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 Acquisitions 
Merger of Tech Mahindra and Mahindra Satyam Announced 
21 March 2012 

The Boards of Directors of Tech Mahindra Limited ("Tech Mahindra") and Satyam Computer Services 
Limited, ("Mahindra Satyam"), in their respective meetings held today, approved a proposal to merge 
Mahindra Satyam with Tech Mahindra along with certain wholly owned subsidiaries of Mahindra 
Satyam and Tech Mahindra. 

Key highlights of the merger 
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The exchange ratio recommended by the valuers and approved by both the boards is 2 shares of Tech 
Mahindra (face value of Rs. 10 each), for every 17 shares of Mahindra Satyam (face value of Rs. 2 
each). On a pro-forma basis, the Mahindra Group will own 26.3% in the combined entity, British 
Telecom will own 12.8%, 10.4% will be held as treasury stock, 34.4% to be held by the public 
shareholders of Mahindra Satyam and the balance 16.1% will be held by the public shareholders of Tech 
Mahindra. Tech Mahindra will issue 10.34 crore new shares, thereby increasing its outstanding shares to 
23.08 crore and its equity capital to Rs 230.8 crore. 

Merger benefits and synergies  
The merger will result in the creation of a new offshore services leader with revenues of approximately 
US$2.4bn in revenues, approximately 75,000+ strong work force and 350+ active clients (including 
Fortune Global 500 companies), across 54 countries. The joint entity will have a unified „go-to-market? 
strategy with deep competencies and a balanced mix of revenues from Telecom, Manufacturing, 
Technology, Media & Entertainment, Banking Financial Services and Insurance, Retail and Healthcare. 
Revenues will be well balanced with a diversified global footprint that would boast of contribution from 
Americas at 42%, Europe at 35% and Emerging Markets at 23% The combined entity will leverage 
Tech Mahindra’s expertise in Mobility, System Integration, and delivery of large transformations and to 
better penetrate the opportunity presented by Mahindra Satyam’s diverse set of clients across multiple 
verticals.  
Likewise Mahindra Satyam’s expertise in Enterprise Solutions will enable a more complete value 
proposition to be delivered to Tech Mahindra’s clients. The combination will benefit from operational 
synergies, economies of scale, sourcing benefits, and standardization of business processes. 
Commenting on the merger Mr. Anand G Mahindra, Chairman, Tech Mahindra said "This merger will 
help propel the combined entity into the top tier of Indian software and services companies, achieving 
the Group's key objective of being in a leadership role in each of our focus business areas".  
Mr. Vineet Nayyar, Vice Chairman and Managing Director of Tech Mahindra and Chairman of 
Mahindra Satyam said "This merger is a key part of our strategy to deliver industry leading 
performance".  
Mr. C.P. Gurnani, Whole-time Director and CEO of Mahindra Satyam said "The Mahindra Satyam 
turnaround is a shining story of determination and grit and now comes to its most important chapter, 
with this merger". "As enterprises the world over look to bolster their IT strategies to keep pace in the 
connected world, this merged entity will provide the perfect blend of capability to address this evolving 
market" he added.  

Key regulatory approvals  
According to the merger scheme approved by both the Boards, the merger is proposed to be undertaken 
through a Court approved Scheme of Arrangement under Sections 391 to 394 of the Companies Act, 
1956. The proposed Scheme of Arrangement will be subject to the approvals of the Bombay High Court 
at Mumbai and the Andhra Pradesh High Court at Hyderabad. The merger will further be subject to 
various statutory approvals, including those from the shareholders and the lenders / creditors.  

Advisors  
• Ernst & Young Private Limited acted as merger advisors 

• Ernst & Young Private Limited and KPMG India Private Limited submitted report on the share 
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exchange ratio 
• Morgan Stanley provided a fairness opinion to the Board of Tech Mahindra 

• J P Morgan provided a fairness opinion to the Board of Mahindra Satyam 

• Enam Securities Private Limited and Barclays Bank PLC acted as advisors to Tech Mahindra  

• AZB Partners acted as Legal Advisors 

About Tech Mahindra 
Tech Mahindra is a leading provider of solutions and services to the telecommunications industry with a 
majority stake owned by Mahindra & Mahindra Limited, in partnership with British  
Telecommunications plc. Tech Mahindra serves telecom service providers, equipment manufacturers, 
software vendors and systems integrators worldwide and their proven delivery models, distinctive IT 
skills and decades of domain expertise enable clients to maximize returns on their IT investment.  
Tech Mahindra registered revenue of USD 1,127 million in the year ended March 31, 2011 and is ably 
supported by 42,500 professionals who provide a unique blend of culture, domain expertise and in-depth 
technology skill-sets.  
A SEI-CMMi Level 5 organization, Tech Mahindra's development centers are ISO 9001:2008 and 
BS7799 certified. Tech Mahindra has principal offices in the UK, United States, Germany, UAE, Egypt, 
Singapore, India, Thailand, Taiwan, Malaysia, Philippines, Canada and Australia. Tech Mahindra Ltd is 
part of the US $14.4 billion Mahindra Group, a global industrial federation of companies and one of the 
top 10 business houses based in India. The Group's interests span automotive products, aviation, 
components, farm equipment, financial services, hospitality, information technology, logistics, real 
estate and retail.  

About Mahindra Satyam  
Mahindra Satyam is a leading global business and information technology services company that 
leverages deep industry and functional expertise, leading technology practices, and an advanced, global 
delivery model to help clients transform their highest-value business processes and improve their 
business performance.  
The company's professionals excel in enterprise solutions, supply chain management, client relationship 
management, business intelligence, business process quality, engineering and product lifecycle 
management, and infrastructure services, among other key capabilities.  
Mahindra Satyam is part of the $14.4 billion Mahindra Group, a global federation of companies and one 
of the top 10 business houses based in India. The group focuses on enabling people to rise. Mahindra 
operates in the key industries that drive economic growth, enjoying a leadership position in tractors, 
utility vehicles, information technology, vacation ownership, rural and semi-urban financial services, 
etc. Mahindra has a significant and growing presence amongst others, in the automotive industry, 
agribusiness, aerospace, automotive components, consulting services, defence, energy, industrial 
equipment, logistics, real estate, retail, steel and two wheelers.  
Mahindra Satyam development and delivery centers in the US, Canada, Brazil, the UK, Hungary, Egypt, 
UAE, India, China, Malaysia, Singapore, and Australia serve numerous clients, including many Fortune 
500 organizations. 

Click here to return to Contents 
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CIMdata News 
CIMdata Publishes “Breaking Down the Barriers to Simulation—Autodesk Broadens Simulation 
Offerings” 
20 March 2012 

Research highlights Autodesk’s offerings for digital simulation of product performance, and examines 
their strategy to “democratize” simulation for a wider audience. 

CIMdata, the leading global product lifecycle management (PLM) consulting and research firm 
announces the publication of a new paper that highlights capabilities for digital prototyping and 
strategies to make simulation available to a much wider audience. 
Advances in computer hardware and software over the past four decades have enabled an unprecedented 
capability to predict product performance during the early stages of product design and development. 
“Simulation-driven design” can have an immense payback in product development time, cost, and 
quality. 
Autodesk has grown into a multinational company with product offerings far beyond AutoCAD, their 
original flagship mechanical design software. Their solutions span engineering, architecture, 
construction, manufacturing, and media and entertainment. Their customers range from the world’s 
largest companies to millions of individual consumers. Autodesk has made a substantial investment in 
acquiring and developing physics-based simulation technology and their offering now covers a range of 
capabilities similar to those of other major simulation solution providers. 
“Autodesk is responding to the need for simulation-driven design,” comments Dr. Keith Meintjes, 
CIMdata’s Simulation and Analysis practice manager. “This requires an integrated suite of multi-
physics simulation applications, coupled with optimization and capable, parametric, geometry tools.” 
While Autodesk fully supports the traditional product development and simulation processes, their 
vision to “democratize” simulation as an always-on capability for non-experts is very interesting. It 
derives from their understanding of their broad, diverse customer base, of societal trends, and through 
innovative application of available technologies. 
Autodesk provides a comprehensive set of offerings and a broad strategy in simulation that indeed meets 
the needs of companies seeking to embrace digital product development. 
“Breaking Down the Barriers to Simulation—Autodesk Broadens Simulation Offerings,” is available for 
download here. 

Click here to return to Contents 

Using PLM in the Transit Industry (CIMdata Commentary) 
21 March 2012 

Transit companies face many of the same issues of companies in other industries. They need to improve 
the productivity of their people, their processes and their capital investment (i.e., infrastructure, rolling 
stock, etc.), they want to provide better service to their customers, they need to improve their top and 
bottom lines, and they need to be able to rapidly adjust to changes in market demand. At the same time, 
they are dealing with aging infrastructures that require higher levels of maintenance and (good news) 

https://plmforesight.cimdata.com/download/index.cfm?download=BreakingDownBarriers&company=
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increase ridership.  
Most transit companies have used traditional paper-based (or now Excel-based) tools and document 
management systems to help manage maintenance issues. While such solutions provide some of the 
functionality needed, they do not provide the integration of information and processes needed to help a 
company significantly improve their productivity and profitability.  
Paper-based and document based systems do not have links between actual product definition 
information and its configurations (e.g., the as-maintained configuration of a specific train-set or track 
control infrastructure). While they may document what is done in a report, they don’t capture and 
feedback the decision process, what occurred and why, to the organizations responsible for updating 
facilities and stock. Also, these systems are not designed to gather information and apply analytics that 
can be used by management to make decisions faster (e.g., see bottlenecks in an infrastructure upgrade) 
or analyze the type and number of maintenance issues to determine changes that need to be made in 
equipment to improve operational up-time.  
To help address these, and other, issues transit companies are beginning to define and implement 
Product Lifecycle Management (PLM) strategies and a broad set of business process enabling solutions. 
While PLM has its origins in discrete product manufacturing related industries, companies in many 
other industries have found that the underlying capabilities and philosophy of PLM can help them 
become more efficient and competitive. For example, PLM is being applied in aerospace and defense, 
aircraft maintenance, automotive, industrial machinery, food and beverage, medical devices, plant 
design and operation, heavy equipment, retail and apparel, financial services, shipbuilding, and many 
other areas.  
For industries like transit that have long life equipment, PLM is proving effective in supporting service, 
maintenance, operations, and warranty related business processes by allowing companies to more 
effectively incorporate equipment configuration definition, technical operation and service 
documentation, and MRO and logistic systems. It can help transit companies maintain their facilities and 
rolling stock in a state of good repair. It helps them to better define the configuration of a facility, 
railway, and individual engines and rolling stock. Both component and maintenance configurations can 
be maintained within one system and the service documentation can be linked to those configurations. 
This ensures that if any changes are made, the documentation will automatically be updated to reflect 
them so that service personnel are always working with the correct documentation for the actual 
configuration. Because service personnel will have accurate, up-to-date configuration and related 
documentation, the first time fix rate can be significantly higher when compared to document based 
systems. This minimizes asset down time and enables the transit company to optimize the use of its 
human and physical resources. 
Information can be collected and analyzed about an asset’s performance and maintenance history. This 
helps establish a better knowledge of that specific asset in its operational life and a better understanding 
of its operational performance. That data can be used to improve availability and reliability in operation 
and contribute to improvements in later generation products. The ability to capture and analyze asset 
related information can then feed preventive maintenance planning. Required preventive maintenance 
can be scheduled when it will have the least impact on asset utilization and daily operations. 
PLM solutions also have extensive, integrated project management functionality. This enables a transit 
company to define what tasks need to be performed (e.g., preventive maintenance), the resources and 
personnel needed to perform those tasks (and their availability), track execution of the tasks, and ensure 
that all reporting and documentation associated with those tasks are completed. These solutions also 
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provide management with dynamic, real time dashboards and reporting so that management personnel 
can quickly identify any potential delays or bottlenecks and make informed corrective decisions. These 
capabilities enable a transit company to operate at the highest efficiency possible. 
PLM solutions also help companies manage their processes to ensure that the right persons are tasked 
with the right work, at the right time, and will be provided the right information for their duties. 
Personnel are notified of any actions they need to perform via a variety of methods—email, text, voice 
mail, etc.—on desktops, laptops and mobile devices. PLM solutions enable users to work with the 
device that is most effective for them at any given time or place. This improves service personnel 
productivity and helps them work better and smarter to minimize down time of facilities and rolling 
stock. 
Adopting PLM concepts and solutions can improve a transit company’s ability to more effectively 
manage their facilities and rolling stock even as they must replace aging infrastructure and expand 
customer services and schedules to meet growing demand—and do it more profitably. 

About CIMdata 
CIMdata, an independent worldwide firm, provides strategic management consulting to maximize an 
enterprise’s ability to design and deliver innovative products and services through the application of 
Product Lifecycle Management (PLM). CIMdata provides world-class knowledge, expertise, and best-
practice methods on PLM. CIMdata also offers research, subscription services, publications, and 
education through international conferences. To learn more about CIMdata’s services, visit our website 
at http://www.CIMdata.com or contact CIMdata at: 3909 Research Park Drive, Ann Arbor, MI 48108, 
USA. Tel: +1 734.668.9922. Fax: +1 734.668.1957; or at Oogststraat 20, 6004 CV Weert, The 
Netherlands. Tel: +31 (0) 495.533.666. Follow our PLM news at 
http://twitter.com/#!/CIMdataPLMNews 

Click here to return to Contents 

Value Chain Transformation; Oracle Agile Product Lifecycle Management Summit 2012 
(Commentary) 
20 March 2012 

Oracle held its 2012 Agile PLM Summit in February. This user-targeted event was similar in concept to 
past Agile customer conferences, known as Agility and attracted Agile PLM users from diverse business 
segments. The 2012 Agile PLM Summit had a number of themes for life sciences, high-tech electronics, 
and companies that design products using mechanical CAD systems. Over 200 users attended from more 
than 100 companies. 

One important concept presented by Mr. John Kelley, VP of PLM Product Strategy, and illustrated in 
the following figure, was that the reality of what constitutes a best practice in technologies and work 
processes is always changing—the benchmark continues to evolve. The challenge for organizations like 
Agile PLM is to constantly upgrade their capabilities to assure that the user is not stranded in an old 
paradigm. The challenge for PLM users is to recognize that change is continuous, and to embrace 
changes at appropriate times, both as the company’s requirements change and as PLM products evolve. 

http://www.cimdata.com/
http://twitter.com/%23!/CIMdataPLMNews
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Best Practices of the Past May be Only Stable Practices Today 
Among the user presentations was a compelling story from Ms. Jennifer Chapman, Dell’s Director of 
Global Product Data Program Office. Dell processes an enormous number of online customer contacts 
each day from around the world. They use Agile to manage product data based on these inquiries and 
other information from both internal and external users. Dell has over 10,000 users. Interestingly, over 
4,000 of these are external to the company, in its suppliers and are distributed globally. Ms. Chapman 
offered advice on some of the main challenges with implementing a large and complex PLM 
environment. First, diligently manage PLM program complexity. Second, secure global business 
alignment, to avoid fragmented and disparate solutions. Third, business leadership will help facilitate 
business transition to new solutions and processes. 
Another strong customer account was presented by Mr. Mark Rutkiewicz, Quality Director of St. Jude 
Medical/AGA Medical Corporation. He related how Agile is used to support activities relating to change 
orders, field complaints, CAPAs, and other quality related activities, as well as for regulatory 
compliance. He also discussed management of the device master record (DMR) and design history files 
(DHF) for companies in the medical devices industry. One substantial benefit among many he presented 
was the ability to handle change more quickly in Agile when compared to manual processes. In their 
paper-based work process they could handle about 12 change orders per month, with each taking about 
26 days from submission to close. With Agile they are able to process 50 product changes per month 
(plus 250 non-product changes), and these take an average of 4½ days from submission to close. St. 
Jude’s experience is that having a 100% electronic process helps them immensely with FDA compliance 
reporting and provides greatly improved visibility to product-related information throughout all parts of 
their business. The St. Jude Agile configuration continues to grow and evolve. 
Another important part of the AgilePLM Summit 2012 was the description of advancements in CAD 
integrations. This is critical for Oracle as they grow their discrete manufacturing market. The Agile 
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Engineering Collaboration module provides an architecture for creating connectors and provides fluid 
management in a number of areas that are important to mechanical manufacturing organizations. These 
include WIP and released data management, native MCAD data management, automatic creation of 
viewable files, bi-directional attribute exchange, version and revision control, and BOM publishing from 
CAD design structures. Direct CAD connectors that are currently available include those for 
Pro/ENGINEER, SolidWorks, Solid Edge, Siemens NX, CATIA V5, and Inventor. 
Conclusion 

The Agile PLM Summit 2012 was well presented and attended. From CIMdata’s point of view it was 
good to see a more publicly visible presence by the Agile team than has been apparent over the past 
several years. Many enhancements to the Agile PLM applications were presented and the overall 
direction was well supported by customer reports and comments. 

About CIMdata 
CIMdata, an independent worldwide firm, provides strategic management consulting to maximize an 
enterprise’s ability to design and deliver innovative products and services through the application of 
Product Lifecycle Management (PLM). CIMdata provides world-class knowledge, expertise, and best-
practice methods on PLM. CIMdata also offers research, subscription services, publications, and 
education through international conferences. To learn more about CIMdata’s services, visit our website 
at www.CIMdata.com or contact CIMdata at: 3909 Research Park Drive, Ann Arbor, MI 48108, USA. 
Tel: +1 (734) 668-9922. Fax: +1 (734) 668-1957; or at Oogststraat 20, 6004 CV Weert, The 
Netherlands, Tel: +31 (0) 495 533 666. Follow PLM News: http://twitter.com/#!/CIMdataPLMNews 

Click here to return to Contents 

Company News 
ADT Appoints Ahtti for Exclusive South Korean Distribution 
20 March 2012 

Advanced Design Technology (ADT), a global leader in the development of advanced turbomachinery 
design methods and the TURBOdesign Suite, announces the appointment of Ahtti Co., Ltd. (Ahtti) as 
exclusive distributor of ADT’s TURBOdesign Suite products in South Korea. A Korean-based point of 
contact reflects the local need for state-of-the-art tools for turbomachinery design and analysis and the 
impressive growth ADT has experienced in this country. This agreement underscores ADT’s 
commitment to providing local support and design services to its existing and new customers. 
ADT’s TURBOdesign Suite is a turbomachinery specific design, analysis and optimization package 
built around the 3D inverse design methodology. The inverse approach helps design engineers develop 
high performance components while shortening the overall design cycle. Leading companies in 
aerospace, automotive, industrial, power generation and refrigeration apply TURBOdesign Suite as the 
standard design tool to achieve higher performance along with better knowledge transfer between teams 
and departments. 
 “We are pleased to bring ADT's premier turbomachinery design solution to our customers. Customers 
can now design innovative turbomachinery blades very quickly with strong capability using ADT’s 
inverse design method,” says Keun-Jong Park, president of Ahtti. 

http://twitter.com/%23!/CIMdataPLMNews
http://www.ahtti.com/
http://www.adtechnology.co.uk/
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“Ahtti is a recognized premier provider of computer aided engineering (CAE) solutions in South Korea 
with an impressive customer base in the automotive, shipbuilding, aerospace, defence and heavy 
machinery industries,” comments professor Mehrdad Zangeneh, Ph.D., founder and managing director 
of ADT. “We are looking forward to complementing its offerings with leading turbomachinery design 
and analysis tools.” 

Click here to return to Contents 

Autodesk Selected as Industry Partner for New UTS Immersive Construction Environment Studio 
20 March 2012 

Autodesk, Inc. announced their partnership with the University of Technology Sydney’s (UTS) Faculty 
of Design, Architecture and Building (DAB) in the launch of the faculty’s Immersive Construction 
Environment (ICE) studio.  

The partnership stems from a move by the University to undertake a complete retooling of its 
undergraduate program in construction project management. This included the concept of developing 
the ICE studio to enhance student learning, facilitate research output and allow faculty members to 
demonstrate cutting-edge industrial interaction with professionals, particularly in the area of Building 
Information Modelling (BIM).  

The ICE Studio features a 3D stereoscopic screen that can enable students to visualise and simulate 
building models and construction processes in 3D. This allows them to investigate and manipulate their 
designs in more detail than using a conventional computer. Students can utilise the lab for advanced 
small group work as well as presentations.  

As part of the partnership, UTS DAB staff and students will have access to Autodesk Building Design 
Suite and Autodesk Entertainment Creation Suite products. The partnership will allow approximately 
300 students from the schools of Design, Architecture and Built Environment to benefit from the free 
software, education, training resources and career guidance through the Autodesk Education 
Community, as well as the ICE Studio every year.  

Assoc. Prof. Heather MacDonald, Head of UTS’s School of Built Environment Design, Architecture and 
Building said: “By using the Autodesk software, UTS aims to facilitate a more integrated and visual 
method of teaching that reflects the continuing BIM-driven transformation taking place in the industry. 
Through this we can integrate, streamline and progress the learning of our students so they are equipped 
with the skills needed in the industry today.”  

The UTS Faculty of Design, Architecture and Building has developed its coursework using curriculum 
developed by Autodesk. This includes Autodesk’s “BIM Workshop” curriculum that boasts an 
abundance of learning materials, videos, exercises, designed to teach BIM, sustainable design practices 
along with integrated project delivery (IPD).  

Mr. Brenton Wyett, Autodesk Education Program Manager, recently introduced a Student Expert 
Program with students from both Built Environment and Architecture Schools. The students have 
completed training in Autodesk solutions and have become assistants to the faculty and Autodesk 
solution “evangelists” on campus.  

Mr. Rob Malkin, Autodesk Asia Pacific Industry Director for Architecture, Engineering and 
Construction said: “There is a real need in the industry for talented professionals who are skilled in 3D 
design and BIM. We are very pleased to be working with UTS to assist in the education of the designers, 
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architects and engineers of the future. The state of the art ICE Studios at UTS will offer students the best 
of industry standard software solutions and practices that mirror the real industry environment.”  
For further information on the Autodesk Education Community, please see: http://students.autodesk.com 

Click here to return to Contents 

Cadence Opens Expanded Shanghai Sales Office and R&D Center 
21 March 2012 

Cadence® Design Systems, Inc. announced the grand opening of an expanded Shanghai office, which 
includes more than 300 sales, R&D, and technical support employees. Lip-Bu Tan, president and chief 
executive officer of Cadence, hosted a ribbon-cutting ceremony to mark the occasion.  

“The knowledge we have gained from having a presence in China for more than 20 years remains a 
unique advantage for Cadence,” said Lip-Bu Tan, president and chief executive officer of Cadence. 
“With the investment in a larger office in Shanghai, we will continue to build and deliver world-class 
design solutions to the IC industry. Through close collaboration with our customers and partners, we 
will support the accelerated growth of semiconductor and systems companies in Shanghai.”  

"Since the late 1990s, Shanghai has identified the IC industry as a leading, fundamental and strategic 
industry to be developed with a high priority," said Shanghai Executive Vice Mayor Xiong Yang. "We 
are pleased that Cadence is increasing its investment in China along with other global IC industry 
leaders. All of these benefit the sustainable growth of our local IC industry."  

"We anticipate that the new Cadence office in Shanghai will speed up development of next-generation 
design tools," said Wenyi Zhang, chairman of SMIC. "Our collaboration with Cadence combines 
SMIC's strength in advanced process technologies with the industry-leading design tools that Cadence 
provides to help mutual customers solve their toughest design challenges."  

Cadence opened its first office in China in 1992 and in addition to the office in Shanghai, has since set 
up offices in Beijing, Chengdu and Shenzhen. The new Shanghai location, which is 22 % larger than the 
previous facilities and allows for future expansion, is located in the Kerry Parkside office development, 
a 2 million square feet mixed-use complex that encompasses residential, retail, food service and 
commercial office space.  

Click here to return to Contents 

COMSOL: 20 nouveaux modèles en électromagnétisme RF, plasmonique et conception d'antennes 
[20 new models in electromagnetics, RF and antenna design plasmonic] 
21 March 2012 

COMSOL met à disposition de ses utilisateurs une nouvelle série de modèles tutoriaux en 
électromagnétisme haute fréquence. Ces modèles montrent comment utiliser COMSOL Multiphysics et 
son module RF pour la conception d'antenne et les technologies en plasmonique. Cela porte à plus de 50 
le nombre de modèles tutoriaux pour des applications aussi variées que les antennes patch microruban, 
des lignes de transmission, des filtres à mode évanescent et des antennes résonantes diélectriques. 
Ils sont téléchargeables directement sur http://www.comsol.com/showroom/product/rf/. 

Google language tools translation: 

http://students.autodesk.com/
http://www.comsol.com/showroom/product/rf/
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COMSOL offers its users a new set of models in electromagnetism tutorials high frequency. These 
models show how to use COMSOL Multiphysics and its RF modules for antenna design and technology 
in plasmonics. This brings to more than 50 the number of models tutorials for applications as varied as 
the microstrip patch antennas, transmission lines, filters and evanescent mode dielectric resonant 
antennas. 
They can be downloaded directly http://www.comsol.com/showroom/product/rf/ 

Click here to return to Contents 

ECAD Wins Platinum Club 2012 
22 March 2012 

Each year Autodesk recognizes Value Added Resellers (VARs) and Value Added Distributors (VADs) 
through the Autodesk Platinum Club program. Those selected to receive Platinum Club awards have 
shown strong sales performance and commitment to customer service during the 2012 fiscal year. This 
year ECAD was awarded Top North American Reseller in AEC Product and New Subscription Growth 
for 2012. 

Resellers were chosen based on their ability in promoting, demonstrating, installing and supporting 
Autodesk 3D design software. Those honored have pioneered the standards that resellers must meet to 
become Autodesk-authorized VARs. 

"2012 was a very intriguing year for us. We weren't really sure how the switch to Plant 3D would go 
initially, but our teams rallied and turned out one of the best years for ECAD to date. It is a true 
testament to the great team we have at ECAD, and the outstanding relationship we have with Autodesk." 
– Chris Myers, ECAD Managing Director. 

In 2011 ECAD launched the addition of the Autodesk Plant Design Suite to the line of software, support 
and training. The new addition was met with an overall excitement and great success, which had a large 
part in bringing ECAD to the Top North American Reseller in AEC Product sales. In addition to 
excellence in AEC and subscription, ECAD has also shown tremendous grown in manufacturing as well. 

To learn more about Autodesk and ECAD, Inc., visit http://www.ecadinc.com. 

Click here to return to Contents 

GRAPHISOFT Forges Partnership with Leading Madrid Architecture School 
20 March 2012 

GRAPHISOFT has announced that the School of Architecture of Madrid (ETSAM) will install more 
than 400 ArchiCAD 15 licenses. 
GRAPHISOFT Spain will train the university’s educators, who in turn will begin training the students 
on the use of the architectural software. 
Architecture & design students and teachers are entitled to receive the fully-functional education version 
of ArchiCAD for free. Students and teachers are entitled to 1-year free education licenses of ArchiCAD 
after showing proof of their education status. In addition, architectural schools and academic institutions 
are entitled to equip their computer labs with the free academic version of ArchiCAD. GRAPHISOFT 
took the lead in developing the first, full-fledged BIM curriculum to support the university education of 

http://www.comsol.com/showroom/product/rf/
http://www.ecadinc.com/
http://etsamadrid.aq.upm.es/
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BIM to students. As a result, the number of universities taking advantage of this opportunity has grown 
as well. Since GRAPHISOFT began offering free software to students, teachers, and universities 
through www.myarchicad.com, students are better-equipped to start their careers armed with the 
knowledge and practical skills they gain through the study of Building Information Modeling. 

About ETSAM 
The Superior Technical School of Architecture of Madrid (ETSAM) is the leading school of architecture 
of the Technical University of Madrid (UPM), Spain. It prepares future architects and grants the title of 
Architect, as well as doctorates and diverse master degrees.  

Click here to return to Contents 

Lectra Appoints Bertrand Crönert as Manufacturing Marketing Director 
22 March 2012 

Lectra announced the appointment of Bertrand Crönert as Manufacturing Marketing Director. 

Based at the Paris headquarters and reporting directly to Daniel Harari, Lectra CEO, Bertrand Crönert 
aims to reinforce Lectra’s leadership as a long-standing partner of the fashion, automotive, aeronautical 
and furniture industries, in the overall optimization of their production processes. Lectra’s cutting room 
solutions guarantee maximum return on investment and the lowest total cost of ownership. Lectra’s 
cutters are powerful, with an availability rate near 98%—even when used 24 hours a day, 7 days a week. 

“Thanks to its experience with major companies in the automotive industry, Lectra has developed in-
depth knowledge of Lean Manufacturing, which benefits our production solutions. Our teams have 
integrated Lean fundamentals into our technologies—improving usage time, detecting and resolving 
malfunctions, eliminating superfluous tasks, eradicating quality failures—that can be easily applied to 
other sectors, fashion in particular, with its continuous collections and just-in-time production,” said 
Daniel Harari, Lectra CEO. “Bertrand’s mission is at the heart of Lectra’s strategy which aims to 
provide long-term support to leading companies in implementing their Lean approach, and Bertrand, 
with his long experience of complex technological projects acquired in the automotive and energy 
industries, will allow Lectra to enter a new phase.” 

The appointment of Bertrand Crönert is part of the plan to reinforce sales and marketing teams 
worldwide, as well as that of seeking sustained R&D investments, which will allow Lectra to support its 
customers in post-crisis challenges. 

Lectra offers its customers a new range of solutions for leather, Versalis®, the result of fifteen years of 
experience working with leading leather specialists. They offer players in the fashion, automotive and 
furniture industries a high level of productivity and significant material savings, up to 10%, a 
performance that is even more remarkable given that the constantly rising price of leather is a major 
factor in production costs. 

Its onboard intelligence gives Vector®, Lectra's flagship range of automated fabric cutters is the most 
widely sold system worldwide. Lectra estimates that more than one in every four fabric cutters sold 
worldwide is a Vector. These cutting solutions provide the flexibility necessary to respond to the 
diversification of demands and the fluctuation in the number of models and references from contractors. 

Meanwhile, the Focus® range is used by the vast majority of airbag manufacturers around the world and 
has captured nearly 70% of market share. 

http://www.graphisoft.com/education/
http://www.myarchicad.com/
http://etsamadrid.aq.upm.es/
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The Vector® and Focus® Airbag ranges in particular are the reason for Lectra’s strong growth in the 
automotive market, up by 64% in 2011 compared to 2010. 
Bertrand Crönert began his career in 1987 with SKF Group, world leader in mechanical bearings. While 
there, his different responsibilities included sales and marketing, and, in particular, he landed a major 
contract with General Motors US. In 1994 he joined Valeo as marketing director in the heat exchanger 
division, then became the condenser product line (P&L) director, where he was in charge of launching 
new breakthrough technologies. He was then promoted to Product Marketing Director of the Climate 
Control Branch, responsible for defining and deploying worldwide product strategy, handling strategic 
alliances and the positioning of B2B2C passenger comfort solutions. In 2006, he joined Areva T&D as 
world Marketing Director for Business Unit Automation. As of 2010, he performed similar 
responsibilities at Alstom Grid, arising from Areva T&D’s sale of high voltage services. 
Bertrand Crönert graduated as an Engineer from the Ecole de Mines and holds an MBA from EDHEC. 

Click here to return to Contents 

LeverX Opens a Detroit Development & Implementation Center 
19 March 2012 

LeverX, Inc., a full-service systems integrator, SAP® Service Partner and preferred vendor, announced 
it has opened a development and implementation office in the Detroit metropolitan area. LeverX has 
experienced sustained growth and demand for SAP’s Product Lifecycle Management (PLM) and 
Portfolio and Project Management (PPM) implementations in North America. To continue to meet the 
needs of this growing market, LeverX has chosen to expand its organization domestically and to become 
an active participant and contributor to the growing trend to “in-source” jobs back to the US. 

““Outsource to Detroit” has become the new corporate catchphrase, and LeverX is proud to be a part of 
this movement,” said Dr. Victor Lozinski, CEO and Co-Founder of LeverX, Inc. “We see strong growth 
in the Midwest region from discrete and process manufacturing companies as well as from new high 
tech industries. These companies understand the need for improved competitive advantage and LeverX 
can help them leverage their investments in SAP solutions. Detroit is centrally located in the Midwest 
region providing an excellent location for LeverX to build up a strong and thriving development and 
implementation center as we did overseas. LeverX sees Detroit as a terrific investment opportunity, and 
we are proud and excited to be a part of its renaissance.” 

Michigan has become a more business friendly state, offering a competitive tax climate and a large pool 
of highly educated and skilled workers in the areas of IT, engineering, manufacturing and software 
development. In addition, there are leading universities in Michigan and the surrounding states that 
provide a steady stream of well educated and bright young talent that LeverX can leverage to build a 
cost effective SAP technical center that will be highly competitive to similar overseas groups. 

LeverX is not alone in our vision for building up a stronger Midwest regional presence, many leading IT 
and technology companies such as SAP, Pandora and Google have a major presence in this region. 
LeverX implements SAP PLM and SAP PPM solutions and these are of particular value to 
manufacturing companies to help them regrow their businesses and regain competitive advantage in the 
global marketplace. 
“We are very pleased to hear that LeverX, one of SAP's highly experienced SAP PLM Services 
Partners, has decided to open a development and implementation center in the Detroit area,” said Hans 

http://www.leverx.com/
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Thalbauer, Senior Vice President, Line of Business Solutions for Supply Chain and R&D, SAP. “SAP 
and LeverX have a long history of successful SAP PLM implementations and joint customers. SAP 
applauds LeverX's move to actively participate in the Detroit Metro area technical revival and position 
themselves to support the strong growth in the market for SAP PLM in North America.” 

Click here to return to Contents 

Sescoi Celebrates a Quarter Century of Innovative Engineering Software 
23 March 2012 

Created in 1987, Sescoi has now been delivering engineering software systems and service to thousands 
of companies around the globe for 25 years. Its solutions, WorkNC CADCAM, WorkPLAN ERP and 
the WorkXPlore 3D high speed viewer integrate to provide engineering companies with solutions which 
are automated, reliable and designed to make the complex easy. 

Sescoi’s more recently introduced software, WorkNC Dental and WorkXPlore 3D, have both been 
hailed as innovative solutions. Continuous enhancements and step change developments in WorkNC 
CADCAM and WorkPLAN ERP have ensured that Sescoi is recognized as a leader in its field. 

At its R&D and administrative headquarters in Macon, France, Sescoi naturally works with its 
customers in the development of its software and services. Sescoi’s sales and support network provides 
coverage throughout the world, with subsidiary offices and personnel based in France, Germany, Spain, 
UK, USA, India, China, Japan and South Korea, and most recently in Brazil. In addition, it has over 40 
distributors providing customers with the very highest level of technical support and consultancy locally. 

When it launched its flagship software, WorkNC, in the late 80’s Sescoi was the pioneer inautomatic 3D 
CAM. WorkNC has since evolved into a complete solution for 2 to 5-axis machining, electrode creation 
and Wire EDM, used by toolmakers in a range of industries including automotive, aerospace, medical 
and consumer goods. WorkNC’s customers include Snecma, Eurocopter, Calor, Miele, Whirlpool, 
Samsung, Motorola, and virtually all of the world’s automotive OEMs and their supply chain. 

Automated 5-axis machining, feature recognition, parallel processing, automatic stamping and robot 
milling are just some of the recent advances in WorkNC. 

With Sescoi’s WorkPLAN ERP solutions, companies specializing in custom manufacture are able to 
leverage company data and manage tasks from quotation to delivery with transparency, accuracy, and 
significantly less administrative effort. 

Bruno Marko, Chairman and Founder of Sescoi says, “We have always invested and continue to invest 
heavily in R&D. In our fast moving industry we recognize that high quality software and agility world-
wide are key factors for success, which is fuelling our expansion into emerging markets. This year we 
are appointing new distributors in Mexico, Malaysia, Eastern Europe and Russia and we have just 
opened a new office in Brazil. We are delighted to invite our customers and business partners to 
celebrate Sescoi’s “Silver Jubilee” at the Industrie show in Paris next week”. 

Click here to return to Contents 

SolidProfessor Releases SolidWorks Enterprise PDM Course 
19 March 2012 

http://www.sescoi.com/products/worknc/
http://www.workplan.com/
http://www.workxplore-3d.com/
http://www.cadcam-dental.com/
http://www.workxplore-3d.com/index.php?id=wxp-pr-detail&pr=trophy_excellence
http://www.sescoi.com/products/worknc/worknc-5-axis/
http://www.sescoi.com/products/worknc-electrodes/
http://www.sescoi.com/products/worknc-wire-edm/
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SolidProfessor announced the release of its 2012 SolidWorks Enterprise PDM course. 

The Enterprise PDM course was designed for both SolidWorks users, as well as non-SolidWorks users 
who need to interact with files in a SolidWorks Enterprise PDM Vault. Topics include EPDM Viewer, 
Contributor, and CAD Editor Functionality.  
Jason Wright, Product Manager for SolidProfessor comments “With so many of our customers 
leveraging SolidWorks Enterprise PDM to manage their data, we are responding to requests from our 
customers to offer additional resources that help them with their EPDM implementations, as well as 
training resources for new hires to get up to speed quickly with Enterprise PDM. We are excited to 
satisfy these requests by making this course available.” 
SolidProfessor’s SolidWorks Enterprise PDM course was designed to provide users with the knowledge 
and skills for accessing and managing files in an Enterprise PDM Vault. The course begins with an 
overview of the fundamentals of PDM, components of the SolidWorks Enterprise PDM interface, and 
explains how to access files in the Vault. The course goes on to cover topics such as search 
functionality, document creation, check-in and check-out, versioning, revisions and workflow, 
notifications, project creation, bill of materials, managing local cache, and the deleting, recovering and 
destroying of files. 
The SolidWorks Enterprise PDM course can be purchased for $99 per user directly from SolidProfessor, 
or from any of SolidProfessor’s Authorized Resellers. The SolidWorks Enterprise PDM course is 
included at no additional charge for customers who are already using the SolidProfessor Enterprise 
platform. 

Click here to return to Contents 

2012 SAP Pinnacle Award Winners 
22 March 2012 

SAP Pinnacle awards are presented annually to the top SAP partners that have excelled in developing 
and growing their partnership with SAP, delivering unparalleled technology, services and solutions to 
mutual customers. Recipients of the 2012 SAP Pinnacle awards are as follows: 

Service 
Transformational Award: Rapid Time to Value – IBM 

Transformational Award: Analytics Impact – Deloitte  
Transformational Award: Unwired Enterprise – Capgemini 
Quality Award: Quality Partner of the Year – Neoris 

Customer Award: Innovative Business Leadership Award  – Accenture 

Software 
Global Software Solution Partner of the Year – OpenText Corporation 

Software Solution Innovator of the Year – gicom 

Software Solution Newcomer of the Year – iRise 

Technology 

http://www.solidprofessor.com/
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Global Technology Partner of the Year – IBM 

Technology Innovator of the Year – Fujitsu 

Support 
Run SAP Partner of the Year – HP 

SAP Enterprise Support Integrated Award – OpenText Corporation 

Outsourcing 
ITO Outsourcing and Cloud Services Provider of the Year – itelligence 

BPO & BPaaS Provider of the Year – Capgemini 

Sustainability 
Sustainability Partner of the Year – Atos  

OEM 
Global OEM Partner of the Year – Epic 

Global OEM Newcomer of the Year – CDP 

Resell 
SAP PartnerEdge Global Volume Reselling Partner of the Year – intelligence 

SAP PartnerEdge Global Fastest Growing Reselling Partner of the Year – YASH and WCI Consulting 
(two winners) 
SAP PartnerEdge Global Best Newcomer Reselling Partner of the Year – All in Team S.r.l. 
Global Volume Distributor of the Year – Ingram Micro 

SAP Business ByDesign Reselling Partner of the Year – ABAYOO Business Network 

Click here to return to Contents 

Events News 
Autodesk Extends Invitation to Join Webinar on Manufacturing Business Segment 
19 March 2012 

What:  Autodesk, Inc. will host a webinar to discuss its Manufacturing business segment. Robert 
“Buzz” Kross, senior vice president, Design, Lifecycle & Simulation at Autodesk will conduct a brief 
slide presentation followed by a question and answer session.  
When: Thursday, March 29, 2012, at 9:00 a.m. Pacific Time/12:00 p.m. Eastern Time.  

How: Autodesk will host a live webcast call at http://www.autodesk.com/investors. Audio for the 
webcast will be available at 617.614.3453. Passcode for the live call is 17045410.  
A replay of the event will be available after 12:00 p.m. Pacific Time on their website at 
http://www.autodesk.com/investors.  
Contact: For more information, please call Autodesk Investor Relations at 415-507-6705. 

http://www.autodesk.com/investors
http://www.autodesk.com/investors


CIMdata PLM Industry Summary 

 Page 18 

Click here to return to Contents 

AVEVA and LFM Software Showcases Laser products at SPAR International 2012 
20 March 2012 

AVEVA and LFM Software, announced they are attending SPAR 2012 from 15-18 April. AVEVA and 
LFM Software will showcase their latest laser technology developments. LFM Software will also host 
its annual User Meeting on 19 April. Both events will take place at the Woodlands Waterway Marriott 
Hotel, near Houston Texas.  

“We are delighted that we can use SPAR International 2012 as our platform to showcase our exciting 
laser scanning software portfolio,” said Gary Farrow, VP, 3D Data Capture Business Management, LFM 
Software. “SPAR is an ideal event to demonstrate both the AVEVA and LFM Software 3D laser 
scanning software solutions to a very focused market of owner operators, EPCs and service providers. 
Our technology allows customers to take data captured from any hardware vendor and rapidly integrate 
it into their design and engineering environment. Our solutions are helping companies capture their 
brownfield, as-built assets to improve efficiency and extend operational lifecycles. From point cloud to 
bubble view, from scan to 3D model, we have solutions for virtually every application”.  

Attendees can visit the AVEVA and LFM Software on booth #44.  

To register for the LFM Software User Meeting on April 19 visit - http://www.lfm-
software.com/usermeeting 

Click here to return to Contents 

BETA CAE Systems SA Presents at  automotive CAE Grand Challenge 2012 
20 March 2012 

BETA CAE Systems SA, as a Gold Sponsor to the automotive CAE Grand Challenge 2012, invites you 
to attend their presentations and visit their booth in order to be informed about the latest trends and 
developments.  
The event, organized by carhs gmbh, will take place on April 3rd and 4th, in Hanau, Germany. 

At the "Stability and Robustness of FE Dummy Models" track, their presentation "Robustness Analysis 
of Safety Simulations" will introduce new tools offered by BETA CAE Systems. 
At the "Simulation Data Management" track, their presentation e "Using SPDRM to orchestrate all 
actors involved in CAE" will offer an outlook to our new solutions in the field. 
For more information on the event, visit: http://www.carhs.de/grand-challenge 
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Cadence to Keynote, Present Papers at ISQED 
19 March 2012 

Tom Beckley, senior vice president of Research and Development, Custom IC and Signoff, Silicon 
Realization Group at Cadence Design Systems, Inc, will deliver a keynote on advanced node chip design 
at the International Symposium on Quality Electronic Design (ISQED). In addition, Cadence engineers 

http://www.lfm-software.com/usermeeting
http://www.lfm-software.com/usermeeting
http://www.carhs.de/grand-challenge
http://www.cadence.com/


CIMdata PLM Industry Summary 

 Page 19 

will participate in two paper presentations at the conference.  

When: 
March 19 to March 21 

Where: 
Techmart Center, Santa Clara, Calif. 

What: 
Beckley, who leads R&D for Cadence custom IC and signoff technology, will deliver a keynote on, 
“Taming the Challenges in Advanced Node Design” at 8:15 a.m. March 20.  
At 2:30 p.m. March 20, Cadence will join representatives of the IBM Semiconductor Research and 
Development Center to deliver a paper titled, “Understanding, Modeling, and Detecting Pooling 
Hotspots in Copper CMP.” 
At 5:30 p.m. March 20, Sachin Shrivastava and Harindranath Parameswaran from Cadence will deliver 
a paper titled, “Efficient Reduction Techniques for Statistical Model Generation of Standard Cells.”  

Click here to return to Contents 

Cimatron's DieDesign Solution to Feature at FabTech Canada, Toronto, March 20-22, 2012 
19 March 2012 

Cimatron Limited has announced that it will be featuring its integrated CimatronE DieDesign solution at 
the FabTech Canada trade show.  

"With hundreds of customers across Canada, our CimatronE integrated CAD/CAM solution remains 
front and center in meeting Canadian tool shops' evolving needs," said Mr. Bill Gibbs, Cimatron's 
President North America.  

Designed with the die maker in mind, the integrated CimatronE DieDesign software handles all types of 
die production, no matter the die type or the level of complexity involved. It covers all steps in the 
production process, from quoting to design, machining, and wire EDM.  

Key features of the software include:  

    - DieQuote generator - quick quote generation by automatically retrieving 

      information from the CimatronE strip design and merging it with cost information set 

      by the user. Includes a database for storing and retrieving detailed customer 

      information, including previous quotes. 

    - Die design - data import from a large variety of standard and native formats; 

      blank design and forming with automated blank calculation, springback compensation and 

      finite element analysis tools; a dedicated strip design environment; die tool design 

      with applicative tools for creating trimming and forming punches; a wide variety of 

      catalog parts; collision detection and motion analysis; and drafting. 

    - NC and Wire EDM programming - built-in CAD functionality; background toolpath 

http://www.cimatron.com/
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      calculations; efficient roughing; high quality finishing; 5-axis capabilities; plate 

      machining and drilling; a rich library of post-processors; and NC Setup and tool table 

      reports. 

The most recent version of CimatronE DieDesign includes notable enhancements such as a new "insert 
forming shape" feature that creates a far more flexible strip design process, allowing users to insert 
additional forming shapes (stations) at any point during design, while maintaining complete 
associativity. There is also faster, more automated trimming punch creation, and the system now 
supports split matrixes (used to simplify the manufacturing process) and several new types of fasteners.  
"Our CimatronE DieDesign solution is a surefire way to boost your shop's productivity levels while 
ensuring a high level of product quality and reliability, and I invite anyone considering attending 
FabTech Canada to check out our booth and see how powerful a solution CimatronE really is," said Mr. 
Gibbs.  
The Cimatron display at FabTech Canada will be at booth #1234.  

Visit the Cimatron website [http://www.cimatron.com/Main/lobby.aspx?FolderID=2974&lang=en] to 
view videos of CimatronE's DieDesign capabilities.  
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Delcam to Show Latest Delcam for SolidWorks at MACH 
21 March 2012 

Delcam will demonstrate the 2012 R2 version of Delcam for SolidWorks, the integrated CAM system 
for SolidWorks, at the MACH exhibition to be held in Birmingham from 16th to 20th April. The new 
release includes new modules for b-axis turn-mill and four-axis wire EDM, plus numerous 
improvements to the existing functions for rough milling and finishing. As a Gold Partner CAM 
product, it is, of course, fully compatible with the latest release of SolidWorks. 

B-axis turn-mill allows milling features to be created based on the b angle of the feature itself. Both the 
b-axis angle and the rotational orientation of turning tools can also be controlled. The technique can be 
used on multi-tasking machine tools, like the Mazak Integrex and the Mori Seiki NT range. 

The wire EDM module introduced in the initial 2012 release has been extended to cover four-axis 
operation. Users can choose from die, punch, profile and rapid operations, along with a variety of other 
options, to generate code for all types of wire EDM equipment. As with all other Delcam for 
SolidWorks modules, the wire features are associative to the model so the code will update 
automatically following any change to the design. 

Delcam for SolidWorks 2012 R2 also incorporates enhancements from the 2012 R2 release of Delcam’s 
FeatureCAM feature-based CAM system on which it is based, including a series of new strategies for 
2.5D roughing, improved Z-level finishing, Z-axis indexing, and faster simulation. 

The new roughing strategies include a continuous spiral option to minimise wear on the cutter and 
machine tool, high-speed roughing options, including trochoidal machining and Delcam’s patented Race 
Line Machining, and “tear-drop” moves to clear corners more smoothly. In addition, more styles of 
leads and links can now be used to give greater overall efficiency for the toolpaths.  

Another 2-axis enhancement is the ability to machine parts larger than the travel of the machine tool. If 

http://www.cimatron.com/Main/lobby.aspx?FolderID=2974&lang=en
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the machine has a table that can index around the Z axis, Delcam for SolidWorks can be used to divide 
the component into pieces and generate the required series of machining operations. 
Other milling improvements include an option to add an extra profile pass exactly at the base of flat 
pockets, the ability to use face-milling tools with chamfered edges to machine chamfers as well as faces 
and so minimise the number of tools needed, and a choice of right- or left-handed thread-milling tools 
resulting in either climb or conventional machining of the thread. 
All the strategies within Delcam for SolidWorks will benefit from improvements to the simulation 
module. In particular, much faster results can be obtained through the use of multiple cores for these 
calculations. 
Delcam for SolidWorks combines the benefits associated with Delcam’s PowerMILL and FeatureCAM 
CAM systems. It is based on Delcam’s proven machining algorithms that are already used by more than 
35,000 customers around the world. The software offers PowerMILL’s exceptional speed of toolpath 
calculation, plus the advanced strategies for high-speed and five-axis machining, to ensure increased 
productivity, maximum tool life and immaculate surface finish, even when cutting the hardest, most 
challenging materials. At the same time, Delcam for SolidWorks has the same strong focus on ease of 
use as FeatureCAM, including all of the knowledge-based automation that makes that system so 
consistent and reliable. 
Delcam for SolidWorks is fully integrated into the SolidWorks environment so that the program looks 
and behaves like SolidWorks. It offers full associativity so that any changes in the CAD model are 
reflected automatically in the toolpaths. However, this associativity is more intelligent than that offered 
in many other integrated CAM systems. Delcam for SolidWorks doesn’t simply modify the existing 
toolpaths but also reviews the choice of cutting tools and machining strategies, and changes them if 
necessary. 
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Delcam to Show Latest PowerINSPECT Inspection Software at MACH 
23 March 2012 

Delcam will demonstrate the 2012 release of its PowerINSPECT inspection software on stand 4011 at 
the MACH exhibition to be held in Birmingham from 16th to 20th April. The new version includes a 
number of extra options to make inspection easier, plus the addition of basic reverse engineering 
functionality to the point-cloud module. 

PowerINSPECT is a hardware-independent inspection software, with the 64-bit version providing 
calculation speed where larger CAD files need to be manipulated, especially for very complex parts and 
multi-component assemblies. The software combines the ability to work on all types of inspection 
device with a comprehensive range of measurement routines for making simple measurements, for 
inspecting geometric features and for checking complex surfaces. The resulting reports present detailed 
information in easy-to-read formats that can be understood by all engineers, not just inspection 
specialists. 

One option in the 2012 release offering significant time-savings, as well as improved ease of use, is the 
new mirror command that has been added for symmetrical components. This allows the inspection 
sequence to be mirrored from one half of a component to the other half, or from the left-hand version of 
the design to the right-hand copy. The new feature also reduces the possibility of programming errors 
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and improves the consistency of the results between the two halves or parts. 
The range of dimensions that can be displayed on the model has been increased to include more types of 
distance, angles and diameters, and radii. The options to display the various dimensions from the 
increased range have been made more versatile, to ensure the reports remain easy to read with only the 
required dimensions shown. 
There are two important additions to the PowerINSPECT 2012 point-cloud module for laser scanners 
and other point-cloud devices. STL export provides basic reverse engineering functionality for scanned 
data. The STL files can be used within Delcam’s PowerSHAPE Pro design software for more advanced 
reverse engineering operations. Point-cloud display has been enhanced with an option to show any back-
facing points in a second colour. This highlights any discontinuities in the data, including gaps or other 
problem areas, and so makes it easier to identify areas that may need re-scanning to capture the complete 
model. 
Of more general benefit is the ability to measure edge points directly; it is no longer necessary to 
measure the surface first. This makes the process both easier and faster. However, it is recommended 
that both the edge and the surface should be checked if there is any likelihood of the part being distorted, 
for example, when checking sheet-metal components. 
The inspection of castings and forgings, and similar near-net shapes, has been improved with the 
addition of a new best-fit option. This centres the component within the measurement data collected 
with PowerINSPECT so that the largest possible minimum stock is located around the part. It ensures 
that positive material exists in all areas of any semi-finished part before it is sent for further machining. 
The option can be used in combination with the PartAligner software to minimise set-up times. 
A number of enhancements have been included to give faster and easier programming, with less chance 
of errors. A new “lock workplane” option automatically creates a datum scheme within 
PowerINSPECT’s GD&T True Position, matching the part’s coordinate system, while standard 
tolerances for Limit and Fit to ISO 286 and ISO 2768 have been included so that they can be selected 
from a pre-defined list. 

Click here to return to Contents 

Discover ESI’s Immersive Virtual Reality Solutions at Hannover Messe 
20 March 2012 

ESI Group announces its participation in Hannover Messe, taking place 23-27 April in Hannover, 
Germany. Following the acquisition of 3D visualization company IC.IDO during the last summer, ESI 
will be part of the fair’s ‘Digital Factory’. This includes over 500 square meters dedicated to Virtual 
Reality and 3D visualization, where ESI will present its new range of Virtual Reality solutions. Under 
the brand “IC.IDO”, ESI offers immersive 3D visualization, enabling decision-makers to experience 
their product in real time. 

Vincent Chaillou, President and COO of ESI Group, declares: "This high performance 3D visualization 
technology is key for our customers to bridge the gap between the virtual and physical prototyping 
worlds. We combine a remarkably intuitive and robust immersive user interface with unique real-time 
physics for contact detection and flexible connections". 
IC.IDO Virtual Reality solution – ESI’s Visual Decision Platform – opens new doors for product 
development. It enables customers to present their virtual product, manipulate it in real time, exchange 

http://www.hannovermesse.de/en/about-the-trade-show/programme/tradeshows-lineup/digital-factory
http://www.esi-group.com/products/virtual-reality-solutions
http://www.esi-group.com/products/virtual-reality-solutions
http://www.esi-group.com/products/virtual-reality-solutions
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information across virtual teams, and resolve manufacturing and serviceability issues in an immersive 
and distributed environment. 
IC.IDO minimizes risks, reduces failure costs and decreases the use of resources. It also allows for faster 
and easier global collaboration and communication, ensuring better visibility and visualization of early 
stage products. At the end it integrates customers, partners and other departments in the product 
lifecycle. 
IC.IDO customers include world-renowned companies in the automotive and aerospace sectors as well 
as in mechanical and system manufacturing Industries (OEMs). Representative customers and strategic 
partners include Audi, Airbus, BMW, Boeing, Bombardier, Caterpillar and John Deere. 
ESI’s booth at Hannover Messe will be located in Hall 7 of the Digital Factory in the Technology 
Cinema 3D arena. The booth will feature a ‘black box’ – a dark environment providing the optimal 
setting to perform IC.IDO demonstrations. 
For enquiries about ESI’s attendance at Hannover Messe and to book an appointment for a group demo, 
please contact Christina Theuerkauf, Events Specialist, ESI Group: Christina.Theuerkauf@esi-
group.com 

Click here to return to Contents 

ESPRIT 2012 by DP Technology to be Exhibited at Westec 2012 March 27-29, Los Angeles, Calif. 
6 February 2012 

DP Technology’s ESPRIT® 2012 computer-aided manufacturing (CAM) software will be exhibited 
March 27 – 29 in Los Angeles, Calif., where Westec 2012 is scheduled to take place at the Los Angeles 
Convention Center. 

ESPRIT will be exhibited at booth No. 2706, where visitors will receive one-on-one demonstrations and 
presentations of features available within the latest generation of ESPRIT, which offers upgrades in all 
machining disciplines, including enhancements to turning, milling, mill-turn and wire EDM cycles. 

For turning, the “park” cycle has been redesigned in ESPRIT 2012 to allow a machine tool’s head or 
turret to be parked. Increased versatility is achieved with the enhancement of allowing parking on each 
axis, which can be individually controlled using one of the four modes available — not parking the axis; 
moving the axis to home, as it would be set for a tool change; the tool moves to the input position in the 
operation coordinate system, or the axis moves to the input position in the machine-coordinate system. 

For milling, ESPRIT 2012 offers an enhanced method of treating features used for contouring 
operations. Rather than allowing the tool to "roll" over the edge when at or near the starting depth, the 
feature edge can be extended to maintain the desired shape. 

For wire EDM, new feature extension settings make it possible to extend the extremities of the feature 
so the wire path can start or end outside of the material when contouring or with EDM turning 
operations. This allows the wire path to be extended without actually modifying the feature. A new 
“dwell time” setting that inserts a dwell at the end of the rough cut to enlarge the exit point, ensuring 
that the wire for the skim cut can be re-threaded, has been added to all EDM contouring cycles. 

Click here to return to Contents 
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Flow Science Announces Its 2012 FLOW-3D World Users Conference 
20 March 2012 

Flow Science announced that its 2012 FLOW-3D World Users Conference will be held September 13-
14, 2012 at the Hyatt at Fisherman's Wharf in San Francisco, CA.  
The conference is open to FLOW-3D, FLOW-3D Cast, FLOW-3D ThermoSET and FLOW-3D/MP 
users and anyone interested in learning more about the software. The meeting will feature user 
presentations from a variety of industrial and research applications as well as talks on the latest 
developments for FLOW-3D presented by Michael Barkhudarov, VP of R&D and John Ditter, VP of 
Software Engineering at Flow Science. A day of free FLOW-3D advanced training in hydraulics and 
general CFD areas will be held Wednesday, September 12.  

The call for presentations and posters is currently open. Abstracts should be 250 words or less and 
include the title of the presentation or poster, author(s) name(s), job title, and company/institution name. 
Presentations and posters should focus on benchmarks, validations, practical examples, and case studies 
using FLOW-3D. Go here for more information about submitting an abstract. 

Online registration for the conference is available through September 4, 2012.  

CEI, the developer of the EnSight suite of 3D visualization software, will be the exclusive visualization 
sponsor at the conference. CEI and Flow Science recently announced a partnership to embed the latest 
version of EnSight visualization software directly into FLOW-3D. A beta version of the next generation 
of FLOW-3D with EnSight embedded will be unveiled at the conference. Free training in the use of both 
EnSight and its embedded version in FLOW-3D will be offered on September 12, concurrent with the 
FLOW-3D training. 
Silicon Mechanics will be a gold sponsor of the conference. Silicon Mechanics is a leading manufacturer 
of rackmount servers, storage, and high-performance computing clusters. They will be exhibiting the 
new turnkey cluster solution for running FLOW-3D/MP featuring the latest hardware and software 
advances. 

Click here to return to Contents 

Geometric to Demonstrate CAMWorks® 2012 at WESTEC® 
20 March 2012 

Geometric Limited will showcase the latest release of its solid-based CNC programming solution, 
CAMWorks® 2012, along with its new 2.5D CAM package, CAMWorksXPress® 2012 at the 
WESTEC® 2012, Booth #2744, Los Angeles Convention Hall, Los Angeles, Calif., from March 27-29, 
2012. 
These products will be demonstrated at the booth throughout the three day conference. Attendees will 
also have the opportunity to attend an interesting session, ‘CAD/CAM Automation - From Orders to 
Parts’ at the Learning Lounge on Wednesday, March 28, 2012 from 2:30 - 3:15 p.m. by Marc Bissell, 
Senior Applications Engineer, Geometric. 
“WESTEC is the perfect platform to connect with manufacturers from the West Coast, who are seeking 
options to effectively maximize productivity. Geometric provides manufacturers easy-to-use CAM 
products that are seamlessly integrated into SolidWorks®, giving our customers powerful tools to 

http://www.flow3d.com/events/wuc/2012-flow-3d-world-users-conference.html
http://fishermanswharf.hyatt.com/hyatt/hotels/index.jsp?null
http://www.flow3d.com/events/wuc/2012-flow-3d-world-users-conference.html#presentations
http://www.flow3d.com/forms/wuc-registration.html
http://www.ceisoftware.com/
http://www.flow3d.com/
http://www.siliconmechanics.com/
http://www.flow3d.com/flow3dmp/flow-3d-mp-cfd-hpc.html
http://www.geometricglobal.com/
http://www.westeconline.com/
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optimize and evolve their CAM automation process”, says Donald Dorsey, Channel Sales Manager, 
Geometric Americas, Inc. 
During the event Geometric will showcase: 

CAMWorks 2012: With support for SolidWorks 2012, CAMWorks 2012 has a number of 
enhancements to enable faster and easier programming, and to produce more efficient tool paths for 
improved machining productivity. CAMWorks 2012 now includes a new plate nesting solution, which is 
integrated within SolidWorks. This program is used to generate optimized nested layouts of Parts and/or 
Assemblies. Using CAMWorks Nesting a user specifies single or multiple material stock, the part-to-
part distance, and stock margins. The result is a SolidWorks assembly document of the nested layout. 
This nested layout can be machined by CAMWorks or used by any other application. For more 
information on CAMWorks, please visit http://www.camworks.com. 
CAMWorksXpress: CAMWorksXpress is an ideal solution for programmers and machinists, as well as 
new users, who are looking for an easy to learn and easy to use 2.5D machining CAM package. 
CAMWorksXpress runs inside SolidWorks and provides high-powered features required for machining 
efficiently. For more information about CAMWorksXpress, please visit 
http://www.camworksxpress.com 

Click here to return to Contents 

GoEngineer Earns Honors at SolidWorks World 2012 
20 March 2012 
GoEngineer®, Inc., was recognized with dozens of individual and company awards at the recent 
SolidWorks World 2012, in San Diego, California. 

A value added reseller (VAR) of Dassault Systèmes SolidWorks Corp. 3D product design software and 
other leading software for product design and development customers, GoEngineer earned a total of 27 
individual and company awards—including numerous #1 in category awards. 

GoEngineer’s myriad successes are the result of the company’s laser-like focus on assuring customer 
success, according to GoEngineer founder and president Ken Coburn. “To make sure our customers are 
the real winners we combine world-class software like SolidWorks, supportive training programs, deep 
design-engineering domain expertise and industry perspective, and our JumpstartSM rapid 
implementation services.” 

Awards and Recognition 

GoEngineer won recognition in these areas. 

• #1 VAR Worldwide Simulation Sales 

• #1 VAR Worldwide Enterprise PDM Sales 

• #1 VAR North American 3DVIA Composer Sales 

• #1 100% Overall Performance Education North American VARS 

http://www.camworks.com/
http://www.camworksxpress.com/
http://www.goengineer.com/
http://www.goengineer.com/Products/3D-Design
http://www.goengineer.com/Products/3D-Design
http://www.goengineer.com/Products
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• 100% Weighted Average Performance North American VARS 

• World-Wide VARS Earning Presidents’ Club Recognition 

In addition to the company’s awards, 21 GoEngineer team members won recognition for their individual 
achievements in attaining sales goals, technical excellence certification or both. 

“We congratulate the team at GoEngineer on all of their recognition,” said Ken Clayton, vice president 
of worldwide sales at Dassault Systèmes SolidWorks Corp. “The number of top honors demonstrates the 
benefits of a deeply experienced and certified implementation team. Their JumpStart implementation 
methodology has provided a smooth transition and rapid value realization for customers who upgrade 
their engineering process to SolidWorks 3D design solutions.” 

Click here to return to Contents 

New Webcast Focuses on Simulation for the Electronics Industry 
21 March 2012 

Thermal design challenges in electronics systems and components can determine the success or failure 
of many products. A new Autodesk webcast is now available, exploring how common challenges 
encountered by electronics manufacturers can be solved earlier in the design process, resulting in 
reduced design verification cost and testing time, and greater empowerment of engineering teams to 
perform detailed simulations. Topics covered in the webinar include the use of Autodesk Simulation 
software to: 

• Predict system and component temperatures  

• Determine the most effective designs for electronics heat dissipation  

• Assess optimal component configurations and fan placements  

• Decrease the risk of warranty failures  
The virtual event also shows how several customers are already using Autodesk Simulation software to 
predict electronics performance and to design with confidence: 
Sechan Electronics, Inc., used Autodesk Simulation CFD software to more accurately predict thermal 
performance of a new digital fire control system. Sechan estimates that the simulation was completed 
four months faster than with traditional prototyping and testing methods.  
SureFire, LLC, a manufacturer of high-end flashlights and other illumination tools for the U.S. military 
and law enforcement officers, used Autodesk Simulation CFD to predict the timing of laser diode 
failure, based on a visualized temperature field.  
The Autodesk Simulation product line provides the complete tools required during the process from 
design to manufacturing, such as:  
Autodesk Simulation CFD computational fluid dynamics tools for fluid flow and thermal simulations  

Autodesk Simulation Moldflow for optimizing plastic parts, injection molds and the injection molding 
process  
Autodesk Simulation Mechanical for static stress and linear dynamics and mechanical event simulation.  

http://www.goengineer.com/support
http://usa.autodesk.com/adsk/servlet/pc/index?id=18578616&siteID=123112
http://usa.autodesk.com/simulation-software/
http://usa.autodesk.com/simulation-software/
http://usa.autodesk.com/adsk/servlet/pc/index?id=18534659&siteID=123112
http://www.sechan.com/
http://www.surefire.com/
http://usa.autodesk.com/simulation-software/
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To learn more about how Autodesk Simulation software can help manufacturers enhance the 
performance and reliability of their electronics, register and watch at 
http://www.autodesk.com/simforelectronics.  

Click here to return to Contents 

OPEN MIND Technologies at Tire Technology Expo 2012; CAM solution presented at tire trade fair 
helped gain traction 
22 March 2012 

OPEN MIND has successfully presented at Cologne's Tire Technology for the second time. Their smart 
CAM solutions for improved CNC manufacturing of tire moulds and the resulting gains in speed and 
efficiency attracted the attention of numerous visitors. 

OPEN MIND Technologies AG is highly satisfied with how the new features of their tire mould module 
were received at Tire Technology. Tire manufacturers were offered a glimpse into some of the new 
features and optimisations that will be provided in the upcoming version of this hyperMILL® 
application module. Highlights of the new version include the fully CAM browser-based interface 
design and automated program generation functions that greatly simplify and speed up programming. 
Creation of NC output for each segment is aided by automatic sorting and rapid toolpath connections. 
Also, all tool paths are checked for collisions for each tire segment geometry and all machine 
components. Intelligent milling strategies for typical geometries implemented in the new hyperMILL® 
tire package significantly reduce both programming and machining times. 

Click here to return to Contents 

Synopsys Demonstrates Software Development for big.LITTLE Processing at DesignWest 
21 March 2012 

Synopsys, Inc. will be presenting its VDK Family for ARM® Cortex™ Processors software 
development solution at DesignWest. The VDK Family for ARM Cortex Processors contains multiple 
reference designs, sample software stacks and analysis and debug software tools for the Cortex-A15 
MPCore processor and ARM big.LITTLE processing. Learn how software developers can use the VDKs 
to speed software bring-up and gain better debug control for quad-core ARM Cortex-A15 MPCore™ 
processor and ARM big.LITTLE™ processing-based designs. 
Visit the ARM Partner Pavilion to see a demonstration or attend the joint Android Summit technical 
session with Synopsys and ARM at DesignWest 2012. 
Topics to be Covered: 

How to accelerate software development up to 12 months before board availability  

How to best utilize ARM big.LITTLE processing performance and energy efficiency capabilities  

How to run multicore/multicluster software debug and analysis 

For more information or to register for DesignWest now, please visit: 
https://designwest.reg.ubmelectronics.com/2012.  
What: ARM Partner Pavilion and Joint Android Summit Technical Session 

http://www.autodesk.com/simforelectronics
http://www.openmind-tech.com/
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When: March 26-29, 2012 

Where: McEnery Convention Center, San Jose, CA 

Event Hours: 

Android Summit Technical Session 

Wednesday, March 28 - 3:15pm-4:15pm 

Exhibit Hall Hours 
Tuesday, March 27 - 11:30am - 7:00pm  

Wednesday, March 28 - 11:30am - 5:30pm  

Thursday, March 29 - 10:30am - 3:00pm 

Session Description: 

Software Development for Android on ARM big.LITTLE processing SoCs Using Virtual Prototypes  

As devices get more and more complex, developing software for those devices becomes increasingly 
complex. While big.LITTLE processing offers a way to balance high performance through the use of the 
ARM Cortex-A15 MPCore processor with power efficiency by migrating software tasks to the ARM 
Cortex-A7 MPCore processor to extend battery life, these processors challenge software developers to 
keep up and both utilize the available compute power while being power conscious. With the right set of 
models, virtual prototypes offer a unique platform view to the software developer to ease the software 
development for these multi-core designs. They moreover provide unique capabilities to make sure that 
software developers correctly utilize the available Android control functions to deliver a smooth user 
experience while minimizing power consumption.  
For more information on the technical session, please visit: http://www.ubmdesign.com/sessions/android 

For more information on Synopsys' Virtualizer Development Kit Family, please visit: 
http://www.synopsys.com/VDK4big-LITTLE. 

Click here to return to Contents 

TDT Hosts FREE Webinar March 21: Key Advantages of 3D Inverse Design in Turbomachinery 
Design Process, by Professor Mehrdad Zangeneh, PhD 
19 March 2012 

TURBOdesign Technology, Inc. (TDT), an aerodynamic and hydrodynamic turbomachinery design 
software and engineering services company and exclusive U.S. distributor of Advanced Design 
Technology’s (ADT) TURBOdesign Suite, announced that it will host a free webinar, “Key Advantages 
of 3D Inverse Design in Turbomachinery Design Process,” on March 21 at 1:00 p.m. Eastern time. 
Turbomachinery design engineers and original equipment manufacturers (OEMs) looking to increase 
product efficiency while decreasing design times will benefit from the 3D Inverse Design process, 
which even makes new engineers productive within hours. To register for this free webinar, go to 
http://www.turbodesign-tech.com/webinar070312/ 

The webinar will be presented by Mehrdad Zangeneh, PhD. and professor of thermofluids at University 
College London and founding director of ADT. For 26 years, Zangeneh has developed advanced 
turbomachinery design codes based on the 3D Inverse Design approach and automatic optimization to 

http://www.ubmdesign.com/sessions/android
http://www.synopsys.com/VDK4big-LITTLE
http://www.turbodesign-tech.com/
http://www.adtechnology.co.uk/
http://www.adtechnology.co.uk/
http://www.turbodesign-tech.com/webinar070312/
http://www.turbodesign-tech.com/webinar070312/
http://www.turbodesign-tech.com/webinar070312/


CIMdata PLM Industry Summary 

 Page 29 

turbomachinery design. His research has resulted in important breakthroughs in turbomachinery and 
marine propulsor design, and he has been granted six international patents. In 2000, Zangeneh was 
awarded the Japan’s Turbomachinery Society’s Gold Medal, and in 2003 he was awarded the Donald 
Julius Grone Prize by the Institution of Mechanical Engineers in UK. 
In this webinar, Zangeneh will use selected examples from centrifugal and mixed flow pumps, axial 
turbines, axial fans, axial compressors and centrifugal compressors to show how the inverse design 
approach can not only put designers more in control of the design process but also help turbomachinery 
manufacturers compete effectively in light of global competition, continual price pressure and margin 
compression, reduced time to market, requirements to supply customized products, skills shortages and 
new developments in manufacturing and materials technology. 
According to TDT customer, Dr. Guy Phuong, senior development engineer, of McQuay International, 
“Using the 3D Inverse Design capabilities of the TURBOdesign Suite has saved us significant time. We 
are working on a project with TDT to improve the performance of one product with promising results. 
We hope this improvement can be made across the product line.” 
According to Dr. Judy Busby, author of numerous turbomachinery design papers and vice president of 
technology and operations for TDT, “The TURBOdesign Suite provides a more systematic approach to 
the aerodynamic design problem. Furthermore, once an optimum input specification for a given design 
criteria (such as minimum loss, cavitation suppression, secondary flow suppression, etc.) has been 
obtained, it can be used to develop new prototypes very rapidly, thereby reducing development time for 
new designs.” 

Click here to return to Contents 

Wolverine Worldwide to Offer Real-life Perspective on Implementing Gerber’s YuniquePLM System 
19 March 2012 

During the upcoming Apparel Tech Conference held at the Fashion Institute of Design and 
Merchandising in Los Angeles, Brian Snyder, Wolverine Worldwide’s director of Global Apparel 
Operations, will discuss his organization’s phased approach to implementing Gerber’s YuniquePLM™ 
system, including major milestones to consider and keys to ensuring success. Wolverine Worldwide is a 
global marketer of branded footwear, including the Hush Puppies®, Merrell® and Wolverine® brands. 

During the one-day event, attendees can witness first-hand how YuniquePLM streamlines business 
processes, increases supply chain visibility and collaboration and helps retailers and manufacturers get 
the right products to market on time and at the right cost. 

Gerber's YuniquePLM system tracks responsibilities and workflows, provides a comprehensive view of 
the business and facilitates communication with global partners. Designers embrace YuniquePLM 
because it's easy to use – even on mobile devices. Managers rely on it for clear visibility into the details 
surrounding a product's journey to market. IT professionals welcome it because it integrates with 
existing enterprise-wide business systems and scales to fit the needs of any size business. For more 
information about YuniquePLM, visit YuniquePLM Product Lifecycle Management. 

Apparel Tech Conference West will be held March 21. To register, visit here. 

Click here to return to Contents 
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Financial News 
Delcam Announces Record Sales and Profits in 2011 
22 March 2012 

Birmingham-based CADCAM developer Delcam has announced that it achieved record sales of £41.9 
million and record profits of £3.73 million for 2011. Sales increased by 14% over the previous record set 
in 2010, with growth seen in most of the company’s international markets. 

The latest results continue the growth in sales seen since 2009, with the further recovery in global 
manufacturing prompting increases in demand for both new software licences and maintenance 
contracts. Sales for the second half of the year reached a new high, meaning that Delcam has set new 
sales records in each of the last four half-year periods. The company’s improved performance was 
evident in its traditional markets, in particular in the automotive and aerospace industries, as well as in 
its newer healthcare business. 
The strongest overall sales continued to come from the USA and Germany, while the fastest increase in 
sales of new software licences came from Asia, especially India, Indonesia, Korea and our direct sales in 
China. However, there were many global examples of significant growth, with 28 of Delcam’s resellers 
achieving increases in their sales of more than 20%. 
Delcam Professional Services, which was formed from the combination of our Professional Services 
Group and our Tooling Services Division at the start of the year, is showing an excellent performance. 
Demand for its process development and prototype manufacturing services continues to grow and 
investments are being made to increase capacity in this area. 
Continuing its strategy to promote long-term growth, the company invested strongly in product 
development. Delcam invested £10.7 million over the year, an increase from the £9.6 million invested in 
2010. In line with the company’s long-standing policy, at least one new version of all of Delcam’s main 
software products was released during the year. 
Other highlights of the year included the presentation of Delcam’s sixth Queen’s Award for Enterprise 
in June and the announcement by CIMdata in July that Delcam had retained its position as the world’s 
leading specialist supplier of CAM software and services. 
Peter Miles, Delcam Chairman, commented, “Progress in 2011 was excellent and Delcam’s results are 
above market expectations. Despite our ongoing concerns over the financial background in Europe and 
the potential impact on our business of any further loss in confidence, the current indications are that 
2012 should see continued investments in capital equipment and associated software in our key 
automotive and aerospace markets. At this early stage in 2012, we are continuing to see increases in our 
sales. With this encouraging start to the year, we anticipate that our trading results for the coming year 
should show further improvement over those for the last twelve months.” 
A copy of the full statement is attached. 

CHAIRMAN’S STATEMENT  
After a strong first half, with record sales and increased profits, I am pleased to report that the growth in 
both sales and profits continued in the second half of the year, despite the uncertainty created by the 
prevailing financial market turbulence. Trading throughout June to December 2011 was buoyant, 
especially in the fourth quarter, which is typically Delcam’s most active trading period, and sales for the 

http://www.cimdata.com/
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second half set a new high. The outcome for the financial year as a whole shows Delcam’s sales and pre-
tax profits at record levels and results are above market expectations. Sales of £41.9m are 14% higher 
than the prior year and the second half sales performance means that Delcam has set new sales records 
in each of the last four half-year periods. Pre-tax profits at £3.73m show a 55% increase year-on-year.  
The continued recovery in global manufacturing underpinned improved sales across Delcam’s key 
markets in Europe, North America and Asia. The results validate our continuing policy of investing 
strongly in product development and marketing in order to promote further growth of the business.  
The Group’s financial position remains very robust, with strong cash generation and unrestricted net 
cash at the year end of £9.4 million. This total includes £0.9 million raised through the share placing to 
meet institutional demand from Herald Investment Management Limited in April 2011. Our strong 
financial position gives the business a healthy platform for further growth, both in absolute terms and in 
market share. 

Financial Results 
Sales for the year to 31 December 2011 increased by 14% to £41.9 million, compared to £36.7 million 
in 2010 (as restated – see note 4). This reflected improved sales in most of our markets. While the 
largest increase was in software licence sales, as expected, maintenance revenues, derived from software 
maintenance and support contracts, also grew well at £13.1 million, up from £11.7 million in the 
previous year. Maintenance revenues now account for 31% of Group sales and continue to represent a 
predictable, recurring income stream. 
Continuing our strategy to promote long-term growth, the Group invested strongly in product 
development. We invested £10.7 million over the year, an increase from the £9.6 million invested in 
2010. In line with our long-standing policy, at least one new version of all of our main software products 
was released during the year. These enhancements were well received by our customers. 
Profit before tax for the year increased by 55% to £3.73 million compared with £2.41 million generated 
during 2010 (as restated). Basic earnings per share improved by 28% to 40.7p against 31.7p in the 
previous year (as restated).  
The balance sheet remains strong, with unrestricted net cash of £9.4 million at the end of the year, up by 
7% compared to £8.8 million at the end of 2010.  

Dividend 
The Board is pleased to propose an increased final dividend of 5.25p per ordinary share (2010: 4.15p). 
This makes a total for the year of 7.0p per share (2010: 5.5p), up by 27.3% on last year. The final 
dividend will be paid on 14 May 2012 to shareholders on the Register as at 30 March 2012 (the ex-
dividend date being 28 March 2012). 

Pension 
Last year we reported that the Company had closed its defined benefit pension scheme from 31 
December 2010 with a commitment to pay £0.5 million each year for five years from January 2012 to 
January 2016. During the year movements in the stock market combined with a record low return on 
government gilts resulted in a significant increase in the scheme deficit. To protect the scheme’s funding 
position and take advantage of the lower stock market we accelerated our five year funding commitment 
by investing the £2.5 million into the scheme during the year, in addition to the £2.5 million that was 
paid in January 2011, making a total investment of £5.0 million. The IAS 19 valuation at 31 December 
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2011 recorded a deficit of £2.9m.  

Review 
The growth in sales seen since 2009 continued in 2011, with the further recovery in global 
manufacturing prompting increases in demand for both new software licences and maintenance 
contracts. The Group’s improved performance is evident in our traditional markets, in particular in the 
automotive and aerospace industries, as well as in our newer healthcare business. 
Our strongest overall sales continue to come from the USA and Germany, while the fastest increase in 
sales of new software licences came from Asia, especially India, Indonesia, Korea and our direct sales in 
China. However, there were many global examples of significant growth, with 28 of our resellers 
achieving increases in their sales of more than 20%. 
Delcam Professional Services, which was formed from the combination of our Professional Services 
Group and our Tooling Services Division at the start of the year, is showing an excellent performance. 
Demand for its process development and prototype manufacturing services continues to grow and we are 
investing in increased capacity in this area. 
We have increased our investment in marketing as we focus on raising our worldwide profile. Our 
participation in the EMO World of Metalworking exhibition in September, the year’s largest exhibition 
for the machine tool industry, saw a record number of visitors to our stand. We are also continuing to 
expand the Group’s online presence, with improved websites for our major products and increased 
content being added to our online TV channel. 
During the year, we acquired a minority stake in a new German software house, Fabbify Software 
GmbH. The company develops software for additive manufacturing, an area in which its management 
team has significant experience. Fabbify’s software complements our own software systems for 
machining and gives us exposure to an additional market sector.  
Following our investment in our Beijing office in 2004, during this year we also purchased a new office 
in Chengdu, China. We believe that this additional investment will support sales across all our offices in 
China by demonstrating our long-term commitment to the country.  
During the year, we also expanded our graduate recruitment programme. This will help to ensure that we 
can recruit sufficient high-quality development, sales and support staff to support our growth plans.  
In July 2011, we were pleased to be confirmed as the leading CAM specialist globally (i.e. its primary 
business is focused on the provision of CAM software and services) for the eleventh consecutive year by 
CIMdata Inc, the independent global consultancy in its annual market report. 

Outlook 
Progress in 2011 was excellent, especially when allowing for the financial uncertainty which affected 
sentiment for investment in new technology in some countries. Despite our ongoing concerns over the 
financial background in Europe and the potential impact on our business of any further loss in 
confidence, the current indications are that 2012 should see continued investments in capital equipment 
and associated software in our key automotive and aerospace markets. At this early stage in 2012, we 
are continuing to see increases in our sales. With this encouraging start to the year, we anticipate that our 
trading results for the coming year should show further improvement over those for the last twelve 
months. 
I would like to thank all our staff worldwide for their loyalty, hard work and dedication during the year, 
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which enabled these record results to be achieved. 

Peter Miles 
Chairman 

Click here to return to Contents 

ESI Group Shows Solid Growth in 2011/12 Annual Revenues: €94.2 Million (+11.9%) 
Sharp increase in activity from key accounts in the automotive sector and buoyant growth from the 
aeronautical sector 

Solid growth in New Business and the installed base, 

stable high rate of repeat business 

Increasing contribution of emerging countries  
Alain de Rouvray, ESI Group’s Chairman and CEO, comments: “Beyond the solid growth of activity, an 
analysis of our 2011 figures demonstrates amplification in the adoption of our solutions by major 
automotive as well as aeronautical clients. Faced with substantial competitive pressure and increasingly 
stringent regulations, both in terms of safety and environmental impact, some major car manufacturers 
are deliberately aiming for their product development to be entirely digital by 2015. Indeed, the 
increase in annual sales from our top twenty clients came out twice as large as the increase in our 
global sales. This was particularly significant for Services, reflecting the major methodological changes 
that our customers anticipate as they adopt and deploy ESI solutions in their design and manufacturing 
processes. End-to-end virtual prototyping is clearly on the move, making us firmly confident in our 
ability to record further growth of our activity.” 

4th quarter revenue  

Revenue for the 4th quarter of 2011/12 totalled 40.0 million euros, up +14.6% in actual terms and up 
+13.9% at constant currency compared to the 4th quarter of the previous financial year. The seasonal 
effect inherent to ESI Group’s activity remained stable, with 42.5% of the Group’s revenue recorded 
over the final quarter of the year.  

4th quarter revenue takes into account the integration of both IC.IDO and Efield, whose activities 
generated revenue of 2.2 million euros over the last three months of the fiscal year. At constant 
perimeter, excluding acquisitions, 4th quarter revenue would have totalled 37.8 million euros; an +8.2% 
increase.  

Licenses activity recorded revenue of 32.4 million euros, an increase of +13.8% in actual terms and 
+13.1% at constant currency compared to the same period the previous year.  

This revenue growth was driven by the installed base, which grew by +13.9% to 29.8 million euros, 
giving a very high rate of repeat business of +94% and +91% in organic terms, and by the buoyant 
growth in New Business, which increased by +26% to 6.9 million euros.  

Continuing the trend in previous quarters, Services recorded strong growth and totalled 7.6 million 
euros, an increase of +17.9% in actual terms and +17.3% at constant currency.  
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The geographical split in activity was globally stable over the 4th quarter: Europe 50%, Asia 27% and 
the Americas 23%. 

Annual revenue  

The Group’s annual revenue totalled 94.2 million euros in 2011/12, up +11.9% in actual terms and 
+12.1% at constant currency. Excluding acquisitions, annual revenue would have totalled 91.3 million 
euros, giving organic growth of +8.5%. The business mix remained mostly stable, with Licenses 
accounting for 73.1% of total revenue and Services accounting for 26.9%.  

Over the whole year, Licenses revenue totalled 68.8 million euros, up +11.2% in actual terms and 
+11.0% at constant currency. This increase was notably the result of New Business, which remained 
very dynamic and totalled 15.9 million euros compared to 13.1 million euros a year earlier, giving an 
annual increase of +21.8% in actual terms and +13.5% in organic terms; the increase was also the result 
of the +10.5% increase in the installed base to 54.7 million euros, giving a rate of repeat business that 
remained high at 87.4%. 

Services revenue totalled 25.4 million euros, and reflects the increase in high value-added projects 
associated with Licenses within our End-to-End Virtual Prototyping solutions. 

The geographical split in activity remained globally stable over the year: Europe 43%, Asia 36% and the 
Americas 21%. 

2011/12 highlights 

Beyond these elements, a detailed analysis of the evolution in annual revenue also highlights three major 
factors that reflect a substantial acceleration in industry migration towards digital factories. This is 
especially clear in sectors that are the most competitive and are subject to major regulatory constraints 
but it is also evident that virtual prototyping is becoming increasingly established in emerging countries: 

·         Sharp increase in activity from key accounts  

Revenue from our top twenty clients increased by +24% over the year, compared to an +11.3% increase 
for revenue as a whole. This emphasizes the fact that ESI Group’s major clients, who already have a 
substantial installed base in terms of licenses, are also those who are preparing for a significant 
acceleration in their use of virtual prototyping solutions for their products key components. The strong 
growth in related services reflects the extent of the methodological changes necessary to enable the 
migration to virtual prototyping, and the extent to which customers rely on support provided by ESI 
Group’s teams. 

·         Ongoing growth for the Transport sector (including Automotive),  

sharp growth for the Aeronautical sector 

Faced with heightened global competition and increasingly strict regulations, the automotive sector is 
continuing to see, in ESI Group’s solutions, a major opportunity to strengthen its competitiveness 
through innovations that accelerate the launch of new models, more fuel-efficient and ecological. The 
Transport sector was thus responsible for 56% of all orders taken by the Group, increasing by +15%. 
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Equally affected by the pressure of global competition and regulatory constraints, the Aeronautical 
sector has also seen a substantial increase of +38%, and now accounts for 8% of our orders. The use of 
new materials such as Composites is also profoundly altering design and manufacturing processes, 
making the use of virtual prototyping solutions even more essential.  

·         Increasing contribution of BRIC countries  

BRIC countries (Brazil, Russia, India, China) now represent 11.5% of orders taken, compared to 10.3% 
in 2010/11. This increase reflects the intention of these new and fast-growing economies to right away 
offer high-quality innovative products at competitive prices. The systematic integration of virtual 
prototyping is proving to be a decisive approach in assisting decision-making within the 
‘product/process’ development cycle to strengthen the technological contribution and maintain the 
competitive advantages of lower labour costs. 

Click HERE to access the unabridged press release with Financial Tables. 
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Nuage Receives $500K in Additional Investment Following Public Launch 
21 March 2012 

Nuage Inc., a leading provider of Social Business Collaboration solutions, announced that it has raised 
an additional round of funding in the amount of $500,000 from private investors following the 
company’s public launch less than one month ago.  
The additional round of funding will enable Nuage to capture a greater market share in the Social 
Business Collaboration space. The Company will allocate the investment to continued technology and 
business development for the next phase of Nuage’s web-based collaboration and management tools. In 
addition, resources will also be directed to open new markets both domestically and internationally.  
“We are pleased to be able to bring in additional investments so soon after our recent launch. Nuage is 
committed to using the investments to make improvements in business processes supported by best 
practices in information technology,” said Chris Atkins, CEO and President of Nuage. “This round of 
funding will allow us to focus on other business opportunities and introduce more innovative 
technologies that align with our existing efforts.”  
Nuage’s Social Business Collaboration solutions enable companies to use social media interactions to 
exchange thoughts and ideas in a way that is integrated with business processes, like product lifecycle 
management (PLM), without the high costs and complexity. The company’s unique approach to process 
management via a social business collaborative, online business application suite allows users the 
flexibility and interactivity lacking in today’s management solutions.  

Click here to return to Contents 

Oracle Reports Q3 GAAP EPS Up 20% to 49 Cents; Q3 Non-GAAP EPS Up 15% to 62 
Cents;Trailing Twelve Month Operating Cash Flow Up 35% to $13.5 Billion 
20 March 2012 

Oracle Corporation announced fiscal 2012 Q3 GAAP total revenues were up 3% to $9.0 billion, and 

http://www.esi-group.com/corporate/finance/news/financial-press-release/solid-growth-in-2011-12-annual-revenues-20ac94-2-million-11-9
http://www.go-nuage.com/
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non-GAAP total revenues were up 3% to $9.1 billion. Both GAAP and non-GAAP new software license 
revenues were up 7% to $2.4 billion. Both GAAP and non-GAAP software license updates and product 
support revenues were up 8% to $4.1 billion. Both GAAP and non-GAAP hardware systems products 
revenues were down 16% to $869 million. GAAP operating income was up 11% to $3.3 billion, and 
GAAP operating margin was 37%. Non-GAAP operating income was up 8% to $4.2 billion, and non-
GAAP operating margin was 46%. GAAP net income was up 18% to $2.5 billion, while non-GAAP net 
income was up 13% to $3.1 billion. GAAP earnings per share were $0.49, up 20% compared to last year 
while non-GAAP earnings per share were up 15% to $0.62. GAAP operating cash flow on a trailing 
twelve-month basis was $13.5 billion. 
"Oracle is on track to deliver the highest operating margins in our history this year," said Oracle 
President and CFO, Safra Catz. "Oracle can achieve these record margins as an integrated hardware and 
software company because we are focusing on high margin systems where hardware and software are 
engineered to work together." 
"Hardware revenue for our engineered systems grew 139% this quarter and going into Q4, we have a 
record pipeline," said Oracle President, Mark Hurd. "In applications, Fusion in the Cloud is winning 
with great success against niche HCM cloud vendors in the US and worldwide. Our modular, integrated 
platform of 100 apps available in the cloud or on-premise is a key differentiator." 
"This past quarter Oracle delivered the hardware and software for our new extreme-performance 
Exalytics In-Memory Machine," said Oracle CEO, Larry Ellison. "At the core of Exalytics is our new in-
memory database technology capable of instantaneous big data analysis; questions are answered at the 
speed of thought. And unlike SAP's Hana in-memory appliance, Exalytics runs your existing 
applications. Simply plug-in Exalytics and your existing Oracle Business Intelligence applications and 
Hyperion Enterprise Performance Management applications run much, much faster." 
The Board of Directors also declared a quarterly cash dividend of $0.06 per share of outstanding 
common stock. This dividend will be paid to stockholders of record as of the close of business on April 
11, 2012, with a payment date of May 2, 2012. 

Q3 Earnings Conference Call and Webcast 
Oracle will hold a conference call and webcast today to discuss these results at 2:00 p.m. Pacific. To 
access the live webcast of this event, please visit the Oracle Investor Relations website at 
http://www.oracle.com/investor. A replay of the conference call will also be available by dialing (719) 
457-0820 or (888) 203-1112, Passcode: 6577274. 

Click here to return to Contents 

SAP Announces Availability of 2011 Annual Report and U.S. Securities and Exchange Commission 
Filing on Form 20-F 
23 March 2012 

SAP AG announced that its Annual Report to Shareholders (including the IFRS audited financial 
statements) for the year ended December 31, 2011 is now available, and that SAP’s Annual Report on 
Form 20-F has been filed with the U.S. Securities and Exchange Commission (SEC). Both reports can 
be accessed via SAP’s Web site at http://www.sap.com/investor and http://www.sap.de/investor. 
Hardcopies of both reports can be ordered free of charge: 
(i) online at www.sap.com/investor and www.sap.de/investor,  

http://www.oracle.com/investor
http://www.sap.com/index.epx
http://www.sap.com/investor
http://www.sap.de/investor
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(ii) via phone +49 6227 7-67336 or +1-877-727-7862 or  

(iii) by sending an e-mail to investor@sap.com. 

In the 2011 Annual Report to Shareholders, SAP reaffirmed its previously published (January 25, 2012) 
business outlook for the full-year 2012. 
The Company expects full-year 2012 non-IFRS software and software-related service revenue to 
increase in a range of 10% to 12% at constant currencies (2011: €11.35 billion). This includes a 
contribution of up to 2 percentage points from SuccessFactors’ business. 
The Company expects full-year 2012 non-IFRS operating profit to be in a range of €5.05 billion to €5.25 
billion at constant currencies (2011: €4.71 billion). Full-year 2012 non-IFRS operating profit excluding 
SuccessFactors is expected to be in a similar range. 
The Company projects a full-year 2012 IFRS effective tax rate of 26.5% to 27.5% (2011: 27.9%) and a 
non-IFRS effective tax rate of 27.0% to 28.0% (2011: 26.6%). 
Also in the 2011 Annual Report to Shareholders, SAP stated that by 2015, it aims to increase annual 
total revenue to more than €20 billion. In the same period, SAP aims to widen its non-IFRS operating 
margin to 35%.  
In addition, SAP announced today new long-term incentive programs for employees and Executive 
Board members that are designed to reward participants for their contribution to achieving the 
company’s ambitious 2015 goals. In addition, SAP has expanded the share matching plan 2012 for 
employees in celebration of SAP’s 40th anniversary. For more information on these incentive programs 
as well as the estimated amount of share-based compensation expenses for 2012 see the following 
Webmessages online at http://www.sap.com/investor. 
SAP Expands Employee and Board Member Participation in Company’s Success 

SAP’s non-IFRS Financial Measures: 2012 Estimates of the Differences Between IFRS and Non-IFRS 

Click here to return to Contents 

SAP Recommends Dividend Increase of 83% to €1.10 per Share After Record Year 
22 March 2012 

Today, the Supervisory Board of SAP AG has decided to follow the recommendation of the Executive 
Board to propose at the Annual General Meeting of Shareholders a dividend of €1.10 per share for the 
fiscal year 2011. This represents an increase of 83% to €1.10 compared to last year’s dividend of €0.60. 
The dividend includes a special dividend of €0.35 per share to celebrate SAP’s 40th anniversary. If the 
Annual General Meeting of Shareholders approve this recommendation, the total amount distributed in 
dividends would be around €1.3 billion (2010: €713 million). The dividend payout ratio would be 38% 
(2010: 39%). 

The Annual General Meeting of Shareholders is scheduled for May 23, 2012 in Mannheim, Germany. 
The payment of the dividend is scheduled on or after May 24, 2012. 

Note to holders of SAP ADRs (American Depositary Receipts): One SAP ADR represents one SAP AG 
share. The final dividend is dependent upon the Euro/US-Dollar exchange rate. SAP AG pays cash 
dividends on the ordinary shares in Euro, so exchange rate fluctuations will affect the US-Dollar 
amounts received by holders of ADRs, depending on the foreign exchange rate at the time of the 

mailto:investor@sap.com
http://www.sap.com/investor
http://www.sap.com/corporate-en/investors/financialnews/press.epx?pressid=18549
http://www.sap.com/corporate-en/investors/financialnews/press.epx?pressid=18548
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conversion of the dividend cash from Euro to US-Dollar. The final dividend payment by SAP AG to the 
depositary bank is scheduled for May 24, 2012. The depositary bank will then convert the dividend 
payment from Euro into US-Dollar as promptly as practicable. 

Click here to return to Contents 

Sopheon Preliminary Audited Results For The Year To 31 December 2011 
22 March 2012 

Sopheon plc announced its results for the year ended 31 December 2011 together with an outlook for the 
current year. 

Highlights: 

Revenue for the year was £10.3m (2010: £10.5m). Full year revenue visibility for 2012 already stands 
above £6.0m, compared to £5.2m at the same time last year. \  

EBITDA for the year was £1.5m (2010: £1.5m).  

54 new and extension license orders secured during the year.  

Customer base contributed 79% (2010: 62%) of non-recurring sales during the year. The recurring 
revenue base stands at £3.9m (2010: £3.9m). Completed technology refresh of core Accolade platform 
which is now wholly “.net” based.  

Barry Mence, Chairman, commented: “Although our top line results do not demonstrate the growth we 
had hoped for, we are pleased that EBITDA remains in line with market expectations. We are further 
encouraged that visibility is already well ahead of last year at more than £6.0m. Looking ahead, our 
sales pipeline remains very active and includes a number of substantial opportunities from both new and 
existing customers – including some accounts that signed initial business in 2011 – and which we expect 
to bear fruit in 2012”. 

Revenue visibility is defined in Note 7. 

CHAIRMAN’S STATEMENT 
Introduction 
The past year was one of mixed results for Sopheon. We feel very positive about the advances we have 
made within our business over time. In 2011, however, these changes did not produce the expected 
financial growth. Revenues totaled £10.3m, broadly similar to the £10.5m generated in 2010. In fact, if 
adjustments are made for the effect of exchange rate movements, revenues in 2011 were the same as in 
2010. EBITDA of £1.5m was also the same as 2010. Thanks to strict control of costs, and enhanced 
conversion of development costs into product, we achieved these results despite the expansion of staff in 
sales, services and development. For the second year in a row, we are also pleased to report a positive 
bottom line profit after tax of £104,000 (2010: £152,000).  

Total license transactions including extension orders were 54 in 2011 (2010: 58). We experienced good 
growth in services and maintenance revenues, but license income represented only 29 percent of our 
total income, compared to 37 percent in 2010. Some of this shift in apportionment is explained by new 
customers making smaller initial investments, and then extending implementation across multiple years. 
The rest is largely due to higher-than-expected levels of customer extension activity compared to new 
client acquisition.  
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From a geographical standpoint, the relative contributions of the US and European markets remained 
broadly steady at 64 percent and 36 percent respectively. Performance of newer product lines improved 
in 2011 driven partly by our continued investment in development. Our innovation planning solution, 
Accolade® Vision StrategistTM , and our new-product ideation offering, Accolade Idea LabTM, 
contributed 11 percent and 5 percent of total revenues, compared to 9 percent and 3 percent respectively 
in 2010. Income from the sale of our core innovation process support solution, Accolade Process 
ManagerTM, accounted for the remainder of the total.  
At the date of this report, full-year 2012 revenue visibility incorporating booked revenue, contracted 
services business and the run rate of recurring contracts stands at more than £6.0m, compared to £5.2m 
at the same time last year. Revenue visibility is more fully defined in Note 7.  

Trading Performance 
Sopheon’s consolidated turnover in 2011 was £10.3m, compared to £10.5m in 2010 and £8.3m in 2009. 
Although the average Euro rate remained broadly constant relative to Sterling during 2011, there was a 
fall in the US Dollar rate which negatively impacted revenues by £200,000. Adjusting for this 
movement in currency value, revenues were flat year-on-year. Furthermore, the split of total revenues 
between North American and European territories also remained broadly constant year-on-year.  
Total license transactions including extension orders were 54 in 2011 compared to 58 in 2010, a 
reduction of 7 percent. Accolade Vision Strategist contributed approximately 11 percent of total 
revenues during 2011 compared to 9 percent in 2010. Our Idea Lab solution contributed 5 percent of 
revenues compared to 3 percent the year before. Historically, our performance in the fourth quarter has 
tended to be very strong and provided a substantial boost to overall annual revenues. In 2011, although 
the third quarter showed substantial growth over the third quarter of 2010, in the final quarter we did not 
match our record revenues of £3.5m in the fourth quarter of 2010.  

Business Mix 
The annualized average growth of the business since the launch of Accolade is 25 percent, but as noted 
above, the year-on-year performance between 2010 and 2011 was flat. Within this overall picture, 
maintenance and services revenues delivered increases of 11 percent and 13 percent respectively; 
however, license revenues fell 25 percent. We believe the pause in license revenue is, in part, 
symptomatic of the sensitivity of our results to individual sales events. Compounding this issue, we are 
seeing an evolution of buying patterns whereby customers are increasingly likely to demand extended 
validation phases, pilot projects and phased license orders as opposed to making substantial one-off 
orders as in the past. A number of new 2011 customer transactions followed this pattern. The fact that 
new-account sales are taking more time contributed in 2011 to a greater proportion of revenues being 
recorded from existing customers. Approximately 79 percent of the value of non-recurring orders in 
2011 was derived from our existing customers, compared to 62 percent the year before. We recognize 
the importance to long-term growth prospects of bringing on new customers. As noted earlier, we 
believe most of the customer investment cycles started in 2011 will come to fruition in 2012. As was 
also noted earlier, the strength of demand from our customer base has absorbed much attention from our 
sales teams, and we have accordingly taken action to reorganize and improve the focus on winning new 
customers, without compromising our existing customer relationships. The continued growth in add-on 
business from existing customers underlines both the inherent value of our solutions, and the extended 
business opportunity for Sopheon from each new customer we sign.  
Similar to prior years certain customers reorganized and rationalized in reaction to the economic 
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conditions, resulting in termination of some maintenance contracts. The base of recurring business now 
stands at £3.9m compared to similar levels coming into 2011 and £3.7m coming into 2010. The majority 
of this income is represented by maintenance services, but also includes hosting services and license 
rentals. Overall, in 2011 our business delivered a 29:38:33 ratio of licenses, maintenance, and services 
respectively compared to 37:34:29 in the previous year.  
Overall gross margins have fallen slightly to 73 percent (2010: 75 percent) which can be largely 
attributed to the relative increase in service compared to license revenues and the associated higher 
costs. Within this overall picture, we did incur approximately £0.3m of third-party software costs (2010: 
£0.2m). As we have noted in prior annual reports, we anticipated that license margins will be affected by 
decisions to embed, rather than build, certain third-party components or methods of working into our 
software. This is expected to continue going forward. In the services area, higher revenues resulted in a 
rise in the overall cost of service resources. However, salary costs remained fairly constant as we 
continued to extend capacity through subcontractors. We expect this balance to shift back towards 
permanent resources in 2012 and have already made key additional hires in this area. This should have a 
beneficial impact on services margins.  

Research & Development Expenditure 
Having sustained investment in product development during the course of 2009, we made some 
reductions coming into 2010. Budgets for development were held through 2010, and then gradually 
released in the final quarter of the year and early 2011. These expanded development resources have 
resulted in higher total expenditures in research and development year-over-year. However, as in 2009, 
these resources were more focused on specific product releases which enhanced the level of investment 
in capitalized development costs. Accordingly, headline research and development expenditures 
reported in the income statement fell to £2.2m, compared to £2.4m in 2010. This apparent reduction of 
£0.2m (2010: £0.2m increase) is attributable to the net impact of capitalization, amortization and 
impairment charges associated with research and development. The amount of 2011 research and 
development expenditure that met the criteria of IAS38 for capitalization was £1.1m (2010: £0.7m).  
Sopheon is committed to product leadership, with excellence in research and development a core 
competency of the Group. Since 2001 Sopheon’s reported research and development costs each year 
have been at least 20 percent of revenues reported in that year. For 2011, this metric was 21 percent 
(2010: 23 percent). 

Operating Costs 
Of relevance to all aspects of the income statement is the fact that the strong performance in 2010 led to 
a maximum bonus award being made to all employees of the Group who were on the corporate bonus 
scheme. This covered the majority of the Group’s executives and employees, with the principal 
exception of the sales teams, for whom incentives are tied to individual or territory results. The costs of 
the bonus were allocated to the relevant categories of the income statement. Due to raised targets, 
bonuses are not payable for 2011; this reduction almost completely offset the higher costs arising from 
staff increases and greater use of subcontractor resources.  
Detailed comments regarding professional services and research and development costs are noted above. 
Headline sales and marketing costs have fallen from £3.6m in 2010 to £3.5m in 2011. As with 
professional services and research and development, actual fixed costs rose year-on-year but this was 
offset by lower commissions and bonus costs, as well as a lower amortization and impairment charges 
for the intangible customer assets acquired with Alignent in 2007.  
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Headline administration costs have fallen by £0.1m. Much of the fall can be attributed to reductions in 
bonus cost. Unlike operational areas, this was not offset by higher staffing as we maintained constant 
resources in these areas year-over-year. Underlying administration costs and resourcing have remained 
broadly constant, as they have since 2007. Within this total there have been a number of movements. For 
example, rent and insurance costs are down, whereas professional fees and information technology costs 
have risen. Such costs will continue to be managed tightly as the Group expands operational resources.  

Results 
The combined effect of the revenue and cost performance discussed above has resulted in Sopheon’s 
EBITDA (Earnings before Interest, Tax, Depreciation and Amortization) performance for 2011 staying 
constant at £1.5m, the same as for 2010. 
In common with other businesses in our sector, the board believes EBITDA provides a useful indicator 
of the operating performance of our business by removing the effect on earnings of tax, capital spend 
and financing. EBITDA is further defined and reconciled to the profit before tax in Note 6. Our 
calculation of EBITDA is stated after charging (i) share-based payments of £40,000 (2010: £81,000); (ii) 
impairment charges of acquired intangible assets of £65,000 (2010: £180,000); and (iii) exchange gains 
of £55,000 (2010: £7,000) but excludes depreciation and amortization charges for the year of £1.0m 
(2010: £1.1m) and net finance costs of £0.4m (2010: £0.3m).  
Including the effect of interest, depreciation and amortization, the Group reported a profit before tax for 
the year of £104,000 (2010: £171,000). No tax has been provided, compared to £19,000 in 2010 
representing US Alternative Minimum Tax chargeable on US profits. The profit per ordinary share was 
0.07p (2010: 0.10p).  

Financing And Balance Sheet 
Consolidated net assets at the end of the year stood at £3.1m (2010: £3.0m). Cash and cash equivalents 
at 31 December 2011 amounted to £2.9m (2010: £3.4m). Approximately £1.8m was held in US Dollars, 
£0.9m in Euros and £0.2m in Sterling.  
Intangible assets stood at £3.7m (2010: £3.6m) at the end of the year. This includes (i) £2.7m being the 
net book value of capitalized research and development (2010: £2.4m) and (ii) an additional £1.0m 
(2009: £1.2m) being the net book value of Alignent intangible assets acquired in 2007. The carrying 
value of the Alignent intangibles has been impacted by both amortization and impairment charges. 
Further details are set forth in Note 11.  
In June 2007, the Group entered into a $3.5 million, 48-month mezzanine term loan with BlueCrest 
Capital Finance (“BlueCrest”), in connection with its acquisition of Alignent Software Inc. This term 
loan was repayable in equal monthly installments through to July 2011. In December 2010 the Group 
signed an agreement with BlueCrest to refresh the mezzanine term loan back up to $3.5 million, for a 
new 39-month term, repayable in equal monthly installments of $90,000 plus interest through March 
2014. The loan bears interest at 13 percent per annum. No warrants were issued to BlueCrest in 
connection with the transaction. In addition to the term loan, for a number of years the Group has had 
access to a revolving line of credit with BlueCrest, secured against the trade receivables of Sopheon’s 
North American business and with a maximum draw capacity of $1.25 million. The facility is 
periodically renewable and the next renewal date is 31 May 2012.  
In October 2009, the Company issued £850,000 of convertible unsecured loan stock (the “Loan Stock”) 
to a Group of investors including key members of the board and senior management team. The Loan 
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Stock has a conversion price of 7.75p per share, and matures on 31 January 2013.  
Sopheon’s equity line of credit facility with GEM Global Yield Fund Limited ("GEM") was due to 
expire on 23 December 2011. During the year, GEM agreed to implement a further two year extension 
at no cost to Sopheon, through to 23 December 2013. The facility has been used to raise working capital 
once, in March 2004, leaving approximately 90 percent of the original €10m facility available under the 
extended agreement. Drawings under the GEM equity line of credit are subject to conditions relating 
inter alia to trading volumes in Sopheon shares. 

Markets & Products 
We have previously stated that Sopheon’s growth strategies for 2012 and beyond center on three key 
objectives: 
Increase our rate of growth by deploying vertical-specific marketing strategies. Our revised marketing 
approach comprises a vertical-specific, integrated mix of tactics ranging from digital advertising 
campaigns and web-based events to conferences, direct mail and social media programs. Target sectors 
include consumer packaged goods, and aerospace & defense.  
Broaden the use of our solutions within existing accounts. We have introduced a range of new products 
and services over the past two years, supporting them with account management and marketing 
programs directed exclusively into our customer base. Most recently, we reorganized our sales teams to 
segregate and sharpen the focus between generating additional revenue from existing customers and 
adding new accounts.  
Expand direct and indirect distribution channels to acquire new accounts. During 2011 we widened sales 
coverage geographically with new hires on the US West Coast, and in Germany. We also continued to 
build our relationships with consulting partners. In some cases, the initiative includes development and 
commercialization of joint offerings. Universally, these partnerships are calculated to leverage 
complementary skills and reciprocal account introductions to generate new customers.  
During 2011, we invested in all three of these objectives. We made progress in some areas. Where we 
found progress lagging, we made adjustments. We look for the payoff from these efforts to be reflected 
in our 2012 results. On the product front, 2011 was a milestone year for Sopheon. First, we completed a 
full refresh of the technology platform upon which our core software offerings are built, and as a result, 
these are now wholly based on the current Microsoft software framework, “.net”. This achievement is 
the culmination of a multi-year effort that was conducted in tandem with the continued creation and 
commercialization of new product features and functionality. During 2011, we also introduced a new 
agile development methodology which will allow us to systematically introduce multiple product 
releases during the course of a year, rather than larger releases separated by long intervals of time. The 
combination of the platform change and switch in methodology provides a mix of important advantages. 
Principal among them is that we will be able to build products faster and do a better job of ensuring that 
they are in step with real customer needs. In 2012, these changes give us a springboard for the 
introduction of a number of new functional releases that we expect will advance the value of our 
solutions in a range of markets.  
Sopheon remains unique in offering an all-in-one software system that encompasses support for strategic 
innovation planning, ideation, product development process execution, and portfolio management across 
the entire product lifecycle. The strength of our market position has been validated by analysts. Our 
decision to sustain internal product development investment despite the recent, ongoing economic 
uncertainty is serving us well in the present and will continue to fortify our business performance and 
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potential in the days ahead.  

People 
Sopheon is differentiated in the market by its reputation for deep domain expertise in innovation 
management. That know-how is embodied in our people, whose best-practice understanding and 
experience have been developed through many years of helping top businesses achieve innovation 
success. We are very proud of the commitment that our people have shown in lifting Sopheon to a 
position of leadership in this area and in building on that standing throughout the recent economic 
turbulence.  
Sopheon continues to grow and develop our people. We are selective about whom we add to the team. 
And when someone joins, our actions reflect that we understand the importance of transferring as 
rapidly as possible what we have learned over time. We recently kicked off an initiative to package key 
aspects of our unique experience and knowledge into formal on-boarding and certification training. In 
2012, as this initiative is rolled out, our goal is to reduce the ramp-up time for new employees. This, in 
turn, will improve our ability to scale our organization as the Group continues to grow, without 
jeopardizing critical standards for high levels of customer satisfaction. In 2011, also with the goal of 
better positioning Sopheon for growth, we reported having taken steps to restructure and strengthen 
Sopheon’s executive management team. Our commercial operations are now organized on a regional 
basis, with teams in North America and Europe, led by Mike Ducatelli and Jim Conroy respectively. Jim 
is a new appointment who brings an extensive track record of sales leadership success to our European 
business. He earlier held similar positions at Agentrics, Demantra, and Cap Gemini. 
The Sopheon plc board is made up of three executive directors, augmented by three non-executive 
directors who bring a wealth of knowledge and experience to our business.  

Outlook 
Buoyed by strong 2010 results, we expected another year of financial progress in 2011. Instead, we 
essentially matched the prior year performance. The principal reason was a fall in license revenues. We 
attribute this drop-off in part to strong demand from our client base for extension business, which 
absorbed the attention of our sales team and diverted energy from winning new clients. We have since 
reorganized our sales resources to ensure a more focused attention to both areas. We believe this will be 
reflected in improved license performance in 2012, building on our service and maintenance income 
streams, which are now each at run-rates of around £1m a quarter. Accordingly, we remain positive 
about the growth outlook for the business.  
We entered 2011 looking to take advantage of an improving business climate. This included controlled 
expansion of staff levels in key areas. As previously reported, we also took action in late 2010 to 
improve our working capital position to provide the Group with flexibility to react to any new, viable 
market opportunities that arose. This strategy has enabled continued investment where it is judged 
necessary to near- and mid-term business performance. Accordingly, we are maintaining staffing levels 
and in fact making further controlled investments in sales and services resources to stimulate and 
support future growth. Notwithstanding this stance, we are fully conscious of the need to remain vigilant 
in matching costs to revenue expectations, not least due to the continued uncertainty in the global 
economy.  
Looking ahead, our sales pipeline remains very active and includes a number of substantial opportunities 
from both new and existing customers – including some accounts that signed initial business in 2011 – 
and which we expect to bear fruit in 2012. 
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Barry Mence 
22 March 2012 

Chairman 

Click here to return to Contents 

Implementation Investments 
Balfour Beatty Signs Agreement with Autodesk to Expand Building Information Modeling 
Capabilities 
20 March 2012 

Balfour Beatty, the international infrastructure group, and Autodesk, Inc. have signed a three year, 
$12M agreement that will help Balfour Beatty expand its adoption of Building Information Modelling 
(BIM). The agreement, one of the first of its kind and size in the infrastructure industry, will enable 
Balfour Beatty to better serve customers across the world through increased use of BIM, an intelligent 
model–based process that provides insight for creating and managing building and infrastructure 
projects faster, more economically, and with less environmental impact. The UK Government will 
mandate the use of BIM on public building projects beginning in 2016. 
Ian Tyler, Chief Executive of Balfour Beatty, commented, “Innovation and efficiency are at the heart of 
our strategy and this agreement sets Balfour Beatty apart from its competitors. It extends across all of 
our capabilities and markets, from infrastructure investment and professional services to construction 
and on-going built asset management. We will be able to provide our clients with a wealth of new 
information about the infrastructure we are building and managing on their behalf.” 
Balfour Beatty has already used Autodesk BIM on a number of high profile projects including the San 
Francisco Bay Bridge, the widening of the M25 outside London, and design and construction for the 
replacement of Terminal 2 at London Heathrow International Airport. For the new Terminal 2B, the 
largest ever airside project at Heathrow, the use of BIM helped the company coordinate over 30 active 
stakeholders through 13 interfacing projects and enabled a peak workforce of 1600 to complete work, 
including a 2K diaphragm wall, the largest in Europe, ahead of schedule. 
“Moving to BIM is about more than implementing new technology – to fully realize its benefits requires 
a process change. Through this comprehensive agreement, Balfour Beatty is demonstrating their 
commitment to this change and Autodesk is excited to work with them and help extend the value of BIM 
to their clients around the world,” said Roland Zelles, Vice President, Worldwide Sales, Autodesk 
Architecture Engineering and Construction. 
Through the agreement, thousands of Balfour Beatty users across all international operations will have 
access to a range of Autodesk BIM solutions including Autodesk Revit software products, AutoCAD 
Civil 3D software, Autodesk Navisworks software products, AutoCAD software and Autodesk 3ds Max 
Design software. Autodesk will provide significant training, support and strategic consultancy through 
Autodesk Consulting to help Balfour Beatty maximize their use BIM. 

Click here to return to Contents 

http://usa.autodesk.com/building-information-modeling/
http://www.balfourbeatty.com/
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CDS Catalog and CAD Download Solution Launched by Kurt Workholding and Ecreativeworks 
20 March 2012 

CDS (Catalog Data Solutions), a leading provider of online solutions for industrial suppliers, announced 
the launch of the Kurt Workholding new website using the CDS SaaS CAD download solution. 
Kurt Workholding of Minneapolis, Minnesota, manufactures Kurt Vises and Workholding Products, a 
wide range of Hydraulic Swing Clamps, Valves and pump for clamping workpieces. “We know the 
Internet has changed the industrial sourcing process – potential customers now often research and select 
products online even before talking to any supplier. Therefore our website has to be found online and 
needs to provide visitors with an easy and quick to use product search. In addition once the right product 
is identified potential customers often want downloadable CAD models to save time, said Steve Kane, 
Global Sales and Marketing Manager, Kurt Workholding, Inc. “Our existing CAD solution wasn’t 
meeting our needs so with our online marketing agency, Ecreativeworks, we evaluated several vendors 
and chose the CDS ModelServer SaaS solution.” 

“Our evaluation looked at catalog and CAD solutions specifically for industrial suppliers that meet both 
online search needs and would get Kurt Workholding products designed in. CDS was right up-to-date 
technically and highly responsive to work with,” said Brett Olseth, President, Ecreativeworks. “We have 
formally partnered with CDS, and in projects that require this type of functionality we are delighted to 
recommend their SaaS Catalog, CAD and Configurator solutions.” 

Click here to return to Contents 

CPAC Systems AB selects Aras Enterprise PLM to Accelerate Innovation 
21 March 2012 

Aras® announced that CPAC Systems AB, world-class integrator of imbedded control systems based in 
Gothenburg, Sweden, has selected the Aras PLM solution suite to manage complex product 
configurations and drive innovation across the enterprise and extended supply chain. CPAC’s Aras 
rollout includes Bill of Materials, Enterprise Change Management, Configuration Management and 
more.  
CPAC Systems AB is a fast-growing company that is passionate about turning advanced technology into 
industrialized solutions for end customers. Working with system integration in safety critical control 
systems, CPAC has a track record of developing and industrializing differentiating technology within 
maneuvering, X-by-wire systems, HMI and hybrid development. The company’s clients are global 
renowned brands within the commercial transport industry. For more information, please visit 
http://www.cpacsystems.se.  
To accelerate deployment CPAC will implement the Electronic & High-Tech solution developed by 
Aras Partner Minerva. Ready to go, but still highly configurable to fit any custom needs, Minerva's 
Electronic & High-tech solution is tailored to handle the complex challenges of running a modern 
Electronics & High-Tech company. For more information, please visit http://www.minerva-plm.com. 
“We considered and even tried several PLM options, but in the end selected Aras and Minerva,” said 
Stefan Lundgren, Hardware Team Leader at CPAC Systems AB. “The ability for us to download Aras 
free of charge, get familiar with it and understand the full capabilities of the product was essential for us 
to mitigate risk.”  

http://www.kurtworkholding.com/
http://www.catalogdatasolutions.com/cadmodels.htm
http://www.ecreativeworks.com/
http://www.cpacsystems.se/
http://www.minerva-plm.com/
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“CPAC is a great example of the power of an open PLM platform,” said Peter Schroer, President of 
Aras. With Aras, customers can download and test the software before they commit their data or their 
money, and partners such as Minerva can easily develop solutions to add new functionality or, as in this 
case, speed implementation.”  

Click here to return to Contents 

Innova Engineering Selects MSC Software's Marc to Maximize Engineering Services 
22 March 2012 

MSC Software Corporation announced that Innova Engineering, a global leader in providing 
engineering services for the medical, consumer, and aerospace industries for over 23 years, has selected 
Marc to bolster its nonlinear engineering simulation capabilities, allowing it to continue its tradition of 
providing excellent service to its clients. 

Innova Engineering focuses on linear and nonlinear finite element analysis using MSC Software's 
solutions. The company has successfully deployed MSC's Patran Finite Element Analysis (FEA) 
preprocessor, as well as Marc and Dytran nonlinear solutions for various engineering projects pertaining 
to plastics, polymers, composites, elastomers and biological tissues. The company also specializes in 
advanced manufacturing process simulations and other FE analyses such as mold flow, metal forming, 
composite delamination, creep, fatigue, fluid-structure interactions and high speed impact simulations. 
Utilizing MSC Software's industry-standard simulation technology significantly increases the 
confidence levels that Innova Engineering has in its abilities to fulfill client objectives. 

"Marc has given Innova Engineering a competitive advantage within our engineering consulting 
business," said Michael Bebout, Business Development Manager at Innova Engineering. "Marc gives us 
the simulation capability to accurately and efficiently solve the most advanced nonlinear problems while 
effectively communicating solutions to our customers. Marc gives us the tools we need to understand 
and capture failure modes over a wide variety of complex product design and development challenges. 
We feel there is no better nonlinear solution on the market." 

"We continue to see rapid growth within the analysis market in areas like new materials modeling and 
complex material behavior simulations," said David Yuen, Sr. VP of Americas at MSC Software. "The 
team at MSC is thrilled to support customer design initiatives that benefit from nonlinear finite element 
methods, while collaborating with exceptional engineering services companies like Innova Engineering 
in the application of simulation technology." 

Click here to return to Contents 

Lantek Expert Laser Cuts Land Rover Seats at CabAuto 
20 March 2012 

CabAuto chose Lantek Expert CADCAM when it needed to move its laser cutting processes in house. 
Based in Tipton, West midlands, CabAuto, www.cabauto.co.uk, specializes in the manufacture of 
seating and interior trim for automotive, rail and marine applications. In particular it has produced the 
parcel shelf for the Jaguar XF, molded carpets and headliners for Aston Martin and seating, headliners 
and bespoke storage solutions for the Land Rover Defender. 
Previously the company subcontracted all its laser cutting operations, but for commercial reasons needed 

http://www.mscsoftware.com/
http://www.innovaengineering.com/
http://www.mscsoftware.com/Products/CAE-Tools/Marc.aspx
http://www.mscsoftware.com/Products/CAE-Tools/Patran.aspx
http://www.mscsoftware.com/Products/CAE-Tools/Marc.aspx
http://www.mscsoftware.com/Products/CAE-Tools/Dytran.aspx
http://www.cabauto.co.uk/
http://www.lanteksms.com/uk/lantek_expert.asp
http://www.cabauto.co.uk/
http://www.cabauto.co.uk/case-studies/jaguar-xf
http://www.cabauto.co.uk/case-studies/aston-martin
http://www.cabauto.co.uk/case-studies/land-rover-defender
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to start cutting parts at its own factory. The solution it chose was a Bystronic laser from World 
Machinery and Lantek Expert CADCAM to nest the parts and create the CNC programs. Lee 
Macdonald, Manufacturing Engineer explains, “The principal project which the Lantek system is used 
on is the manufacture of seating components for the Land Rover Defender making between 10,000 and 
15,000 parts each week. Material ranges from 1 to 8mm thick in steel, aluminium and hypress steel. 
Once the components have been cut the parts are formed, welded and assembled, to make the seat 
frames. Due to the fast moving and cost sensitive nature of our business, we need to achieve rapid and 
reliable CNC programming and high levels of material utilization.” 
Lantek Expert allows both automatic and manual nesting and its parallel processing technology enables 
it to take advantage of the latest multi-processor computer hardware, producing speed improvements of 
at least 30%. During nesting, the system considers material type and thickness and can manage kits of 
parts, nesting parts within one another if possible, and manage the reuse of offcuts, through a database, 
to optimize material utilization. Lee Macdonald adds, “The automatic nesting is very useful indeed. It 
automatically arranges our parts in the most efficient way. For offcuts, Lantek Expert labels these so that 
they can be easily identified for the nesting of smaller batches of components, maximizing our 
efficiency.” 
During the cutting process, Lantek Expert can create micro joints to hold parts into the sheet for easier 
manipulation and unloading, and it can also perform common line cutting where appropriate. By using 
these features, companies can save both material and time, by reducing wasted moves on the laser, 
increasing the number of parts in a sheet, and speeding up the handling of components once they have 
been cut. If required, the software can also mark each part during cutting so that it can be easily 
identified during subsequent assembly operations. New in the latest version of the software, is the ability 
to string together several commands enabling cutting to be activated with one mouse click. Whole 
sequences from importing CAD data to nesting, material selection, programming, and report generation 
can all be joined together into one operation. CabAuto dynamically nests its requirements for the week 
each Monday morning. Lee Macdonald explains, “Lantek saves a lot of programming time as you press 
one button and the nesting is done for you. It saves us having to have a full time person manually 
nesting our weekly requirement of parts. Our laser operative receives the schedule on Monday morning, 
which is between 10,000 and 15,000 components for the week, by early afternoon programming is 
complete and time can be spent on other productive tasks.” 
Lantek Expert’s intuitive and ergonomic interface makes operation and training fast and easy. Lee 
Macdonald says, “The installation and training provided by Lantek was excellent. The training was 
thorough and enjoyable and broken down into digestible sections, without any fancy jargon. We have 
three people fully trained in Lantek Expert and we all find it very straightforward to use and we 
understand and can utilize all its features. After sales support is excellent too, whenever we have a query 
there is always someone on the other end of the phone to resolve your issue.” 
Around half of the metalwork at CabAuto is cut by laser and goes through Lantek Expert. Lee 
Macdonald says, “We chose Lantek Expert for its comprehensive features and the great support. It has 
delivered everything we hoped for and has all the tools that we could want. Without it, it would be 
difficult to make the volume of parts we produce so easily.” 

Click here to return to Contents 
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Ministry of Transportation Ontario to Standardize on Bentley’s Power InRoads as New 
Transportation Design Solution 
22 March 2012 

Bentley Systems, Incorporated announced that the Ministry of Transportation Ontario (MTO) has 
selected Power InRoads as its new transportation design solution. MTO is the first transportation agency 
worldwide to standardize on Bentley’s new stand-alone offering of the InRoads family of products. 
Power InRoads includes the InRoads Suite, the drafting and document production capabilities of 
MicroStation, Bentley Map functionality, and interoperation with the ProjectWise V8i system of 
collaboration servers and services and Bentley Navigator V8i software for dynamic project review. 
Power InRoads will enable MTO to more efficiently and cost-effectively develop and sustain its 
transportation infrastructure both now and for years to come. 

MTO’s Head of Highway Engineering Systems, Hanna Hanna, said, “Power InRoads will help MTO to 
have fully integrated drafting and design tools in a single application that is easy to deploy and includes 
new functionality such as roundabout design, site modeler, advanced visualization and animation 
techniques, and integrated map/GIS capability.” 

Power InRoads empowers civil engineering professionals and the agencies they serve with proven 
technology in a single, advanced civil engineering information modeling and design product. The 
software’s full spectrum of easy-to-use tools complements MTO’s existing workflows with capabilities 
for survey data reduction and analysis, map analysis and production, transportation design automation, 
and team collaboration in a total-project context. The software’s user-friendly, single-
installation/upgrade will eliminate CAD-application synchronization issues and reduce the need for 
training, saving MTO time and money. 

Having previously used InRoads on AutoCAD for 10 years, MTO is well acquainted with the strengths 
and versatility of InRoads software – the design standard for 26 U.S. departments of transportation and 
seven ministries of transportation in the Canadian provinces. MTO’s upgrade to Power InRoads propels 
agency-supported technology beyond traditional layered applications and embraces innovative design 
flexibility and product integration now driving the future of transportation. 

Said Ron Gant, Bentley global marketing director, “Power InRoads is the only product needed for new 
infrastructure design as well as resurfacing, restoration, and rehabilitation needs. It provides civil and 
transportation professionals with full access to the depth, breadth, and strength of the InRoads family of 
products, while allowing those only requiring drafting capabilities to remain on a CAD product.” 

Additional advantages of Power InRoads over InRoads on AutoCAD include: 

•comprehensive CAD capabilities,  

•powerful data acquisition tools, including point cloud data,  

•intent-driven design functionality for intelligent, constraint-driven 3D modeling,  

•comprehensive storm drainage modeling and analysis,  

•extensive reporting and quantity estimation,  

•integration with mapping and GIS,  

•built-in rendering and inherent 3D visualization,  

•context sensitive, customizable menus. 

http://www.mto.gov.on.ca/
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For additional information about Bentley’s civil engineering/transportation solutions, visit 
http://www.bentley.com/Solutions/Roads. 

Click here to return to Contents 

Schindler Escalator Division Takes Digital Prototyping Further With Autodesk Manufacturing 
Software Portfolio 
21 March 2012 

Schindler, one of the leading global manufacturers of elevators, escalators and moving walkways, is 
using Autodesk Digital Prototyping software to cut the costs and risks of replacing or retro-fitting 
escalators in existing buildings. 

Schindler’s escalator division is a long-term customer of Autodesk manufacturing solutions and uses 
Autodesk Inventor as its standard 3D mechanical design and engineering software. Working with 
Autodesk Consulting, the company has now expanded its Autodesk software deployment to include 
Autodesk Navisworks and Autodesk Showcase. 

To perform a simulation for an installation of a new escalator at a Vienna railway station, the Schindler 
escalator division migrated its Autodesk Inventor escalator digital prototypes into Autodesk Navisworks 
project review software, which enables the integration of multi-format data into a single 3D model. This 
enabled Schindler to combine scans of the surrounding environment with digital models of the escalator 
to create a more accurate virtual model of the entire metro station. Schindler’s escalator division then 
used Navisworks to simulate the installation of the escalator, calculate space requirements and minimize 
the number of times an escalator needs to be divided to fit into the building. Every time an escalator 
needs to be divided, there are significant overhead costs, so exploring digital alternatives helps to reduce 
installation costs significantly. 

The project team then used Autodesk Showcase to create a high-end presentation from the Navisworks 
simulation. Schindler uses the presentation to show colleagues across the globe how installing an 
escalator virtually, before actual work begins, can save time, money and reduce the risk of damage to 
existing structures. Presentations such as this will also be valuable in demonstrating to clients how an 
escalator can be installed and illustrate how downtime can be minimized. 

“A large portion of our business comes from maintenance and service, including the replacement of 
existing escalators,” explains Gerhard Lindstädt, head of marketing at Schindler’s escalator division. 
“When working on a new-build project, the installation of an escalator can be scheduled before certain 
walls are built to ensure both simplicity and safety. However when replacing or transforming we need to 
work with an existing building and install the escalator with minimum disruption.” 

He adds that the Schindler escalator division is currently seeing significant demand from shopping 
centers for simulations and presentations where the management is looking for evidence that disruption 
will not lead to loss of business or an installation won’t damage the building and surroundings. 

“We are working closely with Autodesk Consulting to optimize our Autodesk portfolio. The Vienna 
project is a good example of how we can gain significant added value from our software, and we foresee 
this being replicated by Schindler teams worldwide,” concludes Lindstädt. 
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Travertson Motorcycles Revs Engines with SolidWorks 
22 March 2012 

Dassault Systèmes SolidWorks Corp announced that Travertson Motorcycles is using a variety of tools 
in the SolidWorks® 2012 3D design solution to create its motorcycles, including molding design, flow 
simulation and product rendering capabilities. 
Luxury motorcycles attract a very specific following; the typical buyers for high-end bikes know what 
they want, are often sophisticated collectors and understand the meaning of performance. To meet these 
expectations, the team at Travertson found SolidWorks SimulationXpress to be in particular the most 
valuable part of SolidWorks Professional, enabling its designers to validate designs and virtually 
determine effects of force and pressure. This allows Travertson to avoid physical testing on an 
expensive, long-to-fabricate prototype and cuts the cost of designing each part. 

“When I first began designing bikes in the 1970s, my only tools were a ruler and my imagination. What 
a difference to have SolidWorks today—it enables us to not only make a stellar product, but to provide a 
level of customization that our competitors can’t,” said Christian Travert, owner of Travertson 
Motorcycles. “The simulation capabilities have saved us a lot of time and money by acting as a safety 
net for design integrity.” 

Travertson takes an artist’s approach to its products, balancing beauty with performance. The company’s 
customers come ready to buy, and Travertson must be able to turn around a quality product to meet the 
customer’s exact specifications. SolidWorks also helps support the constant interaction between the 
engineering and manufacturing groups within the Travertson facility. 

“Travertson’s approach to building bikes is both efficient and unique,” said Stephen Endersby, product 
manager, simulation, Dassault Systèmes SolidWorks Corp. “Leveraging the simulation capabilities in 
SolidWorks to stress test the bike’s frame, seats and other load-bearing parts, the design team can ensure 
both the integrity and luxury of the product.” 

Travertson relies on authorized SolidWorks VAR, The SolidExperts, for ongoing software training, 
implementation and support. 

Click here to return to Contents 

Yazaki North America Selects PTC as Its Software Systems Solution for Electronic Instrumentation 
19 March 2012 

PTC announced Yazaki North America, Inc., a Tier 1 automotive supplier, has selected PTC as the 
software systems platform for its electronic instrumentation. 
In today’s highly competitive automotive industry, software is quickly becoming an important 
differentiator as automobiles increasingly include advanced instrumentation and high-definition 
displays. As a global supplier of vehicle power and data solutions, Yazaki recognized the increased 
significance and volume of software in its products and realized that the complexity of its product 
development processes could not be effectively managed with the current infrastructure. The company 
recognized the value of a solution that enables global software development collaboration and code 
reuse. 
“Yazaki chose PTC’s Integrity software because it offers a single software engineering platform that can 
manage process complexity and support strategic quality, compliance, collaboration, and release 

http://www.travertson.com/
http://www.solidworks.com/sw/products/10174_ENU_HTML.htm?scid_PR_travertson
http://www.thesolidexperts.com/
http://www.mks.com/solutions/discipline/sslm
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readiness initiatives,” said Larry Engelhardt, senior product manager electronics and instrumentation 
business unit, Yazaki North America. 
Integrity integrates well with Yazaki’s other product lifecycle management applications. Key to 
Yazaki’s decision was PTC’s commitment and certification of Integrity for developing safety related 
systems in ISO 26262 compliant development processes, an automotive safety mandate that requires 
safety-related embedded systems to qualify the tool chain being used to produce these systems. 
Continues Engelhardt, “Yazaki products depend on the quality of the software that drives them. PTC’s 
Integrity enables us to better manage the increasing complexities of electronic instrumentation. With this 
integrated approach we are able to make better design decisions so we can rapidly deliver innovative 
new products to our automotive customers.” 
“Yazaki is one of many automotive customers using Integrity as the platform for the collaborative 
integrated development of software systems,” said Andrew Wertkin, chief technology officer, PTC. 
“PTC understands that successful management of embedded systems can provide a strategic business 
advantage for manufacturers. We look forward to working with Yazaki to drive greater value to its 
automotive OEM customers using this technology.” 

Click here to return to Contents 

Product News 
ANSA v13.2.2 Release Announcement 
22 March 2012 

BETA CAE Systems S.A. announces the release of ANSA v13.2.2 with new features and known 
problems resolved. 

Supported platforms 
ANSA v13.2.x and the respective CAD Data Translators, are available on MS-Windows, Linux and Mac 
OS only. 
The support of the UNIX platforms: HP-UX, IBM-AIX and SUN-Solaris is discontinued. 
The support of Windows 2000 SP3 is also discontinued and Windows XP SP1 is the earliest MS-
Windows supported version. 
For details, please review the latest document on the supported platforms and minimum system 
requirements . 
New features 

• CAD data Translators are using the new CT_2012 libraries  
• Zone of quadrilateral shells around the Bolt Connection realization can be parametrically defined 

based on the Bolt connection Diameter.  
• Achieving layers of tetrahedral elements by splitting pentas, hexas or pyramids into tetras with 

the new SPLIT2TET function.  
• Output solid mesh in Moldflow *.udm format, with the new script function (OutputMoldflow3D) 

that is available within the ANSA Script collection.  
• Feature report tool within Mesh Parameters provides information for the detected features to be 

treated based on the settings that are used.  
• New quality criterion added to identify solid elements of negative volume.  

http://www.yazaki-na.com/
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• VOLUMIZE function is now considering the offset value for NASTRAN (ZOFFS) and Abaqus 
(OFFSET).  

• Support of SC/TETRA *.mld format (I/O).  
• Laminate layers are displayed on Cutting planes.  
• Mapping of PLOAD2 to PLOAD4 pressure results can be achieved with the Result Mapper.  
• New Check for Abaqus Cohesive elements Orientation is added with Fix option.  
• Additional built-in script commands. 

and more... 
For more details about the new software features, enhancements and corrections please, refer to the 
Release Notes document. 
Known issues resolved 

• Disoperation of the function “ALL” in conjunction to the “LOCK” function.  
• JT data Translator: Multi units were not translated properly.  
• Realization of “Bolt on Solid” FE-Representation caused abnormal exit on Windows platforms  
• Replacing Parts with different Module id caused lost connections information.  
• The “Change order” function didn't respect mid-nodes between shell/solids.  
• D.INFO: Mass Calculation of includes gave wrong results.  
• Import of I-deas Master Series did not read the material information.  
• Output Nastran in Long format exported wrongly the RBE3 elements.  
• Pam-Crash: the Dependency check didn't identify conflicts between MTOCO and MTOJNT. 

and more... 
For more details about the new software features, enhancements and corrections please, refer to the 
Release Notes document. 
Compatibility 
ANSA files saved by version 13.2.2 can be opened by v13.2.0 but not by older versions. 

Documentation 

Release Notes 
For more details about the new software features, enhancements and corrections please, refer to the 
"ansa_v13.2.2_release_notes" pdf document, that can be downloaded separately. This can be also 
reached by the "Help>Ansa documentation index" accessed by top menu bar within ANSA. 

Updated documentation 
• New tutorial for ANSA Data Management 

Download 

Where to download from 
Customers who are served directly by BETA CAE Systems SA. may download the new software, 
examples and documentation from their account in our server. They can access their account through the 
user login link at our web site http://www.beta-cae.gr 
Contact us if you miss your account details. The [ Public ] link will give you access to the public 
downloads area. 
Customers who are served by a local business agent should contact the local support channel for 
software distribution details. 

http://www.beta-cae.gr/news/20120222_announcement_ansa_v13.2.2.htm#topic4
http://www.beta-cae.gr/news/20120222_announcement_ansa_v13.2.2.htm#topic4
http://www.beta-cae.gr/
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What to download 
For the installation of the software on each platform type the following are needed: 
1. the .tar file with the respective platform name (e.g. Linux etc.), or the respective .zip file for 

Windows and  
2. the "common" .tar or .zip file  
3. the "tutorials and examples" .tar or .zip file 
Previous software releases can be found in the sub-directory called "old". 

Click here to return to Contents 

Axeda & GlobalSoft Integrate High-Value Connected Product Data with SAP CRM & ERP 
19 March 2012 

Axeda Corporation and GlobalSoft Solutions are enabling SAP users to get more value from their CRM 
solution by integrating connected product data with customers' core business systems and workflows. 
Axeda is a leading cloud-based service and software for managing connected products and delivering 
machine-to-machine (M2M) applications; GlobalSoft is an SAP Gold Certified partner -- bringing deep 
functional and technical expertise in SAP CRM, ERP, Analytics and Mobility and providing SAP 
customers a range of ready-to-run solutions in the customer facing applications area.  
With a significant number of organizations looking to leverage crucial equipment/asset data to better 
service their customers, GlobalSoft has pioneered an integration kit that enables connected asset data 
from Axeda to interact with SAP CRM and ERP in a seamless manner.  
By connecting real-time product data from the Axeda® Platform to SAP, information such as asset 
owner, location, product configuration, health status, usage, inventory levels and alerts automatically 
populates in the SAP CRM Contact Center. This data can automatically trigger business process 
workflows such as automated service ticket/case creation, pay-per-use billing, warranty management, 
replenishment of consumables, compliance management, product recalls, planned maintenance and 
more.  
"In close collaboration with SAP and Axeda, GlobalSoft Solutions is excited to offer an integration 
solution for various use case scenarios that can be leveraged by SAP customers who are running ERP or 
CRM or BI or SCM. Organizations looking to integrate SAP with Axeda could immediately leverage 
this easy-to-deploy solution kit," said Santosh Menon, President, GlobalSoft Solutions. "The solution is 
configurable, scalable and easy to maintain -- helping organizations achieve integration across various 
use cases in a matter of days, and creating additional value for clients who have invested in SAP and 
Axeda."  
From Consume to Cash (C2), to Product Lifecycle Management (PLM), Supply Chain Management 
(SCM), High-Performance Analytic Appliance (HANA) and SAP's business analytics capabilities, 
enterprise-wide business processes can be optimized with high-value connected product data.  
"We see a major trend emerging to integrate connected product data with enterprise business systems," 
said Keith Bartlett, vice president of business development, Axeda. "This is a continuation of our 
strategy to enable our customers' competitiveness through connectivity and collaboration. In particular, 
M2M data increases the value of SAP CRM and ERP systems for many of our large enterprise 
customers. From campaign management, to customer service and support, to inventory management and 
business analytics, detailed operational product data can help optimize nearly every facet of their 
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business."  
The Axeda platform accelerates integration with third-party enterprise systems due to its open 
architecture built on standards-based technology and built-in Web Services for two-way 
communications. It is qualified to handle the complex requirements for M2M solutions, such as 
managing multiple types of connections and assets, processing massive amounts of unstructured data, 
and providing enterprise grade scalability and security.  

More Information 
Learn more about GlobalSoft's SAP and integration competencies at: http://globalsoft-solutions.com/ 
and get started integrating your M2M data today!  

About Axeda  
Axeda provides cloud-based service and software for managing connected products and implementing 
innovative M2M application -- taking the cost and complexity out of connecting and remotely servicing 
the products of the world's leading companies. Axeda customers use its M2M cloud service to deliver 
iM2M solutions and optimize their business processes with data from their connected products.  
By relying on the Axeda® Platform to power their connected products, companies are transforming their 
business by improving customer satisfaction, reducing costs, and generating new sources of revenue. 
The M2M solutions behind these connected products range from remote service, fleet management, 
usage-based insurance, asset tracking, mHealth, and more. Join their developer community at: 
http://developer.axeda.com and learn more at http://www.axeda.com.  

About GlobalSoft Solutions 
 GlobalSoft Solutions is a Gold Certified SAP Services Partner with experience in implementing SAP 
suite of solutions in the area of CRM, Analytics, Mobility and ERP. With its ready-to-run pre-
configured suite of CRM solutions and integration kit that adds immediate value to clients, GlobalSoft 
has delivered cost-effective solutions to clients in diversified industries.  

Click here to return to Contents 

Cadence Delivers High-Performance, Low-Power Design IP Supporting LPDDR3 Memory Standard 
21 March 2012 

Cadence Design Systems, Inc. announced the addition of design intellectual property (IP) for the 
LPDDR3 mobile memory standard to the company’s design IP portfolio. Designed to provide the high 
bandwidth and low power consumption required by smartphones and tablets, the Cadence LPDDR3 
memory IP solution includes integrated controller and PHY support, virtual prototyping, verification IP 
and Allegro® design-in kits to accelerate implementation and reduce design risk. Cadence's highly 
configurable design IP allows the LPDDR3 standard to be combined with others in a single controller 
and PHY to enable SoCs that support multiple memory standards, making one design usable by multiple 
markets.  

“To keep pace with the growing processing capabilities of today’s smartphones and tablets, SoC 
designers must support memory standards that are evolving just as quickly,” said Marc Greenberg, 
director of product marketing, SoC Realization Group, Cadence. “At Cadence, our goal is to enable 
early access to these standards by offering customers a broad range of high-performance, low power 
design IP standards, like LPDDR3, so they can quickly integrate the standard into new SoC designs.”  

http://globalsoft-solutions.com/
http://developer.axeda.com/
http://www.axeda.com/
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As part of the LPDDR3 launch, Cadence has upgraded the bandwidth management engine, Placement 
Queue 2.2, to optimize the way memory is accessed to improve overall system performance and power 
consumption. 
In addition to LPDDR3, Cadence offers IP for other mobile and non-mobile memory standards in high 
demand by SoC designers, including Wide I/O and DDR4. More information about the Cadence 
verification IP catalog and the Allegro Design-in kits is available on the Cadence web site. 

About LPDDR3 
The LPDDR3 standard will offer an extension to the bandwidth of LPDDR2, reaching 6.4GByte/s per 
die (1600MT/s per pin) and allowing 12.8GByte/s for a dual channel configuration. It will support both 
PoP and discrete packaging types, allowing versatile usage. LPDDR3 will preserve the power-efficient 
features of LPDDR2, allowing for fast clock stop/start, low-power self-refresh, and smart array 
management. For more information about LPDDR3, please visit JEDEC, the microelectronics industry’s 
open standards organization.  

Click here to return to Contents 

EMC Extends Commitment to the "New User" with New iPhone App 
19 March 2012 

News Summary:  

Available from iTunes for free download, Documentum Mobile App for Apple iPhone released for end 
user access to rich content and participate in business processes  

Documentum D2 latest version now available for easy configuration of powerful user interfaces  

Continues EMC's commitment to supporting 'Choice Computing,' which enables users to access, share 
and collaborate on their preferred device.  

EMC Corporation announced the availability of the EMC® Documentum® Mobile App for the Apple 
iPhone, expanding enterprise content management capabilities to additional mobile devices. Available 
for download in iTunes for customers with existing EMC Documentum client licenses, EMC now 
supports access to content from the Apple iPad, iPhone and iPod Touch, enabling users to act on 
information faster than ever before. EMC also delivered the next release of EMC® Documentum® D2, 
an application for configuring intuitive user client interfaces to the EMC Documentum platform – 
without the need for coding. These advancements continue EMC's commitment to enhancing worker 
productivity with fast, modern, appealing access to information. 

EMC will demo several of its solutions, including the Documentum Mobile App and Documentum D2, 
at the AIIM Conference in San Francisco – March 21-23. EMC will be in booth # 2. For more 
information on AIIM, visit: www.aiimconference.com  

Documentum Mobile App for Apple Mobile Devices 
Documentum Mobile accelerates productivity and enables users to act on information faster than ever 
before. Built to be intuitive, simple and secure, Documentum Mobile delivers access to enterprise 
information through an easy-to-use, media enabled interface with full corporate compliance. This new 
release supports the latest iPad devices and IOS platforms, and delivers the complete set of capabilities 
to the iPhone. 

http://www.cadence.com/products/fv/verification_ip/pages/default.aspx
http://www.cadence.com/products/fv/verification_ip/pages/default.aspx
http://www.cadence.com/Community/blogs/pcb/archive/2011/04/27/ddr3-design-in-challenges-double-teamed-and-tackled-by-soc-realization-with-allegro-pcb-si.aspx
http://www.cadence.com/
http://www.jedec.org/category/technology-focus-area/mobile-memory-lpddr2-lpddr3-wide-io-memory-mcp
http://www.emc.com/apps/documentum-mobile.htm
http://www.emc.com/enterprise-content-management/documentum-d2.htm
http://www.aiimconference.com/
http://www.aiimconference.com/
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Documentum D2: Modern Configurable UI's for Today's Content Solutions 
Documentum D2 enables IT and 'power users' to configure content applications without the need for 
specialized custom code. The application delivers an intuitive browser-based environment for users to 
access the Documentum platform more simply and easier than ever. Documentum D2 increases end user 
usage and adoption, reducing risk, and can be customized at runtime for instant deployment of new 
capabilities to truly match the speed of the business. This latest version of Documentum D2 includes 
additional language support for organizations with global operations. 
Additional Resources:  

Learn more about EMC Documentum Mobile  

Click here to return to Contents 

Intergraph® Introduces SmartPlant® FreeView™ 
20 March 2012 

Intergraph® released SmartPlant® FreeView™, a free .VUE viewer that allows users to display and 
navigate Intergraph 3D models and view associated plant properties. 

SmartPlant FreeView will open any Intergraph SmartPlant 3D and SmartMarine® 3D projects published 
as a .VUE file. A user then may walk through the plant, ship or offshore model and select any object in 
the view to see its associated plant properties via the MDB2 package. Intergraph’s SmartPlant Review 
Publisher can convert and combine SmartPlant 3D and SmartMarine 3D, as well as other project types, 
into .VUE and MDB2 formats for viewing with SmartPlant FreeView or Intergraph’s full-capability 
visualization solution, SmartPlant Review. 

The free .VUE viewer has a complete set of on-screen navigation controls for easy use, allowing even 
the most casual user to walk through complex 3D models with no training. Keyboard navigation is 
equally simple. An orientation axis is displayed in the view to help the user maintain direction. 
SmartPlant FreeView also has a surface measure command to display accurate distances between 
objects. 

Vlad Savulian, engineering systems lead for AMEC Natural Resources and one of the many industry 
experts who worked with Intergraph on the requirements for a free .VUE viewer, said access to 
SmartPlant FreeView will benefit companies of all sizes, especially those collaborating on mega-
projects. 

 “On the oil sands projects in Canada, AMEC works with a large number of clients, partners and 
subcontractors who could benefit from viewing the 3D model,” Savulian said. “With SmartPlant 
FreeView, they will be able to easily navigate the plant model, view properties, make comments on what 
they see or ask questions about what they don’t understand. With the introduction of SmartPlant 
FreeView, we will be able to extend model review capabilities to a much broader audience.” 

Gerhard Sallinger, Intergraph Process, Power & Marine president, agreed: “SmartPlant FreeView 
enables our customers and their suppliers to increase productivity and competiveness without increasing 
costs. The use of SmartPlant 3D and SmartMarine 3D has doubled in the last two years. With that 
tremendous growth comes the need for a variety of users, including design, engineering, construction, 
operations and maintenance, to view these complex 3D models. 
“Now, for example, an engineering company can provide a 3D model to a potential subcontractor who 

http://www.emc.com/apps/documentum-mobile.htm
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can use SmartPlant FreeView for a preliminary review and bid based on the actual model rather than a 
collection of drawings – without having to purchase viewing software,” Sallinger said. “Then once the 
work is awarded, the subcontractor can upgrade to SmartPlant Review for more in-depth review and 
analysis capabilities.” 
To learn more about SmartPlant FreeView or to install it for free, visit 
http://www.intergraph.com/go/freeview. 

Click here to return to Contents 

New KeyCreator Analysis Finally Brings Simplified, Accurate and Fast CAD Simulation Software to 
the Masses and True Multiphysics Simulation to Expert Analysts 
21 March 2012 

Kubotek USA announces its new multiphysics simulation product: KeyCreator Analysis.  KeyCreator 
Analysis is powered by Sefea, a new technology with unique algorithms that makes analysis easier to 
prepare and generates results faster while achieving very high levels of accuracy. KeyCreator Analysis 
is combined with Kubotek KeyCreator direct modeling software enabling ease of model preparation and 
editing.  

Sefea Technology allows a much simpler mesh for faster results. 
There has been a great push to drive simulation into the design phase of new product design. Most 
designers only have a basic background in FEA, causing simulations to be of dubious worth. Other 
competing FEA solutions require too much FEA knowledge for the designer. That’s where KeyCreator 
Analysis has taken one giant step toward solving these contradictions by using technology to determine 
the optimum mesh size and density of a simulation calculation. This auto-meshing works great in 
solving the majority of simulations that a designer would typically calculate in order to optimize their 
initial design. 

Sefea technology speeds analysis time due to several reasons, including internal processing of analysis 
equations and the use of a less-dense mesh and lower memory requirements. This smart FEA technology 
combined with simple tree-driven menus embedded into KeyCreator now makes it possible for 
designers with basic knowledge of FEA to get complete and accurate results. The coupling of Sefea 
within KeyCreator Analysis means engineers can truly use a tool designed to allow multiple design 
iterations and receive simulation results in minutes—not hours or days. 

Combining world-class analysis power with direct modeling gives users an easy way to prepare models 
for simulation and then edit them, if need be, following the results of the simulation. An average 
designer using KeyCreator Analysis will save time and money in optimizing their designs earlier in the 
design process. Yet, KeyCreator Analysis has the accuracy combined with the speed for an expert 
simulation analyst to use for full multiphysics simulation.  

Kubotek’s Partnership with AMPS Technology 
“Nearly two years ago, Kubotek began a joint development project with AMPS Technology to make 
KeyCreator Analysis a reality,” says John McCullough, Product Manager for Kubotek USA. He 
continues, “AMPS proposed a vision of next-generation FEA, with full associative CAD that stood out 
among the many other simulation companies that have presented proposals to us over the years. We’re 
excited about the Sefea technology and think KeyCreator Analysis will be a great asset to the 
engineering world. It’s easy to use, fast, accurate, and coupled with Direct Modeling means that users 

http://www.intergraph.com/go/freeview
http://www.kubotekusa.com/products/keycreator_sub/fea.html
http://www.ampstech.com/ampstech/Asp/Index.asp
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will get better designs earlier in the design process.”   
To learn more about Sefea Technology, download this newly released white paper titled “Sefea: Strain-
enriched finite element analysis—a new generation of FEA, theory and benchmarks.” 
Kubotek is planning to begin shipping KeyCreator Analysis in the early Spring. 

For more information please visit http://www.kubotekusa.com. 

Click here to return to Contents 

Next-Generation, New User-Interface and Improved Performances with TopSolid’Cam 7 
16 March 2012 

Missler Software launches TopSolid’Cam 7, the 7th generation of its CAM software TopSolid’Cam. 
The French CAM/CAM developer released TopSolid’Design 7 2 years ago and now completes its 
integrated CAD/CAM solution with the release of TopSolid’Cam 7. 

Completely based on new software technology TopSolid 7 offers innovations on the CAD/CAM market. 
TopSolid 7 has been entirely re-thought and rewritten both in terms of software technology and 
methodology. 

TopSolid’Cam 7’s interface and performance will allow its users to machine faster and more accurately. 

Program milling and turning machines with TopSolid’Cam 7 
TopSolid’Cam 7 is already used by approximately 50 customers since the release of the 7.5 version in 
2011. TopSolid’Cam 7.6, which has been released this month, offers continuous 5 axis functions and the 
possibility to program MillTurn machines, in particular turning machines. 

The complete CAD/CAM integration offered by Missler Software is a major differentiating point 
between TopSolid and other CAD/CAM software packages on the market. This complete and 
transparent integration of a CAD and CAM solution is, and already was (with TopSolid v6) and will 
continue to be (with TopSolid 7) the unique strong and most original and key selling point of TopSolid. 

The French software developer intends on showing its dedication to the production market with the 
release of TopSolid’Cam 7. According to Christian Arber, Missler Software CEO “TopSolid is above all 
an integrated CAD/CAM solution for companies that wish to produce and manufacture what they have 
designed. TopSolid has been developed to use and take advantage of design and machining know-how 
from the 3D model right up to machine programming. » 

CAM leader in France and across the globe 
TopSolid’Cam is today one of the leading CAM solutions used by manufacturers and sub-contractors in 
France. One may ask why Missler Software has developed a 7th generation CAM solution. According to 
Jean-Pierre Lugarini, CAM development Director at Missler Software « All software developers need to 
continually rethink and create new solutions so that its customers avail of the most up-to-date 
technology. We all benefit from such development, especially our customers.” 

Strong features of TopSolid’Cam 7  

•Only CAM software to be completely rewritten and to have adopted a native Windows 7 ergonomy 
(modern, intuitive and very powerful interface). 

•Only CAM software to manage files, machine tools, cutting tools and ISO files with an integrated and 

http://info.kubotekusa.com/sefea-technology-a-new-generation-of-fea-theory-and-benchmarks/?utm_campaign=KeyCreator-Analysis-Press-Release-White-Paper
http://info.kubotekusa.com/sefea-technology-a-new-generation-of-fea-theory-and-benchmarks/?utm_campaign=KeyCreator-Analysis-Press-Release-White-Paper
http://www.kubotekusa.com/
http://www.topsolid.com/
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transparent PDM. 
•Machining of the designed part without worrying about tolerances or data re-entry thanks to the new 
FreeShape function. (In mechanical engineering the machined part is often very different to the nominal 
part).  
•Without forgetting the key functions already proposed in version 6 of TopSolid’Cam 

•Stock management for all milling and turning operations. 

•Strong CAD integration and use of features to enable part redesign for ultimate machining. 

•Save and reuse company know-how.  

•Advanced simulation of lathes/milling machines. 

•Creation of operating files which manage tracking system needs for sub-contractors.  

About TopSolid 7 
TopSolid 7 is the result of 6 years of intense development which has permitted the integration of such 
technological advances as MultiCore, PDM, web compatibility, software components and computer-
generated images. The first TopSolid 7 clients in the mechanical engineering field have experienced 
time gains in the region of 20 to 30%. Missler Software wishes to keep an excellent compatibility and 
between the TopSolid versions 6 and 7. In this way our customers benefit from a whole new technology 
while keeping all know-how they have built up with version 6 

Click here to return to Contents 

OpenText Extended ECM 10 Integrates Content with SAP Business Processes, Adds Support for SAP 
CRM, SAP SRM 
20 March 2012 

OpenText™ announced Version 10 of its OpenText Extended ECM for SAP ® Solutions that now 
includes support for the SAP Customer Relationship Management (SAP CRM) and SAP Supplier 
Relationship Management (SAP SRM) applications among numerous other enhancements. SAP resells 
the solution under the name SAP Extended Enterprise Content Management (SAP Extended ECM) 
application by OpenText, giving its customers a comprehensive content management solution that 
integrates seamlessly with SAP business processes and puts unstructured content in a business context. 

"The need to connect content to SAP business processes applies to virtually every industry segment," 
said Patrick Barnert, Vice President of SAP Solutions at OpenText. "That's why Extended ECM has 
already been deployed at more than 200 customer sites spanning some two dozen different industries, 
including energy, utilities, life sciences, and public sector. With this latest release, we are expanding on 
this success by adding in support for SAP CRM and SAP SRM along with new features based on 
customer feedback that will help to further boost operational efficiency." 

With the release of OpenText Extended ECM 10, OpenText now helps enterprises improve customer-
interaction efficiency by consolidating support documents such as contracts or email correspondence in 
one place and making them available through the SAP CRM user interface. On the supplier side, 
Extended ECM 10 extends SAP Supplier Relationship Management with vendor collaboration and 
content management inside the procurement processes of an organization. 

http://www.sap.com/solutions/solutionextensions/enterprise-content-management/index.epx
http://www.sap.com/solutions/solutionextensions/enterprise-content-management/index.epx
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"When we discuss long-term content management needs with customers, integration with SAP CRM 
and SAP SRM are two topics that come up frequently," said Tom Roberts, Global Vice President, 
Software Solutions Program, SAP. "They see considerable value in having these processes, which often 
require a lot of supporting documents, integrated with an advanced content management solution. Over 
the past few years, OpenText has proven to be a fabulous partner because of the high value they deliver 
to our customers, and we see this value increasing further with these latest enhancements." 
The addition of a social stream in Extended ECM 10, called OpenText Pulse, allows team members to 
track recently added content from colleagues across the organization and quickly jump to the most up-
to-date content. It also allows people to connect to each other and see the status or content updates from 
across the organization. This allows knowledge sharing and transparency as content is changed or added 
within core business processes driven by SAP solutions. 
Other major new features in Extended ECM 10 include enhanced workspace access and permission 
control based on SAP roles and authorizations, tight integration with the Microsoft Windows desktop 
and Office applications, access to content via the SAP NetWeaver® technology portal, and advanced 
OCR capabilities for scanned documents (searchable PDF). 
Organizations can also be confident that Extended ECM 10 meets regulatory requirements for records 
management and archiving. For instance, the new release passed Department of Defense 5015.2 
certification requirements for records management for SAP solutions in February 2012. Since 2007, 
Extended ECM has been the only records management offering to achieve this certification in 
combination with SAP solutions. 

Holistic approach 
SAP enterprise applications including SAP ERP, SAP CRM and SAP SRM require unstructured content 
such as email, presentations, contracts, photos, résumés and more to support business processes and 
transactions. Through the use of Extended ECM to help connect applications with content, enterprises 
find that the value of their content and their investment in SAP solutions is dramatically improved, 
leading to fast return on investment. 

OpenText, SA P Partnership 
OpenText is an industry leader in ECM solutions for use with SAP applications, building on two 
decades of partnership and co-development with SAP AG, and expertise gained from delivering 
solutions to more than 4,000 SAP customer sites around the world. SAP has had great success reselling 
multiple OpenText solutions for document access, archiving and invoice management, digital asset 
management and employee file management. 
In Nov. 2011, SAP and OpenText announced two new applications for SAP NetWeaver Portal: the SAP 
Portal Content Management application by OpenText and the SAP Portal Site Management application 
by OpenText. In May, OpenText was awarded two 2011 SAP Pinnacle awards: Global Software 
Solution Partner of the Year and Global Enterprise Support Partner of the Year. 

Availability  
OpenText Extended ECM, version 10, for SAP Solutions is available now in English, French, German, 
Spanish, Brazilian Portuguese, Italian, Russian, Japanese, and Simplified Chinese. 

Click here to return to Contents 
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Oracle Unveils Oracle's AutoVue 20.2 
21 March 2012 

Oracle: 
News Facts 
To further enhance document visualization and extend its family of enterprise visualization solutions to 
the mobile workforce, Oracle today announced a new release of Oracle's AutoVue.  
As a leader in enterprise visualization, Oracle's AutoVue 20.2 helps create rich and actionable visual 
decision making environments on all delivery platforms with Augmented Business Visualization (ABV). 
The framework connects portions of documents with business data from enterprise applications for more 
informed decisions and enables increased effectiveness of a broad range of business processes.  

Demonstrating its commitment to supporting the mobile workforce in the utilities and oil and gas 
industries, AutoVue 20.2 can be integrated with Oracle's portfolio of enterprise applications to visually 
enable a range of mobile devices by leveraging Oracle's Virtual Desktop Infrastructure (OVDI).  

To help further streamline business processes and support regulatory compliance in the public sector and 
energy industries, AutoVue 20.2 enables faster and more complete end-to-end approval workflows by 
leveraging advanced stamping and digital signoff capabilities.  

The new release extends AutoVue's world-class support for manufacturing and high-tech customers by 
introducing new versions of numerous mechanical computer aided design (MCAD) and electronic 
computer aided design (ECAD) formats.  

Supporting enterprise level deployments, the release includes reliability and stability enhancements, as 
well as improvements to AutoVue's security mechanisms, which adhere to Oracle's Software Security 
Assurance standards.  

In addition, the AutoVue 20.2 release family includes new versions of Oracle's AutoVue Document 
Print Services and Oracle's AutoVue Integration Software Development Kit (iSDK).  

An Industry Leader for Enterprise Visualization Solutions 
Oracle's AutoVue continues to be a leader in enterprise visualization solutions by helping customers in 
the energy, public sector, high tech and manufacturing industries increase operational efficiency and 
capitalize on information to drive business transformation.  

The new release of Oracle's AutoVue delivers:  

Augmented Business Visualization: A new paradigm in visualization which synthesizes and reconciles 
information and business data from multiple sources into a single actionable visual environment. 
Partners and systems integrators can develop ABV solutions which enable users to access ERP data via 
hotspot links directly from documents and trigger actions in enterprise systems.  

Visually Enabling the Mobile Workforce: With AutoVue available on mobile devices, field 
technicians have visual access to work-order related documents and can capture a digital record of onsite 
repair work, greatly improving productivity and wrench time.  

Improved End to End Approval Workflows: AutoVue's advanced stamping enables more efficient 
document approvals and digital signoffs and significantly improves document centric business 
processes, such as building ePermitting or supplier/contractor reviews, while also enhancing 

http://www.oracle.com/us/products/applications/autoVue/index.html
http://www.oracle.com/us/products/applications/autoVue/document-print-services-066165.html
http://www.oracle.com/us/products/applications/autoVue/document-print-services-066165.html
http://www.oracle.com/us/products/applications/autoVue/054223.html
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accountability and compliance with regulatory requirements.  

Supporting Quotes 
"Providing a holistic view to information is critical to transform the value chain, drive operational 
efficiencies and manage risk across the organization," says Thierry Bonfante, AutoVue Senior Director 
of Product Management, Oracle. "New capabilities introduced in AutoVue20.2, such as Augmented 
Business Visualization, reconcile information from documents and the rest of the Oracle stack, helping 
companies access critical information in the format they need to make informed business decisions."  
"AutoVue's stamping enhancements will greatly benefit our building permit management processes," 
said Ties Kremer, Information Manager, Noordenveld Municipality, Netherlands. "The ability to batch 
stamp documents will speed up our approval processes, enable us to save time and money, and help us 
meet our regulatory compliance obligations."  
"AutoVue provides our non-technical teams in marketing and sales with access to customer order 
requirements and supporting CAD documents and drawings," said James Lim, Regional Technical 
Systems Manager at Molex Incorporated. "AutoVue 20.2 has enabled us to refine our quotation process, 
and reduce order errors."  
"We are excited about our use of AutoVue's Augmented Business Visualization framework, which will 
offer Meridian users enhanced access to related technical documentation," said Edwin van Dijk, Director 
of Product Management, BlueCielo. "By including AutoVue's new regional hotspot capabilities within 
BlueCielo Meridian Enterprise, the context of engineering information is carried over into the visual 
representation of complex assets, thereby helping us to improve productivity and operational 
excellence."  

Supporting Resources 
Datasheet: AutoVue 20.2 

Oracle's AutoVue  

Oracle's AutoVue AppCasts 
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SpaceClaim Announces SpaceClaim Engineer 2012 
20 March 2012 

SpaceClaim announced the immediate availability of SpaceClaim Engineer 2012. This release 
introduces significant new capabilities in reverse engineering, model preparation for simulation, 
manufacturing, and data reuse. These new capabilities build on SpaceClaim’s accessibility, ease-of-use, 
and low total-cost-of-ownership, enabling even more engineers, designers, and analysts to complete 
their projects with SpaceClaim’s innovative 3D direct modeling technology.   

The combination of ease-of-use and lower cost ensures that the total cost of ownership of SpaceClaim is 
less than 50% of the cost of traditional CAD products. With this release, SpaceClaim continues to 
expand into markets where its unique tools address previously unsolved problems and where 
SpaceClaim Engineer meets users’ complete CAD needs. SpaceClaim continues to penetrate markets 
where traditional CAD is the wrong product for basic engineering tasks, and where ease-of-use, 
interoperability, and maturity are required to enable engineers, designers, and machinists to work in 3D. 

http://www.oracle.com/us/products/applications/autoVue/autovue-20-2-ds-1557097.pdf
http://www.oracle.com/us/products/applications/autoVue/index.html
http://www.oracle.com/us/products/applications/036051.htm
http://www.spaceclaim.com/
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“Before SpaceClaim, it wasn’t possible for me to do my job in 3D,” said Steve Tyler, Owner, 
Austmarinetech.  “We deal with so many design changes that it wasn’t worth the time, let alone the 
investment, to use feature-based CAD. With SpaceClaim, I can open 2D and 3D designs from suppliers, 
assemble them into a design, and make changes on the fly. The direct modeling interface gives me 
instant updates and lets me communicate with team members who don’t speak English. Overall, 
SpaceClaim has improved my process by a factor of two and made my life a lot easier.” 
“SpaceClaim 2012 is a milestone release for the company. SpaceClaim is now by far the most mature of 
a new generation of 3D CAD products, and we’re now seeing SpaceClaim Engineer selected as a tool of 
choice for the complete design process, not just for discrete tasks,” said Chris Randles, SpaceClaim 
President and CEO.   “Traditional parametric, feature-based tools have reached the limits of their market 
penetration, but there still exists a huge underserved market for 3D CAD. Most users still use 2D or 3D 
products with limited capabilities and poor interoperability. SpaceClaim is innovative, affordable, and 
accessible. It makes it as easy for any user to create, document, and share 3D designs as it is to use 
mainstream office productivity tools. What we are seeing is the democratization of 3D CAD.”  
New capabilities in SpaceClaim 2012 include: 

■New SketchUp conversion detects regions where SketchUp’s approximated, facetted geometry was 
derived from analytic surfaces such as cylinders and cones, and automatically replaces them with precise 
geometry. 
■Multiple solid editing capabilities, such as cone manipulation, surface pivoting and distance-by-angle 
chamfers, extend SpaceClaim’s lead in direct modeling.  
■Smart tools for manufacturing, such as recognition and editing of standard holes, make SpaceClaim 
increasingly practical for machine shops and detailed design. 
■Significant performance improvements to large parts and drawings further confirms that SpaceClaim is 
the fastest 3D direct modeler available. 
■A new lightweight viewer and Microsoft extensions that allow viewing of models from compatible 
programs such as Microsoft Outlook and Explorer, as well as from a new standalone application.  
■JT with PMI export, in addition to existing capabilities, makes SpaceClaim the most comprehensive JT 
editor on the market today. 
■Detailing improvements including exploded views, aligned and unfolded sections, arc length 
dimensions, text fitting and alignment tools, and BOM templates let more users create detailed drawings 
in SpaceClaim. 
■A new set of 2D and 3D curve repair tools facilitate working with existing drawings and wireframe 
data and converting them to solid models. 
■Several sheet metal enhancements representing unprecedented depth, including mitered flanges, faster 
unfolding, weld tabs, and improved identification and interaction with sheet metal features. 
■Environment reflection and textures enable users to work interactively on more realistic looking 
models. 
■Usability improvements, such as improved selection rendering and reduced selection flashing, make it 
easier to work on large models. 
■Flexible configuration and IT-friendly options facilitate large rollouts to corporate, government, and 
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educational customers. 
■Improved interoperability with support for KeyShot 3, Creo 1.0, SolidWorks 2012, and Inventor 2012 
ensures compatibility with data from colleagues, customers and suppliers.  
■The improved batch file translation utility now supports all formats that SpaceClaim can read and 
write. 
■Expanded API coverage now includes access to more sheet metal parameters, drawing view 
renderings, and advanced mass properties. 
“SpaceClaim and Google SketchUp share a long-term vision of enabling everybody to work in 3D. 
SpaceClaim’s ability to turn SketchUp files into precise solids suitable for manufacturing – without 
remodeling – will enable mechanical SketchUp users to more quickly realize their vision, and help 
SpaceClaim users take advantage of the millions of models available in our 3D Warehouse,” said Tom 
Wyman, Business Development Manager for Google SketchUp.   
SpaceClaim more than doubled its installed base in 2011 and continues to enable more users to be 
productive in 3D while adding value to manufacturer’s existing investments in CAD. SpaceClaim is 
being rapidly adopted by small-to-medium businesses as a dedicated CAD tool and by large 
organizations as an engineering tool complementary to long-standing production CAD deployments, 
thus broadening the use of 3D throughout the entire product development lifecycle.  

Click here to return to Contents 

SPRING Technologies Extends its NCSIMUL SOLUTIONS Offering with SICOM to Optimize Real-
Time Maintenance 
21 March 2012 

SPRING Technologies, software solutions vendor for the production environment, has chosen the 
INDUSTRIE 2012 show in Paris to announce SICOM, its brand new solution for the real-time 
management and optimization of corrective maintenance processes in machining workshops. Nominated 
for the INDUSTRIE 2012 Innovation Trophies, SICOM is an exciting newcomer to the world of NC 
machine installation maintenance where it helps to optimize machine uptime. Its keywords are: 
instrumented, interconnected, intelligent, automated and predictive. 

Key benefits: 

 Real-time Management and optimization of the processing of corrective maintenance 

 Anticipation of upcoming maintenance operations 
 Management of the life cycle of a maintenance request by workflow 

 Interconnectivity with all the corporate information systems 
 Reduction of downtime on NC machine tools 
 Improved operational efficiency through greater human and material resource availability 

SICOM – Scalable and Interoperable Corrective Maintenance – 

SICOM was developed as part of the SYS-MCO project, a SYSTEMATIC Competitiveness Cluster 
initiative led by SPRING Technologies in partnership with the engineering company GIMA, innovative 
SME and academics. The result of many months of R&D in operational maintenance, SICOM represents 

http://www.springplm.com/
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a significant step forward in this field, notably by supporting, integrating and analyzing heterogeneous 
data, and ensuring that complex equipment and infrastructures remain fully maintained and operational. 
“We are in a classic example of the virtuous circle”, explains Gilles Battier, CEO of SPRING 
Technologies. “A project led by a Competitiveness Cluster, based on an identified real-world case 
brought to the table by a manufacturer, GIMA, on which innovative businesses and academics have 
been able to work together with the common goal of finding a solution that can then be deployed across-
the-board in sectors that have the same needs”. 
Today SICOM fits seamlessly into SPRING’s strategy to improve productivity in the workshop by 
delivering technological solutions based on real needs in the field. 

Key factors 
The aim of SICOM is to predict, manage and optimize corrective maintenance processes. 

A key role in this is the optimal assignment of maintenance requests by: 

 Life cycle management via an associated workflow, encapsulating the specific processes in the 
maintenance request 
 Interconnection with the company’s other information systems (ERP, CAPP, CMMS, etc.) 
 Instrumentation supported by technologies like the Kayentis pen, vital for reporting technical facts 
during the execution of maintenance requests, and sensors that monitor the machines in the production 
environment 
These functions are all vital in collecting the data needed to finalize the maintenance request. This real-
time capability enables the company using the machines to establish its priorities more accurately, send 
requests, schedule resources (human and machine tools) and thus gain in productivity and security. 
To go even further in the optimization of corrective maintenance processes, SICOM has intelligent real 
time modules that offer help in failure diagnostics and predictive surveillance of the production 
equipment. 
SICOM’s multilayer cloud architecture and interoperability with other corporate IT via Web services, 
heightens its interconnection capability. This makes the solution accessible from any terminal in the 
extended enterprise and enables it to adapt to variations in the production context. 
By way of conclusion, SICOM, the new solution that is now part of SPRING’s global NCSIMUL 
SOLUTIONS offering enables: 
 Greater machine uptime; 
 More reliable production equipment; 
 Significantly improved safety in the workshop; 
 Substantial cost savings related to stoppages and maintenance operations. 
We invite you to discover SICOM in more detail on the SPRING Technologies booth, 5N57, at the 
Industrie 2012 show. 

Click here to return to Contents 
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Synopsys Extends Leadership in Storage Standards Verification IP with NVM Express 
22 March 2012 

Synopsys, Inc. announced availability of verification IP (VIP) for Non-Volatile Memory Express 
(NVMe), an emerging storage protocol for connecting solid state drives (SSDs) directly to the PCI 
Express® interface. With the addition of the NVM Express protocol to its leading serial ATA (SATA) 
and serial attached SCSI (SAS) verification IP, Synopsys expands its portfolio and leadership in 
verification IP for storage protocols. 
The first-to-market release of NVMe verification IP was enabled by Synopsys' recent acquisition of 
ExpertIO, which brought expertise and a strong portfolio of storage-based verification IP. ExpertIO has 
been an active member and contributor to the NVM Express architectural committee since its inception. 

"Synopsys is focused on delivering high-performance, easy-to-use, high-quality verification IP across a 
full spectrum of methodologies and simulators," said Craig Stoops, group director, research and 
development in the Synopsys Verification Group. "The addition of NVMe further expands our portfolio 
of verification IP and enables early NVMe adopters to use this emerging protocol to better meet their 
aggressive time-to-market windows." 

"NVM Express is a key enabler for high-performance PCIe SSDs," said Amber Huffman, chair of the 
NVM Express Working Group and principal engineer of the Intel Storage Technologies Group. "The 
availability of verification IP for NVM Express at this stage of development will enable faster adoption 
of this exciting new technology. We expect to see NVM Express SSD products shipping later this year." 

NVMe provides a command set, queuing layer and register interface optimized for PCI Express-based 
SSDs. The NVMe verification IP is a new upper-level protocol layer that can be integrated with 
Synopsys' industry-proven ExpertIO PCI Express verification IP. 

Availability 
The verification IP for NVM Express is available immediately with support for SystemVerilog and 
UVM on major simulators. See the complete list of Synopsys verification IP at 
http://www.synopsys.com/VIP. For more information on NVM Express visit 
http://www.nvmexpress.org. 

Click here to return to Contents 

Snopsys Unveils Virtualizer Development Kits to Accelerate Software Development for ARM 
big.LITTLE Processing 
21 March 2012 

Highlights: 

− VDKs are software development tools integrating fast, functional models of specific multicore 
systems, multicore software debugging/analysis tools and reference software stacks 
− Software development up to 12 months before board availability 

− Out-of-the-box support for Linux, Android and multicore task migration software to speed software 
development for ARM big.LITTLE processing 
− Plug-n-play integration with software debuggers from ARM, Lauterbach and GNU 

http://www.synopsys.com/VIP
http://www.nvmexpress.org/
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− Multicore/multicluster software analysis capabilities to best utilize big.LITTLE processing 
performance and energy efficiency capabilities 
− Configurable Cortex processor subsystem, customizable by adding other system components 

Synopsys, Inc. announced the first release of the Virtualizer™ Development Kit (VDK) Family for 
accelerating software development. The VDK Family for ARM Cortex Processors contains multiple 
reference designs, analysis and debug software tools for the Cortex-A15 MPCore processor and ARM 
big.LITTLE processing. By using the VDKs developers can now optimize for performance and energy 
efficiency prior to board availability. The reference designs can easily be customized for device specific 
requirements using Synopsys' Virtualizer solution. 
"Synopsys' virtual prototyping technology has helped us accelerate software development before with 
great results, as we were able to demonstrate with the OMAP5430 processor," said Vincent Verfaillie, 
development platforms and tools manager, Texas Instruments Incorporated (TI). "We continue to use 
their VDK solution to deliver the capabilities we need for early software development and a fast ramp 
up with our big.LITTLE processing platform." 

Increased Software Control and Visibility  
The visibility and controllability offered by the Synopsys VDK for big.LITTLE processing-based 
designs enable debug and analysis capabilities that allow software developers to optimize big.LITTLE 
processing-based designs for performance and energy-efficiency. Using Synopsys' VDK, developers for 
innovative mobile and consumer devices can optimize their code based on realistic end user experiences 
as well as minimize software/hardware integration issues. The VDK offers developers the ability to 
optimize Linux, Android and big.LITTLE power management using record and replay of real world 
scenarios. 
"As companies are adopting our big.LITTLE processing to enable both next generation performance and 
energy-efficiency for smart, connected devices, ARM and its partners have paved the way by 
encouraging a strong ecosystem," said Jim Nicholas, vice president of marketing, processor division, 
ARM. "By offering the VDK Family for ARM Cortex Processors, supporting our Cortex-A15 MPCore 
and big.LITTLE processing, Synopsys is able to offer this partner ecosystem a highly effective solution 
for early software development and help facilitate innovation." 

Pre-configured for Android, Linux and big.LITTLE Processing 
The VDK Family for ARM Cortex Processors comes pre-configured for Linux (Vanilla 2.6.38) and 
Android (Gingerbread 2.3.4) operating systems (OS) as a starting point for developing actual device 
software. In addition, the VDK Family is pre-configured for the multicore task migration software layer 
between the big.LITTLE processing cluster, which includes ARM Cortex-A15 MPCore and Cortex-A7 
MPCore processors, and the client OS. This layer dynamically migrates the software between the 
processors for performance and power optimization. The VDK allows developers to take advantage of 
this new layer and provides support for debugging and optimizing the software running on multicore 
hardware like big.LITTLE processing. These VDKs include common interfaces and peripherals such as: 
USB3.0, Ethernet, UART, LCD, keyboard, battery, memory, and more. 
"Synopsys' first VDK family empowers customers like Texas Instruments to take full advantage of 
ARM's latest processing technology and reduce time-to-market for their next- generation products," said 
John Koeter, vice president of marketing for IP and systems at Synopsys. "Synopsys' VDKs targeted for 
big.LITTLE processing and Cortex-A15 processor-based designs provide software developers with the 
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necessary tools to optimize software much earlier in their project development cycle." 

Availability 
The VDK Family for ARM Cortex Processors will be generally available in the second quarter of 
calendar year 2012. 
For more information about Synopsys' Virtualizer Development Kit Family, including compatibility 
with ARM tools and popular software debuggers, please visit: http://www.synopsys.com/VDK4big-
LITTLE. 

Click here to return to Contents 
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