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Top Story 
Preliminary Statistics from CIMdata Show a 6% “Mainstream PLM” Market Growth for 2008 
9 February 2009 

CIMdata, the leading global Product Lifecycle Management (PLM) consulting and research firm, today 
released its preliminary 2008 worldwide Mainstream PLM market results. Mainstream PLM is a subset 
of the Comprehensive PLM market (see explanatory note about CIMdata’s PLM market perspectives 
later in this press release), which encompasses market sectors that have traditionally been the most 
closely associated with PLM, including: 

● Mechanical Computer-Aided Design (MCAD), both Multi-Discipline and Design-Focused 

● Digital Manufacturing 

● Simulation and Analysis 

● Non-Bundled Numerical Control (NC) 

● Comprehensive collaborative Product Definition management (cPDm) 

● Related Systems Integrators, VARs, and Resellers 

CIMdata has traditionally released its full PLM market analysis, which includes an analysis of both the 
Mainstream and Comprehensive PLM market around the end of March each year. However, this past 
year has seen the emergence of an unusually volatile economic situation that has impacted industries and 
markets around the world. In this environment, CIMdata has decided to release this preliminary 
perspective on estimated 2008 Mainstream PLM market performance to provide an earlier insight into 
market dynamics that are affecting both companies investing in PLM as well as PLM solution suppliers. 
Additional details of this analysis will be released over the coming weeks, with CIMdata’s more 
extensive PLM market analysis to be provided around the end of March as usual. Note that CIMdata’s 
estimates are based on a combination of primary and secondary data collection, long-time relationships 
with market participants, and market modeling based on many years of market knowledge and 
experience. 

Based on CIMdata estimates, in 2008 Mainstream PLM experienced 6% growth from $15.040 billion in 
2007 to reach $15.960 billion in 2008. “This performance reflects recognition of the importance of PLM 
as a competitive differentiator for industrial companies.” explained Mr. Ken Amann, CIMdata Director 
of Research. “In spite of the impact of the global economic downturn, companies are continuing to 
invest in PLM programs and technologies. However, the current economic environment is causing 
companies to review, and in some cases refocus their PLM investments to better meet their immediate 
business goals.” Mr. Amann continued, “In the first half of 2008, almost all PLM suppliers had solid 
growth. During the third quarter of 2008, sales and revenues began to flatten, and in the final quarter 
many companies had a decrease in quarter over quarter sales and revenues. While PLM continues to be 
an important investment, CIMdata expects that sales and revenues in 2009 will be dampened from the 
growth rates experienced over recent years.” 

Looking deeper into the various sectors comprising the Mainstream PLM market, CIMdata’s estimates 
show that investments in all but one of the sectors experienced growth in 2008 over 2007. 
Comprehensive cPDm grew to $3.032 billion, a 10.9% increase. Investments with Systems 
Integrators/VARs/Resellers increased 4.9% to $4.334 billion. Digital Manufacturing investments grew 
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by 8.5% to $510 million. Multi-Discipline MCAD grew 2.4% to $2.940 billion, while investments in 
Design-Focused MCAD grew 11.6% to $2.282 billion. The Simulation and Analysis sector of the 
Mainstream PLM market also experienced a modest growth of 4.9% to reach $2.275 billion in 2008. 
The only area that experienced a decrease in investments in 2008 was Non-Bundled NC, which was 
estimated to drop 5.0%. to $587 million. The distribution of these investments as components of the full 
Mainstream PLM market is illustrated in Figure 1. 

 
Figure 1—2008 Mainstream PLM Market Sector Distributions 

(Market information represents CIMdata’s estimates) 

Mr. Amann said, “While there are many companies participating in the PLM market, a few have 
distinguished themselves as PLM Mindshare Leaders.” These companies are typically considered to be 
at the forefront of the market in terms of thought leadership or revenue generation. PLM Mindshare 
Leaders have broad-based capabilities that support a full product lifecycle-focused solution. CIMdata’s 
PLM Mindshare Leaders for 2008 include Dassault Systèmes, Oracle, PTC, SAP, and Siemens PLM 
Software. 

PLM Mindshare leaders sell and deliver some or all of their products and services through their field 
sales and support organizations. This is their core or direct revenue. Each also has an expanded “market 
presence” due to their partners who sell software and provide services based on the Mindshare Leaders’ 
technologies and products. The combination of end customer investments, both directly with a software 
supplier and through their partners, can greatly expand the visibility and impact of a supplier in the 
industry, generating a significant market footprint. Based on these combined revenues, CIMdata’s 
estimates for global Mainstream PLM market presence and direct revenues for the PLM Mindshare 
Leaders are shown in Figure 2. Note that all partner revenues are adjusted to eliminate royalties and any 
double-counting. 
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Figure 2—PLM Mindshare Leaders’ Overall 2008 Direct Revenue Performance 
(Market information represents CIMdata’s estimates) 

Based on CIMdata estimates, Dassault Systèmes was again the Mindshare PLM market presence leader 
in 2008 with a market share of 22%. Siemens PLM Software had the second highest PLM market 
presence with a 16% share of the market. PTC held a 10% share of the 2008 Mainstream PLM market, 
while SAP and Oracle had 6% and 3% shares respectively. The ranking order for direct revenues of 
these Mindshare Leaders were the same as for market presence, and their direct revenue market shares 
were: Dassault Systèmes (12%), Siemens PLM Software (9%), PTC (7%), SAP (4%), and Oracle (2%). 
Mr. Amann commented, “As a whole, the PLM Mindshare Leaders control an increasingly large portion 
of the market. In 2008, the combined market presence of these five suppliers comprised almost 60% of 
the total Mainstream PLM market.” 

In addition to the PLM Mindshare Leaders, two other PLM suppliers that derive significant software-
related revenues from Mainstream PLM market sectors are Autodesk and IBM. Autodesk has not been 
included in the PLM Mindshare Leaders group due to their lack of focus on overall lifecycle 
management aspects of PLM, and the accompanying market perception of them as primarily a “tools” 
supplier. IBM has not been included in this group due to the general market perception of them as a 
services-only supplier, although their revenue based on their own PLM-related software continues to 
increase. Both of these organizations contribute substantially to the Mainstream PLM market and are 
recognized as major PLM suppliers. 

However, total revenue isn’t the only way of evaluating PLM suppliers. In 2008, all PLM Mindshare 
Leaders achieved growth in software—including new licenses/seats sales. Considering software-only 
revenue is important because PLM Mindshare Leaders are all primarily software-focused companies that 
derive the majority of their revenues from software—not from services. Figure 3 illustrates the PLM 
software-only revenues of the PLM Mindshare Leaders. As with Figure 2, Figure 3 illustrates both 
market presence and direct revenue performance for the suppliers. 
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Figure 3—PLM Mindshare Leaders’ Software-Only 2008 Revenue Performance 
(Market information represents CIMdata’s estimates) 

Mr. Amann noted that while 2008 showed continued growth for the PLM market and its suppliers, the 
impact of the economic downturn was clearly felt during the latter part of the year. The PLM suppliers’ 
challenge for 2009 will be to work with their customers (the companies investing in PLM) to sustain and 
expand the use of PLM. This will help industrial and other PLM users to become more effective in the 
use of PLM technologies and best practices. “Those companies that sustain investment in PLM can 
become more cost efficient both by reducing cost and better leveraging existing resources. Importantly, 
investing in PLM will position companies to develop and deliver market leading products as the global 
economy improves,” said Mr. Amann. 

About PLM 

CIMdata defines PLM as a strategic business approach that applies a consistent set of business solutions 
in support of the collaborative creation, management, dissemination, and use of product definition 
information across the extended enterprise from concept to end of life—integrating people, processes, 
business systems, and information. PLM forms the product information backbone for a company and its 
extended enterprise. 

About CIMdata’s PLM Market Perspectives 

CIMdata’s PLM market analysis provides two perspectives on PLM. Comprehensive PLM covers the 
full product definition over the entire product lifecycle, and across all industrial industries including 
mechanical, electronic, and software components, as well as both discrete and process industries. 
Mainstream PLM reflects a view of PLM that incorporates a subset of the Comprehensive PLM market, 
but includes the sub-sectors that have traditionally been addressed by the major suppliers (i.e., drivers) 
of the PLM market—the traditional core discrete mechanical functions. Mainstream PLM is comprised 
of the following major market sub-sectors: Comprehensive cPDm, Systems Integrators/VARs/Resellers, 
Digital Manufacturing, Multi-Discipline MCAD, Design-Focused MCAD, Simulation and Analysis, and 
Non-Bundled Numerical Control (NC). Comprehensive PLM includes all of Mainstream PLM, and 
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includes the additional market sub-sectors: Electronic Design Automation (EDA), Architecture-
Engineering-Construction (AEC), Focused Applications, and Other Tools. 

About CIMdata 

CIMdata, an independent worldwide firm, provides strategic consulting to maximize an enterprise’s 
ability to design and deliver innovative products and services through the application of Product 
Lifecycle Management (PLM) solutions. Since its founding more than 25 years ago, CIMdata has 
delivered world-class knowledge, expertise, and best-practice methods on PLM solutions. These 
solutions incorporate both business processes and a wide-ranging set of PLM enabling technologies. 

CIMdata works with both industrial organizations and suppliers of technologies and services seeking 
competitive advantage in the global economy. In addition to consulting, CIMdata conducts research, 
provides PLM-focused subscription services, delivers education programs, and produces several 
commercial publications. The company also provides industry education through international 
conferences. CIMdata serves clients worldwide from locations in North America, Europe, and Asia 
Pacific. 

To learn more about CIMdata’s services, visit our website at www.CIMdata.com or contact CIMdata at: 
3909 Research Park Drive, Ann Arbor, MI 48108, USA. Tel: +1 (734) 668-9922. Fax: +1 (734) 668-
1957, or Siriusdreef 17-27, 2132 WT Hoofddorp, The Netherlands. Tel: +31 (0)23 568-9385. Fax: +31 
(0)23 568-9111. 

Click here to return to Contents 

Company News 
Arup Achieves 500 Percent ROI on Melbourne Stadium Project With Bioframe Design Using 
Bentley's GenerativeComponents 
9 February 2009 

Arup, the global design, engineering, and consulting firm, won a 2008 Be Award of Excellence in the 
“Innovation in Commercial or Residential Building” category for the Melbourne Rectangular Stadium 
project. The $268 million project is featured in the new publication “The Year in Infrastructure 2008,” 
available online from Bentley Systems at http://www.bentley.com/YearInInfrastructure2008. The 
stadium’s cutting-edge bioframe design includes a geodesic roof that uses 50 percent less steel than 
typical stadium roof structures. Because the roof geometry was subject to many changes throughout the 
design lifecycle, successful project completion relied on Arup’s ability to conduct optimization studies 
of the roof to develop the final geometric and structural design.  

Using GenerativeComponents (GC), Bentley’s parametric modeling software, Arup created a centerline 
wireframe of the roof for structural analysis using two scripts. The first contained variables to help 
define the base geometry and provide the ability to test alternate geometric configurations. The second 
generated the typical lacing configuration for each shell. Arup conducted optimization studies of the 
roof steelwork members using data exported from the GC model. The result was 18 alternate geometric 
configurations. A final study yielded an additional six. By deploying GC for optimization studies and 
Bentley Structural for documentation and scheduling, Arup estimates a 500 percent return on 
investment.  

Commenting on the project, John Legge-Wilkinson, CAD leader for the project, said, “Realizing a 

http://www.cimdata.com/
http://www.arup.com/
http://www.bentley.com/YearInInfrastructure2008
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geometric solution for the stadium roof structure was a critical design element of the project. GC gave us 
the ability to create and rationalize the roof geometry to eliminate errors that occur when manual 
modeling methods are used. Moreover, GC allowed us to quickly regenerate different geometric 
configurations, which were used for optimization studies. In total, we regenerated and exported 24 
different geometrical configurations using the GC model. These studies would not have been feasible 
without the ability of GC to quickly regenerate the different geometric configurations and export the 
data to analysis. The result was an efficient and cost-effective final design.”  

For additional information about GenerativeComponents, visit 
http://www.bentley.com/GenerativeComponents. For additional information about Bentley Structural, 
visit http://www.bentley.com/Structural.  

For information about how to enter projects for consideration in the 2009 Be Awards of Excellence 
competition, visit http://www.bentley.com/BeAwards.  

Click here to return to Contents 

Cadence CEO Lip-Bu Tan Joins the EDA Consortium Board of Directors 
11 February 2009 

The Electronic Design Automation (EDA) Consortium announced that it has appointed Cadence 
president and CEO Lip-Bu Tan to its board of directors to serve the organization through the spring of 
2010.  

“We are delighted to have Lip-Bu join our board of directors at this pivotal point in the organization’s 
history,” said EDA Consortium executive director, Robert Gardner. “With our connections to the 
semiconductor industry and the greater electronics design community becoming more vital than ever, it 
is critical that member companies of the EDA Consortium continue to come together to ensure that the 
collective needs of the industry are effectively represented.” Serving with Lip-Bu Tan are:  

• Walden C. Rhines, EDA Consortium chairman, and chairman and CEO of Mentor Graphics 
Corporation  

• Aart de Geus, EDA Consortium vice-chairman, and chairman and CEO of Synopsys, Inc.  

• Kathryn Kranen, EDA Consortium vice-chairman, and president and CEO of Jasper Design 
Automation, Inc.  

• John Bourgoin, EDA Consortium director, and president and CEO of MIPS Technologies, Inc.  

• John Kibarian, EDA Consortium director, and president, CEO and co-founder of PDF Solutions, Inc.  

• Rajeev Madhavan, EDA Consortium director, and chairman & CEO of Magma Design Automation, 
Inc.  

• Chris Rowen, EDA Consortium director, and founder & CTO of Tensilica, Inc.  

• Sanjay Srivastava, EDA Consortium director, and president and CEO of Denali Software, Inc.  

Cadence has been an active member of the EDA Consortium since 1988 and its employees have led 
important EDA Consortium initiatives on topics such as export controls and software piracy. The 
appointment of Lip-Bu Tan marks the return of Cadence to the EDA Consortium board.  

“I am very pleased to be named to the board of directors of the EDA Consortium,” said Tan. “I look 

http://www.bentley.com/GenerativeComponents
http://www.bentley.com/Structural
http://www.bentley.com/BeAwards
http://www.cadence.com/
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forward to adding my experience and perspectives to those of the other board members, as we address 
the interests of the EDA Consortium member companies and also the needs of our customers throughout 
the electronics ecosystem.”  

About the EDA Consortium  

The EDA Consortium is the international association of companies that provide tools and services that 
enable engineers to create the world’s electronic products. EDA is the technology used to design 
electronics for the communications, computer, space technology, medical and industrial equipment and 
consumer electronics markets among others. For more information about the EDA Consortium visit 
http://www.edac.org.  

About Lip-Bu Tan  

Lip-Bu Tan, 49, has been a member of Cadence's board of directors since 2004, and serves as a member 
of the finance and technology committees of the board. He continues to serve as chairman of Walden 
International, a venture capital firm he founded in 1987. Tan received an M.S. in nuclear engineering 
from the Massachusetts Institute of Technology, an MBA from the University of San Francisco, and a 
B.S. from Nanyang University in Singapore.  

Click here to return to Contents 

COADE PVElite Used on Godrej Project in India Featured in Hydrocarbon Engineering January 
Issue 
11 February 2009 

COADE announced the publication of an article on Godrej & Boyce Mfg. Co. Ltd. (Godrej) of India that 
discusses the firm’s use of COADE PVElite for vessel analysis and design on the largest single piece of 
equipment ever undertaken by the company, weighing in at 800 metric tons. The magazine article, titled 
“A Study in Contrasts,” appears in the Hydrocarbon Engineering January, 2009, issue and discusses a 
polypropylene reactor project designed, fabricated and shipped out of the Mumbai port as a single unit 
to be installed at the Saudi Basic Industries Corporation’s Ibn Zahr PP-III Project in Jubail Industrial 
City, Saudi Arabia.  

Using PVElite, Godrej completed the project in record time. Calculations were carried out by PVElite 
software, which also provided the code and mechanical design calculations and inputs for fabrication 
drawings. The article notes that because of PV Elite’s accuracy and speed of use, Godrej PED was able 
to rely on it to prepare accurate information for bids for almost any region of the globe.  

The article can be found here at http://www.coade.com/newsrls/godrej.pdf.  

Information on COADE PVElite and other products can be found at http://www.coade.com.  

The Hydrocarbon Magazine website is at http://www.hydrocarbonengineering.com.  

Click here to return to Contents 

Customer Testimonials for Semiconductor IP Added to ChipEstimate.com 
9 February 2009 

In a move aimed at helping IC design teams find the best available IP for their projects, 
ChipEstimate.com announced that it has invited its user community and IP partners to begin adding 

http://www.edac.org/
http://www.coade.com/newsrls/godrej.pdf
http://www.coade.com/
http://www.hydrocarbonengineering.com/
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customer testimonials to its online IP catalog. Members of the ChipEstimate.com community can now 
read about other design teams' experiences with specific IP and offer up their own testimonials as well.  

The site will be moderated, and ChipEstimate.com will validate the identity of the party offering the 
testimonial to verify its authenticity. The ChipEstimate.com IP ecosystem was recognized Feb. 3 with a 
DesignVision Award by the International Engineering Consortium (IEC).  

"This new capability plays to the strength of ChipEstimate.com as an established knowledge base of IP 
by adding valuable feedback from real-world IP chip architects and designers," said John Blyler, editor 
of Chip Design magazine and consulting editor for the System-Level Design portal. "ChipEstimate.com 
already provides standards-based evaluation metrics for IP from the major suppliers and foundries. The 
new customer testimonials feature adds a Web 2.0 element of user inputs that will further build the site 
as the place to evaluate and select peer reviewed IP."  

"Selecting IP is among the most important decisions a design team makes—often the critical difference 
between success and costly failure," said Sean O'Kane, marketing director for ChipEstimate.com. 
"Members of the ChipEstimate.com community are looking for as much information as possible to 
ensure they're selecting the best IP for their projects, and we believe this will go a long way in helping 
them."  

"Seeing whether another customer vouched for a particular IP product will definitely help my team 
when it comes time to choosing IP to integrate into our design," said Camille Kokozaki, director of 
Design Automation Services at IDT. "Using the ChipEstimate portal to communicate the value of 
specific IP is a great idea as it puts the core information and the user comments in a single location on 
the web."  

"This new feature allows IP providers to showcase the value they deliver to SoC designers as they 
develop electronic products for an increasingly broad range of markets," said Brani Buric, Virage 
Logic's executive vice president of marketing and sales. "There is nothing more powerful than a 
customer testimonial to demonstrate the real value we provide to our customers."  

About ChipEstimate.com 

The ChipEstimate.com chip planning portal is an ecosystem comprised of over 200 of the world's largest 
IP suppliers and foundries. These companies all share in the common vision of helping the worldwide 
electronics design community achieve greater profitability and success. To date, a diverse global 
audience of over 20,000 users has joined the ChipEstimate.com community and has collectively 
performed over 80,000 chip estimations. ChipEstimate.com is a property of Cadence® Design Systems, 
Inc.  

Click here to return to Contents 

Delcam “Uniquely Placed” Claim to Sales Partners 
12 February 2009 

Delcam’s international network of Sales Partners were told that the company was “uniquely placed” to 
thrive despite the current economic uncertainties at its Sales Partner Meeting this week. The Meeting 
attracted more than 190 delegates to the Belfry Hotel, close to Delcam’s Birmingham headquarters. 

The claim was made by Delcam’s Operations Director, Clive Martell, during his welcoming address to 
the delegates. Mr. Martell highlighted four reasons for his confidence; the company’s financial stability, 
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its global presence, its range of industry-leading software and the diversity of the industries it serves. 

On the financial side, Mr. Martell emphasized the consistent history of growing sales over the twenty 
years since Delcam became an independent company with the staff buyout from the Delta Metals Group. 
The resulting strong balance sheet had been reinforced by the investment of over £6 million by 
Renishaw during 2007. 

Mr. Martell also stressed the importance of the geographic distribution of Delcam’s software sales, with 
around one third of the total coming from each of Europe, Asia and the Americas. “Delcam is now 
represented by over 350 sales offices in more than 60 countries,” he explained. “This global presence 
means that we are able to take advantage of opportunities around the world and that we are affected less 
by problems in any one country or region.” 

When talking about the range of software, Mr. Martell underlined that the company was not only the 
world’s leading specialist supplier of CAM software and services. “Most customers know us because of 
our unique range of machining software,” he admitted. “With PowerMILL, FeatureCAM, PartMaker 
and ArtCAM, we offer the most comprehensive family of CAM systems from any supplier. However, 
we can also provide software for product design, tooling design, reverse engineering and inspection so 
we can supply a complete product development solution to our customers.”  

Finally, Mr. Martell highlighted the success of the company’s diversification strategy over recent years. 
“Traditionally, Delcam was known as a supplier to small- and medium-sized companies in the 
mouldmaking and other toolmaking industries,” he explained. “In the last five years, we have increased 
our sales into many other areas of manufacturing, including aerospace, autosport, footwear and marine, 
and have also developed dedicated products for the dental and medical industries. At the same time, we 
have increased greatly the number of larger, international companies that are using our software.” 

“It would be naive to claim that Delcam will not be affected by the current slowdown,” concluded Mr. 
Martell. “However, I believe that our considerable strengths, both financial and technical, mean that we 
are much better placed to thrive than our competitors. Indeed, I am convinced that we are in a uniquely 
strong position, at a time when other companies in our industry will struggle to survive.” 

Click here to return to Contents 

Geometric Appoints Ravishankar G. as MD & CEO 
6 February 2009 

The Board of Geometric Limited announced the appointment of Mr. Ravishankar G. as the MD & CEO 
of the company during a board meeting held today. Mr. Ravishankar, currently the CFO of the company, 
will take over the position from Dr. Ravi Gopinath, who has resigned to pursue career opportunities 
outside Geometric.  

At a meeting held today, the Board accepted Dr. Gopinath’s resignation with effect from 20th February 
2009, and a transition process is already underway. The Board recorded its appreciation of Dr. 
Gopinath’s services. “We truly appreciate Dr. Gopinath’s contribution to Geometric. During his tenure 
Geometric has expanded its offerings and repositioned itself as a total solutions provider in the 
engineering space. We wish Dr. Gopinath every success in his future endeavors.”  

Mr. Ravishankar will assume the responsibilities of the MD & CEO, while continuing in his role as the 
CFO until a suitable candidate is found. The appointment and its terms and conditions will be subject to 
shareholders’ approval. In confirming the appointment the Chairman of the Board, Mr. J. N. Godrej said 
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“We believe Ravishankar, with his wide and varied experience will continue the transformation of 
Geometric into a dynamic organization, positioned to leverage the opportunity in the engineering space. 
We wish Ravishankar all the best in leading the Company and confirm the Board’s unflinching support 
in his endeavors.”  

Ravishankar has been with the company for over two years, and has over 18 years of experience in the 
areas of finance, accounting and risk management in manufacturing and financial services businesses.  

On his appointment, Mr. Ravishankar said, “Geometric has come a long way since its inception in 1994, 
and I’m looking forward to driving the next wave of its transformation. Over the years, we have built a 
very strong customer‐partnership base, and niche offerings that will help us take the company to new 
heights.”  

Prior to joining Geometric, Ravishankar was the CFO of GE Healthcare ‐ South Asia. During his tenure 
with GE Healthcare, he played a key role in turning the healthcare business around and growing it 
successfully in the South Asia region. He has also held various positions in the areas of risk management 
and corporate financing with GE, India. Mr. Ravishankar started his career with Rane (Madras) Ltd., an 
automobile ancillary company, where he held different positions in the areas of costing, management 
accounting and financial accounting.  

Ravishankar is a Chartered and Cost Accountant with a Bachelor's degree in Chemistry. He is a graduate 
of the 'Experience Finance Leadership Program' by GE and has done an executive education program on 
'Corporate Financial Strategies for Creating Shareholder Value' from Kellogg School of Management.  

Click here to return to Contents 

KOMPAS Reseller in Poland Announces Results of Promotion 
12 February 2009 

ASCON partner and KOMPAS-3D reseller in Poland, Usługi Informatyczne "SZANSA", is glad to 
present results of a promotion to customers, which have bought products of the company in December 
2008 and January 2009. There were 154 authorized to take part. As a result of a random drawing the 
winner is Piotr Łukasiewicz, owner of the El-Term company. He was awarded with 1Year License of 
professional Mechanical CAD solution for Parametric 3D Solid Modelling, 2D Drafting, Design and 
Release of Documentation, KOMPAS-3D V10. Also Mr. Łukasiewicz will be able to familiarize, try in 
use and benefit from an extended set of various converters collaboration of KOMPAS with other 
software for design, engineering calculations, preparation of control programs and others, which are 
included in the latest basic version of the software.  

El-term is the company founded in 2002, which produce, design and deliver machines, sub-groups for 
automatic and machine mechanics, steering systems and machines drives for plastics material 
processing. 

Please, find more information about El-term at http://www.el-term.pl, about Usługi Informatyczne 
"SZANSA" at http://www.kompas-3d.pl and about ASCON at http://www.ascon.net. 

Click here to return to Contents 

Siemens PLM Software Announces Authorized Training Partner Program in India 
11 February 2009 

http://www.el-term.pl/
http://www.kompas-3d.pl/
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Siemens PLM Software announced the launch of an Authorized Training Partner program in India. The 
program intends to expand the resource pool of skilled professionals available in the marketplace 
through the extended training ecosystem. 

Manufacturing companies are increasingly looking at software solutions like CAD, CAM, CAE and 
PLM to address the challenge of turning more ideas into successful products, in turn increasing the 
demand for skilled resources. The Authorized Training Partner program addresses this need for skilled 
resources by appointing training partners and equipping them with requisite instruction and curriculum 
on Siemens PLM Software products. The training partners will provide courses at their own training 
centers to engineering undergraduates, graduates & working professionals. Training partners will also 
offer certification through Siemens PLM Software designed tests to professionals wishing to prove 
proficiency. 

“Siemens PLM Software has a long standing presence and leadership in India and we continue to bring 
innovation to the market,” said Hans-Kurt Lubberstedt, executive vice president of Siemens PLM 
Software, Asia Pacific. “This initiative of supplementing our training capacity with an Authorized 
Training Partner program further underpins our commitment and dedication towards India and its 
engineering talents to enhance skill sets to meet the needs of the marketplace.” 

“Siemens PLM Software is committed to providing our customers with both the technology and the 
talent needed to implement robust PLM solutions to enhance innovation,” said Alain Iung, vice 
president, Asia Pacific Marketing, Siemens PLM Software. “Enabling additional training partners to 
bring more skilled resources to the market will help companies more easily and effectively expand their 
use of PLM. The training curriculum will ensure that trainees are exposed to current global best 
practices in product development processes.” 

Click here to return to Contents 

Siemens PLM Software Announces New PLM Initiative to Help Medium to Large Enterprises 
Address Global Business Challenges 
9 February 2009 

Siemens PLM Software announced a new global initiative and online resource center 
(http://www.siemens.com/plm/answers/mle) designed to show medium to large enterprises how 
implementing a PLM strategy can help them address today’s global business challenges and turn more 
of their ideas into successful products. 

“Today’s economic conditions put PLM on the agenda of virtually all medium to large enterprises,” said 
Eric Sterling, vice president, Enterprise Portfolio Marketing, Siemens PLM Software. “Whether looking 
to expand their customer base in global markets, or seeking to leverage global resource pools where 
costs are more competitive, ‘going global’ is a requirement. The initiative we are announcing today 
focuses on enabling our customers to manage the complexities of a lean global enterprise with the 
simplicity of a local environment.” 

In its new initiative, Siemens PLM Software shows how top performing customers have addressed 
global business challenges to implement concurrent processes that reduce time-to-market by up to 30 
percent, enable as much as 90 percent data reuse across global facilities and increase quality with up to 
95 percent less rework.  

Offered in the online resource center are videos and white papers that provide analyst perspectives on 

http://www.siemens.com/plm
http://www.siemens.com/plm/answers/mle
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today’s global business challenges, as well as video and written case studies on how companies in 
different industries have addressed their challenges. 

• Roberto Scotti, CEO at Bolzoni Auramo Group said, “We bought companies in the United States, in 
Finland, in Germany and one of the big challenges we have to face has been the possibility of how to 
harmonize all these companies in one group.” 

• Uwe Tontsch, Product Development & Industrial Engineering Solutions manager at Bosch und 
Siemens Hausgeräte GmbH (BSH) said, “If you are a global business and you need to have 1000 
engineers collaborate, and they are distributed to 30 or 40 R&D centers, then you need the software 
tools to support the collaboration process.”  

• Joe Campbell, Chief Operating Officer of Applied Manufacturing Technologies (AMT) said, “All of 
these market drivers put a real pressure on (global) manufacturing teams to be able to conceptualize, 
design, build and implement flexible automation solutions in record time and at record cost and frankly 
with very little risk.” 

• Diane Raymond, Director Information Management & Technology for BAE Systems Military Air 
Solutions said, “We’re now in a new business area where we’re actually managing the maintenance of 
our aircraft for our customer and going into something we call availability-based contracting. We have 
to be able to maintain all of our (global) engineering data throughout the lifecycle of our products.” 

Also available on Siemens PLM Software’s new on-line resources center are details on related PLM 
capabilities to support product development and manufacturing roles. For more information on how 
medium to large enterprises can address their global business challenges with PLM, go to 
http://www.siemens.com/plm/answers/mle.  

Click here to return to Contents 

solidThinking and DesignTech Systems Ink Partnership to Promote and Sell solidThinking Software 
in India 
13 February 2009 

solidThinking, Inc. (http://www.solidthinking.com) continues to expand globally, adding India-based 
DesignTech Systems Ltd. (http://www.designtechsys.com) as its latest value added reseller (VAR). 
Known as one of the most user-centric design/styling software programs for industrial designers 
worldwide, solidThinking is now available to DesignTech Systems customers as part of the company's 
suite of technology offerings. DesignTech Systems will promote, sell and support solidThinking to 
customers throughout India. 

Founded in 1998, Pune-based DesignTech Systems, a leading solutions provider with operations across 
India, has driven the development and application of the latest IT technologies for customers, including 
services in design to manufacturing, simulation, software customization and macro programming. 

"Since the founding of DesignTech Systems, we have aimed to provide our client base with the most 
enhanced suite of software solutions to fit their product design and development needs," said Vikas 
Khanvelkar, DesignTech System's managing director and a pioneer of CAD/CAM in India. "We feel 
solidThinking, with its advanced, yet flexible nature, is a key tool for the industrial design community, 
and we are pleased to add solidThinking to our suite of software solutions." 

solidThinking's latest version 7.6 software includes a number of features focused entirely on the needs 

http://www.siemens.com/plm/answers/mle
http://www.solidthinking.com/
http://www.designtechsys.com/
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of the industrial designer, such as an updated rendering engine, simultaneous parameter editing and 
control-point editing, a streamlined user interface and rich photorealistic-content functionality. Its 
advanced construction tree encourages users to change their minds anytime during the design process 
without having to recreate their ideas. solidThinking is not only the first and only industrial design 
software of its kind to run on both the Windows and Mac OS platforms, but it is also compatible with 
computer-aided design, manufacturing and engineering (CAD/CAM/CAE) software, aiding 
collaboration between industrial designers and engineers during the crucial development process without 
limiting them to traditional constraints. 

"This partnership marks an important milestone for solidThinking's global distribution efforts," said Jim 
Hassberger, vice president of business development and customer relations for solidThinking, Inc. 
"DesignTech Systems' success and reputation throughout India will prove beneficial to our growth 
efforts, and we are equally confident that solidThinking's offerings will further enhance DesignTech 
Systems' product suite." 

solidThinking was started by brothers Alex and Mario Mazzardo in Italy in 1991, where it has been 
known as the leading software for industrial design since 2005. The company's assets were recently 
acquired by Altair Engineering, Inc. (http://www.altair.com), a global technology, consulting and 
services provider with a track record in developing sales channels and support expertise to increase 
solidThinking's adoption across numerous business sectors and geographies. 

Thousands of designers have used solidThinking to develop products and packaging for companies and 
brands known worldwide, and it has been instrumental to many of the world's leading designers of 
furniture, electronic devices, automobiles, lighting, shoes, jewelry, timepieces, sports equipment, 
boating, consumer packaging and more. 

Click here to return to Contents 

Events News 
CD-adapco Launches Online Resource Center for Vehicle Simulation 
12 February 2009 

CD-adapco announced the launch of their new Vehicle Simulation Resource Center. The center has been 
established to provide engineers with access to application briefs related to the simulation of: 
Aerodynamics and Vehicle Thermal Management; In Cylinder Modeling, Powertrain Analysis; 
Passenger Comfort; Aftertreatment; and Fuel Cells. Additional topics will be added in the coming 
months. 

The first release of the website features over 30 stories from leading companies such as, ArvinMeritor, 
BEHR, Caterpillar, DANA Engine, DENSO, Ford, Harley-Davidson, SAAB and others. Visitors can 
investigate how these and other companies benefit from using simulation to optimize their design 
process. Examples will demonstrate solutions for automating the entire simulation process from 
geometry import, to analysis results. Other samples include applications of flow and thermal 
simulations, and techniques for rapidly evaluating designs using steady and unsteady simulations. 

“CD-adapco has been providing CFD and CAE solutions to Vehicle Manufacturers and suppliers since 
1980. Over that time our customers have increased productivity, improved their time to market and have 
realized a positive impact on the cost of their products,” said Steve MacDonald, President of CD-

http://www.altair.com/
http://solutions.cd-adapco.com/index.php
http://solutions.cd-adapco.com/
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adapco. “This website will serve as a knowledge center for us to give back some of the information and 
benefits we have discovered using applications like STAR-CCM+.” 

Example testimonials can be seen below. For more detail on these and other stories please visit 
http://solutions.cd-adapco.com. 

"Incorporating CFD into the product development process allows Harley-Davidson Motor Company 
engineers to improve product quality while simultaneously reducing development time and cost. The 
resulting products incorporate advanced technologies while maintaining the corporate heritage." Paul 
Troxler, Harley-Davidson Motor Company 
"Drag reduction of the Ford Fusion Hydrogen 999 was a key element of the successful world record 
attempt. By taking advantage of CFD analysis, physical test times could be reduced and multiple 
configurations of the vehicle studied." John W. Zaleski, Program Manager, Roush Industries. 

To support the launch of the Resource Center CD-adapco will host an online event on February 26. This 
event will examine the benefits of applying advanced CFD technology for the simulation of Vehicle 
Aerodynamics and Thermal Management.  

The online seminar is free and will include a presentation from Robert Lietz who is the CFD Technical 
Expert at Ford Aerodynamics. Mr. Lietz will discuss how the availability of simulation data early in the 
design process can guide decision-making and minimize engineering risk. Attendees will have a better 
understanding how CFD tools like STAR-CCM+ are impacting companies like Ford.  

If you are interested in attending the webinar, please register at http://www.cd-
adapco.com/VehicleWebinar. 

Click here to return to Contents 

CD-adapco Unveils Agenda for STAR European Conference 2009 
11 February 2009 

CD-adapco announced the preliminary lineup for the STAR European Conference 2009. A packed two 
day agenda will include over 40 presentations that explore the state-of-the-art application examples from 
industrial users and technology briefings and demonstrations from CD-adapco experts. 

The theme of the STAR European Conference 2009 is: Integrate. Automate. Innovate. 

Held on March 23, 24, 25 at an exclusive London venue, the conference will focus on Automated CAE 
analysis, in which multiple simulations are performed with minimal user intervention. Adopting this 
philosophy not only provides a more complete picture of how a product actually performs in service, but 
helps to free the user from the mechanics of actually performing the CFD calculations, providing more 
time for true engineering analysis and thus leading to unprecedented innovation. 

“The STAR European Conference is about you getting the most out of CD-adapco's rapidly evolving 
CAE technology,” says Bill Clark, CD-adapco’s Senior VP of Operations. “By keeping in touch with the 
very latest technology and techniques, you will be able to leverage the full potential of industrial flow 
simulation in your engineering process.” 

The conference will explore in detail the many benefits of deploying Automation in your CAE process:  

• Simulation of the entire design space, not just a few selective points.  

http://solutions.cd-adapco.com/
http://www.cd-adapco.com/VehicleWebinar
http://www.cd-adapco.com/VehicleWebinar
http://www.cd-adapco.com/minisites/eu/index.html
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• Reduction in user error and associated run-time costs.  

• Ensure workflow consistency amongst global engineering teams  

• Spend more time innovating and less time modeling.  

In a packed agenda, during the first two days, you will: 

• Learn about the latest simulation techniques from expert CD-adapco staff and experienced users 
from around Europe 

• Network with other CAE users and hear how they employ CD-adapco software to gain a 
competitive industrial advantage, and learn how you can do the same. 

• Experience our latest CAE technology with seminars and hands on demonstrations. 

• Listen to presentations from our most esteemed industrial partners, describing new and 
innovative applications of CAE technology 

• Meet the people behind the software, from CD-adapco Management, Software Developers to 
Support Engineers 

• Feedback your experiences of our software and services to us  

On the optional third day you can either: 

• Participate in a free STAR-CCM+ V4 orientation training or  

• Join some of the world's leading engine simulation experts at our ICE user meeting.  

This invitation is extended to the entire CAE community not just existing users of CD-adapco products.  

The agenda includes: 

• Marine sessions with presentations from  

o Lloyd’s Register Of Shipping  

o Germanischer Lloyd  

o Professor Milovan Perić  

• Transportation sessions with presentations from  

o Volvo 3p  

o Ford  

o Bombardier Transportation  

o BEHR  

• Energy sessions with presentations from  

o BP  

o Prospect Flow Solutions  
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o Vestas  

• Demonstrations of CD-adapco technology will include  

o Automation using JAVA  

o Automated Meshing  

o Dynamic Fluid Body Interaction (6DOF)  

o Automated Flow, Thermal and Stress analysis using STAR-CCM+  

• An optional third day including:  

o  Free STAR-CCM+ V4 orientation training or  

o The European ICE user meeting, at which you can meet and interact with leading engine simulation 
experts.  

Click here to return to Contents 

COADE Schedules February 19 Webinar on Manipulating Laser Scans Using COADE CADWorx 
fieldPipe and Leica CloudWorx 
10 February 2009 

COADE announced a new CADWorx Webinar scheduled for February 19, 2009, that will discuss 
manipulating laser scans COADE CADWorx fieldPipe and Leica CloudWorx. Led by Brian Cudd from 
COADE and Joseph Lafranca from Leica Geosystems, the webinar will demonstrate how to build an 
intelligent model from laser scan data using Leica CloudWorx to manipulate the point cloud data set 
inside AutoCAD and CADWorx fieldPipe to turn the point cloud into intelligent models. The participant 
will learn how to leverage the power of these two tools to improve their design efficiencies.  

Webinar registration information is at https://www1.gotomeeting.com/register/790333280. Information 
COADE webinars is at http://coade.typepad.com/cadworx/webinar_future/index.html. Information on 
COADE CADWorx fieldPipe and other products is at http://www.coade.com.  

About the webinar leaders  

Brian Cudd is Sales Engineer, Plant Design Solutions for COADE, Inc. where he is responsible for 
CADWorx FieldPipe worldwide sales. Cudd earned his Engineering Graphics Design degree and has 
over five years of piping design experience in the oil and gas industry, specializing in brown field work. 
Joseph J. Lafranca III is the Central US Plant Sales Executive, HDS for Leica Geosystems, Inc. Leica 
Geosystems develops manufactures and markets advanced hardware and software solutions for digitally 
measuring and modeling large, complex sites and structures with high accuracy, detail and speed.  

Click here to return to Contents 

Delcam to Show Latest Inspection Software at GTMA Meeting 
13 February 2009 

Delcam will demonstrate the latest version of its PowerINSPECT inspection software at the GTMA 
Make Measurement Matter metrology roadshow to be held at RAF Cosford on 19th March. This new 
release of its hardware-independent inspection software includes support for five-axis scanning with 

https://www1.gotomeeting.com/register/790333280
http://coade.typepad.com/cadworx/webinar_future/index.html
http://www.coade.com/
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Renishaw’s REVO probe and also features the ability to use multiple alignments within parts or 
assemblies, additional GD&T features, more flexible best-fit algorithms, improved CMM connectivity 
and more versatile report generation.  

PowerINSPECT 5 is one of the first inspection software packages to support Renishaw’s REVO for the 
verification of both geometric and free-form shapes on CMMs. The combined solution offers faster and 
more accurate measurement of feature-rich parts, such as powertrain components, and complex doubly-
curved surfaces, including those found in aerofoils and turbine blades. 

The new PowerINSPECT release incorporates five-axis simulation and collision detection technology 
from Delcam’s PowerMILL CAM system. As a result, users can be confident that the inspection 
routines will operate safely and efficiently. 

PowerINSPECT’s new ability to use multiple alignments within a single part will allow independent 
verification of distinct areas within the component. This will make it simpler to identify the source of 
any error in a faulty example and so make it quicker and easier to rectify the problem. 

Multiple alignments can also be important when checking assemblies of parts. They can be used to 
discover whether the error is in an individual component, and, if so, in which one, or whether the 
problem has resulted from an inaccuracy in the way in which the parts have been put together. 

Inspection of more complex parts will also benefit from the enhanced best-fit options within the 
software. These now allow the user to prioritise the most important features in the part when identifying 
the most accurate alignment. For example, mating faces, which may need to be produced to a finer 
tolerance, can be given a higher priority. 

The GD&T capability has been expanded to include symmetry, surface profile and run-out, as well as 
the previously-available true position, perpendicularity, angularity, parallelism and concentricity. The 
new options are all available within the GD&T Wizard, to easily guide the operator through the process. 

Another new option is the ability to compensate for changes in the part temperature. This will be most 
helpful to companies using portable devices on the shop-floor, where it is impossible to maintain the 
temperature as consistently as can be done in a dedicated measuring area. The software includes specific 
expansion factors for different materials, so allowing accurate compensation allowances to be 
calculated. 

The introduction into PowerINSPECT of I++ technology will make it easier to add the software to new 
hardware, especially for companies that use a variety of different devices. I++ is the standard 
communication format for CMMs and is supported by all major equipment manufacturers. 

PowerINSPECT’s reporting has always been one of the software’s most popular features. With the new 
release, users have been given more control over the way in which the results are displayed. The 
previous highly-automated reporting methods are still available but users are now able to customise 
reports more easily. For example, the positions and contents of results labels can be adjusted to highlight 
the most important measurements. 

Click here to return to Contents 

EDS Technologies Participates in Aero India 2009 
10 February 2009 

Bangalore: EDS Technologies (EDST) will participate in the 7th edition of Aero India tradeshow to be 
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held in Bangalore from 11th to 15th Feb 2009, exhibiting a wide range of its 3D Real time Visual 
Simulation software and PLM solutions. 

EDST will showcase a range of solutions for efficiently developing tailored modeling, simulation, and 
embedded applications. 

Today’s environmental problems, safety and maintenance issues are forcing defense organizations to 
assess the use of simulation in various domains. Imagine scenarios that could be predicted, analyzed and 
optimized before simulating in real-life conditions saving time and huge cost. With ongoing technology 
developments and changing market focus, the means are getting cheaper, more advanced and more 
realistic at the same time. 

EDST with its strategic partnership with world leaders is committed to offer most complete Visual 
simulation solutions that are optimized to execute in real time 3D environments using Commercial-of-
the-shelf (COTS) software & Open standards. 

EDST with a customer base of more than 650 in various industrial segments like aerospace, automotive 
& supply chains, industrial machinery, high-tech and electronics, railways, infrastructure, consumer 
packaged goods, outsourced engineering service providers, defense, research and education sectors has 
consistently met the PLM & 3D Visual Simulation needs of its clientele. EDST continues to invest and 
expand its solutions portfolio to address the emerging markets in India. 

India’s opening up of the defence sector to foreign direct investment, the ongoing modernization plan of 
its Armed Forces and enormous new opportunities in the civil aviation sector have opened innumerable 
new avenues for investment. Aero India 2009 will provide an ideal window of opportunity for EDST to 
showcase to our customers and prospective buyers the latest of COTS software tools in the visual 
simulation segment. EDST with its collaboration with world class partners like Presagis, MAK, DI-Guy, 
DISTI, Dassault Systemes among others brings in software products and services to the Indian 
Aerospace and Defence sectors. 

Click here to return to Contents 

ESPRIT 2009 at Houstex 2009, Houston, Texas, Feb. 24-26 
12 February 2009 

ESPRIT® 2009 will be on display in Houston, Texas, Feb. 24-26, when the latest version of the 
company’s software will be exhibited at Houstex 2009.  

An event that promises to deliver the “pulse” of manufacturing, Houstex has showcased the latest 
technologies, services and solutions since 1976. Serving up products and concepts designed to increase 
productivity, improve quality, and reduce overhead, Houstex displays “advanced machine tools, cutting-
edge production systems, and pioneering technology applications in every aisle.”  

Visitors to the ESPRIT exhibit, at booth No. 649, will have access to personal demonstrations of 
features available within the newest generation of the product, as well as discussion with knowledgeable 
ESPRIT representatives.  

Exhibited will be ESPRIT 2009, which includes a new patent-pending free-form 5-axis composite cycle. 
Twenty-two new 5-axis machining strategies have been added to the existing 5-axis functionalities, an 
upgrade that translates to even greater machining flexibility and improved cycle times. The new patent-
pending FreeForm 5-axis composite machining cycle allows users to independently define machining 
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patterns and tool orientation strategies to be used for creating simultaneous 5-axis toolpaths, and 
includes 20 different machining strategies (cycles) in one — resulting in a wide range of easily 
manageable possibilities.  

These upgrades and much more, on display at Houstex 2009 and available within ESPRIT 2009, reduce 
the time required to produce part programs while increasing the quality of those programs and helping to 
reduce machining cycle times. 

Click here to return to Contents 

Lectra Presents Its Latest Innovations for Footwear, Luggage and Leather Goods at the Materials at 
WSA Expo & Conference 
11 February 2009 

Lectra announced they will showcase its complete, integrated range dedicated to footwear, luggage and 
leather goods markets at the Materials at WSA Expo & Conference in Las Vegas, Nevada from 
February 12 - 14, 2009. The latest version of Romans Cad® -- state-of-the-art 3D solution which allows 
for real-time modification, validation and collaboration, will be on display.  

Romans Cad Software Data Management is the only product data management (PDM) software 
dedicated to footwear currently available on the market. It significantly accelerates the collection 
creation process through real-time sharing between decision-makers, designers, suppliers and customers 
of all data generated during the design phase of new products. This information may be in the form of 
technical documents but may also be highly realistic 3D simulations. The integration of Romans Cad 
Software Data Management with other applications throughout the product design chain can more than 
halve the time needed to design a new collection and drastically cut costs by reducing production time 
and the number of prototypes needed. Those involved in the process receive and share unique, 
customized information in real time, regardless of whether they are working on site or remotely.  

Integrating the know-how of designers with the power and ease-of-use of the Romans Cad has made 
designing on a 3D digital last more creative and given better simulation of models and a significantly 
reduced development process. Romans Cad Software 3D design combines traditional know how from 
the trade with the latest technological innovations to increase the number of virtual models on the one 
hand and reduce the number of samples and associated costs on the other. Applying methodologies 
tailored to the needs of the footwear sector makes it possible to focus on added value during the 
industrialization phase, and cuts out the repetitive tasks involved in development.  

Contour® Lumiere 2 for prototyping and small runs  

Contour® Lumiere 2 is a key element in optimizing leather cutting for prototypes and small runs. It can 
be disconnected from the production machines if necessary, and optimizes cutting times by allowing the 
combination of manual and automatic nesting of specific pieces, guaranteeing maximum process 
flexibility.  

Used with Romans Cad Software Data Management, this complete, integrated range means 
manufacturers can guarantee the quality of production data, improve the communication of information, 
gain in performance and significantly reduce material consumption.  

The Romans Cad range consists of Romans Cad Software 3D Design, Romans Cad Software 2D 
Pattern, Romans Cad Software Last Maker, Romans Cad Software SL, Romans Cad Software Sole, 
Romans Cad Software Bag, Romans Cad Software Lumiere and Romans Cad Software Data 

http://www.lectra.com/
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Management.  
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LMS Showcases its Unique Hybrid Vehicle Simulation Solution at the SAE 2009 Hybrid Vehicle 
Technologies Symposium 
10 February 2009 

LMS will present its extended solution for hybrid vehicles at the SAE 2009 Hybrid Vehicle 
Technologies Symposium in San Diego, California (USA) on February 11th and 12th. With its portfolio 
of comprehensive simulation solutions, LMS offers both OEMs and suppliers the tools they need to 
develop cost-efficient hybrid vehicles that meet stringent CO2 and other emission targets while 
maintaining brand traits such as performance, quality and reliability. More specifically, the dedicated 
LMS Imagine.Lab Hybrid Vehicle solution helps engineers analyze power management, electric 
systems and engine-sizing to determine the best architecture for hybrid powertrain systems, while taking 
vehicle thermal management into account. 

Already in use in France, LMS Imagine.Lab AMESim helped Continental Automotive develop and 
validate a mild-hybrid vehicle model for CO2 emissions predictions. This simulator also allowed 
Continental Automotive to achieve a complete and detailed energy balance in the vehicle, define the 
relevance of a new component, and develop, validate and pre-calibrate control functions. 

“The LMS simulation solution enabled Continental Automotive to estimate the potential of a new 
product to reduce CO2 emissions for a given configuration -- a crucial answer for customers like us,” 
stated Hervé Dupont, Advanced Development for Engine Systems at Continental Automotive. 

With dedicated tools to help model and design hybrid engine architectures, LMS Imagine.Lab Hybrid 
Vehicle works on the LMS Imagine.Lab AMESim multi-domain system simulation platform. With the 
LMS Imagine.Lab AMESim models, a conventional propulsion system with an on-board rechargeable 
energy storage system can be designed using a set of specific multi-domain libraries to study the entire 
system behavior as well as individual components. The LMS Imagine.Lab AMESim platform also takes 
into account control systems thanks to advanced real-time interfaces with the most commonly used real-
time targets. 

Please visit booth 38 at the SAE 2009 Hybrid Vehicle Technologies Symposium in San Diego, 
California (USA) on February 11th and 12th to learn more about the LMS Imagine.Lab Hybrid Vehicle 
solution as well as other unique cost-efficient LMS solutions and tools. 

Click here to return to Contents 

Number of Paper Submissions Up for 46th DAC 
10 February 2009 

The 46th Design Automation Conference (DAC) announced that a total of 796 submissions were 
received for this year’s technical program. The 46th DAC will be held July 26 – 31, 2009 at the 
Moscone Center in San Francisco. The final program will be announced on May 4, 2009.  

A total of 681 regular paper submissions were received, a 10 percent increase over the number received 
the previous year. Topic areas with notable increases in regular paper submissions for the 46th DAC 
compared to the 45th are: Power Analysis; Physical Design and Manufacturability; Circuit Simulation 
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and Interconnect; Signal Integrity and Reliability; and System Level Design.  

DAC also received 115 submissions for the User Track, a new addition to DAC’s technical program this 
year. The DAC User Track will focus on contributions by engineers using EDA tools on real designs, 
and will highlight best practices in the use of tool flows and methodologies. The User Track will feature 
up to eight sessions with approximately 30 presentations over three conference days and will provide 
educational and networking benefits for end-users as well as tool developers.  

“This year’s strong turnout of DAC paper submissions reflects the wide-ranging work being done across 
industry and academia to solve emerging design issues,” said Patrick Groeneveld, Technical Program 
co-chair, 46th DAC Executive Committee. “Now the hard work of reviewing the papers is underway. 
Before the program is finalized, well over 4,000 reviews will be completed by hundreds of external 
reviewers, our 72-member Technical Program Committee, and our 20-member User Track Committee. 
We are grateful for the efforts of these distinguished volunteers. Their efforts, along with the efforts of 
so many researchers and practitioners worldwide who authored DAC submissions, remain the key to 
DAC’s leading-edge technical program.”  

Click here to return to Contents 

SolidProfessor Showcased At SolidWorks World 2009 
8 February 2009 

SolidProfessor will showcase its line of 2009 content at SolidWorks World in Orlando, Florida.  

The 2009 SolidProfessor library includes the SolidWorks Professional Bundle featuring 3D Skills, Core 
Concepts, Drawings, Sheet Metal, Advanced Parts, Advanced Assemblies and Update Training. 
Additional courses cover SolidWorks Simulation, SimulationXpress, Routing, PhotoWorks, Workgroup 
PDM, Advanced Surfacing, Certification Prep, AutoCAD to SolidWorks, CAMWorks Mill/Turn/Wire 
EDM, SolidCAM Getting Started, 3DVIA Composer and the Ask SolidProfessor Archive.  

SolidProfessor will also showcase localized content released in German, French, Dutch and Spanish. 
These courses follow the same proven methodology as SolidProfessors' English products. The videos 
are created in a fully localized SolidWorks interface, making the learning experience much more 
effective for native speakers of each language.  

"SolidProfessor continues to deliver excellent content in innovative ways that provide real value to our 
community of designers" comments Nick Iwaskow, manager of alliances, DS SolidWorks. "In our fifth 
year as an exhibitor at SolidWorks World we've reached more than thirty thousand designers from 
almost forty countries around the world. In spite of this success we have a lot left to achieve and look 
forward to SolidWorks World to meet with our VAR Partners' and fellow Solutions Partners to find 
ways to add even more value to the community." Remarks Tony Glockler, Reseller Channel Manager, 
SolidProfessor.  

SolidProfessor content can be accessed through the SolidProfessor Learning Management System 
(LMS) which runs as a SolidWorks add-in and as a standalone application. On-demand search, testing 
and reporting and exercise files are some of the many features included with the SolidProfessor 
program.  

Click here to return to Contents 
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SolidWorks World: ‘Valuable’ and ‘Inspirational’ 
12 February 2009 

Although SolidWorks World 2009 has concluded, the words of Sir Richard Branson continue to 
resonate:  

“Everybody’s got a dream and it’s good to dream the impossible. With the world’s best engineers 
working on your dream, you just might transform the impossible into the possible.”  

Sir Richard Branson, Virgin Group founder and philanthropist, was a special guest speaker here at 
SolidWorks World 2009, the largest annual 3D CAD event on the planet. More than 4,000 SolidWorks 
customers, partners, resellers, and employees attended.  

In addition to those comments, this year’s event presented another prime opportunity for designers and 
engineers to network, learn, and find inspiration with colleagues from around the globe.  

“Since I started using SolidWorks in 2004, my VAR The SolidExperts insisted I should go to 
SolidWorks World,” said Sara Cheney, director of engineering at Vault Structures Inc. in Fort Myers, 
Fla. “After finally attending this week, I regret not coming from year one and discovering all these new 
ways to improve productivity at my company.”  

A few conference highlights:  

• Sneak preview of SolidWorks® 2010 3D CAD software, working directly with the designs of 
Terrafugia and Magenn Power. These SolidWorks customers revealed their flying car and next-
generation wind turbine, respectively, on the main stage.  

• New Balance and Sony Ericsson representatives taking the stage with DS SolidWorks Co-Founder and 
Group Executive Jon Hirschtick to describe their challenges and successes in designing household-name 
products.  

• Hirschtick detailing his vision for the future of computer-aided design, saying, “Most of our work is 
still in front of us.” He predicted that touchscreen interfaces, Internet-based applications, video game 
graphics, and 3D printing will have a major impact on 3D CAD.  

• Surprise guests Joe Grand and Mike North, co-hosts of the Discovery Channel TV show “Prototype 
This!,” demonstrating their “Stairbot,” which carries heavy firefighting gear up stairs (and rescue 
victims down), and their “Gecko Paddles,” which let humans scale walls like the animal for which the 
devices are named.  

• A Sumo wrestler in a “Will it Break?” segment marching onto the main stage and roughing up a tiny 
pink scooter. The scooter stood up to the abuse, illustrating the importance of the SolidWorks 
Simulation software.  

• Unveiling of a sustainability software package code-named “Sage.” Available with the release of 
SolidWorks 2010 this fall, the new product will help designers and engineers calculate the 
environmental impact of products they are developing to design for sustainability.  

• DS SolidWorks CEO Jeff Ray hailing the role of innovation during an economic downturn, noting that 
nylon, the car radio, and SPAM were invented during the Great Depression. “Out of adversity comes 
great opportunity for innovation,” he said.  

• Announcement of the site of SolidWorks World 2010: the Anaheim Convention Center, Anaheim, 
Calif.  
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For more highlights of SolidWorks World 2009, visit: 
http://www.solidworks.com/pages/swworld09/index.html.  

Click here to return to Contents 

The 2009 Manufacturing Executive Leadership Forum 
10 February 2009 

Managing Automation Media and Deutsche Messe International announce a new executive-level 
conference, Manufacturing Executive Leadership Forum, to take place April 20-22, 2009, during 
Hannover Fair, on the fair grounds. This in-depth program presented by world class manufacturing 
thought leaders is specifically designed to help executive attendees focus on critical recovery issues for 
today’s embattled manufacturing economy. 

The Manufacturing Executive Leadership Forum, which is supported by global consulting and research 
firms CIMdata, Cambashi, and IDC Manufacturing Insights, will bring senior-level manufacturing 
decision-makers a compelling content program that will accomplish two key goals: 

• To develop a short term strategy to cope with the current economic environment while not losing sight 
of the next several years  

• To learn how to continue to improve business performance in this increasingly challenging economic 
landscape  

Each day of the content program will focus on a different critical business issue: 

• Monday, April 20: Innovation in partnership with CIMdata  

• Tuesday, April 21: Enterprise Integration in partnership with Cambashi  

• Wednesday, April 22: Operational Excellence in partnership with IDC Manufacturing Insights  

Confirmed speakers include Prof. Dr. Detlef Zuehlke, Director, SmartFactory; Paul Christodoulou, 
Senior Industrial Fellow, Cambridge University’s Institute for Manufacturing; Ed Miller, CEO, 
CIMdata; Tony Christian, Principal Consultant, Cambashi; Pierfrancesco Manenti, EMEA Research 
Director, IDC Manufacturing Insights; Arne Svendsen, Head of Manufacturing, Service, and 
Automation, Arla Foods; Mike James, Group Managing Director, ATS International; Nick Gill, Vice 
President, Global Manufacturing Sector Leader, Capgemini. 

“This year more than ever, the pressure is on for companies to have an accurate and up-to-date view of 
their business, company-wide. Clearly, financial performance results depend on operating realities, 
which are in turn guided by the products and processes of the company – the challenge is linking all of 
that together. Cambashi is co-hosting this event to help illuminate the central role of enterprise 
integration to manufacturers’ ability to survive and thrive in the current economic downturn, as well as 
over the long term.” Peter Thorne, Managing Director, Cambashi Ltd. 

In addition to the content program, the Forum will offer Guided Show Floor Tours which will provide 
VIP attendees the opportunity to schedule meetings with senior level management from participating 
vendor companies at their booths where they can discuss their critical business issues one-to-one while 
learning about the technologies that can help solve them. 

Vendors who are exhibiting at Hannover Fair can participate in the event through sponsorship 
opportunities that include participation on a panel sessions, 45-minute vendor showcase presentations, 

http://www.solidworks.com/pages/swworld09/index.html
http://www.cimdata.com/
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participation in guided tours and inclusion in all relevant marketing activities and networking events. 
Sponsorships are limited and available on a first come, first serve basis. 

“Managing Automation Media and Deutsche Messe International are teaming up to provide a high-value 
content and networking forum in tandem with one of the world’s largest and preeminent manufacturing 
trade fairs. Our goal is to bring leaders from manufacturing together in an environment that will allow 
for maximum networking, education, and engagement in a cost-efficient and time-sensitive manner,” 
explained Heather L. Holst-Knudsen, Publisher, Managing Automation Media. “We believe the 
partnership with Deutsche Messe and support from CIMdata, Cambashi, and IDC Manufacturing 
Insights will yield great benefits for manufacturers in their efforts to develop new vision and strategies, 
learn about new technologies that support these visions and strategies, and find new partners, suppliers, 
and customers to maintain and grow competitive advantage on a global scale.” 

Commenting on the partnership, Marco Siebert, Head of Press Hannover Messe of Deutsche Messe, 
said, “Joining forces with Managing Automation Media gives us a splendid opportunity to share the 
most exciting developments, topics, and trends with our trade fair clientele, which comprises top 
industry buyers, sellers, decision makers, and users.” 

For information on how to become a sponsor, please call 

Marcus Plantenberg 

Account Manager/DACH Region 

Manufacturing Executive. 

+49 (0)89 55079909  

m.plantenberg@pms-plantenberg.de  

About Managing Automation Media 

Through Managing Automation Media, Thomas Publishing LLC produces focused, industry-specific 
information and decision-support tools for the North American and European manufacturing markets. 
Managing Automation, launched in 1986, provides critical content to progressive manufacturers — 
companies that are using information and automation technologies to transform their businesses and 
create a sustainable competitive advantage. Manufacturing Executive, a new pan-European media 
portfolio launched in 2008, is written for senior-level management and addresses their needs to develop 
leadership strategies focused on innovation, agility, and competitiveness. Through print magazines, 
websites, the TechMATCH technology-comparison database, and executive conferences, both brands 
reach the entire integrated technology buying team at every stage of the technology buying process. 
Additional information can be found at http://www.managingautomation.com and 
http://www.manufacturing-executive.com.  

About Hannover Messe 

The 13 leading trade fairs that make up HANNOVER MESSE 2009 will be augmented by 
approximately 90 special events, 1,800 lectures, plus numerous interdisciplinary forums. These events 
will provide the ideal platform for networking and knowledge transfer. Top decision makers from 
industry, commerce, and politics will come together to swap ideas and experiences at the various 
congresses, discussion forums, and special displays. Last, but not least, numerous seminars and 
workshops will allow industry professionals to come to grips with the latest technologies. Additional 
information can be found at http://www.hannovermesse.de.  

mailto:m.plantenberg@pms-plantenberg.de
http://www.managingautomation.com/
http://www.manufacturing-executive.com/
http://www.hannovermesse.de/
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Webinar:  "The Need for Speed: Automating Aerospace Composites Manufacturing." 
February 2009 

Event: Webinar - "The Need for Speed: Automating Aerospace Composites Manufacturing" 

Companies: VISTAGY & Alliant Techsystems 

URL: http://www.vistagy.com/landing/webcast-speed.aspx  

Description: Learn how successful aerospace firms are automating their composite manufacturing 
processes so they can meet demanding delivery schedules. 

Date: February 26, 2009 

Time: 11 AM EST 

Location: online 

Details: 

As aerospace companies transition to using carbon fiber for large components on commercial aircraft, 
order backlogs are rapidly growing . Enabling the automation of composites manufacturing is critical to 
the success of these organizations.  

This represents a fundamental change in the industry because until recently, composite design software 
was almost exclusively dedicated to manual layup. However, the need to develop bigger parts faster has 
now put a premium on implementing automated processes, such as fiber placement and tape laying. 
Leveraging these processes is critical because they provide greater deposition speed and accuracy, 
enabling manufacturers to keep up with demanding delivery deadlines.  

VISTAGY has been working closely with the providers of automated manufacturing software and 
equipment to devise the most efficient product development processes. Join Casey Kralik from Alliant 
Techsystems and Olivier Guillermin of VISTAGY to learn about new design approaches and best 
practices in this evolving manufacturing area. 

How new design methodologies are being used to design large aerostructures, such as fuselage panels 
and wing skins  

Which new design tools are available to complete a detailed and optimized part design for the 
automated manufacturing process, before the design is released to manufacturing  

How to minimize the need for performing non-value added tasks to create a detailed design for 
automated deposition  

How to plan for, accommodate and track engineering changes in order to remain in control of the 
design and deliver it on-time and on-budget  

How to standardize the engineering process in a multiple machine environment  

Where the composites engineering and manufacturing process is headed in response to the aerospace 
industry's demand for greater design and manufacturing integration, increased standardization and 
additional flexibility 

Click here to return to Contents 

http://www.vistagy.com/landing/webcast-speed.aspx
https://www1.gotomeeting.com/register/506758218
https://www1.gotomeeting.com/register/506758218
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Financial News 
Aspen Technology Announces Date of Conference Call to Review Selected Preliminary Financial 
Results for the Second Quarter Fiscal 2009, Quarterly Filings for the Second and Third Quarters of 
Fiscal 2008 and Restated Results for the First Quarter Fiscal 2008 
12 February 2009 

Aspen Technology, Inc. announced that the Company will host a conference call on February 19, 2009, 
with dial-in instructions provided in a separate press release leading up the call. The Company plans to 
review its selected preliminary financial results for the second quarter of fiscal 2009, Quarterly Reports 
on Form 10-Q for the second and third quarters of fiscal 2008, and restated Form 10-Q for the first 
quarter of fiscal 2008, which quarterly reports are expected to be filed with the Securities and Exchange 
Commission prior to the call.  

Company to Restate its Cash Flow Statement and Balance Sheet for the First Quarter Fiscal 2008  

Brad Miller, Chief Financial Officer of AspenTech, said “The review process related to the Company’s 
second and third quarter fiscal 2008 results has taken significantly longer than originally expected 
primarily as a result of extensive manual testing, including in areas with internal control weaknesses. In 
the final stage of preparing our required quarterly SEC filings, we discovered errors related to 
classifications in the cash flow statement of our previously filed first quarter fiscal 2008 results as well 
as the adjustment we made to the accumulated deficit as of July 1, 2007.”  

In restating cash flows for the first quarter of fiscal 2008, the Company currently estimates that 
repayments of secured borrowings were approximately $7.8 million lower than originally reported, 
while the repayments were approximately $9.1 million higher than originally reported in the first quarter 
fiscal 2007. Offsetting adjustments will be reflected in cash flows from operations for both respective 
quarters. This correction does not impact ending cash balances or any change in total cash flows at the 
end of any reporting period. The Company also expects to make adjustments to its consolidated 
statements of cash flows to more appropriately reflect certain non-cash operating activities, which will 
not have any impact on net cash flows from operations for any period.  

The Company also identified an error in adjustments made to the accumulated deficit as of July 1, 2007, 
when it adopted FASB Interpretation No. 48. The Company had previously recognized an increase of 
$3.0 million in the liability for unrecognized tax benefits, with an offsetting increase to the accumulated 
deficit upon adoption. The Company currently believes it is appropriate to reverse this $3.0 million 
liability and the offsetting increase in accumulated deficit as of July 1, 2007.  

A current report on Form 8-K has been filed with the Securities and Exchange Commission relating to 
the First Quarter of Fiscal 2008. The Company will file an amendment to the First Quarter 10-Q for the 
three months ended September 30, 2007 that will correct each of the errors identified and discussed 
above.  

Click here to return to Contents 

CENIT Presents Preliminary Results for 2008 
13 February 2009 

The 2008 business year was characterized by a staff increase of 13 percent and sales growth of 8 

http://www.aspentech.com/
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percent. According to preliminary, as yet unverified figures, CENIT Group achieved total sales of € 83.2 
m (2007: € 77.0 m). Hardware sales contracted as projected. CENIT’s hardware segment, which had 
been in decline for years, has now been comprehensively restructured and outsourced to an experienced 
hardware distributor to handle CENIT’s existing customer pool in this field. Sales of non-proprietary 
software grew significantly thanks to a reorganization of our partner Dassault Systèmes’ sales strategy.  

A commission-driven business model has been replaced by a value-added reseller partnership, 
supporting increased sales activities. Sales of CENIT’s proprietary software did not reach expected 
levels. CENIT achieved EBITDA of € 5.9 m (2007: € 9.5 m / -38%) and EBIT of € 4.5 m (2007: € 8.4 m 
/ -46%) and thus slightly exceeded the results forecast for 2008. Earnings per share (EPS) attained 0.37€ 
(2007: € 0.73 / -49%). On 31 December 2008, the number of employees was 721 Group-wide (2007: 
636), representing a distinct increase by 13 percent despite a shortage of specialists on the market. 
CENIT’s conservative financial policies over the past years are now paying off and are reflected in the 
Group’s stable financial situation. On the balance-sheet date, CENIT’s shareholder equity amounted to € 
25.2 m (2007: € 26.2 m), with a total of bank deposits and short-term securities of € 13.2 m (2007:€ 18.3 
m). 

Outlook 

For the 2009 business year we expect a stable development of sales and results. However, the growing 
insecurities in the financial and real markets prevent us from making quantifiable projections. We will 
offer more concrete comments on the current business year during our annual results press briefing, as 
well as in our quarterly reports.  

Detailed results and figures of the financial year 2008 and the proposal on the appropriation of the 
balance sheet profit will be announced on occasion of our press conference on financial statements on 30 
March 2009. 

Click here to return to Contents 

DS Reports Growth in Revenue and Earnings for 2008 
11 February 2009 

Dassault Systèmes (DS) reported U.S. GAAP and IFRS unaudited financial results for the fourth quarter 
and year ended December 31, 2008. These results have been reviewed by the Company’s Board of 
Directors. Commencing with the fiscal year 2009, DS will solely report and publish its financial 
information in accordance with IFRS as previously disclosed.  

Summary Financial Highlights 

(unaudited) 

• Q4 non-GAAP financial results in line with preliminary announcement  

2008 GAAP software revenue up 11% and non-GAAP software revenue up 10%, both in constant 
currencies on strong growth of recurring software revenue  

• 2008 GAAP EPS up 11% and non-GAAP EPS up 2%  

• Net cash position of €640 million at December 31, 2008  

• DS initiates 2009 financial objectives with growth in revenue and earnings  
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Fourth Quarter and Full Year 2008 Financial Summary 

  

In millions of Euros, except per share 
data   U.S. GAAP   Non-GAAP  

        Growth  Growth in 
cc*        Growth  Growth in 

cc*  

Q4 Total Revenue   382.9   5%   (1%)   384.4    4%   (3%)  

Q4 Software Revenue   330.8   7%   1%   332.3    5%   (1%)  

Q4 EPS   0.60   (6%)       0.66    (15%)      

Q4 Operating Margin   26.4%          29.7%           

                            

In millions of Euros, except per share 
data  U.S. GAAP   Non-GAAP  

        Growth  Growth in 
cc*        Growth  Growth in 

cc*  

FY 2008 Total Revenue   1,334.8  6%   9%   1,338.2   5%   8%  

FY 2008 Software Revenue   1,154.4  9%   11%   1,157.8   7%   10%  

FY 2008 EPS   1.66   11%       2.02    2%      

FY 2008 Operating Margin   20.4%          25.6%           

Bernard Charlès, Dassault Systèmes President and Chief Executive Officer, commented, “Looking back 
at 2008, despite a disappointing fourth quarter caused by the economic crisis, Dassault Systèmes ended 
the fiscal year with growth in revenue and earnings, a high level of recurring software revenue and a 
strong balance sheet. Thanks to our strategic investments in our product portfolio and sales channels, DS 
gained one point of market share in 2008.  

“We expect 2009 to be a difficult global economic environment in which to operate, but we move into 
the year with an expanded addressable market, strengthened sales channels, and a richer product 
portfolio to serve our customers. Moreover, our new Version 6 collaborative platform enables us to 
bring more flexibility and value to our customers through further coverage of industry processes. We are 
pleased that a number of companies, across consumer goods, energy, life sciences, high tech, as well as 
aerospace and automotive, have become strategic partners with DS as we work closely with them to 
leverage 3D PLM for sustainable product development.”  

Fourth Quarter 2008 Financial Highlights 
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In millions of Euros    U.S. GAAP   Non-GAAP  

     Q4 
2008   Q4 

2007   Growth in 
cc*   Q4 

2008    Q4 
2007    Growth in 

cc*  

Total Revenue    382.9   363.1   (1%)   384.4    371.1    (3%)  

Software Revenue    330.8   308.3   1%   332.3    316.3    (1%)  

Services and other revenue    52.1   54.8   (11%)   52.1    54.8    (11%)  

PLM software revenue    255.8   241.3   0%   257.3    249.3    (3%)  

Mainstream 3D software 
revenue    75.0   67.0   4%   75.0    67.0    4%  

                              

Americas    118.9   106.0   2%   119.2    107.8    0%  

Europe    178.3   181.4   (2%)   178.8    186.2    (4%)  

Asia    85.7   75.7   (3%)   86.4    77.1    (4%)  

Overall, fourth quarter financial performance reflected an increasingly difficult macroeconomic 
environment at year-end, leading to contract deferrals and resulting in lower revenue than the 
Company’s objective, affecting both margin and earnings results. The Company noted, however, that 
subscription renewals continued at a good level. Currency exchange rate changes during the quarter had 
a net beneficial impact on reported revenue, margin and earnings.  

• GAAP and non-GAAP total revenue increased on a reported basis, but decreased 1% and 
3%, respectively, in constant currencies.  

• GAAP and non-GAAP software revenue both increased on a reported basis. In constant 
currencies GAAP software revenue increased 1%. Non-GAAP software revenue decreased 
1% reflecting non-GAAP recurring software revenue growth of 17% offset by new licenses 
revenue decrease of 22% (all figures are in constant currencies). Non-GAAP recurring 
software revenue accounted for 64% of total non-GAAP software revenue in the quarter.  

• GAAP PLM software revenue was flat and non-GAAP PLM software revenue decreased 
3%, both figures in constant currencies. In non-GAAP and on a constant currencies basis, 
CATIA software revenue decreased 7%, ENOVIA software revenue decreased 3%, and 
SIMULIA software revenue increased double-digits.  

• Mainstream 3D GAAP and non-GAAP software revenue increased 4% in constant 
currencies on growth in SolidWorks installed base recurring revenue and higher sales of 
SolidWorks product data management and simulation software.  

• GAAP services and other revenue decreased 11% in constant currencies, principally 
reflecting the DSF divestiture at the end of the 2008 second quarter and winding down of 
certain historical channel management activities.  
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• GAAP operating margin was 26.4% compared to 28.9% in the year-ago quarter. Non-
GAAP operating margin decreased to 29.7% compared to 34.9% in the 2007 fourth quarter, 
reflecting the lower than anticipated revenue results.  

• GAAP earnings per diluted share decreased 6% to €0.60. Non-GAAP earnings per diluted 
share decreased 15% to €0.66 primarily reflecting a decrease in non-GAAP operating 
income of 12%.  

 

Full Year 2008 Financial Highlights 

   

In millions of Euros    U.S. GAAP   Non-GAAP  

     FY 2008    FY 2007  Growth in 
cc*   FY 2008   FY 2007    Growth in 

cc*  

Total Revenue    1,334.8    1,258.8   9%   1,338.2    1,275.9    8%  

Software Revenue    1,154.4    1,063.3   11%   1,157.8    1,080.4    10%  

Services and other 
revenue    180.4    195.5   (5%)   180.4    195.5    (5%)  

PLM software revenue    878.2    811.0   11%   881.6    825.4    10%  

Mainstream 3D software 
revenue    276.2    252.3   13%   276.2    255.0    11%  

                               

Americas    410.1    391.8   12%   411.9    397.9    11%  

Europe    620.2    575.9   8%   621.0    584.3    6%  

Asia    304.5    291.1   7%   305.3    293.7    6%  

*in constant currencies  

• GAAP and non-GAAP total revenue increased 9% and 8%, respectively, in constant 
currencies.  

• GAAP and non-GAAP revenue grew approximately 40% in constant currencies in the 
faster growing markets comprised primarily of China, India, Brazil, Eastern Europe and 
Russia.  

• GAAP software revenue increased 11% in constant currencies and represented 86% of total 
revenue. Non-GAAP software revenue increased 10% on non-GAAP recurring software 
revenue growth of 18% offset in part by new licenses revenue decrease of 2% (all figures 
in constant currencies). Non-GAAP recurring software revenue represented 64% of total 
non-GAAP software revenue during 2008.  
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• GAAP PLM software revenue increased 11% in constant currencies. Non-GAAP PLM 
software revenue increased 10% in constant currencies.  

o CATIA non-GAAP software revenue increased 10% in constant currencies 
benefiting from growth in subscription and higher activity in both PLM sales 
channels.  

o ENOVIA non-GAAP software revenue increased 7% in constant currencies and 
reflected growth with customers across a diversified group of industries.  

o SIMULIA non-GAAP software revenue increased over 20% in constant currencies, 
primarily reflecting strong growth within the customer base across all geographic 
regions and market share gains.  

• GAAP Mainstream 3D software revenue increased 13% in constant currencies. Non-GAAP 
Mainstream 3D software revenue increased 11% in constant currencies on growth in 
SolidWorks subscription revenue, 49,472 new seats and double-digit growth of SolidWorks 
product data management and analysis software.  

• Services and other revenue trends during 2008 primarily reflected the changing scope of 
this line item. For 2008, GAAP services and other revenue, representing 14% of total 
revenue, decreased 5% in constant currencies reflecting the DSF divestiture and winding 
down of certain historical channel management activities and related fee revenues. 
However, DS PLM consulting services revenue posted year-over-year growth in constant 
currencies.  

• GAAP operating margin was 20.4% for 2008. Non-GAAP operating margin was 25.6%, 
decreasing in comparison to 2007 due to the impact of the economic crisis at the end of the 
year.  

• Financial revenue and other totaled €8.9 million, compared to €7.3 million in 2007. 2008 
financial revenue and other were principally comprised of net interest income of €13.9 
million and net exchange losses of €6.9 million.  

• GAAP earnings per diluted share increased 11%. Non-GAAP earnings per diluted share 
increased 2% principally reflecting an increase in non-GAAP operating income of 2%.  

• 2008 new business activity by industry included the following companies among others:  

o Aerospace: Bell Helicopter, Boeing, Chengdu Aircraft, EADS, Parker Hannifin, 
Piaggio Aero;  

o Consumer and Consumer Packaged Goods: Barilla, Pacific Brands, Procter & 
Gamble;  

o High Tech: Lenovo, Leviton, L-3 Communications, Nikon, Nokia Siemens 
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Network, Panasonic, Toshiba;  

o Business Services: Cambric, TUV Rheinland, American Bureau of Shipping;  

o Industrial Equipment: Komatsu, Sanyo Machine Works, Stara S.A.;  

o Energy and Construction: Arup, OKG, Skanska;  

o Automotive: EDAG, Johnson Controls, Tenpaku. R Corporation.  
 

Cash Flow and Other Financial Highlights  
GAAP net operating cash flow was €306.5 million for the year ended December 31, 2008.  

During 2008 DS paid cash dividends and repurchased shares totalling €132.7 million. Cash dividends 
paid amounted to €53.7 million in total. The Company repurchased 2,261,986 shares during 2008 for an 
aggregate investment of €79.0 million.  

At December 31, 2008, cash and short-term investments totaled €840.4 million and long-term debt was 
€200.7 million.  

IFRS Summary Financial Information  

The Company noted that the fiscal year reporting above for U.S. GAAP and non-GAAP total revenue, 
software revenue, services and other revenue as well as discussions by geographic regions, market 
segments and major brands would be similar under IFRS and non-IFRS (“non-IFRS” were referred to as 
“adjusted IFRS” in DS previous earnings announcements as well as in the Document de référence for 
the year ended December 31, 2007 filed with the Autorité des marchés financiers on April 4, 2008).  

With respect to fiscal year operating expenses, each of the line item categories and amounts are the same 
under both U.S. GAAP and IFRS with the exception of the line item amortization of intangible assets 
which totals €44.9 million under U.S. GAAP and €42.9 million under IFRS. This difference and its 
related tax effects account almost entirely for the fiscal year differences in IFRS operating income, 
operating margin and earnings per share in comparison to U.S. GAAP.  

With respect to the fiscal year, the non-IFRS operating income, operating margin and earnings per 
diluted share figures are identical to their respective non-GAAP figures.  

For the 2008 fourth quarter IFRS total revenue was €382.9 million and non-IFRS total revenue was 
€384.4 million. IFRS total software revenue was €330.8 million and non-IFRS software revenue was 
€332.3 million. IFRS services and other revenue were €52.1 million. IFRS operating margin was 21.3% 
and the non-IFRS operating margin was 29.7%. IFRS earnings per diluted share was €0.47 and non-
IFRS earnings per diluted share was €0.66.  

For fiscal year 2008, IFRS total revenue was €1.33 billion and non-IFRS total revenue was €1.34 billion. 
IFRS total software revenue was €1.15 billion and non-IFRS software revenue was €1.16 billion. IFRS 
services and other revenue were €180.4 million. IFRS operating margin was 20.5% and non-IFRS 
operating margin was 25.6%. IFRS earnings per diluted share was €1.68 and non-IFRS earnings per 
diluted share was €2.02.  

The tables in the Appendix of this press release set forth the Company’s financial results as prepared 
under IFRS and provide a summary reconciliation of the Company’s financial results as presented under 
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U.S. GAAP to its financial results as presented under IFRS and a summary reconciliation of its 
supplemental non-GAAP financial information to its supplemental non-IFRS financial information.  

Key Business and Corporate Highlights  

DS launched V6R2009x, the latest release of its new platform. From leveraging online communities, 
such as 3DVIA.com, to integrated requirement, functional, logical, and physical definitions of products, 
the V6 platform is harnessing the collective intelligence of all participants in a product’s lifecycle. This 
new release delivers industry-specific solutions for customers in the consumer goods, high-tech, 
industrial equipment, life sciences, automotive, and aerospace industries.  

Bell Helicopter standardizes on DS’ PLM Solutions to maximize efficiency and improve 
compliance efforts. Bell Helicopter has embarked on a multi-year, multiple stage upgrade of its PLM 
and CAD/CAM/CAE/CAI systems using ENOVIA V6 and its pre-existing CATIA V5 implementation. 
Using Dassault Systèmes’ solutions as its PLM foundation, Bell Helicopter will support its growth by 
using the ENOVIA Aerospace and Defense Accelerator™ for Program Management to meet regulatory 
requirements while also standardizing a number of key business processes to enable employees and 
suppliers across the globe to securely and more efficiently share updated product information.  

EADS chooses DS for collaborative 3D design and manufacturing to help reshape the future of 
aerospace and defense products and services. EADS’ goal is to integrate Dassault Systèmes’ tools 
such as product design (CATIA), digital manufacturing (DELMIA) and collaborative solutions 
(ENOVIA-VPM) into EADS’ PLM processes as key enablers for excellence and harmonization.  

STX Shipbuilding, one of the world’s leading shipbuilding companies, has implemented DS’ 
ENOVIA solution as its enterprise-wide PLM backbone. The deployment of the ENOVIA backbone 
has enabled STX Shipbuilding to reduce engineering work by 50% and production work by 30%. The 
company has also shortened lead times by providing customers with a broad range of ship modeling 
information, ensuring more accurate plan development and helping to eliminate work loss issues.  

Chanel and DS announced the formation of a strategic partnership to drive scientific innovation. 
By combining Chanel’s expertise in cosmetics and Dassault Systèmes’ expertise in 3D technologies and 
virtualization, the partners aim to develop unique concepts and explore new territories in life sciences.  

Gantry Group survey finds that Dassault Systèmes’ ENOVIA helps semiconductor companies 
meet industry challenges by managing multi-site design, improving productivity and maximizing 
IP re-use. A white paper from the Gantry Group found that semiconductor companies using ENOVIA 
PLM solutions reported a number of clear benefits including a 74% increase in multi-site designs, a 46% 
savings in design engineering time and a 32% increase in product quality.  

Other Corporate Information  

On October 16, 2008, Dassault Systèmes’ voluntary delisting from Nasdaq was completed. On January 
15, 2009, Dassault Systèmes’ deregistration and termination of its reporting obligations under the U.S. 
SEC Exchange Act became effective. The Company does not plan to publish a Form 20-F for the fiscal 
year ended December 31, 2008; however it will be providing an English translation of its 2008 
Document de référence, when filed with the French “Autorité des marchés financiers”.  

Dassault Systèmes continues to maintain its American Depository Receipt (ADR) program, which will 
enable investors to retain their ADRs and facilitate trading on the U.S. Over-The-Counter (OTC) 
market.  
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Dassault Systèmes will continue to publish its financial reports, statements and press releases in English 
as well as information for investors on its website (www.3ds.com) pursuant to section 12g3-2(b) of the 
U.S. Securities Exchange Act.  

Business Outlook  

Thibault de Tersant, Senior Executive Vice President and CFO, commented, “At the end of the third 
quarter we were well on track to achieve our revenue and margin objectives for 2008, but we finally 
came in below them for the full year due to the significant slowdown in the macroeconomic 
environment which impacted us at the end of the fourth quarter. Nonetheless, thanks to our recurring 
software revenue and services and other revenue, which in combination represented about 69% of our 
total revenue in 2008, we were able to deliver over 8% growth in total revenue on a constant currency 
basis for the full year.  

“For 2009, our initial objectives have been developed with the key assumption that market conditions 
throughout the year remain quite similar to what we experienced during the 2008 fourth quarter. Based 
upon this assumption, we have set an initial 2009 non-IFRS revenue growth objective range of about 1% 
to 3% in constant currencies. Incorporating this revenue objective with our productivity and cost 
initiatives, as set out below, leads us to target a stable non-IFRS operating margin in comparison to 2008 
at about 25.5% and growth in non-IFRS earnings per share with an objective range of about €2.02 to 
€2.12. We will revise our initial objectives as warranted by changes in market conditions.  

“From a cost management perspective, we undertook several restructuring initiatives during 2008. On 
top of this, we are moving ahead with new cost and productivity optimization measures in 2009. In 
combination, these programs will bring positive effects progressively during 2009 and yield further 
savings as we move into 2010.  

“In summary, we expect 2009 to be a challenging year, but we believe our focus on operational 
efficiencies will both help us during the downturn and better position DS when market conditions 
improve.”  

The Company’s objectives are prepared and communicated only on a non-IFRS basis and are subject to 
the cautionary statement set forth below. The Company’s initial objectives are the following:  

• First quarter 2009 non-IFRS total revenue objective of about €325 to €335 million and non-
IFRS EPS of about €0.36 to €0.42;  

• 2009 non-IFRS revenue growth objective range of about 1% to 3% in constant currencies 
(€1.405 to €1.425 billion based upon the 2009 currency exchange rate assumptions below.)  

• 2009 non-IFRS operating margin of about 25.5%;  

• 2009 non-IFRS EPS range of about €2.02 to €2.12;  

• Objectives are based upon exchange rate assumptions for the 2009 first quarter of US$1.30 
per €1.00 and JPY 125 per €1.00 and a full year average of US$1.38 per €1.00 and JPY 
129 per €1.00.  

Objectives are based upon exchange rate assumptions for the 2009 first quarter of US$1.30 per €1.00 
and JPY 125 per €1.00 and a full year average of US$1.38 per €1.00 and JPY 129 per €1.00.  

The non-IFRS objectives set forth above do not take into account the following accounting elements and 

http://cts.businesswire.com/ct/CT?id=smartlink&div=lcaegfddjfg&url=http%3A%2F%2Fwww.3ds.com&esheet=5893285&lan=en_US&anchor=www.3ds.com&index=1
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are estimated based upon the 2009 currency exchange rates above: deferred revenue write-downs 
estimated at approximately €1.4 million for 2009; share-based compensation expense estimated at 
approximately €22 million for 2009 and amortization of acquired intangibles estimated at approximately 
€40 million for 2009. The above objectives do not include any impact from other operating income and 
expense, net principally comprised of restructuring expenses. These estimates also do not include any 
new stock option or share grants, or any new acquisitions or restructurings completed after February 11, 
2009.  

Webcast and Conference Call Information  

Dassault Systèmes will host a webcast and a conference call today, Wednesday, February 11, 2009. 
Management will host a webcast at 10:00 AM London time/11:00 AM CET time and will then host the 
conference call at 2:00 PM London time/3:00 PM CET/ 9:00 AM New York time. The webcast and 
conference call will be available via the Internet by accessing http://www.3ds.com/company/finance/.  

The webcast and conference call will be archived for 30 days. Additional investor information can be 
accessed at http://www.3ds.com/company/finance/ or by calling Dassault Systèmes’ Investor 
Relations at 33.1.61.62.69.24.  

Click here to return to Contents 

LECTRA : Full-Year 2008 Financial Results 
12 February 2009 
Full-Year 2008:  
- Revenues: EUR 198.1 million (-6%)(*)  
- Income from operations: EUR 7 million (-9%)(*)  
- Net income: EUR 3.2 million (-EUR 2.6 million)  
(*) like-for-like  
+-------------------------+--------------------+------------------ 
--+ 
|(in millions of euros)   |October 1- December |October 1- 
December | 
|                         |31                  |31 
| 
+-------------------------+--------------------+------------------ 
--+ 
|                         |2008                |2007 
| 
+-------------------------+--------------------+------------------ 
--+ 
|Revenues                 |47.2                |60.1 
| 
+-------------------------+--------------------+------------------ 
--+ 
|Change like-for-like (1) |-23%                | 
| 
+-------------------------+--------------------+------------------ 
--+ 
|Income from operations   |1.9                 |2.6 
| 
|(2)                      |                    | 
| 
+-------------------------+--------------------+------------------ 
--+ 
|Income from operations   |1.4                 |2.6 

http://cts.businesswire.com/ct/CT?id=smartlink&div=lcaegfddjfg&url=http%3A%2F%2Fwww.3ds.com%2Fcompany%2Ffinance%2F&esheet=5893285&lan=en_US&anchor=http%3A%2F%2Fwww.3ds.com%2Fcompany%2Ffinance%2F&index=2
http://cts.businesswire.com/ct/CT?id=smartlink&div=lcaegfddjfg&url=http%3A%2F%2Fwww.3ds.com%2Fcompany%2Ffinance%2F&esheet=5893285&lan=en_US&anchor=http%3A%2F%2Fwww.3ds.com%2Fcompany%2Ffinance%2F&index=3
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| 
|like-for-like(2)         |                    | 
| 
+-------------------------+--------------------+------------------ 
--+ 
|Change like-for-like(1)  |-45%                | 
| 
+-------------------------+--------------------+------------------ 
--+ 
|Net income               |0.4                 |1.0 
| 
+-------------------------+--------------------+------------------ 
--+ 
|Free cash flow before    |2.7                 |6.0 
| 
|non-recurring items(3)   |                    | 
| 
+-------------------------+--------------------+------------------ 
--+ 
|Equity (4)               |                    | 
| 
+-------------------------+--------------------+------------------ 
--+ 
|Net financial            |                    | 
| 
|borrowing(4)             |                    | 
| 
+-------------------------+--------------------+------------------ 
--+ 
 
+-------------------------+--------------------+------------------ 
--+ 
|(in millions of euros)   |January 1- December |January 1- 
December | 
|                         |31                  |31 
| 
+-------------------------+--------------------+------------------ 
--+ 
|                         |2008                |2007 
| 
+-------------------------+--------------------+------------------ 
--+ 
|Revenues                 |198.1               |216.6 
| 
+-------------------------+--------------------+------------------ 
--+ 
|Change like-for-like (1) |-6%                 | 
| 
+-------------------------+--------------------+------------------ 
--+ 
|Income from operations   |7.0                 |10.2 
| 
|(2)                      |                    | 
| 
+-------------------------+--------------------+------------------ 
--+ 
|Income from operations   |9.3                 |10.2 
| 
|like-for-like(2)         |                    | 
| 
+-------------------------+--------------------+------------------ 
--+ 
|Change like-for-like(1)  |-9%                 | 
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| 
+-------------------------+--------------------+------------------ 
--+ 
|Net income               |3.2                 |5.8 
| 
+-------------------------+--------------------+------------------ 
--+ 
|Free cash flow before    |(3.2)               |(1.9) 
| 
|non-recurring items(3)   |                    | 
| 
+-------------------------+--------------------+------------------ 
--+ 
|Equity (4)               |28.1                |26.3 
| 
+-------------------------+--------------------+------------------ 
--+ 
|Net financial            |56.4                |50.8 
| 
|borrowing(4)             |                    | 
| 
+-------------------------+--------------------+------------------ 
--+ 

(1) Like-for-like: 2008 figures restated at 2007 exchange rates  
(2) In 2007, after a non-recurring charge of EUR 1 million in Q4 and in the fiscal year  
(3) Non-recurring components of free cash flow: EUR 0 in Q4 and net disbursement of EUR 1.6 million 
for the fiscal year 2008 (EUR 1.2 million in Q4 2007 and EUR 6.4 million for the fiscal year 2007)  
(4) At December 31  
The Board of Directors of Lectra, chaired by André Harari, today reviewed the audited consolidated 
financial statements for the full-year 2008.  

(Detailed comparisons between 2008 and 2007 are like-for-like.)  

Q4 2008: Orders Decline Significantly - Income From Operations and Free Cash Flow Better than 
Forecasted  

As the financial and economic crisis made its impact felt worldwide, Q4 orders for new software 
licenses and CAD/CAM equipment were down 48% (-EUR 13.5 million) overall compared to Q4 
2007.  

Revenues amounted to EUR 47.2 million, down 23% relative to Q4 2007. Revenues from new systems 
sales (EUR 20.9 million) declined 39%, while recurring revenues (EUR 26.4 million) decreased by 
4%.  

Despite the steep fall in revenues from new systems sales, income from operations came to EUR 1.9 
million, which was better than the company's forecast communicated on October 28 thanks to 
reinforced cost-cutting measures implemented as of July. As a result, fixed overhead costs and 
provisions were down EUR 2.3 million or 7% relative to Q4 2007.  

Like-for-like, income from operations amounted to EUR 1.4 million, down 45% relative to Q4 2007. 
Income from operations in Q4 2007 included a non-recurring charge of EUR 1 million.  

Net income was EUR 0.4 million, down EUR 0.5 million at actual exchange rates compared to Q4 
2007.  

Free cash flow was positive at EUR 2.7 million.  
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2008: A Year Marked by the Impacts of the Global Financial and Economic Crisis  

Sharp Fall in Orders  

The macroeconomic climate has deteriorated continuously since the beginning of the year, caught up in 
the spiral of the unprecedented financial and economic crisis. Companies have borne the full brunt of the 
slowdown in their activity, to an extent rarely seen in decades. Their financial performance has 
progressively worsened, their prospects have become more clouded, with reduced access to credit, and 
many are now incapable of financing their investments.  

As uncertainty took hold, anxiety and hesitancy spread and gathered force. This led most companies to 
implement drastic cost- cutting measures, reducing or temporary halting production and shutting down 
plants. Consequently, a growing number of Lectra customers have suspended their decisions and frozen 
their investment programs. This situation prevails in all of the company's geographical markets and 
market sectors.  

In this context, the downturn in orders for new software licenses and CAD/CAM equipment intensified 
sharply throughout the year. Overall, orders in 2008 fell by 31% (-EUR 33.3 million) relative to 2007, to 
EUR 71.9 million.  

Revenues and Order Backlog Drop  

The U.S. dollar was highly volatile throughout 2008, with an average parity of $1.47/EUR 1, down 7% 
compared to 2007. This change mechanically reduced the various revenue components by 2 to 3% and 
income from operations by EUR 2.4 million at actual exchange rates, compared to like-for-like figures.  

Revenues ended the year down 9% at EUR 198.1 million, at actual exchange rates, and down 6% like-
for-like. Revenues from new systems sales fell by 14% relative to 2007, while recurring revenues rose 
2%.  

Recurring revenues again demonstrated their role as a key stabilizing factor for the company, in Lectra's 
business model, acting as a cushion in periods of economic slowdown.  

The combination of a strong backlog at December 31, 2007, together with weak orders in 2008, resulted 
in two phenomena: 2008 revenues from new software licenses and CAD/CAM equipment exceeded 
orders booked during the year by 15%, and the order backlog at December 31, 2008 (EUR 9.1 million), 
was down sharply (-EUR 10.7 million) relative to December 31, 2007.  

Income from Operations Holds Up Well Thanks to Cost-Cutting Measures  

The overall gross margin worked out to 66.8%, up 0.4 percentage point like-for-like relative to 2007.  

Total overhead costs were EUR 125.4 million, down EUR 6.4 million (-5%) compared to 2007. The 
particularly adverse business conditions led the company in July to adopt measures aimed at limiting its 
expenses and, more generally, managing its overhead costs more rigorously. These measures were 
further reinforced in September and are additional to the positive effect of the (French) tax credit for 
research, thereby explaining the reduction in overhead costs relative to 2007. (They were expected to 
rise in 2008 at the beginning of the year.)  

Income from operations amounted to EUR 7.0 million. On a like-for- like basis, income from operations 
worked out to EUR 9.3 million, down 9% relative to 2007.  

Net income amounted to EUR 3.2 million, down EUR 2.6 million (- 44%) compared to 2007 at actual 
exchange rates.  
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Free cash flow after EUR 1.6 million in non-recurring disbursements amounted to a negative EUR 4.8 
million in 2008 (-EUR 8.3 million in 2007, after EUR 6.4 million in non-recurring disbursements).  

Dividend Suspended  

The level of net income of the company in 2008 does not justify the payment of a dividend in respect of 
the fiscal year. Confirming its confidence in the future, the Board of Directors intends to propose to the 
shareholders to resume its dividend payment policy as soon as its financial condition permits.  

Signature of an Amendment to the Medium-Term Loan Contract  

The company has given an undertaking to the two lending banks in respect of the EUR 48 million 
medium term loan put in place to finance the public stock buyback tender offer for 20% of the 
company's share capital carried out in May 2007, to comply with certain covenants at December 31 of 
each year. Anticipating that it would not be in a position to comply with these covenants at that date, the 
company entered discussions in October. An amendment to the loan contract was signed on December 
19 modifying the two ratios at December 31, 2008, such as to allow the company to respect them. In 
return for this agreement the margin was raised to 1.85% effective January 1, 2009, versus 1% 
previously.  

Early Reimbursement of the (French) Tax Credits for Research  

Thanks to the measures announced by the French government on December 4, 2008, as part of its 
economic stimulus plan, the company will receive in the first half of 2009 the full amount of the 
receivable of EUR 14 million held on the French State corresponding to the (French) tax credits for 
research recognized since 2005.  

Business Trends and Outlook  

At the time of this report, macro-economic conditions are more uncertain than ever. The year 2009 will 
therefore be a difficult one, for all companies around the world: the current conditions therefore call for 
extreme vigilance.  

Lectra has demonstrated its resilience whenever it has experienced difficult periods in its history. Its 
prime objective is therefore to emerge strengthened from the economic crisis. The necessary measures 
were taken very rapidly and implemented with immediate effect as of January 1.  

Once the crisis is over, however, companies in the different geographical and market sectors served by 
the company will presumably need to acquire the technologies required to boost their competitiveness. 
Lectra customers may also begin to catch up on investments frozen or shelved for the past several 
quarters.  

The company therefore remains confident in the strength of its business model and its medium-term 
growth prospects. The major objectives in its strategic plan are unchanged: to increase the technological 
advance and high value of its product and service offer, to strengthen its competitive position and its 
long-term relationship with its customers, to accelerate the pace of organic growth once the crisis is 
over, to increase profitability by regularly increasing the operating margin, and to generate free cash 
flow exceeding net income.  

2009 Outlook  

(The figures for 2009 referred to below are based on the assumption of an average parity of $1.40/EUR 
1 used for the 2009 budget—changes are like-for-like compared to the 2008 results translated at the 
exchange rates used for the 2009 scenarios.)  
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The company has opted to not formulate a view of its outlook for 2009, given the total lack of visibility.  

Macro-economic conditions are expected to remain deteriorated over the coming quarters and orders for 
new software licenses and CAD/CAM equipment persistently weak, although it is impossible to estimate 
the extent of this weakness.  

The main uncertainty for 2009 therefore concerns the level of revenues from sales of new systems. This 
uncertainty is all the greater since the year has begun with a particularly weak backlog, contrary to the 
exceptionally strong figure at the beginning of 2008. The company expects that, in all probability, it will 
register an operating loss in Q1 2009.  

The 2009 action plan allows for fixed overhead costs to be adjusted so as to reach the company's 
breakeven point (i.e., to keep net income positive) if orders for new software licenses and CAD/CAM 
equipment booked in 2009 are 15% less than in 2008 (representing a decline of 42% relative to 2007). 
Corresponding revenues would be EUR 178 million and income from operations EUR 1.7 million.  

Further, a persistent strengthening of the dollar would have two positive effects for Lectra: it would have 
a mechanical impact on its activity and financial results, and it would bolster its competitiveness (its 
main competitor being American).  

At the same time, free cash flow before non-recurring items will be lifted in 2009 by the early 
reimbursement by the French Inland Revenue Service of the total figure of EUR 14 million in respect of 
tax credits for research recognized in the balance sheet at December 31, 2008. This item should 
therefore be comfortably positive in all profit scenarios.  

First quarter earnings for 2009 will be published on April 29. The Annual Shareholders' Meeting will 
take place on April 30, 2009.  

The Management Discussion and Analysis of Financial Condition and Results of Operations for Q4 and 
the fiscal year 2008 are available at www.lectra.com.  

Click here to return to Contents 

Mentor Graphics Announces Preliminary Fiscal 2009 Results and Schedules Fourth Quarter 
Conference Call 
10 February 2009 

Mentor Graphics Corporation announced preliminary fiscal fourth quarter 2009 results. For the quarter 
ended January 31, 2009, the company expects revenues of approximately $243 million, and to be 
profitable on a non-GAAP basis for the fiscal fourth quarter and fiscal year 2009. On a GAAP basis, the 
company may be profitable for the quarter, and expects to report a loss for the year, driven by non-cash 
charges. GAAP quarterly and annual results are likely to be affected by the results of a current 
evaluation of the carrying value of certain intangible assets.  

The company emphasizes that these results are preliminary and subject to adjustments upon final closing 
of financial results and completion of the annual audit by independent auditors.  

The company will release its results at 1:30 PM Pacific Time on February 26, 2009. A conference call 
will follow at 2:00 PM Pacific Time.  

• What: Mentor Graphics live webcast of Fiscal Q4 Results Conference Call  

• When: Thursday, February 26, 2009 at 2:00 PM Pacific Time  

http://www.lectra.com/
http://www.mentor.com/
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• Webcast: http://www.mentor.com/company/investor_relations  

Discussion of Non-GAAP Financial Measures  

Mentor Graphics management evaluates and makes operating decisions using various performance 
measures. In addition to our GAAP results, we also consider adjusted gross margin, operating margin 
and net income (loss), which we refer to as non-GAAP gross margin, operating margin, and net income 
(loss), respectively. These non-GAAP measures are derived from the revenues of our product, 
maintenance, and services business operations and the costs directly related to the generation of those 
revenues, such as cost of revenue, research and development, sales and marketing, and general and 
administrative expenses, that management considers in evaluating our ongoing core operating 
performance. These non-GAAP measures exclude amortization of purchased and other identified 
intangible assets, in-process research and development, special charges, equity plan-related 
compensation expenses and charges, and gains which management does not consider reflective of our 
core operating business.  

Purchased and other identified intangible assets consist primarily of purchased technology, backlog, 
trade names, customer relationships, and employment agreements. In-process research and development 
charges represent products in development that had not reached technological feasibility at the time of 
acquisition. Special charges primarily consist of post-acquisition rebalance costs including severance 
and benefits, excess facilities, and asset-related charges, and also include strategic reallocations or 
reductions of personnel resources. Equity plan-related compensation expenses represent the fair value of 
all share-based payments to employees, including grants of employee stock options, as required under 
Statement of Financial Accounting Standards No. 123 (revised 2004), “Share-Based Payment” (SFAS 
123R). For purposes of comparability across other periods and against other companies in our industry, 
non-GAAP net income (loss) is adjusted by the amount of additional taxes or tax benefit that we would 
accrue using a normalized effective tax rate applied to the non-GAAP results.  

In certain instances our GAAP results of operations may not be profitable when our corresponding non-
GAAP results are profitable or vice versa. The number of shares on which our non-GAAP EPS is 
calculated may therefore differ from the GAAP presentation due to the anti-dilutive effect of stock 
options in a loss situation.  

Non-GAAP gross margin, operating margin and net income (loss) are supplemental measures of our 
performance that are not required by, or presented in accordance with, GAAP. Moreover, they should 
not be considered as an alternative to any performance measure derived in accordance with GAAP, or as 
an alternative to cash flow from operating activities as a measure of our liquidity. We present non-
GAAP gross margin, operating margin and net income (loss) because we consider them to be important 
supplemental measures of our operating performance and profitability trends, and because we believe 
they give investors useful information on period-to-period performance as evaluated by management.  

Management excludes from our non-GAAP measures certain recurring items to facilitate its review of 
the comparability of our core operating performance on a period-to-period basis because such items are 
not related to our ongoing core operating performance as viewed by management. Management 
considers our core operating performance to be that which can be affected by our managers in any 
particular period through their management of the resources that affect our underlying revenue and 
profit generating operations during that period. Management uses this view of our operating 
performance for purposes of comparison with our business plan and individual operating budgets and 
allocation of resources. Additionally, when evaluating potential acquisitions, management excludes the 
items described above from its consideration of target performance and valuation. More specifically 

http://www.mentor.com/company/investor_relations
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management adjusts for the excluded items for the following reasons:  

• Amortization charges for our purchased and other identified intangible assets are inconsistent in 
amount and frequency and are significantly impacted by the timing and magnitude of our acquisition 
transactions. We therefore consider our operating results without these charges when evaluating our core 
performance. Generally, the most significant impact to inter-period comparability of our net income 
(loss) is in the first twelve months following an acquisition.  

• Special charges are primarily severance related and are due to our reallocation or reduction of 
personnel resources driven by modifications of business strategy or business emphasis and by 
assimilation of acquired businesses. These costs are originated based on the particular facts and 
circumstances of business decisions and can vary in size. Special charges also include excess facility and 
asset-related restructuring charges. These charges are not specifically included in our annual operating 
plan and related budget due to the rapidly changing technology and competitive environment in our 
industry. We therefore exclude them when evaluating our managers' performance internally.  

• In-process research and development charges are largely disregarded as acquisition decisions are 
made, since they often result in charges that vary significantly in size and amount. Management 
excludes these charges when evaluating the impact of an acquisition transaction and our ongoing 
performance.  

• Management supplementally considers performance without the impact of equity plan-related 
compensation charges and believes this information is useful to investors to compare our performance to 
the performance of other companies in our industry who present non-GAAP results adjusted to exclude 
stock compensation expense. We view equity plan-related compensation as a key element of our 
employee retention and long-term incentives, not as an expense that should be an element of evaluating 
core operations in any given period. We therefore exclude these charges for purposes of evaluating our 
core performance.  

• Income tax expense (benefit) is adjusted by the amount of additional tax expense or benefit that we 
would accrue if we used non-GAAP results instead of GAAP results in the calculation of our tax 
liability, taking into consideration our long-term tax structure. We use a normalized effective tax rate of 
17%, which reflects the weighted average tax rate applicable under the various tax jurisdictions in which 
we operate. This non-GAAP weighted average tax rate is subject to change over time for various 
reasons, including changes in the geographic business mix and changes in statutory tax rates.  

Non-GAAP net income (loss) also facilitates comparison with other companies in our industry, which 
use similar financial measures to supplement their GAAP results. However, non-GAAP net income 
(loss) has limitations as an analytical tool, and you should not consider this measure in isolation or as a 
substitute for analysis of our results as reported under GAAP. In the future we expect to continue to 
incur expenses similar to the non-GAAP adjustments described above and exclusion of these items in 
our non-GAAP presentation should not be construed as an inference that these costs are unusual, 
infrequent or non-recurring. Some of the limitations in relying on non-GAAP net income (loss) are:  

• Amortization of purchased intangibles, though not directly affecting our current cash position, 
represents the loss in value as the technology in our industry evolves, is advanced or is replaced over 
time. The expense associated with this loss in value is not included in the non-GAAP net income (loss) 
presentation and therefore does not reflect the full economic effect of the ongoing cost of maintaining 
our current technological position in our competitive industry, which is addressed through our research 
and development program.  
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• We regularly engage in acquisition and assimilation activities as part of our ongoing business and 
therefore we will continue to experience special charges and in-process research and development 
charges on a regular basis. These costs also directly impact our available funds.  

• Our stock option and stock purchase plans are important components of our incentive compensation 
arrangements and will be reflected as expenses in our GAAP results for the foreseeable future under 
SFAS 123R.  

• Our income tax expense (benefit) will be ultimately based on our GAAP taxable income and actual tax 
rates in effect, which often differ significantly from the 17% rate assumed in our non-GAAP 
presentation.  

• Other companies, including other companies in our industry, may calculate non-GAAP net income 
(loss) differently than we do, limiting its usefulness as a comparative measure.  

Click here to return to Contents 

Planisware Experiences Record Growth in 2008 
28 January 2009 

Planisware™, a leading global provider of corporate portfolio management solutions for companies 
across myriad industries – such as pharmaceutical, biotechnology, energy, aerospace and defense, 
automotive, and high-tech – closed out 2008 with significant growth worldwide. The company reported 
worldwide earnings of more than $30 million in revenue, as well as an exceptional 39% overall growth 
in its U.S. market. This success is expected to continue in 2009, due to a solid sales pipeline, as well as 
campaigns and conferences designed to increase product awareness and adoption.  

In 2008, Planisware software license sales worldwide were up 10% from 2007 – doubling in the U.S. – 
and the company signed several large new customers, including Alcon, Airbus, AstraZeneca, Solvay 
Pharmaceuticals, GlaxoSmithKline, Hexion, McKesson, Renault/Nissan and Syngenta, all of which 
contributed largely to Planisware’s growth and continued profitability. Maintaining a 99% customer 
retention rate, the company is one of the market leaders in the new product development sector and 
holds a leading position in the pharmaceutical space, as well as has a prominent presence in automotive, 
aerospace, medical device, energy and the IT markets. Further, Innovation Framework Technologies – a 
company created by two former Artemis employees that markets and sells Planisware solutions – 
successfully sold its first Planisware software licenses in the U.S. Combined, sales by Innovation 
Framework Technologies and Planisware USA resulted in a 39% increase in Planisware solution sales in 
North America.  

In addition to financial growth, Planisware – which underwent a rebranding in 2008 – launched 
Planisware 5, the latest version of its corporate portfolio management software, in February, and earned 
its new product the “Stage-Gate Ready©” certification. A Web-based tool, Planisware 5 features several 
new functionalities, including a new deliverables management system that enables the real world 
management of complex relationships between interdependent technologies and projects. The solution 
also includes the ability to define strategic buckets, complex sales and financial forecasting tools, a 
powerful simulation engine, idea and innovation scoring, and integrated PACE© and Stage-Gate© 
methodologies. Throughout the year, the company continued to focus on enhancing Planisware 5 – the 
solution achieved certified integration with SAP® Applications in October to further solidify the 
company’s relationship with SAP and the company launched an ideation campaign in November, 
inviting 15,000 partners, employees and customers to provide feedback and ideas for future 
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improvements on Planisware 5.  

Planisware also found success in working with innovation consulting leaders – such as Kalypso, 
Accenture, IBM and PriceWaterhouseCoopers – as well as received recognition as an industry leader 
from several top analyst firms, expanded its total workforce and hosted two user conferences.  

“As the economy has grown increasingly uncertain over the past year, several companies have 
experienced a plateau in revenue or have grown generally unstable,” said Pierre Demonsant, CEO and 
founder of Planisware. “The fact that Planisware has experienced a 39% growth in the U.S. – despite a 
challenging environment – is a strong testament to the value of our solutions and the company’s 
commitment to delivering superior products. Our customers recognize that our solutions empower them 
to get through today’s economic hardships with tools that streamline processes, help to better manage 
innovation, resources and budgets, and more efficiently evaluate the viability of several different 
projects. We will continue this mission throughout 2009.”  

Planisware expects to continue its success worldwide in 2009, through its existing sales pipeline, as well 
as several endeavors that will secure new business opportunities for the company. The company has 
already gotten off to an excellent start this year, as returning customer Johnson & Johnson recently 
adopted Planisware 5 as its standard solution for R&D. Further, the company plans to continue 
expanding its workforce and develop a distribution network. Additionally, Planisware intends to 
incorporate the feedback and ideas generated from the ideation campaign to ensure that the company’s 
solutions continue to align with industry needs, making necessary adjustments and changes.  

Planisware hosted its global user conference – an opportunity for Planisware’s customers to meet with 
technical staff and network with each other to learn ways to better manage their innovation through the 
company’s solutions – this month in Paris. Planisware will also host three more user conferences this 
year: a U.S. user conference in May and two new product development user conferences in Europe this 
spring and fall.  

For more information on Planisware, please visit http://www.planisware.com.  

Click here to return to Contents 

Implementation Investments 
Adaptive Chips Adopts Cadence Incisive Verification Solution with the Open Verification 
Methodology (OVM) 
11 February 2009 

Cadence Design Systems, Inc. announced that Adaptive Chips Inc. has adopted the Cadence® Incisive® 
functional verification solution with the Open Verification Methodology (OVM) to improve its 
verification process and integrate verification IP (VIP) from multiple sources. After a thorough 
evaluation of several methodologies, Adaptive Chips determined that the OVM offered the broadest set 
of capabilities best suited to scale within a multi-language SystemVerilog and e verification 
environment.  

By choosing the Cadence Incisive solution for the OVM, Adaptive Chips is now able to integrate newly 
created OVM VIP with existing e-language verification components (eVCs) and Cadence VIP products 
to provide the differentiated solutions important to their customers. The Incisive solution has allowed 
the Adaptive Chips project teams to start the verification process much earlier and to better predict and 

http://www.planisware.com/
http://www.cadence.com/products/fv/pages/flows.aspx
http://www.cadence.com/Alliances/languages/Pages/ovm.aspx
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achieve high-quality verification closure.  

"It was essential that we had the ability to scale and leverage several forms of legacy VIP within our 
verification environments," said Amjad Qureshi, vice president of technology of Adaptive Chips. "The 
OVM's unique capabilities, robust methodology, openness, and maturity made it the obvious choice for 
our application. The rich debug capabilities and powerful multi-language verification engines in the 
Incisive technology also provided the solutions we needed to make the OVM the central part of our 
verification environment."  

Co-created by Cadence, the OVM combines several advanced verification capabilities that the Adaptive 
Chips teams compared thoroughly to alternative verification methodologies. These capabilities include 
VIP integration, significantly lowering the overall cost of development, and hierarchically scaling of the 
OVM environment to the system level, enabling SoC verification. The class-based verification 
capabilities within the OVM were also easy to access and use, allowing the team to get up and running 
much earlier in the development process.  

"We're excited to see the OVM and the extended ecosystem take off so quickly," said Ziv Binyamini, 
Corporate Vice President of R&D at Cadence Design Systems, Inc. "There are many companies such as 
Adaptive Chips quickly discovering the flexibility of the OVM and the power Incisive technology adds 
to it for VIP integration, multi-language verification, and overall ease of use."  

To download the VM please go to http://www.ovmworld.org.  

Click here to return to Contents 

Cadence Incisive Palladium III Shortens Sharp's System Design and Verification Cycle 
9 February 2009 

Cadence Design Systems, Inc. announced that the System Device Division of Sharp Corporation has 
chosen the Cadence® Incisive® Palladium® III Emulator/Accelerator for its system design and 
verification flow. Sharp said the Palladium technology shortened overall verification time while helping 
boost product quality through rapid bring-up of its system verification environment and integrated 
debugging flow.  

The Palladium III product's system verification methodology brought Sharp greater efficiency in 
building its verification environment—compared to the company's previous methodology, which relied 
on FPGA prototyping and breadboards—thereby shortening the compile effort and bring-up time. By 
deploying the Palladium technology, Sharp eliminated the need to design and produce breadboards, as 
well as engineering efforts required to partition designs into several FPGA units. Bring-up of 
verification interfaces was simplified through the use of Cadence SpeedBridge® Adapters for leading-
edge protocols. Deploying the Palladium Incisive compiler also helped save Sharp time and ensure 
quality.  

Furthermore, Sharp leveraged the Palladium III product's FullVision debugging feature, which provides 
full visibility in identifying the bugs in hardware and/or software. Advanced verification techniques, 
such as assertions, are also supported in the Palladium verification environment, which can greatly 
improve product quality and traceability. These features provide Sharp verification teams the required 
verification throughputs and ease of use while minimizing the effort needed to debug the design in a 
system-level environment.  

"Our major goal is the enhancement of customer satisfaction by meeting or exceeding applicable 

http://www.cadence.com/
http://www.ovmworld.org/
http://www.cadence.com/
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industry standards for quality and reliability," said Hiroshi Kubo, division deputy general manager of the 
System Device Division at Sharp. "The Palladium system enabled our new methodology while making it 
easier and faster to build a verification environment than with our traditional system validation with 
breadboards, which we mainly used in the past. The Palladium system has helped to improve our system 
design quality, and we plan to deploy this system-level verification solution to new projects. Ultimately 
it will increase overall product quality with shorter verification time and less development cost."  

With the Palladium environment, engineers can start software development months earlier in the design 
cycle by collaborating with the hardware development team before the actual hardware descriptions are 
finalized or made available in silicon. This enables Sharp's teams to find and eliminate critical bugs that 
may exist at the system level, as well as those on hardware or software.  

"The Palladium series of accelerator/emulators from Cadence is the market segment leader for system-
level verification, and for good reason," said Christopher Tice, senior vice president and general 
manager of system design and verification at Cadence. "Sharp's experience and success using the 
Palladium III series highlights our ability to provide overall project-level value for system development 
worldwide."  

Click here to return to Contents 

Catalog Data Solutions Selected by Northwestern Tools for Online CAD Downloads 
10 February 2009 

Catalog Data Solutions (CDS) announced that Northwestern Tools, Inc. has selected its Online Catalog 
and CAD Download solution to present and download product CAD models online. 

Northwestern Tools, Inc. manufacturers over 2000 quality work-holding & fastening components. 
“Adding CAD Downloads to our web site will save our customers time in specifying and configuring 
our products for their designs,” said Bob Madewell of Northwestern Tools. “As a result we expect to see 
an increase in the number of online sales leads and RFQs.” 

“We are delighted to have been selected by Northwestern Tools for our leading online CAD model 
download solution,” said John Major, CEO Catalog Data Solutions. “Online 3D models are an important 
sales and marketing tool for all industrial suppliers and distributors. With many customers moving from 
2D to 3D CAD systems providing online 3D CAD model downloads saves customers time and often 
‘locks’ products into a design. Conversely suppliers without 3D models on their website are at risk of 
losing customers to their competition who do offer 3D models.” 

Click here to return to Contents 

Cimatron Signs New Multi-Year Deal with Siemens PLM Software FOR D-Cubed Components 
9 February 2009 

Siemens PLM Software and Cimatron Limited of Givat Shmuel, Israel, a leading provider of integrated 
CAD/CAM solutions for the tool-making and manufacturing industries, announced that Cimatron has 
renewed its agreement to use three of Siemens PLM Software’s D-Cubed™ component software 
products – 2D DCM, 3D DCM and HLM – inside their CimatronE suite of integrated CAD/CAM 
solutions. The agreement has also been extended to include support for the 64-bit PC/Windows 
platform. 

http://www.catalogdatasolutions.com/
http://www.catalogdatasolutions.com/
http://www.northwesterntools.com/
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CimatronE offers mold and die designers applications for modeling, electrode design and NC tool-path 
generation. The parametric sketching foundations of CimatronE’s CAD capability are provided by the 
2D DCM. The 3D DCM is used for parametric part positioning in support of mold and die assembly 
modeling, and the HLM is used for fast and accurate generation of hidden line drawings. 

“The D-Cubed components are widely used across the CAD/CAM application development industry. 
We have been using them since 1997 and it is clear to us that they offer an excellent combination of 
value, functionality and quality for Cimatron and our customers,” said Danny Haran, President and CEO 
of Cimatron. “After a review of our future requirements and options, we are pleased to have secured 
long term access to these important technologies and to extend our use to 64-bit platforms. Factors such 
as ease of integration and high quality support services make a valuable contribution to meeting the 
needs of our customers in the relevant functional areas.” 

“The D-Cubed components have evolved over many years to meet the demanding requirements of a 
large and diverse customer base,” said Bruce Feldt, vice president of Open Tools, Siemens PLM 
Software. “We put our software components through an extensive process of market validation and 
optimization, resulting in a commercial and technical offering that is unmatched in the 
CAD/CAM/CAE/PLM industry. This position is further reinforced today with Cimatron’s renewed 
commitment to our solutions.”  

About PLM Components: Parasolid and D-Cubed 

PLM Components are software tools that promote interoperability in CAD, CAM, CAE and PLM 
applications. Siemens PLM Software develops these components, uses them throughout its own 
applications and licenses them to independent software vendors and end-user organizations. PLM 
Components include the Parasolid® and D-Cubed software products, technologies that provide 3D part 
and assembly modeling, editing and interoperability, 2D/3D parametric sketching, motion simulation, 
collision detection, clearance measurement and visualization functionality. Applications include 
mechanical CAD, CAM, CAE, mold design, sheet metal, AEC, GIS, structural, plant and ship design, 
CMM, reverse engineering and sales configuration. For more information, please visit 
http://www.siemens.com/plm/open.  

Click here to return to Contents 

Datastay PLM Helps the Hydraulic Break Group (HBG) Manage New Product Introduction and the 
Product Catalogue Processes 
2 February 2009 

Datastay Corp announced that the Hydraulic Brake Group (HBG) has chosen to use Datastay PLM to 
manage its new product introduction and product catalogue processes. Through Datastay, HBG will be 
able to drive efficiency and maintain better communication with its customers. 

Joe McIsaac, VP Special Markets, commented "I am very confident that Datastay can provide immense 
value to HBG, its operations and ultimately to our valued customer base. I wholeheartedly expect to 
replicate at HBG the achievements that I have witnessed at other organizations using Datastay" 

HBG will be employing Datastay to manage all product catalogue information and the new product 
introduction processes with the use of specific modules designed for those purposes. Marketing through 
engineering and manufacturing will now be able to streamline their communication processes, reduce 
data management costs and gain tremendous operational insight through Datastay’s reporting facilities.  

http://www.cimatron.com/
http://www.siemens.com/plm/open
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To learn more about HBG please visit http://www.qualitorinc.com/divisions and for more information 
about Datastay Corp please visit http://www.datastay.com.  

Click here to return to Contents 

Elie Tahari Uses IBM Technology to Target New Customers, Identify New Fashion Trends 
6 February 2009 

Global fashion designer, Elie Tahari, announced that the company is using IBM business intelligence 
technology to help gain greater visibility into customer buying habits, merchandising, and supply chain 
to make better use of information and become more responsive to customer needs. Since implementing 
the system, the retailer has been able to more effectively target new customers and boost sales by more 
than 10 percent, while cutting operating costs.  

As a fashion designer with global operations, Elie Tahari's collection changes from season to season 
throughout the year. It was critical for the retailer to get better visibility into their supply chain to keep 
up with customer demand for changing clothing line based on season's trends and geography. With the 
new business intelligence solution, Elie Tahari now has been able to achieve more than 30 percent 
savings in managing their supply chain and transfer of merchandise from warehouse to the stores.  

In today's new economy, retailers are challenged to attract new customers and create advocates for their 
brand while driving down costs. If the right merchandise is placed in the wrong location, such as in the 
back room, instead of the front of the store, retailers risk not only losing short-term profitability, but 
long-term consumer loyalty and interest. Through the use of advanced real time analytics, Elie Tahari 
has successfully been able to address this challenge and address the new shopping paradigm.  
To date, the solution has helped Elie Tahari employees gain better visibility into all of their critical 
business information, such as trends around customer orders. The software helps identify best selling 
sizes across product lines, popularity and demand for a particular item, or colors in fashion for the 
season. Based on gaining visibility into customer demand from previous years, they are now able to 
predict upcoming demands -- for example, the retailer can now anticipate a high demand for "yellow 
halter dress" for the spring season in New York and would now be able to get the right amount of 
dresses with the right sizes available in stores in New York.  

In addition, the IBM software also helped reduce the risk of manual reporting errors by moving to a new 
electronic system. In the past, it would take days for information to be manually compiled. That 
information is now updated every 5 minutes and can be viewed by all departments across the company, 
irrespective of location in any part of the world. With real time access to information across their stores 
worldwide, channels and supply chain, retail managers, designers and merchandisers now have detailed 
information on buying patterns in different parts of the world, so they can ensure they have the optimal 
assortment of merchandise to satisfy customer needs.  

"The IBM business intelligence system has significantly helped us gain visibility into our customers’ 
needs. With efficiencies that have been brought into our day-to-day transactions, this system has saved 
Elie Tahari several millions of dollars annually and has paid for itself many times over," said Nihad 
Aytaman, director of business applications, Elie Tahari. “IBM technology has helped us bring the kind 
of innovation in the high fashion industry that is helping us position ourselves better than the 
competition by creating brand loyalty for our products."  

To cope with intensifying competition and global expansion of its business, Elie Tahari put a new focus 
on driving business efficiency and cutting costs while building loyal customers as advocates for their 
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brand. The retailer needed to gain deeper insight into what products were selling and what customers 
were reacting to in their regional stores, in order to develop more strategic and customized sales and 
promotion campaigns. As a result, the retailer turned to IBM business intelligence (BI) software to give 
a 360 degree view of all information, from sales to production, and help all systems and departments 
connect with one another in near real time.  

With the new technology, running on IBM Cognos BI and eServer iSeries, Elie Tahari is fulfilling its 
expansion goals to serve several key international markets, including Kuwait. The new solution has 
enabled the global sales team to have instant access to unified and standardized reports to meet shifting 
customer needs.  

New Intelligence Helping Improve Sales  

With real time access to information across their stores, channels and supply chain, retail managers, 
designers and merchandisers now have detailed information on buying patterns as well as market trends, 
so they can ensure they have the optimal assortment of merchandise to satisfy customers. The BI system 
effectively allows Elie Tahari to create new intelligence by presenting a unified view of all the 
information available in different systems, which can then be put to use for smarter decisions around 
market demand and specific customer needs.  

Prior to implementing IBM Cognos BI, employees often had to run several reports from different 
systems and manually try to piece the information together to make sense of trends, market demands, 
financial and product availability. This was not only time consuming but also left room for errors since 
the combined information was never put together in a timely manner. By the time manual reports were 
compiled, a lot of new data had been generated or changed in the systems which made the manually 
prepared excel sheets obsolete.  

Now, the business intelligence system built on IBM technology not only provides business information, 
but provides on-line access to the company’s key transactional systems – orders, warehouse, financials, 
production, point-of-sale and channel sales. Sales associates searching for specific stock across the 
distributed supply chain can now pinpoint the item in need, determine the location, and order new 
shipments to minimize the financial impact of carrying out-of-stock merchandise. As an added bonus, 
the system also incorporates pictures and PDF files into reports so managers can see actual images of 
merchandise -- a critical factor in the high fashion apparel industry.  

The IBM Cognos BI solution also gives the retailer a consolidated view of production, sales, 
distribution. Employees can anticipate problems by drilling down if the garment is off schedule and 
understand supply and demand cycle ahead of time. Elie Tahari employees have the combination of up-
to-the-minute creative designs and product process that enable early detection, fast reaction and quick 
execution based on anticipated trends.  

"In today's economic times, retailers must adapt to the changing consumer behaviors to attract new 
shoppers and create more advocates while driving down costs, and creating new value," said Ambuj 
Goyal, General Manager, Information Management, IBM. "We are committed to the success of our 
clients helping them gain new intelligence into their business operations by creating an information 
agenda and using customer information as a strategic asset to improve business outcomes."  

About Elie Tahari:  

Elie Tahari is a privately held corporation with a global presence in more than 40 countries and in more 
than 600 US stores including free standing boutiques in New York, East Hampton, Las Vegas, Boston, 
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Atlanta, Boca Raton and Bal Harbour. To see the latest from the Elie Tahari Collection, please visit 
http://www.elietahari.com.  

Click here to return to Contents 

Frontier Wind Selects MSC.Software's SimEnterprise Suite to Bring Innovation to Wind Turbine 
Design 
9 February 2009 

MSC.Software announced that Frontier Wind, LLC has selected several MSC.Software solutions 
including the SimEnterprise solutions, SimManager and SimXpert, and MD Adams. Through the use of 
these simulation solutions, Frontier aims to develop more robust products, lower warranty costs and, 
through lean engineering and best practice re-use, increase profit margins. 

The U.S. Department of Energy aims to increase the contribution from Wind Energy to supply 20% of 
the US electricity needs from its current level of 1.6% by the year 2030. This provides both a huge 
opportunity as well as a challenge as wind turbine manufacturers face the task of constant innovation 
under increasing market pressure. To meet these challenges, Frontier Wind has turned to MSC.Software 
to provide advanced analysis of turbine blades, including composite designs subject to a diverse set of 
loads and environmental conditions, and to create re-usable templates to accelerate the simulation 
process using Frontier Wind's best practice methods. This will enable Frontier Wind to reduce physical 
prototyping and testing requirements and thus, cut development time and costs. 

"We strongly believe in simulation's ability to allow us to reduce the substantial costs of physical 
testing," said John McCoury, Vice President of Engineering, Frontier Wind. "MSC.Software are leaders 
in their field and their multi-discipline SimEnterprise solutions allow manufacturers to simulate more 
effectively, efficiently and accurately by taking advantage of best practice capture and reuse with 
templates, therefore allowing us to optimize design through simulation." 

"We are excited to work together with Frontier Wind to meet the ambitious and exciting challenges 
facing the wind energy industry," said Bill Weyand, Chief Executive Officer, MSC.Software. "Frontier 
Wind recognizes that in order to meet these challenges, they must innovate and they have selected our 
products to allow them to use simulation early in the product development process rather than the back 
end, enabling them to optimize their designs and meet the innovation demands of their industry." 

Click here to return to Contents 

Grant County Public Utility District Selects Autodesk Utility Software 
10 February 2009 

Autodesk, Inc. announced that Grant County Public Utility District (Grant PUD) has selected integrated 
Autodesk utility solutions to design and manage the utility's electric distribution and fiber 
telecommunications networks. Using Autodesk software will help Grant PUD to design their networks, 
help reduce operating costs to maintain the networks, and provide the utility with a strong foundation for 
future growth. 

A publicly owned utility in the Pacific Northwest, Grant PUD serves 44,000 retail electric customers, 
generating over 80% of electricity from hydropower, and nearly 4,400 fiber optic network subscribers. 
Like many other utilities its size, Grant PUD is experiencing increased workloads due to growth and 
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requirements to refurbish its aging infrastructure, such as installing over 50 miles of feeder rebuild. 
After a thorough evaluation process, Grant PUD chose Autodesk utility solutions -- including Autodesk 
Utility Design (AUD) for its design work and Autodesk Topobase software for its infrastructure model 
management.  

"We chose Autodesk because their commercial off-the-shelf (COTS) utility solutions are ideal in 
helping us meet our long-term business needs," said Tony Webb, Director of Customer Service at Grant 
County. "We are long time users of Autodesk software -- we started using AutoCAD in 1985 -- and it 
was a natural progression for us to migrate to Autodesk utility solutions. Our familiarity with AutoCAD, 
and the fact that many consultants and contractors we work with use Autodesk design software, means 
we can get up to speed quickly and take advantage of future enhancements more easily. The open, 
flexible solutions Autodesk provides will also break down information silos and integrate our network 
database with our existing business systems." 

Previously, Grant PUD's design processes relied on a variety of systems that made it difficult to leverage 
engineering design information across GIS, work management and material ordering systems. With 
Autodesk software, Grant PUD employees across all departments will be able to access and query an 
intelligent infrastructure model for information about their network. Once implemented, the new system 
will help the utility to increase control and interactivity among key operations, including customer 
service, engineering, right-of-way, warehouse and dispatch. The software will also provide 
interoperability with Grant PUD's new financial and work order systems.  

"Public utilities like Grant PUD have selected our infrastructure modeling solutions because we 
understand utility design and how to make use of valuable design information across the network 
lifecycle," said Bill Goodson, vice president, Autodesk Government. "With Autodesk utility software, 
Grant PUD will add more intelligence to their work processes to create, refurbish, and maintain their 
network assets. This will help reduce their operating costs and improve their customer service levels."  

Click here to return to Contents 

IFS Applications Selected by Engineering Contractor Sørco 
9 February 2009 

Sørco AS, one of Norway’s largest independent engineering companies, has selected IFS Applications 
to support growth and expand the business into more complex delivery projects. The contract includes 
licenses and consulting services. 

Project-centric Sørco AS, headquartered in Norway and with a subsidiary in Poland, operates within the 
Norwegian oil and gas sector. The company, whose core competence is within design and project 
management, specializes in modifying oil and gas facilities in operation. 

Sørco has moved from being a supplier of engineering services toward being a supplier of complete and 
larger EPCI (Engineering, Procurement, Construction and Installation) projects. This means moving 
toward much higher requirements for control of the five key project-centric elements; time, risk, cost, 
cash and resources. 

In line with this strategy, Sørco has bought IFS/Engineering Register™ to update and harmonize its IT 
solutions for EPCI projects. This project started in January and will be finished in June. 

“IFS is well known in our industry for broad engineering capabilities and standard integration tools, and 
comes with a setup based on NORSOK (Norsk Sokkels Konkurranseposisjon)*. In addition to 
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functionality, IFS’ extensive experience in our industry was important. The functionality in 
IFS/Engineering Register is comprehensive, and the solution can easily scale with more EPCI 
functionality, which we plan to implement during 2009. When talking to existing IFS customers, we 
learned that IFS has proven itself as a competent business applications partner with skilled consultants 
and a good product fit for our industry,” Njål Selsvik, Vice President EPCIC at Sørco AS said. 

The solution from IFS provides a set of integrated tools for managing project assets. It facilitates easy 
navigation through engineering structures, for example functional or location breakdowns of structures, 
and provides efficient functionality for creating and maintaining project asset information. Aimed at 
engineering contractors, consultants and operators, it also supports the documentation and engineering 
of facilities in offshore industries and land-based process plants. 

IFS/Engineering Register also supports process, electrical, instrumentation and AEC/piping engineering 
for the full lifecycle of a project, from pilot study through basic design, basic and detailed engineering 
and commissioning, to operation and maintenance. It supports the design of both large new-build and 
modification projects. NORSOK Base Configuration is available for fast-track implementations. The 
software will be the master for all engineering data in a project and will have standard tools to export 
and import data to and from other systems 

“IFS continues to gain momentum in the Oil & Gas industries because we provide an industry-specific 
solution that supports contractors’ key requirements for efficient EPCI processes with a standard 
package,” said Glenn Arnesen, Managing Director, IFS Scandinavia. 

IFS has a strategic focus on the Construction and Contracting Industries, with more than 300 project-
driven customers. 

* The NORSOK standards are developed by the Norwegian petroleum industry to ensure adequate 
safety, value-adding and cost effectiveness for petroleum industry developments and operations. 
Furthermore, NORSOK standards are as far as possible intended to replace oil company specifications 
and serve as references in the authorities’ regulations. 

Click here to return to Contents 

Illuminated Metallic Heart Designed in AutoCAD Pumps Love into Times Square 
12 February 2009 

Designing a 3D heart sculpture, representative of America's love for Times Square, was no simple task, 
so when New York firm Gage/Clemenceau Architects was presented with the opportunity, they turned 
to 3D software from Autodesk, Inc. . 

AutoCAD software and Autodesk Maya software served as the platform to design and construct the ten 
foot heart, which weighs more than two tons and is sheathed in highly reflective, molded and laser cut 
metal sheeting. The metallic surface of the heart reflects the surrounding lights of Times Square, and is 
lit from inside with highly advanced, sustainable LED lighting.  

"When designing the structure, it was absolutely crucial that we use the latest in design technology, as 
we carefully calibrated the design with a mix of materials and lighting effects," said designer Mark 
Foster Gage at Gage/Clemenceau Architects. "The 3D design capabilities of AutoCAD and Autodesk 
Maya gave us the flexibility we needed, and AutoCAD's powerful documentation tools allowed us to 
automate some of the repetitive design aspects for the heart sculpture." 
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AutoCAD allowed the designers to take their initial idea - an object that spreads light through both a 
traditional form and a mirror that reflects it - from concept to reality. Essential to the construction was 
the ability to generate, view and manipulate computer generated 3D models of the sculpture, making it a 
seamless process for Gage/Clemenceau Architects to make material adjustments without having to 
physically maneuver the two ton masterpiece. 

This method of digitally fabricating prototypes for an assembly before construction is revolutionizing 
design practices in architecture, engineering and manufacturing firms. 

The "Valentine to Times Square" was commissioned by the Times Square Alliance as part of its public 
art program. The structure will be on display through Feb. 22 in Father Duffy Square (Broadway and 
47th Street). While the design masterpiece will only be on display for a short time, the high-tech, 
durable and easily assembled sculpture was designed to be effortlessly recycled for future use in another 
venue. 

Autodesk announced AutoCAD 2010, the latest release of AutoCAD in a Webcast last week. The 
software now provides even more power and innovation to help designers, like Gage/Clemenceau 
Architects, document, communicate, explore and customize their design ideas. AutoCAD introduces 
new capabilities to help users tackle their most challenging design problems, including free-form design 
tools, parametric drawing and enhanced PDF support. 

Click here to return to Contents 

Japanese Plant Design Company Continues Long Term Partnership With AVEVA 
9 February 2009 

AVEVA and Shinsei Giken have signed a USD300,000 contract that sees AVEVA supplying more of 
their flagship product - AVEVA PDMS -- to the specialist plant design company.  

Shinsei Giken first subscribed to AVEVA solutions in 1998 and is one of Japan's pioneer 3D plant 
design companies. The company, founded in 1987, has been involved in various new and brownfield 
projects in the nuclear, semiconductor, oil & gas, chemicals and other plant-related industries. Shinsei 
Giken is noted in Japan's power industry for its use of photogrammetry and 3D laser scanning to capture 
as-built data and convert it into fully intelligent PDMS models for revamp and retrofit projects.  

Minoru Nishihara, President, Shinsei Giken said: "The use of AVEVA PDMS has enabled our design 
team to increase competitiveness by raising design and engineering efficiency, a key factor in helping 
our clients to reduce cost."  

Peter Finch, President, AVEVA Asia Pacific, said: "Since establishing our office in Japan 10 years ago, 
AVEVA is proud to have formed long term partnerships with the many engineering and design firms 
such as Shinsei Giken in Japan. Our solution's vital role in these firms has helped push the envelope of 
engineering design technology in Japan."  

About Shinsei Giken  

Established in 1987, Shinsei Giken operates from its headquarters in Tokyo and 2 other branches within 
Japan. The firm employs over 200 people, offering plant engineering and 3D surveying services. Shinsei 
Giken's customers include IHI Corporation, Obayashi Corporation, Kawasaki Heavy Industries, Tokyo 
Electric Power, Mitsui Engineering & Shipbuilding etc.  

Click here to return to Contents 
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Leading Provider of Engineered Sealing and Structural Solutions for the Automotive Industry 
Expands Use of HyperWorks 
5 February 2009 

Altair Engineering, Inc. announced that the French-based provider of engineered sealing and structural 
solutions for the automotive industry, L&L Products Europe SAS, has once again expanded their use of 
HyperWorks. The HyperWorks suite is used for acoustic analysis and structural part optimization with a 
strong focus on crash impact. 

"After an intensive global benchmark of many different CAE solutions, we realized that HyperWorks 
would best suit our needs," said Nicolas Hecker, Buyer L&L Products Europe SAS. "In addition, 
HyperWorks offered the best performance/cost ratio. We were looking for a tool which would provide 
us with solutions to all our requirements and also possess open architecture to allow us to implement 
other products in our development process, when needed. The flexible HyperWorks licensing system 
allows us to use and pay for only the tools we need and yet give us access to a broad range of software 
applications at no additional cost. No other software suite provides such flexibility." 

"From the technical side, we chose HyperWorks because it provides a very user-friendly pre and post-
processor and a good interface to many different crash codes. Thanks to its open architecture, it is not 
only possible to work with the Altair solvers such as RADIOSS, but when needed, we can also use third-
party solvers. This gives us the flexibility we need in our development process. In addition, HyperWorks 
offers the highly valuable optimization tool, OptiStruct, which we use to define optimal design for our 
products," added Frank Braymand, CAE Manager, L&L Products Europe SAS." 

"We are very pleased to see L&L Products increase their use of HyperWorks," said Mauro 
Guglielminotti, Managing Director, Altair Engineering, France. "Simulation and optimization are of 
ever growing importance in the automotive industry. Especially in the area of crash analysis, engineers 
need reliable simulation tools to keep testing and related costs at a minimum. The openness and unit-
based licensing system of HyperWorks allows companies like L&L Products to thoroughly evaluate 
concepts and their permutations in order to develop products faster and save costs." 

Click here to return to Contents 

PERMATECH Relies on KOMPAS for Professional 3D Design 
13 February 2009 

ASCON Group announced the results of successful usage of KOMPAS-3D at PERMATECH Inc., 
recognized global leader in the manufacture of precast refractory components and the engineering of 
molten aluminium handling systems for aluminium casthouse applications. 

PERMATECH began an implementation of KOMPAS-3D professional solutions from ASCON, in 
2007. For many years the company has used classical 2D drafting and design solutions for design 
projects. However in today’s marketplace companies need to react fast, innovate and lead with technical 
innovation, to remain first in the field with customer projects.  

3D Solid Modeling in KOMPAS-3D helped PERMATECH to make its design projects visual and more 
straightforward for customers, to reduce number of corrections and iterations, to proceed even faster and 
to satisfy customers with the highest level of quality. While PERMATECH still uses 2D for drawing, 
release documentation; KOMPAS-Graphic (included in the basic package) provides rich drafting 
functionality and offers parametric changes made in KOMPAS-3D. Using 3D Modeler in conjunction 

http://www.altair.com/
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with 2D gives designers significant advantages in virtual simulation, visualization and optimization of 
modeling during the design phase and can reduce potentially costly errors in finished products. “Simply 
the ability to show our customers what we are proposing at the design stage has brought us to a new 
level of professionalism - we can review projects with clients quickly. In addition, this move enabled us 
to prevent miscommunications and ease collaboration with our manufacturing partners and 
subcontractors.” - said Oscar Nurtaev, Engineer at PERMATECH Inc.  

In today’s economic situation every company looks closely at the cost of services and solutions. Doing 
professional, quality projects at a competitive cost is an important success factor. “All the 3D Modeling 
systems are quite similar and have like functionality, so why should one spend 5 times more money for 
the same result. I am familiar with KOMPAS from my University studies - at that time namely 
KOMPAS-3D V5.11 and KOMPAS-3D V6. Of course, subsequently the software was upgraded and its 
functionality improved, but still it was easy to resume work with version 9 of KOMPAS thanks to the 
easy-to-use and intuitive interface”.  

PERMATECH manufacture all shapes, regardless of size, to exacting customer requirements for 
refractory composition, dimensional tolerance, and surface cosmetics. It is extremely important to 
interact with customers and subcontractors at every stage in a project: from technical specification 
through design to project confirmation and further support. Visibility that gives 3D Modeling 
functionality with CAD solution viewing and compatibility options satisfy this requirement completely. 
“We primarily use the STEP format for data exchange with partners and contractors. Any individual part 
files I receive from my suppliers go directly into my design,” Mr. Nurtaev says, “Importing them is quite 
easy in KOMPAS.” For partners and customers without a CAD system installed, ASCON offers a no 
cost, easy to use KOMPAS Viewer solution. 

Building a leading company in a complex technical environment is a complex task. Choice of powerful, 
stable and efficient productivity tools, including software solutions, is a primary requirement. The 
PERMATECH choice in favour of KOMPAS-3D was based on several factors, an important 
consideration, mentioned by Mr. Oscar Nurtaev was: “The modeler had to do what I needed it to do, and 
KOMPAS delivered that.” 

More information about PERMATECH at http://www.permatech.net  

More information about ASCON and KOMPAS-3D at http://www.ascon.net  

Click here to return to Contents 

Polish Naval Shipyard Gdynia S.A. Further Streamlines Operations with IFS Applications 
11 February 2009 

IFS is conducting the second phase of implementing IFS Applications in Naval Shipyard Gdynia S.A., 
Poland. The implementation will bring the yard increased control, efficiency and competitiveness. IFS 
Applications functionality implemented in the first phase, which ended in March 2008, has already 
brought reductions in cost and delivery times. 

Naval Shipyard Gdynia S.A. is involved in the maintenance, construction, repair, conversion and 
modernization of Navy vessels, commercial and fishing vessels, and technical as well as special-purpose 
vessels. The company also constructs special equipment, products and spare parts. Additionally, the 
shipyard provides special services such as docking, designing, subcontracting, forwarding, storage and 
testing. In May 2007, as a consequence of the range of its operations, the shipyard decided to implement 

http://www.permatech.net/
http://www.ascon.net/
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the latest version of IFS Applications to replace its legacy systems and streamline its operations. 

Naval Shipyard Gdynia S.A. chose IFS Applications because of its strong functionality for critical 
business processes in project-centric industries. The system is currently used by approximately 40 
shipyards around the world, and IFS has demonstrated that it understands the challenges that the 
company faces. Another reason was IFS’ strong presence and ability to implement ERP systems in 
Poland. 

The implementation process was divided into two phases. The first phase, from May 15, 2007 to March 
31, 2008, included financials, purchasing and material management, human resource management and 
payroll. 

Currently, the second phase of the implementation is taking place which largely extends the scope of the 
project and includes sales, manufacturing, project management, document management, and 
maintenance. The second stage is scheduled for completion in the second half of 2009. 

The shipyard has already reported a number of benefits from utilizing IFS Applications. Purchase and 
storage costs have been decreased, and the time from order to delivery has been reduced. 

Currently there are 450 users of IFS Applications at the Naval Shipyard Gdynia SA. 

IFS Applications offers project-centric capabilities for shipbuilders around the globe. IFS functionality 
for project-driven manufacturing, earned value management, and service management allow 
shipbuilders to leverage lean manufacturing and financial processes and comply with government 
mandates. IFS’ shipbuilder customers include STX Europe (Norway, Finland, France, Romania, 
Vietnam, Brazil), Austal and Todd Pacific Shipyards (USA), Babcock Engineering Services and Fleet 
Support Ltd (UK), Ursa Shipyards and Uzmar Denizcilik (Turkey), PT PAL (Indonesia) and Stocznia 
Marynarki Wojennnej S.A. (Poland). 

About Naval Shipyard Gdynia S.A. 

Naval Shipyard Gdynia S.A. is the oldest Polish shipyard, operating since 1922. From the very 
beginning the main task of the Shipyard was repair works of Polish Navy vessels, as well as the 
construction of new vessels. The requirements of the Navy, which developed after 1945, influenced the 
growth of the Shipyard including the modernization of technical equipment and the steady improvement 
of the quality of services, enabling repairs of various types of Navy ships. 

Such modifications turned the shipyard into a modern plant that is capable of fulfilling orders not only 
from the Navy, but also from civil customers. 

The shipyard has major production capacities, impressive construction and technological experience in 
shipbuilding, as well as equipment which enables repairs and construction of both small and large 
vessels, up to 150m long. 

Naval Shipyard Gdynia S.A. has a 2500 t mechanical lift dock with twelve ship work stands as well as 
8000 t floating dock at its disposal. Wharves and piers with a total length of about 2900 m are provided 
with various cranes up to 50 t. The Shipyard also has highly specialised armament and electronics 
workshops. 

Naval Shipyard Gdynia S.A. is involved in the maintenance, construction, reconstruction and 
modernization of Polish Navy vessels, merchant vessels, fishing boats and technical, as well as special-
purpose vessels. The company also constructs special equipment, products and spare parts. In recent 
years, Naval Shipyard Gdynia S.A. has become the technical and repair back-up for the logistics 
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cooperation with NATO sea forces. 

Click here to return to Contents 

PROCESS S.P.A. Upgrades Its Design Technology with PTC CoCreate 
10 February 2009 

PTC announced that PROCESS S.P.A., a woodworking machinery specialist based in Italy, has 
standardized on PTC CoCreate explicit modeling and data management software for product 
development. After conducting a recent benchmark to find the 3D CAD software that would best meet 
its time-to-market product delivery objectives. PROCESS selected CoCreate Modeling™, to help 
improve speed and client responsiveness, and CoCreate Model Manager™ to ensure efficient data 
management and successful concurrent engineering.  

With a record 70 billion Euro in sales revenue from its products, PROCESS faced mounting business 
challenges such as flexibility in the design process, speed in product development and the need to be 
extremely fast-to-market. As a lead supplier of world famous IKEA®, PROCESS sought the best 
solution to meet the demanding time-to-market deadlines set by the home furnishings giant. The high-
quality woodworking machinery PROCESS designs and produces is integral to the successful marketing 
strategy of its popular global customer.  

Benchmarking against Autodesk® Inventor® which was already in use, PROCESS found that the 
explicit modeling software from PTC provides the desired flexibility to make changes throughout the 
entire design process. The lightweight, easy-to-use solution helped Process to optimize its product 
development process from concept through to production. As a result, PROCESS has gained and 
secured the necessary competitive advantage it sought for product development.  

Additionally, PROCESS is using CoCreate Modeling, to design new products while incorporating 
customer feedback throughout the project. The explicit modeling software is valued for its ease-of-use 
and because ideas can be easily integrated into the virtual prototype by any designer at any time. Work 
is passed among the design team to keep up with project demand. These factors help bring products to 
market faster and provide a greater level of transparency for the client throughout the project. PROCESS 
also uses CoCreate Model Manager to manage its CoCreate data and projects. Using CoCreate Model 
Manager, designers access only the right version of the model for modification and further development, 
reducing errors and increasing process efficiency.  

“PTC CoCreate, with its explicit modeling approach to 3D design, helps us meet our customer 
commitment of providing highly innovative, flexible, best-in-class machinery,” said Massimo Mescoli, 
managing director of PROCESS. “With CoCreate, we can continually adapt new ideas and information 
in our digital prototype at any stage during development, while achieving incredible speed in design, 
from concept to production.”  

“We are pleased that PTC CoCreate is a determining factor supporting the dynamic growth of this 
flourishing industry leader,” said Martin Neumueller, CoCreate product management director at PTC. 
“The PROCESS design strategy is executed optimally with CoCreate, ensuring that PROCESS stays 
well ahead of the competition to supply its premier customers worldwide.”  

Click here to return to Contents 
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Schaeffler Group Selects PTC® Product Development System As Global Engineering Platform 
9 February 2009 

PTC announced that in summer 2008 the Germany headquartered Schaeffler Group, a leading supplier 
in the automotive, industrial and aerospace sectors, has selected Windchill as its global engineering 
platform for content and process management. Windchill® was selected to increase efficiency in 
product development by creating a single system for product data and project data management, global 
collaboration and product development process management. The selection of Windchill expands 
Schaeffler's use of PTC's Product Development System (PDS) which has included Pro/ENGINEER®, 
PTC's parametric CAD/CAE/CAM software and its data management counterpart, PTC 
Pro/INTRALINK®. As part of the development partnership, Schaeffler plans to migrate from 
Pro/INTRALINK to Windchill PDMLink®.  

"In 1999, Schaeffler decided to implement a single vendor strategy for the engineering department using 
Pro/ENGINEER," said Markus Rahm, manager IT application development PLM/CAD. "This strategy 
was very successful and now we look forward to replicating that success by standardizing on Windchill 
for our company's global engineering platform."  

Like many large global companies, Schaeffler was facing the challenge of managing increasing product 
complexity while trying to improve overall product development efficiency. Adding to this challenge, 
Schaeffler has a highly disaggregated environment for product development with 66,000 employees at 
180 locations in 50 countries. By standardizing and consolidating on a single engineering platform at all 
three of its business units, the company's goal is to improve product data and project data management, 
global collaboration and product development process management. As a result of the Windchill 
implementation, the company hopes to better meet customer demands, improve product development 
quality and reduce time to market. Additionally, Schaeffler believes that streamlining the company's 
product development processes and establishing a standard for global collaboration will better prepare 
the company for further expansion activities. 

Specifically, Windchill will be used to consolidate engineering data that is being developed and used at 
Schaeffler's over 60 sites worldwide participating in engineering processes. Additionally, Schaeffler 
intends to improve global collaboration, engineering change and control management, variant design as 
well as mechatronic systems development. As a result of the implementation, any authorized member of 
the development team will be able to modify existing master product data independently at development 
site around the globe. By using a single, integral system for product development the company expects 
to significantly advance its data quality initiatives. For the initial period Schaeffler plans to implement 
Windchill for several thousands of users throughout its globally dispersed development sites. 

"We expect Windchill to substantially improve our development efficiency both in simultaneous 
engineering as well as in global collaboration. We are happy to extend the existing partnership with PTC 
towards a long-lasting PLM Development Environment strategy," said Christian Kipf, Manager CAD 
Methods and Support.  

"To be successful and create product differentiation in increasingly competitive global markets, 
companies need to improve their efficiency around product development," said James Heppelmann, 
executive vice president, software products, and chief product officer at PTC. "By standardizing on 
Windchill as the backbone for its engineering platform, Schaeffler will eliminate many of the challenges 
around data quality, global collaboration and data and process management faced by companies with 
less integrated product development environments. We are looking forward to working with Schaeffler 

http://www.ptc.com/
http://www.ptc.com/products/proengineer
http://www.ptc.com/products/prointralink
http://www.ptc.com/products/windchill/pdmlink
http://www.schaeffler.com/
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to help them achieve their short-term and long-term product development objectives." 

Click here to return to Contents 

Solta Medical Meets FDA Compliance With Omnify Software 
9 February 2009 

Omnify Software announced that Solta Medical, Inc. has completed their Software Validation of the 
Omnify Empower PLM system. The validation supports the meeting of FDA (Food and Drug 
Administration) Part 11 of Title 21 of the Code of Federal Regulations (21 CFR Part 11) compliance 
requirements for electronic product data management for the Thermage solution.  

The Thermage product is a Class II medical device and therefore is required to meet stringent FDA 
guidelines. Implementing Omnify and transitioning to electronic processes meant Solta Medical had to 
comply with 21 CFR Part 11 requirements and validate the software. "Omnify provides a controlled 
environment to manage all of our product data and design processes as well as the capabilities to support 
our FDA compliance requirements," stated Andy Kuver, Sr. document control specialist for Solta 
Medical. "Complete history tracking on all changes helps us to comply with electronic audit trails, and 
robust security features guarantee we have valid electronic signatures."  

Mark Blakely, Sr. software quality assurance engineer for Solta Medical, added, "Solta Medical does not 
take shortcuts so we were very diligent with our validation. Because Omnify is a reliable and 
straightforward solution, we were able to show how we use the system and prove that it does what it is 
supposed to do to complete our validation fairly quickly."  

Click here to return to Contents 

Stadtwerke Essen Joins Bentley’s Municipal License Subscription Program to Implement New Multi-
Utility GIS 
10 February 2009 

Bentley Systems, Incorporated announced that Stadtwerke Essen, a German multi-utility that supplies 
gas, water, and wastewater services to the city of Essen, will use Bentley software to implement a 
replacement geographic information system (GIS). The new system, which is being based on Bentley 
sisNET and includes Bentley sisFLOW, Bentley sisIMS, and Bentley sisVIEW, will provide enhanced 
support for Stadtwerke Essen’s designers and field engineers, thematic and statistical analyses for the 
Bundesnetzagentur – the German utilities regulator – and integration with SAP’s ERP system to 
exchange GIS and asset management data. Stadtwerke Essen chose Bentley sisNET for its:  

• Proven track record in deployments by multi-utilities across Germany and Austria,  

• Support for Oracle Spatial,  

• Ability to integrate with other enterprise systems.  

Stadtwerke Essen expects substantial productivity gains from its new GIS. The multi-utility will access 
its new software through Bentley’s Municipal License Subscription (MLS) program, which it joined for 
a period of five years.  

“Our previous GIS had reached the end of its life,” said Herr Thomas Reineck, manager, technical data 
services, Stadtwerke Essen. “After rigorously testing and benchmarking a number of competing 

http://www.omnifysoft.com/
http://www.solta.com/Pages/default.aspx
http://www.omnifysoft.com/products
http://www.fda.gov/
http://www.omnifysoft.com/solutions/Compliance.aspx
http://www.stadtwerke-essen.de/
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products, we determined that Bentley sisNET was the best technology for us to use in developing our 
replacement system. In order to deliver low-cost, reliable and safe utility services to our customers, we 
require a GIS that will let us work at maximum efficiency.”  

Reineck continued, “Once we made the decision to go with Bentley software, we further determined that 
the easiest and most cost-effective way to access this technology was to join Bentley’s innovative MLS. 
Being able to download the full range of Bentley software on demand and deploy it immediately – rather 
than contending with a lengthy budget approval process each time we need a new piece of software – 
gives us the flexibility and agility to better succeed in today’s highly competitive business 
environment.”  

Stadtwerke Essen will deploy MicroStation for design and engineering and Bentley sisNET as a GIS to 
deliver documentation and facilities management for its three networks. In addition, it will use Bentley 
sisIMS to publish GIS and engineering data via the web to nontechnical users, and deploy Bentley 
sisFLOW to integrate the information with work-management systems. Bentley sisVIEW is the multi-
utility’s choice for offline access to GIS and engineering data used by field engineers.  

For additional information about Bentley’s electric and gas utilities solution, visit 
http://www.bentley.com/Electric.  

For additional information about Bentley’s MLS program initiative and software or to contact a Bentley 
representative, visit http://www.bentley.com/MLS.  

Click here to return to Contents 

Swedish Nuclear Fuel and Waste Management Co. Maintains Spent Nuclear Fuel Facilities with IFS 
Applications 
12 February 2009 

The Swedish Nuclear Fuel and Waste Management Co. (SKB) will implement IFS Applications to 
maintain its facilities. The principal supplier is Logica, with IFS providing certain services and the 
maintenance software for the project. 

SKB is responsible for managing the spent nuclear fuel produced by Swedish nuclear power stations. 
The company today operates an interim storage plant, Clab, in Oskarshamn, Sweden. An encapsulation 
plant is being planned in Oskarshamn. In 2009, SKB will select either Oskarshamn or Forsmark, 
Sweden, as the location for the final repository for spent nuclear waste. 

The demands on safety, quality management, risk management, technological development, and 
documentation are very exacting, and as SKB is now approaching the industrial phase of building and 
operating major facilities, the demands on IT support also increase. SKB will implement IFS 
Applications components for maintenance, purchasing, inventory, and document management. 

In 2007, IFS and Logica entered into closer collaboration to jointly penetrate selected industries in order 
to increase sales of Logica’s consulting services and IFS Applications components for manufacturing, 
after sales service, and maintenance. Currently, the companies collaborate on ERP implementations and 
operation at Saab, SSAB, Tomra, Munters, Iggesund, Scania, REC, among others. 

”The agreement with SKB further strengthens our partnership with Logica,” said Glenn Arnesen, 
managing director of IFS Scandinavia. “Our collaboration gives our customers greater freedom and 
access to complementary sets of competence, and we benefit from Logica’s strong position in the Nordic 

http://www.bentley.com/Electric
http://www.bentley.com/MLS


CIMdata PLM Industry Summary 

 Page 63 

Region. Logica has driven the sales process in this deal.” 

IFS prioritizes the energy and utilities industry and has more than 140 customers involved in power 
generation, transmission and distribution as well as water and sewage. These include the world's largest 
hydropower plant, Three Gorges (P. R. China), nuclear power plants OKG (Sweden), PBMR (South 
Africa) and Qinshan (P. R. China), grid operators such as Svenska Kraftnät (Sweden), Statnett (Norway) 
and TenneT (The Netherlands) as well as distributors such as Vattenfall (Sweden) and Hafslund 
(Norway). Reliable and safe asset management and workforce management are critical processes in the 
energy and utility industry, to which IFS has provided solutions for more than 20 years. 

About SKB 

In the 1970s, the Swedish nuclear power companies jointly founded The Swedish Nuclear Fuel and 
Waste Management Co. (SKB), which is tasked with managing and disposing of radioactive waste from 
Swedish nuclear power stations in compliance with the highest standards for human and environmental 
safety. SKB reported net revenue of SKB SKr 1.2 billion in 2007 and had 321 employees. SKB is 
owned by Vattenfall AB, E.ON Kärnkraft Sverige AB, OKG Aktiebolag and Forsmarks Kraftgrupp AB. 
The company holds ISO 9001 and ISO 14001 certification. 

Click here to return to Contents 

Topson Downs Selects NGC’s e-PLM® and e-SPS® Software for Integrated PLM and Global 
Sourcing 
12 February 2009 

NGC® (New Generation Computing®) announced that Topson Downs, a private label manufacturer of 
women’s and children’s apparel for the industry’s leading retailers, has selected NGC’s e-PLM and e-
SPS software as an integrated, end-to-end solution for PLM and global sourcing.  

e-PLM and e-SPS will provide a strategic platform for Topson Downs’ continued growth, while 
centralizing communications, streamlining operations, eliminating redundancies and transforming 
overall efficiency. While Topson Downs has experienced exponential growth in recent years, the 
company faced challenges in managing the communications and production flow of its high-volume, 
rapid response apparel business. Topson Downs began searching for a solution that could help it better 
manage the product lifecycle across multiple divisions and product lines – and the search led directly to 
NGC. 

Together, e-PLM and e-SPS form the industry’s first, most widely installed and most comprehensive 
solution encompassing the entire product lifecycle for apparel, footwear and accessories. e-PLM and e-
SPS cover every step of the complex design/production process – from design concept through sourcing 
and product quality, to receipt at the DC – with a web-based solution that centralizes information, 
enhances collaboration, and streamlines workflows to transform the product lifecycle. 

NGC’s software will enable Topson Downs to provide fast turnaround, become a more agile company, 
and maintain the highest design and production quality standards for its customers, without adding 
additional staff. “In today’s economy, it’s critical for apparel companies to do more with less, and to 
streamline operations and improve efficiency wherever possible,” said Jill Spielman, CFO, Topson 
Downs. “NGC’s software enables us to do that, while also improving gross margins and lowering costs.” 

With e-PLM and e-SPS, Topson Downs can: 

http://www.topsondowns.com/
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Gain speed to market. NGC’s web-based, centralized information management will eliminate islands 
of information and redundant data, ensuring that everyone involved in design, production and 
manufacturing has the latest information. “With NGC’s software, everyone can go to one place and get 
all the information they need,” Spielman said. As a result, Topson Downs can shorten the product 
lifecycle, allowing the company to postpone style decisions until the last minute. With real-time 
visibility and collaboration, Topson Downs can also respond quickly to customer changes, communicate 
information to the factories and make adjustments as needed at the factory level.  

Streamline operations, improve efficiency across all divisions. With e-PLM and e-SPS, Topson 
Downs can standardize its procedures across every division and eliminate any inefficiencies in the 
decision/production processes. By replacing inefficient supply chain management tools such as 
spreadsheets and emails with NGC’s web-based solution, Topson Downs will improve productivity at 
every level, from design to production. 

Drive future growth. e-PLM and e-SPS will easily scale to meet Topson Downs’s future needs, 
allowing the company to expand its business to meet increased demand from its customers.  

“Topson Downs has an impressive customer base of leading retailers, and e-PLM and e-SPS are the 
ideal tools for helping the company thrive even in the midst of a difficult economy,” said Alan Brooks, 
president, NGC. “NGC is excited to be working with Topson Downs, and we look forward to a 
successful partnership.” 

Click here to return to Contents 

ZEMAX Relies on TransMagic for Precise CAD Data Repair 
10 February 2009 

TransMagic Inc. announced that ZEMAX Development Corporation, developers of ZEMAX optical 
system design software, utilizes TransMagic as its 3D mechanical CAD data repair and translation 
solution.  

Optical system design often includes importing 3D mechanical CAD files into ZEMAX for opto-
mechanical stray-light analysis, LED illumination system design and other optical design tasks. Before 
importing design files into ZEMAX, the geometry must form ‘watertight’ solid models. Any gaps 
between surfaces can cause errors in optical analysis. TransMagic precisely repairs and optimally 
conditions CAD data from all major CAD applications for translation into ZEMAX.  

“Our customers struggle with the handover between mechanical and optical engineering – they are 
optical engineers and not experts in CAD. Mechanical CAD packages are three orders of magnitude 
coarser resolution than what is needed for optical design and errors in mechanical designs may not be 
apparent in the CAD package,” says Mark Nicholson, Vice-President, ZEMAX Development 
Corporation. “TransMagic is able to simply explain what is wrong with a badly-formed CAD file and 
then easily repair the file with a high resolution before importing into ZEMAX. CAD files repaired by 
TransMagic are imported into ZEMAX with no problems.”  

"TransMagic resolves critical geometry issues in design files for the optical industry as well as energy, 
medical and manufacturing industries," said Todd Reade, President of TransMagic. "We offer real 
solutions that enable designers to perform their jobs more efficiently and to get their products to market 
faster."  

TransMagic software reduces the unnecessary delays and expenses associated with redrafting models, 

http://www.ngcsoftware.com/
http://www.zemax.com/
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outsourcing file translations and sharing design data. Visit http://www.transmagic.com for a free trial 
download.  

Click here to return to Contents 

Product News 
Actify Breaks the Mold With Nintex Partnership 
9 February 2009 

Actify Inc. announced at SolidWorks World 2009 that it continues to expand its reach beyond the 
Viewer market. With a newly forged technology partnership with Nintex, a leading global innovator of 
software products that extend Microsoft technology, Actify proves that it has not missed a step in its 
continued efforts to enable product data collaboration across the extended enterprise.  

Historically known for its 3D viewing capabilities, Actify has recognized the need for their customers to 
not only be able to use product data during collaboration, but to also be able to find the pertinent data 
efficiently, and safely share that data inside and outside the firewall. Furthermore, Actify recognizes 
their customers wish to manage that data during the process. Actify's partnership with leading 
technology firms like AirZip to integrate Intellectual Property protection and like Nintex to integrate 
workflow with the DesignShare™ platform provides users with a complete solution. Nintex Workflow 
2007 technology enables users to create intricate workflow processes from within the DesignShare 
Foundation SharePoint environment, allowing organizations to not only automate business processes 
and SharePoint administrative tasks, but also track .3D and Native CAD files.  

"By packaging our Nintex Workflow 2007 solution with Actify's DesignShare platform, both of which 
are based on Microsoft Office SharePoint Server 2007 technology, mid-market manufacturers have a 
product data collaboration solution tailored for their specific needs. We see the benefits of workflow 
being quickly attained by Actify's customers," says Brett Campbell, VP and Co-founder of Nintex.  

"In today's economic environment, more and more companies are focusing on exactly how any capital 
purchase is going to impact the top or bottom line of the business," said Chris Jones, President of Actify. 
"Every purchase must directly link to a business benefit -- be it cost reduction or improving efficiency. 
Actify continues to deliver products that are designed to meet these needs and empower workers with 
the collaborative capabilities to find, use, share, and manage their data in a secure, accurate, and cost-
effective way that is sure to improve their company's operating margins. Alliances with partners like 
Nintex, strengthens Actify's position as a global leader and ensures customers that they are being 
provided with the solutions they need to succeed."  

Click here to return to Contents 

Aras Delivers Advanced Search Capabilities from GlobalSpec and Microsoft Live Search Embedded 
in Enterprise PLM Software Suite 
9 February 2009 

Aras® announced at SolidWorks World 2009 the release of advanced search capabilities embedded in 
the Aras Innovator suite for enterprise Product Lifecycle Management [PLM]. The new Aras search 
functionality provides additional Software+Services options where queries submitted in the Aras on-
premise enterprise PLM software access cloud-based search services in Microsoft Live Search and 

http://www.transmagic.com/
http://www.actify.com/
http://www.nintex.com/
http://www.aras.com/
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GlobalSpec, the most comprehensive engineering part, product, and specification database on the Web. 

With the new Aras search functionality product development teams have the most powerful enterprise 
PLM software search capabilities ever available: 

• Parametric searching on GlobalSpec’s PartFinder and SpecSearch® which access a library of over 
24,000 OEM and distributor product catalogs spanning more than 180 million parts in 2.3 million 
product families 

• Full text searching on GlobalSpec’s Engineering Web vertical search engine index covering hundreds 
of millions of pages of product development content including engineering articles, technical research 
papers, material properties, product patents, standards, and more 

• Web searching using Microsoft’s Windows Live Search for instant access to the Internet 

• Enterprise searching using Windows Search 4.0, the next generation Microsoft enterprise search with 
the fastest performance available and support for a wide variety of languages including Chinese, French, 
German, Japanese, Russian, Spanish, and more 

Aras search capabilities include the ability to save frequently used searches to My Saved Searches for 
additional convenience and instant reference. Complicated searches that are commonly conducted across 
the enterprise can be saved and shared to all users without creating custom reports to provide quick 
access to information such as “currently active engineering change orders” and “supplier qualification 
status”. 

“GlobalSpec is committed to providing the most comprehensive, accurate, and easy to search source of 
engineering, manufacturing, scientific, and technical information on the Web,” said Jeffrey Killeen, 
Chairman and CEO of GlobalSpec. “With advanced search from within the Aras PLM software solution 
out to the GlobalSpec online information services we are helping companies around the world reduce 
the cost and time it takes to bring new products to market.” 

“Our introduction of cloud-based search capabilities brings the power of the Web to the enterprise PLM 
software environment so that engineering professionals can locate product information more quickly and 
cost effectively than previously possible,” said Peter Schroer, Chairman and President of Aras. “In 
seconds a user can search millions of parts, BOMs, drawings, data sheets, specifications, suppliers, and 
quality information to find the right part at the lowest cost.” 

To learn more and begin using the advanced search services in the Aras enterprise open source PLM 
software visit: http://www.globalspec.com/Supplier/Profile?vid=198014&Comp  

Click here to return to Contents 

Autodesk Announces New Infrastructure Modeling Software for Utilities, Telecommunications and 
Governments 
9 February 2009 

In a virtual press conference on Friday, Autodesk, Inc. announced new Infrastructure Modeling software 
products, which help users in utilities, telecommunications organizations and government agencies 
improve the design and management of their infrastructure. Autodesk's portfolio of products -- including 
AutoCAD Map 3D 2010, AutoCAD Raster Design 2010, Autodesk MapGuide Enterprise 2010, and 
Autodesk Topobase 2010 -- provides users with an intelligent and comprehensive solution for designing, 
visualizing, simulating and analyzing infrastructure assets and development plans. 

http://www.globalspec.com/
http://www.globalspec.com/Supplier/Profile?vid=198014&Comp
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In Friday's live webcast, Jay Bhatt, Autodesk senior vice president for AEC Solutions, addressed 
technology's critical role in the design and management of infrastructure. By using Autodesk 
Infrastructure Modeling technologies, customers can now aggregate multiple sources of data from CAD, 
GIS and 3D modeling systems -- allowing them to help improve the design of new systems and manage 
already constructed infrastructure more efficiently. 

"Infrastructure Modeling helps professionals build an integrated digital model and make better, faster 
decisions, whether they are designing smart electric utility grids, planning city projects, or managing 
complex telecommunications networks," said Bhatt. "Because Autodesk provides both design and asset 
management solutions, it is uniquely positioned to support the entire Infrastructure Modeling process." 

World-Class Design, Mapping, Data Aggregation and Asset Management Tools 

Autodesk's Infrastructure Modeling software products provide users with world class design, mapping, 
data aggregation and management tools they need across the infrastructure design and management 
workflow. Today, Autodesk announced new versions of the following products: 

AutoCAD Map 3D 2010 

AutoCAD Map 3D 2010 software is an engineering solution for creating and managing spatial data. 
Using open-source Feature Data Object (FDO) data access technology, AutoCAD Map 3D 2010 
software provides direct access to the leading data formats used in design and GIS and enables the use of 
AutoCAD software tools for maintaining a broad variety of spatial information. For the Infrastructure 
Modeling process, AutoCAD Map 3D 2010 brings together geospatial, civil engineering, and utility 
network data into a common CAD environment. New features in AutoCAD Map 3D 2010 include: 

Increased Options for Importing Survey Data--AutoCAD Map 3D survey functionality 
focuses on asset data collection and mapping. This functionality helps users organize, manage, 
and integrate their field collected data within the AutoCAD Map 3D environment. 

Enhanced Data Analysis Capabilities--Seven new overlay operations enhance the analytical 
capabilities of AutoCAD Map 3D 2010 geospatial software. Users can compare or combine 
FDO-connected data stores for improved decision making. 

New Workflow Framework--Using Windows Workflow Foundation, AutoCAD Map 3D 
makes it easy to automate repetitive tasks using a new and powerful workflow framework and 
user interface. This framework makes it easy to build, save, and share simple and complex 
workflows using a visual editor. 

AutoCAD Raster Design 2010 

AutoCAD Raster Design 2010 software extends the power of AutoCAD software and AutoCAD-based 
products by enabling engineers and designers to use scanned paper drawings, maps, satellite images, 
aerial photos, and similar digital imagery within their design projects. With this tool, designers can 
easily turn scanned designs into digital CAD data that can be incorporated into infrastructure models. 
AutoCAD Raster Design 2010 includes the following new features: 

Support for additional AutoCAD Products--Now compatible with AutoCAD P&ID, 
AutoCAD Civil, and Autodesk Topobase software. 

More Deployment Options--Citrix Ready application, enabling deployment via a Citrix 
application delivery environment when used with AutoCAD Map 3D 2010 software. 

Autodesk MapGuide Enterprise 2010 
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Autodesk MapGuide Enterprise 2010 software is a mapping platform for delivering CAD and GIS 
information via the web. It helps to maximize the value of design and spatial data by enabling 
information sharing with customers and internal teams, as well as integrating with enterprise 
applications. Autodesk MapGuide Enterprise 2010 offers improved performance, raster reprojection 
capability, and new FDO providers for Microsoft SQL Server 2008 and GE Energy Smallworld. In 
addition, Autodesk MapGuide Studio 2010, the authoring environment for Autodesk MapGuide 
Enterprise 2010, will be offered free to Autodesk MapGuide Enterprise subscription customers. 

Autodesk Topobase 2010 

Autodesk Topobase 2010 infrastructure model management software provides a single source of 
accurate network information for maintenance, planning, reporting, and integration into asset 
management and operational systems. Built on AutoCAD Map 3D and Autodesk MapGuide software, 
Topobase is an open solution with industry-specific workflows that helps customers reduce backlogs, 
enhance data quality and improve operational efficiency. New features in Topobase 2010 include 
simplified underground asset profile creation tools; enhanced reporting and charting capabilities; 
improved Web performance; and easier and greater control over user access. 

Availability 

Product availability will vary by country. Details and purchasing options will be accessible starting 
March 24, 2009, at: http://www.autodesk.com/purchaseoptions.  

Click here to return to Contents 

Autodesk Unveils 2010 Software Portfolio for Building Information Modeling 
9 February 2009 

In a virtual press conference on Friday, Autodesk, Inc. announced new versions of its software products 
for the architecture, engineering and construction (AEC) industries, which are designed to help increase 
industry adoption of the building information modeling (BIM) process. Updated software in Autodesk's 
BIM portfolio includes Autodesk Revit Architecture 2010 software, Autodesk Revit Structure 2010 
software, Autodesk Revit MEP 2010 software, AutoCAD Civil 3D 2010 software and Autodesk 
Navisworks 2010 software solutions. 

In Friday's live webcast, Jay Bhatt, Autodesk senior vice president for AEC Solutions, and Jim Lynch, 
AEC Solutions vice president of marketing, addressed technology's crucial role in the development of 
infrastructure and transportation and the urgent need for more energy-efficient building practices across 
the construction industry. The pair spoke about the company's new product portfolio for the AEC 
industry and the effort to help project teams across disciplines innovate, analyze energy performance 
and increase productivity. 

"In today's economic climate, firms need interoperable and flexible technology tools for building 
information modeling that can help them deliver projects more quickly and cost-effectively," said Bhatt. 
"The 2010 versions of our software continue to deliver on the promise of BIM by further bridging 
communication between extended design and construction teams. These powerful tools will help our 
customers more efficiently and productively solve their design and construction challenges and do so 
with reduced environmental impact."  

Autodesk's 2010 software portfolio for building information modeling will help enable building 
designers, civil engineers, contractors and the clients they serve to more easily create and profit from 

http://www.autodesk.com/purchaseoptions
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digital design data and better communication across extended project teams. By investing in BIM, AEC 
firms can more accurately visualize, simulate and analyze project performance, appearance and cost, to 
create more resource-efficient buildings and infrastructure, as well as renovate or replace aging 
infrastructure.  

2010 Autodesk Revit Platform 

The Autodesk Revit platform based products for BIM feature an aligned user interface, giving the entire 
range of products a consistent look and feel. 

The updated Autodesk Revit platform also allows a greater level of interoperability for green building 
analysis, providing support for the green building extensible markup language (gbXML) format. 
Updates to the products based on the Autodesk Revit platform include:  

Autodesk Revit Architecture 2010 software (BIM for architects and designers) enables customers to 
more accurately capture early design concepts with improved conceptual design functionality via: An 
intuitive conceptual design workspace to create complex geometry more easily. A new user interface 
(UI) that works the way designers think, providing a smoother and more continuous design workflow. 
Improved interoperability with programs such as AutoCAD Civil 3D 2010 software, Autodesk 3ds Max 
Design 2010 software and Autodesk Inventor 2010 software. 

Autodesk Revit Structure 2010 software (BIM for structural engineers, designers, and drafters) 
integrates a multi-material physical and an independently editable analytical model, to help provide for 
more efficient, more accurate documentation, analysis and design. Users will experience: 

Enhanced conceptual design, modeling and analysis to handle more complex architectural forms. 
Improved user interface with a new customizable ribbon toolbar. Improved performance and 
interoperability, including native 64 bit support. 

Autodesk Revit MEP 2010 software (BIM for mechanical, electrical and plumbing 

engineers) provides customers with optimum tools for system design and building performance analysis 
helping engineers to make better informed decisions. The 2010 release provides new functionality 
including: Native heating and cooling loads analysis enabling MEP engineers to determine the energy 
demands of the building. Enhanced gbXML export with the ability to examine an analytical model of 
the project before exporting to a gbXML file. Improved performance of the application enabling users to 
see significant performance enhancements while handling and working on large project files. 

AutoCAD Civil 3D 2010 

AutoCAD Civil 3D 2010 software, a BIM solution for civil engineering, helps project teams explore 
transportation, land development and environmental projects digitally before they are built. New 
functionality featured in AutoCAD Civil 3D 2010 includes: 

New application menu, ribbon UI and quick access toolbar provide an easier-to-use workspace for better 
productivity. Improved design and analysis functionality enables users to automate design tasks while 
analyzing project conditions to optimize performance.BIM workflow is now easier, with broad support 
for popular formats and interoperability standards, making collaboration with an extended team 
smoother and more effective.  

Autodesk Navisworks 2010  

Autodesk Navisworks 2010 software -- including Autodesk Navisworks Review 2010 software, 
Autodesk Navisworks Simulate 2010 software, Autodesk Navisworks Manage 2010 software and 
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Autodesk Navisworks Freedom 2010 software-- enables design and building professionals to unite 
project contributions into a synchronized model for building information modeling. By enabling team 
members to more reliably share, combine, review and perfect detailed 3D design models of any size or 
format, Autodesk Navisworks applications are an important part of the BIM workflow. Updates to the 
Autodesk Navisworks portfolio include: 

Improved usability gives customers a more productive working environment, and new measuring tools 
and sectioning enhancements help improve workflow. Greater level of interoperability allows for 
enhanced collaboration. 

Autodesk 3ds Max Design 2010 

Autodesk 3ds Max Design software enables architects, designers, engineers and visualization specialists 
to explore, validate and communicate their creative ideas -- from initial concept models to final, cinema-
quality presentations. 

3ds Max Design offers digital continuity with the AutoCAD, Revit and Autodesk Inventor software 
families of products enabling the reuse of design data for visualization. New features in Autodesk 3ds 
Max Design 2010 include: 

More than 100 additional modeling tools help designers explore form making, while 
refining their designs with a new render-quality viewport display. 

Interactive lighting analysis helps users to iterate more quickly, validate sustainable 
solutions and avoid costly mistakes early in the design process. 

An extensive library of particle effects and flicker less rendering improvements to 
simplify communicating a compelling vision. 

Autodesk expects to announce Autodesk 3ds Max 2010 software for entertainment professionals in 
March 2009. 

Availability  

Product availability will vary by country. Details and purchasing options will be accessible starting 
March 24, 2009, at http://www.autodesk.com/purchaseoptions.  

Click here to return to Contents 

Berkeley Design Automation Announces AFS Nano — 5x-10x Faster SPICE for Only $1,900 
10 February 2009 

Berkeley Design Automation, Inc. announced Analog FastSPICE Nano™ (AFS Nano), the industry’s 
fastest SPICE simulator for block-level verification. AFS Nano delivers foundry-certified true SPICE 
accuracy for DC, AC, transient, and Monte Carlo analyses, and it is available immediately for only 
$1,900 for a 1-year time-based license. 

Integrated circuit designers have used the same “traditional” SPICE simulators for 10 to 30 years. 
Developed for micron-scale circuits with hundreds of transistors, these simulators severely limit 
designer efficiency, especially on nanometer-scale highly nonlinear blocks. AFS Nano enables designers 
to work twice as efficiently and perform more rigorous characterization at a fraction of the price. AFS 
Nano verifies blocks with up to 5,000 elements, delivering guaranteed golden SPICE waveforms 5x-10x 
faster than traditional SPICE for even moderately sized blocks (e.g., over 1,000 elements and 1-hour 

http://www.autodesk.com/purchaseoptions
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runtime). Available on Linux® and Solaris™ platforms, AFS Nano seamlessly integrates into existing 
design flows, runs standard SPICE netlists and models, and produces standard SPICE outputs.  

“AFS Nano is a breakthrough in terms of price/performance for a true SPICE accurate simulator,” said 
Dr Alison Burdett, Technical Director of Toumaz Technology. “We already used Analog FastSPICE 
and the Noise Analysis Option for our big analog/RF verification tasks. At this price/performance, AFS 
Nano is an easy choice for our block-level verification. With AFS Nano, designers will be much more 
efficient, and it is extremely affordable.” 

Analog FastSPICE is the industry’s only unified circuit verification platform for analog, mixed-signal, 
and RF design. Always delivering true SPICE accurate results, it provides 5x-10x higher performance 
than traditional SPICE, >1 million-element capacity, and the industry’s only comprehensive noise 
analysis. The AFS Platform is a single executable that uses advanced algorithms and numerical analysis 
to rapidly solve the full-circuit matrix and original device equations without any shortcuts. AFS 
Platform tools include: AFS Nano SPICE simulator, Analog FastSPICE circuit simulator, Noise 
Analysis Option™ device noise analyzer, and RF FastSPICE™ multi-tone periodic analyzer.  

"Leading analog, mixed-signal, and RF design teams from over 50 companies rely on our Analog 
FastSPICE unified verification platform to solve the most difficult verification tasks in the world,” said 
Ravi Subramanian, president and CEO of Berkeley Design Automation. “With AFS Nano, we are 
delivering a compelling price/performance that is easily 5x-10x superior to that for any other SPICE 
simulator for block-level verification. With AFS Nano, our customers will benefit from unprecedented 
efficiency from block-level design through full-circuit verification.” 

Click here to return to Contents 

BlueCielo Releases InnoCielo ImandrA Version 3 
12 February 2009 

BlueCielo ECM Solutions announced that it has released InnoCielo ImandrA version 3. The latest 
version of InnoCielo ImandrA features an improved user interface based on Microsoft DotNet (.NET) 
technology and highly improved performance. 

InnoCielo ImandrA is BlueCielo’s engineering content management solution for IBM FileNet. Ideal for 
the AEC/EPC industry, InnoCielo ImandrA targets project-oriented organizations that require a 
sophisticated engineering content management solution to support all tasks to complete large 
engineering projects.  

Project users create project-related engineering documentation and communicate over or approve design 
data. Other company users view the project-related data within the context of their business process. The 
InnoCielo ImandrA solution for IBM FileNet provides integration with CAD and office software such as 
AutoCAD, Autodesk Inventor, Architectural Desktop and Microsoft Office, and also integration with 
ERP systems. The CAD integration supports Xrefs, hybrids and assembly structures.  

The IBM FileNet platform enables global collaboration if project teams or project members work in 
different locations. Additionally, InnoCielo ImandrA provides Transmittal Management functionality to 
involve customers and subcontractors in workflows, for instance, to get formal customer approval for 
modified drawings.  

InnoCielo ImandrA version 3 offers a significantly improved user interface including configurable 
layouts, dockable navigation panes and tabbed browsing. Users have straightforward access to 
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frequently used documents through the ‘Most recently used’ list, while the ‘Favorites’ list enables users 
to create shortcuts to documents, projects and folders. The application integration has been improved 
with advanced and easy Find capabilities in the open and save dialogs. The InnoCielo ImandrA client is 
modular and the separate modules can be combined into one easy-to-use standard user interface.  

InnoCielo ImandrA version 3 also incorporates a new and powerful viewer with which you can view, 
zoom, compare and print more than 200 file formats, including the latest versions of AutoCAD, 
AutoDesk, MicroStation, SolidWorks and Microsoft Office files. While browsing in search results, 
documents may be viewed instantly by means of the ‘Direct view’ feature. Along with some other 
smaller improvements, InnoCielo ImandrA version 3 contains out-of-the-box reporting tools. Search 
results can be grouped, sorted and filtered by the user, and exported to a printer or Microsoft Excel. 

With the new InnoCielo ImandrA 3 version for IBM FileNet Panagon, the following major benefits can 
be achieved: 

• Improved efficiency through highly improved user interface and improved CAD integration  

• Shorter project lead times through quicker project setup and improved search and view options  

• Better possibilities to comply to internal standards and external regulations  

• Improved collaboration, also with dispersed project teams 

More information on InnoCielo ImandrA version 3 can be found at 
http://www.bluecieloecm.com/products/ici. Case-studies are available on request or at 
http://www.bluecieloecm.com/literature/company.  

Click here to return to Contents 

CoWare and Rambus Announce Unique ESL Architecture Design Environment for Rambus’ XDR™ 
Memory Architecture 
9 February 2009 

CoWare, Inc. and Rambus Inc., specializing in high-speed memory architectures, announced they have 
collaborated on a comprehensive ESL design environment with CoWare Platform Architect for Rambus’ 
XDR™ memory architecture. CoWare will distribute a SystemC model with the flexibility to match 
configurations of Rambus’ XDR memory subsystems. 

Design engineers can now use CoWare Platform Architect ESL environment to do full architectural 
exploration, design verification, and software performance validation when designing with an XDR 
memory subsystem. This solution provides a productivity boost for the design of high-performance 
systems by accelerating the design process as well as enabling parallel development of the hardware and 
software. 

Rambus’ XDR memory architecture transaction level model incorporates the XDR memory controller, 
memory controller interface (PHY), and XDR DRAM devices capable of delivering speeds of 3.2 to 
4.8Gbps. The SystemC models allow thorough system performance analysis of various options for end 
applications, design configurations, and device types. 

“Optimum design of the memory and interconnect subsystem is important to help our joint customers 
achieve their overall design performance goals,” said Tom De Schutter, marketing manager, IP models, 
CoWare. “With today’s reduced design budgets, our customers have only one shot at their design goal. 

http://www.bluecieloecm.com/products/ici
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This development with Rambus enables customers to achieve their performance targets without 
implementing a costly overdesign.” 

“CoWare’s ESL tools have been widely adopted for optimizing design performance on both the 
hardware and software levels,” said Tim Messegee, vice president of Marketing at Rambus. “The 
partnership with CoWare enables easy integration of our XDR memory architecture into the overall 
system platform and allows our mutual customers the full benefit of our XDR memory architecture.” 

Availability 

The SystemC model designed for Rambus’ XDR memory architecture is available immediately from 
CoWare as part of the CoWare Model Library. For more information on this model, CoWare Platform 
Architect, CoWare Model Library, and CoWare’s other products, visit http://www.coware.com. For 
more information on Rambus memory solutions, visit http://www.rambus.com.  

Click here to return to Contents 

Import/Export Within Different CAD Even Easier Now in KOMPAS-3D 
9 February 2009 

ASCON Group realizes importance of supplying its customers with abilities for easy and quick data 
exchange with third parties CAD solutions and pays much attention to it development. Since KOMPAS-
3D V10, users are provided with an extended set of various converters for collaboration with other 
software for design, engineering calculations, preparation of control programs and others in the basic 
version of the software.  

KOMPAS-3D is a professional Mechanical CAD solution, which is perfect not only for 3D Parametric 
Solid Modelling, but also for full-functional 2D Drafting, Design and Release of Documentation with 
KOMPAS-Graphic, system included in the basis version of the software. KOMPAS supports many 
formats for comfortable and effective import and export of data – among them is DWG, one of the most 
widespread one in working with 2D. There is a complete import of data, such as line styles, text styles, 
dimensions, geometrical primitives and any other information that is necessary for user’s work.  

If the user needs to create 3D-models by sketches, then it is enough to copy required elements of the 
model to the sketch preparation environment of 3D model and create a solid according to these sketches 
(at the same time mates and dimensions are also transferred to the sketch environment of 3D part).  

With regards to 3D data exchange, KOMPAS offers all the main and world most popular formats, such 
as IGES®, SAT, STEP, Parasolid and others. There are a lot of examples among ASCON customers in 
machinery, aerospace, defence, automotive, shipbuilding and many other industries, when KOMPAS-
3D is used together with such solutions like Catia. Users are able easy to import a model from the high-
end system to KOMPAS just having saved given model to STEP format. With help of 3D-Model 
Recognition System, which is included in basis version of KOMPAS-3D V10, user recreates the model 
tree automatically. The ability essentially simplifies modification of the imported model and 
considerably reduces time of model reconstruction imported from other CAD systems. This method is 
universal for operation with any three-dimensional models and can be used for data import from any 
CAD software. 

About KOMPAS-3D 

KOMPAS-3D provides effective industrial product development, release of design and drafting 

http://www.coware.com/
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documentation at affordable and reasonable price.  

KOMPAS-3D combines all basic features for Parametric 3D Solid Modelling, full-scale 2D Design and 
Drafting opportunities, special add-ons for photo rendering, motion simulation, kinematic and dynamic 
analysis, import/export from other CAD/AEC/PLM solutions.  

KOMPAS solutions are famous for its powerful functionality in the mid-range CAD segment, easy-to-
use and learn features and comfortable interface, reasonable price and strong compatibility functions. 
During over 19 years history of KOMPAS software solutions over 40 000 seats has been installed.  

Click here to return to Contents 

Just How Green is That Product You’re Designing? 
12 February 2009 

Do you really know how the products you design will affect the environment? 

To help provide the answer, Dassault Systèmes SolidWorks Corp. (DS SolidWorks) introduced software 
that details, in real time, the environmental impact of parts, assemblies, and the design decisions that go 
into them. DS SolidWorks demonstrated an early version of the software yesterday at SolidWorks 
World 2009.  

“Engineers live to solve problems, and they are in a uniquely powerful position to make a positive 
impact on the environment,” said Rick Chin, director of product and marketing innovation for DS 
SolidWorks. “The impact of the decisions engineers make can be magnified thousands of times or more, 
given the number of people that use their products and how long those products are used. We’re 
providing designers and engineers with valuable information for making good decisions that 
significantly reduce the environmental impact of the products they create.”  

The software, code-named “Sage,” will be available in two product forms with this fall’s release of 
SolidWorks 2010: an “Xpress” version included with every license of SolidWorks and a “Professional” 
version. Both the Xpress and Professional products will display a dashboard at the bottom of the 
SolidWorks user interface that provides information about a design’s prospective carbon footprint, air 
impact, water impact, and energy consumed in manufacturing. The Professional version will roll up the 
impact of an entire designed product across its environmental life cycle and also include information on 
energy consumption throughout a product’s usage phase.  

“Sage” is the only CAD-integrated software to provide a comprehensive view of a design’s 
environmental impact. Its analysis, for example, accounts for where the product will be manufactured 
and used. This determines environmental factors such as: where and how raw material is mined; 
transportation impacts; energy production (e.g., coal, nuclear, hydroelectric, etc.); and power 
consumption. This comprehensive view increases engineers’ confidence that their decisions don’t have 
hidden negative impacts and that they aren’t overlooking any positive impacts.  

DS SolidWorks partners with PE Americas  

“Sage” was developed in collaboration with Germany-based PE INTERNATIONAL and PE Americas, 
its U.S. division. PE International is the largest and oldest network of sustainability experts in the world. 
PE International has performed product life cycle assessments for two decades, gathering detailed data 
about materials and processes to perfect its impact models.  

“Sage” is built on PE International’s GaBi software, the world’s most comprehensive tool for 

http://www.pe-international.com/
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quantifying the environmental performance of materials, processes, products, and infrastructure, with 
more than 100,000 impact scenarios. It gauges sustainability from a wide number of perspectives, 
including greenhouse gases, energy, most environmental impacts, life cycle cost, and social impacts.  

“Our products and experience show up in ‘Sage’ in two ways, its remarkable ease of use and the 
credibility of its calculations,” said Nuno da Silva, managing director, PE Americas. “It’s all about the 
data. If you don’t have great data, the results are meaningless. We’ve spent 20 years counseling 
companies all over the world, gathering data, and using it to refine our life cycle assessment models.”  

Baselines, drill-downs, and reports  

“Sage” will let designers and engineers create a “baseline” design from which to compare every new 
design with an eye on reducing environmental impact. As the designer selects a different material, 
process, or design approach, the impact reflected on the dashboard changes.  

Designers and engineers will have the ability to drill into the dashboard data. If the carbon impact is 100 
tons, for example, they may learn that 50 percent of that stems from material choice, 40 percent from the 
manufacturing process, and 10 percent from the end-of-life disposal. A lower-impact material could 
reduce the carbon footprint. The product will produce comprehensive reports useful throughout the 
enterprise with senior executives, sales, marketing, procurement, and others.  

“We’ve made a good-faith effort to honestly represent the most significant factors in sustainability,” said 
Chin. “The goal is to give designers and engineers solid, actionable information with which they can 
confidently make sound design decisions. Although everybody has heard terms like carbon footprint, 
nobody really knows the magnitude of their own impact in terms of carbon and beyond. We’re giving 
designers and engineers a snapshot of this without requiring extra work.”  

For more information on SolidWorks and sustainable design, visit: 
http://www.solidworks.com/pages/minisite/SustainableResource/index.html.  

Click here to return to Contents 

Latest Magma Quartz DRC and Quartz LVS Release Offers Significant Runtime Improvement and 
Compatibility With Third-Party Physical Verification Tools 
9 February 2009 

Magma® Design Automation Inc. announced the availability of new versions of Quartz™ DRC and 
Quartz LVS physical verification tools, with enhancements that include significantly faster runtime and 
the ability to read files directly from third-party physical verification tools. The new file-reading ability 
reduces the effort and cost associated with adopting the Quartz products. With this new release, Magma 
has made it easier for users to take advantage of the Quartz tools' advanced technology to dramatically 
accelerate verification.  

Quartz DRC and Quartz LVS are architected to process integrated circuit (IC) designs of any size, at any 
technology node, in the least amount of time. Magma's is the first truly scalable physical verification 
solution, able to provide turnaround time that is up to an order of magnitude faster than existing 
solutions by leveraging existing computer resources. The Quartz tools are fully compatible with third-
party IC implementation flows and can read file formats used by traditional physical verification tools. 
When integrated with Magma's Talus® platform for digital implementation, Quartz DRC and Quartz 
LVS offer additional time savings by eliminating the need to stream data between the implementation 
system and the physical verification tool.  

http://www.solidworks.com/pages/minisite/SustainableResource/index.html
http://www.magma-da.com/
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The latest release of the Quartz DRC/LVS products also offers an enhanced power/ground short-
detection capability that pinpoints the exact location of shorts rather than just the path, as well as 
provides the ability to detect multiple shorts with a single run. This makes shorts easier to correct and 
speeds full-chip debug.  

Design services consultancy Fastrack Design, a long-time user of Magma software, has qualified the 
new Quartz DRC/LVS release for Fastrack's Talus-based design flow and found it to provide 3X faster 
runtime than its existing verification tools. The new versions also enabled Fastrack to streamline its 
flow, further improving overall turnaround time.  

"As a design service provider, we spend a significant amount of time and effort ensuring that we can 
support multiple foundries' design rules and customers' legacy designs," said Moazzem Hossain, 
president and CEO of Fastrack Design. "The Quartz DRC and Quartz LVS tools' direct compatibility 
with third-party physical verification tools eliminates the need for additional translation, scripting or 
setup, making it faster and easier for us to provide the necessary support."  

"The ability of semiconductor companies to survive and thrive in the current economy is dependent on 
decreasing turnaround time and development costs while improving designer productivity," said Suk 
Lee, general manager of Magma's Custom Design Business Unit. "Full compatibility with third-party 
physical verification tools, increased performance and faster runtime make Quartz DRC and Quartz LVS 
must-have tools for today's advanced designs."  

Click here to return to Contents 

New DesignWare Verification IP Alliance Program Expands Availability of High-Quality VMM-
Enabled Verification IP 
11 February 2009 

Synopsys, Inc. announced the launch of its DesignWare® Verification IP (VIP) Alliance program with 
initial members eInfochips, a spec-to-system solutions company, and NoBug, a digital design, 
verification and EDA company. Both are current members of the Synopsys VMM Catalyst Program and 
have been selected for their depth of experience with verification methodology and verification IP. The 
Alliance will provide designers with access to a broader range of Verification Methodology Manual 
(VMM)-enabled verification IP, complementing the Synopsys DesignWare verification IP portfolio. By 
establishing a network of pre-qualified VIP vendors, Synopsys is helping designers accelerate and 
simplify the verification of IP blocks in their system-on-chips (SoCs) with less risk and faster time to 
results. 

To help deliver a consistent use-model for designers, the VIP offered by the partners through the 
DesignWare VIP Alliance will be developed in accordance with the guidelines used by Synopsys' 
verification IP engineering experts. Furthermore, the members will use Synopsys' internal VIP VMM 
rating tool, which enables them to ensure the compliance of the Verification IP to the VMM standard. 
The VMM features included in the Alliance members' VIP provide easy integration into SystemVerilog 
VMM verification environments, helping to speed testbench development time.  

"We have been developing verification IP for many years and have seen wide adoption of VMM as well 
as an increasing demand for VMM-enabled verification IP," said Sribash Dey, vice president of Sales at 
eInfochips. "By working closely with Synopsys, our mutual customers can have access to a wider range 
of VMM-enabled Verification IP that helps accelerate their verification process." 



CIMdata PLM Industry Summary 

 Page 77 

"With such high activity around VMM, it's important to provide designers with verification IP to meet 
their design requirements," said Moshe Shalev, NoBug's CEO. "As a DesignWare VIP Alliance member 
with access to the guidelines and VMM rating tool used by Synopsys, we will be able to provide VIP 
that is complementary to DesignWare VIP and meets the high-quality expectations of our mutual 
clients." 

"The DesignWare VIP Alliance members have gained our confidence through their experience in 
VMM-enabled verification IP development, and we trust their ability to provide our mutual customers 
with essential verification IP and services," said John Koeter, vice president of marketing for the 
Solutions Group at Synopsys. "This Alliance enables designers to have easy access to pre-qualified 
vendors for their Verification IP needs and helps them accelerate the adoption of new technologies into 
their SoCs with less risk." 

Availability 

HDMI Verification IP is available immediately through the DesignWare VIP Alliance. For more 
information on the DesignWare VIP Alliance program visit: http://www.synopsys.com/VIP.  

About VMM 

The VMM methodology enables chip development teams to use SystemVerilog to create comprehensive 
verification environments using transaction-level, coverage-driven, constrained-random and assertion-
based techniques, and specifies library building blocks for interoperable verification components. The 
VMM methodology has been proven in production by hundreds of SoC and silicon IP verification teams 
around the world. In addition to the VMM base class library and applications, a variety of useful 
resources that help improve productivity for both new and existing VMM users are available at 
http://www.vmmcentral.org.  

Click here to return to Contents 

Siemens PLM Software Ships Version 4.1 OF Teamcenter Express cPDM 
12 February 2009 

Siemens PLM Software announced Version 4.1 of Teamcenter® Express software is available for 
shipping to customers worldwide. Teamcenter Express is the collaborative product data management 
(cPDM) component of the Velocity Series™ portfolio. This release provides key customer-requested 
enhancements such as a new administration tool that simplifies the process for configuring the cPDM 
environment. The new smart customization tool is called BMIDE (Business Modeler Integrated 
Development Environment) Express. BMIDE Express leverages Teamcenter BMIDE technology that 
was introduced in the unified architecture of Teamcenter 2007. 

“Teamcenter Express Version 4.1’s new BMIDE Express tool streamlines system customization in a 
codeless and intelligent manner, for example by structuring customer defined extensions for easier 
future refinement,” said Peter Bilello, vice president of CIMdata. “Through the use of templates and 
wizards, system administrators can easily and quickly adapt the preconfigured cPDM environment 
delivered by Teamcenter Express to meet their specific needs without negatively impacting their ability 
to upgrade to future Teamcenter Express versions.” 

BMIDE Express provides channel partners, implementation consultants and system administrators with 
a data model design and maintenance tool that enables the preconfigured environment delivered with 
Teamcenter Express to be easily modified to address diverse customer needs. This new tool streamlines 

http://www.synopsys.com/VIP
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the management of the attributes, items, datasets, forms, statuses, lists-of-values and tools that are the 
key building blocks of the cPDM environment. The tool is delivered with an “Express Project” that 
defines the preconfigured cPDM environment delivered by Teamcenter Express and records any 
changes made to this environment to meet specific customer needs. 

“Smaller manufacturing organizations in 37 countries are using Teamcenter Express to improve the 
efficiency and consistency of their design-through-manufacturing processes and improve their customer 
responsiveness,” said Bill McClure, vice president of Velocity Series development, Siemens PLM 
Software. “Using BMIDE Express both existing and new Teamcenter Express customers will be able to 
quickly fine tune their cPDM processes, enabling them to turn more ideas into successful products and 
exceed the expectations of their own customers.” 

Teamcenter Express Version 4.1 is built on and delivers complete scalability to the unified architecture 
of Teamcenter 2007. 

For more information, visit http://www.siemens.com/plm/teamcenterexpress.  

Click here to return to Contents 

Sopheon Product Lifecycle Management Software Helps Companies Make Hard Decisions in Hard 
Times 
11 February 2009 

Sopheon announced availability of an enhanced version of its Accolade product portfolio and innovation 
process management solution. Features being introduced in the software provide advanced decision 
support to help senior executives more effectively prioritize product innovation investments and keep 
available resources focused on projects promising high business returns. The new capabilities are 
expected to bring immediate value to recession-plagued companies that need to reduce costs and are 
concerned about undercutting long-term growth strategies. 

This is the most uncertain business environment many organizations have ever faced. No one is able to 
confidently predict the recession’s depth or duration. Business leaders are being forced to continually 
reconsider strategies and adjust plans and priorities based on a nonstop infusion of new, mostly negative 
data. One thing is sure. There will be winners and losers. A study of more than 400 companies and their 
performance before, during and after the last recession showed that four out of 10 changed competitive 
position. On average, two fell back, and two surged ahead.*  Evidence is growing that spending on 
product innovation not only helps to sustain business success during a downturn, it generates dramatic 
financial benefits when markets recover. A study by the Strategic Planning Institute found that, during 
the past 30 years, companies that continued to invest in innovation during periods of recession generated 
23.8% returns on capital employed when turnarounds occurred, compared with 0.6% for organizations 
that cut product development budgets.** Innovation has the capacity to transform crisis into 
opportunity. 

New Accolade Gives Product Innovators Five Critical Advantages In Addressing Recessionary 
Challenges  

In today’s turbulent markets, the ability to make product innovation decisions and portfolio adjustments 
quickly is not only a competitive differentiator, it is a survival skill. Nonetheless, many companies 
struggle with indecision. Sometimes it is because they are unable to get a clear picture of where they are 
spending their innovation resources. Frequently, decision-making is slowed or weakened by the fact that 

http://www.siemens.com/plm/teamcenterexpress
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executives, project leaders and innovation teams have difficulty accessing the data needed to make 
sound judgments. As a result, they are vulnerable to moving with too little information or preparation 
and making faulty choices, delaying actions or overlooking potentially strong options. Portfolios become 
unbalanced. Low-value projects are allowed to sap valuable resources and high-potential initiatives 
starve due to lack of support. In the end, business suffers.  

Accolade software brings together the critical pieces necessary in any economic climate to drive 
business results from product innovation: strategic planning, portfolio management, and end-to-end 
process automation and governance. The solution’s value is amplified during a recession because it 
provides planning and decision-making support that helps companies not only optimize returns from 
available resources while times are tough, but to develop programs and strategies that will allow them to 
accelerate out of the downturn and emerge with increased competitive strength. Through their use of 
Accolade, organizations are able to:  

1) Improve strategic agility and “uncertainty planning”  

The depth of today’s economic and market uncertainty calls for a just-in-time approach to strategy 
setting. Accolade supports agility in strategic planning by moving decision-relevant information both 
vertically and horizontally inside the organization. The flow of data permits senior executives to know 
and react when project details change or external events suddenly demand adjustments or refinements to 
active strategies. It also sparks the insight needed to formulate strategic and tactical options that can be 
launched preemptively when conditions begin to improve. Accolade helps reduce uncertainty and risk 
by making it possible to precisely map market, competitor and technology developments and  analyze 
their probable impact. The software’s charts and reports are rooted in key metrics and best-practice 
algorithms that enable what-if analyses of proposed strategies. Features such as threaded discussions and 
alerts inform executive decision-makers, project leaders and team members of changes to strategies, 
initiatives and metrics, and let them know when action is required.  

2) Make faster, better-informed portfolio decisions 

Strong portfolio management helps organizations optimize limited resources.  Accolade makes it 
possible to see in real time where innovation resources are invested. The solution’s dashboards 
consolidate, aggregate and present metrics so that information can be monitored at a glance. Reports 
generated by the Accolade system show progress toward goals, where imbalances exist and where action 
needs to be taken. The new version of the software allows all innovation plans and projects—even those 
not managed by gated processes—to be stored in one place so that access is quick and easy. The 
resulting visibility and transparency make it possible for even the most complex organizations to react 
with speed to changing market conditions, moving proactively and decisively to preserve cash and 
optimize the value of innovation investments to the business.   

3) Identify, prioritize and act on the most promising innovation opportunities 

Benchmarking studies have shown that, for many companies, project prioritization and selection are the 
weakest areas of product innovation management.  The importance of such shortcomings is magnified in 
a down economy. These competencies are essential to making the right short-term decisions on how to 
cut costs and preserve cash. They are also key to protecting and advancing those innovation projects that 
promise to have the greatest positive impact on long-term strategic and financial business goals. 
Accolade allows users to separate winning products from losers early in the development cycle and to 
keep investments concentrated on high-value opportunities. Resources can be balanced on multiple 
levels: companywide, by business unit, product line or technology. Software features such as scorecards, 
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tailored selection criteria, resource reports and information-gathering and presentation templates 
grounded in best practices strengthen process governance and minimize innovation risk. Collectively, 
these capabilities help make it possible for innovation teams to execute projects with predictable 
performance, and to meet forecasted business goals.  

4) Keep daily operational activities aligned with organizational strategies for growth   

An estimated 65% of companies struggle to keep product portfolios and operational and project activity 
aligned with corporate strategic plans. Lack of alignment can result in a variety of problems: spending 
waste, wrong priorities, low morale and loss of revenues and profits to name a few. Sopheon’s solution 
creates an automated process and decision framework that continually reconciles strategic product 
planning and operational execution. Gate decisions improve because they include consideration of 
strategic plans and operational and external issues. Projects are measured against corporate goals, 
ensuring that the performance objectives of individual groups and teams support strategies. At the same 
time, product development teams can make decisions more quickly and in the context of strategy, with 
an understanding of how one decision affects others.  

5) Cut costs by improving innovation process and team efficiencies 

According to recent research, companies whose product lifecycle management priorities include 
deployment of technology applications such as Sopheon’s Accolade can reduce product development 
costs by 30% or more. With Accolade, the savings happen because users are able to identify and 
abandon low-value or non-strategic projects early, before valuable resources are spent on development. 
Once projects are selected for completion, they are done right. Labor costs drop because the software's 
planning capabilities help optimize staff utilization and eliminate uncertainty about product innovation 
priorities. Process inefficiencies are easy to spot and can be corrected promptly. The new version of 
Accolade relieves the administrative burden of project management. Advanced integration with other 
technology platforms enables product innovation teams to organize and complete work faster while 
eliminating duplication in data entry and minimizing errors. As a result, project costs are lower and 
rework is virtually eliminated. 

“Today’s economic crisis is a time of great opportunity for companies that understand the business 
importance of continued, prudent investment in product innovation,” said Andy Michuda, Sopheon’s 
chief executive officer. “Since the market downturn, a growing list of top organizations such as Bayer 
HealthCare, Burger King, Novartis, PepsiCo and the U.S. Army have adopted our software. At the same 
time, current customers such as General Motors, Medtronic, Lockheed Martin, SABMiller and Verizon 
Wireless are expanding the use of our solutions across their organizations. Anecdotal evidence indicates 
that increasingly, these investments are being made not in spite of the recession, but because of it. The 
reason is that Accolade helps organizations make the hard decisions about where to cut product 
innovation costs, and enables them to do what’s necessary to protect the investments and programs that 
will shape and assure their futures.”  

The latest version of Sopheon’s Accolade software is available immediately for purchase and 
implementation. 

* Study by Diamond Management & Technology Consultants 

** "Profit Impact of Market Strategy" (PIMS) study  

Click here to return to Contents 
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Synopsys Defines Next Era of Rapid Prototyping 
9 February 2009 

Synopsys, Inc. today introduced its expanded Confirma™ rapid prototyping platform. The addition of 
the recently acquired CHIPit® products, tools and technologies simplifies the implementation and 
deployment of rapid prototypes, allowing users to begin hardware-assisted system validation and 
embedded software development sooner. Complementing the HAPS high-performance prototyping 
hardware, the expanded Confirma platform now also offers a software-configurable architecture and 
transaction-based co-verification capability. With the combination of a prototyping methodology, IP, 
services, hardware and software, the Confirma platform is a comprehensive solution for a wide variety 
of prototyping applications. Synopsys now delivers a most comprehensive Software-to-Silicon 
Verification Solution - including rapid prototyping, virtual platforms, functional verification and 
analog/mixed signal circuit simulation - addressing the key challenges in the system-on-chip (SoC) 
verification process. 

"Growing SoC complexities, increasing amounts of embedded software, and the high cost of emulation 
have forced new approaches to system design and validation," said Gary Meyers, vice president and 
general manager of the Synplicity Business Group at Synopsys. "Build-your-own prototyping boards, 
although widely used for many years, have become increasingly difficult for customers to design, 
manufacture and implement. Our Confirma platform, the technology-leading rapid prototyping system, 
represents the next era of comprehensive hardware-assisted verification that enables development teams 
to simultaneously validate and more economically deliver their complex chips and software."  

"How does rapid prototyping help us? The key benefit is that it allows us - almost always - to have our 
system up and running within a day or two of receiving silicon," said Rick Bahr, vice president of 
Engineering at Atheros. 

The Economics of Hardware-assisted Verification 

The growing complexity of chip design and software content is increasing the cost of embedded 
software development and system validation. Traditional approaches such as "big-box" emulation 
systems are too expensive and slow for wide deployment to embedded software developers and 
verification teams. Custom-built FPGA-based prototypes can address these issues but are difficult, time-
consuming and expensive to implement and debug. The Confirma rapid prototyping platform helps 
solve the problems associated with these traditional approaches and brings all the critical components 
together into a comprehensive and affordable solution that enables more design teams to take advantage 
of the benefits of hardware-assisted verification.  

"Synopsys' hardware-assisted verification strategy, which is focused on leveraging the growing capacity 
and performance of FPGAs coupled with leading implementation tools, positions them as a leading 
provider of hardware-assisted verification solutions," said Gary Smith, founder and chief analyst at Gary 
Smith EDA. "Embedded software development is a massive challenge for SoC designers, and the 
expanded Confirma platform is an important part of the solution." 

The Expanded Confirma Platform 

The expanded Confirma platform is a complete suite of products for rapid prototyping including FPGA-
based prototyping systems and boards, interface and memory boards, and implementation and debug 
software. The Confirma platform provides all of the elements needed to quickly implement a rapid 
prototype: 
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Hardware platforms: 

• CHIPit family of rapid prototyping systems featuring a programmable interconnect architecture for 
greater automation and providing emulation-like capabilities optimized for transaction-based 
verification  

• HAPS™ family of rapid prototyping boards providing high performance for system validation and 
embedded software development  

• An extensive collection of high-speed interface and expansion boards enabling prototypes to be easily 
customized to cover a wide range of applications 

Software tools: 
• CHIPit Manager Pro prototype configuration and project management software  

• SCE-MI (Standard Co-Emulation Modeling Interface) compliant transaction-based co-verification 
interface  

• Certify® multi-FPGA implementation and partitioning software  

• Identify® Pro debug software with TotalRecall™ visibility enhancement technology  

• Synplify® Premier, the technology-leading FPGA physical synthesis tool 

Complementing the product offerings are a wide range of service, training and support options, ranging 
from one-week training classes to full turn-key services as well as Synopsys' worldwide support for 
geographically distributed hardware and software design teams. 

Part of a Comprehensive Software-to-Silicon Verification Solution 

The Confirma rapid prototyping platform is part of Synopsys' Software-to-Silicon Verification Solution 
that offers a comprehensive suite of proven embedded software development, system validation, 
functional verification and circuit simulation software, hardware, intellectual property (IP), 
methodologies and services for complex system-on-chip (SoC) development. New solution-level 
integration includes co-simulation and debugging between Synopsys' Confirma platform and VCS® 
high-performance simulator, and support for synthesizable DesignWare® IP in Confirma rapid 
prototypes. The Confirma products also integrate with Innovator-based virtual platforms to enable a 
hybrid virtual/physical prototyping environment for embedded software development and verification. 

Rapid Prototyping Seminars and Workshops 

Synopsys is planning a series of educational half-day management seminars and full-day hands-on 
technical workshops focused on rapid prototyping starting in February 2009. For more information and 
to register please visit http://www.synopsys.com/Company/Pages/Events.aspx  

Click here to return to Contents 

Synopsys Delivers Multicore Support With The Latest PrimeTime Release 
12 February 2009 

Synopsys, Inc. announced two key improvements to its PrimeTime® static timing analysis (STA) suite 
that deliver a boost to designer productivity. The latest release includes a flexible multicore processing 
technology that makes more effective use of both single-core and multicore CPUs across today's 
compute server farms, harnessing their compute potential. This release also introduces new runtime 

http://www.synopsys.com/Company/Pages/Events.aspx
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optimizations, allowing design engineers to run faster full timing and signal integrity (SI) analysis on 
their large designs early in the implementation process, thus reducing costly design closure iterations. 
These improvements work in concert to deliver up to 2X faster runtime and have been confirmed on a 
suite of leading semiconductor companies' designs ranging in size from one million to 50 million 
instances. 

"We worked closely with Synopsys to achieve significant runtime improvements with PrimeTime over 
the last several releases," said Senthil Krishnasamy, director of Physical Design, AMD. "We are 
encouraged by the initial results of the new PrimeTime multicore feature, and look forward to deploying 
it to accelerate the STA analysis of our large designs by more fully utilizing the potential of Quad-Core 
AMD Opteron™ processors in our silicon design process." 

In today's design environment, the typical compute server farm is comprised of a mix of legacy single-
core and newer multicore CPU machines. Access to these heterogeneous resources is typically provided 
through job scheduling systems that help ensure the most efficient allocation based on dynamically-
changing, enterprise-wide compute needs. During periods of high activity in the farm, the wait time for 
available multicore machines can far outweigh the runtime speed-up gained by multicore acceleration. 
Synopsys' multicore capability in PrimeTime 2008.12 helps provide the flexibility to utilize any idle 
CPU core resource, on any machine in the farm. This enables multicore acceleration without the 
multicore machine access time penalty, which means more timing analysis jobs completed faster and 
more efficiently. 

"At RMI, time-to-market is mission critical for our platform of high-performance multi-core multi-
threaded SoC processors," said Ramon Macias, director of physical design, RMI. "In order to achieve 
fast design closure on our latest multi-million instance 40-nanometer design, we need to run signal 
integrity analysis early in our design implementation phase to minimize ECOs during signoff. The latest 
runtime optimizations in PrimeTime SI combined with multicore CPU support has improved our 
runtimes by 1.5 to 1.8X." 

Design teams targeting the latest silicon process technology nodes see a significant productivity benefit 
when they incorporate SI analysis early in their design implementation phase. Waiting until timing 
signoff to perform full-chip SI analysis can result in too many violations, introducing a major design 
closure bottleneck late in the design cycle. New runtime optimizations in the latest PrimeTime release 
are targeted specifically at making SI analysis of large designs more practical in the earlier phases of 
design implementation, accelerating signoff closure.  

"The latest PrimeTime release demonstrates how Synopsys' R&D continues to innovate and execute on 
our multicore initiative," said Antun Domic, senior vice president and general manager, Implementation 
Group at Synopsys. "Through continuous R&D investment, we have addressed a key STA and SI 
analysis challenge for our customers - utilizing CPU cores across machines to accelerate runtime. 
Companies can now make more effective use of their existing compute server farms while having the 
flexibility to take advantage of the latest multicore hardware." 

PrimeTime 2008.12 is available now to all current PrimeTime customers. The latest release includes 
quad-core licensing as a standard feature. The multicore capability works seamlessly with job 
scheduling systems such as LSF from Platform Computing Corporation and Grid Computing Solutions 
from Sun Microsystems. 

Click here to return to Contents 
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