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Company News 
Blue Ridge Promotes/Expands Sales Leadership Team 
13 February 2008 

Blue Ridge Numerics has promoted four team members integral to the company’s success: Kevin 
O’Shea, Martin Cregg, Ryan Stamm and Tim George. 

Kevin O'Shea 

O’Shea, previously vice president of North American sales, adds Europe to his responsibilities in his 
new position. A veteran of software companies such as Rasna and Altair Engineering, he was the first 
salesperson hired by Blue Ridge Numerics, joining the company in January 1999. O’Shea’s impact was 
immediate and decisive. 

Martin Cregg 

Cregg, the newly appointed European sales director, came to Blue Ridge after nearly 20 years at nCode, 
where he led the company’s North American expansion. He was previously director of the Great Lakes 
region for Blue Ridge . 

Ryan Stamm 

Stamm has been promoted from Southeast U.S. sales director to director of Eastern U.S. operations. He 
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has more than 12 years of experience in CAD/CAM/CAE, and has been instrumental in Blue Ridge ’s 
growth in the Southeast over the past four years. 

Tim George 

George has been promoted from West Coast sales director to director of Western U.S. operations. He is 
a former captain in the U.S. Marine Corps and in his five years with Blue Ridge has been the 
cornerstone to Blue Ridge ’s increasing penetration in the Western market. 

Click here to return to Contents 

Cadence and Mentor Enhance Open Verification Methodology and Expand Community Activities to 
Support Rapidly Growing User Base 
14 February 2008 

Cadence Design Systems, Inc. and Mentor Graphics Corp. announced an enhanced release of the source-
code library and user documentation for the Open Verification Methodology (OVM), the industry's first 
open, interoperable SystemVerilog verification methodology. These enhancements are the result of 
feedback from the growing user community at the OVM World site (http://www.ovmworld.org). To 
further support these users, Mentor Graphics and Cadence—joint developers of the OVM—are 
launching a series of worldwide activities.  

Distributed under the standard open-source Apache™ 2.0 license, the OVM source code, usage 
examples, and documentation may be downloaded free of charge from OVM World. In its first month, 
this site has gathered more than 1,700 registered users representing more than 700 companies. 
Registration allows users to download and to participate in a lively online forum in which they can share 
information, ask questions of OVM technologists, and propose ideas for enhancements to the library and 
methodology.  

Users will be able to learn more about the OVM and its applications at the Design and Verification 
Conference and Exhibition (DVCon) in San Jose Feb. 19-21. OVM World activities sponsored by 
Mentor Graphics and Cadence include a Tuesday morning tutorial, a Wednesday evening cocktail 
reception, a Thursday morning technical session, and a Thursday lunchtime user panel. Complete details 
on DVCon events may be found at http://www.ovmworld.org/tradeshows.php.  

Users will have the chance to meet at a series of worldwide seminars over the upcoming months. These 
free seminars, jointly sponsored by Cadence and Mentor Graphics, will be held at more than a dozen 
locations in North America, Europe and Asia. A complete list of locations and dates with registration 
instructions may be found at http://www.ovmworld.org/seminars.php. A follow-up OVM World event is 
planned for the 2008 Design Automation Conference (DAC) to be held June 8-13 in Anaheim, Calif.  

Open Verification Methodology 

The Open Verification Methodology, based on IEEE Std. 1800™-2005 SystemVerilog standard, is the 
first open, language-interoperable, SystemVerilog verification methodology in the industry. It provides a 
methodology and accompanying library that allow users to create modular, reusable verification 
environments in which components communicate with each other via standard transaction-level 
modeling interfaces. It also enables intra- and inter-company reuse through a common methodology and 
classes for virtual sequences and block-to-system reuse, and full integration with other languages 
commonly used in production flows.  

http://www.cadence.com/
http://www.mentor.com/
http://www.ovmworld.org/
http://www.ovmworld.org/tradeshows.php
http://www.ovmworld.org/seminars.php
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CD-adapco Logo on Newly Unveiled ING Renault F1 Team R28 
30 January 2008 

The ING Renault F1 Team officially launched its 2008 season as it revealed the brand new Renault F1 
R28 and its driver line-up at Renault’s communications headquarters in Boulogne-Billancourt, on the 
banks of the Seine in south-west Paris.  

The unveiling ceremony was attended by Renault President and CEO Carlos Ghosn, along with 500 
media and VIP guests from around the world, including CD-adapco founding Director Professor David 
Gosman. The team announced its determination to return to the front of the F1 field in 2008, thanks to a 
combination of aggressive design concepts in the new car, a large investment in CFD technology, and 
the talents of the sport’s only active double world champion, Fernando Alonso, allied to rookie Nelson 
Piquet.  

CD-adapco is the exclusive providers of CFD software to the ING Renault F1 Team, and has been a 
partner of the Team since its inception. CFD codes STAR-CD and STAR-CCM+ have been used 
extensively in the design of all the Team’s cars including the R28 and the World Championship winning 
R25 and R26. The R28 carries the CD-adapco logo on both sides of the rear brake-light mounting. 
According to CD-adapco VP of Sales Didier Halbronn, the location of the logo is no accident: “The rear 
of the car is the view of the R28 that we think that drivers of most other teams will see most often this 
season. We wanted to give them a constant reminder of the competitive advantage that using CD-
adapco’s CFD software gives the ING Renault F1 Team.”  

A large investment in CFD is a key part of the ING Renault F1 Team’s strategy for regaining the World 
Championship, explains Managing Director Flavio Briatore: “The team’s commercial outlook is 
healthier than ever for 2008. Renault has demonstrated its commitment to the sport with the new CFD 
Centre of Excellence, and we have a range of cutting-edge partners eager to collaborate on this exciting 
project.” 

The CFD centre of excellence is currently under construction at Enstone, and will be operational by the 
second half of 2008. The facility will provide cutting-edge development resources for the team and also 
for the development of more efficient road cars in future Renault ranges. Coupled to a stable technical 
team with a proven track record, the outlook for the new season is positive: 

“Renault has invested for the future at Enstone, especially with the new CFD Centre, which gives us the 
stability we need to move forward,” said Briatore. ” The new car is a change in direction for the team, 
and we have been aggressive with the concept. When you add in Fernando’s ability to lead the team on 
the track, it is a powerful combination. Remember, in 2007 we finished third in the championship with a 
bad car, that we did not develop for half of the season. For 2008, we have a good car – and a world 
champion driver. The situation looks promising.” 

Click here to return to Contents 

CD-adapco’s German Office is Moving 
8 February 2008 

On Friday 15th February CD-adapco will close the door for the final time in Nürnberg's HDI Tower and 
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is moving to a purpose built office in the new state-of-the-art Nordostpark development, located close to 
Nürnberg airport. The new office occupies 2000 square meters and has the potential to house well over 
100 developers, support engineers and consultants, allowing CD-adapco to effectively double the size of 
its German operation over the next few years. 

First opened in 1991, with just a single employee, the German office has the consistently been one of the 
fastest growing parts of the CD-adapco empire. In 1998, when CD-adapco moved into the HDI Tower, 
they initially occupied just one-half floor, later expanding to take over two full floors of the building. 
With its strong position in the automotive sector, CD-adapco has always been strongly committed to the 
German market and, according to European Sales Director Raimund Schipp, this significant investment 
is a strong statement of intent: “The new office gives us the opportunity to expand the talented array of 
people that serve the German market and CD-adapco as a whole. We have always prided ourselves on 
the quality of our people", he says. “Becoming a CD-adapco customer means more than purchasing 
world-class software or services; it opens the door to an unrivalled wealth of engineering expertise.” 

The new offices also includes a large area for visiting customers, state of the art training facilities, and 
fully equipped meeting rooms come demo theatres. Office Manager Maeve O’Brien says: “We have 
always worked hard to make visitors to our offices feel welcome. The new office space allows us to do 
that in comfort; it is specifically designed to facilitate meeting and interacting with our customers. “ 

For the address of the new office, please visit the global locations page.  

The telephone and fax numbers of the office will remain unchanged. 

Click here to return to Contents 

Delcam to Launch New PowerINSPECT Release at Control 
14 February 2008 

Delcam will launch Version 5 of its PowerINSPECT software on stand 3110 at the Control exhibition to 
be held in Stuttgart, Germany, from 22nd to 25th April. This new release hardware-independent 
inspection software includes support for five-axis scanning with Renishaw’s REVO probe, the ability to 
use multiple alignments within parts or assemblies, improved CMM connectivity and more flexible 
report generation.  

PowerINSPECT 5 is believed to be the first inspection software to support Renishaw’s REVO for the 
verification of both geometric and free-form shapes on all major makes of CMM. The combined 
solution offers faster and more accurate measurement of feature-rich parts, such as powertrain 
components, and complex doubly-curved surfaces, including those found in aerofoils and turbine blades.  

As the five-axis REVO head is much lighter and more dynamic than the CMM, with a significantly 
better frequency response, it is able to quickly follow changes in the part geometry much more quickly. 
In addition, five-axis scanning minimises dynamic errors caused by the inertial forces that affect the 
moving mass of the CMM structure.  

The new PowerINSPECT release incorporates proven five-axis simulation and collision avoidance 
technology from Delcam’s PowerMILL CAM system. As a result, users can be confident that the 
inspection routines will operate safely and efficiently. 

PowerINSPECT’s new ability to use multiple alignments within a single part will allow independent 
verification of distinct areas within the component. This will make it simpler to identify the source of 

http://www.cd-adapco.com/about/global_locations.html
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any error in a faulty example and so make it quicker and easier to rectify the problem. 

Multiple alignments can also be important when checking assemblies of parts. They can be used to 
discover whether the error is in an individual component, and, if so, in which one, or whether the 
problem has resulted from an inaccuracy in the way in which the parts have been put together. 

The introduction into PowerINSPECT of I++ technology will make it easier to add the software to new 
hardware, especially for companies that use a variety of different devices. I++ is the standard 
communication format for CMMs and is supported by all major equipment manufacturers. 

PowerINSPECT’s easy-to-understand reporting has always been one of the software’s most popular 
features. With the new release, users have been given more control over the way in which the results are 
displayed. The previous highly-automated reporting methods are still available but users are now able to 
customise reports more easily. For example, the positions and contents of results labels can be adjusted 
to highlight the most important measurements. 

Click here to return to Contents 

EDS Appoints Hershey to Lead SAP Consulting Practice for Americas and Asia Pacific 
12 February 2008 

EDS announced the appointment of Bob Hershey as vice president and SAP Consulting Practice Leader 
for the Americas and Asia Pacific regions. He will report directly to Charlie Feld, senior executive vice 
president of EDS Applications Services. 

Hershey's appointment is a key ingredient in EDS’ strategic initiative to expand its global SAP 
application-based consulting practice. The Global SAP Consulting Practice is an integral component of 
EDS’ 2008 Applications Services growth plan for high-end, industry-focused applications development 
and consulting. Hershey will be responsible for building out and growing the SAP Consulting Practice in 
the Americas and Asia Pacific regions. His responsibilities include managing the regional partnership, 
the SAP sales process, subject-matter expertise, and solutioning and delivering SAP implementations.  

Hershey's appointment follows an expanded agreement announced between EDS and SAP last October. 
By collaborating with SAP on client engagement training and techniques designed to drive the long-term 
growth of its consulting practice, EDS will further enhance its existing SAP capabilities and bring end-
to-end consulting and systems integration to the market by early 2008.  

Prior to joining EDS, Hershey was senior vice president and global enterprise solutions practice leader at 
BearingPoint, Inc. and led more than 30 managing directors for their North American Technology 
Solutions organization including sales, delivery and operations. He was also instrumental in developing 
strategy for BearingPoint's $1.3 billion SAP and Oracle practices globally, spearheading its offshore 
delivery strategy and helping position its practice toward higher growth solutions and services. While at 
BearingPoint, he was also the Global Oracle Practice leader and Global PeopleSoft Practice leader.  

Previously, Hershey served as a principal in charge for BearingPoint's (then KPMG Consulting's) North 
America Consumer and Industrial Markets eBusiness Practice, and Consumer Markets Segment leader 
and principal for its North America Finance Practice.  

Hershey holds a Bachelor of Arts degree from Williams College in Williamstown, Mass., and a master 
of business administration degree from New York University School of Business.  

Click here to return to Contents 
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Largest North American Distributor of ANSYS Consolidates as SimuTech Group 
13 February 2008 

ANSYS, Inc. announced that five of its North American channel partners have merged to become 
SimuTech Group. As a result of the restructuring, these long-established resellers of technology from 
ANSYS will be able to provide a higher level of service and support to existing and new customers. The 
newly formed company includes STI Technologies from Rochester, New York.; JLR The Engineering 
Solutions Co. based in Everett, Washington and Denver, Colorado; Ohio Computer Aided Engineering 
with offices in Cleveland and Cincinnati, Ohio; Advanced Engineering Technologies in Atlanta, 
Georgia; and ROI Engineering from Toronto and Montreal, Canada. 

While all of SimuTech Group’s offices historically have provided high-end service and support for 
ANSYS engineering simulation software to their respective customers, the combined company will 
allow each office to expand on its own internal areas of expertise and reach a broader customer base. 
The combined staff now offers customers a wealth of technical expertise (such as structural or CFD) as 
well as industry-specific proficiency (such as electronics, turbomachinery or aerospace). 

“We are very excited to extend our level of services and support to our combined customer base,” said 
Ken Lally, CEO of SimuTech Group. “For some time now, all of our offices have been working together 
on an informal basis. By collectively operating as a single company, we effectively expand our pool of 
resources and technical expertise to allow us to provide the most appropriate and best level of service for 
each of our customers — regardless of geographic location or industry.” 

“We are fortunate that our largest distributor in North America is making this strategic move to sustain 
and further build on the success of our Company’s products,” said Joe Fairbanks, vice president, global 
sales and support at ANSYS, Inc. “It demonstrates their commitment to provide ever-increasing value to 
the ANSYS community.” 

About SimuTech Group, Inc. 

SimuTech Group, Inc. is the largest reseller of ANSYS engineering simulation software in North 
America. To complement sales and support of this technology, the company provides training, 
mentoring, consulting and testing services. With more than 60 employees, over 50 percent of staff hold 
advanced degrees in fields such as engineering and sciences; many also have extensive industry 
expertise, including the aerospace, turbomachinery, automotive, electronics packaging and medical 
industries. Headquartered in Rochester, N.Y., U.S.A, the company has eight offices in North America. 
Visit http://www.SimuTechGroup.com for more information. 

Click here to return to Contents 

Processes and Systems for Product Development –InMediasP joined the ProSTEP iViP Association 
12 February 2008 

InMediasP GmbH has designed development processes and methods in the areas of CAD, DMU and 
PDM for 10 years and offers their customers individual system- and integration solutions. Now the 
company located in Hennigsdorf near Berlin and Stuttgart joined the ProSTEP iViP Association. 
Considering the previous company history this is a consistent step for Dr. Jörg Lüddemann, Managing 
Partner of InMediasP: “Due to our roots we relate very well to the contents and goals of the ProSTEP 
iViP Association.“ 

http://www.ansys.com/
http://www.simutechgroup.com/
http://www.prostep.org/
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InMediasP GmbH originates from the Fraunhofer-Institute for Production Systems and Design 
Technology (IPK) in Berlin. The research project “Integrated Virtual Product Creation“(iViP) which 
was lead-managed by the IPK has shaped the company just as much as the ProSTEP iViP Association, 
which to this day is working for the sustainability of the results achieved in this project. “As a member 
of ProSTEP iViP we are now looking forward to actively participate in the community of users, system 
providers, and research institutes to develop innovative topics as well as exchange experiences across 
companies“, Dr. Jörg Lüddemann points out. “Challenging and fascinating to us are topics like 
integrative project management using an Engineering Warehouse, mechatronic development processes 
and the change management of powerful system architectures!“ 

InMediasP mainly assists companies in the automobile, aircraft, railway vehicle, and machine building 
industries. In strategic customer projects InMediasP offers non provider-related support for all project 
stages from the conceptual design to the realization of individual solutions with state-of-the-art 
technologies. More detailed information is available at http://www.inmediasp.de. 

Click here to return to Contents 

Sescoi Aims to Grow it Distribution Network 
7 February 2008 

Sescoi wishes to expand its worldwide reseller coverage for its CAM/CAD software WorkNC and its 
job management system MyWorkPLAN. The company invested Euros 2.5 million in software 
development in 2006, culminating in the launch of WorkNC G3, the third generation of its CAM/CAD 
system.  

By combining automation with reliability and ease of use, for applications from 2D right through to 
continuous 5-axis machining, WorkNC G3 gives resellers the opportunity to offer customers a system 
which has been proven at the highest levels. The most widely used CAM system by Japanese mold & 
die makers, WorkNC is used around the world by all US, European and Japanese carmakers, and well as 
big names in a number of other industries, including Eurocopter, Samsung, RYOBI, Playmobil and the 
ARRK Group  

Latest developments within the software improve the interaction with, and the analysis of, CAD data 
through the introduction of one ergonomic environment for design, CNC programming, toolpath editing 
and simulation. New intelligent toolpaths enhance smooth cutting and provide extended automated 
functions for 5-axis machining. 

Support and training for resellers will be available from Sescoi’s regional offices in the USA, France, 
UK, Germany, Spain, China, India and Japan.  

In-depth knowledge of the capabilities of the software will enable resellers to maximize margins. 
Furthermore, account development opportunities exist from offering additional WorkNC services and 
modules, as well as Sescoi’s job management software MyWorkPLAN. 

MyWorkPLAN interfaces directly with CAD and CAM systems, extracting and analyzing the 
information necessary to produce quotations with pinpoint accuracy. The software monitors job progress 
through the workshop and controls costs, times and stock levels. Real time information gathered from 
around the factory helps companies to achieve on time delivery within budget, in a system which is easy 
to install and operate, producing a rapid return on investment. 

Sescoi works closely with its dealer network, helping it to offer innovative and profitable solutions to 

http://www.inmediasp.de/
http://www.sescoi.com/us
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manufacturers, thus making a significant contribution to reseller margins. Companies interested in 
joining the network should contact Sescoi at its offices. 

For further information:- 

Ms. Carol Jordan 

International Marketing Manager 

Sescoi International SAS 

Blvd General de Gaulle 

BP 75 

71009 Macon Cedex 

France 

Tel.: +33 385 216621 

Fax: +33 385 216622 

info@sescoi.fr  

Click here to return to Contents 

Events News 
Delcam and Renishaw to Hold Free Productivity Seminars 
12 February 2008 

CADCAM developer Delcam and metrology specialist Renishaw are to hold two free seminars on 
increasing machine tool productivity during March. The first event will be at Renishaw’s Wotton-under-
Edge base on Tuesday 4th March; the second at Delcam’s Birmingham headquarters on Thursday 6th 
March. Both events will show delegates the many ways in which Renishaw’s hardware and Delcam’s 
software can help companies to increase the productivity of their machine tools. 

The presentations will be divided into three sections. The first will cover ways to prepare for maximum 
machining efficiency. These will include the use of the latest calibration methods from Renishaw to 
check machine tool set-up and advanced programming strategies from Delcam to give more efficient 
machining. 

The second section will deal with faster and more accurate methods to set up jobs on the machine and to 
maintain efficient process control. These techniques ensure that the machine is not only manufacturing 
parts more quickly but also that the parts being made are of the required quality. 

Finally, the third session will look at the latest inspection techniques, especially on-machine verification. 
These techniques ensure that any problems can be identified as soon as possible, allowing them to be 
corrected more quickly and at lower cost. 

"Many companies have invested heavily in very capable machine tools but find that they are not 
achieving the productivity gains that they expected,” claimed Renishaw’s Marc Saunders. "These 
seminars will show delegates practical measures to improve machine tool efficiency and so increase 
profitability.” 

mailto:info@sescoi.fr
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To register for the seminars, please use the on-line booking form at http://www.renishaw.info/delcam or 
contact Katie Hibbitt on 01453 524414. 

Click here to return to Contents 

Delcam to Demonstrate CAM Systems at WESTEC 
11 February 2008 

At WESTEC, in Los Angeles March 31st to April 3, 2008, Delcam (Booth 3368) will demonstrate a 
broad selection of CAM systems for complex highly efficient machining, automated feature-based 
machining, precision machining, and artistic design and CNC machining. 

The latest release of PowerMILL includes enhancements and speed-ups throughout the program. The 
improved memory management within the software gives significantly faster calculation times, 
especially for large, complex components, like press tools for automotive bodywork, and for smaller, 
highly-detailed models, such as molds for fine-tolerance and high-accuracy parts.  

Powerful tool-axis editing has been added that allows the user to select any region of a toolpath and 
redefine the tool-axis vectors within that region. This new option will enable users to optimize cutting 
conditions and avoid any sudden machine tool movements that could result in a poor surface finish.  

Delcam’s PowerMILL has always supported a wide variety of cutting tool types. This range will be 
further extended with the addition of machining strategies specifically for large abrasive disk cutters. 
The new options include specific types of leads and links, plus dedicated gouge prevention functionality, 
to allow these disks to be used to cut around corners safely and accurately. 

FeatureCAM 2008 offers a variety of methods for controlling the tool axis in five-axis simultaneous 
machining. The user can set a specific lead and/or lean angle. This can be done either to access areas 
unable to be reached with three-axis machining or to give better cutting conditions. Alternatively, the 
tool angle can be set in an orientation either to or from a point or to or from a line.  

Many three-axis toolpaths generated in FeatureCAM can be converted to a five-axis toolpaths by using 
automatic collision avoidance to change the tool axis when collisions might occur. The software 
automatically tilts the cutter away from the obstacle by the specified tolerance and then returns the 
cutting angle to the value set for the overall toolpath once the obstacle has been cleared. Five-axis 
drilling is also supported. This new functionality, coupled with the advanced feature-recognition in 
FeatureCAM, makes it possible to create drilling programs in seconds for multiple hole types and sizes. 

The new versions of PartMaker and SwissCAM feature a wide range of improvements including 
enhancements to the system’s unique synchronization functionality, plus improvements in 3D simulation 
and handling of solid models and 3D surface machining. Delcam PartMaker also has a Full Machine 
Simulation module, which allows users to view a photo-realistic 3D model of the machine for which 
they are programming. 

ArtCAM 2008 introduces a new upgrade path for small businesses that want 2D drawing and basic 3D 
machining but the availability to move into 3D modeling and machining as their business needs grow. 
ArtCAM has been particularly successful in the sign making, woodworking and jewellery industries, 
where it allows users to increase productivity and deliver new designs more quickly. 

Click here to return to Contents 
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Delcam to Launch New PowerINSPECT Release at Control 
14 February 2008 

Delcam will launch Version 5 of its PowerINSPECT software on stand 3110 at the Control exhibition to 
be held in Stuttgart, Germany, from 22nd to 25th April. This new release hardware-independent 
inspection software includes support for five-axis scanning with Renishaw’s REVO probe, the ability to 
use multiple alignments within parts or assemblies, improved CMM connectivity and more flexible 
report generation.  

PowerINSPECT 5 is believed to be the first inspection software to support Renishaw’s REVO for the 
verification of both geometric and free-form shapes on all major makes of CMM. The combined 
solution offers faster and more accurate measurement of feature-rich parts, such as powertrain 
components, and complex doubly-curved surfaces, including those found in aerofoils and turbine blades.  

As the five-axis REVO head is much lighter and more dynamic than the CMM, with a significantly 
better frequency response, it is able to quickly follow changes in the part geometry much more quickly. 
In addition, five-axis scanning minimises dynamic errors caused by the inertial forces that affect the 
moving mass of the CMM structure.  

The new PowerINSPECT release incorporates proven five-axis simulation and collision avoidance 
technology from Delcam’s PowerMILL CAM system. As a result, users can be confident that the 
inspection routines will operate safely and efficiently. 

PowerINSPECT’s new ability to use multiple alignments within a single part will allow independent 
verification of distinct areas within the component. This will make it simpler to identify the source of 
any error in a faulty example and so make it quicker and easier to rectify the problem. 

Multiple alignments can also be important when checking assemblies of parts. They can be used to 
discover whether the error is in an individual component, and, if so, in which one, or whether the 
problem has resulted from an inaccuracy in the way in which the parts have been put together. 

The introduction into PowerINSPECT of I++ technology will make it easier to add the software to new 
hardware, especially for companies that use a variety of different devices. I++ is the standard 
communication format for CMMs and is supported by all major equipment manufacturers. 

PowerINSPECT’s easy-to-understand reporting has always been one of the software’s most popular 
features. With the new release, users have been given more control over the way in which the results are 
displayed. The previous highly-automated reporting methods are still available but users are now able to 
customise reports more easily. For example, the positions and contents of results labels can be adjusted 
to highlight the most important measurements. 

Click here to return to Contents 

Delcam to Show Full CAM Range in Spain 
15 February 2008 

Delcam will demonstrate its expanded range of CAM software in Spain for the first time at the BIEMH 
exhibition in Bilbao from 3rd to 8th March. Since the 2006 exhibition, Delcam has increased its variety 
of CAM systems with the launch of the Spanish version of FeatureCAM and the addition of the 
PartMaker family alongside the established PowerMILL and ArtCAM products. This expansion has 
given Delcam the widest range of CAM software of any developer and contributed to the company’s 
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position as the world’s leading specialist supplier of CAM systems and services. 

On its introduction in 1995, FeatureCAM was the world’s first feature-based milling system. The 
product range has grown subsequently to include turning, wire-EDM and mill-turn packages, plus 
feature recognition for imported CAD files. The FeatureCAM range is now renowned as the world’s 
fastest and easiest-to-use, knowledge-based programming system. 

Since the acquisition by Delcam in 2005, FeatureCAM development has accelerated to further expand 
its capabilities. The current release, FeatureCAM 2008, includes support for continuous five-axis 
machining, more efficient turning through better and easier control of stock remaining, and an improved 
tool database with more options to link pre-defined feeds and speeds to individual tools. This version 
also features numerous smaller enhancements and speed-ups, plus new and updated post-processors, in 
particular for turn-mill equipment, including the Mazak Integrex, Daewoo Puma and Nakamura-Tome 
machines. 

The new five-axis machining options in FeatureCAM 2008 offer a variety of methods for controlling the 
tool axis. The user is able to set a specific lead and/or lean angle – the lead angle is measured in the 
cutting direction; the lean angle at right angles to the cutting direction. Alternatively, the tool angle can 
be set in an orientation either to or from a point, or to or from a line. 

Many three-axis toolpaths generated in FeatureCAM are able to be converted to a five-axis equivalent 
by using automatic collision avoidance to change the tool axis when collisions might occur. Other 
options include five-axis trimming, five-axis drilling and swarf machining.  

PartMaker SwissCAM is the market leading system for programming Swiss-type lathes supporting all 
Swiss machine models from builders such as Citizen, Star, Tornos, Maier and many others. While 
PartMaker has been the standard for CAM software for programming multi-axis multi-spindle machines 
for years in the United States, its popularity in Europe has grown sharply since its acquisition by Delcam 
in 2006. 

The newest version of SwissCAM features a wide range of improvements, including enhancements to 
the system’s unique synchronisation functionality, improvements in 3D simulation, CAD drafting, the 
handling of solid models and more optimized 3D milling operations. A number of new options have 
been added including the Full Machine Simulation module, which allows users to view a photo-realistic 
3D model of the machine for which they are programming, and the PartMaker Documentation Wizard, 
which allows the user to create, preview and print documents incorporating multiple views. 

Click here to return to Contents 

ESPRIT 2008 at Makino Techno Show, Dongguan, China, Feb. 28-March 1, 2008 
12 February 2008 

DP Technology will showcase ESPRIT Mold v9, its latest computer-aided manufacturing (CAM) mold 
software release, at Makino Techno Show 2008, slated to take place Feb. 28-March 1 in Dongguan, 
China.  

Opportunities for one-on-one demonstrations and presentations of new features available within the 
latest generation of ESPRIT Mold will be made available at the show, where visitors can also expect 
interaction with staff from DP Technology.  

The latest release of ESPRIT Mold includes significant performance increases for the 3D programmer 
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that results in the reduction of cycle times of 25-50 percent or more while simultaneously increasing part 
quality and reducing programming time and effort.  

ESPRIT Mold is a member of the ESPRIT family of CAM software, which also includes programming 
for 2-5 axis milling, 2-22 axis turning, 2-5 axis wire EDM, and multitasking mill-turn machining and B-
axis milling.  

Each year, a new version of the ESPRIT Mold software is released, providing users with significant 
advancements. This particular release incorporates a large number of advancements that include a new 
geometric kernel that provides support for a wider variety of solid and surface part geometry, enhanced 
3-axis machining cycles for increased performance, improved user interface — making it easier and 
quicker to create toolpath —improvements to the existing 5-axis machining cycles, and a new 5-axis 
“AutoTilt” machining cycle that automatically creates a collision free 5-axis machining cycle from 
existing 3-axis toolpath. ESPRIT Mold is designed to run on both Microsoft Windows XP and Microsoft 
Vista operating systems. 

Click here to return to Contents 

Geometric to Showcase its Latest Products and Technologies at the Diemould India 2008 Event 
13 February 2008 

Geometric Ltd. will showcase its latest suite of products and technologies at the Diemould India 2008 
event (booth #F16) at the Bangalore International Exhibition Center from February 15 to 18, 2008. The 
products and technologies will include CAMWorks®, DFMPro™, eDrawings® Publisher, 
GeomCaliper®, NestLib®, Feature Recognition® and 3DSearchIT®.  

CAMWorks is a SolidWorks® certified Gold CAM product that has provided state‐of‐the‐art machining 
capabilities integrated into the a SolidWorks 3D mechanical design software since 1997. CAMWorks 
can be purchased to run with SolidWorks, or as part of a cost‐effective package that includes 
CAMWorks Solids, an integrated solid m deler. More information on CAMWorks is available at o
http://www.camworks.com.  

The recently launched DFMPro 2008 add‐on for SolidWorks is a “Design for Manufacturability” 
product developed for designers and manufacturing engineers to facilitate upstream manufacturability 
validation and identification of areas in design that are difficult, expensive or impossible to manufacture. 
DFMPro is engineered for quick and in‐depth examination of product manufacturability. DFMPro is an 
advanced version of DFMXpress, a free tool shipped with every seat of SolidWorks 2008. More 
information on DFMPro is available at www.dfmpro.com.  

eDrawings® Publisher is a lightweight intuitive collaboration tool for 3D models that enables publishing 
of 3D models from all major CAD systems.  

GeomCaliper are wall thickness analysis tools for casting, die‐casting, injection molded parts and is 
integrated within CATIA V5® and Pro/ENGINEER®.  

NestLib optimizes material utilization while fitting two‐dimensional shapes on the sheet. NestLib is one 
of the fastest automated true shape nesting libraries that is commercially available for maximizing 
shop‐floor efficiencies and reducing raw material consumption.  

Feature Recognition facilitates intelligent reuse of CAD data by recognizing features and parameters 
from imported parts (like IGES, STEP coming from different CAD systems) and enhances 

http://www.camworks.com/
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interoperability.  

3DSearchIT is a shape based search technology. 3DSearchIT provides a search method that is 
independent of naming conventions or attribute schemes thus enhancing search capability and reliability. 
It automatically identifies all the duplicates and group of similar 3D CAD models existing in the 
organization.  

At the Diemould India 2008, experts from Geometric will be available to provide detailed demos on all 
these products and to answer all your queries. Please visit booth #F16 to know more about these 
products and technologies. More information on products and technologies is available at 
http://www.geometricglobal.com/products.  

Click here to return to Contents 

LMS International Partners With STUK Art Center in Leuven 
13 February 2008 

LMS announces its support for the world premiere of American artist Jonathan Schipper’s ‘The Slow 
Inevitable Death of American Muscle’, a full-scale real-time car crash taking place during the Artefact 
festival. Running from 12th-17th February 2008 at the STUK in Leuven, Belgium, Artefact is one of the 
most popular new media art festivals in Flanders.  

An annual event, the Artefact festival brings the latest technology-oriented art from all around the world 
to Belgium. As part of an initiative to work closely with innovative companies from Flanders, LMS and 
STUK are building a bridge between the cultural and business sectors by combining the latest innovative 
international art with the world-leading technological know-how from the local corporate community.  

Bruno Massa, Corporate Marketing & Communication Director at LMS, said, “LMS International was 
eager to participate in this original and unusual project to create more public interest in technology and 
innovation. For LMS, it is an excellent opportunity to reach a different type of audience.” 

A dynamic slow-motion sculpture, ‘The Slow Inevitable Death of American Muscle’ is most likely the 
longest car crash ever created. Artist Jonathan Schipper installed two American cars, a 1992 Chevrolet 
Camaro and a 1988 Chevrolet Monte Carlo, in the STUK’s inner courtyard. Starting February 12th, the 
cars will move microscopically towards each other powered by a hydraulic cylinder until the crash is 
complete. The movement – approximately 1cm per hour – is barely perceptible to the naked eye. The 
installation can be viewed on-line at www.lmsintl.com/artefact.  

“We are trying to visualize the slowing down of time by stretching the fraction of a second it takes cars 
to crash over 5 days. Visitors to the Artefact festival can experience the emotion packed in that 
nanosecond in slow motion. This gives them a completely different perception of time. Obviously, since 
we only have two cars to actually crash, it was important to simulate this on the computer model before 
the installation itself,” mused Jonathan Schipper.  

“We were especially interested in working with Jonathan Schipper since his creative process is linked to 
what we do at LMS. Our testing and simulation products help customers engineer critical functional 
performance aspects, like safety, into their products. Engineers take weeks and even months to simulate 
and predict what happens during a single moment of a car crash,” Bruno Massa concluded. “Jonathan 
zooms in on that critical point in time and takes a completely different perspective to create an 
installation that shows the emotional side of safety.” 

http://www.geometricglobal.com/products
http://www.lmsintl.com/artefact
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Magma Announces Agenda for MUSIC Users Conference Feb. 27-28 in Santa Clara, California 
11 February 2008 

Magma® Design Automation Inc. announced the agenda for MUSIC, the Magma Users Summit on 
Integrated Circuits, Feb. 27-28 at the Santa Clara Convention Center. MUSIC provides an open forum 
for users to gain expertise using Magma’s chip design software and to exchange ideas about, and 
solutions for, the challenges of nanometer integrated circuit and system-on-chip (SoC) designs. 

Each day the MUSIC program will feature two parallel tracks of technical presentations and tutorials 
given by Magma users, design industry experts and Magma’s engineering research and development 
staff. Magma CEO Rajeev Madhavan will deliver a keynote address on Day 1 of the event. On Day 2, 
Chris Urmson, one of the leading figures in robot navigation and director of technology for Carnegie 
Mellon University’s Tartan Racing, will present a keynote on “Boss,” the autonomous vehicle his team 
developed. Boss was demonstrated at the recent Consumer Electronics Show in Las Vegas and won the 
$2 million 2007 DARPA Challenge.  

Over the years MUSIC has become a leading venue for Magma users to gather to share and learn best 
practices and solutions for nanometer design challenges. Charlie Matar, vice president of engineering at 
Qualcomm, will be this year’s MUSIC chairman. This year’s program will cover a variety of topics that 
will help designers achieve silicon success on leading-edge ICs in new technology nodes, power 
optimization, sign-off, automatic test pattern generation, advanced physical verification and package-
aware I/O planning. 

Users’ presentations include: 

1.  Implementing Complex SoCs with Advanced Process Technology using Magma  

2.  Optimizing a Multi-Vdd Flow to Handle Complex Low-Power Designs  

3.  Improvement of Sign-off Mode Analysis in the Blast Fusion® Environment  

4.  Meeting Test Challenges with Talus® ATPG  

5.  Talus qDRC: Physical Verification within the Talus Environment  

6.  Planning and Closure for Large-Capacity Designs  

For the complete MUSIC agenda and to register for the conference visit the Magma website at 
http://www.magma-da.com/MUSIC. 

Click here to return to Contents 

RAND Worldwide Schedules “Enhancing Your CATIA V5 Productivity” Event 
12 February 2008 

RAND Worldwide announced that its Professional Services group has scheduled Enhancing your 
CATIA V5 Productivity, a Web seminar highlighting the steps required by every organization to achieve 
better CATIA V5 efficiency and productivity. 

Enhancing your CATIA V5 Productivity is a one-hour session designed to address the pressures 
manufacturing organizations face today including greater operational efficiencies and faster time to 

http://www.magma-da.com/MUSIC
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market for complex and innovative products. Scheduled for Thursday, March 13, 2008 at 1:00 p.m. 
EST, the session will identify areas for CATIA V5 proficiency improvement to assist organizations in 
realizing these returns through its focus on: 

• The PLM scorecard every organization needs when evaluating its CATIA V5 effectiveness 

• The three key aspects to any successful PLM implementation 

• The SMART goals proven to deliver 25% to 300% improvement in efficiency 

• How to ultimately bring innovative products to market faster 

The web seminar is formatted specifically for CATIA V5 management and end users and is followed by 
a live question and answer discussion where Don Francis, RAND’s expert speaker, is available to a call-
in audience. 

Mr. Francis is a senior project manager at RAND Worldwide and brings more than 16 years of industry 
experience to the event, ten of which are in the management and execution of large-scale PLM 
implementations in a variety of industries including aerospace, automotive, medical equipment and 
consumer products. 

“RAND deploys of the largest PLM client implementations around the world,” comments Joe Oswald, 
Executive Vice President, PLM Operations, North America and Europe, RAND Worldwide. “Attendees 
of this event will benefit from our broad experience and expertise in helping organizations maximize 
CATIA V5’s full potential throughout the manufacturing and product development process in order to 
get a solid return on investment.” 

To learn more about Enhancing your CATIA V5 Productivity or to register, please visit 
http://www.rand.com/enhance.  

Click here to return to Contents 

Sescoi Showcases Four New Products for Manufacturers at Industrie Paris 2008 
6 February 2008 

Sescoi will be exhibiting its WorkNC G3 CAM/CAD software, the new WorkPLAN Enterprise ERP 
system, MyWorkPLAN V2 for job management, and launching WorkXPlore 3D, its new visualization, 
interrogation and analysis solution, at the upcoming Industrie 2008 show. Running from 31st March to 
4th April in Paris Nord Villepinte, visitors will be able to see the software demonstrated on stand 
5H019. 

Sescoi will mark WorkNC’s 20 years’ anniversary at Industrie. From its formation, the company has 
pursued its vision of developing the most automated, easy to use & reliable CAM software on the 
market that gave birth to WorkNC in 1988. 

The latest version, WorkNC G3, is the third generation of Sescoi’s original pioneering 3-axis CAM 
software. The system has evolved over the years to include full 2 to 5-axis CAM/CAD functionality and 
now counts all European, US and Japanese car makers and their suppliers as users, as well as big names 
from a range of other industries including Eurocopter, Playmobil, Samsung, and the International ARRK 
Group. 

WorkNC G3 provides users with a single ergonomic interface that combines CAD manipulation, 
toolpath creation using WorkNC’s intelligent routines, powerful toolpath editing and cutterpath 

http://www.rand.com/enhance
http://www.sescoi.com/us
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simulation. New algorithms provide smooth toolpath transitions, advances in 5-axis machining with 
dedicated blade and impeller machining, and extra options for Sescoi’s Auto 5. The simplicity of 
transforming 3-axis toolpaths into 5-axis movements in Auto 5 brings 5-axis machining within the reach 
of every machine shop, saving time and improving quality through the use of short rigid cutters and by 
machining more of the part in one setting.  

Sescoi has chosen Industrie Paris 2008 as the venue for the launch of WorkXPlore 3D. This new 
collaborative CAD interrogation and analysis software was developed specifically for mould, die and 
tool makers and mechanical engineers who manipulate large 3D files. It allows engineers to access CAD 
data from multiple sources, including Catia V5, Unigraphics, Pro/E, Parasolid, Acis, IGES, ISO 
Toolpaths, DWG and HPGL. By building a virtual prototype from CAD data from different sources, 
WorkXPlore 3D saves the expenditure and training required for multiple CAD systems. Tools within the 
software are able to easily handle and rapidly shade large 3D models simplifying mark-up and analysis, 
adding dimensions and sharing design information throughout the manufacturing and marketing chain.  

WorkXPlore 3D, which is available in Collaborator and Manufacturing Pro versions, has been 
nominated for one of the Industrie show’s Productivity Excellence Awards. During Industrie, Sescoi 
will be giving away a free viewer version of WorkXPlore 3D which also includes full functionality for 
30 days. 

WorkPLAN Enterprise is Sescoi’s newly launched ERP system, which provides all functions necessary 
for custom manufacturers to automate and manage critical business processes, and comes with a number 
of smart ‘tools of the trade’ specific to companies or departments working on a project or job basis. 
These include the automatic capture of vital CAD/CAM data... 

WorkPLAN Enterprise links to the WorkNC CAM system enabling the user to collect estimated 
machining times for a job. With the integrated CAD analyzer, the extraction and analysis of key CAD 
data in a range of formats is simple. Combine this information with the system’s ability to mine previous 
projects for comparable data using the system’s “characteristic technical criteria” and managers have all 
the information they need to produce accurate and speedy quotations.  

Gantt charts keep track of project or job progress updated from real time shop floor data, highlighting 
discrepancies in cost and overruns in time. Throughout the project life-cycle all documentation, 
including modifications, notes, quotations and costs are stored within WorkPLAN Enterprise’s 
document management module. Users can retrieve information for after sales service, to meet 
traceability requirements and to rapidly communicate the most recent job developments to all those 
involved in the project. Managers can also create reports monitoring key business indicators in real time, 
optimizing profit and efficiency levels. 

Visitors to Sescoi’s Industrie stand will also be able to see demonstrations of MyWorkPLAN V2 which 
is now fully scalable to the WorkPLAN Enterprise system. This easy to use job management system, 
which provides core functionality for project quoting, sales order tracking, and document management, 
now features an expanded range of optional manufacturing management modules that can be added over 
time to suit users’ evolving requirements. Users are therefore able to ease up to the full WorkPLAN 
Enterprise ERP system as their business grows without having to change systems. 

Sescoi’s expanding suite of software solutions, which has been developed from its 20 years of 
experience in the manufacturing industry, will make a visit to its stand time well spent for customers and 
companies wishing to further improve productivity and profitability. 

Click here to return to Contents 
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Siemens PLM Software Demonstrates Powerful Portfolio As Athens Summit Crosses The Finish Line 
14 February 2008 

Siemens PLM Software announced that its Europe, Middle East and Africa (EMEA) Partner Sales 
Summit, attended by 300+ people, saw a substantial number of medal winners as it drew to a close. 

Guest speakers included Kriss Akabusi MBE, European and World Champion athlete, and Ryan Morris, 
senior director of Channel Intelligence at the Institute for Partner Education and Development. Also 
featured were the Mayor of Marathon, Spyros Zagaris, and General Secretary of the 2004 Olympic 
Games, Spyros Capralos, who spoke about their personal experiences of winning the 2004 Olympics bid 
for Greece and the power of teamwork in delivering a winning performance. Principal figures from the 
EMEA partner community and senior executives from Siemens PLM Software also attended the event. 

Siemens PLM Software presented a total of 35 awards for exceptional performance in categories 
including Best Channel Partner, Best Channel Partner Salesperson, Top EMEA Channel Partner 
Customer Satisfaction and Best EMEA Channel Partner Marketing Campaign. Top winners included 
Bas Bolhaar of Bosch Engineering BV in the Netherlands for Best Channel Velocity Portfolio Sale of 
2007, and Poland-based CAM Division as Best New EMEA Channel Partner. 

The Summit was an important milestone in the recognition of the synergies between Siemens PLM 
Software and its partners, and demonstrated the power of the complete portfolio in collaborative selling, 
according to Angus Marshall, director, Sales and Channel Programs, EMEA, Siemens PLM Software. 

“We called this Summit ‘Sell the Power’ as we wanted to demonstrate how collaborating with our 
partners allows us to bring a complete portfolio to a competitive market and succeed,” Marshall said. 
“Seeing such an array of worthy winners and exciting customer success stories underlines how 
important the partnership approach is, and will continue to be, in staying ahead of the pack in EMEA.” 

Günter Rester, director manufacturing industries - PLM solutions at Microsoft, also praised the event for 
giving the Siemens PLM Software partner community a forum to meet, exchange ideas and build on its 
combined success. 

“A collaborative approach is what PLM is all about, and the Siemens PLM Software EMEA Partner 
Summits have always been a forum where collaboration is the most important factor – something which 
Microsoft is pleased to share in,” he said. “The mix of product updates, motivational sessions and access 
to senior figures from the partner community has set everyone up to win – and continue to win 
throughout 2008.” 

Click here to return to Contents 

Financial News 
Ansoft Corporation Revenue Increases 15%; Operating Income Increases Over 35% 
15 February 2008 

Ansoft Corporation announced financial results for its third quarter of fiscal 2008 ended January 31, 
2008.  

Revenue for the third quarter totaled $26.1 million, an increase of 15% compared to $22.7 million 
reported in the previous fiscal year's third quarter.  
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Operating income for the third quarter was $10.0 million representing a 36% increase when compared to 
operating income of $7.4 million in the previous fiscal year's third quarter.  

On a generally accepted accounting principles (GAAP) basis, net income for the third quarter was $6.5 
million, or $0.26 per diluted share. This compares to GAAP net income of $6.3 million, or $0.24 per 
diluted share in the previous fiscal year's third quarter. GAAP net income for the prior year’s third 
quarter included a tax benefit of $1.1 million, or $0.04 per diluted share for the retroactive enactment of 
the US Research and Development Tax Credit.  

GAAP net income for the third quarter includes employee stock-based compensation expense of $0.3 
million, or $0.01 per diluted share versus $0.6 million, or $0.02 per diluted share in the previous fiscal 
year’s third quarter.  

Additionally, GAAP net income for both the current and previous year’s third quarter includes 
acquisition related amortization of $0.3 million, or $0.01 per diluted share.  

“We are pleased to report strong revenue growth in both domestic and international markets,” said 
Nicholas Csendes, Ansoft’s President and CEO. “For the fourth quarter, we expect continued revenue 
growth of around 10-15%.”  

For further information associated with Ansoft’s business, please refer to Ansoft’s public reports filed 
with the SEC, including, but not limited to, its annual report on Form 10-K for the fiscal year ended 
April 30, 2007 and quarterly reports on Form 10-Q, copies of which may be obtained at Ansoft’s 
website at http://www.ansoft.com/about/investor/index.cfm.  

Click here to return to Contents 

Aspen Technology Updates Status of Outstanding Filing Requirements 
11 February 2008 

Aspen Technology, Inc. announced that it did not file its Form 10-K for the fiscal year ended June 30, 
2007 or its Form 10-Q for the quarterly period ended September 30, 2007 by February 8, 2008, which 
was the extension date previously granted by the Nasdaq Listing Qualifications Panel. However, the 
Company believes it has made substantial progress and is in the final stages of completing the 
comprehensive reviews necessary to meet its outstanding filing requirements, and it has requested a 
further extension in order to complete its work. There is no assurance that such extension request will be 
granted.  

As previously disclosed in a Form 8-K filed on June 11, 2007, the Company originally identified errors 
in its accounting for sales of installments receivable. The Company subsequently reviewed thousands of 
installments receivable transactions, dating back to fiscal 2003, as part of a process to determine period-
end balances for two new balance sheet accounts, a collateral asset for secured borrowings and a secured 
borrowing liability. As announced on September 12, 2007, the Company estimates the balances of these 
two new related balance sheet items to be as follows:  

- approximately $230 million as of June 30, 2005;  

- approximately $200 million as of June 30, 2006; and  

- approximately $200 million as of June 30, 2007.  

In addition to reviewing the historical accounting of installments receivable transactions, the Company’s 

http://www.ansoft.com/about/investor/index.cfm
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Audit Committee and management also engaged in a detailed review of accounts in the Company’s 
financial statements, including a comprehensive review of historic positions reported on income tax 
returns and the related reporting in the Company’s financial statements. The Company’s income taxes 
are complex given the global nature of the Company’s operations, prior period acquisitions and historic 
net operating loss positions.  

As a result of the detailed review, the Company currently expects to record charges for additional tax 
liabilities totaling approximately $20 million over the fiscal periods from 2002 through 2007. The 
estimated charges primarily relate to income taxes arising from transactions between entities within the 
consolidated subsidiaries of the Company including transfer pricing, capitalization, and foreign 
currency.  

As announced on January 16, 2008, the Company expects to report cash and cash equivalents of $131 
million at December 31, 2007, which is an increase from $128 million at September 30, 2007.  

As previously disclosed by the Company, the Nasdaq Listing Qualifications Panel (the “Panel”) issued a 
Staff Determination Letter on October 1, 2007 regarding the continued listing of the Company’s 
common stock due to failure to file a Form 10-K for the fiscal year ended June 30, 2007. On November 
14, 2007, the Company received a Staff Determination Letter from the Panel indicating that the 
Company was not in compliance with the Nasdaq requirements for continued listing set forth in 
Marketplace Rule 4310(c)(14) as a result of the Company’s failure to file its Form 10-Q for the quarterly 
period ended September 30, 2007, and that the failure to file the Form 10-Q served as an additional basis 
for delisting the Company’s common stock.  

At the Company’s request, a hearing took place on November 15, 2007 before the Panel at which time 
the Company requested an extension to comply with Nasdaq listing requirements. In the hearing, the 
Company presented the status of the prior period restatement and the preparation of the Form 10-K for 
the period ending June 30, 2007, and Form 10-Q for the quarterly period ended September 30, 2007. 
The Company requested an extension to January 18, 2008, and subsequently requested a further 
extension to February 8, 2008, as previously announced on January 16, 2008. The Company has now 
requested an additional extension to bring its filings current. There is no assurance that such extension 
request will be granted.  

The Company also announced today that it expects to file a notification of late filing Form 12b-25 
relating to its Form 10-Q for the quarterly period ended December 31, 2007, which quarterly report is 
due on February 11, 2008.  

Click here to return to Contents 

Aspen Technology Announces Delisting From NASDAQ Effective February 19, 2008 
15 February 2008 

Aspen Technology, Inc. announced that the Nasdaq Listing Qualifications Panel (the “Panel”) has 
determined to delist the Company’s securities and will suspend trading of the Company’s securities on 
the Nasdaq stock market effective at the opening of trading on February 19, 2008.  

The Company may request that the Nasdaq Listing and Hearing Review Council review the decision of 
the Panel. If the Listing Council determines to review this decision, it may affirm, modify, reverse, 
dismiss, or remand the decision to the Panel. The Company is considering whether to make such a 
request. However, such a request would not delay the Panel’s determination to delist the Company’s 
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securities.  

The Company anticipates that its common stock will be quoted on the Pink Sheet Electronic Quotation 
Service automatically and immediately after Nasdaq suspends trading. The Company expects that the 
trading symbol of its common stock will remain the same (AZPN or AZPN.PK). Information about the 
Pink Sheets can be found at its Internet website http://www.pinksheets.com.  

Mark Fusco, Chief Executive Officer of the Company, said: “We are disappointed that the time it has 
taken for the review we initiated in connection with the restatement of our financial statements has 
resulted in the delisting of our common stock. We believe AspenTech remains a financially strong 
company as evidenced by our cash and cash equivalents of $131 million as of December 31, 2007, and 
we are committed to regaining compliance with our filing requirements and applying to list our common 
stock on a national exchange as soon as possible thereafter.”  

The Company has previously issued several press releases and filed several reports with the SEC 
including reports on Form 8-K, and investors are encouraged to read these in their entirety for discussion 
of the delay in the Company’s filings.  

Click here to return to Contents 

Catalog Data Solutions Announces 70% Annual Growth Rate for 2007 
12 February 2008 

Catalog Data Solutions (CDS) announced that its 2007 annual revenue increased by 70% over 2006 and 
that the fourth quarter (Q4 2007) revenue increased by 100% over the previous year (Q4 2006). In 2007, 
the company’s new and repeat customers included Accurate Screw Machine, Advanced Machine 
Engineering, Alstom Signaling, ASCO Valve, ASK Products, Associated Spring Raymond, ASK 
Products, Assured Automation, Atlas Caster, Buckeye Fasteners, Captive Fasteners, Century Spring, 
Charlotte Pipe, Design World Online, Designatronics, Emerson Power Transmission, Fibergrate, Gates 
Fluid Power, Gates Power Transmission Division, Hiplains Filtration, International Gas Springs, J.W. 
Winco, Micromo, Midwest Controls, Ohio Nut and Bolt, PTC, Rino Mechanical, R&W Couplings, 
Sofasco, SPX Hytec, Stock Drive Products/Sterling Instrument, Techno and more. In addition the 
company’s new or renewed partnerships included PTC, Autodesk and SolidWorks and the company 
launched www.3DModelSpace.com, its new free CAD model search engine. 

"Whether they are looking for new parts, spare parts or CAD models our products save design engineers 
valuable time and make it easier for industrial suppliers’ products to be selected online," said John 
Major, CEO, Catalog Data Solutions. "More than 90% of design engineers now search for parts online - 
our 2007 results confirm that manufacturers are increasingly responding by providing their part details 
and CAD models.” 

As Daniel M Smith of the Goodrich Corporation said, “I am a designer, and I dictate where the parts are 
purchased from. If you have the CAD model I want, you get the sale. It is just that simple.” 

Click here to return to Contents 

CENIT Preliminary Results 2007; Order situation promises a considerable increase in sales and 
earnings for 2008 
13 February 2008 

http://www.pinksheets.com/
http://www.catalogdatasolutions.com/
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Essential decisions with far-reaching consequences as for important investments in expanding 
internationalisation and recruiting of skilled personnel as well as the enlargement of the software area 
define the previous financial year of CENIT. And even though the past quarters’ delays in product 
related business and software sales, could not be compensated in the 4th quarter, we continue to look 
favourably into the future, due to the identified potential. In 2007, CENIT has successfully set on its way 
from a local consulting services and software provider to a global acting group. In the future this 
strategic decision will ameliorate sustainably the operating performance and profitability of the group.  

In 2007, according to preliminary uncertified figures, the CENIT group generated sales of 77.0 million € 
(2006: 82.4 million €/ -7%). Gross profit amounts 58.5 million € (2006: 59.0 million €/ -1%). EBITDA 
reached 9.7 million € (2006: 11.1 million €/ -13%). In the reporting period, EBIT decreased to 8.6 
million € (2006: 10.2 million €/ -16%). EBT is 9.4 million € (2006: 10.0 million €/ -6%). Earnings per 
share (EPS) amounts 0.78 € (2006: 1.0 €/ -21%) which is negatively affected by an obvious higher tax 
rate. The earnings decline is based on the missing PLM software revenues as well as delays in IBM 
product sales for our FileNet System Monitor software solution.  

In 2007 the number of staff increased again by 10% and totals 636 (2006: 576) across the group – a 
gratifying development despite skills shortage.  

Outlook 

In 2008 we expect a significant increase in group sales and in 2009 a growth in line with the market. In 
particular, increasing revenues for the sale of CENIT proprietary software and the worldwide 
distribution cooperation for our software solution with our partners IBM, SAP and Dassault Systèmes 
should contribute to increasing the groups’ earnings. In the aerospace industry we expect a higher 
demand in PLM consultancy. The Enterprise Information Management area has already grown in 2007 
stronger than the market and will benefit in 2008 too from a positive investment climate for EIM 
solutions. Our objective is to ameliorate the groups’ operative performance in 2008 and 2009 
sustainably. 

In the coming years we will expand our USA activities, particularly in the software area together with 
SAP, Dassault Systèmes and starting 2008 also with Right Hemisphere. The worldwide available sales 
agreement with Right Hemisphere in the SAP environment offers additional potential in the US 
American and European market, which will positively affect CENIT sales with third-party software and 
related services. 

By establishing our subsidiary for software development and Application Management Outsourcing 
services in Romania we made another important step to improve our future competitiveness.  

With the integration of cad scheffler we moreover gain important new customers and market shares in 
the PLM environment. In 2008 the integration will be a basic challenge for CENIT and should 
contribute positively to the group performance in the following years.  

Our new subsidiary in France builds a bridge to our major customer EADS. At and with this location, 
we are planning on setting new standards for the future. Due to a positive investment climate through 
our markets we intend to increase our staff by 10% again. Should the trend continue, a further expansion 
in staff numbers is also to be expected in 2009. This expansion takes place in all subsidiaries and will 
lead to increased personnel expenses. 

Certified results and figures of the financial year 2007 will be announced on occasion of our annual 
press conference on financial statements at March 31, 2008. 

http://www.cenit.de/
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Click here to return to Contents 

Configuration Solutions Charts Record Customer Growth 
12 February 2008 

Configuration Solutions, Inc. recently announced that the company, in concert with its VAR channels, 
inked more than 100 contracts for its CS-Enterprise software solution over the past twenty-four months. 
The customers range in size from the Fortune 1000 to small to mid-size manufacturers.  

CS-Enterprise is a comprehensive suite of integrated software applications designed to streamline and 
automate a wide range of business processes for make-to-order (MTO) and engineer-to-order (ETO) 
manufacturers. Among the new CS-Enterprise customers are:  

• A leading global provider of innovative office, commercial and residential furniture, furniture systems 
and decorative timepieces;  

• A leading manufacturer of a wide variety of high-quality residential redwood playsets; and,  

• The world’s largest manufacturer of metal belt and wire cloth.  

Commenting on the company’s growth in the face of a fluctuating economy and challenging 
manufacturing climate, Ryan Colosky, VP Sales & Marketing, Configuration Solutions, notes: 
“Customer service responsiveness, especially in the front-end areas of Quoting, Cost Estimating and 
Order Entry of tailored products, is especially important to manufacturing businesses striving to compete 
and grow in the global marketplace. Additionally, our focus on developing strong channel partner 
alliances, has also played a key role in our growth.”  

Colosky noted that as a result of its SMB focus and channel partner strategies, Configuration Solutions 
now has customers at over 450 different manufacturing sites that access its product configuration 
solutions and guided selling applications. And, tens of thousands of their business partners, dealers and 
distributors across the globe leverage the CS-Enterprise solution. “Our customers also expect a rapid 
implementation cycle. One company had an entire product family up and running on our Order Entry, 
Quoting and Pricing applications in just seven weeks, greatly accelerating speed to value – not exactly a 
common occurrence with most enterprise software implementations,” he concludes.  

Click here to return to Contents 

DS Reports 2007 Full Year Software Revenue Growth Above 15% in Constant Currencies 
13 February 2008 

Dassault Systèmes (DS) reported financial results for the fourth quarter and year ended December 31, 
2007.  

Summary Financial Highlights  
Q4 GAAP total revenue up 10% and non-GAAP up 12%, both in constant currencies  

2007 GAAP total revenue up 15% and non-GAAP up 14%, both in constant currencies  

Q4 EPS €0.64 on GAAP basis and €0.78 on non-GAAP basis  

DS outlines 2008 financial objectives: about 12% non-GAAP software revenue growth in constant 
currencies; 10-12% non-GAAP EPS growth; 27-27.5% non-GAAP operating margin  

http://www.configsc.com/
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Fourth Quarter and Full Year 2007 Financial Summary  

Fourth Quarter and Full Year 2007 Financial Summary
In millions of Euro, except per 
share data  

 GAAP   Non-GAAP  

     Growth  Growth in cc*        Growth  Growth in cc*  
Q4 Total Revenue   363.1   4%   10%   371.1    5%   12%  
Q4 Software Revenue   308.3   8%   14%   316.3    9%   16%  
Q4 EPS   0.64   -3%       0.78    8%      
Q4 Operating Margin   28.9%           34.9%           
                            
2007 Total Revenue   1,258.8  9%   15%   1,275.9   8%   14%  
2007 Software Revenue   1,063.3  10%   16%   1,080.4   10%   16%  
2007 EPS   1.49   -1%       1.98    8%      
2007 Operating Margin   20.1%           26.2%           
* In constant currencies.  
 

Bernard Charlès, Dassault Systèmes President and Chief Executive Officer, commented: “2007 was a 
year of exceptional progress for Dassault Systèmes. We made significant headway in transforming our 
go-to-market sales model, most visibly assuming control of our PLM indirect channel, while expanding 
the IBM PLM offering as well as better leveraging our direct sales force capacity and increasing our 
sales capacity in Mainstream 3D. As a result, we enter 2008 with expanded resources in all of our sales 
channels.  

“With the introduction of PLM 2.0 our customers will benefit from PLM online for all. Following 
several years of development, our Version 6 platform provides an unmatched level of integration and 
openness, covering a wide variety of PLM business processes driven by user experiences at all stages.  

“Our 2007 financial performance benefited from the strength of our brands and the diversification of our 
revenues by geographic regions. Our non-GAAP software revenue growth reached 16% in constant 
currencies in 2007.  

“Looking to 2008, the investments we have made in strengthening our product portfolio and sales 
channels provide solid underpinnings to our financial objectives despite the potentially mixed macro-
economic backdrop.”  

Fourth Quarter Financial Highlights  

Thibault de Tersant, Senior Executive Vice President and CFO, commented: “Fourth quarter software 
revenue growth, expense levels and EPS results were in line with our expectations. PLM consulting 
services tracked to plan. Nonetheless, total services and other revenue came in about €4 million lower 
than anticipated with the majority of the weakness located in our former IBM business partner 
operations. We saw year-on-year improvement in our non-GAAP operating margin, increasing to 35%, 
but the extent of the improvement was limited by the services results.”  
In constant currencies, fourth quarter revenue in Asia increased 21% (non-GAAP up 22%), followed by 
the Americas with growth of 10% (non-GAAP up 10%) and Europe with growth of 6% (non-GAAP up 
8%).  

GAAP PLM software revenue increased 14% and non-GAAP PLM software revenue increased 17%, 
both in constant currencies.  
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GAAP Mainstream 3D software revenue increased 16% in constant currencies. Non-GAAP Mainstream 
3D software revenue increased 12% in constant currencies in the fourth quarter. SolidWorks new seat 
growth was 12%.  

GAAP recurring software revenue represented 55% of software revenue for the fourth quarter. Non-
GAAP recurring software revenue, representing 54% of non-GAAP software revenue in the quarter, 
increased 24% in constant currencies.  

Services and other revenue, representing 15% of total revenue, decreased approximately 7% in constant 
currencies in the fourth quarter principally reflecting a strong base of comparison with the year-ago 
quarter.  

GAAP operating margin was 28.9% in the quarter. Non-GAAP operating margin increased to 34.9%, 
compared to 34.3% in the year-ago period.  

GAAP earnings per diluted share decreased 3% for the fourth quarter. Non-GAAP earnings per diluted 
share increased 8% in the fourth quarter primarily reflecting an increase in non-GAAP operating income 
of 7% and a lower effective tax rate offset in part by a decrease in financial revenue.  

New wins in the fourth quarter included: Michael Kors in apparel with ENOVIA, Pelamis Wave Power 
in energy with SIMULIA, and Avtovaz in automotive in Russia with CATIA.  

Full Year 2007 Financial Highlights  

In constant currencies, Asia posted revenue growth of 24% (non-GAAP up 24%) on strong growth in 
Japan and throughout most of Asia, the Americas increased 20% (non-GAAP up 19%) and Europe was 
higher by 6% (non-GAAP up 7%).  

GAAP PLM software revenue increased 17% in constant currencies. Non-GAAP PLM software revenue 
increased 16% in constant currencies.  

-- CATIA non-GAAP software revenue growth of 14% in constant currencies benefited from increased 
leasing activity, growth in maintenance, increasing interest in CATIA PLM Express in the mid-market 
and the inclusion of ICEM.  

-- ENOVIA non-GAAP software revenue growth of 32% reflected key new wins in target industries 
including high tech and apparel, growth with existing customers and the inclusion of ENOVIA 
MatrixOne for a full year.  

-- SIMULIA posted a record year on expanding relationships with customers.  

-- The GAAP PLM indirect channel software revenue grew by double-digits in constant currencies 
during 2007. In total the PLM indirect channel accounted for approximately one-quarter of DS' total 
revenue in 2007. At the end of 2007 DS was directly responsible for 25 regions. In addition to revenue 
growth, PLM indirect channel capacity grew by over 15% during 2007.  

GAAP Mainstream 3D software revenue increased 15% in constant currencies. Non-GAAP Mainstream 
3D software revenue increased 14% in constant currencies on SolidWorks new seat growth of 13% and 
strong growth in maintenance revenue, including renewals.  

GAAP recurring software revenue represented 60% of software revenue. Non-GAAP recurring software 
revenue, representing 60% of non-GAAP software revenue, increased 28% in constant currencies for the 
year reflecting growth in maintenance and periodic licenses.  
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Services and other revenue increased approximately 6% in constant currencies on growth of PLM 
consulting services, offset in part by lower revenue related to DS operations formerly known as IBM 
business partner activities.  

GAAP operating margin was 20.1% for the year. The non-GAAP operating margin was 26.2% 
compared to 26.9% for 2006, with currency exchange rate variations accounting for approximately 60 
basis points of the 70 basis points decrease.  

GAAP earnings per diluted share decreased 1% for the full year primarily reflecting higher investments 
in marketing and sales and G&A, a higher effective tax rate and the impact of amortization of acquired 
intangibles in connection with acquisitions. Non-GAAP earnings per diluted share increased 8% for the 
full year 2007 due to an increase in non-GAAP operating income of 6%, higher financial revenue and a 
lower effective tax rate.  

DS also announced initial plans to allocate up to €35 million towards the repurchase of its common 
stock during 2008.  

Cash flow and other financial highlights  
Net operating cash flow was €70.9 million and €311.0 million, respectively, for the fourth quarter and 
year ended December 31, 2007. Cash and short-term investments totaled €626.6 million and long-term 
debt totaled €202.9 million at December 31, 2007.  

Other Corporate Announcements  

On January 24th, DS announced the launch of PLM 2.0 and its new, next-generation platform, Version 6 
(V6). PLM 2.0, PLM online for all, is a 3D online environment for everyone to experience products 
virtually where all user interactions generate product experience. PLM 2.0 is to PLM what Web 2.0 is to 
the Web, harnessing collective intelligence from online communities. Any user can imagine, share and 
experience products in the universal language of 3D. PLM 2.0 brings knowledge, from idea to product 
experience, to life.  

V6 is an open platform, embracing SOA standards. V6 delivers a single PLM platform for all PLM 
business processes, available to anybody anywhere, spanning engineering groups, businesses and end 
users. V6 also gives intelligent access to all product experience information no matter the data source 
location, with MatrixOne technology built into the foundation.  

Business Outlook  

Thibault de Tersant, Senior Executive Vice President and CFO, commented: “Turning to 2008 we are 
reconfirming our 12% non-GAAP software revenue growth objective in constant currencies. We see 
good opportunities for growth coming from both our core and target industries. We are initiating our 
non-GAAP earnings per share growth objective of about 10% to 12% for 2008. In addition, we expect to 
see about an 80 to 130 basis points expansion in our non-GAAP operating margin in 2008 compared to 
2007.  
“In summary, thanks to the investments in our sales channels and product portfolio, we enter 2008 a 
substantially stronger company, well positioned to deliver growth in software, operating margin and 
earnings per share in spite of the macro-economic environment.”  

The Company’s objectives are prepared and communicated only on a non-GAAP basis and are subject 
to the cautionary statement set forth below:  

First quarter 2008 non-GAAP total revenue objective of about €305 to €310 million and non-GAAP 
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EPS of about €0.40 to €0.42;  

2008 non-GAAP total revenue objective of about 10% growth in constant currencies; 2008 non-GAAP 
software revenue objective of about 12% growth in constant currencies;  

2008 non-GAAP EPS objective of about €2.17 to €2.22, representing about 10% to 12% growth;  

2008 non-GAAP operating margin objective of about 27% to 27.5%;  

Objectives based upon exchange rate assumptions for the 2008 first quarter and full year of US$1.45 per 
€1.00 and JPY 160 per €1.00;  

The constant currency revenue objective leads to a reported 2008 non-GAAP revenue range of about 
€1.365 to €1.380 billion;  

The non-GAAP objectives set forth above do not take into account the following accounting elements: 
deferred revenue write-downs estimated at approximately €1 million for 2008; stock-based 
compensation expense estimated at approximately €18 million for 2008; amortization of acquired 
intangibles estimated at approximately €48 million for 2008. The above objectives do not include any 
impact from one-time costs and one-time gains related to the anticipated DS global headquarters’ 
relocation in 2008. These estimates also do not include any new stock option or share grants, or any new 
acquisitions completed after February 13, 2008.  

Recent Business News Highlights  

On January 24th, DS launched ENOVIA MatrixOne 10.8 – a single, collaborative PLM platform 
foundation.  

On January 23rd, DS announced that more than 4,600 attendees participated in the SolidWorks World 
2008 User Conference & Exposition, the largest annual worldwide 3D CAD event.  

On January 21, DS introduced 3DLive for multi-CAD PLM environments.  

On January 16th, DS announced the release of SIMULIA SLM for simulation lifecycle management.  

On January 15th, DS launched ENOVIA SmarTeam Engineering Express.  

On December 11th, 2007, DS and Rockwell Automation announced plans to integrate the digital factory 
and plant operations to create a virtual design and production environment.  

Webcast and conference call information  
Dassault Systèmes will host a webcast and a conference call today, Wednesday, February 13, 2008. The 
webcast and conference call will be available via the Internet by accessing 
http://www.3ds.com/corporate/investors/.The webcast and conference call will be archived for 30 
days. Additional investor information can be accessed at http://www.3ds.com/corporate/investors/ or 
by calling Dassault Systèmes’ Investor Relations at 33.1.40.99.69.24.  

Non-GAAP financial information  

Readers are cautioned that the supplemental non-GAAP information presented in this press release is 
subject to inherent limitations. It is not based on any comprehensive set of accounting rules or principles 
and should not be considered as a substitute for U.S. GAAP measurements. Also, our supplemental non-
GAAP financial information may not be comparable to similarly titled non-GAAP measures used by 
other companies. Further specific limitations for individual non-GAAP measures, and the reasons for 
presenting non-GAAP financial information, are set forth in the company’s annual report for the year 

http://www.3ds.com/en/investors/index.asp
http://www.3ds.com/en/investors/index.asp
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ended December 31, 2006 on Form 20-F filed with the SEC on May 29, 2007. To compensate for these 
limitations, the supplemental non-GAAP financial information should be read not in isolation, but only 
in conjunction with our consolidated financial statements prepared in accordance with U.S. GAAP.  

Information in constant currencies  

When we believe it would be helpful for understanding trends in our business, we provide percentage 
increases or decreases in our revenue (in both US GAAP and on a non-GAAP basis) to eliminate the 
effect of changes in currency values, particularly the U.S. dollar and the Japanese yen, relative to the 
euro. When trend information is expressed herein "in constant currencies", the results of the "current" 
period have first been recalculated using the average exchange rates of the comparable period in the 
preceding year, and then compared with the results of the comparable period in the preceding year.  

Click here to return to Contents 

IBM: Watchtower Extends the Acceptance Period in Relation to the Recommended Cash Offer to the 
Shareholders in Telelogic 
11 February 2008 

This Offer is not being made nor will any tender of shares be accepted from or on behalf of holders in 
any jurisdiction in which the making of the Offer or the acceptance of any tender of shares therein would 
not be made in compliance with laws of such jurisdiction. The Offer is not being made, directly or 
indirectly, in or into Australia, Canada, Japan or South Africa. The Offer is being treated in the United 
States as one to which the “Tier II” exemption mentioned in Rule 14d-1(d) under the U.S. Securities 
Exchange Act of 1934 is applicable. The press release has been published in Swedish and English. In the 
event that there are any differences between the language versions, the Swedish version shall prevail.  

International Business Machines Corporation (“IBM”), through its indirect wholly-owned subsidiary 
Watchtower AB (“Watchtower”) (previously Goldcup D 2933 AB), a Swedish private limited liability 
company, announced on June 11, 2007 a recommended public cash offer to the holders of all issued and 
outstanding shares in Telelogic AB (publ) (“Telelogic”), to tender all Telelogic shares to Watchtower 
(the “Offer”). The Offer has been unanimously recommended by the Board of Directors of Telelogic.  

Watchtower has decided to extend the acceptance period until 17.00 (CET) on March 19, 2008. 
Provided that Watchtower announces that the conditions of the Offer have been satisfied or waived on 
March 27, 2008, settlement is expected to commence approximately one week thereafter.  

The parties continue to work constructively with the European Commission to expedite competition 
clearance of the Offer. Watchtower is pleased to confirm that the Commission has not to-date issued a 
Statement of Objections in this matter, and therefore believes there is a good prospect of a clearance 
decision being adopted on or before the provisional clearance deadline of March 19, 2008.  

All other terms and conditions set out in the offer document apply during the extended acceptance 
period.  

The offer document in a Swedish and an English version and other information about the Offer is 
published on http://www.ibm.com/software/rational/welcome/telelogic on http://www.telelogic.com and 
on http://www.nordea.se/placera.  

Click here to return to Contents 

http://www.ibm.com/software/rational/welcome/telelogic/
http://www.telelogic.com/
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Lectra Full-Year 2007 
12 February 2008 

• Orders for new software licenses and equipment: +11%(*) 

• Revenues: €216.6 million (+3%)(*) 

• Income from operations before non-recurring items: €11.2 million (−20%)(*) 

(*) like-for-like 

The Board of Directors of Lectra, chaired by André Harari, reviewed the audited consolidated financial 
statements for the full-year 2007. 

(Detailed comparisons between 2007 and 2006 are like-for-like) 

Fourth Quarter 2007 

Business activity in Q4 2007 saw a weakening of the positive trend seen since the start of the year. After 
solid growth of 14% in the first nine months of the year, compared to the same period in 2006, orders for 

new software licenses and CAD/CAM equipment were only 3% up overall (€0.7 million) compared with 

Q4 2006. 

Revenues and income from operations before non-recurring items are in line with the company’s 
expectations, published on October 30. 

Free cash flow returned strongly to positive figures in Q4. After registering a negative free cash flow of 
€7.9 million during the first nine months, the company generated €6.0 million in free cash flow before 
non-recurring charges in Q4 2007, an increase of €4.5 million relative to Q4 2006. 

Full Year 2007 

With solid growth of 11% (+ €10.6 million) business activity in 2007 showed new momentum. Orders 
for new software licenses increased by 20%, and those for CAD/CAM equipment by 6%. 

With orders for 442 Vector cutting systems (+43%) booked in the course of 2007, compared to 309 
in2006, the commercial success of the new generation, launched at the beginning of the year, was 
stronger and faster than expected. 

The gradual build-up of numbers of Vector cutting systems manufactured continued, reducing delivery 
times to 4−6 weeks at the end of December. The objective is to return to delivery in 3 weeks, the 
company’s standard, by the end of Q1 2008. 

At €216.6 million, revenues were up by €6.9 million (+ 3%) like-for-like. Revenues from new systems 
sales were stable whereas recurring revenues showed sustained growth of 7%. 

Income from operations before non-recurring items amounted to €11.2 million, down 20% on a like-for 
like basis. This decline was primarily due to longer lead times between the booking of orders for new 
systems during the period and billings. 

The mechanical impact of currency fluctuations (in particular the dollar’s weakening) alone reduced 
revenues by €6.5 million (−3%) and income from operations before non-recurring items by €2.7 million 
(−20%). 

Net income amounted to €5.8 million at December 31, 2007 (€12.1 million in 2006), giving net earnings 

http://www.lectra.com/
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per share on basic and diluted capital of €0.19 and €0.18, respectively, compared with €0.34 and €0.34 
in 2006. 

The company registered, exceptionally, a negative free cash flow before non-recurring items of €1.9 
million owing to the temporary €9.2 million increase in working capital requirement following the 
launching of the new generation of automated cutting systems. 

As the volume of orders for Vector cutting systems was greater than the manufacturing capacity, and as 
a result of the signature of two multi-year contracts for a total amount of €8 million signed with a French 
group that is a world leader in its field, the order backlog for new software licenses and CAD/CAM 
equipment at December 31 (€19.8 million) increased by €7.3 million relative to January 1st 2007, on an 
actual basis. 

New Post-Stock Buyback Tender Offer Balance Sheet Structure 

As a consequence of the public stock buyback tender offer for 20% of the capital stock in May, 
consolidated stockholders’ equity amounted to €26.3 million at December 31, 2007. 

Cash and cash equivalents totaled €10.9 million. Financial borrowings totaled €61.7 million, of which 
€48 million corresponds to the medium-term bank loan put in place to finance the public stock buyback 
tender offer, and €12.6 million to the temporary use of cash credit facilities. 

In 2008, the company will have to suspend its policy of paying dividends to its shareholders, as the 
accounting treatment of the public stock buyback tender offer mechanically reduced retained earnings to 
a negative amount at December 31, 2007. Confirming its confidence in the future, the Board of 
Directors intends pursuing the dividend distribution policy, as soon as the reserves have been 
reconstituted. 

Business Trends and Outlook 

At the time of writing, macro-economic conditions are particularly uncertain. Formulating a view of the 
outlook for 2008 as well as for the mid-term is therefore a difficult exercise. 

At the beginning of 2007, the company stated that its prospects should enable it to achieve revenues of 
€300 million in 2009, with a 15% operating margin (assuming an average parity of $1.25/€1). Unless 
there is a particularly strong acceleration in the pace of business activity, these objectives will not be 
met. 

The company remains confident, however, in its medium-term growth outlook. The three major 
objectives in its strategic plan are to accelerate the pace of organic growth, to increase profitability by 
regularly increasing the operating margin, and to generate free cash flow greater than net income. 

In this context, the company’s expectations for the year 2008 are as follows (changes are like-for-like 
compared with the 2007 results translated at the exchange rates used for the 2008 scenarios, in particular 
a parity of $1.50/€1): 

- revenues of between €220 million and €230 million, up by 5–10%, 

- income from operations before potential non-recurring items of between €11.5 million and €14.5 
million, up 33–67%. 

These scenarios would lead to net earnings per share of between €0.22 and €0.29, up 18–55% compared 
to €0.19 in 2007. 

Free cash flow before non-recurring items should return to normal and exceed net income in 2008. 
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The Management Discussion and Analysis of Financial Condition and Results of Operations for the 
fourth quarter and full-year 2007 are available at www.lectra.com. First quarter 2008 financial results 
will be published on April 29, 2008, after the close of Euronext Paris. The Annual Shareholders’ 
meeting will take place on April 30, 2008. 

With more than 1,500 employees worldwide, Lectra is the world leader in software, CAD/CAM 
equipment and related services dedicated to large-scale users of textiles, leather and industrial fabrics. 
Lectra addresses a broad array of major global markets, including fashion (apparel, accessories, 
footwear), automotive, aeronautical and furniture. 

Click here to return to Contents 

Implementation Investments 
Armstrong International, Inc. Selects IFS Applications to Standardize Global Operation 
12 February 2008 

IFS announced that in the last quarter of 2007 Armstrong International, Inc.(AII), headquartered in 
Three Rivers, Mich., selected IFS Applications in order to unify its global manufacturing business. 

AII, a manufacturer of intelligent system solutions for steam, air and hot water utility applications, 
operates sales, manufacturing and seminar facilities around the world. By implementing IFS 
Applications, AII will integrate locations in the US, Europe and Asia, for improved communication, 
reduced transactions and consolidated visibility of critical business information. 

“We are currently running different enterprise resource planning (ERP) systems at all of our main 
manufacturing facilities and this challenge had to be addressed,” Armstrong International, Inc. Chief 
Information Officer Kurt Armstrong said. “We began the process of looking for a new ERP system in an 
effort to become more global and streamline all our locations to depend on one business system. We 
selected IFS because it showed a strong backbone to support our manufacturing needs, its shop floor 
control modules were very impressive and in all it met the functionality requirement at a low total cost 
of ownership.” 

“IFS Applications is the ideal choice for manufactures, such as Armstrong International, with complex 
worldwide operations," IFS North America President and CEO Cindy Jaudon said. “We are pleased to 
partner with Armstrong International to accomplish their global standardization efforts through our 
component-based software that easily supports multiple sites, multiple languages, multiple currencies, 
and multiple sets of accounting rules.” 

Industrial manufacturing is one of IFS’ seven targeted market segments. IFS has a broad customer base 
in the industry, focusing on medium to large-sized manufacturers that need support for complex order-
driven and mixed-mode manufacturing across the extended enterprise. With strong support for project 
management, engineering, constraint-based scheduling, product configuration, and after-sales support, 
IFS’ component-based business solutions are designed to help companies improve quality, contain costs, 
and improve their competitive position in manufacturing industry segments such as machinery, defense, 
fabricated metal products, and plastics. Industrial manufacturing companies also benefit from IFS’ 
lifecycle management solution, which goes beyond product lifecycle management (PLM) to provide 
better integration and management of three critical business areas—products, customers, and 
resources—throughout their lifecycles. IFS Industrial Manufacturing customers include Fabcon, Chief 
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Industries, Aeromatic-Fielder, Star-Cutter, J&H Machine Tools, Konskilde, Nolato Group, Bombardier, 
Partnertech AB, Mechanik Center Erlangen GmbH, Völkl and Tour & Andersson. 

Click here to return to Contents 

Diamond Trading Company Deploys PTC® Product Development System 
11 February 2008 

PTC announced that Diamond Trading Company (DTC) Research Center, based in the UK, has 
expanded its use of PTC solutions to include Windchill to better manage all product development data, 
improve change management processes and expand data accessibility across all departments. Part of the 
global De Beers Group, DTC designs and manufactures machines for sorting, weighing, authenticating 
and hallmarking diamonds. A long-standing Pro/ENGINEER® and Pro/INTRALINK® customer, DTC 
needed to expand the capabilities of its existing implementation to make more use of its product 
development data by sharing it across the enterprise. The objective was to gain greater control by 
implementing a single data platform with an auditable workflow driven change management process.  

“Pro/INTRALINK was a great tool but we pushed the limits as we could only manage the data for the 
benefit of our mechanical engineers, but we were not able to use our powerful Pro/ENGINEER 3D 
product models outside the department,” said Philip Read, design office manager at the DTC Research 
Centre. “We wanted to make our valuable product development data available to the rest of the company 
so we moved from Pro/INTRALINK to Windchill. Now, whether someone is in manufacturing, 
assembling a product on the shop floor or in electronic engineering working on a PCB, they all have 
desktop access to the latest information via PTC ProductViewTM as part of the Windchill suite. We are 
getting a lot more value from of our work now.”  

The DTC Research Centre is also using the PTC Product Development System to control its engineering 
change process. Products move through a three-stage process, from design through release-to-production 
change. Previously the company used a paper-based engineering change process. The Windchill 
automated workflow for change management offers significant business benefits, including the control 
of software releases during the development cycle.  

Another major motivation to move to Windchill is its ability to manage non-CAD product data. 
Alongside Pro/ENGINEER data, DTC now also manages and controls all its electronic design data 
(ECAD) along with many other types of information such as test specifications, manuals and datasheets. 
Easy accessibility to complete, up-to-date and accurate product development information throughout the 
enterprise enables this information to be used in a wide range of situations right down to the shop-floor.  

“PTC is committed to helping customers remove obstacles that impede product development success,” 
said Josh Fredberg, vice president product and market strategy, PTC. “Windchill provides a solution for 
managing complex product development data and enables effective collaboration, allowing companies 
like Diamond Trading to reap tangible business benefits for the entire company from their technology 
investment.”  

About the Diamond Trading Company Research Centre  

For over 20 years the Diamond Trading Company (DTC) Research Centre has been central to the 
development of the De Beers Group's expertise in gem diamond technologies. Employing around 100 
specialist scientists, engineers and support staff, the DTC Research Centre is also part of a network of 
key strategic laboratories within the De Beers Group working closely with other Group laboratories in 

http://www.ptc.com/
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Southern Africa, consultants and diamond research departments in universities world-wide.  

Click here to return to Contents 

Harman/Becker Automotive Systems Completes Initial Deployments of Visiprise Integrated 
Manufacturing Execution 
12 February 2008 

Visiprise, Inc. announced Harman/Becker Automotive Systems (Harman/Becker), a division of Harman 
International, has selected Visiprise Manufacturing as their single, full service MES solution for their 
electronics manufacturing operations. Harman/Becker has completed their initial deployments of the 
solution at plants in North America and Asia and plans to expand deployments to other North American 
electronics facilities. 

Harman/Becker, a division of Harman International, is a manufacturer of development, production, 
marketing and integration of high-performance audio, entertainment, information, navigation and 
communication systems for the automotive and aftermarket industry. 

“Harman/Becker conducted a thorough, two-year evaluation process that included the review of 30 MES 
providers. We narrowed the group to ten potential solutions, and ultimately installed the top three 
solutions at NPI Plants in the United States and Europe,” said Will Bollinger, director of advanced 
electronics manufacturing at Harman/Becker. “Harman/Becker concluded that Visiprise Manufacturing 
met our specific MES requirements. Visiprise Manufacturing allows us to maintain a single system that 
collects critical manufacturing data, streamlines our quality initiatives, and enhances our visibility into 
manufacturing operations.” 

Harman/Becker made their evaluations based on a list of 88 key MES solution characteristics. One 
differentiator for Visiprise Manufacturing was the ability to conduct real-time statistical process control 
across their manufacturing operations.  Integration with SAP was also critical to Harman/Becker’s 
decision along with third-party validation. Harman/Becker also referred to Manufacturing Enterprise 
Solutions Association (MESA) reports for an independent analysis. 

Harman/Becker recently completed successful deployments of Visiprise Manufacturing at their Asia 
plants and at the Farmington Hills, Michigan’s new product introduction (NPI) facility. Future plans 
include roll outs in their North American electronic facilities, including Harman/Becker’s 
“infotainment” plant in Washington, Missouri (In-Car Entertainment product line) and at their premium 
sound systems plant in Franklin, Kentucky. 

“Visiprise has built a very strong relationship with Harman/Becker by working closely with them to 
understand their strategic objectives and to provide a solution that helps meet these objectives,” said 
Sean McCloskey, president and chief executive officer of Visiprise. “The international adoption of 
Visiprise Manufacturing is a true testimonial to how, as partners, we can address manufacturing 
operations and ultimately drive a solid return on investment for Harman/Becker.”  

Click here to return to Contents 

Hyundai Heavy Industries Expands Use of Siemens PLM Software’s NX and Teamcenter into its 
China Divisions  
12 February 2008 

http://www.harman.com/
http://www.visiprise.com/


CIMdata PLM Industry Summary 

 Page 34 

Siemens PLM Software announced HHI China Investment Co., Ltd., a subsidiary of Hyundai Heavy 
Industries Group, a world class construction equipment manufacturer, has selected NX™ and 
Teamcenter™ software to reduce development costs, enhance product quality and reduce time to 
market. 

HHI Electro Electric Systems Division, HHI Engine & Machinery Division and HHI Construction 
Equipment Division have been successfully using Siemens PLM Software technology since 2004. In 
addition, approximately 1,000 suppliers collaborate with HHI using the same PLM systems. 

HHI China will now utilize NX, Siemens PLM Software’s digital product development software, and 
Teamcenter, Siemens PLM Software’s collaborative product data management solution and the world’s 
most widely used PLM portfolio, to shorten its product development cycle to bring more innovative 
products to market faster to gain a strong competitive advantage in China. 

“Hyundai Heavy Industries Group is the market share leader in the excavator market in China, and the 
company is dedicated to contributing to China’s development,“ said HHI China Investment Co., Ltd. 
“As construction business is booming in China, greater needs for R&D capabilities are required for 
successful business in the market. PLM software plays an important role in strengthening R&D 
capability. We look forward to further cooperation with Siemens PLM Software and deploying NX and 
Teamcenter software to other divisions of HHI China.” 

“Innovation and time to market are of vital importance for manufacturers to maintain their competitive 
advantage in China,” said Chuck Yuan, senior vice president and general manager of Greater China 
Operations for Siemens PLM Software. “We have been paying great attention to Chinese manufacturers’ 
needs and are committed to improving their design capability and improving product development cycle 
time with complete PLM solutions.” 

Introduced in April and featuring 400 enhancements, NX 5 powers innovation by integrating all aspects 
of the design-through-manufacturing process in a high-performance digital product development 
solution. NX helps companies develop innovative products faster and more cost-efficiently.  

Teamcenter powers innovation and productivity by connecting people and processes with a single 
source of product and process knowledge. Teamcenter’s comprehensive portfolio of proven digital 
lifecycle management solutions is built on an open PLM foundation to power end-to-end PLM.  

Click here to return to Contents 

Hyundai Extends Use of Delcam’s PowerMILL CAM System 
13 February 2008 

Leading Korean automotive manufacturer Hyundai has increased its investment in Delcam’s 
PowerMILL CAM system as part of a productivity drive aimed at making the company one of the 
world’s five largest automotive manufacturers by 2010. The company believes that, in order to achieve 
this target, it must implement the world’s leading technology, including the best manufacturing 
software, within its tool- and jig-manufacturing operations.  

Hyundai is unusual among the leading car manufacturers in that it still manufactures the majority of its 
press tools in-house. Within these operations, the company is increasing its production volumes, while 
also working to shorten delivery times, optimise quality and improve productivity. In addition, Hyundai 
expects its technology partners, including Delcam, to provide increased technical support to its suppliers 
so that they can also boost their productivity. 

http://www.siemens.com/plm
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Hyundai first selected Delcam software in 2000 after one of the most thorough series of benchmarking 
tests in the company’s history. The company realized that it needed to change its CAM system following 
the introduction of high-speed machine tools at its main press tool manufacturing plant in Ulsan. In 
particular, a system with a wider range of machining strategies was thought to be essential to give high-
quality and high-efficiency results from the new machines. 

Sang Han Yu from the Hyundai Tooling Center highlighted a number of PowerMILL features that had 
proved especially valuable to the press tool operation. "The main benefit has been a 60% saving in 
machining times,” he reported. "We have seen a small increase in the programming times because we 
are using more sophisticated strategies, such as offset machining for roughing instead of raster 
machining. Also, we are making much more use of rest machining and pencil finishing. These also add 
to the programming times but give us a much better surface finish. This means less hand finishing is 
required.” 

"Another benefit has been the improved control over cutting forces that we get from PowerMILL’s high-
speed machining strategies,” he explained. "This has significantly reduced tool wear and breakages, so 
saving time and money. We often need to modify toolpaths when there is a change to the tooling design 
so PowerMILL’s powerful and flexible toolpath editing features are also essential.” 

Mr. Yu also stressed the value of the strong collaboration that has been built up between the users at 
Hyundai and the software developers, both with the local Hankook Delcam team and with the staff at 
Delcam’s Birmingham headquarters. "Hankook Delcam provides a very fast customization service as 
part of the support we receive,” he said. "Similarly, Delcam has developed many enhancements that we 
have requested to make the software even more productive in press tool manufacture.” 

Click here to return to Contents 

LG Electronics Increases Quality of HDTV Chip Using Synopsys Test Solution 
12 February 2008 

Synopsys, Inc. announced that LG Electronics, Inc. has deployed Synopsys' DFT MAX scan 
compression solution to significantly increase test quality for a 65-nanometer (nm) HDTV design. DFT 
MAX automatically implements scan compression on-chip which can reduce the amount of data 
required to test each manufactured part by 95 percent or more. Reducing test data volume enables more 
types of deep sub-micron (DSM) tests to be stored in tester memory, resulting in improved quality of 
production testing and lower testing costs. Data volume reduction also eliminates the need for costly 
investments to update the automatic test equipment (ATE) infrastructure. 

"We outsource much of our production testing to specialty firms that use low-cost ATEs," said Woo-
Hyun Paik, vice president of LG Electronics, System IC Business Unit. "Without scan compression, 
only a fraction of our DSM test patterns can be loaded at one time on these testers, and reloading 
patterns into memory during full-scale production testing is costly in terms of both time and money. 
Using DFT MAX to reduce test data volume for our new HDTV chip allowed us to apply all the test 
patterns at one time and take full advantage of the higher test quality possible with DSM tests." 

Standard stuck-at test patterns are ineffective in detecting timing-sensitive manufacturing defects at 
0.13-micron geometries and below, so many Synopsys customers are now using advanced DSM tests to 
target these defects during production testing. To achieve very high test quality at LG Electronics, 
designers use the Synopsys TetraMAX® automatic test pattern generation (ATPG) solution to generate 
a combination of transition delay tests, bridging tests, and path delay tests. However, applying all these 

http://www.synopsys.com/
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DSM tests on their large HDTV design would have exceeded the memory capacity of the production 
testers had they not also used DFT MAX to implement on-chip scan compression. DFT MAX integrates 
seamlessly within Synopsys' Galaxy™ Design Platform to automatically implement compression which 
can reduce test data volume and test execution time by 95 percent or more, with low area overhead and 
virtually no impact on design timing. 

"There is a growing need among semiconductor manufacturers to reduce test data volume to make room 
in memory for the ultra-high-quality test data generated using the latest advances in ATPG technology 
for detecting subtle nanometer defects," said Gal Hasson, senior director of Synthesis and Test 
Marketing at Synopsys. "With Synopsys' Galaxy test solution, designers can easily meet their test 
quality goals while preserving their investments in ATE infrastructure. DFT MAX not only delivers 
push-button test data compression, but also is integrated with Synopsys' Design Compiler® synthesis, 
PrimeTime® sign-off, Formality® formal verification, and IC Compiler physical implementation 
solutions to speed time-to-results and help ensure design predictability." 

Click here to return to Contents 

OOBE Chooses NGC's e-PLM Software for Product Lifecycle Management 
11 February 2008 

NGC® (New Generation Computing®) announced that OOBE, an apparel brand specializing in 
corporate apparel and uniform programs, has chosen NGC's e-PLM to manage product design and 
development for its Design/Build and corporate apparel businesses. 

Formed in the mid-1990s as an outdoor lifestyle sportswear brand, OOBE has recently focused on 
bringing a new level of style, performance and durability to corporate uniforms. The company needed a 
PLM solution to manage the rapid growth of its business and selected NGC's e-PLM as its strategic 
software for Product Lifecycle Management. OOBE will use e-PLM for design, RFQs and bids, delivery 
of spec-packs to sourcing offices and factories, and seamless management of changes and revisions 
throughout the product design process. 

OOBE chose NGC based on extensive research of PLM and global sourcing vendors. Tim Ridings, 
OOBE's sourcing coordinator and PLM program manager, said, "Prior to joining OOBE, my previous 
company researched software vendors for more than a year and selected NGC. So when I came to 
OOBE, I knew that NGC could provide the competitive edge we needed in product design and 
development." 

e-PLM will give OOBE the advantages of a web-based solution that provides "a single version of the 
truth," ensuring that everyone in the supply chain is viewing the latest information and specifications. 
"With e-PLM, we can maintain all information in a central location that is instantly accessible by our 
agents and factories around the world, without having to update multiple files and search through 
endless emails," said Toby Stansell, president of OOBE. e-PLM will help OOBE transform productivity 
and synchronize business processes through centralized data, a streamlined workflow, and exception 
management with automated alerts. 

Other reasons for selecting NGC include: 

• Server-based vs. ASP software. "e-PLM is a server-based solution - not an ASP - and that was a major 
factor in our decision," said Roger Neely, business application manager for OOBE. "PLM is a mission-
critical technology, so we wanted to be in control and host the application on OOBE's internal servers 

http://www.ngcsoftware.com/
http://www.oobe.com/


CIMdata PLM Industry Summary 

 Page 37 

behind our firewall. This also makes it much easier to integrate e-PLM with our other business systems." 

• Microsoft®-based applications. NGC is a Microsoft Gold partner, and its applications are Microsoft-
based - another key reason in OOBE's selection of e-PLM. "OOBE leverages Microsoft technology 
throughout our organization, so the fact that NGC's software runs on Microsoft SQL Server was very 
important to us," Neely said.  

"e-PLM can help OOBE shorten its product development time and become a more efficient 
organization, while also improving customer service," said Alan Brooks, president of NGC. "We look 
forward to working with OOBE on a successful PLM implementation." 

Click here to return to Contents 

Radiospire Standardizes on Synopsys VCS and VMM Methodology for Next- Generation AirHook 
Chipset Designs 
14 February 2008 

Synopsys, Inc. announced that Radiospire Networks, Inc. has standardized on Synopsys' VCS® 
functional verification solution for SystemVerilog-based verification of their next-generation AirHook 
chipsets used for wireless transmission of high-definition (HD) video and audio. The VCS functional 
verification solution enabled Radiospire to architect an advanced constrained- random, coverage-driven 
environment to extensively verify the AirHook designs while meeting their stringent product 
development schedule. The state-of-the- art verification environment using the VCS solution's bug-
finding technologies allowed Radiospire to create a highly reusable verification flow for future design 
revisions. 

"After a careful study of competing solutions, we decided to use Synopsys' VCS solution for 
SystemVerilog-based verification of our AirHook chipsets," said Richard Hollingsworth, vice president 
of Operations, at Radiospire. "VCS delivered 40 percent more performance, and reduced the memory 
footprint by half. We expect new versions of VCS to further reduce verification time of future-
generation designs." 

Comprised of a digital baseband processor, an analog front-end, and radio, Radiospire's AirHook 
chipsets are purpose-built to be embedded in today's advanced consumer electronics products. Using 
1.7GHz of bandwidth, AirHook chipsets offer the high-quality, cost-effective solution for wireless HD 
video and audio. 

Synopsys' VCS SystemVerilog solution is used by hundreds of project teams around the world. The 
VCS functional verification solution provides full support for all widely used languages, including 
Verilog, VHDL, SystemC, and OpenVera. The third-generation parallel constraints solver in VCS uses 
multiple engines to find highly efficient solutions that deliver higher coverage in any given time. 

"The robustness and maturity of Synopsys' customer-proven SystemVerilog verification solution based 
on VCS and the VMM methodology makes it the preferred choice for innovative semiconductor system 
companies like Radiospire," said Swami Venkat, senior director of Verification Marketing at Synopsys. 
"In addition to its many strengths, the VMM methodology captures industry best practices for enabling 
efficient verification reuse. It builds upon Synopsys' high-performance VCS NTB technology to 
significantly improve verification productivity and predictability." 

Click here to return to Contents 
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Technia and VTI Technologies Team up to Boost Innovation Power 
14 February 2008 

Technia has signed an agreement with VTI Technologies in Finland, concerning the delivery of 
ENOVIA PLM Solution from Dassault Systèmes. The objective of the agreement is to enable VTI to 
significantly improve its ability to bring new innovative products to market. This agreement also 
signifies Technia’s PLM leadership in Finland, where the company already has world-class customers 
including Nokia, Andritz, and Metso Paper.  

VTI Technologies creates solutions that improve safety and security, health and quality of life. 
Established in 1991, the company is a leading designer and manufacturer of acceleration and pressure 
sensors. VTI's sensors measure acceleration, motion, shock, vibration, inclination, angular rate and 
pressure. The application areas of VTI solutions range from the automotive industry to a wide range of 
other industries like sports & wellness, medical & instruments and handheld terminal applications where 
measuring needs are gaining importance.  

”We have chosen the ENOVIA PLM Solution because we believe it will contribute to faster delivery of 
new innovations to market. Our evaluation has concluded that the ENOVIA PLM solutions with 
Technia’s know-how and capacity to deploy the PLM solutions is the right choice for VTI to improve 
our Product Lifecycle Management", says Markku Sulonen, VP, Head of Development at VTI 
Technologies. 

With the ENOVIA PLM Solutions and the Professional Services of Technia Oy, VTI Technologies will 
build a collaboration platform where the company's product-related information is put into a centralized 
repository to be used across the organization, from Research and Development to Production of their 
sensor products offering. The solutions will enable VTI Technologies to boost innovation capabilities 
leading to an improved product offering.  

“VTI is leader in its field and is a company with an impressive growth history. This is a key win for 
Technia in the Finnish market. It reinforces our leading position in the Nordics for Product Lifecycle 
Management”, says Jonas Gejer, VP, Technia AB. 

“This new win in the High-Tech Industry confirms Technia’s strengths and knowledge as a key Dassault 
Systèmes PLM supplier in Finland and in the Nordics. VTI joins the many other Technia Finnish 
customers contributing to ENOVIA being the leading PLM collaboration environment for the Industry 
in the Nordics ”, concludes Denis Senpere, Senior Vice President of Dassault Systèmes and General 
Manager ENOVIA Europe. 

Click here to return to Contents 

Technia Expands Danish Footprint Through Contract With Oticon A/S 
15 February 2008 

Technia has signed an agreement with Willian Demant Holding, the mother company of Oticon A/S 
concerning a delivery of a PLM-solution based on the ENOVIA PLM Solutions from Dassault 
Systèmes. With this order Technia continues to expand its leadership in Product Lifecycle Management 
for the High-Tech industry. Technia also enters a new market – the Danish PLM market. To be able to 
meet the needs of this new market, Technia will continue to expand their office in Malmö  

Oticon is one of the most innovative hearing aid manufacturers on the market. With over 100 years of 
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experience, Oticon looks back on a number of technological breakthroughs in hearing aid history that 
have made a significant difference for people with hearing loss. Oticon create growth through a strong 
commitment to R&D 

The ENOVIA PLM Solution that Technia will deliver to Oticon will provide the company with the 
ability to innovate faster and improve Oticon’s product quality, thus making end customers more 
satisfied with their products. Technia’s PLM expertise will help to implement the solution in a fast and 
efficient way, so that Oticon will increase productivity shortly.  

With the help of Technia and the ENOVIA PLM Solution, Oticon will establish a collaboration platform 
where the company's product-related information is put into a single repository in order for it to be used 
across the organization, from research and development, to production and their value chain. The 
solution will help Oticon to respond faster to customer demands, speed up the development processes, 
enabling outsourcing and collaboration in of the extended value chain, and speed up new product 
launches and secure environmental regulatory compliance. 

“Oticon is a world-leader in its business and a company that really lives up to their motto “People First”. 
Technia´s ability to significantly improve Oticon business through our World Class Consulting team is 
the key reason behind this partnership. This win validates Technia’s number One position in the Nordic 
PLM market. It is also very exiting to enter the Danish market”, says Jonas Gejer VP Technia. 

“I’m very pleased that Oticon selects our PLM Solution ENOVIA through our expert and world class 
PLM distributor Technia. Oticon is an important and strategic customer for ENOVIA in Denmark in the 
Medical Device Industry segment”, says Denis Senpere, Senior Vice President of Dassault Systèmes and 
General Manager of ENOVIA Europe. 

Click here to return to Contents 

Product News 
Agilent Technologies Announces New Software Release for Fast, Accurate Antenna Design, 
Optimization 
14 February 2008 

Agilent Technologies Inc. announced the availability of its latest Antenna Modeling Design System 
(AMDS) release. The full-wave 3-D electromagnetic (EM) modeling and simulation software contains a 
scripting feature for performance optimization and automation of complex designs such as patch array 
antennas, allowing designers to fine tune antennas for the best performance within electronic devices, 
such as handheld wireless cell phones.  

Modeling, simulating and optimizing complex antenna systems is an intricate process that includes 
setting up layout and simulation parameters and mathematical post-processing of the simulation results. 
Due to the time-consuming nature of placing and analyzing many elements in a system, designers 
frequently simplify simulations and use external tools to perform the necessary computations. This 
process is cumbersome and introduces design risk. The new scripting capability in this fifth release of 
AMDS allows designers to write their own programs to automate element placement and incorporate 
mathematical functions to perform virtually any analysis on the antenna design before it is integrated 
into the complete mobile wireless device. Designers also can use equations to define the geometry of 
complex antennas (such as those with fractal and conformal surfaces) to optimize performance.  

http://www.oticon.com/
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“We chose Python-based scripting because it is the most advanced scripting language,” said Jan Van 
Hese, research and development manager with Agilent’s EEsof EDA division. “It gives our customers 
access to the wealth of mathematical and graphical material readily available on the Web, making their 
analysis options almost limitless. With changes to the script, designs can be quickly and efficiently 
optimized and verified long before the entire phone is available for either simulation or physical 
testing.” 

AMDS is a full-wave, 3-D EM design, modeling and verification tool dedicated to antenna and antenna 
systems design. It meshes, simulates and optimizes an entire wireless device, together with its 
surrounding real-world environment, to analyze compliance standards such as HAC, SAR (Specific 
Absorption Rate), and antenna diversity and MIMO (Multiple-Input, Multiple Output). Simulating 
devices with AMDS can reduce design cycle time by up to 75 percent compared with that required by 
other types of EM simulators available today.  

Python is a popular open-source object-oriented programming language that supports integration with 
other languages and tools, and comes with extensive libraries.  

Agilent’s AMDS 3-D EM feature set includes:  

• efficient importing of CAD data from product designers, reducing or eliminating EM design iterations;  

• Python scripting, allowing modeling and simulation of complex antenna systems such as patch array 
antennas;  

• verification of antenna compliance with legal and operational standards such as SAR, HAC, Over-the-
Air Performance and MIMO;  

• optimization of MIMO performance by analyzing antenna placement and diversity for the entire 
physical wireless appliance; and  

• optimization of device performance, including modeling the interaction between a human’s head and 
the wireless device.  

To request a demonstration of AMDS or additional technical or sales information, visit 
http://www.agilent.com/find/eesof-amds-request-pr.  

Additional information about AMDS and all of Agilent’s EDA software offerings is available at 
http://www.agilent.com/find/eesof-AMDS.  

U.S. Pricing and Availability 

The Agilent AMDS is available now with prices starting at approximately $50,000.  

Click here to return to Contents 

Autodesk Expands Sustainable Design Product Portfolio 
12 February 2008 

Autodesk, Inc. is expanding its portfolio of software solutions to support sustainable design in the 
architecture, engineering & construction (AEC) markets with the acquisition of technology assets of two 
energy analysis software companies. Autodesk announced that it has signed an agreement to acquire 
substantially all the assets of Green Building Studio, an provider of web-based building energy analysis 
that enables architects and engineers to perform whole building energy analysis early in the design 
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process. Autodesk also announced that it has acquired substantially all the assets of Carmel Software 
Corporation, a developer of HVAC (heating, ventilation and air conditioning) mechanical engineering 
software that enables engineers and architects to analyze their mechanical designs and help ensure 
sustainability goals are achieved. Terms of the acquisitions were not disclosed. 

Green Building Studio Inc. developed the Green Building XML (gbXML) schema and launched the 
Green Building Studio web service in 2004. The web service offers whole building energy, carbon, and 
other analysis tools for architects and designers using CAD and BIM software from Autodesk and other 
industry providers. Green Building Studio provides the ability to quickly and efficiently analyze 
building design proposals, providing building performance information to support sustainable design. 
Autodesk currently plans to continue support for the Green Building Studio web service and gbXML as 
an open standard, and to strengthen the web service's integration with its BIM software. 

"We have partnered with Autodesk for many years, and commend their ongoing support for 
sustainability," said John Kennedy, CEO, Green Building Studio. "Green Building Studio looks forward 
to becoming part of Autodesk. We are eager to contribute our industry expertise in green buildings to 
drive mainstream adoption of sustainability and accelerate the AEC industry's transition to carbon 
neutral buildings." 

Carmel Software has been developing and selling HVAC mechanical engineering software since 1995. 
Carmel's flagship product delivers thermal load calculations that give engineers information to 
appropriately size a building's HVAC systems. In addition, Carmel's software portfolio includes 
programs for duct sizing, refrigeration, pipe sizing, estimating, and life-cycle cost analysis. These 
applications are connected with the Revit platform for BIM via gbXML. Autodesk plans to continue 
support for the Carmel products and to leverage the capabilities of Carmel Software's products with its 
BIM software 

Stephen Roth, P.E., President of Carmel Software Corporation said, "We are excited to join Autodesk 
and help mechanical, electrical and plumbing customers use Carmel technology to analyze their HVAC 
designs to help create better performing buildings." 

To read more about how Autodesk and its customers are addressing sustainable design, please visit 
http://www.autodesk.com/green.  

Click here to return to Contents 

Autodesk Introduces Productivity Boosts to AutoCAD Software 
12 February 2008 

Autodesk, Inc. announced the AutoCAD 2009 
(http://usa.autodesk.com/adsk/servlet/index?siteID=123112&id=2704278) family of software including 
AutoCAD 2009. The latest release's significant user interface enhancements help AutoCAD customers 
of all levels work more productively toward competitive design ideas and compelling presentations. 

AutoCAD 2009 includes the first task-based user interface in a computer-aided design (CAD) 
application, allowing new and veteran AutoCAD customers to experience greater efficiency. The new 
version also delivers automation tools that do not require programming knowledge, and new 3D 
navigational tools. In addition, AutoCAD 2009 subscription customers will receive Autodesk 
Impression (http://usa.autodesk.com/adsk/servlet/index?id=9246650&siteID=123112) illustration 
software for the creation of presentation-ready graphics. 

http://www.autodesk.com/green
http://usa.autodesk.com/adsk/servlet/index?siteID=123112&id=2704278
http://usa.autodesk.com/adsk/servlet/index?id=9246650&siteID=123112
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"The AutoCAD 2009 portfolio is designed to improve the productivity of veteran users and allow new 
users to become productive more quickly," said Amar Hanspal, senior vice president, Platform Solutions 
and Emerging Businesses. "Autodesk has a long history of helping our customers make a difference in 
people's lives with better design in the buildings where we live, work and play, the roads we travel and 
the products we use. The innovations in AutoCAD 2009 extend to a product portfolio unmatched for 
breadth, depth and best-in-class solutions that help our customers improve and bring to life their design 
ideas." 

Software Integrates Drawing and Visualization, Speeds Tasks 

Updates to the AutoCAD 2009 software portfolio support individual users' needs and preferences, 
making routine CAD tasks faster and less-common commands easier to find. A new ribbon interface in 
AutoCAD 2009 software affords the ability to view operations that are relevant to the current workspace 
in a single, compact place. Highly customizable and extensible, the new interface allows a smooth 
transition from previous versions of AutoCAD software, and a "classic workspace" option offers a 
traditional toolbar and menu interface. Other helpful tools include enhanced tooltips, which provide 
more information about commands, links to help documentation and Show Me animations to improve 
learning inside the application. The Menu Browser, Quick Properties and Quick View display relevant 
information quickly and visually. 

In addition to user interface enhancements, new productivity features include the Action Recorder, 
which further streamlines drafting tasks by allowing the user to automate them without any software 
programming. A mode-less layer manager lets users view changes to layer settings without exiting the 
Layer Manager. AutoCAD 2009 users also will find extensive 3D navigation improvements with new 
ViewCube and SteeringWheels tools. AutoCAD 2009 software is certified for the 32-bit and 64-bit 
Microsoft Windows Vista operating systems, helping assure that the product meets Microsoft Windows 
Vista standards for compatibility, reliability and security. 

Autodesk Impression software also is included with AutoCAD 2009 subscription purchases, enabling 
customers to create presentation-ready graphics with a hand-drawn look directly from AutoCAD DWF 
and DWG files. With the addition of Impression functionality to the AutoCAD feature set, AutoCAD 
subscription customers can create compelling artistic images that they can share with clients and 
members of their extended design teams. 

The AutoCAD 2009 Portfolio of Industry-specific Solutions 

The AutoCAD software portfolio includes discipline-specific applications built on AutoCAD 
technology. (See related press releases: "Autodesk Places Digital Prototyping in Hands of 
Manufacturers," "Autodesk Launches New Solutions for Building Information Modeling" and 
"Autodesk Enhances Geospatial Software Solutions for Utilities, Telecommunications and 
Government," Feb. 12, 2008.) 

*AutoCAD Architecture 2009 features intuitive architectural drawing and design tools within a familiar 
AutoCAD workflow, offering users the flexibility to learn new tools at their own pace and increase their 
productivity 

*AutoCAD Civil 3D 2009 software offers better surveying, design, analysis and construction 
documentation for civil engineering, within a familiar workflow for experienced AutoCAD users. 

*AutoCAD Electrical 2009 is purpose-built to design electrical controls systems quickly and accurately 
with automated tasks, comprehensive symbol libraries, and an electrical-specific workflow designed to 
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dramatically increase the productivity of controls engineers. 

*AutoCAD Map 3D 2009 bridges CAD and geospatial information systems (GIS) information by 
providing direct access to data and enables the use of AutoCAD 2009 software tools for maintaining a 
broad range of design and geospatial information. 

*AutoCAD Mechanical 2009 is designed to accelerate the mechanical design process with standards-
based symbol libraries, engineering calculators and a mechanical-specific workflow created to 
significantly improve productivity for AutoCAD users in manufacturing. 

*AutoCAD MEP 2009, the AutoCAD software for mechanical, electrical and plumbing (MEP) 
businesses, features intuitive system drawing and design tools and built-in design calculators for more 
efficient and accurate designs. 

*AutoCAD P&ID 2009 lets users create, modify and manage piping and instrumentation diagrams; user 
interface enhancements help automate even more common tasks and streamline access to information so 
that projects start easier, run better and finish sooner. 

*AutoCAD Raster Design 2009 used with AutoCAD 2009 software applications provides raster-to-
vector conversion, raster editing and raster data preparation capabilities that extend the value of scanned 
drawings, maps, satellite imagery and more. 

Select, innovative features in AutoCAD 2009 software are incorporated in AutoCAD LT 2009 
(http://usa.autodesk.com/adsk/servlet/index?siteID=123112&id=2498418). AutoCAD LT 2009 software 
features make drafting tasks more productive and include user interface enhancements, improved 
dynamic blocks, streamlined annotation features and better data exchange and publishing capabilities. 

Users of any of the AutoCAD 2009 family of products will also benefit from the availability of free 
Autodesk Design Review 2009 software 
(http://usa.autodesk.com/adsk/servlet/index?siteID=123112&id=4086277), which allows team members 
to participate in the digital review process with tools to view, mark up and revise designs electronically. 

Availability 

Product availability will vary by country. Details and purchasing options will be accessible starting 
March 25, 2008, at http://www.autodesk.com/purchaseoptions. Autodesk Design Review 2009 software 
ships with all Autodesk design software and is available as a free* download at 
http://www.autodesk.com/designreview-download.  

Information and selected content from Autodesk World Press Days may be found at 
http://www.worldpressdays08.com/.  

* Free products subject to the terms and conditions of the end-user license agreement that accompanies 
download of the software. 

Click here to return to Contents 

Autodesk Launches 3ds Max 2009 Entertainment Software and Introduces 3ds Max Design 2009 for 
Design Professionals 
12 February 2008 

At its annual World Press Days event, Autodesk, Inc. announced two new versions of its Autodesk 3ds 
Max modeling, animation and rendering software. The company launched Autodesk 3ds Max 2009 

http://usa.autodesk.com/adsk/servlet/index?siteID=123112&id=2498418
http://usa.autodesk.com/adsk/servlet/index?siteID=123112&id=4086277
http://www.autodesk.com/purchaseoptions
http://www.autodesk.com/designreview-download
http://www.worldpressdays08.com/
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software for entertainment professionals, and debuted 3ds Max Design 2009 software, a tailored 3D 
application for architects, designers and visualization specialists. Both versions of the software offer 
new rendering capabilities, improved interoperability with industry-standard products including Revit 
software, as well as additional time-saving animation and mapping workflow tools. 3ds Max Design 
2009 further provides lighting simulation and analysis technology. 

"Every design has a story to tell," explained Marc Petit, senior vice president, Autodesk Media & 
Entertainment. "Entertainment technology enables design professionals to explore ideas, validate 
concepts and communicate design intent. It allows them to experience their designs before they are 
real." 

"Autodesk 3ds Max now comes in two distinct flavors to better meet the specific needs of our 
entertainment and visualization customers," Petit added. "3ds Max 2009 and 3ds Max Design 2009 
provide users with tailored online experiences, user interface and application defaults, tutorials, samples, 
and more. This simplifies the learning process and makes it easier for users to find the information that's 
most relevant to them." 

New Feature Highlights 

Key features in Autodesk 3ds Max 2009 include the new Reveal rendering toolset, which streamlines 
iterative workflows; and the ProMaterials material library for simulating real-world surfaces. The 
release also delivers numerous biped enhancements and new UV editing tools. Improved OBJ and 
Autodesk FBX file formats import and export vastly enhance interoperability with Autodesk Mudbox, 
Autodesk Maya, Autodesk MotionBuilder software programs and other third-party applications. In 
addition, Recognize, a new scene-loading technology, significantly improves the inter-application 
workflow with Revit Architecture 2009. 

"Autodesk 3ds Max has never failed to deliver; now it's even stronger with specialized versions," said 
Technical Director Yunus "Light" Balcioglu. "3ds Max 2009 offers great new features that allow me to 
be more productive and creative. The new biped improvements make it easy to build quadrupeds, 
Reveal rendering lets me iterate faster, and reworked OBJ import makes it easier than ever to jump 
between 3ds Max and Mudbox". 

3ds Max Design 2009 includes all features offered in Autodesk 3ds Max 2009, with the exception of the 
software development toolkit (SDK). The SDK is a set of development tools used in the entertainment 
markets to integrate software into a production pipeline and develop in-house tools to be used in 
conjunction with the application. 3ds Max Design also includes Exposure technology for simulating and 
analyzing sun, sky, and artificial lighting to assist with LEED 8.1 certification. 

"At SHoP Architects we rely on computer-aided design technology not only to produce innovative 
architectural forms, but also to create new efficiencies and cost-savings in the design and construction 
process," said David Fano, designer at SHoP Architects. "Autodesk 3ds Max Design will help us further 
this pursuit. The newly enhanced daylight simulation tools and improvements to the rendering workflow 
will allow us to iterate more freely and create better quality work faster. Also, the FBX-based 
interoperability with Revit will give us a continuous digital workflow by leveraging our Building 
Information Model for advanced visualization in 3ds Max during all stages of design." 

For more information about 3ds Max 2009 and 3ds Max Design 2009, visit: 
http://www.worldpressdays08.com/.  

Pricing and Availability 

http://www.worldpressdays08.com/
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Autodesk anticipates that 3ds Max 2009 and 3ds Max Design 2009 will be available in English during 
spring 2008. The Autodesk suggested retail price for 3ds Max 2009 or 3ds Max Design 2009 software is 
US$3,495*. The Autodesk suggested retail price to upgrade from 3ds Max 2008 to either 3ds Max 2009 
or 3ds Max Design 2009 is US$895*. Product availability will vary by country. Details and purchasing 
options are expected to be accessible starting March 25, 2008, at: 
http://www.autodesk.com/purchaseoptions Information and selected content from Autodesk World Press 
Days may be found at http://www.worldpressdays08.com/.  

From March 31, 2008 to July 17, 2008, existing Autodesk VIZ 2008 software Subscription customers 
will be able to cross-grade to 3ds Max Design 2009 for US$249**. During this same timeframe, 
Autodesk VIZ 2006, 2007, and 2008 customers who are not on Autodesk Subscription will be able to 
cross-grade to 3ds Max Design 2009 for US$895**, if they purchase Autodesk Subscription for 3ds 
Max Design 2009. 

Autodesk Subscription will be available for purchase simultaneously with the product purchase or 
upgrade. The Autodesk suggested retail price for Autodesk Subscription for 3ds Max or 3ds Max Design 
will be US $495* per year. 

* International pricing may vary. 

** International pricing may vary. This promotion only applies to Autodesk VIZ purchases made prior 
to February 12, 2008. 

Click here to return to Contents 

Autodesk Launches New Solutions for Building Information Modeling 
12 February 2008 

At its World Press Days event, Autodesk, Inc. announced updates to its comprehensive software 
solutions for building information modeling (BIM) including Revit Architecture, Revit Structure, Revit 
MEP, AutoCAD Civil 3D, and Autodesk NavisWorks. BIM is an integrated workflow built on 
coordinated, reliable information about a project from design through construction and into operations. 
By adopting BIM, architects, engineers, contractors and owners can easily create coordinated, digital 
design information and documentation; use that information to accurately predict performance, 
appearance and cost; and reliably deliver the project faster, more economically and with reduced 
environmental impact.  

"Demand for innovation and efficiency in building design, civil engineering and construction continues 
to drive the AEC industry's adoption of BIM," said Jay Bhatt, senior vice president, Autodesk AEC 
Solutions. "Autodesk is continually working to provide our customers with technology that provides 
competitive advantage and design innovation. Our BIM solutions offer complete, effective design and 
analysis tools and continue the revolution in AEC workflow catalyzed by our Revit platform." 

Autodesk's 3D modeling technologies are helping customers understand and improve the performance 
and operation of their designs before they are built. Through highly regarded analysis technology from 
Robobat, Intelisolve, and NavisWorks -- all now part of the Autodesk portfolio -- Autodesk's 2009 BIM 
solutions help architects, engineers and designers to make better design decisions earlier in their process. 
The updated BIM solutions also improve project collaboration and integration between the building 
design, civil engineering and construction disciplines. 

2009 Revit Platform 

http://www.autodesk.com/purchaseoptions
http://www.worldpressdays08.com/
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The Revit platform for BIM features improvements to each of the purpose-built solutions for architects 
and engineers. It keeps information coordinated, up-to-date and accessible in an integrated digital 
environment, giving project teams a clear overall vision of their designs and streamlining the decision-
making process. New updates to the Revit platform include: 

*Revit Architecture 2009 (BIM for architects and designers) allows customers to capture early design 
concepts with improved analysis and visualization capabilities via: 

Increased sustainable design and energy analysis capabilities through easy exchange with partner 
applications 

Improved visualization functionality with the new Mental Ray engine for rendering, improving 
speed, quality, and usability 

*Revit Structure 2009 (BIM for structural engineers, designers and drafters) has been enhanced with 
greater modeling and documentation capabilities and is compatible with the newly acquired Robobat 
solutions. The AutoCAD Revit Structure Suite now includes AutoCAD Structural Detailing, enabling: 

Steel and reinforced concrete detailing and shop drawings 

State-of-the-art formwork drawing 

*Revit MEP 2009 (Revit for MEP engineering) provides customers with detailed, specified modeling 
functionalities, including: 

Air handlers, commercial condensing units, packaged rooftop units, and high-efficiency water 
source heat pumps 

Autodesk NavisWorks 2009 

Autodesk NavisWorks extend the value of BIM by enabling the aggregation of building information 
with data and geometry from other sources. By integrating building information, data, and geometry, 
Autodesk NavisWorks solutions enable the most complete understanding possible of the overall project, 
despite the use of multiple software platforms and applications -- improving coordination, collaboration, 
and project sequencing for design and construction projects. With Autodesk NavisWorks solutions, 
users can: 
*Aggregate design models and data from documents created on both Autodesk and non-Autodesk 
software applications 

*Develop more comprehensive views of projects and analyze and simulate designs before construction 

*Make better design and construction decisions, and extend the value of their investments in design 
software. 

The Autodesk NavisWorks solutions consist of four software products: Autodesk NavisWorks Review 
provides basic model aggregation; Autodesk NavisWorks Simulate includes NavisWorks Review and 
adds time line and 4D capabilities; Autodesk NavisWorks Manage also adds clash detection 
functionality, enabling seamless visualization of all types of models, precise replication of designs, 
accurate simulation of 4D construction schedules, and clash detection to keep all project stakeholders on 
the same digital page, whether they are creating, viewing, or reviewing 3D models. Autodesk 
NavisWorks Freedom is a free viewer for files in Autodesk NavisWorks NWD and 3D DWFTM 
formats. 

AutoCAD Civil 3D 2009 
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AutoCAD Civil 3D 2009 enables the benefits of BIM for civil engineering, from surveying and design 
through to documentation submittal and the delivery of 3D models for GPS machine control during 
construction. Important new functions in AutoCAD Civil 3D 2009 include: 

*A comprehensive stormwater hydraulics and hydrology solution for storm sewer design, watershed 
analysis, detention pond modeling, and culvert analysis. 

*Complete survey functionality that allows users to directly import raw data; edit survey observations; 
and create points, figures, and surfaces that are directly integrated into the model to support the design 
process. 

*Criteria-based road design that ensures local design requirements such as stopping and passing sight 
and headlight distances are being met. 

*Easy to implement solution for sharing model data across project teams using standard AutoCAD xrefs 
and intelligent Civil 3D data shortcuts (without requiring Autodesk Vault). 

Availability 

Product availability will vary by country. Details and purchasing options will be accessible starting 
March 25, 2008, at: http://www.autodesk.com/purchaseoptions Information and selected content from 
Autodesk World Press Days may be found at http://www.worldpressdays08.com/.  

Click here to return to Contents 

Autodesk Puts the Cost Saving and Time-to-Market Benefits of Digital Prototyping within Reach of 
Mainstream Manufacturers 
12 February 2008 

Today Autodesk unveiled the latest versions of its design software for manufacturing, enhancing the 
ability of manufacturers to implement the process of Digital Prototyping -- giving them the ability to 
virtually design a complete product and simulate how it will work under real world conditions before it 
is built. With updates to Autodesk Inventor, AutoCAD Mechanical, AutoCAD Electrical, Autodesk 
AliasStudio, Autodesk Showcase and Autodesk Productstream software products unveiled at the 
company's annual World Press Days event, users can further exploit Digital Prototyping by connecting 
the industrial design, engineering and manufacturing teams through the use of a single digital model. 
Digital Prototyping reduces a manufacturer's reliance on physical prototypes, which in turn helps reduce 
cost and speeds time to market in highly competitive industries.  

"Autodesk is changing the way companies think about their design processes, with workflows more 
efficient and effective than ever before," said Robert "Buzz" Kross, senior vice president of Autodesk 
Manufacturing Solutions. "With the release of our 2009 product line, we're helping manufacturers 
address their business-critical issues such as innovation, support for larger designs, and working with 
other people's data. By putting powerful Digital Prototyping technology within the reach of mainstream 
manufacturers, they can experience the future results of their work with analysis, simulation tools and 
detailed visualization." 

Inventor 2009: The Foundation of Digital Prototyping 

Since its initial release in 1999, manufacturers in a variety of fields -- from automotive and consumer 
products, to industrial equipment and machinery -- have relied on Inventor software to streamline their 
workflows. As the foundation of Digital Prototyping, the products in the Inventor product family 

http://www.autodesk.com/purchaseoptions
http://www.worldpressdays08.com/
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produce 3D models that validate the form, fit and function of a design before it is built. The Inventor 
2009 product line makes enhancements to many of the core design tools within the Inventor product 
line, offering significant increases in productivity. New features include: 

*Enhanced Sheet Metal Design -- Inventor 2009 simplifies the design of a large range of widely used 
sheet metal constructs by providing accurate digital prototypes that faithfully represent the as-
manufactured part. 

*Enhanced Simulation -- Numerous enhancements to the dynamic simulation environment make the 
tools more accessible and easier to use, allowing users to more efficiently validate their digital 
prototypes very early in the design process. 

*Native 64 Bit Support -- Inventor 2009 ships with 32 bit and 64 bit implementations so users can take 
full advantage of newer 64 bit computers. Users can confidently approach even larger projects knowing 
that they will be able to work with very large part counts and not have to worry about the memory 
barrier of 32 bit systems. 

*Large Assembly Capacity -- Using assembly substitutes, users have the advantages of lighter 
assemblies that still preserve accurate mass properties, including center of gravity, assembly constraints 
and bill of materials data. 

*Interoperability -- Native translators support direct data exchange between Autodesk Inventor and 
UGS, SolidWorks or Pro/ENGINEER by importing and exporting Parasolid, importing UG-NX, 
importing SolidWorks, importing and exporting Granite and importing Pro/E. 

*Self Draining Pipe Runs -- Inventor Routed Systems Suite 2009 allows users to define tube and pipe 
styles to support the design of self draining lines. Users can also auto-route self draining lines by 
automatically generating hygienic pipe routes with the correct runoff to eliminate horizontal segments. 

* Enhanced Design Accelerators -- Inventor 2009 reduces the learning curve associated with rapidly 
designing, analyzing and creating commonly used machine components such as bolted connections, 
gears and shafts by using real-world attributes, such as speed, power and material properties. 

* Frame Generator -- In Inventor 2009, users can publish their profiles to the Content Center for use in 
Frame Generator. A new Frame Shape Authoring tool has been developed to facilitate the publishing 
operations. 

"Digital Prototyping has changed the way we think about our design processes and helped us create 
more productive workflows for the equipment we build," said Jeff Thompson, a CAD Manager and 
Design Drafter at Allied Systems. "The enhancements in Inventor 2009 will make it faster for us to 
analyze and optimize our designs before anything is built. In particular, the new Sheet Metal tools will 
provide instant productivity, reducing the overall time of the design and manufacturing process." 
Leaders in the engineering and manufacturing of specialized heavy lift and material handling equipment, 
Allied Systems originally served the wood products industry, but now spans multiple product lines. 

Digital Prototyping Solutions for Every Stage of Design 

Along with Inventor, Autodesk is releasing new versions of its Digital Prototyping 
(http://www.autodesk.com/digitalprototyping) applications which extend and enhance the workflows of 
its customers, including: 

*AutoCAD Mechanical 2009 -- AutoCAD Mechanical is the AutoCAD software for manufacturing, 
purpose-built to accelerate the mechanical design process with standards-based symbol libraries, 

http://www.autodesk.com/digitalprototyping
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engineering calculators and a mechanical-specific workflow created to significantly improve 
productivity for AutoCAD users in manufacturing. New features such as support for the international 
GOST drafting standard and instant access to a Favorites List of standard parts save countless hours of 
effort, allowing users to spend more time innovating and less time drafting. 

*AutoCAD Electrical 2009 -- AutoCAD Electrical is the AutoCAD software for controls designers, 
purpose-built to design electrical controls systems with automated tasks, comprehensive symbol 
libraries, and an electrical-specific workflow designed to increase productivity in controls engineering. 
The new release delivers the tools needed to develop designs faster and more accurately than ever 
before, including a Circuit Builder that allows users to dynamically generate circuits based upon 
functional requirements. 

* AliasStudio 2009 -- The Autodesk AliasStudio product line provides a set of tools for the industrial 
design process, helping companies create superior designs in less time. It enables designers to work and 
capture their ideas digitally, from initial sketches to 3D concept models. From its unique integrated paint 
tools, to its enhanced modeling and reverse engineering capabilities, the AliasStudio products address 
the unique creative requirements of the entire industrial design workflow in product and transportation 
design. 

* Showcase 2009 -- Autodesk Showcase software helps users create accurate, highly realistic 
representations from 3D CAD data, enabling informed decision making on digital prototypes. With 
updated ambient shadow features and an expanded library of realistic materials, this latest release of 
Showcase makes it easier than ever to present and review designs for important product decisions or 
presentations. Showcase gathers data from various 3D sources now including reading in data from 
Inventor. 

Productstream 2009 -- Autodesk Productstream securely stores and manages engineering design data 
and related documents. Powerful new search engine technology is incorporated into the latest release, 
along with a multi-site replication module which allows digital information to be shared easily between 
sites, thereby speeding up data search, increasing design reuse and collaboration. 

Availability 

Product availability will vary by country. Details and purchasing options will be accessible starting 
March 25, 2008, at: http://www.autodesk.com/purchaseoptions. Information and selected content from 
Autodesk World Press Days may be found at http://www.worldpressdays08.com/. Users of any of the 
AutoCAD 2009 family of products will also benefit from the availability of free Autodesk Design 
Review 2009 (http://usa.autodesk.com/adsk/servlet/index?siteID=123112&id=4086277) software, which 
allows team members to participate in the digital review process with tools to view, mark up and revise 
designs electronically. 

*Free products are subject to the terms and conditions of the end-user license agreement that 
accompanies download of the software 

Click here to return to Contents 

AVEVA Releases a New Dimension in 3D Design Collaboration with AVEVA ReviewShare 
11 February 2008 

AVEVA released its new collaborative tool for 3D engineering model review, AVEVA ReviewShare, to 
its customer base, following successful product previews in Europe, the US and Asia Pacific.  

http://www.autodesk.com/purchaseoptions
http://www.worldpressdays08.com/
http://usa.autodesk.com/adsk/servlet/index?siteID=123112&id=4086277
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ReviewShare is bundled with version 6.4 release of AVEVA Review, at no extra charge. It combines the 
high quality 3D visualisation capability of AVEVA Review with intuitive comment and mark-up tools 
to create compact, easily distributable, 3D collaboration documents. It integrates fully with Review, 
allowing each reviewer to add their own auditable comments, incorporating text, 2D screenshots and 3D 
views, and share them easily with other reviewers, even over low-bandwidth connections.  

Businesses that do not currently use Review but who wish to share in the design review process with 
other businesses that do have Review will be able to download a ReviewShare Reader from the AVEVA 
website http://www.aveva.com/products_services_aveva_reviewshare.php. The ReviewShare Reader 
will create extended, collaborative environments, which will help to address some of the challenges 
inherent in working with third parties on large engineering projects. 

ReviewShare was previewed at the industry's EPEDC conference in the Netherlands, where the delegate 
list included representatives from large engineering businesses like ABB, Aker Kvaerner, Fluor 
Corporation, Jacobs and Wartsila. 

Miguel Munoz-Tomas, EPEDC organizer, said: "One of the themes we tried to bring out in the event 
was the importance of collaboration. AVEVA really helped us with this, because the demonstrations and 
presentations around its new product, ReviewShare, helped convince delegates that effective design 
collaboration is now possible, even across different countries and continents. At EPEDC, we are always 
delighted when we have been able to help articulate the benefits of such ground-breaking new products 
to the industry." 

Derek Middlemas, EVP Business Strategy at AVEVA, commented: "Effective collaboration shortens 
project cycles, reduces costs and helps ensure design integrity. ReviewShare revolutionises this 
collaboration at every stage. It combines established Review technology, ISO15926 and ZGL open 
standards, scalable web distribution, limitless model size, .NET architecture, and compatibility with a 
comprehensive range of CAD formats. Yet it's also freely downloadable, simple to use, and accessible 
worldwide, via internet. This is a real breakthrough in 3D collaboration - a view that the industry openly 
supports." 

Click here to return to Contents 

CGTech Appoints Machine Simulation S.A. as a VERICUT Authorised Reseller in South Africa 
15 February 2008 

CGTech announced that Machine Simulation S.A. joined the company's Reseller network to market and 
support VERICUT in South Africa. 

Machine Simulation S.A are based in Johannesburg provide software solutions for CAD and PLM, with 
a strong bias to CAM. 

The South African manufacturing sector continues to enjoy sustained growth and investment in 
advanced multi-axis CNC Machine Tools continues at an impressive pace.  

According to Jim Plester, Technical Sales Director “The South African investment in CNC Machinery, 
particularly in the Aerospace and Automotive sectors, is driving requests for CNC Verification and 
Optimisation. VERICUT is the clear market leader, and we are delighted to be able to offer it to South 
African manufacturers. 

Tony Shrewsbury, CGTech’s country manager continues “We are delighted with the extra skills and 

http://www.aveva.com/products_services_aveva_reviewshare.php
http://www.cgtech.com/
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geographical coverage that Machine Simulation S.A brings to our Reseller network. We have great 
expectations for the South African market” 

For further information on Machine Simulation S.A please contact them on (011) 824 1784 or email 
sales.machsimsa@mweb.co.za.  

Click here to return to Contents 

EMA Design Automation to Become Valor’s Representative in the North American Design Market 
12 February 2008 

Valor Computerized Systems Ltd announced the formation of a new strategic partnership with EMA 
Design Automation (http://www.ema-eda.com) as a Channel Partner in the electronics design market in 
North America. The agreement establishes EMA as a sales and support channel for Valor’s DFM 
solution Enterprise 3000 and the Valor Parts Library (VPL), and the electronics design market will 
benefit from Valor’s best-in-class DFM solutions and EMA’s expertise as a full-service solutions 
provider.  

Headquartered in Rochester, NY, EMA Design Automation has nearly 20 years of experience providing 
solutions for the electronics design market, offering a complete range of product lifecycle management 
systems, electrical CAD tools, mechanical CAD tools, consulting services, training, and technical 
support. EMA is a Cadence® Channel Partner serving all of North America and a PTC® Partner 
addressing the product development needs of companies globally. “Valor’s DFM is a great addition to 
our PCB design flow solution, providing improved communications between our customers and their 
supply chain” said Manny Marcano, President and CEO of EMA. “This technology will enable our 
customers to improve product manufacturability, reduce the number of design spins, and reduce their 
overall time to market. We take a holistic approach to customer solutions. Customers want to bring their 
products to market quickly with quality and at the lowest possible cost. They are not interested in tools. 
They want whatever combination of solutions that are necessary, software and services that will meet 
these requirements. EMA is uniquely positioned in the North American market to deliver such 
solutions.”  

“I’m very happy to have EMA join us as a strategic sales channel partner,” said Dan Weitzman, 
President of Valor Inc. “The expansion of our distribution and support network is part of Valor’s 
strategy to deliver great value to the electronics design and manufacturing markets in North America, 
and EMA is the perfect partner to help us achieve that goal. The North American PCB Design centers 
and customers will be better served and educated about Valor DFM solution thanks to EMA’s extended 
network of sales and support.”  

Click here to return to Contents 

ICAM and Missler Software Sign Marketing Agreement 
12 February 2008 

ICAM Technologies Corporation (ICAM) and Missler Software announced that they have entered into a 
Marketing Agreement that will provide ICAM access to TopSolid’Cam’s software architecture in order 
to develop post-processors using CAM-POST, ICAM’s post-processor development product, for lathe, 
mill and Mill/Turn machines for TopSolid’Cam’s worldwide customer base. 

mailto:sales.machsimsa@mweb.co.za
http://www.ema-eda.com/
http://www.valor.com/
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TopSolid'Cam offers a CAD / CAM solution capable of supporting tool path programming for turning, 
milling as well as complex Mill / Turn applications, including 5-axes contouring and merging lathes. 

The sharing of technical knowledge and other resources will allow ICAM to develop certified 
TopSolid’Cam post-processors with CAM-POST that will ultimately enable end-users to maximize their 
machine tool investments. 

This newly formed relationship will allow customers to benefit from ICAM’s extensive NC post-
processing experience with advanced multi-axes machining applications and techniques such as path 
planning, high-speed machining, tool-tip programming, coordinate frame transformations, NURBS 
interpolation and arc fitting of point-to-point data. 

Additionally, deploying Virtual Machine® as an integrated productivity tool to ICAM’s NC post-
processing technology, delivers a powerful machine tool simulation environment that enables 
TopSolid’Cam end-users to optimize and test NC programs against collisions and over-travel 
automatically during post-processing. 

According to Arnaud de Boisboissel, International Sales Director for Missler Software “Working with 
ICAM offers an additional service to our customers – the possibility of working with the leading post-
processing developer in the industry. Our customers will now have access to a support network 
consisting of TopSolid’Cam VARs and ICAM where they can efficiently obtain high-performance post-
processors. ICAM has a strong reputation in the NC manufacturing marketplace and we are confident 
that this partnership will help us increase the market penetration of TopSolid’Cam within the complex 
machining sector.”  

“We are pleased to work with Missler Software” adds Jean-Nicolas Ruby, Technical Project Manager at 
ICAM. “TopSolid’Cam is a reputable CAM software driving machines produced by all the major 
machine tool manufacturers. We have completed an extensive TopSolid’Cam technical training program 
and we are positive that we will provide high-performance post-processors to all TopSolid’Cam 
customers.”  

For further information contact mailto:international@topsolid.com or visit http://www.topsolid.com. 

Click here to return to Contents 

Infor Rolls Out Suite of Applications for Process Manufacturers in Mexico 
14 February 2008 

Infor announced the Spanish language version of Infor Process Essentials, a comprehensive suite of 
business software applications specifically tailored to the unique needs of process manufacturers. The 
integrated, end-to-end solution is comprised of enterprise resource planning (ERP), product lifecycle 
management (PLM), supply chain management (SCM), and enterprise asset management (EAM) 
software. These applications are built specifically for the needs of consumer packaged goods, food & 
beverage, generic goods, ingredient, pharmaceutical, private label, and specialty chemicals 
manufacturers.  

By combining all of these solutions into a single offering, or through incremental implementation, Infor 
is enabling process manufacturers in Mexico to gain comprehensive visibility throughout their 
organization, from concept to consumer. Infor Process Essentials is ideal for multi-national companies 
seeking to extend best practices in areas such as local regulatory compliance and reporting to operations 
in other markets, due to its support of regional variances such as currency, language and time zones. The 

mailto:international@topsolid.com
http://www.topsolid.com/
http://www.infor/
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software is also ideal for process manufacturers who export goods worldwide, which requires 
compliance with many different regulatory statues and other variables, such as REACH (Registration, 
Evaluation, Authorization, and Restriction of Chemical Substances) and NAFTA (The North American 
Free Trade Agreement). 

“Infor Process Essentials offers Mexican process manufacturers a competitive edge against overseas 
manufacturers by minimizing the costs and complexity of export requirements, improving efficiency and 
reducing the need to cut overall product quality to offset rising materials and energy costs,” said Paulo 
Ramos, vice president, Mexico, at Infor. “Infor Process Essentials is one of the most comprehensive and 
integrated software suites available, with the business-specific capabilities process manufacturers with 
operations in Mexico need to be more enterprising.” 

Process manufacturers face mounting market pressures and increasingly complex compliance demands. 
The demand planning, advanced planning and scheduling capabilities of Infor Process Essentials allow 
companies to address consumer and retailer demands, seasonality issues, promotions, and extended 
supply chain risks. The suite also helps improve inventory control through better planning and risk 
management of all aspects of development, production, distribution and labeling.  

The PLM capabilities of Infor Process Essentials help process manufacturers ensure regulatory 
compliance, minimize time to market and time to respond to sample requests, and improve product 
success rates or conversion rates, which can translate to increased revenue, enhanced margins and 
reduced costs. 

Additionally, Infor Process Essentials enables manufacturers to meet the growing demand for reducing 
their impact on the environment. This is accomplished by helping to eliminate hazardous waste, improve 
recycling capabilities, reduce inventories, and decrease the carbon footprint of supply chains. 

To remain competitive, process manufacturers in Mexico need to decrease the total cost of compliance 
and cost to serve, improve quality and increase collaboration. For example, the high profile nature of 
food labeling, product recalls and the demands of legislation mean that process manufacturers must 
maintain scrupulously detailed records for production, ingredients, formulations and packaging. Infor 
Process Essentials delivers this elevated level of visibility economically, without requiring the 
dedication of significant internal resources for administration and support.  

Infor solutions are already widely used by process manufacturers in the Americas including Basic 
American Foods, Organic Valley, Rich Products, Cadbury Schweppes, Maple Leaf Foods, Shaklee, and 
Molson/Coors. 

Click here to return to Contents 

Informative Graphics Releases Brava! Enterprise 6 Viewer for EMC Documentum Webtop 
12 February 2008 

Informative Graphics Corporation (IGC) announced that the latest release of its Brava!® Enterprise 
web-based viewer has been integrated to EMC Documentum Webtop. This integration supports both 
Webtop 5.3 and 6.0.  

Used by thousands of companies worldwide, Brava Enterprise offers web-based, enterprise-class 
viewing and collaboration for virtually any format, including Microsoft Word, TIFF, PDF and CAD 
formats like AutoCAD. Brava has been integrated into EMC since 1995 and offers consistent, quality 
view and annotation capabilities to EMC customers.  
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This release offers a number of new and enhanced features, including:  

• Publish to TIFF – Users can now convert any file to TIFF as well as PDF or secure CSF  

• Supports Accelerated Content Services – Faster file viewing  

• Dynamic stamps – Create custom stamps that include metadata (properties) from the repository  

• Redaction (removal of sensitive content) enhancements – Use wildcard values to better search for 
sensitive content (like Social Security numbers, ID numbers and account numbers)  

• Enhanced thumbnails – Navigate using thumbnails without downloading the whole document  

“We are dedicated to providing the best quality and performance to our EMC customers,” said Gary 
Heath, President and CEO of IGC. “To that end, this Brava release offers features that will have 
immediate impact in terms of efficiency and speed both for users and overall business processes.”  

For more information about Brava for EMC Documentum, visit http://www.brava4emc.com.  

Click here to return to Contents 

Introducing CFdesign for PTC Pro/ENGINEER Wildfire 4.0 
15 February 2008 

Blue Ridge Numerics announced the immediate availability of CFdesign for Pro/ENGINEER Wildfire 
4.0, providing a parametric CAD-driven flow and thermal analysis environment ideally suited for 
mechanical, thermal, and mechatronics design engineers. Providing added flexibility for PTC customers, 
this new edition of CFdesign also supports CoCreate OneSpace 3D. 

A long-time PTC Platinum Partner Solution, CFdesign for Pro/ENGINEER empowers engineers who 
want answers early in the process and don’t have time to work through the inherent barriers found in 
traditional CFD. 

“It is exciting to see CFdesign become a common fixture of the Pro/ENGINEER desktop,” stated Blue 
Ridge president and co-founder Ed Williams, “and we have no doubt that Wildfire 4.0 users will 
experience immediate productivity using the intuitive workflow and parametric connectivity built into 
this new edition of CFdesign." 

View a demonstration of CFdesign for Pro/ENGINEER Wildfire 4.0 

Blue Ridge Numerics has created a brief Web-based presentation to demonstrate the basic CFdesign for 
Pro/ENGINEER Wildfire 4.0 workflow. Visit: http://cfdesign.com/wf4/wf4.html.  

CFdesign’s widespread adoption within the Pro/ENGINEER community lies in its ability to facilitate 
reliable, comprehensive design trade-off studies upfront in the decision-making process when options 
are greatest and cost of change is lowest -- before detailed CAD models are created and long before 
physical testing is employed. Customers routinely report major cost reductions in product development 
joined with significant increases in product quality and customer satisfaction. 

Click here to return to Contents 

Lectra: A Record Year for Vector Sales Thanks to the New Range Launched in February 2007 
11 February 2008 

http://www.brava4emc.com/
http://www.ptc.com/appserver/wcms/partners/ptcpap.jsp?im_dbkey=18617&icg_dbkey=402
http://cfdesign.com/wf4/wf4.html
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Lectra announced a record number of sales for its new generation of Vector automated cutting systems. 

Sales of the new generation of Vector automatic cutting systems, launched last February, are up 43% 
compared to sales of its predecessor in 2006. 

“We are particularly proud of the strong growth in the number of Vectors ordered, in all markets. 
Totally renewing our range of automatic cutting systems was a real technological challenge for Lectra. 
The results achieved by our new Vector range demonstrate the superiority of our new automated cutting 
systems, and prove that the massive investment by the company – more than 15 million Euros to date – 
was a challenge that has paid off” says Daniel Harari, CEO Lectra. 

With its new Vector range, combining power with intelligence, Lectra has taken a technological leap 
forward. Combining speed with cutting quality, manufacturers can brush off previous limitations on use 
that they had to deal with and at the same time to achieve exceptional productivity gains, with absolutely 
no compromise on quality and reliability. 

Dedicated to the fashion, automotive, industrial fabrics and furniture industries, the new generation of 
Vector is today enjoying a well-deserved success. A real competitive advantage, they ensure 
productivity measured at 2 or 3 times that of the standard models on the market and enable material 
savings of 5% or even more. The cost per article produced is between 20 and 30% lower than the 
competition, with outstanding cut quality from the first to last ply. It is a unique solution on the market 
in that it allows manufacturers to recoup their investment in generally less than a year, and to satisfy up 
to 50% more orders, using a reliable solution, integrated preventive maintenance, with operating costs 
reduced by up to 20% (energy saver, increased lifespan for consumables and spare parts). 

Start of 2008: Two new Vector lines and a new VectorLingerie are born. 

Buoyed up by the success of their new range in 2007, Lectra announces the launch of 2 new Vector 
lines: The VectorM88 and the VectorM55 lines – at the entry level of the Lectra range – as well as a 
new VectorLingerie, the VectorLingerieFX dedicated to top of the range lingerie. 

With these new Vectors, Lectra is today expanding its range of solutions to address a wider market and 
win over new clients. 

New Vector lines 

Designed for the fashion, automotive, industrial fabrics and furniture industries who produce in large 
runs and need to be highly productive to maintain their competitive edge, the VectorM88 line — 
available as VectorFashionM88, VectorAutoM88, VectorTexTechM88 and VectorFurnitureM88 — and 
the VectorM55 line — comprising the VectorFashionM55, VectorAutoM55 and VectorTexTechM55 — 
are adapted to each production type and the particular constraints of each business (fabric, market-
related constraints…). They represent an excellent investment for companies looking to take their first 
steps in digitally-controlled cutting, and so are particularly suitable for developing countries — China, 
India and Eastern Europe — due to their ease of use, operating costs among the lowest on the market, at 
the same time with no compromise on cutting, quality. 

The VectorM88 and VectorM55 lines can handle very long spreads, with optimum precision. Markers 
can therefore be produced with pieces nested at a tangent, offering significant material savings. With its 
8cm operational cutting height, the VectorM88 line is specifically designed for thick, compressible 
materials such as jersey (fashion) or foam-backed (automotive). The VectorM55 line, with an 
operational cutting height of 5cm, is the ideal solution for compact materials, such as woven and coated 
materials or vinyl. 

http://www.lectra.com/
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The VectorLingerieFX 

Following the success of the VectorLingerieMX specifically designed for very high volume lingerie 
production, Lectra is today launching the VectorLingerieFX designed to meet the most stringent 
requirements of luxury lingerie producers, who are looking for a particularly flexible and reactive tool 
for just-in-time production of small to medium quantities of highly-sophisticated pieces. 

The VectorLingerieFX is controlled by a new generation of software which allows optimum cutting of 
markers containing pieces at a tangent or with minimum buffer spacing. Fabric consumption is thus 
reduced to a minimum. Able to cut a whole range of delicate fabrics, it is fitted as standard with a 
variable vacuum system to give better fabric hold. Its preventive maintenance system limits unexpected 
downtime and guarantees its reliability and stability over the long term. 

(* Important: Only the VectorM88 line is dedicated to the furniture market) 

APPENDIX: TECHNICAL SPECIFICATIONS 
Main technical specifications  

VectorFashionM88, VectorAutoM88, VectorTexTechM88 and VectorFurnitureM88 and 
VectorFashionM55, VectorAutoM55 and VectorTextechM55: 

- Operational cutting height VectorM88 line : 8 cm / VectorM55 line : 5cm, 

- Simple and easy-to-use piloting software, specific to each market, with monitoring of the work 
process, contextual on-line help and personalized access rights, 

- Conveyor cutters, 

- Preprogrammed cutting parameters, 

- Display of markers and shapes to be cut, cutting simulation, permanent display of production data and 
performance, 

- Optimized cutting of tangent pieces, automatic deletion of lines in common, 

- Secure connection to Lectra Call Centers, non-invasive to IT networks, for remote diagnostics and 
personalized assistance, 

- Warning messages for preventive maintenance and electronic maintenance logbook, 

- « Energy Saver » and « Blade Saver », 

- Synchronization of conveyor tables with spreading tables, 

- Lectra’s experts will integrate the cutter into its production environment, as well as provide training 
and support. 

VectorLingerieFX – main technical specifications: 

- Operational cutting height 2.5 cm, 

- Sophisticated piloting system especially developed for lingerie, 

- Conveyor cutters, 

- Preprogrammed cutting parameters 

- Display of markers and shapes to be cut, cutting simulation, permanent display of production data and 
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performance 

- Optimized cutting of tangent pieces, automatic deletion of lines in common, 

- Secure connection to Lectra Call Centers, non-invasive to IT networks, for remote diagnostics and 
personalized assistance. 

- Warning messages for preventive maintenance and electronic maintenance logbook, 

- High performance cutting head with specific blade profile for lingerie, 

- « Energy Saver » and « Blade Saver »  

- Unique« Eclipse » system allows continuous cutting during conveyor advance with additional 
productivity savings of 10% 

- Synchronization of cutting conveyor tables with spreading conveyor tables, 

- Automatic adjustment of vacuum level for optimum fabric hold, 

- Lectra’s experts will integrate the cutter into its production environment, as well as provide training 
and support. 

Click here to return to Contents 

Lectra Launches the Latest Version of Optiplan 
15 February 2008 

Lectra announced the new version of Optiplan, a powerful and comprehensive cut-order planning and 
optimizing software. 

Thanks to Optiplan’s new features, manufacturers in the fashion and furniture markets can successfully 
combine powerful, algorithm-based software with the most up-to-date process methodologies to 
significantly optimize production processes and material utilization from the planning stage through to 
the production floor. As a result, they will considerably maximize cost accuracy and dramatically 
increase efficiency to improve their profitability. 

Optiplan incredibly improves cutting room management 

Today, optimization of processes in the cutting room is a key factor for apparel and furniture producers, 
as well as for industrial fabrics users. 

Optiplan is the best solution to fully integrate the cutting room’s “islands of technology” into one unique 
process, incorporating ERP, plotting, CAD and CAM systems to accelerate planning, costing and cutting 
processes. 

When combined with a fabric management system, Optiplan’s algorithm-based automatic planning 
feature allows the definition of marker lists according to the availability of material from stock. 
Manufacturers can easily enter, edit and view fabric roll information in order to improve the efficiency 
of material usage. 

“Optiplan allows us to do our costing and our control of the yield to have the leading edge over those 
who are not using it as a tool. It is definitely a tool to be used in every cutting room,” said Andrew Sia, 
Chairman and CEO, ACE Style Group, one of Asia’s largest manufacturers of intimate apparel. 

Optiplan reduces material consumption and optimizes manufacturing processes 

http://www.lectra.com/
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Today, manufacturers operate in a very competitive business environment that makes it increasingly 
difficult to achieve profit objectives. Optiplan is the most efficient solution to fulfill an order and 
achieve material savings of up to 5%, sometimes even more. 

Through sophisticated new algorithms, this software tests a large variety of size, model and marker 
combinations respecting material and cutting-room parameters, such as fabric widths, table length, 
production equipment, labor quantity and costs. Thanks to Optiplan, manufacturers no longer need to 
choose between quality and fabric consumption, but can achieve the best of both worlds. 

Optiplan can simulate a range of different planning and manufacturing scenarios, immediately showing 
the impact of each scenario on costs and production time ― down to the unit level. With Optiplan, 
marker planning can be done automatically in minutes, radically increasing the time available for 
improving marker efficiency. Before using Optiplan, planners traditionally spent 40% of their time on 
marker planning and 60% on marker making. 

“The new version of Optiplan allows us to optimize DiaminoExpert, Lectra’s marker-making software. 
We can now assign different nesting times for markers in the same list with a click of a mouse, which 
really speeds up the process of managing marker lists. The new Optiplan also allows us to generate 
working lists for our new VectorFashionFX cutter, which definitely accelerates our production rhythm,” 
said Miguel Lopes, Cutting Room Manager, Petratex. 

Optiplan delivers the selected scenarios to spreading and cutting equipments as executable plans, 
considerably reducing errors downstream and minimizing unnecessary costs and waste. Consistent data 
results in more cost-effective and consistent cutting ― and uniformly higher-quality products. 

Beyond being the most effective cost simulator and planning tool, Optiplan is a genuine decision-
making solution 

Optiplan enables in-house production, contracting, and full-package sourcing operations to precisely 
calculate material consumption for costing and purchase management. 

Moreover, orders and related data can be easily exported and rapidly transferred from one Optiplan 
station to another. This feature is extremely useful for clients working with remote production sites 
which are also equipped with Optiplan. Thanks to Optiplan, data exchange is easier and more secure 
than ever. 

To date, more than 480 Optiplan systems have been installed in 49 countries all over the world. 

Click here to return to Contents 

Novedge and SpaceClaim® Partner to Expand Distribution of 3D Design Product Line 
6 February 2008 

SpaceClaim Corporation and Novedge, LLC, a leading online CAD/CAM store, announced their 
partnership to expand distribution of the SpaceClaim’s 3D design product offerings through the Internet.  

SpaceClaim Professional, LT and LTX provide intuitive 3D modeling capabilities for the creation of 
complex solid models - adding a valuable “link” to the product design workflow – and are now available 
to Novedge customers through the convenience of the Novedge online store.  

“We are very excited at the opportunity to offer SpaceClaim to our customers,” said Cristiano Sacchi, 
Ph.D., CEO of Novedge. “SpaceClaim is truly an innovative interactive solid digital modeler and we 



CIMdata PLM Industry Summary 

 Page 59 

believe that our customers will significantly benefit from the enhanced productivity that SpaceClaim 
provides.”  

SpaceClaim’s product line provides a solid modeling environment with a streamlined interface. 
SpaceClaim delivers a new paradigm for creating 3D solid models, allowing an extended development 
team to work with CAD models regardless of the originating CAD system. SpaceClaim liberates the 
participants in the workflow chain to finally utilize “best-of-breed” systems without incurring the usual 
friction and penalties associated with interoperability. 

“We’re delighted that Novedge has begun offering our intuitive 3D design solutions to its conceptual 
design, 2D, CAE and CAM customers,” said Mike Payne, SpaceClaim CEO. “The Novedge partnership 
introduces users to an interoperable 3D design environment that will expand their choice in solutions. 
It’s the perfect complement to expand production CAD environments.”  

Because of the high level of interoperability that SpaceClaim provides with all CAD/CAM systems, 
Novedge also offers special bundled packages with SpaceClaim and complementary software products. 
Rhino, from Robert McNeel and Associates, is the perfect example of a seamlessly compatible 
complementary product that is offered in a bundle with SpaceClaim.  

Robert McNeel & Associates President Bob McNeel supports the bundled package Novedge extends to 
customers: “SpaceClaim’s 3D design solution has a similar philosophy to Rhino’s that other CAD tools 
don’t share,” said McNeel. "The Rhino/SpaceClaim solution offers a complete round trip workflow 
using Rhino's .3dm file format, enabling conceptual designers the ability to create the outer design in 
Rhino and component design in SpaceClaim, all integrated in .3dm.” 

About Novedge 

Founded in 2003, Novedge LLC, a privately held company based in San Francisco, CA, is the leading 
online store of design, graphics, and manufacturing software and accessories. Thanks to its extensive 
catalog and unique proprietary interactive technology, Novedge offers a comprehensive and unparalleled 
way to research and purchase CAD and graphics software online.  

SpaceClaim Corporation is a privately held company with a foundation in 3D mechanical design. 
SpaceClaim provides a breakthrough 3D design solution that enhances engineers’ and designers’ 
productivity by empowering them to create, contribute to, and share designs in a 3D digital form. 
SpaceClaim has assembled a team of prominent executives, product developers, board members, and 
advisors with experience in bringing the next generation of 3D solid modeling software to market. 
Founded in September 2005, SpaceClaim is backed by Borealis Ventures, Kodiak Venture Partners, 
North Bridge Venture Partners and Needham Capital Partners. For more information, visit 
www.SpaceClaim.com or download our 3D CAD trial. 
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Synopsys TetraMAX ATPG Solution Boosts Structural Test Quality at STMicroelectronics 
14 February 2008 

Synopsys, Inc. announced that STMicroelectronics has adopted Synopsys' TetraMAX® small delay 
defect (SDD) automatic test pattern generation (ATPG) and failure diagnostics solution to provide 
higher-quality manufacturing tests for its system-on-chip (SoC) products. Higher test quality enables 
defective parts to be identified earlier in the test process, lowering the cost of production testing. After 
extensive validation on manufactured designs, STMicroelectronics determined that the new TetraMAX 

http://www.spaceclaim.com/
http://www.spaceclaim.com/
http://www.spaceclaim.com/
http://www.spaceclaim.com/explore30.aspx
http://www.synopsys.com/
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SDD ATPG capability-- which directly accesses precise timing information generated by Synopsys' 
PrimeTime® static timing analysis solution -- improved the quality of product testing by identifying 
unique defect classes compared with standard at-speed pattern generation. 

"Silicon testing on several STMicroelectronics products has proven that Synopsys' TetraMAX small 
delay defect patterns consistently screen more failures than the other types of tests we use today in 
production," said Philippe Magarshack, group vice president, and Central CAD & Design Solutions 
general manager, at STMicroelectronics. "The step increase in test quality due to SDD tests will 
significantly boost our DPPM reduction program, and therefore STMicroelectronics will start 
deployment of Synopsys' SDD ATPG by design teams in March 2008." 

Small delay defects associated with nanometer processes can adversely affect timing-sensitive paths in a 
design, leading to circuit failures under certain conditions. Standard transition-delay ATPG lacks 
sufficient timing resolution to create tests that reliably detect these small added delays. The TetraMAX 
solution now processes precise timing information from the PrimeTime suite to generate small delay 
defect patterns and identify subtle defects that were previously undetectable. The new feature is 
consistent with existing design-for-test (DFT) methodologies and does not require design changes. 

"A key advantage of Synopsys' approach to timing-aware ATPG is that it leverages the PrimeTime 
tool," said Roberto Mattiuzzo, Digital Test Solutions manager, Central CAD and Design Solutions, 
Front-End Technology Manufacturing at STMicroelectronics. "PrimeTime is widely used at 
STMicroelectronics for static timing analysis and sign-off because of its accurate analysis of complex 
timing effects. TetraMAX's ability to import pin slacks generated by PrimeTime to target small delay 
defects with very high precision is critical to improving test quality over standard transition delay 
ATPG." 

"For years, Synopsys customers have relied on TetraMAX ATPG as a means to easily and inexpensively 
achieve high-quality digital testing," said Antun Domic, senior vice president and general manager, 
Synopsys Implementation Group. "Seldom does a new ATPG technology emerge that affords customers 
a significant step increase in quality with no impact to the design flow. The new TetraMAX small delay 
defect ATPG capability represents just such an evolutionary improvement in quality, combined with 
advanced automation." 
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