply shorter, stouter tools 
for deep cavities.  

In feature-based automation, CAM Express 6 brings Tecnomatix® software technology to feature 
recognition and rule development to enable feature-based machining driven by configurable rules. 
Incremental process steps are defined and organized in a new Machining Knowledge Editor, without 
writing code or editing scripts. CAM Express also maintains production run quality with special support 
for measurement functions. CAM Express 6 provides direct programming of Renishaw® probing cycles, 
including the support of special solid tool representations and machine simulation of probing cycles.  

CAM Express 6 includes four more tutorials that help new users get going quickly. In addition, this 
release provides an improved user experience through maximum graphics display and configurable 
shortcuts that help novices become power users. 

“I really appreciate the improvements to [the] CAM Express interface,” said Keith Irvine, CAD-CAM 
manager, Alto Packaging Limited. “I like the graphics images that give me a preview of what I would 
expect. These features make a really big difference in the smoothness of programming. In addition, the 
streamline operation provides some very distinct advantages for surface finish and high-speed 
machining in mold making.”  

For more information, visit http://www.siemens.com/plm/camexpress.  

Click here to return to Contents 

Siemens PLM Software Delivers Parasolid Version 20.0 
24 July 2008 

Siemens PLM Software announced the availability of Parasolid® Version 20.0 (V20.0) software, the 
latest release of its PLM 3D geometric modeling component software. 

With this latest release, Siemens PLM Software continues its close collaboration with the Parasolid user 
community – developers of many of the world’s leading PLM applications – to extend the ability of 
Parasolid to solve complex real-world problems in product design and development. 

Parasolid V20.0 includes a wide variety of enhancements which together represent a significant step 
forward in modeling capability and productivity. 

• Face delete and change functions have been extended to support more complex topologies, resulting in 
a sophisticated direct editing tool that is easy-to-use yet much more powerful; capable of significantly 
reducing model editing time. 

• New blend capping controls allow complex blend configurations to be constructed with fewer, simpler 

http://www.siemens.com/plm/camexpress
http://www.siemens.com/plm
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steps. 

• Symmetric multi-processing (SMP) hardware can now accelerate the generation of facet data for 
visualization and downstream applications, reducing the time needed for design validation and 
manufacture.  

• Blending enhancements now enable Parasolid to automatically optimize model tolerances, resulting in 
quality and productivity improvements across multiple operations.  

“Parasolid V20.0 delivers a wealth of significant enhancements that address the need of manufacturing 
companies to model ever more complex designs with ever greater speed and efficiency,” said Bruce 
Feldt, vice president, Open Tools for Siemens PLM Software. “Through close cooperation with our 
customers, we have expanded the boundaries of our technology on a broad front. Every decision 
regarding Parasolid enhancement is carefully judged to deliver maximum impact to our independent 
software vendor (ISV) customers and manufacturing users.”  

Click here to return to Contents 

Spatial Advances CAD Interoperability and 3D Modeler to Drive CAD/CAM/CAE Innovation 
22 July 2008 

Spatial Corp. announced availability of 3D ACIS Modeler® and 3D InterOp Suite Release 19 (R19). 
The latest release of the geometric modeling kernel and multi-CAD interoperability components delivers 
key capabilities for developers bringing products to market across a wide-range of industries using 3D 
applications.  

The release includes the first version of Spatial's Product Documentation in wiki-format. Modeled on 
Wikipedia, Spatial’s fully-accessible, on-line documentation puts new technical information at 
customers’ fingertips and provides an additional forum through which customers contribute ideas that 
influence Spatial’s product development. 

“R19 includes new functionality we requested from Spatial to enhance our CMM application. We have 
been working with the pre-release version and have been very pleased with the capabilities and quality 
of the release. We plan to aggressively introduce this version in the upcoming release of 
NeuroMeasure,” commented Dr. Sang-Kyu Lee, Dukin Senior Research Engineer. “We really 
appreciate the way Spatial partners with us to understand our customer needs and then delivers the 
component technology we need to meet their needs and remain ahead of our competition.”  

3D Modeler Advancements 

R19 provides the foundation for the recently introduced industry-targeted components--EDA 3D 
Analysis Suite for accelerating development of 3D analysis tools in EDA applications and 3D 
Springback for the pressed metal tooling industry--and includes the following modeler advancements: 

New functionality and Enhancements:  

o Additional large radius blending support  

o Improved feature retention during modifications  

o More agile local operations (LOPs) handling with increased performance  

o Sheet body offset function  

http://spatial.com/products/3d-acis-modeling
http://spatial.com/products/3d-interoperability
http://doc.spatial.com/
http://spatial.com/solutions/eda-3d-analysis-suite
http://spatial.com/solutions/eda-3d-analysis-suite
http://spatial.com/solutions/3D-springback
http://spatial.com/solutions/3D-springback
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o New APIs for improved workflows  

o Expanded “tolerant-hot” Boolean capabilities for improved handling of imported data  

o 3D edge offset for CMM applications  

o Fixed-axis sweep option to simulate 2.5-axis milling paths in CAM applications  

o Supported on a wide variety of 32- and 64-bit platforms  

For a complete list of functionality see the R19 ACIS Release Notes 
Expanded 3D CAD Interoperability 

Since the previously released version, the 3D InterOp Suite has added two new products, support for the 
latest CAD versions and additional data exchange. 

New CAD Support  

o Generic Inventor Reader  

o Generic SolidWorks Reader  

Advanced CAD Interoperability  

o SolidWorks 2008 files  

o Inventor 11 assembly files  

o Parasolid 20.0 files  

o CATIA V5 flag notes (ACIS/Generic CATIA V5 Reader Manufacturing Option)  

o ACIS assembly format (import / export monolithic ASAT files)  

o Additional Pro/E PMI display information  

o Reading assemblies from sub-folders (CATIA V5, SolidWorks)  

For a complete list of 3D InterOp R19 new functionality see the Release Notes 

Also announced today is the availability of General Geometric Constraint Manager (GGCM) a next-
generation, fully-variational 3D constraint manager licensed from ALS Geometric Software, SA. The 
software component includes non-linear equation solving technology that solves configurations in 
assembly management, part design, curve and surface editing, and smooth and kinematic motion 
simulation that cannot be solved by other known methods. The 3D constraint manager offers superior 
solvability, performance and flexibility, and is fully extensible and ideal for leading CAD/CAM/CAE 
applications. 

Improved Documentation for Rapid Searchability 

With R19, Spatial ACIS and InterOp documentation and Tutorials are openly available on-line and in 
Wiki format. The new documentation includes wiki-based Technical Articles with information on terms, 
definitions, concepts, techniques, and Reference material with information on the code architecture 
supplied in HTML format. The new documentation offers improved searchability to readily find specific 
entries, easier navigation and new content.  

“R19 strengthens Spatial’s technology offering in the traditional CAD/CAM/CAE markets. These 
customers drive our development efforts in emerging areas such as geometry editing. R19 also delivers 

http://doc.spatial.com/r19/index.php/ACIS_Release_Notes
http://spatial.com/products/3d-interoperability
http://doc.spatial.com/r19/index.php/InterOp:Release_Notes
http://spatial.com/products/3d-constraint-manager
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on our commitment to enhance CAD interoperability. Since we provide the 3D InterOp and 3D ACIS 
Modeler, Spatial is uniquely positioned to address translation issues with CAD applications,” stated 
John Alpine, Spatial VP of Research and Development. “Our proven technology, coupled with top-notch 
support and professional services offerings, enables our customers to deliver innovative new products 
and capabilities more rapidly.” 

Upcoming R19 Webcast 

Spatial Product Management will provide an overview of R19 on Tuesday, July 29th, at 9:00am MDT 
(15:00 UTC). Please register here. 

Evaluation Program 

R19 and related components are available for free evaluation. Request forms are available on the 
company’s website.  

Click here to return to Contents 

Stage-Gate Inc. Endorses Planview Enterprise for New Product Development Optimization 
22 July 2008 

Planview announced that its Planview Enterprise® portfolio management solution has been certified 
Stage-Gate Ready. The certification represents an endorsement by Stage-Gate Inc. that Planview 
Enterprise meets the requirements to assist customers in driving innovation while minimizing risk in 
new product development efforts.  

Planview Enterprise was evaluated against nearly 200 criteria, which validated that the application 
performs the functionality necessary to successfully implement Stage-Gate best practice processes such 
as: Idea Management, Idea-to-Launch, and Portfolio Management. Planview Enterprise can be leveraged 
to reduce risk and maximize value in product development by automating the ideation process, enabling 
the creation of optimal product roadmaps, accelerating time to market, and providing transparency into 
the true cost of product development. Planview customers, including Ticketmaster and Boost Mobile, 
are already leveraging Planview Enterprise for its capabilities around new product development.  

“Product development managers function in dynamic environments, where they must respond to market 
changes and customer demands while maintaining focus on product profitability,” said Patrick Tickle, 
executive vice president of products, Planview. “Increasingly, product-focused organizations are 
recognizing the value of Planview Enterprise to maximize the performance of their product pipelines by 
ensuring that their most precious resources – their people and their money – are aligned against their 
strategic product direction. Being certified Stage-Gate Ready underscores our commitment to this 
growing market and its demands.”  

“I strongly recommend all would-be buyers to ask specifically for Stage-Gate Ready software, like 
Planview Enterprise, even if their companies do not deploy a traditional Stage-Gate process,” said Dr. 
Robert G. Cooper, president, Stage-Gate Inc. and internationally acclaimed expert in product innovation. 
“We want to help organizations take advantage of innovation productivity tools that can help advance 
business performance and we believe that if we reduce risks associated with these decisions, it is a win-
win for everyone.”  

The Planview Enterprise portfolio management solution facilitates effective planning and the assigning 
and managing of resources. This enables better execution of product development work to accelerate 

https://www1.gotomeeting.com/register/927628659
http://spatial.com/products/evaluation
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time to market and meet business objectives. Its process-driven framework is well suited to support 
Stage-Gate new product development processes, and gives product teams the capabilities to:  

• Capture ideas and evaluate them according to a predefined, configurable, Stage-Gate process  

• Establish a roadmap that delivers the optimal product portfolio  

• Better plan and deliver products against the roadmap through repeatable, predictable processes  

• Track actual costs versus budgeted costs, including the total cost of development  

• Manage the product release with a Gantt schedule of key milestones  

Planview offers a comprehensive suite of applications that enables the balancing of business strategy 
against the people and financial resources available to execute the work. Its flagship portfolio 
management suite, Planview Enterprise, has been recognized repeatedly by industry analysts for its 
leadership in the markets it serves. For more information, please visit http://www.planview.com/npd.  

Click here to return to Contents 

Synergis Software Delivers Adept 8 Enterprise Document Management and Workflow 
23July 2008 

Synergis Software unveiled Adept 8, the newest version of the company's document management and 
workflow software. Adept 8 delivers dozens of new features that extend its core capabilities, helping 
clients manage, share and control design and business documents throughout their lifecycle. Adept 8 
features full text searching, bill of material automation, transmittal automation, advanced workflow 
capabilities, support for MicroStation® V8, and tight integration with the 2009 family of Autodesk®  
design software. Adept 8 also incorporates productivity boosting features for email management and 
notification as well as advanced data importing tools that allow customers to easily add richer content 
into Adept for superior searching and reporting.  

"Our decision to purchase Adept was driven by increased competition and the need to reduce costs and 
comply with industry standards," said Manager of Corporate Services, Keith Mailloux of Ferguson 
Perforating. "Before using Adept, we ran the risk of manufacturing incorrect parts for our products, 
which impacted time to market and increased product costs.  

"Adept 8 virtually eliminated our document management and engineering change control problems," 
said Kevin Larkin, IT manager, Ferguson Perforating, and a beta tester for Adept 8. "Adept helps us 
streamline our design through manufacturing process and gives us the accountability we always wanted 
but could never achieve."  

"Synergy between people, processes and information are foundational to our clients' success," said Scott 
Lamond, vice president of marketing, Synergis Software. "With increased globalization and stronger 
competition, Adept helps companies reduce operating costs, increase efficiency, and deliver higher 
quality products. Companies that use Adept 8 have more powerful automation capabilities to achieve 
their number one goal -- higher productivity."  

New Feature Highlights of Adept 8  

Full Text Search within the Contents of Documents  

Adept's full text search capability allows users to search the contents of documents managed by Adept, 

http://www.planview.com/npd
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including Word, Excel, PowerPoint, PDF, DWG and many others. Boolean search terms like "and," 
"or," "near," and "not" can be used to find a very specific results set. Full text search, combined with 
Adept's powerful structured metadata searching, gives users limitless ability to find the right information 
fast.  

Bill of Materials Automation  

Users can automatically create an Excel-based Bill of Material within Adept and can easily configure 
the output in either indented or flat formats, and can save settings for future use. SolidWorks®  and 
Inventor users also benefit from Adept's ability to track quantities of parts and assemblies.  

Transmittal Automation  

Adept makes the process of creating, sending, and tracking transmittals easy while reducing 
commonplace errors found in paper-based transmittal processes. From inside Adept's controlled 
environment, users can create customize transmittal forms or cover sheets and search for and select the 
documents to be sent with the transmittal.  

Workflow Enhancements  

Administrators have greater flexibility when setting up automated workflows; they can set time limits on 
a workflow and send alerts when there's a delay, set up multiple approvals at any workflow step, send 
email notifications, automatically advance documents, and assign files to other users.  

Support for MicroStation V8 DGN Files  

In addition to core Adept 8 document management capabilities such as searching, revision control, 
workflow, and audit trail, Adept's MicroStation integration provides unique value in these three ways:  

Tag Linking -- Text tags from MicroStation-based drawings are automatically extracted into Adept, 
thereby eliminating manual data entry and ensuring the information can be used for searching or 
generating reports. Because the link between MicroStation tags and Adept is bi-directional, authorized 
users can update MicroStation tags from within Adept in single or batch mode, without opening the 
original drawing files or needing MicroStation on the workstation.  

Reference File Management -- Adept 8 manages and tracks MicroStation reference file relationships 
throughout the document lifecycle. As files are copied, moved, checked out, revised, and routed, 
Adept ensures that file relationships are maintained. Adept displays these relationships so users can 
see Where Used and other related file dependencies.  

Visualization and Markup -- With built-in enterprise visualization software, Adept provides native 
support for viewing of MicroStation files as well as other 2D and 3D CAD files, scanned and raster 
documents, office documents, graphics files, and EDA PCB/IC layouts and schematics.  

Support for Latest Versions of Autodesk Design Software  

Adept supports the latest versions of the Autodesk®  2009 family of products, including AutoCAD® , 
AutoCAD®  LT, AutoCAD®  Mechanical, Autodesk®  Inventor™, AutoCAD®  Land Desktop, 
AutoCAD®  Civil 3D, AutoCAD®  Architecture, AutoCAD®  MEP, AutoCAD®  Electrical, and other 
Autodesk design products.  

Audit Trail Improvements  

Adept provides improved audit trail management tools to archive, export or delete a growing repository 
of historical audit trail records. Users can also limit the records to display in the Audit Trail tab so it's 
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easier to find relevant information.  

A complete list of new features can be found on the Adept 8 website at 
http://www.synergissoftware.com/features/index.php.  

Availability  

Adept 8 desktop and web client versions are available worldwide directly from Synergis Software and 
through strategic resellers in North America. Adept is available on three database platforms, including 
Microsoft®  SQL, MySQL®  and Oracle® . Information on pricing, implementation, training, and 
customization services is available from Synergis Software.  

Click here to return to Contents 

Synopsys Announces Availability of New Fully Synthesizable PowerPC Cores 
23 July 2008 

Synopsys, Inc. announced the availability of fully synthesizable implementations of the IBM PowerPC® 
460 and cache configurable PowerPC 405 embedded microprocessor cores as components of the 
DesignWare® Star IP program. 

The PowerPC 460S is a 32-bit high performance, low-power embedded processor core optimized to 
meet the performance and power requirements of today's consumer electronics, communications, and 
storage applications. As a synthesizable version of IBM's PowerPC 464 hard core, the PowerPC 460S 
allows the system-on-chip (SoC) designer to select the L2 cache size, L1 cache size, and multi-core 
processor local bus necessary to optimize their design. Additionally, the PowerPC 460S supports an 
optional floating point unit. 

The PowerPC 405S is a 32-bit low power, mid performance embedded processor core with design 
attributes that make it an ideal solution for emerging consumer, storage, wired and wireless applications. 
As a synthesizable version of IBM's most popular hard core series, the PowerPC 405S now supports a 
user-definable L1 cache size that helps SoC designers optimize performance and area to match the 
application requirements. 

"These new synthesizable versions of the PowerPC 460S and 405S embedded cores take advantage of 
Synopsys' expertise in IP design, delivery and support to ease customers' integration effort," said Ron 
Soicher, vice president of Alliance Strategy, IBM Systems and Technology Group. "The combination of 
process portability and compatibility with standard synthesis-based design flows reduces major cost and 
design barriers, and make the Power Architecture more readily available to all SoC designers." 

Developed through a close collaboration between IBM and the Synopsys Professional Services and 
DesignWare IP teams, the foundry-independent processor cores are supported by a broad range of 
design tools in the Synopsys Galaxy™ Design and Discovery™ Verification platforms. The PowerPC 
460S and 405S processors are distributed as simulation and timing models and synthesizable register 
transfer level (RTL) cores. Synthesizable IBM CoreConnect™ peripherals are also available to licensees 
of the PowerPC cores. The combination of synthesizable PowerPC cores and CoreConnect peripherals 
with the DesignWare IP portfolio gives designers a comprehensive PowerPC solution spanning all facets 
of SoC design from system-level design to implementation. 

"The addition of these new cores to our DesignWare Star IP portfolio highlights the success of our 
multi-year collaboration with IBM to deliver products that support the Power Architecture," said John 

http://www.synergissoftware.com/features/index.php
http://www.synopsys.com/designware
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Koeter, senior director for IP and Services at Synopsys, Inc. "These new cores offer designers a low-risk 
path to silicon with the flexibility to implement designs in their choice of process technologies." 

Synopsys' distribution of the PowerPC cores supports the goals of Power.org™ by providing designers 
around the world with access to the Power Architecture and with a means to implement it in their 
preferred process technology. Power.org is an open organization that develops and promotes the Power 
Architecture™ and its supporting technologies. Synopsys is a founding member of Power.org. 

Availability 

PowerPC 460S and PowerPC 405S design views, including the simulation and timing models, a 
verification environment, and full documentation are currently available at no additional charge to 
DesignWare Library customers. For an additional fee, DesignWare Library users may license from IBM 
or Synopsys the implementation views of the core, including fully synthesizable RTL. 

For more information, visit http://www.synopsys.com/products/designware/starip/ibm_powerpc.html  
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