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CIMdata News 
One More Week to Vote in CIMdata’s October Opinion Poll is “What is the Next Planned Area of 
Expansion of your PLM Solution?” 
October 2008 

CIMdata is seeking feedback about the next planned area of expansion of PLM solutions in industrial 
companies in its October opinion poll. 

Click here to return to Contents 

Company News 
Altair Adds Leading Industrial Design Software solidThinking to Its HyperWorks Enabled 
Community 
21 October 2008 

Altair announced the addition of leading industrial design/styling software solidThinking to its 
HyperWorks Enabled Community (HWEC), bringing the total applications available under the 
HyperWorks platform to 44, including 16 third-party software applications. HyperWorks customers can 
now download solidThinking 7.6, the latest version of the software launched recently for Windows and 
Mac users worldwide, along with all other available applications, at zero incremental cost using their 
existing HyperWorks software license system at http://www.hyperworkscommunity.com  

"Participation in the HyperWorks Enabled Partner Program is an exciting opportunity to make 
solidThinking 7.6 available to industrial design users at existing HyperWorks customers worldwide," 
said Alessandro (Alex) Mazzardo, solidThinking co-founder and vice president of product strategy and 
marketing. 

Altair's addition of third-party applications such as solidThinking provides customers with more 
software options to diversify and increase their return on investment in HWEC, and provides third-
parties with the opportunity to gain added exposure and marketshare. 

"The concept behind the HyperWorks Enabled Partner Program fits very nicely with the philosophy of 
solidThinking: experimenting and trying new concepts without the limitations of traditional software," 
added Robert Little, president of solidThinking. "We expect our participation to not only prove 
beneficial to potential industrial design users but also compliment solidThinking's overarching growth 

http://www.cimdata.com/polls/polls.html
http://www.altair.com/
http://www.solidthinking.com/
http://www.hyperworkscommunity.com/
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strategy." 

The dominant tool of choice for Italian design firms and industrial designers, solidThinking is an 
extremely flexible, "what-if" design software. It offers one of the fastest, most deeply integrated 
rendering engines available to produce high-quality photorealistic virtual models, as well as a 
revolutionary construction tree history that allows users the freedom to change their minds at any point 
during the design process. Companies that already rely on solidThinking include many of the world's 
leading designers of furniture, electronic devices, automobiles, lighting, shoes, jewelry, timepieces, 
sports equipment, yachts, consumer packaging and other products. 

HyperWorks is a suite of enterprise analytic applications that includes statistical, database, visualization 
and simulation software to help companies make better business decisions. Its patented on-demand 
computing licensing technology allows users to transparently share software licenses globally across a 
broad suite of applications. With the HyperWorks Enabled Community, Altair is extending the 
HyperWorks Platform from 28 internally developed solutions to more than 40 with the addition of new 
third-party ISV applications like solidThinking. Customers can operate all applications under their 
existing HyperWorks software licenses, increasing flexibility and the value of their investment. 

In addition to solidThinking, popular third-party enterprise analytics applications already available for 
download in the HyperWorks Enabled Community (http://www.hyperworkscommunity.com) include 
DesignLife from nCode, FEKO from EMSS, FEMFAT from Magna, SC/Tetra from Software Cradle, 
HiQube and more. 

"Altair continues to add value to HyperWorks customers with the addition of diverse enterprise analytic 
applications like solidThinking," said Michael Humphrey, Altair vice president of partner programs. 
"Since the launch of the HWEC, we have seen a very positive response from our customers who want to 
increase productivity through accelerated access to new innovative software technologies and gain an 
optimal return on their software investment." 

About the HyperWorks Enabled Community Program 

HyperWorks uses a subscription-based software licensing model, where software licenses float across 
the enterprise, and customers can use floating licenses to access a broad suite of Altair developed and 
third party software applications. For more information about the HyperWorks Enabled Partner 
Program, visit http://www.hyperworkscommunity.com  

Click here to return to Contents 

Geometric Appoints AUTOLINE as Resellers 
23 October 2008 

Geometric Limited entered into a reseller agreement with Autoline Design Software Limited 
(AUTOLINE), a wholly owned subsidiary of Autoline Industries Limited. AUTOLINE will distribute 
Geometric’s desktop products like eDrawings Publishers, DFMPro and GeomCaliper. 

“India promises to be a large untapped market for our desktop products and technologies which help in 
improving engineering and manufacturing productivity. AUTOLINE is well positioned in India to sell 
our products to auto OEMs and their suppliers. We are sure that with AUTOLINE’s market reach, our 
combined efforts will lead to greater penetration”, said Dr. Vinay Kulkarni, Vice President & Head, 
Desktop Products and Technologies, Geometric. 

http://www.hyperworkscommunity.com/
http://www.hyperworkscommunity.com/
http://www.geometricglobal.com/products
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Mr. Gopal Patwardhan, Chairman of Autoline Industries Ltd., said “Geometric’s desktop products are a 
perfect match with our current business operations at our subsidiary, Autoline Design Software Limited, 
and will give us greater reach in the market. Partnership with Geometric will help us to present our 
customers with the latest tool to optimize their product development faster and at much ease.” 

AUTOLINE with this agreement has extended its product portfolio by adding Geometric’s products 
which addresses process productivity and knowledge management problems. Some of the process 
productivity solutions include thickness analysis (GeomCaliper), MultiCAD viewing and collaboration 
(eDrawings) and design for manufacturability (DFMPro) tools. 

About Autoline Industries Ltd. 

AUTOLINE is an integrated design‐engineering‐manufacturing solutions provider to the automotive and 
mechanical industrial segment. Autoline’s subsidiary DEP AUTOLINE, LLC USA designs and 
develops its own proprietary engineering solutions and the Company in India (through its Wholly 
Owned Subsidiary “Autoline Design Software Limited”) as a value‐added reseller, represents and 
promotes leading technology providers to the engineering industry, like Parametric Technology 
Corporation Inc, HP etc. 

Click here to return to Contents 

‘Listen to the shapes’; Think3 Supports Approach to Multisensory Modeling in Funded Project 
20 October 2008 

Think3 is member of the consortium implementing the project SATIN. This project with a total cost of 
5.1 million € was funded with 2.9 million € from the EU and started in 2006 under the coordination of 
PoliMI (Politecnico di Milano) for 36 month duration. 

SATIN stands for “Sound And Tangible Interfaces for Novel product design”. Other members of the 
consortium are the Portuguese Institituto de Engenharia de Sistemas e Computadores research 
institution, the Technical University of Eindhoven, University of Nottingham and as partners from the 
industry Alessi, Italdesign – Giugiaro, MOOG-FCS, Steklarna Hrastnik.  

The research develops a new multimodal and multisensory interface system for product design 
integrating in an effective way novel modeling paradigms based on the fusion of vision, haptic and 
sound interface, through a “designer-centered” approach.  

The SATIN system consists of a haptic interface, including two FCS-HapticMaster devices connected 
and integrated with a new haptic strip for shape evaluation and modification. The user can explore and 
evaluate a surface shape along a trajectory interactively defined by slipping her fingers on the haptic 
strip that takes the shape of the curve on the virtual model. The shape can be modified by exerting 
pressure on the haptic strip in single points, or by applying traction/compression and flexion/torsion at 
the ends of the strip. The visualization system is rear-projection based. The user wears stereoscopic 
glasses for 3D models viewing; her viewpoint is driven by an optical tracking system. The virtual shape 
is precisely superimposed to and co-aligned with the haptic strip in order to mimic real life situations. 
The system also provides metaphoric sounds related to geometric characteristics of the explored shape 
(curvature, discontinuities, etc.) and also provides feedback about the user’s actions (i.e. forces applied 
during shape manipulation). 

The first prototype of the SATIN system has been released in September 2008 and consists of the haptic 
interface for shape evaluation. The prototype has been tested by the project users: Alessi, Italdesign – 
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Giugiaro and Steklarna Hrastnik designers. The testers have found the haptic strip intuitive to use and 
effective for representing curves through the sense of touch in conjunction with stereo vision. The idea 
of using symbolic sounds for conveying information about some shape characteristics has proved to be 
successful and appreciated by users who have found this communication means innovative and pleasing. 
The next release of the SATIN system will also include the possibility of modifying an object shape, 
locally or globally, just acting on the haptic strip.  

“We enjoy contributing to SATIN, especially with our geometric components developed on purpose. 
We are convinced the way of working prototyped by this project reflects what will happen in the coming 
years” said Alain Massabo, Vice President of think3’s Advanced R&D Group. Massabo has overseen 
think3’s involvement in many funded projects such as FIORES-II and Touch and Design, which were 
the multi-year foundational projects that have led to SATIN initiative being possible.  

The project coordinator, Prof. Monica Bordegoni from the Politecnico di Milano, said: “The SATIN 
project addresses the wide market of industrial product design. The SATIN system exhibits a new 
generation of design systems where the shape modelling functionalities and an advanced human-
machine interaction that includes haptic and tangible interfaces fused with sound, are completely new 
and innovative in respect to current available applications. It is expected that the SATIN system will 
have a significant impact in the industrial design sectors and will improve knowledge, productivity and 
quality of designers’ working conditions. In addition, SATIN will also improve the quality of product 
design by proposing advanced modelling methods that exploit designers’ skills, where shapes evaluation 
and modification is done by hand.” 

think3 has a long track record in funded projects including Touch and Design, EUD Net, FIORES II, 
GAIA and others. 

For further information about Satin visit: http://www.satin-project.eu/  

Click here to return to Contents 

NGC® Expands to Indian Market through Reseller Agreement with Technopak 
14 October 2008 

NGC® (New Generation Computing®) announced that the company has signed a reseller agreement 
with Technopak, one of the world’s leading retail, textile, apparel and consumer goods consultancy firm.  

Under the terms of the agreement, Technopak will sell and provide implementation services for the full 
range of NGC’s supply chain software for retailers, apparel brands and factories in India, Bangladesh, 
Pakistan and Sri Lanka. NGC products covered by the agreement include e-PLM® for Product Lifecycle 
Management, e-SPS® for global sourcing and visibility, RedHorse® for apparel ERP and TPM (The 
Production Manager) for shop floor control.  

The agreement provides NGC with outstanding representation in the growing organized Indian retail 
market, which is expected to reach $110 billion by 2013. The number of shopping malls in India is 
predicted to increase to 600 in two years (from 355 in 2007), and chain retailers in India are expanding 
at a rapid pace. Driven by the growing retail sector, the market for solutions such as NGC’s software is 
increasing greatly in the world’s second largest country. 

“NGC is one of the most highly respected and well-established software providers to the Apparel, 
Fashion, Footwear and Retail industries, and their solutions are ideal for the fast-growing Indian 
market,” said Prashant Agarwal, Vice President, Technopak. “We look forward to representing NGC 

http://www.satin-project.eu/
http://www.technopak.com/
http://www.ngcsoftware.com/
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with Technopak’s sales and implementation services.” 

“The Indian market is vitally important to NGC, and Technopak has an unsurpassed reputation, not just 
in India but worldwide,” said Alan Brooks, President, NGC. “There’s no better partner than Technopak 
to help drive the growth of NGC’s solutions in India and the surrounding region.” 

Click here to return to Contents 

Open Text Expands Content Lifecycle Management Services for Microsoft Office SharePoint Server 
2007 
22 October 2008 

Open Text™ Corporation introduced an expansion of its content lifecycle management (CLM) services 
for Microsoft Office SharePoint Server 2007, extending the solution to its eDOCS customers. CLM 
Services for SharePoint, eDOCS Edition by SeeUnity will provide eDOCS customers integrated records 
management and archiving capabilities to improve compliance initiatives in a market where growing 
regulatory demands and risk management are major concerns. 

Open Text provides CLM services for customers to manage the lifecycle of all their business content, 
from creation to disposition, with the ability to apply records retention rules. Customers can manage 
information from different systems centrally, with a single set of records management rules to help meet 
regulatory and business requirements. The services can be applied to information in a variety of systems, 
not only Open Text repositories, but also SAP, email, shared drives and content created and managed in 
SharePoint Server 2007.  

Microsoft Office SharePoint Server 2007 offers a business productivity platform that spans 
collaboration, social computing, enterprise content management and enterprise search that organizations 
can deploy to meet their enterprise requirements. Open Text extends the built-in SharePoint Server 2007 
enterprise content management capabilities by providing enterprise-scale content lifecycle management 
services across content in all SharePoint sites and other enterprise repositories. Organizations gain the 
collaborative and enterprise content management capabilities of SharePoint Server 2007, backed by the 
integration and centralized records and lifecycle management that address corporate compliance and 
policy mandates. 

This latest edition extends the power of the services for SharePoint Server 2007 to eDOCS customers, 
allowing them to manage content created in SharePoint Server 2007 more effectively. Organizations can 
develop comprehensive compliance solutions governing electronic content, including email, file 
systems, and other record-generating environments, while ensuring litigation readiness and supporting 
discovery processes. 

Open Text is offering the solution with SeeUnity, a leading content integration and content migration 
provider.  

“SharePoint Server 2007 provides a great platform for partners to build technologies to enhance and 
expand SharePoint Server’s capabilities,” said Thomas Rizzo, Microsoft’s senior director of SharePoint. 
“Products like CLM Services for SharePoint, eDOCS Edition by SeeUnity from Open Text allows users 
to customize their SharePoint Server experience to receive the most from their investment.”  

“The Open Text solution was the only one that really fulfilled all the requirements we had which was a 
fully realized, mature, ready-to-go product. It's been a very good fit for us,” said David Walker, 
Manager, Development and Programming for Baker, Donelson, Bearman, Caldwell & Berkowitz, PC. 
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“This expansion of our content lifecycle management services for SharePoint Server 2007 has been top 
of mind for many of our eDOCS customers. Our long partnership with SeeUnity and its vast experience 
in the SharePoint space made it the perfect partner to help us deliver this solution,” said Chris Lynch, 
Senior Vice President, ECM Solutions Line of Business for Open Text. “Our eDOCS customers across 
the board now have access to a scalable, integrated content solution that provides CLM services to all of 
their SharePoint Server 2007 and other repository content.” 

Availability 

Open Text CLM Services for Microsoft SharePoint, eDOCS Edition by SeeUnity is available now. For 
more information, go to: http://www.opentext.com/2/sol-products/sol-pro-extensions-microsoft/pro-clm-
sp-edocs.htm  

For more information on SeeUnity, visit: http://www.seeunity.com  

Open Text’s Leadership in ECM Solutions for Microsoft 

Open Text is a leader in delivering ECM solutions for the Microsoft platform, including the industry’s 
widest range of solutions that extend Microsoft Office SharePoint Server. In addition to content lifecycle 
management services for SharePoint, Open Text also offers a case management development framework 
for SharePoint and specialized vertical market solutions. Other solutions for Microsoft include email 
management and Open Text Enterprise Connect, which lets users create customized views of content 
from multiple systems, such as SAP or Oracle, in Microsoft Outlook. Open Text is a Microsoft Gold 
Certified Partner. For more information on Open Text and Microsoft, go to: 
http://www.opentext.com/microsoft-partner.  

Click here to return to Contents 

PTC Underscores Commitment to STEM Education Program and Expands Partnership with FIRST 
22 October 2008 

PTC® announced that it will substantially expand its sponsorship of FIRST (For Inspiration and 
Recognition of Science and Technology), building upon the company’s successful inaugural sponsorship 
of the 2008 FIRST Robotics Competition. FIRST strives to engage students in grades K-12 in programs 
designed around the use of robotics to develop science and technology skills and motivate students to 
pursue careers in science, technology and engineering. The goals of FIRST align with PTC’s 
commitment to advancing STEM (Science, Technology, Engineering, and Mathematics) initiatives to 
strengthen core education fundamentals and provide career paths.  

In 2008, PTC served as the Collaboration Partner of FIRST, hosting a Windchill® system that was 
actively used by more than 100 FIRST Robotics Competition (FRC) teams to manage their projects, 
including two teams that won Rookie All Star awards, team #2387 from the Columbus Alternative High 
School in Columbus, Ohio and team #2377, Chesapeake High School, Pasadena, Maryland. Windchill 
allows teams working from any location to securely control, store, and access all competition 
information in a single location. PTC also made Pro/ENGINEER® Schools Edition (3D CAD software) 
and Mathcad® (engineering calculation software) available to all FIRST Robotics Competition teams.  

As part of its 2009 sponsorship, PTC will co-sponsor the FRC Kickoff event and will co-sponsor ten 
new teams with PTC customers and eight regional events in Boston, MA, Dallas, TX, Michigan, 
Minneapolis, MN, Cleveland, OH, Pittsburgh, PA, San Jose, CA and Tel Aviv, Israel. These locations 
were selected in part because of their proximity to PTC customers as well as large populations of PTC 

http://www.opentext.com/2/sol-products/sol-pro-extensions-microsoft/pro-clm-sp-edocs.htm
http://www.opentext.com/2/sol-products/sol-pro-extensions-microsoft/pro-clm-sp-edocs.htm
http://www.seeunity.com/
http://www.opentext.com/microsoft-partner
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employees who are encouraged to participate as team mentors, coaches and event volunteers. The 
company is also sponsoring scholarship funds to be awarded to students interested in studying STEM 
disciplines at the University of Minnesota Institute of Technology.  

Additionally, all participating FRC teams will again be offered the opportunity to use PTC Windchill, 
Pro/ENGINEER and Mathcad schools editions. PTC will model the FRC kit of parts in Pro/ENGINEER 
and make it available to teams when the game is unveiled at the FRC Kickoff January 3, 2009. 
Additionally, through PTC University, PTC is providing 37 free Web-based training courses on 
Pro/ENGINEER, Windchill and Mathcad for all FIRST Teams. PTC is proud to support an organization 
embraced by many of its customers that actively support FIRST as suppliers, mentors and volunteers. In 
partnership with PTC/USER, the independent voice of PTC customers worldwide, PTC is promoting 
FIRST to its network of more than 50,000 customers and has made its software partners and Value 
Added Resellers (over 800) aware of the opportunity to get involved.  

“We’re excited to recognize PTC’s expanded relationship with FIRST as a second year sponsor and the 
highest level supplier – Crown level – of the FIRST Robotics Competition,” said Paul R. Gudonis, 
president, FIRST. “When a company expands sponsorship, particularly during challenging economic 
times, it reinforces the value that FIRST provides to the students and the sponsors in multiple ways. 
Firstly, it demonstrates that the programs are achieving their objectives by attracting more teams and 
sponsors. Secondly, it shows the students that industry is committed to investing time, resources and 
technology to help them to develop the technology and life skills that will help them to succeed in their 
future careers.”  

James Heppelmann, executive vice president and chief product officer, PTC, is serving as a member of 
the national FIRST executive advisory board. “The FIRST experience leaves an indelible impression on 
all participants – students, coaches, mentors, volunteers and sponsors. The enthusiasm of the teams in 
the pit areas is contagious and watching the students work together, pooling skills and resources to help 
each team compete, is inspiring,” said Heppelmann. “The ability to collaborate and share information 
across teams and boundaries is a critical success factor for product development organizations. FIRST is 
helping to develop the skilled technology workforce of the future and PTC is proud to continue 
sponsorship of this important initiative.”  

To learn more about this partnership, cosponsor a team with PTC, or how to get free software for your 
team, please visit http://www.ptc.com/go/frc.  

To learn more about FIRST, go to http://www.usfirst.org.  

Click here to return to Contents 

Siemens PLM Software Sponsored Race Teams Take the Top Six Spots at Martinsville Speedway; 
Continue to Lead the NASCAR Sprint Cup Series Chase for the Championship 
24 October 2008 

Siemens PLM Software announced Siemens PLM Software-sponsored race teams Hendrick 
Motorsports, Joe Gibbs Racing and Roush Fenway Racing – whose cars are developed with the help of 
Siemens PLM Software technology – combined to win the top six spots at the NASCAR® Sprint Cup 
Series Race at Martinsville Speedway. 

Hendrick Motorsports driver Jimmie Johnson, a two-time Cup Champion and the current Chase leader, 
won the race with teammates Dale Earnhardt Jr., Jeff Gordon and Casey Mears coming in second, fourth 

http://www.ptc.com/go/frc
http://www.usfirst.org/
http://www.hendrickmotorsports.com/
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and sixth respectively. Roush Fenway Racing driver Carl Edwards took third place and Joe Gibbs 
Racing driver Denny Hamlin came in fifth. 

As a result of this strong finish, Siemens PLM Software sponsored race teams have now won five of the 
first six Chase for the Championship races, and Johnson and Roush Fenway Racing driver Greg Biffle 
hold the top two spots in the point standings, respectively. 

Biffle won the first two races at New Hampshire Motor Speedway and Dover International Speedway; 
Johnson won the third race at Kansas Speedway in addition to race at Martinsville; and Joe Gibbs 
Racing driver Tony Stewart won at Talladega Superspeedway. 

“Siemens PLM Software congratulates all the teams and drivers for the strong showing in the first six 
races and we wish the teams good luck,” said Dave Shirk, executive vice president of Global Marketing 
for Siemens PLM Software. “Siemens PLM Software is proud of our relationship with the racing teams 
and we are pleased to know that our software technology helps the teams consistently deliver wins and 
go for the championship.” 

Click here to return to Contents 

Events News 
COADE and EMT-R Participate at Oil Gas Chemistry – 2008 in Samara, Russia 
22 October 2008 

COADE announced that its COADE Global Network Partner (CGNP), EMT-R, exhibited at the just 
concluded Oil Gas Chemistry – 2008, which was held October 15-17 at the Expo-Volga Exhibition 
Center in Samara, Volga Federal District, Russia. COADE products featured by EMT-R included 
CADWorx, the company’s complete AutoCAD-based package for intelligent plant design modeling and 
automatic isometrics; PV Elite, for pressure vessel and heat exchanger design and pressure vessel 
analysis; and CAESAR II, their pipe stress analysis program. Also featured was CADWorx Plant Design 
Suite 2009, enhanced with Russian database and customized report generator.  

Oil Gas Chemistry Exhibition, the only business event in the Samara region on the oil and gas and 
petrochemical industries, promotes innovative development of oil and gas enterprises in the Volga 
region and other parts of Russia. The event drew leading Russian and global petrochemical and gas 
original equipment manufacturers and related product and service providers. Information on COADE 
and its products is at http://www.coade.com, and information about EMT-R, is at http://www.emt.ru or 
http://www.cadworx.ru.  

Click here to return to Contents 

COADE and EMT-R Participate at SOFTOOL-2008, Russian Exhibition on Information 
Technologies and Computers, Held September 20 – October 3 in Moscow 
21 October 2008 

COADE announced that its COADE Global Network Partner (CGNP), EMT-R, a participating exhibitor 
at SOFTOOL-2008 held on September 30 through October 3 in Moscow, saw a record-setting number 
of visitors at its booth from among the 50,000 attendees at the event. SOFTOOL-2008, the 19th Russian 
Exhibition on Information Technologies and Computers, is the largest Russian show on information 

http://www.coade.com/
http://www.emt.ru/
http://www.cadworx.ru/
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technology and computers. The event is held under the support of Moscow’s government and the 
Ministry for Economic Development of the Russian Federation and has had a major effect on the 
industrial development of the Russian economy. EMT-R’s exhibit booth featured COADE products 
including CADWorx, the company’s complete AutoCAD-based package for intelligent plant design 
modeling and automatic isometrics; PV Elite, for pressure vessel and heat exchanger design and 
pressure vessel analysis; and CAESAR II, the pipe stress analysis program. Also featured was 
CADWorx Plant Design Suite 2009, enhanced with Russian database and customized report generator.  

For details about SOFTOOL-2008, go to http://www.softool.ru. Information on COADE and its 
products is at http://www.coade.com, and information about EMT-R, is at http://www.emt.ru or 
http://www.cadworx.ru.  

Click here to return to Contents 

COADE Sponsoring and Speaking at Plant-Tech 2008, the European Forum for Plant Information 
Management, November 18-19 in The Hague, Netherlands 
24 October 2008 

COADE announced that the company is sponsoring and will be a panelist at Plant-Tech 2008, the 
European Forum for Plant Information Management, scheduled for November 18-19 at the World 
Forum in The Hague, Netherlands. This year Plant-Tech 2008, which started in 1996, will focus on 
applications for plant engineering and plant design, primarily for the European oil and gas industry and 
from the owner-operator perspective, including topics on plant information management, plant data 
integration and safety, standards implementation and plant engineering and design technologies. Vornel 
Walker, the marketing manager for COADE, will participate in the panel discussion on P&ID (Process 
and Instrumentation Diagram) applications, drawing on his 18 years of plant design experience and his 
expertise in plant design applications including COADE’s CADWorx Plant Design suite, which includes 
CADWorx Plant, CADWorx P&ID, CADWorx IP, CADWorx Steel and/or CADWorx Design Review.  

COADE’s participation at the event is in coordination with Fern Computer Consultancy, the company’s 
Global Network Partner in the region. For details about the event, go to http://www.plant-tech.eu. 
Information on COADE and its products is at http://www.coade.com, and information on Fern 
Computer Consultancy is at http://www.ferncc.com.  

Click here to return to Contents 

Delcam to Work with 30 Partners at JIMTOF 
24 October 2008 

Delcam Japan will be working with more partners than at any previous exhibition in Japan at the 
JIMTOF exhibition to be held at the Tokyo Big Sight from 28th October to 4th November. JIMTOF is 
the biggest machine tool exhibition in Asia. The company will be promoting its CAM and inspection 
software in association with 30 partners, including many of the world’s leading providers of machine 
tools, cutting tools and inspection equipment. 

The complete list of partners is as follows: 

Agie Charmilles 

Aichi Sangyo  

http://www.softool.ru/
http://www.coade.com/
http://www.emt.ru/
http://www.cadworx.ru/
http://www.plant-tech.eu/
http://www.coade.com/
http://www.ferncc.com/
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Citizen 

A1 Solutions  

DMG 

Faro  

FCS  

Hermle  

Hexagon  

Hitachi Tool  

Matsuura  

Metris  

Mikron  

Mitsubishi Materials 

Mitsui Sieki  

Mori Seiki 

Nomura  

OKK  

Osaka Kohki  

Renishaw  

Roeders  

Roku-Roku  

Sandvik  

Seco Tools 

SGS  

Sodick 

Tornos  

Yamazaki Mazak  

YCM 

YKT 

Over the last three years, Delcam has broadened its range of software, both through the acquisition of 
other systems and through the introduction of new programs. This increased range of products means 
that Delcam can support a much wider range of equipment. The range of machining software now 
includes PowerMILL for high-speed and five-axis machining, FeatureCAM for feature-based 
programming, PartMaker for Swiss-type lathes and turn-mill equipment, and ArtCAM for engraving and 
routing.  
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This broad coverage makes Delcam a more attractive partner for machine tool companies that need 
efficient, high-quality programs to show their equipment performing at its best. Delcam can provide 
larger suppliers with a single source for all of their CAM programming needs. At the same time, Delcam 
can also provide smaller companies with exactly the software they need to get the best out of any 
specialist equipment, rather than having to use a compromise solution from a more limited choice. 

As well as increasing its range of programs, Delcam has also broadened the variety of industries it 
supplies. Traditionally, the company was associated primarily with the toolmaking area, especially 
mould and die manufacture. However, it now provides specialist options for many more manufacturers, 
including those in the aerospace, autosport, footwear, dental and medical sectors.  

“Partnering with other companies provides us with the opportunity to increase greatly our visibility at 
the exhibition,” explained Delcam Business Development Manager Sandy Moffat. “Visitors can see our 
programs working with the latest equipment so proving that our software performs as well in the real 
world as it does on the computer.” 

Click here to return to Contents 

Gerber Technology Introduces Two New Software Solutions for their PLM Suite at the 10th Annual 
Gerber Software Users Conference 
23 October 2008 

Gerber Technology introduced two new software offerings – webFolio and webView – for their suite of 
Fashion Lifecycle Management (FLM) solutions during the Tenth Annual Gerber Software Users 
Conference last week.  

“This year’s Users Conference was a big success with record attendance and a lot of excitement about 
the launch of two new components to our PLM suite, webFolio and webView”, said Bill Brewster, 
Gerber Technology’s Vice President, Global Marketing and Product Management. “These solutions, in 
combination with webPDM, provide a true end-to-end solution for the process of bringing fashion 
products to market.” 

webFolio  

webFolio is Gerber’s new Line Planning product that kicks off the entire product lifecycle. webFolio 
provides visual collaboration tools and an intuitive user interface that allows an organization to digitally 
create collections. Multiple people can create, collaborate and communicate plans on an entire 
collection, select groupings or individual styles. 

webFolio consists of Storyboards, Design Plans and Styles that represent the Collection Plan. 
Storyboards visually communicate the theme, spirit and individual characteristics of collections. 
Designers can easily import and arrange multiple images that express their vision. Design Plans 
represent flexible product groupings that are identified by user-defined attributes such as fabrics, seasons 
or themes. 

Once styles are adopted, webFolio integrates with webPDM to automatically pre-populate style folders. 
Users can launch webPDM directly from webFolio. 

Create digital storyboards, by adding in images, text and backgrounds. 

“webFolio allows designers and developers to digitally create collections and communicate these in a 
variety of formats”, said Elizabeth King, Gerber Technology’s Director of Software Applications. “The 
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flexibility and collaborative nature of the storyboards allow ideas and inspirations to be thrown together 
in a sandbox, massaged, refined and then finalized. It truly brings to life both the front end and the back 
end of the creative process.” 

webView 

webView is a workflow solution consisting of a set of tools to manage events against detailed and/or 
milestone calendars. It provides insight into product design and development processes to track the 
progress of all user-defined entities including tasks as well as requests for quotes, samples and other 
items. For example, users can track the progress of sample requests, approvals, rejections and new 
submissions. webView can also monitor vendor turn time and success rates.  

webView defines major tasks and dates along with responsible parties. It displays actual versus planned 
milestone dates and sends email alerts to keep development on track and on time. webView can also 
simulate possible date revisions based on what-if scenarios.  

Standard Dashboards show the status of your seasonal milestones at a glance. 

Each user is presented a personalized to-do list and receives an aggregate view of their tasks generated 
from all calendars within the system. The view of this to-do list can be filtered dynamically by multiple 
attributes. 

A set of standard reports and dashboards are provided by webView, as well as an optional tool or service 
for customized reports and dashboards. Dashboards graphically present the progress of all collection and 
seasonal activity. 

“webView provides a straightforward workflow solution that replaces a company’s reliance on many 
different Excel worksheets to track and monitor all of the important and iterative components of a 
product’s lifecycle,” said Elizabeth King, Gerber Technology’s Director of Software Applications. 
“webView extends the flexibility of Fashion Lifecycle Management’s modular structure. In addition to 
webView, the existing FLM workflow offers more enterprise-wide supply chain management 
functionality.” 

Both of these new offerings are now available for installation at qualifying customer sites. For more 
information, please visit us at: http://www.gerbertechnology.com/plmsoftwaresuite.htm.  

Click here to return to Contents 

IMAGE Custom Engineering Solutions Introduces ICES BOM for CADWorx at COADE’s 
CADWorx User Conference in Houston 
21 October 2008 

COADE announced that IMAGE Custom Engineering Solutions, based in Houston Texas, USA, 
introduced its newest product, ICES BOM for CADWorx, at the 2008 CADWorx User Conference, 
being hosted by COADE Inc. in Houston. As one of the ten exhibitors at the conference presenting 
solutions integrated with the CADWorx Plant Design Suite, IMAGE is receiving useful and positive 
feedback about the new product from many of the 300 delegates attending the event.  

ICES BOM for CADWorx is a product that enables users to take snapshots and store their design 
model's bills of material (BOM) at any point in the design process. Where this product excels is in its 
ability to make BOM comparisons from snapshot to snapshot and to identity those design components 
that have been changed, added or deleted from revision to revision. The product comes in three versions: 

http://www.gerbertechnology.com/plmsoftwaresuite.htm
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Reporter, for basic reporting from snapshots; Designer, providing the ability to create snapshots from 
within the plant model; and Manager, combining to the power of Reporter and Designer versions with 
the ability to create snapshots or BOM's without the need to have CADWorx running.  

IMAGE Custom Engineering Solutions provides a range of products and services that address the needs 
of companies in petrochemical, chemical and energy industries. ICES BOM for CADWorx is the 
company’s second product for CADWorx, joining SpecGen for CADWorx. Information on the company 
is at http://www.image-ces.com. Details on the CADWorx User Conference are at 
http://www.2008CADWorxConference.com. Information on COADE and its products are at 
http://www.coade.com.  

Click here to return to Contents 

KOMPAS-3D V10 Gained Great Respect at HAUS + TECHNIK 2008 and MUT 2008 in Germany 
21 October 2008 

The latest version of KOMPAS-3D, Mechanical Computer-Aided Design solution from ASCON, was 
showcased at two exhibitions in Germany by an official reseller of the solution, SATTLER media & 
datasystems. 

The professional software was presented firstly at Haus + Technik 2008 in Erfurt, the fair for house 
building, modernization and technology in the industrially developed region Thuringen, then at MUT 
2008 in Leipzig, an event under the motto “use innovations – master changes – create future” which 
gathered almost 2.500 participants. Stands at both fairs had a high attendance, KOMPAS solutions were 
demonstrated. All the visitors were able to familiarize themselves with the newest version of this cost-
effective, easy-to-use and learn solution – KOMPAS-3D V10 and try out all the rich feature set of the 
classical 3D Solid Parametric Modeler, as well as extended line of add-ons and specialized applications, 
such as pipelines 3D, photo rendering, animation, kinematic and dynamic analysis, extended 
CAD/CAM/PLM integration and many others. 

Click here to return to Contents 

LMS Introduces Unique Fuel Cell System Simulation Solution 
23 October 2008 

LMS will introduce its latest fuel cell system simulation solution based on LMS Imagine.Lab AMESim 
at the Fuel Cell Seminar & Exposition 2008 held in Phoenix, Arizona, USA from October 27th - 30th, 
2008.  

The LMS Imagine.Lab Fuel Cells solution helps fuel cell manufacturers design and optimize fuel cell 
stacks and systems via an easily accessible one-dimensional modeling environment. With LMS 
Imagine.Lab Fuel Cells, users can size components, optimize architecture and geometries, and develop 
and test control strategies. In addition, electrochemical researchers can opt to integrate and test different 
gas mixtures and material solutions, and predict real-life reactions like voltage and transient temperature 
evolution, pressure and mass flow rates for the entire system. 

LMS Imagine.Lab Fuel Cells is of particular interest to PEMFC or SOFC system integrators since it 
uses validated physical modeling, based on an energy exchange approach where basic elements can be 
easily assembled to represent a complete fuel cell system. Researcher and development can easily “try 

http://www.image-ces.com/
http://www.2008cadworxconference.com/
http://www.coade.com/
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out” the performance traits of a complete system, reviewing both static and dynamic behavior. A 
complete solution, LMS Imagine.Lab Fuel Cells comes with all the tools and multi-disciplinary libraries 
to build, analyze and optimize a functional digital fuel cell mock-up.  

"The LMS Imagine.Lab Fuel Cells solution proposes a unique platform to model from the stack to 
whole fuel cell system. It is even possible to run sensitivity analyses or parameter optimization to 
enhance the performance and efficiency of the complete system or just a specific component,” 
commented Patrice Montaland, LMS’ fuel cells expert. "It provides an unparalleled energy-exchange 
approach that lets users rapidly test and analyze new configurations and architecture for system 
efficiency and performance."  

In addition to this unique dedicated solution for fuel cells, LMS will showcase the latest release of the 
LMS Imagine.Lab AMESim system simulation platform on its booth (#708) throughout the duration of 
the exhibition. Conference attendees will be given the unique opportunity to attend the presentation of a 
paper, “Multi-scale physical modeling of PEMFC and SOFC from subsystem to stack” on October 30th 
from 8:30 - 10:30 a.m. (room 102A-C). 

Click here to return to Contents 

MSC.Software Teams With Alenia Aeronautica and Italian Airforce for International Conference on 
Virtual Test and Engineering Simulation in Aerospace and Defense 
23 October 2008 

MSC.Software announced that it will team with Alenia Aeronautica and the Italian Airforce 
(Aeronautica Militare) to host the second International Conference on Virtual Test and Engineering 
Simulation in Aerospace and Defense. The conference will be held October 23-24 - 2008 at the Palazzo 
Barberini and at the CSV (Italian Air Force Flight Experimental Center) in Pratica di Mare Air Base, 
near Rome, Italy. Other sponsors of the event include The Italian Civil Aviation Authority (ENAC), 
IBM and international sponsors including Esteco, Ernst & Young, Vistagy and Redam. 

Following the success of the first Conference, the objective of the 2008 event is to create an 
international forum for sharing and discussing state-of-the-art solutions, processes, and projects relating 
to Virtual Test & Engineering, with the specific highlight on the European military aerospace 
community. The conference agenda includes an introduction to the latest simulation technology 
advancements available from MSC.Software, keynote presentations from leading manufacturers, case 
study experiences describing best-practice implementations, and the business impact on product 
development, production and commercial competiveness. Presentation themes focus on the visions and 
challenges of virtual testing, enterprise engineering simulation and PLM, full-system multi-disciplinary 
integration, high performance computing and European aerospace programs and trends. More than 150 
delegates are expected to attend including representatives from AgustaWestland, Airbus, Bombardier 
Aerospace, CIRA, CNES, EADS, EASA, Elsag Datamat, ESA, Finmeccanica, MBDA, SCAC, Selex, 
and Thales. 

"MSC.Software has seen a move toward standardization on its enterprise products among many 
European manufacturers," said Bill Weyand, Chief Executive Officer, MSC.Software. "We are pleased 
to be recognized as industry thought leaders and to join together with Alenia Aeronautica and so many 
other highly respected companies within this community." 

"In the new Aerospace & Defense business the simulation is a key strategic asset to sustain the 
innovation process and the product development, starting from the definition phase up to the validation", 

http://www.mscsoftware.com/
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said Nazario Cauceglia, Chief Technical Officer, Alenia Aeronautica. 

About Alenia Aeronautica 

Alenia Aeronautica, a Finmeccanica Company, is the largest Italian Aeronautic player which operates 
world-wide in the commercial and military aviation, unmanned aerial vehicles and aerostructures. 
Alenia Aeronautica also coordinates the activities of Alenia Aermacchi and Alenia Aeronavali - wholly 
owned companies - respectively active in the design and manufacturing of military trainer aircraft and in 
the overhaul, maintenance and modification of military and civil aircraft. With its joint venture ATR and 
Superjet International, Alenia Aeronautica is the world leader in the regional turboprop market and a top 
player in the worldwide regional jet sector. Over 2007 Alenia Aeronautica reported revenues of 2,306 
million Euro, backlog for 8,248 million Euro and orders for 3,104. The total workforce is 13,301. 

Click here to return to Contents 

NEi Software Presents New Nastran Modal Analysis Tools at Shock and Vibration Symposium 
23 October 2008 

NEi Software will participate in the Shock and Vibration Information Analysis Center’s (SAVIAC) 79th 
Shock and Vibration Symposium October 26-30 in Orlando, FL. NEi Software will present a technical 
paper on “Modal Selection Technique for Component Mode Synthesis”, an enhanced methodology for 
performing dynamic analysis of very large FEA models measured in multi million degrees of freedom. 
In addition, NEi Software will conduct several tutorials on new features in its simulation software. The 
NEi Nastran Nonlinear course will address proper techniques for analyzing models with nonlinear 
geometry, materials, and elements. Software technology will be demonstrated that enhances nonlinear 
analysis in Nastran making it faster, easier, and closer to real world phenomena like true surface-to-
surface contact and automated contact generation tools. The NEi Composites tutorial will demonstrate 
Progressive Ply Failure Analysis (PPFA™), and NEi Software tool that examines the residual strength 
after first ply failure in a laminate structure which allows engineers to mitigate catastrophic failure 
modes in parts optimized for strength-to-weight criteria. A comprehensive session on the Dynamic 
Design Analysis Method (DDAM) will explain the steps in determining the dynamic response of a 
structure to shock loading. Utilizing NEi Nastran's DDAM, users determine the effects of underwater 
explosions from sources like depth charges, mines, missiles, and torpedoes.  

SAVIAC’s annual Shock and Vibration Symposium is a leading forum for the structural dynamics and 
vibration community to present and discuss new developments and on-going research. The Symposium 
includes both classified and unclassified sessions. The classified sessions allow critical technology and 
classified research to be presented in closed forums of cleared US Government and government-
contractor researchers. Topics covered at the symposium include: shock testing, weapons effects, air 
blast, ground shock, water shock, cratering, penetration, shock physics, earthquake engineering, 
structural dynamics, shock and vibration instrumentation, and experiment techniques. Over 200 
technical papers are typically presented. Panel discussions address topics such as new software 
developments and accelerometer isolation problems. Tutorials provide up-to-date technology overviews 
by leading specialists.  

Click here to return to Contents 
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Primavera® 25th Annual Conference Will Bring Users to Las Vegas Nov. 16-19, 2008 
20 October 2008 

The Primavera 25th Annual Conference will take place November 16 - 19, 2008, at the Mandalay Bay 
Resort & Casino in Las Vegas. 

The conference is a premier forum for project managers, program managers and technology 
professionals to learn about the latest techniques, strategies and technologies for project, resource, 
program and portfolio management. Professionals in project-intensive industries will join colleagues 
from around the world to make contacts, collaborate and exchange ideas. At the Conference, Primavera 
will present its Primavera Excellence Awards to this year’s champions of projects and portfolios. The 
awards recognize the outstanding achievements of customers in project, resource, program and portfolio 
management. 

This year’s conference will feature:  

• Over 140 different sessions, clinics and presentations  

• Customer successes and best practices for sound project management  

• Technology demonstrations and hands-on software training sessions, including an introduction to the 
latest versions of Primavera software, including P6, ProSight, Contract Manager, Pertmaster, Cost 
Manager, Evolve and Inspire  

• Roundtable discussions on implementing and enhancing project management best practices  

• Networking opportunities with leading businesses and government organizations  

• Approximately 40 partner exhibits on the show floor  

Keynote Address  

Sugar Ray Leonard, one of the legendary sports icons of the 20th century and an athlete whose very 
name epitomizes the pursuit of excellence and conjures up the image of a champion, will present this 
year’s keynote “POWER – Prepare, Overcome and Win Every Round,” on Monday, Nov. 17. Leonard 
was the first boxer to win world titles in five different weight classes, a record that stands to this day. 

In addition, co-founders Joel Koppelman and Dick Faris will address the general session Monday, Nov. 
17 to discuss what it takes to achieve championship projects and portfolios, and how to get the most 
from Primavera technology. During his presentation, Mr. Koppelman will share his vision for the road 
ahead as Primavera continues to center on customer success. Mr. Faris will then present his technology 
vision for Primavera, as well as the company’s continued investment in industry-specific capabilities 
and a Primavera platform using open and standards-based technologies. 

“Our Annual Conference offers Primavera’s customers a great opportunity to sharpen their skills, 
increase their product knowledge and develop best practices that will improve the performance of their 
businesses,” said Nicole Styer, vice president of marketing for Primavera. “This year, Primavera will 
help attendees center on success through sessions and discussions that present the experiences of 
managers working on highly successful projects at some of the world’s best-run companies.” 

Continuing Education Programs 

Primavera offers several ways for Conference attendees to participate in continuing education sessions 
for ongoing professional development, as well as to maintain PMP certification. Project Management 
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Professionals (PMPs) may qualify for up to 14 Professional Development Units (PDUs) from the Project 
Management Institute (PMI) by attending the keynote speech and technical program presentations. For 
additional information, please visit http://www.primavera.com/conference/certification.asp.  

The Association for the Advancement of Cost Engineering (AACE) International also recognizes the 
Primavera Annual Conference for recertification credits, which are good for any of AACE’s 
Certifications. Attendees can earn up to 14 Professional Development Hours, or 1.4 recertification 
credits. 

In addition, AACE’s Planning & Scheduling Professional (PSP) Certification Exam will be held on 
Wednesday, Nov. 19th. All applicants must be scheduled in advance to sit for the exam. For more 
information, visit http://www.primavera.com/conference/certification.asp#aace_cert.  

Meet Colleagues Online Before the Conference with PrimaveraConnect 

This year, attendees can network proactively with fellow Primavera users prior to the conference 
through a 24/7 online forum called Primavera Connect, where they can connect, share best practices, 
participate in discussions and chat with others about similar interests.  

Registration and Information 

For more information on the Primavera Annual Conference, including registration details, please visit 
http://www.primavera.com/conference/index.asp or e-mail acinfo@primavera.com.  

Click here to return to Contents 

Financial News 
Cadence Announces Accounting Review and Postpones Release of Third Quarter 2008 Financial 
Results and Webcast 
22 October 2008 

Cadence Design Systems, Inc. announced that it is reviewing, in conjunction with the company’s 
independent accountants and legal advisors, the recognition of revenue related to customer contracts 
signed during the first quarter of 2008. 

Cadence initiated the review after preliminarily determining during its regular review of its third quarter 
results that approximately $24 million of revenue relating to these contracts was recognized during the 
first quarter of 2008, but should have been recognized ratably over the duration of the contracts 
commencing in the second quarter of 2008. Cadence expects to restate its financial statements for the 
first quarter of 2008 and the first half of 2008 to correct the revenue recognition with respect to these 
contracts.  

Cadence will release its third quarter 2008 financial results and conduct a Webcast as soon as 
practicable. 

Reaffirmation of Expected Third Quarter Results 

Cadence reaffirms the expected third quarter 2008 results provided in its press release of October 15, 
2008. For the third quarter of 2008, the company expects results to be in line with the business outlook 
previously announced on July 23, 2008. Total revenue is estimated to be in the range of $235 to $245 
million. Third quarter GAAP net loss per share is estimated to be in the range of $(0.27) to $(0.25). Net 

http://www.primavera.com/conference/certification.asp
http://www.primavera.com/conference/certification.asp#aace_cert
http://www.primavera.com/conference/index.asp
mailto:acinfo@primavera.com
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loss per share using the non-GAAP measure defined below is estimated to be in the range of $(0.11) to 
$(0.09). These results are preliminary and subject to the company's management completing its quarterly 
close. In addition to using GAAP results in evaluating Cadence’s business, management believes it is 
useful to measure results using a non-GAAP measure of net income, which excludes, as applicable, 
amortization of intangible assets, stock-based compensation expense, in-process research and 
development charges, certain termination and legal costs, integration and acquisition-related costs, gains 
or losses and expenses or credits related to non-qualified deferred compensation plan assets, executive 
severance payments, restructuring charges and credits, losses on extinguishment of debt and equity in 
losses (income) from investments. Non-GAAP net income is adjusted by the amount of additional taxes 
or tax benefit that the company would accrue if it used non-GAAP results instead of GAAP results to 
calculate the company’s tax liability. Investors and potential investors are encouraged to review the 
reconciliation of non-GAAP financial results with their most direct comparable GAAP financial results, 
including the reconciliation of non-GAAP financial results with GAAP financial results for the quarter 
ended June 28, 2008 set forth in our press release of July 23, 2008, which can be found in the investor 
relations portion of our website at http://www.cadence.com/cadence/investor_relations.  

The statements contained above regarding the company’s financial statements for fiscal year 2008, the 
possible restatement of such financial statements and the company’s third quarter outlook in the 
Reaffirmation of Expected Third Quarter Results section include forward-looking statements based on 
current expectations or beliefs, as well as a number of preliminary assumptions about future events that 
are subject to factors and uncertainties that could cause actual results to differ materially from those 
described in the forward-looking statements. Readers are cautioned not to put undue reliance on these 
forward-looking statements, which are not a guarantee of future performance and are subject to a 
number of risks, uncertainties and other factors, many of which are outside Cadence's control, including, 
among others: (i) Cadence's ability to compete successfully in the design automation product and the 
commercial electronic design and methodology services industries; (ii) the mix of products and services 
sold and the timing of significant orders for its products, including the possibility that our shift to a 
ratable license structure may result in changes in the mix of license types; (iii) change in customer 
demands; (iv) economic and industry conditions in regions in which Cadence does business; (v) 
fluctuations in rates of exchange between the U.S. dollar and the currencies of other countries in which 
Cadence does business; (vi) capital expenditure requirements; legislative or regulatory requirements; 
interest rates and Cadence’s ability to access capital and debt markets; and (vii) the acquisition of other 
companies or technologies or the failure to successfully integrate and operate these companies or 
technologies Cadence acquires.  

For a detailed discussion of these and other cautionary statements relating to Cadence, please refer to the 
company's filings with the Securities and Exchange Commission. These include the company's Annual 
Report on Form 10-K for the year ended December 29, 2007 and the company’s Quarterly Report on 
Form 10-Q for the quarter ended June 28, 2008. 

Click here to return to Contents 

EMC Reports Third-Quarter Financial Results; Achieves 13% Year-Over-Year Revenue Growth 
22 October 2008 

EMC Corporation announced record third-quarter revenue and its 21st consecutive quarter of double-
digit year-over-year revenue growth. EMC’s total consolidated revenue for the third quarter of 2008 was 
$3.7 billion, an increase of 13% over the $3.3 billion reported for the third quarter of 2007. 

http://www.cadence.com/cadence/investor_relations
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Third-quarter GAAP net income was $411 million or $0.20 per diluted share, which includes a $0.01 
special income tax benefit. Third-quarter non-GAAP net income¹ was $528 million or $0.25 per diluted 
share, 14% higher than the non-GAAP earnings per diluted share of $0.22 for the year-ago period. 

Joe Tucci, EMC Chairman, President and Chief Executive Officer, said, “Against the backdrop of a 
tough global economy, EMC delivered its 21st consecutive quarter of double-digit revenue growth and 
solid double-digit profit growth. These results reflect the high quality and leadership of EMC’s broad 
portfolio of storage, information management and security products and services, and the global reach of 
our direct sales force and trusted partners. Customers will continue to turn to EMC as they focus their 
efforts on cost savings and maximizing efficiency across their information infrastructure. Even with a 
challenging economic environment ahead, we remain confident and well positioned to compete 
effectively, continue winning business and outpace our peers in the marketplace.” 

Consolidated revenue from the United States increased 7% compared with the same period a year ago. 
Revenue from operations outside of the United States grew 19% year over year and represented 46% of 
total third-quarter revenue. Revenue from EMC’s Europe, Middle East & Africa (EMEA) region 
increased 20%, Asia-Pacific & Japan (APJ) revenue increased 19%, and Latin America revenue 
increased 27%, each compared with the year-ago quarter. 

David Goulden, EMC Executive Vice President and Chief Financial Officer, said, “EMC is well 
positioned with the financial flexibility of a strong cash position and cash flow, along with an expanding 
market opportunity driven by the continued growth of business and personal information. As customers 
deal with this information growth, while also reducing costs and improving IT efficiencies, we are 
confident that EMC has the best portfolio of products and services to help them succeed. We remain 
laser-focused on managing our cost structure, increasing customer loyalty, maximizing shareholder 
value and strengthening our competitive advantage to gain market share.” 

Third-Quarter Highlights 

Revenue from EMC’s Information Storage business, which includes revenue from storage systems, 
storage management software and related customer and professional services, reached $2.9 billion, an 
increase of 11% compared with the year-ago period. This growth was largely driven by strong customer 
demand for EMC’s networked storage solutions across a broad customer base, with double-digit year-
over-year revenue growth from EMC’s midrange and entry-level information storage platforms that 
connect to both IP and Fibre channel networks. During the quarter, EMC’s Information Storage business 
also benefited from double-digit year-over-year revenue growth from its broad portfolio of backup, 
recovery and archive software that helps customers meet new information protection and recovery 
requirements, control explosive data growth and improve cost savings in the data center. 

For the third quarter of 2008, revenue from RSA, The Security Division of EMC, grew 11% year over 
year, reaching $147 million. The third-quarter growth in the RSA business was led by customer demand 
for its security information and event management solutions and its identity protection and verification 
solutions. Growth in the business reflects the completeness of EMC’s information-centric security 
strategy and its leading portfolio of solutions that are suited to help customers address the overall 
process of securing data, managing risk, and meeting multiple compliance demands in a holistic, 
repeatable and cost-efficient manner. 

EMC’s Content Management and Archiving business’ third-quarter revenue was $188 million. During 
the quarter, the business benefited from continued demand for EMC’s next-generation enterprise content 
management solutions for effective transactional content management, dynamic customer 
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communication management and content management for the Web 2.0 enterprise – fostering dynamic 
new ways people work, network and collaborate, while advancing requirements for security, 
performance and compliance. 

VMware, which is majority-owned by EMC, contributed third-quarter revenues of $472 million, an 
increase of 33% compared to the year-ago quarter. VMware is the global leader in virtualization 
solutions from the desktop to the data center. Customers of all sizes rely on VMware to reduce capital 
and operating expenses, ensure business continuity, strengthen security and be more energy efficient. 
Visit http://ir.vmware.com for more information about the virtualization software leader’s third-quarter 
financial results. 

Business Outlook 
All dollar amounts in the business outlook should be considered to be approximations. 

EMC’s outlook for the fourth quarter of 2008 is as follows: 

  Consolidated revenues of $4 billion.  

  Consolidated GAAP diluted earnings per share between $0.23 and $0.24.  

  Consolidated non-GAAP diluted earnings per share (excluding stock-based compensation and 
intangible asset amortization) between $0.30 and $0.31.  

  Stock-based compensation of $0.05 per diluted share and intangible asset amortization of $0.02 per 
diluted share  

EMC will host its 2008 third quarter earnings conference call today at 8:30 a.m. ET, which will be made 
available on EMC’s web site at http://www.EMC.com/earnings  

Click here to return to Contents 

Geometric’s Q2 Operating Profit Doubles 
20 October 2008 

Geometric Limited announced the Company’s financial results for the quarter ending September 30, 
2008. The operating profits for the quarter increased from Rupees 70.77 Mn in Q1 to Rupees 136.46 Mn 
in Q2. 

The Company recorded consolidated operating revenue of Rupees 1,525.95 Mn (USD 34.65 Mn), a 
sequential increase of 3.8% in US Dollar terms and 8.7% in Rupee terms. In YOY terms, revenues 
increased by 13.5% and 24.6% in US Dollar and Rupee terms respectively. The Company’s profit after 
tax (PAT) before extraordinary income, also increased from Rupees 37.65 Mn in Q1 FY09 to Rupees 
47.16 Mn in the current quarter. 

Commenting on the results, Dr. Ravi Gopinath, Managing Director and CEO said, “Our operating profit 
margin improved from 5.0% in the previous quarter to 8.9% in this quarter, helped by a favourable 
exchange rate, increase in offshoring across businesses, and a tight control on our SG&A expenses. 
While our direct exposure to the BFSI sector is nil, there is a noticeable associated slowdown in our key 
verticals. Our go to market strategy founded on driving business oriented solutions has enabled us to 
achieve profitable growth despite the prevailing economic conditions.” 

Business Highlights 

http://ir.vmware.com/
http://www.emc.com/earnings
http://www.geometricglobal.com/
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The Company’s geometry‐based search engine algorithm that allows users to search 3D models based 
on shape, was granted a patent by the US Patent and Trademark Office. Geometric signed a strategic 
agreement with a leading global supplier of industrial automation and information software solutions, to 
deliver manufacturing IT solutions to end‐customers of the two companies. 

Geometric added new business worth USD 6.7 million. It added 15 new customers this quarter, taking 
the total number of active clients to 140. Some of the significant contracts are with: 

• A leading PLM software vendor for outsourced product development. This is a significant addition in 
the list of existing customers in PLM space 

• A global leading provider of drilling and production systems to the Oil and Gas industry for PLM 
implementation 

• A US Automotive major for product design of the Powertrain on a single source basis 

• A leading European shipbuilding and marine engineering software company for their product 
development 

• One of the world’s leading Automotive Tier I players for PLM support in China 

Click here to return to Contents 

Mercury Computer Systems Reports First Quarter Fiscal 2009 Revenues of $49.1 Million 
22 October 2008 

Mercury Computer Systems, Inc. reported results for its first quarter of fiscal 2009, which ended 
September 30, 2008. 

In the first quarter, Mercury sold the assets and intellectual property (IP) of its subsidiary, SolMap 
Pharmaceuticals, formerly referred to as Mercury's Biotech Group, to FORMA Therapeutics. In 
addition, during the fourth quarter of fiscal 2008, Mercury's subsidiary Visage Imaging sold its 
Embedded Systems and Professional Services (ES/PS) business. All historical financial statements have 
been adjusted to reflect these businesses as discontinued operations. 

First quarter revenues were $49.1 million, an increase of $1.1 million from the prior year's first quarter. 

First quarter GAAP operating losses were $(1.3) million, a $1.6 million improvement as compared to a 
GAAP operating loss of $(2.9) million in the first quarter of fiscal 2008. First quarter GAAP net losses 
from continuing operations were $(1.0) million. GAAP diluted losses per share from continuing 
operations were $(0.05) for the first quarter. First quarter GAAP operating losses include $3.4 million in 
charges, consisting of $1.4 million in stock-based compensation costs, $1.4 million in amortization of 
acquired intangible assets, and $0.6 million in restructuring expenses. Excluding the impact of these 
charges, first quarter non-GAAP operating income was $2.0 million. First quarter non-GAAP net 
income from continuing operations was $1.5 million. Non-GAAP diluted earnings per share from 
continuing operations were $0.07 for the first quarter. 

Cash flows from operating activities were a net inflow of $2.6 million in the first quarter. Cash, cash 
equivalents, and marketable securities as of September 30, 2008 were $167.0 million, an increase of 
$0.5 million from June 30, 2008. 

"We have set out to make fiscal 2009 a pivotal transition year for Mercury, and the first quarter was a 
strong start," said Mark Aslett, President and CEO of Mercury Computer Systems, Inc. "Mercury met or 
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exceeded the majority of our internal financial and operational targets, including our first quarter 
guidance. Our efforts to improve the underlying operations of the business enhanced our profitability 
and increased our cash flow. At the same time, we made further progress in strengthening our core ACS 
defense business and divesting unprofitable and non-core businesses. These achievements give us 
confidence that Mercury will exit fiscal 2009 as a more focused and profitable business, and an 
enterprise with broader opportunities for growth." 

Backlog 

The Company's total backlog at the end of the first quarter was $87.8 million, a $0.7 million sequential 
increase from the fourth quarter of last fiscal year, and a $3.6 million increase from the same quarter last 
year as reported. Of the current total backlog, $72.5 million represents shipments scheduled over the 
next 12 months. The book-to-bill ratio was 1.01 for the quarter. 

Revenues by Operating Unit  

Advanced Computing Solutions (ACS) -- Revenues for the quarter from ACS were $44.6 million, 
representing 91% of the Company's total revenues. Approximately 74% of ACS's revenue for the quarter 
related to defense business as compared to approximately 64% in the same quarter last year. 

Visage Imaging (Visage) -- Revenues for the quarter from Visage were $2.0 million. 

Visualization Sciences Group (VSG) -- Revenues for the quarter from VSG were $2.3 million. 

Emerging Businesses -- The results of this segment primarily consist of Mercury's wholly-owned 
subsidiary Mercury Federal Systems, Inc. (MFS). During the first quarter, MFS secured $4.0 million in 
bookings and recorded $0.3 million in revenues. 

Business Outlook 

This section presents our current expectations and estimates, given current visibility, on our business 
outlook for the upcoming fiscal quarter. It is possible that actual performance will differ materially from 
the estimates given -- either on the upside or on the downside. Investors should consider all of the risks, 
including those listed in the Safe Harbor Statement below, with respect to these estimates, and make 
themselves aware of the risk factors that may impact the Company's actual performance. 

For the second quarter of fiscal year 2009, revenues are currently expected to be in the range of 
approximately $47 million to $49 million. At this range, GAAP losses per share are currently expected 
to be in the range of a loss of $(0.22) to a loss of $(0.14). Excluding the impact of stock-based 
compensation costs, amortization of acquired intangible assets and the difference between expected 
GAAP and non-GAAP tax rates, second quarter fiscal year 2009 non-GAAP earnings (losses) per share 
are currently expected to range from a loss of $(0.05) to breakeven. 

Recent Highlights 

July -- Mercury announced that the Mercury PowerBlock™ 50 received the Editor's Choice Award from 
Military Embedded Systems magazine for its "maximum horsepower in a minimum-sized system 
envelope." The PowerBlock 50 is an ultra-compact, ruggedized computer optimized for real-time image, 
sensor, and signal processing for small platforms in the 6- to 10-pound range. The PowerBlock 50 was 
selected from hundreds of new product introductions that ranged from hardware and software to 
connectors and cable assemblies. 

July -- Mercury announced it received the coveted STAR Supplier Award from Lockheed Martin. The 
Company was recognized for exceptional quality and performance in the Electronic Systems Business 
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Area. The award, which signifies exemplary performance in providing goods or services that contribute 
to the success of the Lockheed Martin mission, marks a decade in the ongoing alliance between 
Lockheed and Mercury to deliver advanced computing solutions to the embedded defense systems 
market. 

July -- Mercury announced the retirement of James "Jay" R. Bertelli as a Mercury employee and its 
Executive Chairman of the Board. Mr. Bertelli has assumed the role of Non-Executive Chairman of the 
Board until the Company's 2008 annual shareholder meeting to be held later this year, after which he 
will retire from the Board of Directors. Mr. Bertelli has agreed to enter into a non-compete agreement 
and to provide consulting services to Mercury. 

July -- Mercury announced that the Echotek® Series advanced RF and mixed-signal solutions deliver 
unsurpassed tuning speeds and best-in-class signal integrity for a growing range of network-centric 
applications. The Echotek Series RF and mixed-signal solutions enable a comprehensive range of 
narrowband, wideband, and ultra-wideband tuning and receiving capabilities for the most challenging 
communications intelligence (COMINT), electronic intelligence (ELINT), electronic warfare (EW), 
radar, and other sensor-based applications. 

August -- Mercury announced it received a comprehensive design win from a top-tier defense prime 
contractor for a homeland security application. The contract calls for extensive algorithm optimization 
and acceleration, Cell Broadband Engine™ (BE) processor-based products, and services that include 
system engineering mapping, application development training, and installation and configuration 
support. Mercury was chosen because of the unique ability to optimize a full spectrum of processor 
architectures in order to provide the highest performance and best value for the customer's technology 
investment. 

September -- Mercury introduced the Converged Sensor Network™ (CSN™) Architecture and the 
SigmaNET™ VXS-based sensor networking solution for the next-generation battlefield. By combining 
the agility of cluster computing with sensors at the tactical edge, the CSN Architecture supports a more 
robust sensor computing and networking environment, providing the flexibility to get information 
quickly to authorized users via industry-standard networking. The SigmaNET solution of hardware and 
software enhancements, which enables sensor networking and converged management in existing 
embedded systems, was delivered to a leading defense customer for the processing and dissemination of 
sensor data including electronic imaging, video, and weapons systems. 

September -- Visage Imaging® announced it has partnered with the American College of Radiology to 
provide its Visage® CS Thin Client Server, which will be used for interactive radiology education on 
Coronary CT Angiography and the Dartmouth PET/CT Course. The Visage CS (Client Server) system 
provides true thin client, 3D-based image interpretation, post-processing, and image distribution for CT, 
MR, PET, PET-CT, SPECT, and SPECT-CT imaging, enabling virtually "instant" access to all data 
anytime, anywhere inside or outside the hospital or imaging center. 

October -- Mercury announced that it closed SolMap Pharmaceuticals, its biotech venture, and sold the 
assets and IP to FORMA Therapeutics of Cambridge, Massachusetts. FORMA Therapeutics was 
recently funded by the Novartis Option Fund, a venture capital arm of Novartis AG, one of the world's 
largest pharmaceutical firms. FORMA will integrate SolMap's assets and IP into its transformative 
chemistry and biology platforms to unlock the best targets and pathways that genomic medicine has 
revealed. The transaction was completed on September 30, 2008. 

Conference Call Information 
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Mercury will host a conference call on Wednesday, October 22, 2008 at 5:00 p.m. EDT to discuss the 
first quarter 2009 results and review the financial and business outlook for the remainder of the year. 

A replay of the call by telephone will be available from approximately 8:00 p.m. EDT on Wednesday, 
October 22 through 12:00 a.m. EDT on Friday, October 31. To access the replay, dial (888) 203-1112 in 
the USA and Canada, and (719) 457-0820 for all other countries. Enter access code 3495048. A replay 
of the webcast of the call will be available for an extended period of time on the Financial Events page 
of the Company's website at http://www.mc.com/investor.  

Click here to return to Contents 

SofTech Announces First Quarter Financial Results for First Quarter FY 2009 
17 October 2008 

SofTech, Inc. announced financial results for the first quarter of Fiscal Year 2009 (quarter ended August 
31, 2008). Revenue for Q1 2009 was $2.5 million as compared to $2.7 million for Q1 2008. The 
Company’s results of operations improved substantially, with the Company’s net income increasing by 
approximately $418,000 from $1,000 ($.00 per share) in Q1 2008 to approximately $419,000 ($.03 per 
share) in Q1 2009.  

Net Cash flows from operating activities also improved considerably during Q1 2009, increasing from 
approximately $48,000 (Q1 2008) to approximately $255,000 (Q1 2009). The Consolidated Statement 
of Cash Flows for the fiscal quarters ended August 31, 2008 and 2007 is provided on the attached 
Financial Summary.  

Earnings before Interest, Taxes, Depreciation and Amortization (“EBITDA”), a non- GAAP financial 
measure, also improved during Q1 2009, increasing from $733,000 (Q1 2008) to $766,000 (Q1 2009), a 
4.5% increase. A reconciliation of EBITDA to Net Loss is provided on the attached Financial Summary.  

The Company’s revenue is derived almost entirely from technology acquisitions completed between 
1997 and 2002, and the Company’s operations are not capital intensive. As of August 31, 2008, 
approximately 5.5% of the Company’s assets represent amortizable intangible assets related to these 
historical acquisitions. The Company does not anticipate making further acquisitions in the foreseeable 
future. For the quarter ended August 31, 2008, amortization expense related to these intangible assets 
was approximately 5% of total expenses and 4% of total revenue. Further, the periods over which these 
intangible costs are expensed are highly judgmental.  

The Company believes that EBITDA is useful supplemental information for investors, when considered 
along with net income and other income statement data. The Company believes that EBITDA is useful 
because it provides investors with information concerning the potential longer term profitability of the 
Company’s technology assets (subsequent to full amortization of costs), as amortization of acquisition 
costs has been added back to net income in arriving at EBITDA. Further, management believes that 
EBITDA provides a useful financial metric by which the Company can be compared with other 
companies that have different capital structures (interest (a cost of capital) has been added back to net 
income in arriving at EBITDA). It is also management’s belief that this non-GAAP measure of 
performance continues to be used in the investment community as a financial metric for business 
valuation purposes.  

However, the Company believes that EBITDA is not a substitute for cash flow from operating activities, 
which is disclosed above and in the Company’s financial statements. Investors should carefully review 

http://www.mc.com/investor
http://www.softech.com/
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the financial statements of the Company in their entirety in order to obtain a complete understanding of 
the Company’s financial condition and results of operations.  

Click here to return to Contents 

Implementation Investments 
Advance Thermal Warms to Swift ROI on CAM & Nesting Investment 
22 October 2008 

Advance Thermal Corp, based in Bensenville, Illinois, manufactures removable insulation blankets from 
a variety of materials. They purchased a Humantec (rebranded Zund) knife cutter in 2004. Almost every 
job that Advance Thermal produce is unique, which cause considerable problems for the CAM system 
provided with the machine. 

Andrew Powell, IT Manager explained; "The old system did have rudimentary batch processing 
capabilities, however the problems occurred when there were issues with the CAD files. If the system 
did pick up a problem it would not document it, so I had to manually check the files, which often took 
around an hour per day, with around 15-20 errors occurring per week. Errors also often went unreported 
and would be discovered far down the production line, after considerable labor had been done on the 
part and causing the part to be scrapped." 

In 2007 the company decided to replace this system for one that would be suited the automating the 
production of low or single run parts, but discounted almost all systems they looked at. Andrew said; 
“Most systems are designed for large quantity OEM work, making the same part over and over. All of 
the other systems we looked at had overheads, creating a prohibitive amount of labor each time to create 
a new part. JETCAM had almost no setup time, and this could be completely automated with Remote 
Control Processing (RCP).” 

The decision was made to purchase JETCAM Expert along with JETCAM’s free form high performance 
nesting (FFHPN) and Remote Control Processing (RCP) modules. RCP allows virtually all instructions 
that would normally be done by a programmer to be executed remotely. Advance Thermal were able to 
integrate JETCAM into their existing SQL-based MRP system in a single day. “The RCP instructions 
were extremely well documented, and the robustness and reliability of the system is impressive.” 

The system was installed remotely by JETCAM distributor NestOne Solutions. Online training was also 
provided, which ensured minimal impact on the day to day business. 

After the system went live there was an immediate change of roles for the staff involved. The 
programmer’s involvement drastically reduced, with RCP eliminating the 20+ processes required to take 
CAD files, automatically import and clean them, apply profiling, nest them and generate NC code. Any 
parts that could not be dynamically cleaned were automatically reported back to the operator for 
examination. Single Component Automatic processing (SCAP) was used after parts were modified to 
quickly ‘trial and error’ a CAD file to ensure integrity. Andrew’s involvement to resolve problems was 
removed altogether. 

Although the material that Advance Thermal are cutting is extremely low in cost (measured in cents per 
square foot rather than dollars) the savings mount up considerably over time. Their previous CAM 
system worked at around 70-80% efficiency, whereas Andrew cites JETCAM at delivering between 
85%-95% 
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Advance Thermal have benefited from JETCAM’s policy of continual upgrades available free for 
customers under maintenance and support from the local distributor. Andrew noted; “Support has been 
outstanding - be it operational questions from the local dealer or feature modification requests from 
JETCAM.” 

The company plans to add more cutting machines in the future, which will be driven by JETCAM. 
Andrew concluded; “For us the most valuable feature was the automation through RCP. Our 
manufacturing process is expanding and with that comes new challenges. JETCAM is the only product 
out there that could meet our needs and it allows us to reduce the cost on these additional purchases by 
delivering efficiencies across all machines.” 

Benefits achieved: 

*System paid for itself in under six months  

*The only system available suitable for small run manufacturing  

*System installed by JETCAM reseller completely remotely  

*Complete unmanned import, nesting and generation of NC code  

*RCP eliminated a 20+ processes from CAD file to NC code, saving the programmer 20 minutes per job  

*IT Manager saving an hour a day no longer resolving errors  

*SCAP used to debug CAD files  

*User integrated into existing SQL based MRP in a single day  

*Nesting between 5-25% more efficient than previous software  

*Excellent support from local dealer and software developer  

*Excellent documentation  

Click here to return to Contents 

AMECO Beijing Implements PTC Arbortext to Improve Aircraft Maintenance, Repair and Overhaul 
Efforts 
21 October 2008 

PTC announced that Aircraft Maintenance and Engineering Corporation (AMECO Beijing), the first and 
largest civil aircraft maintenance joint venture of Civil Aviation Administration of China (CAAC) in the 
aviation sector, has successfully deployed Arbortext, PTC’s product information delivery software for 
the timely and accurate update of its Maintenance, Repair and Overhaul (MRO) related manuals, greatly 
improving the company’s ability to quickly and efficiently service aircraft.  

AMECO’s main business includes maintenance and overhaul services for the main body, engine and 
components of western-manufactured aircraft. It also provides technical services and trainings. In recent 
years, China’s aviation industry has witnessed rapid growth. Airline companies and MRO enterprises 
need to adopt advanced technology to enhance the management of technical publications, changes and 
configurations in order to improve security, compliance and maintain development momentum. 
Additionally, many airline companies must also generate, update and maintain internal manuals and 
documents every three to four months. AMECO was looking for a stable, scalable advanced platform to 
meet these challenges.  

http://www.ptc.com/
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The most important consideration for AMECO was a dynamic content management and publishing 
system that could generate and manage large volumes of documents, manuals and publications that the 
company relies on for its business. PTC’s Arbortext software allows AMECO to manage and publish all 
its MRO information dynamically through a unified system that complies with many aerospace industry 
standards like S1000D. In addition, the Arbortext software supports content reuse across AMECO 
technical manuals. Once the information is created, it is stored in a central content management system 
that is accessible to everyone who is responsible for creating and maintaining the MRO materials. As a 
result, editors do not need to spend time searching for or recreating information that already exists, 
which improves data accuracy and reduces the publishing cycle of updated versions to its MRO 
manuals.  

“PTC has helped AMECO standardize its editing, approval and publishing processes for our technical 
MRO documents,” said Gan Desheng, IT manager, AMECO. “PTC is one of the best suppliers I’ve 
cooperated with. The in-depth industry knowledge and dedication of PTC senior executives and 
employees have deeply impressed us, and their products and services fully meet our demands. We look 
forward to a long-term cooperation with PTC.”  

“We are pleased to provide AMECO with a single solution for their MRO related maintenance manuals. 
Information quality and the capability to deliver aircraft- specific information to its service technicians 
will enable AMECO to be successful with its goal to improve information quality and reduce MRO 
times,” said Chris Krechting, vice president Airline and MRO Sales, PTC. “We are pleased to be 
working with AMECO as they strive towards this goal and look forward to remaining a long-term 
strategic partner with them.”  

About AMECO  

Aircraft Maintenance and Engineering Corporation (AMECO Beijing), located at Beijing Capital 
International Airport, is a joint venture between Air China Limited and Lufthansa. AMECO Beijing was 
established on August 1st, 1989 with Air China Limited holding 60% and Lufthansa 40% of the 
registered capital. The registered capital is USD 187.53 million and the joint venture agreement was 
signed for 40 years. Up to now, AMECO Beijing services more than 80 domestic and international 
customers.  

Click here to return to Contents 

Cadence Helps Staccato Launch Ripcord2 Single-Chip, Ultra-Wideband IC Family 
21 October 2008 

Cadence Design Systems, Inc. announced that Staccato Communications utilized the Cadence® Low-
Power Solution to achieve the aggressive power budget requirements for its 65-nanometer CMOS 
Ripcord2™ family of WiMedia Ultra-Wideband (UWB) devices. The mixed-signal, low-power, single-
chip Ripcord2 family combines digital baseband and RF technology to enable multiple protocols, 
including Wireless USB, High-Speed Bluetooth, wireless IP and wireless audio/video.  

"We achieved first-pass working silicon while meeting our aggressive power targets by using the 
Cadence Low-Power Solution on our Ripcord2 family of single-chip UWB solutions, the industry's first 
and only introduced in 65nm CMOS technology," said Steven Larky, vice president of engineering at 
Staccato Communications. "The widely adopted Common Power Format (CPF) proved instrumental to 
ensuring design intent consistency throughout the design cycle."  

http://www.staccatocommunications.com/
http://www.cadence.com/
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Cadence products used by Staccato Communications also included Incisive® Design Team Simulator, 
Encounter® RTL Compiler, Encounter Conformal® Low Power, Encounter Test, SoC Encounter™ and 
Virtuoso® RF technology.  

One of the most complex RF devices on the market, Ripcord2 is intended to enable short-range high-
performance wireless connectivity for high-volume UWB applications such as PC and PC peripherals, 
consumer electronic devices and mobile handsets. To achieve market success, the devices had to meet 
aggressive power targets while maintaining size, performance and system cost requirements. This was 
enabled using an integrated mixed-signal flow that included the Cadence Low-Power Solution combined 
with Cadence Virtuoso RF flow.  

"We're excited to have contributed to the success of the Ripcord2 family," said Bill Heiser, group 
director of marketing at Cadence. "Using the CPF-enabled Low-Power Solution with the closed-loop 
verification methodology and Virtuoso technology for the RF component, we were able to help Staccato 
achieve its power targets while reducing overall risk."  

Click here to return to Contents 

Catalog Data Solutions Selected by Plastic Products Inc. for Online Bushing Configurator and CAD 
Downloads 
22 October 2008 

Catalog Data Solutions (CDS) announced that it has created an Online Bushing Configurator and CAD 
Download solution for Plastic Products Inc. 

Plastic Products Inc., located in Bessemer City NC, offers an extensive line of plastic materials and has 
complete facilities for plastic molding, machining & fabrication. “Our product range is highly flexible 
and configurable – basically we make nearly anything plastic. Adding a bushing configurator to our web 
site will save our customers time in specifying custom bushing products and including them in their 
designs,” said David Windt of Plastic Products. “As a result we are making it easier and faster to do 
business with us and expect to see an increase in the number of online orders and RFQs.” 

“We are delighted to have been selected by Plastic Products for this application of our leading online 
configurator solution”, said John Major, CEO Catalog Data Solutions, “online configuration and 3D 
models are important sales and marketing tools for almost all industrial suppliers and distributors. With 
many customers moving from 2D to 3D CAD systems providing online 3D CAD model downloads 
saves customers time and often ‘locks’ products into a design. Conversely suppliers without 3D models 
on their website are at risk of losing customers to their competition who do offer 3D models”. 

Catalog Data Solutions helps industrial suppliers and distributors grow sales and strengthen customer 
loyalty through interactive online catalogs, ecommerce, 3D CAD model delivery and product 
configurator solutions.  

  Click here to return to Contents 

Exmark to Implement aPriori for Product Cost Management 
23 October 2008 

aPriori announced that Exmark Manufacturing, a leading manufacturer of mid-size commercial walk-
behind and riding lawn mowers, has selected the aPriori Product Cost Management Platform to support 

http://www.plastic-products.com/
http://www.catalogdatasolutions.com/
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its product cost reduction initiatives. With aPriori, Exmark will increase its ability to drive costs out of 
its products both pre- and post-production using real-time product cost assessments that are generated 
automatically throughout design, sourcing and manufacturing processes.  

"With aPriori, Exmark employees understand the cost ramifications of the design, manufacturing and 
sourcing decisions they make as they make them. As a result, we will avoid costs in new designs, 
maximize the results of re-design projects and negotiate better deals with our suppliers," said Dave 
Converse, Director of Engineering at Exmark. "In a one-week pilot test, our employees used aPriori to 
identify over $350,000 in potential savings on their actual projects. We expect those results to increase 
significantly when using aPriori full-time." 

"With aPriori, companies know how much a product should cost to manufacture at every point in the 
product development process. With real-time cost feedback, employees make more-informed decisions 
that ultimately result in lower product costs," said Stephanie Feraday, President and CEO of aPriori. 
"The farm and garden equipment market continues to be a strong vertical for aPriori. With Exmark, 
another leading company joins the aPriori family."  

The aPriori Product Cost Management Platform is the first software solution to provide discrete 
manufacturers and product companies with real-time, predictive and precise product cost assessments 
throughout the development and production process. aPriori's cost management capabilities empower 
organizations to identify quantifiable savings in material, tooling, labor and overhead when evaluating 
alternative designs, manufacturing processes and sources.  

About Exmark  

Exmark Manufacturing was incorporated in 1982 and, since its inception, has been engaged in the 
design and manufacture of mid-size commercial walk-behind and riding lawn mowers for landscape 
professionals. In addition to designing, building and marketing quality turf care equipment, Exmark's 
goal is total customer satisfaction. Products are sold to distributors who, in turn, market to dealers 
throughout the continental United States and Canada.  
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Nobiskrug Signs Agreement to Implement AVEVA Marine 
23 October 2008 

AVEVA announced that the Nobiskrug shipyard in Rendsburg, Germany, has recently signed a contract 
to implement AVEVA Marine at the shipyard. 

Nobiskrug shipyard, one of the leading builders of megayachts, has for many years been using 
production data supplied by subcontractors using AVEVA software but with this latest software 
purchase now has the opportunity not only to make last minute modifications to data delivered by 
suppliers but also to actively participate in the development of the structural steel data. 

Nobiskrug changed hands in 2008 and is now owned by Eagle River Deutschland GmbH, a 100% 
subsidiary of Eagle River Capital Ltd. based in Guernsey. With 420 employees and an annual turnover 
in excess of € 100M the shipyard specialises in the construction of luxury superyachts from 60-100 
metres length, as well as in refits, repairs and conversions. After delivering the megayachts M/Y 
Tatoosh, M/Y Triple Seven and M/Y Siren, Nobiskrug is today well established amongst the leaders in 
the marketplace. 

http://www.apriori.com/
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Jens Baake, Head of Design Department at Nobiskrug said: "With this purchase of AVEVA Marine 
software we have greatly increased our flexibility in the handling of design and production data and 
opened up a number of opportunities that previously did not exist. We see this implementation as just 
the first step in a much longer process." 

Originally founded in 1905 in close proximity to the Nord-Ostsee-Kanal (or the Kiel Canal, then known 
as the Kaiser-Wilhelm-Kanal) the shipyard can reflect on a long and varied history. Early new buildings 
were in fact often intended for use on the canal. However by the early 1980's the shipyard had 1,400 
employees and was building oceangoing vessels such as ferries and containerships. 

It was also around this time that Nobiskrug shipyard became the first German user of Steerbear, a 
shipbuilding system developed by Kockums shipyard. Steerbear was the forerunner of the Tribon 
system, now integrated into AVEVA Marine. 

Helmut Schuller, Managing Director, DACH, AVEVA said: 

"AVEVA is very proud to welcome Nobiskrug back into the rapidly growing family of AVEVA users, 
not only as the newest member of this family but also as our very oldest German customer." 

Click here to return to Contents 

Software Boosts Prototyping and Short Batch Runs 
23 October 2008 

A combination of multi-axis and mill-turn machining is providing growth and expansion opportunities at 
Canadian aerospace job shop, Cedonia. The company is prospering because it can meet tight delivery 
times, which range from five days to as quickly as overnight. Part of the credit for its growth goes to the 
quick, highly automated offline machine tool programming achieved with EdgeCAM software. 

Based in Ontario, Canada, one of Cedonia’s main business streams involves prototype and short-run 
aircraft turbo-compressors, rotors and impellers, often demanding tolerances as tight as 0.5 micron and 
rarely greater than 10 micron. For short runs, design and engineering changes are frequent, with as many 
as five per job. Changes can consume about one-third of the total machining time. 

Setting up the various machine tools used to take anywhere between 30 minutes to an hour. This is less 
of an issue during long production runs. However, on the very short runs that make up most of 
Cedonia’s work the setup time often exceeds the machining time and accounts for most of the variable 
costs.  

Switching to multi-axis and mill-turn machining has increased efficiency because it combines several 
metal cutting operations. Prior to using this technology machining a part completely usually required 
two or more turning and milling machines and multiple setups. Eliminating nearly all of these setups has 
been a big part of Cedonias gains in productivity and reduction in delivery times.  

That said, productivity gains have never been free and implementing any production advance presents 
several interlocking challenges for programmers and machinists. In multi-axis and mill-turn machining 
there are two main areas to consider. 

Combining operations and eliminating most setups doesn’t cure complexity. Instead, the complexity is 
shifted upstream, and this has made mill-turn programming a challenge for many CAM software 
vendors. Addressing this, EdgeCAM automatically searches solid models and STEP files to find 
geometric features and user-defined surfaces, to program their cutting parameters.  
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Mill-turn machines have only eight or 10 cutting tools, a small fraction of what is available on other 
CNC machine tools. That requires machinists and programmers to rethink their most basic approaches to 
mill-turn jobs. As many as six different steps - roughing, semi-finishing and finishing in both milling 
and turning - have to be combined into just two or three. To help with this, EdgeCAM Mill/Turn 
programming integrates feeds, speeds and depths of cut across as many as nine machine axes. Built-in 
simulation shows how it all comes together at the machine tool.  

Aurel Nistor, co-owner and lead programmer at the 12-strong company, reports: Using EdgeCAM, we 
became very competitive. It has increased our flexibility, shortened our delivery time and reduced our 
costs. Prior to installing EdgeCAM, he says Cedonia sometimes struggled for hours to program multi-
axis and mill-turn work, with several, less capable, CAM packages. 

EdgeCAM programs each machining operation in an average time of 15 minutes and the most complex 
jobs never take more than two hours, he says. The gains in speed are a major portion of Cedonia’s 
competitive advantage. One aerospace customer relies almost entirely on Cedonia for its prototypes, 
which are wheel-like rotors and impellers. These prototypes are delivered the next day, he adds. 

Cedonia’s machine shop is equipped with seven CNC machine tools. There are two simultaneous 5-axis 
milling machines - a DMG 100T and a DMG 60 Monoblock, both with Heidenhain controllers. There 
are two 4-axis mills from Haas, and two 2-axis turning centres - a Mazak 250 QuickTurn with a 
Mazatrol CNC and a Fortune 360V with a Fanuc CNC. The mill-turn is a 4-axis Mazak 200 MSY with a 
sub-spindle and a Mazatrol CNC. 

This is where the programming challenges arise. EdgeCAM does a very good job of ensuring that all the 
mill-turn functionality can be used efficiently, says Aurel Nistor. All the differences between machines 
and their CNC controllers are addressed in the postprocessors. 

He programs by importing files directly into EdgeCAM or through Solid Edge. Programming on simpler 
parts is made quicker by using EdgeCAM’s Feature Finder to find standard geometric shapes like holes 
and bosses, he says. For complex parts with a lot of prismatic surfaces, we use EdgeCAM Surface 
Features, which is similar but the user has to define the surfaces to look for. 

Simulation of the program and verification of the machining steps are also very important. Aurel Nistor 
continues: As a programmer, you need to see exactly how the part will be cut and, for that, simulation is 
great. It is very accurate for cuts and time needed and very easy to use. It is also a great help when 
programming multiple axes. 

Cedonia has identified four key elements within its customers demands. These are more complicated 
parts with more engineering changes; a greater variety of prototypes; shorter lead times for low-volume, 
first-run production; and ever-smaller quantities to hold down inventory costs and minimise the risk of 
obsolescence. 

Meeting these demands has let Cedonia grow the business with more work, add new capabilities by 
taking on more complex jobs, and improve profit margins by focusing on short-run jobs where there is 
less competition. 

It is an interesting twist on global competition, to which many job shops in high-labour-cost areas like 
eastern Canada are still adjusting. Cedonia’s customers also face those same pressures, and to beat their 
own low-labour-cost competition they are accelerating the development of products with greater 
functionality and more user appeal.  

For Cedonia, that translates into rising demand for prototypes and very short initial production runs. By 
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keeping pace with its most demanding customers, Cedonia is prospering. To handle the grater flow of 
work, Aurel Nistor and his partner Valentin Dinoiu recently relocated to a much larger facility.  

Aurel Nistor concludes: We have grown the overall business volume by about one-third in the year since 
we started using EdgeCAM. These gains have been in that part of the business we want to grow, 
aerospace prototypes. Today, the mill-turn machines which carry out this type of work are fully loaded 
around 90 per cent of the time. 

And that is the only way to pay for new facilities. At 28,000 ft2 Cedonias new facilities are twice the 
previous size, although not all of it is used yet. More staff will be hired and Aurel Nistor expects to buy 
more 5-axis mills and a larger mill-turn machine. 

Click here to return to Contents 

Product News 
Delcam Launches New FeatureCAM Release 
20 October 2008 

Delcam has launched the new version of its FeatureCAM feature-based CAM system. FeatureCAM 
2009 incorporates enhancements across its complete range of functionality, reflecting the increased 
investment in product development following Delcam’s acquisition of the software in 2005. 
FeatureCAM was the first CAM system to introduce feature recognition and the new release will 
consolidate its position as the leading knowledge-based machining software.  

An important area for the new release is increased support for mill-turn equipment. These machines are 
becoming more popular because of their ability to complete parts in a single set-up on one machine 
instead of having to use multiple set-ups on two or more different pieces of equipment. FeatureCAM 
development has focused on support for the more complex machines, those featuring multiple turrets 
and/or multiple spindles. Additional post-processors for these types of machine have also been 
introduced. 

Work has continued on extending the range of five-axis options introduced in FeatureCAM 2008. The 
software now supports both positional and continuous five-axis operation, five-axis trimming and five-
axis drilling. All these options allow productivity to be improved by enabling parts to be produced in 
one or two set-ups that would otherwise require multiple set-ups and/or special fixturing. 

Another key area for development has been four-axis simultaneous milling. This provides programming 
for milling machines with rotary tables and gives a more comprehensive solution than the existing 
options for rotary milling and fourth-axis wrapping that were available in previous versions of 
FeatureCAM. Like the mill-turn and five-axis enhancements, this new functionality will allow users to 
tackle more sophisticated parts than could be programmed before. 

Developments have also continued with the more fundamental machining operations. The main 
enhancement to the FeatureTURN module has been the addition of support for form tools. Other 
improvements include more efficient threading, better control of undercutting, and extra options for pre-
drilling before boring. Similarly, 2D machining has been enhanced with improvements to thread milling, 
easier control of feeds and speeds, support for a wider range of engraving tools. In addition, substantial 
improvements have been made to the FeatureWIRE module, the highlight being faster and easier 
recognition of 4-axis wire features. 
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Finally, three-axis milling has been made more efficient, for example when machining preforms like 
castings or parts that have already been rough machined. The new version minimises air cutting thanks 
to the ability to limit toolpaths to the stock model. Since no cutting moves are generated outside this 
boundary, an efficient toolpath strategy can be created more quickly and more easily. 

Click here to return to Contents 

GibbsCAM 2009 Shipping to Customers; Early Customers Very Pleased by New 3D High Speed 
Machining for SolidSurfacer 
24 October 2008 

Gibbs and Associates announced that it has started shipping the GibbsCAM 2009 to customers. Initial 
feedback from customers who have already received the software are very positive. 

“This is one of our most significant releases, with new features and many enhancements for the entire 
GibbsCAM product line,” explains Bill Gibbs, founder and president of Gibbs and Associates. “We 
continually recognize that ease-of-use is of paramount importance to programmers and machinists,” he 
adds. “This release further decreases programming effort for all machine-tool configurations, and 
provides additional tools for our customers to easily achieve incremental gains in productivity.” 

Features most applauded by early users of GibbsCAM 2009 generally fall into the categories of Milling, 
Turning, User Interface and Productivity, and Interoperability: 

Milling Additions and Enhancements 

Advanced 3D HSM (High Speed Machining) – These machining methods, specifically developed for 
multi-surface hard milling and high speed machining in SolidSurfacer®, provide high quality surface 
finishes to reduce or eliminate polishing. Included are several new routines useful for multiple 
applications. The various machining styles offer smooth entries, exits and cutting motions, with steep or 
shallow angle limits, rest passes, tool-holder collision checking, and options to change cutting style. 

Contour – Developed for finishing and semi-finishing passes, this routine computes equal increments in 
Z, and generates toolpaths at the various levels, automatically providing clean transitions from one level 
to the next with smooth entries and exits. 

Constant Step Over Cut – Through user-specified step distance, this routine generates 3D passes with 
constant separation along a part’s surface, working from the outside in. At user discretion, this 
machining style permits extremely smooth finishes through user-controlled steps. 

Flats Cut – This routine recognizes and machines flat areas automatically. Like the other 3D HSM 
routines, it uses minimal distance retraction in moving from one section of a work piece to another, 
avoiding work piece features while minimizing non-cutting motion. 

Lace Cut – Like parallel machining, but cutting in a single direction, this style provides consistently 
smoother cuts, especially noticeable in corners. By using the toolpath filleting option, also available 
within other HSM routines, users optimize smoothness in cutting motion. 

Intersections – This routine automatically identifies the seams of a part surface and generates toolpath 
along those seams, following and conforming to the 3D shape of the part. A superior surface finish is 
attained through additional offset passes generated from the original seam pass. 

Automatic Core Detection – Designed for machining cores, this automated routine machines parts from 
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the outside in, always climb cutting to reduce or eliminate damage to inserted cutters. Toolpath direction 
changes automatically from inside to outside when internal pockets are detected, minimizing the need 
for full-width cuts or helical ramping into the work. 

Improved Pocketing – Like Automatic Core Detection, but working from the center outward, this 
routine was specially developed for cavities. It computes equal Z increments on the model and generates 
toolpaths for each level, to clear large areas of material rapidly. 

Other Milling Enhancements – Ramp and Helix entries for contour milling and Tool Edge Path provide 
better surface finishes, while support for lollipop cutters adds flexibility. 

Turning Additions and Enhancements 

Extensive New Lathe Features – Developed to take advantage of the newer high-tech cutting tools, to 
turn harder materials and to machine smoother surfaces, these provide greater efficiency through 
increased tool control. Included are advanced entries and exits, entry feed rates, enhanced no-drag, 
clean-up pass, multi-pass plunge roughing, notch ramp roughing, offset contour and tool edge path 
contour, threading entry and tapping tools, and groove-tool deflection compensation. 

MTM Enhancements to Sync Manager – Flexibility from new additions to Sync Mgr and Op List and 
new Op Mgr associativity make multi-task machining easier and more efficient. 

User Interface and Productivity Enhancements 

Multi-CPU Support and Batch Processing – This allows users to continue working while they generate 
high-speed, or multi-surface machining and other large toolpaths in the background, without tying up the 
workstation. 

Faster Simulation – Performance enhancements make toolpath simulation much faster. 

Multiple View Ports, Panes and Pop-up Windows – These enable viewing tool and cutter motion from 
various perspectives, extremely useful for gouge detection and collision avoidance in multi-task 
machining and multi-axis verification. 

Multiple (unlimited) Undo/Redo – Applicable to all user created geometry, solids, surfaces and 
operations, this added capability increases user productivity by eliminating iteration when returning to a 
previous condition is necessary. 

Graphics Pre-Selection – Simple mouse roll-overs now select faces and edges, eliminating the need to 
click on items to select them. 

Enhancements for Cut Part Rendering – Visualization and verification are made faster and easier with 
new hot key for single step, Tool/Op color mode, geometry display, point-of-view lock, Show Rapid 
tool color, and FastCut display. 

Hidden-Line Toolpath Display – This new feature eases visualization in toolpath verification. 

Additions for Interoperability 

Updated Certification – For flexibility and peace of mind, the software is now certified for Windows 
Vista and Solid Edge v20.  

Multiple CAD System Support – Continuing the ease of using models and geometry from multiple 
systems, GibbsCAM support extends to Parasolid v19.1, SolidWorks 2008, ACIS v18.0, Autodesk 
Inventor 2009, CATIA v5 r18, Granite 5.0, Pro/ENGINEER Wildfire v4.01 and UGS/NX5.  
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Initial shipments of GibbsCAM 2009 will go to customers in the United States and Canada, followed by 
shipments to international customers who use English documentation. International shipments of 
GibbsCAM 2009, with localized documentation, are scheduled for later in the year. 

For more information about GibbsCAM and the GibbsCAM 2009 release, or to locate your local 
GibbsCAM reseller, go to www.GibbsCAM.com, call 1-800-654-9399, or email info@GibbsCAM.com.  

Click here to return to Contents 

Graphisoft Delivers MEP Modeler for ArchiCAD 12 
22 October 2008 

Graphisoft announced the availability of the Graphisoft MEP Modeler on Windows and Macintosh 
platforms. This new tool enables architects to better coordinate building projects with more predictable 
results, reducing time, waste and cost overruns during the design and construction process. 

The MEP (Mechanical/Electrical/Plumbing) Modeler is a new extension to Graphisoft's building 
information modeling (BIM) software ArchiCAD 12. MEP Modeler enables users to create, edit and/or 
import 3D MEP networks (ductwork, piping and cable trays) and coordinate them with the ArchiCAD 
Virtual Building, using familiar tools and interface. 

"Coordination issues between trades are one of the biggest source of problems on medium and large 
building projects," says Miklos Szovenyi-Lux, director of product management, Graphisoft. "These 
problems regularly cause as much as two to four percent cost overrun on total project budgets. Our MEP 
solution identifies problems on projects before they get to the construction site." 

The Graphisoft MEP Modeler includes the following capabilities: 

• Powerful modeling tools to easily and quickly create and edit an MEP model within ArchiCAD.  

• Powerful routing in the 3D view as well on the floor plan with intelligent connections.  

• A rich library of industry standard parametric components which can be customized to user 
requirements.  

• Creating custom MEP elements.  

• Interference detection to coordinate MEP systems with architectural & structural disciplines.  

• The ability to import 3D models from AutoCAD MEP® 2008/2009.  

MEP modeler is built specifically for architects to provide a platform where MEP data created with any 
engineering solution can be brought into the ArchiCAD environment easily. 

"I'm an architect, not an engineer and have long modeled dummy versions of MEP to ensure adequate 
space. This is much easier as well as realistic. The ability to do clash analysis is tremendous." said Erika 
Epstein, Architect, AIA, U.S. 

"I am very impressed with the MEP Modeler. The objects connect intelligently. The pipe size, type, 
direction and insulation characteristics are automatically picked up and transferred to the new 
connecting objects. Heights or levels of the pipes/ducts read correctly. This is a joy to use," said Richard 
Crowe, Gilchrist Ross Crowe Architects, U.S. 

Availability: 

http://www.gibbscam.com/
mailto:info@GibbsCAM.com
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The International English and German versions of the Graphisoft MEP Modeler start to ship on October 
22nd. Further language versions including the US, French, Spanish and Russian versions will ship in the 
coming weeks. For availability of the Graphisoft MEP Modeler application in local markets, please 
contact your nearest authorized reseller. To locate a reseller near you, visit: 
http://www.graphisoft.com/distributors.  

Click here to return to Contents 

KeyCreator Version 8.0 Delivers Performance, Productivity Enhancements 
21 October 2008 

Kubotek USA announced the release of its KeyCreator version 8.0 software. KeyCreator is a geometry 
based engineering software used by CAD/CAM/CAE professionals in multiple design and 
manufacturing environments. In addition to faster execution and greater productivity, KeyCreator 
version 8.0 also boosts its file translators with more robust capability.  

Among the version 8.0 highlights, KeyCreator was reworked for optimal performance when reading 
large imported files. Graphics optimization has resulted in a 200-500% increase in frames per second 
performance in the display of wire entities. The numerous user-driven productivity improvements in 
modeling, drawing, and detailing areas of the product means more time saved during the average 
workday. Details of the version 8.0 enhancements are available online.  

KeyCreator version 8.0 also marks a milestone in the development of the KeyCreator product. In the 
four years since its debut in 2004, KeyCreator has seen ten enhancement releases, demonstrating 
Kubotek’s commitment to developing and providing the latest improvements to our customers.  

Click here to return to Contents 

MSC.Software Announces R3 Release of FluidConnection to Enable Efficient, Automated CFD 
Simulation Processes 
20 October 2008 

MSC.Software announced the R3 release of FluidConnection. This CFD pre-processor extends the 
company's SimEnterprise offerings that together allow analysts, designers, and suppliers to simulate 
more collaboratively across the extended engineering enterprise by enabling simulation methods and 
procedures to be captured, automated and reused across design teams. 

FluidConnection R3 significantly improves the efficiency of product development processes involving 
CFD. FluidConnection's Abstract Modelling data templates are fully geometry independent and 
therefore ideally suited for re-use and to capture CFD simulation best practices. In combination with 
comprehensive automatic mesh generation based on native CAD models, Abstract Models enable 
reliable automated simulation processes that don't require users to be CFD specialists. Using 
FluidConnection, companies can create repeatable simulation processes delivering timely and 
comparable results for decision making. Analysts are relieved from non-value adding tasks like 
geometry translation and mesh creation; they can now focus on other high-value product validation 
requirements during product development. The results are better simulation productivity and shorter 
development cycles. 

The integration of FluidConnection R3 with SimManager makes the benefits of process capture and 

http://www.graphisoft.com/distributors
http://www.kubotekusa.com/
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automation available to CFD applications and empowers an organization to manage entire CFD 
simulation processes, resources, and information across an engineering enterprise. Additionally, all 
simulation data (models, results, files) is captured, stored, organized and protected. 

"FluidConnection's integration with SimManager is our first step to give CFD users access to the 
advanced capabilities of MSC.Software's SimEnterprise," said Glenn Wienkoop, President, 
MSC.Software. "Like in other CAE disciplines, CFD simulation processes and resources can now be 
systematically managed and repetitive, manually intensive tasks can be conducted automatically. 
Auditable simulation processes enable continuous improvement of simulation methods and procedures, 
resulting in less rework, less correction and confidence to use simulation in place of physical prototypes 
and tests, which ultimately leads to accelerated development cycles and reduced cost." 

CFD productivity gains through simulation processes based on FluidConnection R3 are now also 
available for Fluent users. In addition to supporting Fluent® case files, the automatic mesh creation in 
FluidConnection has been extended to specifically address e.g. skewness requirements of the Fluent® 
solver. FluidConnection R3 also features enhanced AcuSolve™ capabilities by redefining all relevant 
attributes to align with ACUSIM's AcuSolve V1.7 command reference manual.  

"The Abstract Modelling simulation templates available within FluidConnection represent a radically 
new approach offering several key advantages," explained Reza Sadeghi, Chief Technology Officer of 
MSC.Software. "The possibility to define a simulation template completely independent of a specific 
shape or geometry makes these templates truly re-usable and an ideal container for any company's 
simulation know-how. Abstract Modelling templates combined with FluidConnection's automatic mesh 
generation that does not require geometry translations guarantee most reliable CFD simulation processes 
from CAD to solver input." 

The company is hosting a webinar entitled "Simulate CFD More Efficiently - The Efficient use of CFD 
for Accelerated Product Development" on Tuesday,, October 28, 2008 at 10 AM Pacific time. This 
webinar will introduce FluidConnection and demonstrate how businesses can accelerate their product 
development cycles through more efficient CFD simulations. The webinar will feature an example of 
how a FluidConnection user accelerated the development process through reliable CFD results. This 
webinar is part of an ongoing MD series featuring multidiscipline simulation in action. To sign up, 
please visit: http://www.mscsoftware.com/events/md_form.cfm.  

Click here to return to Contents 

NuVentures Announces Release Six of PDMLynx Product Data Management Software 
29 October 2008 

NuVentures LLC announces the availability of data management software PDMLynx release 6.  

PDMLynx enables organizations to effectively manage their complex web of engineering and 
manufacturing documentation without forcing software driven engineering process changes. Part 
numbers, Bills of Material, and engineering documents are all managed with revision control under a 
fully automated ECO process. PDMLynx manages virtually any type of document including the support 
of the complex interrelated files commonly used in CAD/CAM driven designs. Designs based upon 
multiple CAD/CAM tools are elegantly maintained within the tool.  

With release six PDMLynx has been expanded to capture Approved Manufacturer (AML) and 
Approved Vendor (AML) information and complete component pricing. PDMLynx now generates all 

http://www.mscsoftware.com/events/md_form.cfm


CIMdata PLM Industry Summary 
needed reporting to drive material purchases. PDMLynx BOM management is also expanded to provide 
the generation of costed BOMs and the creation of red lined BOMs for clear communication of changes 
between revisions.  

PDMLynx is a shared database application configurable to meet any engineering organization’s need. 
Manual tracking of product information with individual excel spreadsheets, home grown databases and 
paper files is replaced with one organization wide elegant software solution. PDMLynx’s engineering 
change order process supports engineering change requests, and engineering change orders at multiple 
levels of control to assure the required history is maintained without creating unnecessary process 
burdens. Full product information can be found at http://www.pdmlynx.com.  

About NuVentures LLC 

Established in 2007, NuVentures focuses on providing software for emerging companies that improves 
corporate productivity and quality without process overhead. NuVentures’ business model is to provide 
software that is simple to configure and easy to use, so easy that PDMLynx is sold exclusively over the 
web. Their product stands on its own with no third party reselling firms, no field sales visits, no 
professional services to set up the product, and no ongoing support contract requirement.  

NuVentures LLC 

PO Box 7001 

Gloucester, MA 01930 

508-528-9111 

http://www.PDMLynx.com  
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