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CIMdata News 

CIMdata to Host Free Webinar on Topology Optimization 

16 July 2018 

CIMdata, Inc., the leading global PLM strategic management consulting and research firm, announces 

an upcoming free educational webinar, “Topology Optimization Changing the Face of CAD.” The 

webinar will take place on Thursday, August 9 2018, at 11:00 a.m. (EDT) and will last for one hour.  

Generative design is a process wherein the shape and composition of a product is determined by using 

physics-based simulation and other analysis methods that consider performance requirements and 

optimize objectives such as minimum cost and weight. Topology Optimization is the most familiar 

generative design process and its popularity is being driven by improvements in 3D printing. Such 

design approaches, however, challenge the traditional product development process in that many 

downstream tools do not understand the geometric output of topology optimization algorithms. This 

webinar will help attendees:  

 To gain an understanding of the workflow for generative design processes. 

 To appreciate topology and the inputs and outputs of topology optimization.  

 To learn about the four industry approaches for integrating topology optimization with CAD 

geometry. 

 To articulate the pros and cons of each approach and their impact on a company’s design 

process. 

 To better understand how generative design techniques impact CAD usage. 

According to Dr. Ken Versprille, a CIMdata Executive Consultant and the host for this webinar, “Given 

today’s rapidly advancing generative design and additive manufacturing technology, a company must 

understand the impacts that the new workflow will have on their current design processes.” 

Dr. Versprille has over 40 years of experience in the application of computer-based solutions for 

engineering and manufacturing. His research spans geometric design, design collaboration and 

automation, PLM standards and openness, and the integration of CAD across PLM applications. Dr. 

Versprille is recognized for publishing the first description of NURBS, the mathematical curve-and-

surface formulation, now an international standard in CAD and Computer Graphics and in 2005 he 

received a Lifetime Achievement Award by The CAD Society. 

This webinar will be of interest product planners and managers; product portfolio managers, CAD and 
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CAE team leaders and team members; designers; product managers; and anyone else who wants to learn 

how generative design and topology optimization is impacting traditional CAD modeling. 

During the webinar attendees will have the opportunity to ask questions about the topics discussed. To 

find out more, visit https://www.cimdata.com/en/education/educational-webinars/webinar-topology-

optimization-changing-the-face-of-cad. 

To register for this webinar please visit 

https://register.gotowebinar.com/register/5721045258970897153. 

 

About CIMdata 

CIMdata, a leading independent worldwide firm, provides strategic management consulting to maximize 

an enterprise’s ability to design and deliver innovative products and services through the application of 

Product Lifecycle Management (PLM) solutions. Since its founding in 1983, CIMdata has delivered 

world-class knowledge, expertise, and best-practice methods on PLM solutions. These solutions 

incorporate both business processes and a wide-ranging set of PLM-enabling technologies. 

CIMdata works with both industrial organizations and providers of technologies and services seeking 

competitive advantage in the global economy. In addition to consulting, CIMdata conducts research, 

provides PLM-focused subscription services, and produces several commercial publications. The 

company also provides industry education through PLM certificate programs, seminars, and conferences 

worldwide. CIMdata serves clients around the world from offices in North America, Europe, and Asia- 

Pacific. To learn more about CIMdata’s services, visit our website at www.CIMdata.com, follow us on 

Twitter: http://twitter.com/CIMdataPLMNews, or contact CIMdata at: 3909 Research Park Drive, Ann 

Arbor, MI 48108, USA, Tel: +1 734.668.9922. Fax: +1 734.668.1957; or at Oogststraat 20, 6004 CV 

Weert, The Netherlands, Tel: +31 (0) 495.533.666. 

Click here to return to Contents 

 

CIMdata Publishes PLM Market and Solution Provider Report 

19 July 2018 

CIMdata, Inc., the leading global PLM strategic management consulting and research firm announces 

the release of the CIMdata PLM Market and Solution Provider Analysis Report, the third of five 

modules of the CIMdata 2018 Market Analysis Report Series. The MAR Series provides detailed 

information and in-depth analysis on the worldwide PLM market during 2017. It contains analyses of 

major trends and issues; revenues of leading PLM solution providers; and revenue analyses for 

geographical regions, industry sectors, and historical and projected data on market growth. 

https://www.cimdata.com/en/education/educational-webinars/webinar-topology-optimization-changing-the-face-of-cad
https://www.cimdata.com/en/education/educational-webinars/webinar-topology-optimization-changing-the-face-of-cad
https://register.gotowebinar.com/register/5721045258970897153
http://www.cimdata.com/
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“The PLM market grew to $43.7 billion overall in 2017, 7.6% growth over 2016, greater than our 

forecast” according to Mr. Stan Przybylinski, CIMdata’s Vice President. “SI/Reseller/VAR and EDA 

were somewhat unexpected stars and Simulation & Analysis was strong yet again. Looking toward 

2022, CIMdata forecasts the PLM market to grow at a compound annual growth rate (CAGR) of 6.9% 

to $61.0 billion.”  

Companies make PLM investments in many different areas and with many types of solutions including 

mechanical CAD, simulation and analysis, visualization and collaboration, building design, and others. 

This diversity is reflected in the different solution providers to the PLM market and in the fact that no 

single type of provider dominates the industry. During 2017, a number of providers generated 

substantial revenues that represent PLM-related investments. Sixteen providers generated PLM revenues 

in excess of $500 million from both the tools and the cPDm segments. Three solution providers, 

Dassault Systèmes, PTC, and Siemens PLM Software, are major providers of both tools (such as 

MCAD) and cPDm technology while others, such as Autodesk and Cadence, are primarily tool 

providers that focus on specific segments within the overall market. Companies who derived the most 

revenues from the PLM market are shown in the figure below. It illustrates the breadth of companies 

that participate in the overall PLM market, even though they may not all compete directly with each 

other. 
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The CIMdata PLM Market Analysis Report Series is packaged as five modules: 

1. The CIMdata 2018 Executive PLM Market Report provides an overview of CIMdata’s complete 

global analysis. It includes key charts on PLM market investment statistics through 2017, 

forecasts of investments for 2018 through 2022, and a summary of PLM solution providers’ 

performance in 2017. 

2. The CIMdata 2018 PLM Industry Review and Trends Report is mainly qualitative in nature and 

focuses on key issues facing the global PLM ecosystem of solution providers and end user 

organizations. It highlights changes that occurred in 2017, what effects those changes may have 

in the short and medium term, and what is on the horizon in the years to come. 

3. The CIMdata 2018 PLM Market and Solution Provider Analysis Report details measures of and 

forecasts for the overall PLM market and its key segments, including Tools, cPDm, and Digital 

Manufacturing. The Tools section has additional details on sub-segments, including MCAD, NC, 

S&A, EDA, and AEC. It also includes CIMdata’s estimates of PLM solution provider revenues 

in these segments and sub-segments for 2017 through 2022. 

4. The CIMdata 2018 PLM Market Geographic Analysis Report provides an additional view of the 

2017 market results, by major geography. CIMdata’s 2017 estimates and market forecasts for 

PLM and the major PLM market segments are provided for the Americas, EMEA, and Asia-

Pacific. In addition, the report includes estimates and forecasts for the cPDm segment within 

specific European and Asia-Pacific countries and regions. 

5. The CIMdata 2018 PLM Market Industry Analysis Report provides an industry segmentation 

view of the 2017 market results. CIMdata’s 2017 estimates and market forecasts for PLM and 

cPDm are provided for eight different industry sectors: aerospace and defense; automotive and 

other transportation; electronics/telecommunications; fabrication and assembly; process-

packaged goods; process—petrochemical; utilities; and construction, infrastructure and 

shipbuilding. 

The CIMdata PLM Market Analysis Report Series is available as a five-module set or each module can 

be purchased separately. It is also available as part of the CIMdata PLM Community Gold Membership. 
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Further details and pricing information about the report and Community Memberships are available at 

www.cimdata.com. 

 

About CIMdata 

CIMdata, a leading independent worldwide firm, provides strategic management consulting to maximize 

an enterprise’s ability to design and deliver innovative products and services through the application of 

Product Lifecycle Management (PLM) solutions. Since its founding in 1983, CIMdata has delivered 

world-class knowledge, expertise, and best-practice methods on PLM solutions. These solutions 

incorporate both business processes and a wide-ranging set of PLM-enabling technologies. 

CIMdata works with both industrial organizations and providers of technologies and services seeking 

competitive advantage in the global economy. In addition to consulting, CIMdata conducts research, 

provides PLM-focused subscription services, and produces several commercial publications. The 

company also provides industry education through PLM certificate programs, seminars, and conferences 

worldwide. CIMdata serves clients around the world from offices in North America, Europe, and Asia 

Pacific. To learn more about CIMdata’s services, visit our website at www.CIMdata.com, follow us on 

Twitter: http://twitter.com/CIMdataPLMNews, or contact CIMdata at: 3909 Research Park Drive, Ann 

Arbor, MI 48108, USA, Tel: +1 734.668.9922. Fax: +1 734.668.1957; or at Oogststraat 20, 6004 CV 

Weert, The Netherlands, Tel: +31 (0) 495.533.666. 

Click here to return to Contents 

 

Increasing Organizational Agility to Match Market Velocity (CIMdata Commentary) 

18 July 2018 

Key takeaways: 

 Manufacturers are facing both increasing market velocity and product complexity. 

 The trend toward smart, connected products requires new skills, tools, and workflows to ensure 

market success. 

 Product Lifecycle Management (PLM) strategies and enabling solutions must evolve to meet 

these challenges. 

Introduction  

The pace of change in product realization today is staggering and increasing at an exponential rate. 

Many product categories have evolved from simple to complex, smart, and connected. Computerized 

components, sensors, digital displays, speakers, voice activation, and blue-tooth capabilities are being 

added to a wide selection of products, from toys to appliances. Today, customers in both the business-to-

business (B2B) and business-to-consumer (B2C) spaces expect frequent new product releases and new 

products that embrace the latest technology. Competing in a global market requires extended value 

chains that provide more than just components. Many companies rely on their value chain partners to 

co-innovate to bring new products and services to market. Much of this technology adoption is enabled 

by embedded software and electronics. 

The pace of new product introduction for most companies needs to be faster than ever to keep up to 

http://www.cimdata.com/
http://www.cimdata.com/
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market and competitive demands. Keeping pace with this high-tech boom is a challenge for many 

manufacturers. Engineering, manufacturing, and supporting smart, connected products requires a whole 

set of tools and skills that are new and foreign to many discrete manufacturers. Software development 

and electronic design use different tools and processes than mechanical design, often on drastically 

different timelines. Companies need to be able to orchestrate all of these processes and manage the 

intellectual property they create across the full lifecycle for the benefit of the extended enterprise. 

Making the problem that much harder, B2B and B2C customers are increasingly expecting their own 

product, configured and even manufactured their way. This is one reason that additive manufacturing is 

so hot in today’s market. It can provide the flexibility needed to be profitable serving markets of one. 

To achieve these goals, many companies are looking to digitalization strategies. CIMdata has been 

promoting the digitalization of the product lifecycle for a couple of decades and is happy that the rest of 

the business world is now actively adopting digitalization themselves. 

Leveraging Digitalization to Provide More Value  

The impacts of smart connected products ripple through the organization and value chain. If companies 

really want to become digital and manage the full lifecycle, they need to start with formal requirements. 

Requirements management is a discipline that came out of the aerospace and defense (A&D) industry, 

where customers of major systems needed to ensure they could trace their original intentions through the 

product lifecycle, with validation and verification steps built in along the way. This practice is spreading 

to other industrial segments as a response to the need for smart, connected products. For example, in 

some recent CIMdata industrial consulting projects companies in regulated industries, such as medical 

devices, see formal requirements management and traceability as critical to meeting their company’s 

compliance requirements. These firms also provide a good model for how feedback from the field must 

come full circle, informing the development of next generation products. This is one of the greatest 

benefits of smart, connected products for discrete manufacturers. Companies relied on complaints, 

warranty claims, and returns to try to understand how their products were used in the field. Today, those 

products are gathering extensive real world data ready for analysis. 

If your products are constantly changing, it can be a challenge to optimize your component supply chain 

and inventories of key components. Identifying and qualifying new suppliers can be time consuming, 

time that many companies increasingly do not have. Once they do have the suppliers on board, they also 

have to strategically manage their component purchasing and inventory to ensure they optimize the 

value of those components. 

Evolving products so rapidly also creates pressure on the engineering processes, specifically engineering 

change management and the associated changes to the product configuration. This is where some 

companies see digitalization as a huge advantage. Being able to dynamically configure products to meet 

specific needs requires underlying configuration tools and processes that ensure as-designed, as-built, 

and as-maintained bills of material remain accurate through every stage of the lifecycle. This is also 

important to create kits for product assembly and maintenance. Poorly assembled kits are the bane of 

consumers everywhere when they get their products home lacking some key components or instructions. 

It is essential for maintenance, particularly for companies that rely on after-sales service to high margin 

businesses. Of course, this becomes even more important as companies move to product-as-a-service 

business models that some see as the logical end-state for digitalization initiatives. Even tracking 

warranties and service agreements for specialized components can add to the intricacy of new product 

introductions today. 

Digitalization may be a buzzword—but it is a real trend that demands a real response. Technology is 
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disrupting the industry, but in CIMdata’s experience, many discrete manufacturers are not ready. They 

are trying to re-invent processes and workflows throughout the organization, but many legacy systems 

are not agile enough to support these changes.  

CIMdata believes that product lifecycle management (PLM) strategies and enabling solutions are a 

central part of manufacturers’ response to digitalization. No matter what product you make, achieving 

the agility that digitalization strategies seek requires a solid PLM foundation. That is where you manage 

your digital assets from idea though end of product life. How else will you be able to associate all this 

information, providing context to review past decisions and to optimally make new ones? 

How are companies leveraging PLM and digitalization to provide more value? There are many answers 

to this question. Today’s PLM offerings provide a flexible data and process management backbone that 

is essential to enable the “turn on a dime” agility needed. Manufacturers can simplify processes while 

maintaining the governance necessary to keep the business aligned. Ideas can be captured and managed, 

elaborated by defining and successively refining the requirements as development alternatives are 

defined and assessed. Integration with 3D, electrical, and software design and analysis tools in the 

product development process can shorten development time as alternatives can be evaluated virtually, 

saving time and cost while reducing risk. 

Today’s PLM offerings also are much better at integrating with other enterprise systems, like enterprise 

resource planning, (ERP), supply chain management (SCM), and customer relationship management 

(CRM), to name a few. This enhanced integration capability is essential to agility. These other systems 

manage key relationships and processes that feed product development. As those relationships get more 

dynamic the systems—PLM and enterprise—must collectively respond, something that was much 

harder to do in previous generation solutions. Integrations were often a failure point in PLM 

implementations because they were too brittle to handle rapid business and technology changes. With 

products changing constantly, PLM will levy new demands for enhanced supplier management as new 

product features require new value chain participants. It will also require better interaction with ERP to 

balance inventories and supply chains with product changes.  

Just as requirements management evolved out of A&D, many companies are looking toward agile 

development processes, originated in the software development domain, to help them meet their speed to 

market requirements. Of course, it can be much easier to define and configure software components than 

physical components. The supply chain becomes your software development team that can define the 

architecture and populate it with code. Getting to a minimum viable product (MVP) is still mainly a 

mental exercise. Defining a discrete product architecture and populating it with components and 

subsystems means defining and then making or acquiring those components for assembly.  

When compared to historical product development processes the actual timelines are often vastly 

different. Companies can speed up the process in a number of ways. Historically using standard parts 

purchased from a catalog was one approach that still has value. Modern PLM solutions often make these 

parts catalogs readily available. Virtual assembly and testing, as discussed above, is one way to shorten 

the lead time. But sometimes only a physical product will do. To support the agility needed, companies 

are turning to global commerce networks like GT-Nexus or Ariba to short circuit supply chain 

management issues. This can support more complex supplier relationships than parts catalogs and can be 

a first step toward reconfiguring value networks with “App Store simplicity” as described in the vision 

for Industry 4.0, an initiative that started in Germany that is being adopted in many countries around the 

world. The German government saw this trend towards markets of one and wanted to maintain or even 

expand upon their strengths in complex manufacturing. While their vision did not call it “agile” that was 
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clearly their intent. You cannot profitably serve markets of one without supporting the dynamic changes 

necessary to evolve your products to respond to market requirements. At the same time, your PLM 

solutions and strategies must also support this dynamism. That is why, based on CIMdata’s research and 

consulting engagements, many companies are looking to update their legacy PLM solutions with up-to-

date offerings so they can meet these challenges. 

Conclusion  

CIMdata is already seeing the benefits of PLM-enabled digitalization in a range of industries. The trend 

towards smart, connected products is driving a lot of these changes. Companies need new processes and 

tools and their existing PLM solutions are not up to the challenge. These old systems focused on CAD 

data management of mainly discrete products. These legacy systems must give way to solutions that can 

truly support the product from idea through life. This means orchestrating data and processes that span 

discrete components, electrical/electronics, and software. Requirements management can benefit firms 

in a wide range of industries, but it is an “acquired taste” that must be nurtured and supported with solid 

tools. Configuration management becomes even more important as product complexity increases. Using 

standard components can help but dynamically changing products require dynamism in the supply chain. 

It must be easy to tie global commerce networks into product development and procurement processes 

that span PLM and ERP. Companies that had difficulty transforming their engineering Bill of Material 

(EBOM) into a manufacturing BOM (MBOM) now have to worry about following products through 

their useful life, keeping their as-maintained BOM current to maximize the profitability of their after-

sales part supply and services businesses.  

This is just the beginning. Enabling digitalization requires enabling end-to-end connectivity and 

lifecycle optimization across different disciplines and spanning the value chain. As companies become 

more skilled in the new capabilities needed to create and leverage smart, connected products, more use 

cases and business models will emerge. Of course, technology itself is not the whole answer. Our 

consulting experience proves that any new approach must simultaneously consider organizational goals, 

corporate culture and work processes, as well as technological changes.  

But companies’ must be prepared to evolve their PLM solutions and strategies. CIMdata believes that 

modern PLM solutions and strategies are essential to meet these market challenges. Unfortunately, many 

companies rely on an aging PLM infrastructure that is just not up to the task. A recent CIMdata survey 

confirmed what CIMdata sees in our consulting engagements all of the time. The vast majority of 

discrete manufacturers have PLM solutions in place that are over 10 years old. These solutions were not 

designed to support today’s requirements. If companies want their organizational agility to match the 

ever increasing market velocity a new approach is required, one based on modern PLM solutions and 

practices.  

 

About CIMdata 

CIMdata, an independent worldwide firm, provides strategic management consulting to maximize an 

enterprise’s ability to design and deliver innovative products and services through the application of 

Product Lifecycle Management (PLM). CIMdata provides world-class knowledge, expertise, and best-

practice methods on PLM. CIMdata also offers research, subscription services, publications, and 

education through international conferences. To learn more about CIMdata’s services, visit our website 

at http://www.CIMdata.com or contact CIMdata at: 3909 Research Park Drive, Ann Arbor, MI 48108, 

USA. Tel: +1 734.668.9922. Fax: +1 734.668.1957; or at Oogststraat 20, 6004 CV Weert, The 

http://www.cimdata.com/
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Netherlands. Tel: +31 (0) 495.533.666. 

Click here to return to Contents 

 

Acquisitions 

Accenture Acquires Kogentix to Help Clients Run Legacy Analytics Applications on Open Source 

Technologies to Get Ahead of Data Surge 

12 July 2018 

Accenture has acquired Kogentix, a company providing big data and AI services and solutions that help 

enterprises make better decisions with their data. Kogentix, headquartered in Schaumburg, Ill., will 

strengthen Accenture Applied Intelligence’s growing data engineering business, particularly in North 

America, as companies are increasingly looking to harness open source big data and advanced analytics 

technologies to identify revenue growth and cost reduction opportunities across the enterprise. 

Companies using these technologies can drive business insights from huge data sets much faster. This 

has become imperative as data keeps soaring and today’s customers expect businesses to provide 

personalized experiences in real time.1 However, it is putting many companies, which run analytics 

applications built on proprietary technologies 10-20 years ago, in a tight spot. 

  

Kogentix offers a range of assets to move long-standing applications to technologies such as Hadoop, 

Spark and Python, which can analyze larger volumes of data with more speed and processing efficiency. 

Additionally, transitioning legacy analytics applications to these technologies will allow companies to 

reduce licensing costs and recruit from a wider pool of data talent, as the new and growing generation of 

data scientists and engineers is trained on these platforms. 

  

Narendra Mulani, chief analytics officer, Accenture Applied Intelligence, said, “Open source big data 

platforms and artificial intelligence are offering companies more opportunities than ever to become data-

driven, intelligent enterprises. But marrying these new technologies with their old analytics world is 

becoming a key challenge for them. With Kogentix’s assets and highly skilled team of big data and AI 

professionals, we are even better positioned to help clients realize the value of open source analytics 

platforms and embed new intelligence at the core of their businesses.” 

  

Boyd Davis, CEO and co-founder of Kogentix, said, “We founded Kogentix because we knew that big 

data and machine learning would play a critical role in transforming enterprises. The opportunity to 

leverage data for better business outcomes has never been this exciting. Becoming part of Accenture 

Applied Intelligence will allow us to seize a greater share of this market. We’re excited by the scale and 

scope of projects that will open up to us, as well as the long-term career and growth opportunities for our 

team.” 

  

Boyd Davis and the other co-founders, Sanjay Gogia (COO), Jai Malhotra (CTO), and Krishna 

Nimmagadda (President), will continue to play key roles in leading the business. 

  

Kogentix, founded in 2015, has a team of nearly 220 big data engineers, data scientists, machine 

learning engineers, and software developers. In addition to its Schaumburg headquarters, Kogentix has 

http://www.kogentix.com/
http://www.accenture.com/appliedintelligence
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offices in Pleasanton, Cal., Hyderabad and Bangalore (India), Singapore, and Jakarta (Indonesia). Its 

clients include technology, high-tech, healthcare, consumer goods, and financial services companies. 

  

Applied Intelligence employs more than 6,000 data scientists, data engineers and AI professionals 

worldwide. It has received several recognitions from leading industry analyst firms in the past six 

months including for Business Analytics Services, Data and Analytics Services and Smart Analytics. 

  

In August 2017, Accenture acquired Search Technologies, a content analytics and enterprise search with 

nearly 200 big data engineers and search experts, into its Applied Intelligence practice. 

  

Financial terms of the acquisition were not disclosed. 

Click here to return to Contents 

 

FARO® Announces Acquisition of Open Technologies 

16 July 2018 

FARO announces the acquisition of Opto-Tech s.r.l. and its subsidiary Open Technologies, s.r.l. 

Located in Brescia, Italy, Open Technologies offers a rich portfolio of compact, 3D structured light 

scanning solutions that specifically enable dentists, dental technicians and orthopedics to leverage the 

3D world for the creation of crowns, implants and prosthesis. 

Additionally, Open Technologies offers an integrated suite of industrial products that dramatically 

reduce time and effort across a variety of product design and inspection applications that include reverse 

engineering, heritage preservation, product visualization and dimensional measurement. These solutions 

comprehensively address a variety of market segments including Automotive, Aerospace, Computer 

Graphics, Furniture, Fashion Design and Public Safety. 

"Open Technologies proven core competency in compact, 3D structured light scanning solutions aligns 

perfectly with our strategic direction," stated Dr. Simon Raab, FARO's President and CEO.  "We 

continue to take a leadership position in the integration of visionary 3D technology as a core solution 

requirement across the breadth of industries where design or reconstruction is considered critical." 

Click here to return to Contents 

 

Company News 

57 Automotive Industry Finalists Vie for Coveted 2018 Altair Enlighten Award 

19 July 2018 

Altair and the Center for Automotive Research (CAR) are pleased to announce the selection of finalists 

for the 2018 Altair Enlighten Award, which recognizes technology-focused organizations throughout the 

automotive industry driving innovation in vehicle lightweighting. From an overwhelming number of 

entries received from around the globe, 57 finalists were qualified and submitted to an independent 

https://newsroom.accenture.com/news/accenture-named-a-leader-in-idc-marketscape-on-business-analytics-services-providers.htm
https://newsroom.accenture.com/news/accenture-positioned-as-a-leader-in-the-gartner-2018-magic-quadrant-for-data-and-analytics-service-providers-worldwide.htm
https://newsroom.accenture.com/news/accenture-named-to-winners-circle-by-hfs-research-as-innovation-leader-in-smart-analytics.htm
https://newsroom.accenture.com/news/accenture-acquires-search-technologies-to-expand-its-content-analytics-and-enterprise-search-capabilities.htm
http://studio-5.financialcontent.com/prnews?Page=Quote&Ticker=FARO
https://www.altair.com/Default.aspx
https://www.cargroup.org/
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panel of judges to select the winners in four award categories. Each finalist represents an innovative 

initiative that has realized significant results or potential in weight saving, cost reduction and 

performance improvement. 

 

“It’s been a privilege to be associated with Altair and CAR to bring the Enlighten competition to  

life,” said Gary Latham, Sr. Technological Specialist at Pratt & Miller Engineering, and a long-time 

judge for the Enlighten Award. “Every year brings more submissions and increasingly clever ways of 

removing weight from our vehicles. Observing the submissions grow in quantity and quality over the 

years is very encouraging because it demonstrates the commitment by the automotive companies and 

their suppliers to decrease the mass of our vehicles leading to a cleaner future for all of us.” 

 

The awards for the ultimate winners will be presented at the 53rd CAR Management Briefing Seminars 

(MBS) held in Traverse City, Michigan on July 30, 2018. The Enlighten Award will be presented in four 

categories: Full Vehicle, Module, Enabling Technology, and a newly added category entitled “The 

Future of Lightweighting”. The Full Vehicle award is given for exceptional achievement in the 

lightweighting of an entire vehicle. The Module award is given for innovation in the lightweighting of a 

subsystem or component. The Enabling Technology award is reserved for any technology that enables 

lightweight innovation in a vehicle, such as a material or joining technology. The new Future of 

Lightweighting award opens the playing field up to technology that is not yet commercially available. It 

is reserved for innovative ideas, processes, materials and technologies that have significant potential to 

support lightweighting initiatives but have yet to be leveraged on a production vehicle platform. For this 

new category, the expert panel of judges has narrowed down the entries to the top finalists, but the 

winner will be chosen by MBS attendees through an online voting process. 

 

“I’d like to thank all our nominees for their submissions and congratulate the finalists for the 2018 Altair 

Enlighten Award,” said Richard Yen, Senior Vice-President, Global Automotive and Industry Verticals 

Team of Altair. “We appreciate the innovative insights and experiences shared by participating Industry 

leaders’ through the award competitive process which help us progress towards our mutual objectives to 

achieve vehicle weight savings and CO2 reduction in the automotive industry.” 

 

For a list of finalists and their innovations, please visit http://altairenlighten.com/award/. 

Click here to return to Contents 

 

Converge Announces Premier Partnership with EpiGrid for Putting SOLIDWORKS® CAD & PDM 

in the Cloud 

17 July 2018 

Converge, LLC announces their acceptance as a Premier Partner with EpiGrid, LLC—establishing 

Converge as the first SOLIDWORKS® Value-Added Reseller to offer Cloud-hosted solutions and 

services nationally for the SOLIDWORKS portfolio. EpiGrid began offering Cloud-hosted PDM for 

SOLIDWORKS customers over six years ago. Soon after, EpiGrid added CAD in the Cloud using VDIs 

that could run on virtually any client (including general purpose desktop and laptop computers and even 

tablets) delivered through a private network to ensure security, user experience, and cost control. 

EpiGrid is changing their business model to an OEM provider of hosting and Cloud solutions and will 

http://altairenlighten.com/award/
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only be sold through a partner sales channel. The alliance allows Converge to resell EpiGrid’s Cloud 

hosting for SOLIDWORKS CAD and PDM, as well as implementation and managed services. 

Converge offers the complete SOLIDWORKS product line and offers additional products and services 

to enable the most efficient product development environment. Converge embraces the Cloud, while 

also understanding there is a place for on-premise computing. Cloud computing offers a new way for 

engineering and manufacturing companies to develop products, allowing them to focus on design 

instead of IT infrastructure. Converge offers all SOLIDWORKS products and combines those with a 

host of other services and solutions providing a menu of options for optimizing a company’s product 

development environment and a single point-of-contact to make sure everything works. 

EpiGrid is the SOLIDWORKS PDM and CAD Cloud hosting expert. Their private Cloud 

implementation offers companies the security they need for their intellectual property while also 

providing predictable costs. The Cloud environment is fully managed by EpiGrid, so on-site IT and 

CAD admin are not needed. Offsite servers can be configured with multiple cores and NVDIA GPUs. 

“Companies have moved other computing functions to the Cloud but many have been hesitant with their 

product design environments. With the security available using a Private Cloud and the state-of-

technology, this is changing,” said Chad Garrish, CEO of EpiGrid. “Converge has the right people on 

the bench with real world experience and they fully embrace the cloud—they are an ideal partner for us 

as we migrate to the OEM model. We welcome Converge to the growing number of partners who are 

reselling our Cloud-hosted solutions for SOLIDWORKS.” 

“CAD and PDM in the Cloud are pillars for Converge,” said Chris Castle, CEO of Converge. “EpiGrid 

has been leading the charge for SOLIDWORKS in the Cloud for years. Partnering with EpiGrid allows 

us to provide the most cutting-edge Cloud technology specifically for SOLIDWORKS users, with 

proven Cloud-hosted solutions for CAD and PDM.” 

For companies interested in SOLIDWORKS PDM in the Cloud, Converge is offering a special for Q3. 

For $2,500, Converge will design and implement your SOLIDWORKS PDM workflows and for 

$699/mo, manage and host your PDM environment in the Cloud. 

Click here to return to Contents 

 

Deloitte Announces Collaboration with Google Cloud and SAP 

12 July 2018 

Deloitte announced plans to collaborate with Google Cloud and SAP to help customers devise a 

comprehensive cloud strategy, migrate their SAP applications to Google Cloud Platform (GCP) and 

manage their entire cloud environment. 

Together, Deloitte, Google Cloud and SAP will offer customers a triple play of value—providing SAP 

customers with all the capabilities required to digitally transform critical business processes and 

applications, while modernizing core infrastructure and managing hyperscale cloud operations. 

GCP is certified to run SAP workloads (including SAP S/4HANA, SAP BW/4HANA, SAP Business 

Suite, SAP Business Warehouse and other apps such as SAP Hybris, SAP Business One, SAP Solution 

Manager and SAP Business Objects BI Suite) as a secure and reliable hosting environment, and the two 

integrate easily and effectively while offering customers access to Google Cloud’s flexible, secure 
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infrastructure and networking, analytics and machine learning capabilities. 

Deloitte will also offer a full suite of solutions for running SAP applications on GCP. The inaugural 

offerings include the Deloitte Invoice Management Solution, which will automate invoice processing in 

the SAP system landscape, and the Deloitte Visual Inspection Solution, which will automate the visual 

inspection process and accelerate inventory restocking. 

“With over 18,000 SAP practitioners in over 135 countries, Deloitte’s worldwide SAP practice has the 

talent, resources and experience to lead in the marketplace,” said Jan Waals, principal, Deloitte 

Consulting LLP and Global SAP practice leader. “Coupled with Deloitte being a Google Cloud Services 

Premier Partner and Technology Partner, our firm is at the forefront of this game-changing technology.” 

"Deloitte and SAP are valuable advisors to the world’s top brands, and we are looking forward to 

collectively helping customers in their journey to the cloud,” said Kevin Ichhpurani, vice president, 

Business Development and Strategic Partnerships, Google Cloud. "This collaboration allows us to bring 

our collective expertise to customers across industries, accelerating innovation and delivering real 

business value." 

Click here to return to Contents 

 

Deloitte Netherlands launches Center of Expertise for Blockchain services 

19 July 2018 

“We have a dedicated team of blockchain programmers, experts who are deployed across all disciplines 

– from Audit to Financial Advisory and from Risk Advisory to Consulting and Tax & Legal,” said Toon 

Segers, partner at Deloitte and responsible for the blockchain practice. “Deloitte’s blockchain network 

within North West Europe* encompasses well over a thousand experts,” said Segers.  

To read this feature article, please visit https://www.consultancy.eu/news/1373/deloitte-netherlands-

launches-center-of-expertise-for-blockchain-services 

Click here to return to Contents 

 

EVRYTHNG Expands to Asia -- Brings Product Digitization to Hub of Global Manufacturing 

12 July 2018 

EVRYTHNG today announced the company has expanded to Asia with the opening of a regional hub in 

Singapore in partnership with AccelerAsia. 

This announcement follows news from the World Economic Forum that EVRYTHNG is a Technology 

Pioneer 2018. EVRYTHNG was selected by a selection committee of more than 60 academics, 

entrepreneurs, venture capitalists and corporate executives. The World Economic Forum recognized 

EVRYTHNG as a pioneer in product digitization — helping consumer product brands reclaim product 

intelligence in the GS1 standard format, while creating unique and direct links between consumers and 

the brands they buy throughout the product life-cycle. 

“We are thrilled to be bringing the power of product digitization to Asia, the hub of global 

manufacturing,” said Niall Murphy, Co-founder and CEO, EVRYTHNG. “With EVRYTHNG, the four 

https://www.consultancy.eu/firms/deloitte
https://evrythng.com/
http://www.accelerasia.com/
https://evrythng.com/pressrelease/evrythng-named-technology-pioneer-by-world-economic-forum/
https://evrythng.com/pressrelease/evrythng-named-technology-pioneer-by-world-economic-forum/
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trillion consumer products made and sold every year can now talk and tell their stories in real-time — 

revealing unprecedented insights and opportunities for greater efficiency and sustainability.” 

Why Product Digitization?  

Product digitization gives manufacturers greater control and visibility into the supply chain — arming 

them with the product-driven data and intelligence needed to combat real issues in today’s market, 

including:  

 Counterfeit products 

 Gray market imports 

 Food safety 

 Sustainability 

 Customer loyalty 

EVRYTHNG collects data throughout each individual product’s lifecycle from the sourcing of 

ingredients to consumer purchase to recycling. This is particularly relevant in Asia where counterfeiting 

and gray market issues are a growing threat to consumers and manufacturers, alike. 

Why Asia?  

Beyond being a manufacturing hub, Asia is also ahead of the curve in the adoption of mobile 

technologies. Thanks to apps like WeChat, WhatsApp and Alipay, consumer interaction with QR codes 

is commonplace, with over 100 million daily scans and over $5.5 trillion of contactless payments 

annually. Product digitization - enabling consumers to scan QR codes on items for provenance, 

authenticity and rewards - is perfectly suited for the mobile-first Asian market. 

“The reality is a disproportionate percentage of consumer product life-cycles begin in the Asia region,” 

said Mr. Murphy. “This combined with advanced consumer behavior means that adoption of a digitized 

product ecosystem will be high and consumer product brands will realize a return-on-investment much 

faster.” 

EVRYTHNG will be expanding into Asia through AccelerAsia, a business development firm that helps 

cutting-edge technology companies from Europe, US and Israel enter the Asian market. 

“After EVRYTHNG’s success in Europe and North America, expanding into one of the largest 

consumer markets in the world, Asia-Pacific, makes perfect sense,” said Frank Bomers, Partner at 

AccelerAsia. “Asia is digitising at a breakneck pace, and in many ways leapfrogging from the pre-

industrial to the IoT era — technology adoption that took decades in other markets sometimes takes just 

months in some of Asia's megacities.” 

“EVRYTHNG's product portfolio is a perfect fit for AccelerAsia as a channel and for APAC as a 

market. We look forward to a long and fruitful relationship with EVRYTHNG," continued Mr. Bomers. 

To learn more about how EVRYTHNG is helping consumer product manufacturers in Asia, we invite 

you to come meet and hear Corey Wilson, Vice President, EVRYTHNG speak at ProPak China 2018 in 

Shanghai on July 12. 

Click here to return to Contents 
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NGC Receives Supply & Demand Chain Executive’s SDCE 100 Award 

17 July 2018 

New Generation Computing, Inc. (“NGC”) today announced that it was selected as a recipient of the 

2018 Supply & Demand Chain Executive SDCE 100 Awards for the eighth consecutive year. 

The SDCE 100 is an annual list of 100 great supply chain projects that serve as a map for supply chain 

executives who are looking for new opportunities to drive improvement in their own operations. The 

award spotlights successful and innovative transformation projects that deliver bottom-line value and 

achieve supply chain excellence. 

This year, NGCTM was recognized for its work deploying the AndromedaTM Cloud Platform with 

Groupe Dynamite, a global fashion retailer with two brands at the heart of its success, Garage and 

Dynamite. The process of raw material procurement and management in the fashion industry typically 

requires long lead times, which does not meet the needs of the agile, fast-fashion world that Groupe 

Dynamite operates in. To reduce lead times, Groupe Dynamite implemented the NGC Andromeda 

Cloud PlatformTM to place and manage pre-positioned raw materials commitments so new and 

replenishment orders can enter production in a matter of days. This postponement technique allows 

Groupe Dynamite to quickly make go/no-go production decisions by evaluating current product supply 

vs. in-season sales trends. 

“NGC Andromeda provides Groupe Dynamite with a level of visibility and cross-functional data that 

cannot be matched through spreadsheet management,” said Scott Fennell, business development 

specialist, Groupe Dynamite. “All of our business units constantly use Andromeda to meet supply chain 

demand requirements that ensure material allocation decisions are efficiently utilizing available 

resources. In an industry where lead time reduction is vital, showing merchandisers their material 

position in real-time is a key contributor to Groupe Dynamite’s success.” 

Andromeda redistributes the workload across multiple departments, eliminates many versions of 

complex spreadsheets, and provides a portal to share information with all stakeholders. By using 

Andromeda, Groupe Dynamite expects to reduce fabric liabilities by 50% in the first year. 

“It’s an honor to be named a SDCE 100 recipient for the eighth year in a row,” said Mark Burstein, 

president, NGC. “The Group Dynamite project is just one of many examples of how the Andromeda 

Cloud Platform is helping apparel brands and retailers enable the Digital Supply Chain to create 

visibility across the supply chain, facilitate postponement strategies and reduce lead times.” 

Click here to return to Contents 

 

NXP Named One of World’s Most Impactful Industrial IoT Companies in 2018 

18 July 2018 

NXP Semiconductors N.V. has been named one of the world’s most impactful Industrial Internet of 

Things (IIoT) companies based on recent research by IoT ONE (iotone.com). 

“From end-node to the cloud, NXP provides an unrivaled portfolio for supporting the incredible growth 

of smart, connected solutions for the IIoT – including microcontrollers, microprocessors, connectivity, 

analog, sensors and RF technologies,” said Erik Walenza, CEO, IoT ONE. “It is an honor to recognize 

NXP as one of the top companies influencing and driving growth in the Industrial IoT.”  
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NXP’s core focus for the industrial IoT include: security concepts and anomaly detection to ensure the 

reliability and safety of connected automation equipment; advanced wired connectivity for deterministic 

data transport, such as, Time Sensitive Networking (TSN); edge computing including machine learning; 

and secure cloud connectivity involving state of the art cybersecurity concepts and technology. 

In addition to ranking #4 on the IoT ONE 500 Top Industrial IoT Index, NXP’s announced it’s new 

Industrial Competency Center. Based in Hamburg, Germany, the center further strengthens its IIoT 

commitment by providing a comprehensive industrial system program portfolio with research and 

collaborative programs that will fuel innovation for the connected manufacturing and industrial 

processes of tomorrow. 

“By driving and enabling leading-edge solutions that will transform industrial companies, NXP is 

rapidly becoming the partner of choice to help customers tap into their full potential of Industry 4.0,” 

said Christian Wiebus, Head of NXP’s Industrial Competency Center. “The IoT ONE 500 Index puts a 

spotlight on NXP’s ongoing dedication to create a smarter, more connected world, and our new 

Industrial Competency Center will further accelerate automation and connected ecosystems for the smart 

industry.” 

The center’s industrial system program incorporates Human Machine Interface (HMI), edge compute 

solutions for machine learning and artificial intelligence, and other core technologies required for 

developing robust IIoT product roadmaps, including TSN and Industrial Linux enablement. The center’s 

research and collaborative programs are geared towards building and extending NXP’s industrial partner 

ecosystem of Original Equipment Manufacturers (OEMs), integrators, consultants, leading cloud and 

edge partners, research institutes and standard bodies. Also, the center’s programs are designed to fuel 

NXP’s strong momentum and its ability to support the strategic direction of NXP customers by 

anticipating and driving the future of the Industrial IoT. 

Click here to return to Contents 

 

Panaya Joins Scaled Agile Framework Partner Network 

17 July 2018 

Panaya has today announced that it has joined the Scaled Agile Partner Program. As Scaled Agile 

Partners Panaya is uniquely qualified to support large enterprises and government agencies through 

every phase of a Lean-Agile transformation to accelerate business results through adoption of the Scaled 

Agile Framework® (SAFe®). 

Scaled Agile Platform Partners provide software tools to assist in applying SAFe by helping users 

visualize, manage, and execute Agile work. These SAFe-based platform tools include enterprise-wide 

collaboration, application lifecycle management, process assessment, and DevOps tools. 

As a SAFe Platform Partner, Panaya has consultants on hand to help customers implement SAFe 

workflow patterns within their organization. Panaya’s Release Dynamix (RDx) solution supports SAFe 

principles, by helping businesses to plan, prioritize and deliver business value throughout the entire 

software development and delivery lifecycle. 

“SAFe provides proven patterns for adopting Agile at enterprise scale, helping enterprises build better 

systems, increase employee engagement and improve business outcomes,” said David Binny, chief 

product officer at Panaya. “Our new status as a SAFe Platform Partner means our consultants are able to 

http://cts.businesswire.com/ct/CT?id=smartlink&url=http%3A%2F%2Fwww.panaya.com&esheet=51837532&newsitemid=20180717005240&lan=en-US&anchor=Panaya&index=1&md5=b080f3a531d21906dd36047bffb60b16
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provide customers with advice and guidance on how to implement SAFe while utilizing our leading 

enterprise agile delivery Release Dynamix solution, which aligns perfectly with the SAFe approach to 

software development, making Panaya the ultimate SAFe partner for any organization looking to 

achieve value and deliver better results for their customers.” 

RDx enables Portfolio, Value Stream and Release Management, as well as Release Quality. By aligning 

projects and portfolios to business objectives, demand streams can be visualized and managed in one 

place. Investment buckets can also be monitored to ensure that they strategically align with an 

enterprise’s overall business strategy, meaning enterprises can focus on the value, and provide all 

stakeholders with visibility into overall projects, thereby ensuring customers gain greatest value. 

SAFe is the world’s leading framework for enterprise agility. It helps businesses address the significant 

challenges of developing and delivering high-quality software and systems in the shortest sustainable 

lead time. 

For more information on Panaya and its products, visit www.panaya.com 

Click here to return to Contents 

 

PTC Advances Global Transition to Subscription Business Model 

18 July 2018 

PTC today announced a milestone in its global transition to a subscription business model. Effective 

January 1, 2019, new software licenses for PTC’s core solutions and ThingWorx® Industrial Innovation 

Platform will be available only by subscription globally, including in the following previously omitted 

countries: China, India, Korea, Russia, Taiwan, and Turkey. Customers will be able to continue to use 

their existing perpetual licenses and renew support on active perpetual licenses under PTC’s support 

policies. 

“Subscription licensing has quickly become the new industry standard, and the accelerated adoption we 

have already seen throughout the world shows that our customers have embraced this change. As a 

result, we will continue to expand subscription licensing to all remaining countries in early 2019,” said 

Jim Heppelmann, president and CEO, PTC. “The ability to license enterprise software by subscription 

aligns with industry best practices and delivers the value and flexibility customers demand to enable 

them to achieve success in today’s highly competitive landscape.” 

With subscription licensing, customers benefit from faster PTC software innovation cycles, a shared 

commitment to success, and increased flexibility in product license mix. In addition, PTC currently 

offers incentive programs to enable customers to convert existing perpetual licenses to subscription 

licenses, affording them access to the benefits of the subscription model across their entire PTC software 

footprint. 

PTC’s Kepware product suite will continue to be available through both subscription and perpetual 

licensing. Other limited exceptions may apply. 

For more information, please visit http://www.ptc.com/subscription. 

Click here to return to Contents 
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SAP and Lufthansa Launch World’s First “Aviation Blockchain Challenge” 

18 July 2018 

To date, few solutions impacting the value chain of airlines long term have managed to find their way to 

the market. Given this backdrop, the Lufthansa Innovation Hub and the SAP.iO Foundries program in 

Berlin launched the “Aviation Blockchain Challenge” to draw attention to the potential of blockchain 

technology in the aviation industry, uncover groundbreaking ideas in different application areas, and 

initiate concrete pilot projects. 

Deepak Krishnamurthy, chief strategy officer and executive vice president at SAP, who is also acting as 

the executive sponsor of this challenge, said: “SAP is excited to partner with Lufthansa on this startup 

innovation challenge to reinvent the traveler experience, airline operations, and supply chain with 

blockchain. With our industry-leading SAP Leonardo Blockchain capabilities and Lufthansa’s market 

leadership and expertise in aviation, we can foster a new innovation ecosystem that can potentially 

transform the entire travel industry.” 

The winning teams can avail themselves of SAP’s blockchain-as-a-service technology and Lufthansa 

Group’s industry access to the aviation ecosystem to drive their project. Rounding out the offer: a 

targeted mentoring program in which experts from Lufthansa Innovation Hub and SAP.iO support 

selected participants in the further development of their solutions. 

Click here to return to Contents 

 

Selerant Unveils New Global Identity to Reflect its Expansion and Innovation in Formula-Based 

PLM 

16 July 2018 

Selerant today introduced their new global identity to communicate how the company helps unify and 

control all aspects of new formula-based product development and introduction. As part of this 

unveiling, Selerant will showcase the latest version of Devex 3.6, its flagship PLM platform, at IFT18 

Food Expo in Chicago. 

Selerant has a history of leadership and innovation in process or formula-based PLM over the past 

several decades and continues its legacy of innovation with this latest version of Devex 3.6. Selerant has 

experienced 35 percent year over year growth and continues to grow its customer base, particularly in 

the food and beverage sector. 

“We continue to build our reputation at Selerant for being a highly responsive provider of software 

solutions designed to bring products to market faster, help manage compliance requirements, and close 

the gap in competitive supply chain management systems,” said Sunil Thomas, Selerant’s Chief 

Operations Officer, North America. “Now our updated global identity is keeping pace and aligns with 

our expertise while truly differentiating us in the industry.” 

With Devex PLM, companies can bring better products to market faster at lower costs and with higher 

safety. The new Devex 3.6 includes enhancements in the labeling area as well as in document 

management to improve collaboration, and detailed updates in the regulatory framework to ensure 

compliance with the latest legislation amendments. 

The Selerant global identity includes a new corporate logo and suite of product logos that are designed 

https://lh-innovationhub.de/en/
http://www.sap.io/
http://cts.businesswire.com/ct/CT?id=smartlink&url=https%3A%2F%2Fwww.selerant.com%2F&esheet=51837128&newsitemid=20180716005563&lan=en-US&anchor=Selerant&index=1&md5=eec48f62c7391ab603e18b7e64685b41
http://cts.businesswire.com/ct/CT?id=smartlink&url=https%3A%2F%2Fwww.selerant.com%2Fformula-based-product-lifecycle-management-software%2F&esheet=51837128&newsitemid=20180716005563&lan=en-US&anchor=Devex+3.6&index=2&md5=d33dcfa50aed631e4e2474106d1bba4d
http://cts.businesswire.com/ct/CT?id=smartlink&url=http%3A%2F%2Fwww.iftevent.org%2F&esheet=51837128&newsitemid=20180716005563&lan=en-US&anchor=IFT18+Food+Expo&index=3&md5=758962b49078eb87beb49ac7f60fdca8
http://cts.businesswire.com/ct/CT?id=smartlink&url=http%3A%2F%2Fwww.iftevent.org%2F&esheet=51837128&newsitemid=20180716005563&lan=en-US&anchor=IFT18+Food+Expo&index=3&md5=758962b49078eb87beb49ac7f60fdca8
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to show a product’s lifecycle and depict acceleration in product development, complete and seamless 

integration of workflow, and the technology required to bring it all together. 

The new “Create. Comply. Connect” tagline explains how Selerant’s solutions take a customer’s product 

from idea to label in a connective process. The tagline covers all manufacturing phases, including 

innovation and R&D, specification and formulation management, product portfolio management, 

compliance, and packaging. 

“Whether you’re making pasta, lipstick, candy or soft drinks, formula-based manufacturing has unique 

needs for PLM software that Selerant specializes in and one that has achieved success helping more than 

120 global food and beverage companies bring their products to the shelf in over 180 countries,” said 

Thomas. 

The IFT18 Food Expo will take place Monday, July 16 – Wednesday, July 18 and will feature over 

1,200 companies showcasing the latest innovations in food processing, ingredients, equipment, 

packaging and technology. 

Selerant will be located at Booth S2386 in the Food Expo hall. For more information on Devex, 

visit http://www.selerant.com/formula-based-product-lifecycle-management-software. 

Click here to return to Contents 

 

TCS Releases New Edition of Perspectives Management Journal 
17 July 2018 

TCS is delighted to share the latest volume of TCS' Management Journal – "Perspectives".  

Since 2009, Perspectives has provided the best and most practical thinking of TCS experts – consultants 

who have helped many of the world's most successful companies solve key business challenges. The 

journal also publishes interviews with leading authorities on business, management and economics, as 

well as case studies on companies at the leading edge.  

 

In this edition, titled The Agile Imperative – Winning at Digital, TCS explains essential agile practices 

that are helping major enterprises scale up agile in their Business 4.0 journeys. Each article dissects 

today's urgent need for companies to have industrial-strength capabilities in agile to manage their 

businesses. Articles and external SME interviews are grouped in three sections: The Essence of Agile, 

Applying Agile, Agile at Work.  

 

To learn more, please visit: https://info.tcs.com/perspectives.html  

Click here to return to Contents 

 

Total Creates a Digital Innovation Center in India in Partnership with TCS 

17 July 2018 

Tata Consultancy Services (TCS) has today signed a partnership agreement with Total, a global 

integrated energy producer and provider, to create a digital innovation center in India. 

http://cts.businesswire.com/ct/CT?id=smartlink&url=http%3A%2F%2Fwww.selerant.com%2Fformula-based-product-lifecycle-management-software&esheet=51837128&newsitemid=20180716005563&lan=en-US&anchor=http%3A%2F%2Fwww.selerant.com%2Fformula-based-product-lifecycle-management-software&index=4&md5=4a663bbd38e98775ca1ae545cfd1577e
https://info.tcs.com/perspectives.html 
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Based in Pune in the state of Maharashtra, the center will explore disruptive technologies and solutions. 

“For a large industrial group like Total, it is essential to always stay ahead of these topics,” said Marie-

Noëlle Semeria, Senior Vice President and Group Chief Technology Officer at Total. “After having 

integrated digital solutions within the Group, we now want to invent those of tomorrow by combining 

Total's know-how with the agility of TCS.” 

The partnership will initially focus on refining. The intensive use of digital technologies will help drive 

the various building blocks of refining (production units, processes, and the supply chain and petroleum 

product markets) to improve refinery performance. Real-time data analytics, the Internet of Things, 

automation, artificial intelligence and agile methodology will be used to improve industrial efficiency, 

energy performance and availability rates. 

“With the digital innovation center, we are positioning ourselves as a pioneer working to develop a 

smart, connected refinery that will allow us to improve our industrial competitiveness. We want to 

invent the Refinery 4.0,” said Bernard Pinatel, President Refining & Chemicals at Total. 

Based on the TCS concept of “entrepreneurship-in-residence,” Total will work with TCS’ technology 

and domains experts. TCS will also bring to Total its network, its structured co-innovation approach and 

its unique Business 4.0 cooperation framework. 

“The energy and resources sector is one of TCS’ fastest growing business units. We are delighted to sign 

this strategic digital innovation partnership with Total for which we will leverage our Business 4.0 

framework, with a focus on agile, intelligent automation, internet of things, analytics and cloud-based 

solutions,” said Debashis Ghosh, President of Energy, Resources and EPC Business at TCS. 

Click here to return to Contents 

 

Urban Revivo Speeds Time to Market and Reduces Costs with Centric PLM 

17 July 2018 

Centric Software is delighted to announce the release of a success story about its customer, Urban 

Revivo. 

UR (Urban Revivo), founded in 2006, has experienced phenomenal growth and is now the number one 

fast fashion company in China. With a core concept of ‘fast luxury’, UR sells accessibly-priced 

contemporary clothing and accessories for men, women and children. It aims to bring affordable yet 

luxurious clothes to consumers worldwide. 

UR has over 200 stores across China and overseas. The company has also established a base in 

Singapore and is set to open its first store outside of Asia in London in 2018, planning to have over 400 

stores globally by 2020. 

With rapid growth and ambitious plans for global expansion, UR decided to select a PLM solution to 

support their product development and merchandising infrastructure.Li Ri Mei, Senior Buying Director 

at UR, explains that UR’s impressive expansion in just over ten years created significant business 

challenges. 

“We didn’t have the right tools to manage information and communications between our design and 

planning teams,” she says. “We needed to find a better way for our teams to collaborate while ensuring 

https://www.tcs.com/energy-resources-utilities
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data accuracy and transparency to get everyone on the same page.” 

“Centric PLM has helped to speed time to market, cut costs and errors, and improve innovation. Take 

sampling, for example; our designers and merchandising team used to take about ten days for one 

collection. Now, with Centric’s help, it takes three to four days.” 

“UR has ambitious plans for the next few years, aiming to achieve 10 billion RMB in annual sales 

revenues by 2021. In this new retail era, we will follow our three strategies: make product the priority, 

revolutionize management and leverage technology. Product innovation is the key to success and 

Centric PLM will help UR improve product management for our women’s, men’s, kid’s and accessories 

divisions as well as our new fashion sports brand. We’re expanding business overseas and Centric links 

our London buyer center with our Chinese headquarters.” 

Click here to return to Contents 

 

Events News 

ASSESS 2018 Congress Announces Siemens PLM Software as Sponsor 

17 July 2018 

ASSESS Initiative is proud to announce that Siemens PLM Software will be a Gold Sponsor for the 

upcoming ASSESS 2018 CONGRESS, to be held at Chateau Elan Winery & Resort, Oct 28th -30th, 

2018.   

“Simulation is a critical component of our end-to-end digital innovation strategy, which is helping 

organizations transform their business and realize innovation,” stated Ravi Shankar, Director, 

Simulation Product Marketing at Siemens PLM Software.  “We are very glad to support the ASSESS 

Initiative and its Annual Congress as part of the collaborative effort of ASSESS to bring together 

thought leaders from various organizations to take action on improving the awareness and value of 

Engineering Simulation to the industry.” 

The ASSESS 2018 Congress is the 3rd annual congress for ASSESS organized to “enable” both 

strategies and relationships related to significantly increasing the use and benefit of Engineering 

Simulation. Key business drivers are forcing a “simulation revolution” to overcome the issue of required 

expertise which is limiting the expansion of Engineering Simulation usage.  The theme of the ASSESS 

2018 Congress is “Launching the Engineering Simulation Revolution.” 

Registration for the ASSESS 2018 Congress is by invitation only and is limited to 115 attendees. 

Registration will close either when all available seats are taken but no later than October 24, 2018. 

 “Siemens PLM Software has been an active participant and supporter of ASSESS since its inception 

and we appreciate their continued support of and participation at our annual congress and in our 

activities outside of the congress,” says Joe Walsh, CEO and Co-Founder of the ASSESS Initiative. 

The ASSESS Initiative was formed to bring together key players, both users and developers of 

simulation software, to guide and influence the software tool strategies for performing model-based 

analysis, simulation, and systems engineering with a vision “To significantly expand the use and benefit 

of software tools for model-based analysis, simulation, and systems engineering in the engineering 

applications domain.” 

https://www.assessinitiative.com/
https://www.assessinitiative.com/congress/assess-2018/
https://www.assessinitiative.com/congress2018registration/
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The ASSESS Initiative Membership program provides the ability for the ASSESS Initiative to expand 

its efforts and community benefits beyond the annual congress. The ASSESS Membership Program is 

appropriate for all organizations engaged in Analysis, Simulation, and Systems Engineering activities 

related to Engineered products & processes.  The ASSESS Membership Program is offered in individual 

or group memberships.  Active ASSESS Initiative Members receive access to Members Only content on 

the ASSESS website and a discount on the ASSESS Congress Registration Fees. 

Click here to return to Contents 

 

Financial News 

Accenture financial results for the third quarter of fiscal 2018 

28 June 2018 

Accenture reported financial results for the third quarter of fiscal 2018, ended May 31, 2018, with net 

revenues of $10.3 billion, an increase of 16 percent in U.S. dollars and 11 percent in local currency over 

the same period last year. 

Please visit to download infographics and other aspects of the release: 

https://newsroom.accenture.com/news/accenture-reports-strong-third-quarter-fiscal-2018-results.htm 

Click here to return to Contents 

 

IBM Reports 2018 Second Quarter Results 

18 July 2018 

IBM today announced second-quarter results. 

Highlights 

 GAAP EPS from continuing operations of $2.61; Operating (non-GAAP) EPS of $3.08; both up 

5 percent 

 GAAP Pre-tax income up 14 percent; Operating (non-GAAP) pre-tax income up 11 percent 

-- Pre-tax margins expanded more than 100 basis points year to year 

 Revenue of $20.0 billion, up 4 percent (up 2 percent adjusting for currency) 

 Strategic imperatives revenue of $39.0 billion over last 12 months, up 15 percent (up 12 percent 

adjusting for currency); represents 48 percent of IBM revenue 

 Cloud revenue of $18.5 billion over last 12 months, up 23 percent (up 20 percent adjusting for 

currency) 

 As-a-service annual exit run rate for cloud revenue of $11.1 billion in the quarter, up 26 percent 

year to year (up 24 percent adjusting for currency) 

 Maintains full-year operating (non-GAAP) EPS and free cash flow expectations 

https://www.assessinitiative.com/membership-account/membership-levels/
https://www.assessinitiative.com/resources/#membersonly
https://newsroom.accenture.com/news/accenture-reports-strong-third-quarter-fiscal-2018-results.htm
http://www.ibm.com/investor
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"We delivered strong revenue and profit growth in the quarter, underscoring IBM's progress and 

momentum in the emerging, high-value segments of the IT industry," said Ginni Rometty, IBM 

chairman, president and chief executive officer.  "More clients are engaging IBM on their journey to the 

cloud, and deploying IBM Cloud, Watson AI, analytics, blockchain and security solutions.  This 

demonstrates IBM's unique leadership in providing innovative technology coupled with deep industry 

expertise, trust and security." 

"We increased revenue, grew pre-tax income double digits and expanded pre-tax income margins year to 

year, while continuing to invest in the business and return capital to shareholders," said James 

Kavanaugh, IBM senior vice president and chief financial officer.  "We remain focused on delivering 

consistent operational performance, in line with our longer-term model." 

To view the full release, please visit http://newsroom.ibm.com/2018-07-18-IBM-Reports-2018-Second-

Quarter-Results 

Click here to return to Contents 

 

Infosys announces the results for its first quarter ended June 30, 2018 

13 July 2018 

“The strong revenue and margin performance in this quarter shows that our dual emphasis on Agile 

Digital and AI-driven Core services is resonating with our clients”, said Salil Parekh, CEO and MD. 

“With our Agile Digital business growing sequentially at 8% in constant currency and increase in our 

large deal wins to over US$ 1 billion, we see good traction in the market.”  

“Our emphasis on deepening client relationships resulted in strong client metrics including increase in 

the number of $100 million+ clients to 24”, said U B Pravin Rao, COO. “Utilization excluding trainees 

reached an all-time high of 85.7%.”  

“We had broad-based financial performance on multiple fronts - RoE crossed 25%, Free cash flow was 

up 32% quarter on quarter and operating margins were at the upper quartile of our margin guidance”, 

said M.D. Ranganath, CFO. “While we continue to make strategic investments to leverage the 

opportunities in Digital, our relentless focus on operational efficiencies continued in this quarter.” 

To read the full release, please visit: https://www.infosys.com/investors/reports-filings/quarterly-

results/2018-2019/q1/Documents/IFRS-USD-press-release.pdf 

Click here to return to Contents 

 

PTC Announces Third Quarter Fiscal Year 2018 Results 
18 June 2018 

PTC today reported financial results for its fiscal second quarter ended June 30, 2018. 

 Third quarter total revenue was $315 million 

 Third quarter GAAP net income was $17 million or $0.14 per diluted share; non-GAAP net 

income was $42 million or $0.36 per diluted share 

http://newsroom.ibm.com/2018-07-18-IBM-Reports-2018-Second-Quarter-Results
http://newsroom.ibm.com/2018-07-18-IBM-Reports-2018-Second-Quarter-Results
https://www.infosys.com/investors/reports-filings/quarterly-results/2018-2019/q1/Documents/IFRS-USD-press-release.pdf
https://www.infosys.com/investors/reports-filings/quarterly-results/2018-2019/q1/Documents/IFRS-USD-press-release.pdf
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 Third quarter license and subscription bookings were $113 million and subscription mix was 

78% 

 Total deferred revenue, billed and unbilled, was $1.21 billion, an increase of 33% from the same 

period last year 

 Third quarter subscription Annualized Recurring Revenue (ARR) was $509 million, an increase 

of $207 million or 69% from the same period last year 

“Our third quarter results continued the solid performance we have been driving across our product 

portfolio,” said James Heppelmann, President and CEO, PTC. “Despite currency headwinds in the 

quarter, recurring software revenue grew 15% year over year, reflecting the strength of our subscription 

model, and new bookings were strong.” 

Heppelmann added, “Through the first three quarters of the fiscal year, CAD bookings grew double-

digits, far outpacing market growth, PLM bookings grew above-market, ThingWorx continued to gain 

significant traction across a broad set of vertical markets, and interest in our augmented reality (AR) 

solutions accelerated.” 

Additional third quarter operating and financial highlights are set forth below. Information about our 

bookings and other reporting measures (as updated) is provided beginning on page four. For additional 

details, please refer to the prepared remarks and financial data tables that have been posted to the 

Investor Relations section of our website at investor.ptc.com. 

 Q3’18 license and subscription bookings were $113 million, up 26% year over year. On a year-

to-date basis, bookings were $316 million, up 15% year over year. 

 Q3’18 software revenue was $274 million, an increase of 10% year over year, despite a 1,400 

basis point increase in the subscription mix compared to the same period last year. 

 Approximately 91% of third quarter software revenue came from recurring revenue streams, up 

from 87% in the same period last year. 

 Annualized Recurring Revenue (ARR) was $994 million, an increase of 15% year over year and 

the sixth consecutive quarter of double-digit year-over-year growth. 

 Total deferred revenue – billed and unbilled - increased $301 million or 33% year-over-year. 

Billed deferred revenue increased 4% year-over year to $484 million, despite Q3 this year not 

including July 1st, whereas July 1st fell in Q3 in FY’17. Recurring billings on July 1, 2018 were 

about $39 million. Billed deferred revenue can fluctuate quarterly based upon the contractual 

billing dates in our recurring revenue contracts, the timing of our fiscal reporting periods, and Fx 

rates. 

 GAAP operating margin in the third quarter was 7%, compared to 4% in the same period last 

year; non-GAAP operating margin was 18%, compared to 15% in the same period last year. 

 Operating cash flow in the third quarter was $49 million and free cash flow was $42 million. 

Year-to-date free cash flow was $167 million, up 100% compared to the same period last year. 

Free cash flow includes cash payments of approximately $1 million for the quarter and $2 

million year-to-date related to our past restructuring plans, compared to $6 million in Q3’17 and 

$35 million for the first three quarters of FY’17. 

 Total cash, cash equivalents, and marketable securities as of the end of the third quarter was 

https://investor.ptc.com/
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$321 million and total debt, net of deferred issuance costs, was $693 million. During the quarter, 

we borrowed $150 million in part to finance the share repurchase described below, $100 million 

of which was repaid prior to quarter end. 

 As part of our previously announced share repurchase program, we completed a $100 million 

accelerated stock repurchase agreement during the quarter and retired 1.15 million shares in the 

quarter. 

To view the full release, please visit: https://www.ptc.com/en/news/2018/ptc-announces-q3-fy18-results 

Click here to return to Contents 

 

SAP Announces Second Quarter and Half-Year 2018 Results 

19 July 2018 

SAP today announced its financial results for the second quarter ended June 30, 2018. 

SAP Cloud Business Soars; Operating Profit Up Double-Digit; Raises 2018 Outlook and 2020 

Ambition 

 Cloud Revenue Growth Accelerates, Up 30% (IFRS) and Up 40% (Non-IFRS at Constant 

Currencies), Outpacing Competition 

 New Cloud Bookings Up 29% at Constant Currencies on Top of a Strong Prior Year Quarter 

 Strong Digital Core Innovation Cycle – 600 S/4HANA Customers Added in Q2, S/4HANA 

Customer Count Now Close to 9,000 

 Double-Digit Operating Profit Growth Continues, Up 13% (IFRS) and Up 12% (Non-IFRS at 

Constant Currencies) 

To view the entire release, including associated images, please visit https://news.sap.com/2018/07/sap-

announces-second-quarter-and-half-year-2018-results/ 

Click here to return to Contents 

 

Tata Consultancy Services reports its consolidated financial results  

10 June 2018 

Tata Consultancy Services reported its consolidated financial results according to IndAS and IFRS as on 

June 30, 2018. 

Financial Highlights for Quarter Ended June 30, 2018 

 Revenue at $5.051 Bn; +10% YoY 

 Constant Currency Revenue growth at +9.3% YoY 

 Net Income at $1.082 Bn; +17.2% YoY 

 Operating Margin at 25% 

https://www.ptc.com/en/news/2018/ptc-announces-q3-fy18-results
https://news.sap.com/2018/07/sap-announces-second-quarter-and-half-year-2018-results/
https://news.sap.com/2018/07/sap-announces-second-quarter-and-half-year-2018-results/
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 Earnings Per Share at $0.28, up 19.8% YoY; Dividend per share of Rs. 4.00  

Business Highlights for Quarter Ended June 30, 2018 

 BFSI vertical growth accelerates: +4.1% YoY 

 North America rebounds on BFSI and Retail recovery: +7% YoY 

 Digital revenue at 25%, up 44.8% YoY 

 2 new clients in $100M+ band, 13 clients added in $5M+ band sequentially 

 World’s largest Agile-ready workforce: 242,000+ employees Agile trained 

 Total employees: 400,875; IT Services attrition rate at 10.9% LTM  

Commenting on the Q1 performance, Rajesh Gopinathan, CEO and MD, TCS said, “We are starting the 

new fiscal year on a strong note, with the growth engine firing on all cylinders. Our Banking vertical 

recovered very nicely this quarter, while other industry verticals maintained their momentum. With a 

good set of wins during the quarter, a robust deal pipeline and accelerating digital demand, we are 

positioned well for the future.” 

Rajesh added, “Customers across verticals and markets are embracing our Business 4.0 thought-

leadership framework and accelerating their digital transformation journeys. Our contextual knowledge, 

full spectrum capabilities and investments in research and innovation are making us their preferred 

partner for their growth and transformation initiatives.” 

N. Ganapathy Subramaniam, Chief Operating Officer & Executive Director, said, “It has been an 

excellent quarter, with broad-based growth across all segments and good client additions. We are seeing 

strong demand in areas like cloud transformation, cyber-security and data privacy, and automation. Our 

investments in forward-thinking doctrines like the Machine First Delivery Model (MFDM™) and 

Location-independent Agile are giving customers immediate, measurable business benefits and speed to 

market.” 

V. Ramakrishnan, Chief Financial Officer, said, "Disciplined execution, accelerating growth and 

currency support helped us mitigate the impact of wage increases during the quarter. This strong start 

gives us greater confidence in our ability to get our operating margin to our preferred range, while 

continuing to fund the digital investments that are differentiating us in the marketplace.” 

YoY: Year on Year; QoQ: Quarter on Quarter. Growth rates in constant currency unless specified 

otherwise. 
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Wipro Results for Quarter Ended June 30, 2018 

20 July 2018 

Wipro Limited today announced financial results under International Financial Reporting Standards 

(IFRS) for its quarter ended June 30, 2018.  

Highlights of the Results Results for the Quarter ended June 30, 2018:  

 Gross Revenue was ₹139.8 billion ($2.0 billion1), up 1.5% sequentially and 2.6% YoY.  
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 IT Services Segment Revenue at ₹137.0 billion ($2.0 billion1), up 2.2% sequentially and 5.2% YoY.  

 IT Services Segment Revenue in dollar terms at $2,026.5 million, down 1.7% sequentially, up 2.8% 

YoY.  

 Non-GAAP constant currency IT Services Segment Revenue up 0.1% sequentially and 2.4% YoY.  

 IT Services Margin2 for the quarter at 17.2%. This includes a gain of ₹2,529 million ($36.9 million1) 

from the sale of our hosted data center business in the quarter ended June 30, 2018.  

 EPS for the quarter at ₹4.71 ($0.071) per share, an increase of 9.9% YoY.  

Performance for the Quarter ended June 30, 2018  

Abidali Z. Neemuchwala, CEO and Member of the Board said - “We have seen pickup in spending in 

the developed markets, particularly in North America and BFSI. Our investments in Digital continue to 

help us build differentiation in key industry segments, which is resulting in a consistent improvement in 

our client metrics. We have had a good quarter of order bookings and I am confident we are moving in 

the right direction.”  

Jatin Dalal, Chief Financial Officer said -“We successfully concluded the sale of our hosted data center 

business in the quarter. We continue to improve our operating metrics and generated strong operating 

cash flows at 136% of our Net Income during the quarter.” 

To read the rest of the results, please visit 

https://www.wipro.com/content/dam/nexus/en/newsroom/press-releases/2018/press-pelease-q1-fy19.pdf 
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Implementation Investments 

City Furniture Selects StrikeTru and Akeneo PIM to Support Growth Plans and Accelerate Digital 

Transformation 

17 July 2018 

StrikeTru, a data and digital solutions company, has been selected by City Furniture to implement 

Akeneo PIM as part of a program designed to help the furniture company streamline product 

information management and omni-channel processes, improve customer experience, and accelerate 

delivery of digital initiatives to drive growth. Ranked among Furniture Today magazine’s Top 100 U.S. 

Firms, South Florida based City Furniture sells products via store, online, and mobile channels. 

The PIM project is part of City Furniture’s strategy of adding new stores, growing core furniture and 

home accent product lineups, delivering unified customer experience and digital enhancements across 

channels, and deploying technology for competitive advantage. 

“Our partnership with StrikeTru will help us increase our competitive advantage and support our growth 

plans through greater efficiency, team collaboration, and customer-focused service delivery 

capabilities”, said Keith Koenig, President of City Furniture. “We selected StrikeTru for its 

understanding of our industry, mastery of PIM technology, and track record of delivering 

transformational PIM projects at scale.” 

https://www.wipro.com/content/dam/nexus/en/newsroom/press-releases/2018/press-pelease-q1-fy19.pdf
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Vik Gundoju, a StrikeTru partner, said, “Implementing Akeneo PIM is further indication of City 

Furniture’s commitment to become a truly modern and agile customer-focused enterprise. We are 

working on helping City Furniture better support its digital initiatives, expand team collaboration, and 

operate even more efficiently.” 

Click here to return to Contents 

 

IBM Watson IoT Accelerates Business Transformation in Europe 

19 July 2018 

IBM today announced that several new European clients have selected IBM Watson Internet of Things 

(IoT) technologies. New contracts signed with Spanish electricity grid operator Red Eléctrica de España, 

Italian elderly care provider Cooperativa Sole, Dutch telecommunications operator Tele2 and Israeli 

manufacturer of smart air conditioning Electra Group are examples of IBM's commitment to 

transforming business and improving operations with the power of Artificial Intelligence (AI)-enabled, 

IBM Cloud-based Internet of Things (IoT) technologies. 

Red Eléctrica de España, the sole transmission agent and operator of the national electricity system 

in Spain has selected IBM Watson IoT technologies as part of its Intelligent Asset Management 

initiative project. The electricity system operator's objective is to plan and optimize the maintenance and 

replacement activities of their strategic transmission assets (like substations and transmission lines) with 

the support of the IBM Watson IoT platform. With an IoT analytics solution that is designed specifically 

to help Energy and Utilities improve asset maintenance and utilization, a team from IBM Global 

Business Services (GBS) has begun implementation of the platform and is working in unison with REE 

to develop asset degradation models and design optimization plans specific to the electricity system 

operator's requirements. IBM's technology and industry expertise combined with Red Electrica's 

innovative project vision and knowledge will allow REE have a better management of their assets, 

resulting in operating efficiency optimization. 

Sole Co-operativa, an Italian elderly care provider and provider of assisted living facilities, has 

implemented IBM Watson IoT at Oasi Serena, its residence in Rimini, Emilia-

Romagna on Italy's Adriatic Coast. In a pilot project, a variety of ambient and wearable sensors that 

detect the motion, location and more of each resident have been installed throughout the facility, 

collecting and analysing data that is turned into insights which are used to alert nursing staff in real-time 

when residents' daily activity deviates from the norm. This way, nurses can easily prioritise visits to 

residents who are in urgent need of assistance, day and night. The IoT-based solution has already 

increased operational efficiencies by 15-20%, with caregivers increasingly more able to focus on core 

tasks. In addition, these new data insights enable Sole Co-operativa to reduce risk factors and improve 

personalized patients' assistance.  

Tele2 Netherlands, a Dutch telecommunications provider, recently announced Mijn Tele2, a self-service 

app for its customers, powered by IBM Watson Assistant, in line with their aim to focus on client 

centricity. In addition to browsing for answers on the Tele2 website, its customers can now ask the Mijn 

Tele2 app questions about their account, mobile plan, data usage and allowance as well as upgrades 

through a chat function that is available in the Dutch language. MijnTele2 offers clear and quick 

answers and over time, with built-in machine learning functionality, the app gets even smarter: the more 

you ask, the more it learns. This service has been implemented after a pilot that showed that 82% of the 

http://www.ibm.com/investor
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users embraced the new way of navigating within the MijnTele2 app.  

Electra Group, Israel's leading manufacturer and distributor of consumer goods, is collaborating with 

IBM to create smart air conditioning solutions, which incorporate Watson IoT technology. IBM Watson 

IoT enables Electra's customers to connect to their air conditioning units and control them when at home 

or remotely, via a bespoke mobile app that was created and is maintained by IBM. Additionally, Watson 

IoT technology enables Electra to perform maintenance checks on its smart air conditioning solutions to 

both detect defects and predict potential malfunctions, which results in time savings and cost efficiencies 

for the consumer goods manufacturer. 

"IBM announced a $3 Billion USD investment globally to bring AI and the Internet of Things to market 

together in 2015," said Bret Greenstein, Global Vice President of IBM Watson Internet of Things 

Offerings. "By bringing together the IoT with Watson AI, IBM is delivering on that investment and 

leading a global movement around IoT, not only helping clients make sense of exponential volumes of 

data from millions of connected devices, but also by helping clients to explore new business models, 

create service excellence, transform their industries and eliminate inefficiencies." 

Click here to return to Contents 

 

VIMANA Selected By Autodesk as Analytics Platform to Enable Fusion Production Solution 

2 July 2018 

VIMANA has been selected by Autodesk as the analytics platform that is the enabling technology for 

their newly announced Fusion Production Software. The partnership leverages the two companies’ 

respective strengths, VIMANA’s analytics and Autodesk’s engineering planning and design into one 

integrated solution for customers.  Autodesk’s new Fusion Production software combines machine 

monitoring, production scheduling, and job tracking using cloud computing for the Industrial Internet of 

Things (IIoT) for Smart Manufacturing. 

Factory production managers can harness the data gathered through production processes and make it 

visible in real-time across the extended supply chain. Designers can view downstream processes to 

improve design for manufacturability. Autodesk’s Fusion Production solution connects people, data, and 

machines providing manufacturing and operations teams real-time visibility and instant access to 

production data in a single tool to improve productivity and enable agile response to demand. 

“We are excited to be working with Autodesk, combining technologies that yield a strategic, well 

differentiated IIoT solution for contract manufacturers. The future of manufacturing is dependent 

on leveraging strategic partners and is ecosystem driven.  Autodesk’s new Fusion Production software 

does both, digitizing the workflow from design to manufacturing and providing data driven insight to 

improve operational performance and create competitive advantage for their customers”, stated Rick 

Moran, President and CEO of VIMANA. 

“Collaborating with VIMANA will enable Autodesk to provide our customers leading-edge 

manufacturing analytics for real-time visibility and insights into production performance to gain 

operational excellence. Customers are looking for robust data analytics and a unified workflow from 

CAM through production to the finished product”, stated Swen Niebann, Business Line Manager – 

Production at Autodesk. 
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Product News 

Accenture and Thales Demonstrate How Blockchain Technology Can Secure and Simplify Aerospace 

& Defense Supply Chains 

16 July 2018 

Accenture and Thales are demonstrating at the Farnborough Air Show a new blockchain-based system 

that could help secure and streamline the complex global supply chains supporting the aerospace and 

defense (A&D) industry. 

  

Based on Hyperledger Fabric, a Hyperledger project hosted by The Linux Foundation, the prototype 

combines blockchain, internet-of-things and other innovative technologies – including Thales’s 

physically unclonable function (PUF) solution for silicon chips and Chronicled’s tamper-proof 

cryptoseals – to track, trace and authenticate aircraft parts and materials. 

  

Developed jointly by Accenture and Thales as part of Thales’ firmwide digital innovation program, the 

solution provides a single, shared view of the supply chain – and an immutable audit trail – for 

partnering suppliers, manufacturers and operators. 

  

“The aerospace and defense industry has one of the world’s most vast and complex supply chains,” said 

John Schmidt, global managing director for Accenture’s Aerospace and Defense practice. “Blockchain 

technology offers a new, elegant and secure way for the industry to track and trace myriad components 

while deterring counterfeiting and improving maintenance capabilities. Used in combination with 

technologies like digital twins and digital threads, blockchain could ultimately be a game-changing 

innovation for this sector.” 

  

According to a recent research report from Accenture, 86 percent of A&D companies expect to integrate 

blockchain technology into their corporate systems by 2021. 

  

“Identifying counterfeit and grey-market goods in the A&D supply chain can be challenging,” said 

Gareth Williams, vice president for secure communications and information systems at Thales UK. 

“Using blockchain in combination with cryptoseals and physically unclonable functions allows you to 

build a trusted history behind parts. This demonstration builds on the strong relationship Accenture and 

Thales have created developing innovative digital solutions for a variety of industries.” 

Click here to return to Contents 

 

Dassault Systèmes Delivers New Support to Smaller Aviation Innovators to Boost Development of 

Flying Taxis and Drones 

16 July 2018 

https://newsroom.accenture.com/news/vast-majority-of-aerospace-and-defense-companies-plan-to-integrate-blockchain-by-2021-accenture-report-finds.htm
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Dassault Systèmes announced at the Farnborough International Airshow the launch of “Reinvent the 

Sky,” its new industry solution experience for aerospace and defense. Based on Dassault Systèmes’ 

3DEXPERIENCE platform, “Reinvent the Sky” accelerates the development of light aircraft and 

unmanned aerial vehicles, from concept to working prototype. Dassault Systèmes is enabling startups, 

new entrants and small original equipment manufacturers to invent sustainable air mobility experiences 

that will transform the aviation market in today’s Industry Renaissance. 

“Electric aircraft will have a transformative impact on the 21st century. We are developing an electric 

autonomous vertical takeoff and landing vehicle that will make commuting fast and enjoyable,” said 

JoBen BeVirt, Founder, Joby Aviation. “A cloud-based solution affords our company access to the same 

tools used by much larger OEMs. We also add capabilities as our needs change. With Dassault 

Systèmes’ ‘Reinvent the Sky,’ our focus is on developing the best prototype possible, not on managing 

IT hardware.” 

Virtual universes are offering new ways to invent, learn and produce that extend the concept of mobility 

beyond the automotive sector. In aviation, they lower the barriers to market entry for smaller innovators 

creating autonomous electric flying taxis, delivery drones and other sustainable air mobility solutions for 

passengers, goods and smart cities. “Reinvent the Sky” cuts the development time of a first prototype in 

half while minimizing costs. These are key factors in accelerating the overall innovation process to 

deliver a product to market. 

“The demand for light aircraft and multi-mission drones is expected to reach $15 billion by 2020 and 

there are at least 450 land- and air-based mobility projects underway in the world. Small OEMs must 

adhere to tight timeframes to gain a competitive advantage, meet investor expectations and showcase 

their unique value,” said David Ziegler, Vice President, Aerospace & Defense Industry, Dassault 

Systèmes. “‘Reinvent the Sky’ helps them to break away from the pack. These small OEMs can achieve 

type-certification on time, reduce certification costs, plan lean manufacturing processes, and improve 

performance.” 

Tailored for product innovation by startups, new entrants and small OEMs, “Reinvent the Sky” offers 

cloud-based, scalable access to digital design and simulation applications in a single, secure, standards-

based environment, with quick and easy deployment. Multi-discipline teams can collaborate in real time 

to define requirements ensure traceability from initial concept to manufacturing, access and reuse 

common processes and parts, and make decisions earlier to reduce errors. 

Dassault Systèmes is attending Farnborough International Airshow, Chalet B9, from July 16-20, 2018. 

Click here to return to Contents 

 

Introducing the Xometry Autodesk Inventor Add-In 

19 July 2018 

The add-in makes it simple for you to turn your designs into prototypes and production products. It gives 

you easy access to Xometry’s industry-leading pricing, design feedback, and lead time information 

directly in the Inventor environment. 

The Xometry Add-in enables Inventor users to: 

 Get instant pricing and lead times in Inventor 

http://cts.businesswire.com/ct/CT?id=smartlink&url=http%3A%2F%2Fwww.3ds.com&esheet=51836227&newsitemid=20180716005034&lan=en-US&anchor=Dassault+Syst%C3%A8mes&index=1&md5=ea744d0c2d5de5076a8b3079dbe512fb
http://cts.businesswire.com/ct/CT?id=smartlink&url=https%3A%2F%2Fwww.farnboroughairshow.com%2Ftrade%2F&esheet=51836227&newsitemid=20180716005034&lan=en-US&anchor=Farnborough+International+Airshow&index=2&md5=c09b72e0c10880406af94ba3fb4ac33d
http://cts.businesswire.com/ct/CT?id=smartlink&url=https%3A%2F%2Fifwe.3ds.com%2Faerospace-defense&esheet=51836227&newsitemid=20180716005034&lan=en-US&anchor=Reinvent+the+Sky&index=3&md5=2c7b0a678853700957336a7b7ab0e5e0
http://cts.businesswire.com/ct/CT?id=smartlink&url=https%3A%2F%2Fifwe.3ds.com%2Faerospace-defense&esheet=51836227&newsitemid=20180716005034&lan=en-US&anchor=Reinvent+the+Sky&index=3&md5=2c7b0a678853700957336a7b7ab0e5e0
http://cts.businesswire.com/ct/CT?id=smartlink&url=https%3A%2F%2Fwww.farnboroughairshow.com%2Ftrade%2F&esheet=51836227&newsitemid=20180716005034&lan=en-US&anchor=Farnborough+International+Airshow&index=4&md5=d73cbe12259feccd8ed85c4510d3152e
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 Receive immediate design feedback on parts 

 Choose from a wide range of processes, including 3D Printing, Sheet Metal, CNC Machining, 

and Urethane Casting with over 200 materials 

 Order designs through Xometry with one click 

 Add notes and drawings to further specify part features, finishes and tolerances 

Rather than switching back and forth between platforms and various machine shops, you can streamline 

your work using one integrated workspace. 

“We are excited to offer our customers the ability to get instant pricing, lead time, and design feedback 

directly in the Inventor workspace,” said Hunter Guerin, Xometry's Product Manager for the add-in. 

“Inventor is the preferred design platform for many of our customers and Xometry’s add-in will make it 

even easier for them to turn their designs into real parts and products.” 

Robert Yancey, director of manufacturing and product strategy at Autodesk, commented, “We’ve built 

Inventor to help design and engineering professionals deliver innovative, high-quality products to 

market more quickly. The Xometry Add-In gives our customers yet another tool to turn their product 

vision into reality.” 

The Xometry Add-In is now available to download for free. 
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ModuleWorks 4D Cutting Simulation 

9 July 2018 

ModuleWorks announces the release of its next generation 4D Cutting Simulation software. 

ModuleWorks 4D simulation enables users to step forwards and backwards through the simulation to 

quickly identify, evaluate and resolve potential machining issues. 

4D simulation is delivered as part of the ModuleWorks industry-proven Cutting Simulation software. 

When integrated in a CAM system, the 4D simulation technology lets users step back through the 

simulation to inspect the material after each simulated cut. For optimal analysis and troubleshooting, 

users have full control over the amount of material that can be replaced at each playback step.  

Material removal and replacement can be repeated as many times as needed and the simulation can be 

paused at any point to run analysis functions, such as deviation and section plane analyses, for faster and 

more accurate identification and resolution of issues. Once the cause of the problem has been found, the 

corresponding move can be located in the move list and corrected in the CAD/CAM system. 

“4D simulation is the latest advance in our Cutting Simulation software and brings added-value to 

CAD/CAM systems by making it easier and faster to identify and resolve potential machining 

problems”, explains Marian Stefan, Simulation Product Manager at ModuleWorks. “We are already 

working on the next developments that will further enhance the graphical analysis capabilities.” 

ModuleWorks 4D simulation is available now as part of the ModuleWorks 2018.04 release. 
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PROSTEP Collaborates with PTC on ThingWorx Integration  

13 July 2018 

PROSTEP AG and PLM vendor PTC are stepping up their collaboration involving the integration of the 

digital and physical product worlds. 

PROSTEP has developed three preconfigured OpenPDM CONNECT solutions for connecting PTC's 

IoT platform ThingWorx to the PLM systems 3D EXPERIENCE, Teamcenter and SAP PLM on the 

basis of its OpenPDM technology. The solutions enable digital product information to be linked with the 

operating data of the real product, which converge on the IoT platform. PROSTEP will also support the 

new ThingWorx Orchestration integration framework, which is slated for launch at the end of the year 

together with ThingWorx Release 8.4. 

OpenPDM provides the technological basis for all of PROSTEP's integration solutions. The software 

offers basic data mapping and workflow definition functions that can be used to manage the entire 

process involved in synchronizing data between the connected systems. OpenPDM not only provides 

standardized connectors to commercial PLM solutions but also to applications like application lifecycle 

management (ALM) and requirements management, as well as connectors for IoT integration. 

ThingWorx is one of the leading platforms for linking the digital and real product worlds in production 

and service. PROSTEP and PTC have expanded their long-standing partnership with the aim of ensuring 

that the IoT platform can not only be linked to PTC Windchill but also to third-party PLM solutions. 

PROSTEP currently offers OpenPDM ThingWorx CONNECT solutions for 3DEXPERIENCE, 

Teamcenter and SAP PLM via the PTC Marketplace. The standard configurations support read access to 

the PLM data from ThingWorx and visualization of the data in PTC Navigate. Depending on customer 

requirements, they can also be configured for data export. 

PROSTEP has also agreed to support the new ThingWorx Orchestration integration framework when 

developing future PLM integrations. ThingWorx Orchestration is an integration framework that boasts a 

comprehensive library of preconfigured connectors. The framework enables different IT systems and 

devices to be integrated using simple drag-and-drop operations, thus allowing cross-system and cross-

domain business processes to be set up and supported quickly. 

Working closely with PTC, PROSTEP's integration specialists used the new middleware to implement a 

demonstrator for connecting Teamcenter to PTC ThingWorx, which was first showcased at PTC 

LiveWorx in Boston. It not only enables PLM data to be visualized in the context of IoT but also allows 

complete PLM data packages to be compiled and made available to external partners in a secure 

environment via ThingWorx. 

"We are proud that we were one of the first PTC partners to have the opportunity to test the new 

integration framework," said Peter Pfalzgraf, head of the Products business unit at PROSTEP. "The 

presentation of the demonstrator underscores our expertise in the field of PLM integration and also 

enables us position ourselves as a competent integration partner when it comes to IoT." 
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Robin Systems Paves the Way for Migration of Data-Heavy Enterprise Applications to Azure Cloud 

using Azure Data Box 

17 July 2018 

Robin Systems announced that it has partnered with Microsoft to pave the way for 1-click migration of 

on-premise enterprise applications including all the application data and its state to get an identical live 

running application on Microsoft Azure. 

Robin offers a simplified and automated “lift-and-shift” transfer of RDBMS, NoSQL, and big data 

applications into Azure cloud by leveraging the Azure Data Box. Robin is designed from ground-up to 

define, deploy, and manage (scale, move, snapshot, clone, migrate) entire applications, not just the data 

volumes or file systems. 

Ankur Desai, Director of Products at Robin systems described in his blog the nature of this unique joint 

solution.  According to Ankur, the joint solution is going to open up possibilities for Microsoft 

customers and will help them migrate applications including data for data-heavy applications like 

Mongo DB and Casandra into the Azure Cloud. The joint solution eliminates significant pain points for 

customers who want to migrate data-heavy applications to the cloud. 

Dean Paron, Director, Azure Storage at Microsoft commented on the blog, “We are excited about the 

collaboration with Robin Systems. This solution helps us migrate applications alongside data for Azure 

non-native applications like Mongo DB and Casandra into the Azure Cloud.” 

Today migration of enterprise applications from on-premise to the cloud is a costly, time consuming and 

error-prone manual effort that involves saving and transferring only the application data to the cloud, re-

configuring the on-premise application setup to work with cloud compute, network and storage APIs 

and then launching the application in the cloud. Microsoft and Robin Systems have worked together to 

automate this entire process by integrating Azure Data Box and Robin Cloud Platform. 

“Moving petabytes of data to the cloud is very costly and can become a cumbersome process fraught 

with error wherein oftentimes performance is lost in translation, on the way from on-prem to the cloud,” 

said Premal Buch, CEO of Robin Systems. “Together, Robin Systems and Microsoft Azure Data Box 

are empowering Azure Data Box customers with a joint solution that leverages container technology to 

enable 1-click cloud migration for applications including database and Big Data applications, reduces 

costs and eliminates the need to add IT resources. We are pleased to help Azure Data Box customers 

simplify enterprise cloud migration and Application Lifecycle Management.” 

Robin captures the application configuration and metadata, SLA policies, topology (network and 

deployment) and data in a single “application snapshot.” This “application snapshot” can be transferred 

anywhere and be used to provision a new instance of the application that has the exact same setup, state 

and data. Complex distributed or clustered apps can then be deployed, copied, moved or migrated with 

1-click. Once migrated, customers can interact with the application as if it were the original on-premise 

application. 
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T-FLEX Releases T-FLEX CAD 16 

17 July 2018 

https://www.globenewswire.com/Tracker?data=2IF8Ljhs_i-qJzsqCQsM_0nez5kST_EClPKANCvB5jbyBatXErgWulPHerhFfUqmp_lYyU3GTGDz1UtkWm5Zi5vSwVReSrVHy1mH-i3JOJo=
https://www.globenewswire.com/Tracker?data=aXuqtiT1YlmrzOC2gwD7PYnPBmtaGK1x97ESaWtXLHPOBl0uUmOT20Cdmr4nL_S8COvoPWQyClMaJR-c-6fZkqj3GfDcg9pl6cb2UlBJNMBnbmmltBskmywf3gIcvEMI
https://www.globenewswire.com/Tracker?data=cG8LfGjmFJ8zN78S0qT0r6HmkeJoY7JFkKBu5kCdxvx0tFAP6bsffsmYR7jA_7ikHa4f2rfP2dJPhbNhNgQzwS1K4-7B3oeGjlIhFgXtF9c=
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T-FLEX CAD 16 offers various new features and improvements, many of which are implemented in 

accordance with the requests of users. Among them - new possibilities for parametric drawing, effective 

tools for working with complex assembly products, new technological solutions for electrical 

engineering and sheet metal, design in virtual reality and much more. 

New Tools of Parametric Drafting 

New mechanism for creating parametric drawings based on variational parametrization is added. It 

allows you to create parametric drawings and create profiles of future 3D models without the use of 

construction lines. For the sketch lines, you can now apply various geometric and dimensional 

constraints that determine the geometry of the project. The new mechanism is another way of defining 

the relationships of the drawing elements along with the existing mechanism based on the construction 

lines. 

With this way of defining relationships users do not need to think in advance the order of lines creation, 

since their position and relations to each other can be changed at any time. 

Both mechanisms can be used both individually and in combination, providing users with a wide range 

of options for solving problems of different nature. 

Flexibility and Efficiency when Working with Large Assemblies 

Improvements in the new version for working with assembly models will be of great use in the design of 

complex products, solving common problems of such industries as automotive, aerospace, shipbuilding, 

engineering, etc. 

New tools and improvements to existing assembly modeling mechanisms provide efficient ways to work 

with any objects throughout the entire hierarchy of a complex product, edit parts directly inside the 

assembly itself, use geometry of any objects as the basis for new parts. 

Sheet Metal Design 

Tools for designing sheet metal parts were significantly improved in the new version. 

New operations - "Corner", "Normal Cutout", "Gusset" and «Hem" - were added. 

It is now possible to create flanges on a custom 3D Profile. User interface of operations has been 

updated, new features have been added to the existing commands, a semi-transparent dynamic view has 

been implemented, and functionality of manipulators has been improved. 

Updated Variable Editor 

Variable editor now displays expressions on the screen as a whole, highlights the syntax in different 

colors and helps you find the necessary functions and variables from the list. 

Hints and new functions were added, and much more. 

If several documents use the same variables, they can now be stored and updated in one single file.  

New Add-on Application for Electrical Design 

T-FLEX Electrical - a new fully integrated add-on application for T-FLEX CAD. It provides a wide 

range of tools for development of electrical systems: from construction of two-dimensional circuits to 

the placement of 3D models of electrical components, creation of wires, cables and connections, 

harnessing and generation of fully integrated specifications, which include both mechanical and 

electrical parts. 
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Design Using Virtual Reality 

T-FLEX VR is a new integrated application, which allows you to work in T FLEX CAD 16 using virtual 

reality technologies. 

Users can view models using the virtual reality helmet, as well as move objects in the scene and invoke 

commands with manipulators. 

The results of actions are displayed in real time thanks to synchronous updating. 
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