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CIMdata News 

Optimizing Enterprise Operations Using Agile (CIMdata Commentary) 

31 October 2017 

Key takeaways: 

• Rapid changes in technology, such as the evolution of smart, connected products and the Internet 

of Things, are making product development efforts more complex, reducing companies’ returns 

on R&D investments. 

• Many company’s problems are exacerbated by ongoing changes in the engineering workforce 

and the introduction of disruptive business models from nimble “digital native” competitors. 

• As a result, many companies find their engineering teams are spending much less time on 

innovating new products and technologies and they struggle to keep up with the technical and 

developmental clock speed required to compete and win in this new competitive environment. 

• Accenture’s Engineering & Product Operations services focus on providing strategic guidance 

and action to help companies optimize their engineering operating models and create the 

imperative for organizations to transform themselves—increasing scale, agility, efficiency and 

enabling new sources of value. 

The days when firms could be content simply competing in their local markets are long over. No matter 

the industry, companies find themselves competing globally. Where once they could sell the same 

product in many localized markets, competitive pressures demand that offerings be tailored to the 

specific needs of individual countries or regions. At the same time products themselves are evolving, 

becoming first smart and increasingly connected. The great promise of the Internet of Things (IoT) is 
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creating new opportunities and, indeed, new business models that shake the foundations of long-

standing product markets. Where they once could reliably expect returns on their investments in 

research and development (R&D), now companies often struggle just to essentially stand in place, 

spending much of their budget on maintaining their current products, not innovation. 

Meeting today’s global business requirements challenges their current engineering operating models and 

product lifecycle processes. Their processes must become more agile and support expanding the scale 

and speed of innovation. Products that used to be refreshed annually now may be updated weekly (for 

instance, through software updates). Major components may come from an ever-changing group of 

value chain partners. 

These new smart, connected products generate vast amounts of data that must be leveraged in new ways. 

Operating data can be mined to understand product usage, changing decision-making processes from 

hunches based on past experience to more transparent, fact-based decisions using predictive analytics. 

Analyzed data must also include customer insights from social media, crowdsourcing, and other sources. 

Many firms have been slow to react to these changes. Inertia is a common problem. People do not know 

where or how to start so they do nothing. Fear of change also plays into this dynamic. Some worry that 

any change will negatively affect their ongoing product development initiatives. In addition, companies 

are often siloed, with engineering teams and development processes intentionally kept separate, making 

it difficult to move to a more synthetic, collaborative approach. 

Competing successfully requires assimilating new technologies. Many discrete manufacturers are just 

now feeling comfortable developing smart products, but making them connected and leveraging the 

resulting data is beyond their capabilities. They need new processes that are more streamlined and new 

organizational structures to meet these new requirements. For example, many successful companies 

choose to organize centers of excellence and shared services to support centralized resources to provide 

consistent responses across their organizations.  

At the same time, companies can find their traditional markets slipping away, taken by “as-a-service” 

competitors. The more innovative among them may choose to compete that way themselves. To make 

this change, their products must have improved reliability and performance to meet the demanding 

requirements of service level agreements (SLAs), a big change over traditional product sales and 

service.  

Unfortunately, the PLM strategies and IT environments in many companies are not ready for this new 

reality. Many companies are built through acquisition and have a wide range of PLM-related software, 

with siloed functions and data. Despite the “Tower of Babel” that may result, many companies still 

loathe to make changes because they fear it will “break the magic” of their product development 

process. Based on CIMdata’s experience, the “magic” is actually people making superhuman efforts to 

overcome process and technology deficits. Even if they want to change, those changes have to be 

introduced without disrupting their core businesses and existing clientele. Their current environments 

also do not operate the way the workforce of the future (or even present) want to work. They are used to 

social tools enabling more fluid collaboration. They expect to work wherever, whenever, with mobile 

devices supporting their remote use cases. 

Accenture, one of the world’s leading strategic consulting firms, has a Product Engineering & Lifecycle 

Services (PE&LS) practice that offers Engineering & Product Operations services to help their clients 

meet these challenges. The PE&LS practice includes over 10,000 product lifecycle professionals 

spanning Design & Engineering, Manufacturing, Product Service, and IoT & Connected Products. 
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Engineering & Product Operations resides in Accenture’s Design & Engineering team, and combines 

Accenture’s expertise in engineering and R&D with their Integrated Operating Model practice.  

Accenture works with clients to improve the adaptability of their engineering operations, and on broader 

operating model evolution. Before companies can “run” with new business models, they often have to 

learn to walk. Their product development, manufacturing, and back office processes have to mature and 

evolve to support their desired business model change. That’s where Accenture comes in. 

Using an agile development model, Accenture plans and executes agile sprints to develop blueprints for 

new operating models. This process is depicted in Figure 1. In agile practice, the goal is to rapidly 

develop a minimum viable product (MVP) focused around needed changes in existing models. These 

MVPs are not the final answer but a starting point that can be evolved using in-depth feedback from 

users. This is in stark contrast to existing approaches to organizational change, which tend toward long 

planning cycles developing monolithic changes. These repeated sprint and feedback cycles can help 

keep users engaged, a key success factor in making such changes. 

 

Figure 1—Accenture’s Human-Centered Development Process 

Accenture focuses their support for change across five operating model attributes: 

• Processes & Governance 

• Data & Performance Measurement 

• Engineering Services & Centers of Excellence 

• Staffing & Organization 

• Tools & Infrastructure 

Accenture believes that companies should not spend six months planning how the organization will be 

changed just to find out it is wrong. Accenture’s process includes design-led thinking, an approach to 

achieve more human-centric results. Encouraging engineers to think this way, and having them work 

together in design thinking workshops, helps get them out of their comfort zone. CIMdata has seen other 

companies have great success using design thinking, and applying it to engineering and PLM makes 

sense. 

An organization’s PLM strategies, processes, and tools must adapt to this new reality. Accenture’s 

Engineering & Product Operations services can help organizations work to achieve real transformation 

in engineering operating model excellence. CIMdata reviewed a number of customer cases with 
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Accenture and the results to date are indeed impressive. Clients report improvements such as reduced 

operational costs, improved speed to innovation, increased process efficiency and increased agility of 

their R&D initiatives.  

Conclusion 

Markets and products are changing faster than ever before, and companies need to evolve across a range 

of dimensions to keep up. Accenture’s Engineering & Product Operations services are designed to help 

their clients meet these challenges. Their embracing of agile development helps deliver MVPs with 

sufficient features to satisfy early adopters. Only after getting feedback from these early users are the 

final, complete set of features designed and developed. This can help companies get over a big hurdle in 

implementing previous generations of PLM-enabling solutions, i.e., taking a long time to get to value. 

CIMdata believes this is a good approach, having seen others succeed using agile in PLM and with 

design thinking in a number of problem domains. The successes to date highlight Accenture’s focus on 

metrics and ROI with clients. This is important because, in CIMdata’s experience, many organizations 

develop quantitative goals to justify investments. Showing hard numbers about success can help 

companies overcome resistance to change as employees see the benefits of their labors. With many 

companies facing this range of issues, Accenture’s team should be quite busy. 

About CIMdata 

CIMdata, an independent worldwide firm, provides strategic management consulting to maximize an 

enterprise’s ability to design and deliver innovative products and services through the application of 

Product Lifecycle Management (PLM). CIMdata provides world-class knowledge, expertise, and best-

practice methods on PLM. CIMdata also offers research, subscription services, publications, and 

education through international conferences. To learn more about CIMdata’s services, visit our website 

at http://www.CIMdata.com or contact CIMdata at: 3909 Research Park Drive, Ann Arbor, MI 48108, 

USA. Tel: +1 734.668.9922. Fax: +1 734.668.1957; or at Oogststraat 20, 6004 CV Weert, The 

Netherlands. Tel: +31 (0) 495.533.666. 

Click here to return to Contents 

 

Acquisitions 

Cognizant to Acquire Digital Experience and Marketing Expert Netcentric 

24 October 2017 

Cognizant today announced it has entered into an agreement to acquire Netcentric, a leading provider of 

digital experience and marketing solutions, and a leading independent Adobe partner in Europe. 

Netcentric's digital marketing teams in the United Kingdom, Netherlands, Switzerland and Germany, as 

well as regional delivery centers in Barcelona and Bucharest, will enhance Cognizant's ability to deliver 

business critical digital experience solutions for clients in Europeand around the world. The transaction 

is expected to close in the fourth quarter of 2017, subject to satisfaction of closing conditions, including 

German regulatory review. Financial details were not disclosed. 

Headquartered in Zurich, Netcentric works with leading brands such as Allianz, Mercedes-Benz, Miles 

& More, Raiffeisen, Swisscom and UBS, helping them personalise and deliver engaging digital 

http://www.cimdata.com/
https://www.cognizant.com/
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experiences to customers. At the close of the acquisition, approximately 380 digital marketing 

specialists from Netcentric will join the Cognizant Digital Business practice, which addresses clients' 

needs to redefine business models, innovate products, deepen market intelligence and enhance digital 

experiences to drive growth and efficiencies in their businesses. 

"The rapid growth of our business is driven by clients who understand that flourishing with the new 

digital economy requires merging marketing and digital concepts powered by more flexible IT that is 

delivered globally," said Elian Kool, CEO, Netcentric. "By joining forces with Cognizant, we will be 

able to integrate marketing, technology, analytics and AI to help clients provide personalised 

experiences across multiple channels and enable their digital transformation." 

"We are excited about the Netcentric acquisition as it underscores our commitment to our clients 

across Europe and enhances our portfolio of digital capabilities in the interactive and digital marketing 

space," said Gajen Kandiah, President, Cognizant Digital Business. "It also further extends our Adobe 

Experience Cloud presence for the global brands we serve. We continue to expand on the digital 

marketing and experience skills our clients demand, and round out our ability to deliver these services to 

the market at scale." 

Click here to return to Contents 

 

Cognizant to Acquire Zone, a Leading Full-Service Digital Agency 

26 October 2017 

Cognizant today announced it has agreed to acquire Zone, one of the United Kingdom's leading 

independent full-service digital agencies specializing in customer experience, digital strategy, 

technology and content creation. The transaction is expected to close in the fourth quarter of 2017, 

subject to satisfaction of certain closing conditions. Financial details were not disclosed. 

Established in 2000, Zone is headquartered in London. Recognized as Agency of the Year in 2016 by 

the British Interactive Marketing Association (BIMA), Zone serves well-recognized brands across 

industries, including:  adidas, Aviva, Barratt Homes, Deutsche Telekom, Maersk, Marks & Spencer, and 

Unilever. 

Zone's capabilities in application development, user experience and content strategy will enhance 

Cognizant's established digital interactive expertise in experience design, human science-driven insights, 

and analytics.  With Zone, Cognizant will expand its capacity for delivering digital interactive solutions 

to a broader base of C-suite decision-makers throughout the UK and Europe. 

Upon the close of the acquisition, Zone's more than 220 digital agency experts will become part of the 

Cognizant Digital Business practice. Zone will retain its offices in London and Bristol, as well as 

in Cologne, Germany. 

"Effective digital strategy and implementation is mission critical for business today.  We are seeing 

unprecedented demand for digital expertise from clients across every industry and every market. By 

joining Cognizant, we can significantly enhance the depth and breadth of our offering to better serve the 

needs of both existing and future clients in the UK and beyond," said James Freedman, Founder and 

Executive Chairman, Zone. "The leadership team at Cognizant shares our ambition and entrepreneurial 

spirit, and we are thrilled to be working with them in the next stage of Zone's evolution." 

http://www.cognizant.com/
https://www.zonedigital.com/uk/about/
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"The digital economy is all about content and context -- the right content, to the right person, at the right 

time, via the right channel -- to create meaningful experiences," said Santosh Thomas, President, Global 

Growth Markets, Cognizant. "CMOs and CIOs everywhere see how technology is increasingly central to 

their marketing efforts, and they are seeking a partner who can help them innovate and transform, using 

digital technologies to evolve their brands, foster customer loyalties and drive growth. Combining Zone 

with Cognizant strengthens our end-to-end capabilities and provides more localized access for clients in 

the UK and across Europe. This acquisition will be another powerful step forward as we grow our 

capabilities in the digital interactive space. We look forward to welcoming Zone's digital specialists and 

their expertise to our team." 

Click here to return to Contents 

 

IBM Closes Acquisition of Vivant Digital Business 

2 November 2017 

IBM today announced it has completed the acquisition of Vivant Digital business (Vivant), a boutique 

digital and innovation agency based in Australia, to join IBM iX. Financial details were not disclosed. 

Together, IBM iX and Vivant will address the growing needs of clients seeking transformation though 

Digital ReinventionTM and bold customer experiences. The CEO and founder of Vivant, Anthony 

Farah, now serves as the Digital Strategy & IBM iX Leader for Australia and New Zealand. 

Vivant works with Australian start-ups and corporations in the financial services and distribution 

sectors, among others, to create exceptional customer experiences using an innovative approach that 

combines insights from behavioural science, data and technology. 

"We warmly welcome Vivant to our IBM iX team of renegades and realists” said Paul Papas, Global 

Leader, IBM iX. “At IBM iX, we blend progressive strategy, creative vision, and transformational 

technology to help our clients with their Digital Reinvention journeys.  Vivant strategically extends our 

capabilities to meet growing market demands in the region.” 

IBM iX is one of the world’s largest digital agencies and global business design partners, with multi-

disciplinary teams of designers, technology experts and industry strategists who work side-by-side with 

clients across more than 36 IBM Studios worldwide. 

Click here to return to Contents 

 

TELUS International to Acquire Xavient Information Systems 

30 October 2017 

TELUS International, a leading global business process and information technology services provider, is 

pleased to announce plans to acquire Xavient Information Systems (Xavient), a global IT consulting and 

next-generation software services company with approximately 1,800 employees. Xavient is 

headquartered in Simi Valley, California in the United States and has operations throughout the U.S. and 

in India, serving customers primarily in the telecommunications, media, entertainment, healthcare, and 

banking and financial services sectors. 

http://www.ibm.com/investor
http://www.ibm.com/ibmix
https://www.telusinternational.com/
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This acquisition of Xavient will accelerate TELUS International's objective to expand its global service 

offerings with the addition of advanced, next-generation IT consulting and delivery capabilities, 

including User Interface/User Experience (UI/UX), Open Source Platform services, Cloud services, 

Over-The-Top (OTT) solutions, Internet of Things (IoT), Big Data services, DevOps, and automation 

and digitization in order to provide a more fulsome suite of services to existing and prospective clients. 

The acquisition will also advance TELUS International's commitment to grow its capabilities in the U.S. 

and enhance its geographic diversity by expanding into India. These will be TELUS International's first 

operations in India. 

The transaction will be financed primarily from TELUS International credit facilities and TELUS 

International shares. Under the agreement TELUS International will initially acquire a 65% majority 

interest in Xavient with the right to acquire the remaining interest on or before December 31, 2020. 

Based on various performance-related metrics, the total consideration, including the purchase of the 

remaining interest, is estimated to be approximately US$250 million. The acquisition is subject to 

customary closing conditions and regulatory approvals in the United States and India. Closing is 

expected to occur before year end 2017. 

Click here to return to Contents 

 

Company News 

Altair Engineering Inc. Announces Pricing of Initial Public Offering 

31 October 2017 

Altair Engineering Inc. today announced the pricing of its initial public offering of 12,000,000 shares of 

its Class A common stock at a price of $13.00 per share, for a total offering size of $156 million.  Of 

these shares, 8,065,004 are being offered by Altair and 3,934,996 are being offered by selling 

stockholders. The shares are expected to begin trading on the NASDAQ Global Select Market under the 

ticker symbol “ALTR” on November 1, 2017, and the offering is expected to close on November 3, 

2017.  In addition, Altair has granted the underwriters a 30-day option to purchase up to an additional 

1,800,000 shares of Class A common stock at the initial public offering price, less the underwriting 

discount, to cover over-allotments, if any.   

J.P. Morgan Securities LLC, RBC Capital Markets, LLC and Deutsche Bank Securities Inc. are acting as 

bookrunners for the proposed offering. William Blair & Company, L.L.C. and Canaccord Genuity Inc. 

are acting as co-managers for the proposed offering. 

The offering will be made only by means of a prospectus. A final prospectus for the offering, when 

available, may be obtained from J.P. Morgan Securities LLC, c/o Broadridge Financial Solutions, 1155 

Long Island Avenue, Edgewood, NY 11717, or by telephone at (866) 803-9204; RBC Capital Markets, 

LLC, attention: Equity Syndicate, 200 Vesey Street, 8th Floor, New York, NY 10281-8098, or by email 

to equityprospectus@rbccm.com, or by telephone at (877) 822-4089; or Deutsche Bank Securities Inc., 

Attn: Prospectus Group, 60 Wall Street, New York, NY 10005, by telephone at (800) 503-4611, or by 

email to prospectus.CPDG@db.com. 

A registration statement relating to these securities has been filed with, and declared effective by, the 

https://www.globenewswire.com/Tracker?data=Qv4VqOatI7DnKJDENYF-8ieTeXmjYFNcENPcPc3Mw_eA4sPJcSAWSttDyMgyEViTd-pRD4lKkw8rjtFyWGiX5ZEtoJvDC4joeN64Fr_fDkJNAFK0tzFbtli3_eSwxsp6
https://www.globenewswire.com/Tracker?data=RXXxfZVD7Fg3Oo-y3LX7oX6x5ECTesqHr0NA6gr21t09I0F13vOnmAZSm_tu3aG4fsyYBOAU-mDuXUh-Mipqazb2tNe7KoIZh-zsK9JXlJI=
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Securities and Exchange Commission (SEC).  Copies of the registration statement can be accessed 

through the SEC's website at www.sec.gov. This press release shall not constitute an offer to sell or the 

solicitation of an offer to buy, nor shall there be any sale of these securities in any state or jurisdiction in 

which such offer, solicitation or sale would be unlawful prior to registration or qualification under the 

securities laws of any such state or jurisdiction. 

Click here to return to Contents 

 

Dassault – Reliance Aerospace manufacturing facility in Mihan, Nagpur inaugurated 

27 October 2017 

Eric Trappier, Chairman of Dassault Aviation, and Anil D. Ambani, Chairman of the Reliance Group, 

today laid the Foundation Stone for the Dassault Reliance Aerospace Limited manufacturing facility in 

Mihan, Nagpur located in India’s western state of Maharashtra. 

The Foundation Stone was laid in the presence of Ms. Florence Parly, Minister of Armed Forces of the 

French Republic; Shri. Nitin Gadkari, Union Minister for Road Transport  and Highways of India, who 

is also the Member of Parliament of the city of Nagpur; and Shri. Devendra Fadnavis, Chief Minister of 

the State of Maharashtra; and H.E. Mr. Alexandre Ziegler, Ambassador of France to India. Also present 

were over 200 dignitaries from the State and City administration and local industry. 

The Dassault-Reliance manufacturing facility Dhirubhai Ambani Technology Park is located in the 

Mihan SEZ adjoining Nagpur International Airport. Under this Joint Venture (51% Reliance 

Infrastructure and 49% Dassault Aviation) the facility will manufacture several components of the offset 

obligation connected to the purchase of 36 Rafale Fighters from France, signed between the two 

Governments in September 2016. 

DRAL will manufacture components for the Legacy Falcon 2000 Series of Civil Jets manufactured by 

Dassault Aviation and thus will become part of its Global Supply Chain. These first steps are expected 

to achieve in the coming yearsthe possible setting up of final assembly of Rafale and Falcon Aircraft. 

The Joint Venture also represents a unequalled Foreign Direct Investment (FDI) by Dassault Aviation of 

over 100 Million Euros, the largest such Defence FDI in one location in India. 

The DRAL facility will train thousands of skilled workers in aviation assembly and integration, and lead 

to huge employment generation in Nagpur and its surrounding areas. It will also attract and house an 

organic ecosystem of over 200 MSME’s to secure the component and avionics manufacturing needs of 

Rafale and Falcon Jets. 

Dassault Aviation Chairman, Mr. Eric Trappier, declared that “this Foundation Stone laying 

demonstrates Dassault’s firm commitment to implementing Prime Minister Modi’s “Make in India” 

program. It gives the 65 year-long strong association of Dassault-Aviation in India a new momentum 

and the will of future manufacturing developments.” 

Reliance Group Chairman, Anil D. Ambani, stated “this facility in Mihan, Nagpur within the Aerospace 

Park named after my Late Father Shri. Dhirubhai Ambani could not have happened without the strong 

and consistent support of Shri. Nitin Gadkari and Shri. Devendra Fadnavis. The Reliance Dassault 

partnership will bring high levels of Technology Transfer. It will make India a major supplier into the 

global aviation supply chain. It will be the endeavor of both Dassault and Reliance to fully support 

https://www.globenewswire.com/Tracker?data=kuXKEMXcdkYkxcm7VHbn4YQkmBBaBxqQsY6xbv6btOizRTHTEzB6xq2iPZ-jDXMjPesjiOY9z-Ap1Z-mDBvx2A==
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Prime Minister Modi’s “Make in India” and “Skill India” policies and to accelerate India’s pursuit of 

self sufficiency in the aerospace sector.” 

Click here to return to Contents 

 

Gerber Partners with Avametric to Unlock the Reality of 3D 

2 November 2017 

3D technology promises vast efficiency gains in the design process and consumer shopping experience. 

Today, 3D technology is complex to implement and use. Additionally, there is a wide gap between 3D 

design and the actual manufactured product.The fashion industry spends billions of dollars annually on 

physical samples which slows down development and has a negative environmental impact. The 

majority of these samples could be produced digitally and Gerber Technology has made consistent 

investments to advance their industry leading AccuMark 3D to help their customers address this core 

challenge. And today at their ideation conference, Gerber unveils their advances and announces a major 

partnership with Avametric that positions the company to leap forward and create a whole new 

dimension in fashion. Gerber Technology, the world’s leading fashion technology company and 

Avametric, the industry leader in fabric simulation and 3D consumer applications are combining forces 

to offer the first end-to-end 3D platform, from consumer-facing virtual try-on applications to design, 

development and manufacturing. The joint 3D platform will provide highly realistic 3D simulations that 

can be used from consumer-side visualization all the way through production. 

Avametric’s team is made up of experts from the technology, academic, retail and special effects 

industry, including 2 academy award winners and 6 PhDs. Their advanced simulation, combined with 

AccuMark’s fully integrated 2D and 3D applications, makes it the easiest to use 3D product on the 

market and, at the same time, the most sophisticated 3D simulation engine. Users will be able to move 

from 2D patterns to 3D digital samples that are production ready, which can result in a savings of up to 

50 percent in time and cost. 

“You may hear and see many other 3D products on the market” said Karsten Newbury, senior vice 

president and general manager of Gerber’s Software Solutions Group, “We hear from our customers that 

most of them are not actually using our competitors’ 3D products because they find them too difficult to 

use and don’t integrate well with a 2D workflow.” 

“We are thrilled to be partnering with Gerber, said Ari Bloom, Avametric’s CEO. “As we explored our 

partnership options, we technically evaluated many of the top design and development products on the 

market. Ultimately we came to the conclusion that Gerber’s strategy and focus on 3D was based on 

accurate pattern data and on usability, and we believe this is the key to a scalability of applications that 

meet the core needs of the fashion industry.”  

The two partners also have a shared long-term roadmap of providing 3D solutions which span the entire 

fashion development value chain. While Gerber has solutions focused on the design, sampling and 

manufacturing side of the value chain, Avametric already has consumer-facing virtual try-on 

applications that have drawn interest from some of the world’s leading fashion brands. Combined, they 

are the only provider of an integrated end-to-end 3D platform, and one that easily integrates with 

Gerber’s pervasive AccuMark 2D product.  

Both company’s customers will benefit from the combination of skills and industry knowledge created 
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by this partnership. The first commercially available application will be with the release of AccuMark 

V11. 

Click here to return to Contents 

 

HCL Announces Enterprise Platform Services Powered by Red Hat OpenShift Container Platform  

30 October 2017 

HCL Technologies (HCL) today announced a collaboration with Red Hat to offer HCL Application 

Platform–as–a–Service (PaaS) services to enterprise customers globally. The collaboration combines 

Red Hat OpenShift Container Platform with HCL’s unique next–generation IT transformation and 

operations capabilities to deliver a holistic application PaaS solution, accelerating the process of 

building modern digital and cloud–native applications for 21st century enterprises. 

“In line with our stated Mode 1–2–3 strategy, HCL continues to invest in skills and developing 

partnerships for next–generation Mode 2 services, addressing digital business transformation needs for 

customers with cloud as a key technology platform,” said Kalyan Kumar, Chief Technology Officer – IT 

Services, HCL Technologies. “This collaboration positions HCL and Red Hat to play a leadership role 

in the global application PaaS market. While Red Hat offers award–winning container application 

platform technology, HCL will be the global systems integrator for consulting, architecture & designing, 

integrating, building and running the solutions for enterprises.” 

“At Red Hat, we very much look forward to this collaboration with HCL, a leader in designing and 

building innovative solutions for enterprise customers. With HCL’s expertise combined with Red Hat 

OpenShift Container Platform, developers can experience a reduction in time-to-market and complexity 

in bringing enterprise applications to production, helping them to focus more on innovation,” said Julio 

Tapia, Director – OpenShift Partner Ecosystem, Red Hat. 

Red Hat OpenShift Container Platform brings Linux containers and Kubernetes to enterprises. It enables 

organizations to evolve and develop applications faster with improved efficiency and agility, without 

worrying about many of the typical complexities of managing underlying infrastructure. 

The HCL and Red Hat* collaboration aims to power infrastructure and development environments with 

artificial intelligence and machine learning, leveraging DRYiCETM, HCL’s award–winning 

orchestration and autonomics suite. In addition, the companies are also collaborating to develop 

accelerators to help customers build cloud–native solutions in a predictable, repeatable manner that can 

help smoothen customers’ digital transformation journeys. 

Click here to return to Contents 

 

Hexagon PPM announces Drivers of Success user competition winners from China and India at 

HxGN LOCAL CAUx Los Angeles 2017 

27 October 2017 

CADWorx® & Analysis Solutions announced the top three winners in the Drivers of Success user 

competition during the opening day at HxGN LOCAL CAUx Los Angeles 2017 in Long Beach, 

California USA.  

https://www.hcltech.com/
https://www.hcltech.com/autonomics-and-orchestration
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Announced by keynote speaker Billy Rasco, vice president of Sales at CADWorx & Analysis Solutions, 

the winners are Zhejing Titan Design & Engineering Co., Ltd. of China for CADWorx; Rishabh 

Engineering of India for CAESAR II®; and Tecnimont Pvt. Ltd. of India for PV Elite®. Zhejing Titan 

Design & Engineering chose CADWorx for a flavoring chemicals facility project in Hangzhou, China 

involving 6,000 pipelines and 9,000 isometric drawings, saving a month on the schedule and $5 million 

in material and construction costs. Rishabh Engineering used CAESAR II for a refinery project in 

Montana, USA, to perform stress analysis on a complex piping configuration, saving seven percent in 

man-hours. Tecnimont selected PV Elite for a $550 million chemical project in Egypt to perform lift 

analyses of 13 columns, saving 325 man-hours. Each winner received an all-inclusive complimentary 

round trip to an HxGN LOCAL CAUx. 

For information on CADWorx Plant Design Suite, visit https://hexagonppm.com/products/3d-product-

family/cadworx. For information on analysis products including CAESAR II, PV Elite, GT 

STRUDL® and TANK®, visit https://hexagonppm.com/products/analysis-product-family. 

Click here to return to Contents 

 

Huawei Cloud and Dassault Systèmes Signed MoU to Pursue Sustainable Innovation Opportunities 

with the 3DEXPERIENCE Platform on Cloud 

1 November 2017 

At September’s HUAWEI CONNECT 2017, Huawei and Dassault Systèmes signed cooperation 

Memorandum of Understanding (MoU), and announced that the two companies are working closely to 

enable Dassault Systèmes’ 3DEXPERIENCE platform to run on Huawei Cloud. 

This collaboration will offer integrated enterprise design, verification and manufacturing solutions to 

customers across a range of industries. The offering will leverage Huawei’s High Performance 

Computing cloud solutions and Dassault Systèmes’ industry solution experiences portfolio. 

The two companies will use their expertise to define the relevant go-to-market and distribution model, 

optimizing a comprehensive digital ecosystem to deliver value to their respective customers. They will 

strive to position the combined solution of the 3DEXPERIENCE platform on Huawei Cloud as a major 

pillar for customers implementing digital transformation initiatives and establishing their sustainable 

innovation framework. 

Zheng Dianhai, Vice President of Cloud BU from Huawei said, “The cloud will play a paramount role in 

accelerating digital transformation. Huawei Cloud helps customers achieve business success by sticking 

to our ‘trust, open, global service’ core advantages. We look forward to deeply collaborating with 

Dassault Systèmes to build a comprehensive digital cloud-based ecosystem to better support digital 

transformation throughout the entire manufacturing industry.” 

“Industries today are intersecting to imagine, engineer, deliver, market, operate and service smart, 

connected experiences that blend hardware, software, content and services,” said Olivier Ribet, Vice 

President, High-Tech Industry, Dassault Systèmes. “Greater cloud adoption opens up new possibilities 

to share and create — for companies embracing open innovation projects to municipalities simulating 

use cases. This MoU to enable the 3DEXPERIENCE platform on Huawei Cloud is a key stepping stone 

in our vision to support how they can digitally transform their approach to delivering new experiences.” 

https://www.globenewswire.com/Tracker?data=M1F1hvUWSYWj3wx8pB4ByAV6lCY3CnrSERjKprnA5qnAJ9teCRKz3FMG-5-0tljbMHjrkugilEyugWNBsKS9hHoGme6t4LUP-SyDADOxGVPFp0HHe5dl_RsHW2wgfjy5fyMnfALNCaDp7CesTAhJCOhiYVXgBmPoXJlo1guvtsNTuXSs7Q_Jb4PAaOc4gJsZ
https://www.globenewswire.com/Tracker?data=M1F1hvUWSYWj3wx8pB4ByAV6lCY3CnrSERjKprnA5qnAJ9teCRKz3FMG-5-0tljbMHjrkugilEyugWNBsKS9hHoGme6t4LUP-SyDADOxGVPFp0HHe5dl_RsHW2wgfjy5fyMnfALNCaDp7CesTAhJCOhiYVXgBmPoXJlo1guvtsNTuXSs7Q_Jb4PAaOc4gJsZ
https://www.globenewswire.com/Tracker?data=M1F1hvUWSYWj3wx8pB4ByAV6lCY3CnrSERjKprnA5qli3xoymrJ20eHoUSETJslVvZLXamOLB2zuEceUHH8eHTksSWjIwM8m2hEb4WU7r9Nul_UhtcrtSf9gW4rSrNcBooc1iwlpuhwQi03AcL6x80LLI11bVPBM15ovcUouVk45iv7LrFQVOkKcHeNN2KMM
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Infor CEO Charles Phillips honored with Perlmutter Award from Brandeis International Business 

School 

30 October 2017 

The International Business School at Brandeis University recognized the professional achievements and 

contributions to society of Charles Phillips, chief executive officer of Infor, by conferring the Perlmutter 

Award for Excellence in Global Business Leadership. 

 

The award is presented to individuals who have demonstrated both exceptional leadership and a vision 

that transcends national borders. It was presented in a celebratory event in New York on October 26, 

2017 which was hosted by the Perlmutter Institute for Global Business Leadership at Brandeis. Past 

winners include Niall FitzGerald, KBE, former chairman and chief executive officer of Unilever and Jay 

Hooley, chief executive officer of State Street. 

 

“The distinguished career of Mr. Philips reflects the values of Brandeis by combining great professional 

achievements with important and long-lasting social contributions,” said Brandeis University President 

Ronald Liebowitz. “His work illustrates the highest levels of professionalism and a commitment to the 

global community and its prosperity.”  

 

After being raised in a military family and growing up around the world, Phillips attended the United 

States Air Force Academy before entering the Marine Corps, rising to the rank of captain. His business 

career began on Wall Street, where he quickly earned a reputation as one of its highest-rated analysts. 

He went on to serve in senior leadership roles at Oracle. As CEO of Infor, an information systems giant, 

he has been described as the “Steve Jobs of business software.” 

 

“Love your craft, be curious and surround yourself with people who love what they do,” Phillips advised 

students at the event in New York, crediting the military for honing his leadership skills and 

commitment to teamwork.  

 

Phillips praised Brandeis students who, through a partnership with Infor, learned about the company’s 

operations and participated in consulting projects. Earlier in the day, Infor welcomed students to explore 

the company from the inside through the school’s Industry Trek program. 

 

In 2009, Phillips was appointed by President Barack Obama to the Economic Recovery Advisory Board 

to help provide advice and counsel to lead the United States out of the Great Recession. An agent of 

social change, he was also recognized for his longstanding support of the Posse Foundation. Deborah 

Bial ’87 H’12, the organization’s founder and leader, discussed the powerful role Phillips has played 

both as a past chair of its board and longstanding champion of its mission. The foundation supports 

public high school students with four-year leadership scholarships to some of the foremost universities 

in the country, including Brandeis. 

 

Liebowitz was joined by Trustee Louis '56 and Barbara Perlmutter, founders of the Perlmutter Institute, 

in presenting the award. The institute prepares students for leadership positions across the globe, 

https://www.brandeis.edu/global/
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advancing the positive forces of business. 

  

“We embrace Supreme Court Justice Louis Brandeis’s view that business is a profession, with success 

derived from knowledge and invention, and results measured not merely by money but by social 

impact,” said Brandeis International Business School Interim Dean Peter Petri, the Carl J. Shapiro 

Professor of International Finance. 

Click here to return to Contents 

 

Mentor Announces 27th Annual PCB Technology Leadership Awards Winners 

2 November 2017 

Mentor, a Siemens business, today announced its 27th annual printed circuit board (PCB) Technology 

Leadership Awards. Started in 1988, this program is the longest running competition of its kind in the 

electronic design automation (EDA) industry. It recognizes engineers and designers who use innovative 

methods and design tools to address today’s complex PCB systems design challenges and produce 

industry-leading products. 

Prominent experts in the PCB industry judged entries from around the world in categories that represent 

a wide variety of industries: 

• Computers, blade and servers, memory systems 

• Industrial control, instrumentation, security and medical 

• Military and aerospace 

• Telecom, network controllers, line cards 

• Transportation and automotive 

The PCB Technology Leadership Awards contest was open to any designs created with Mentor® PCB 

solutions. Judging is based on design complexity and overcoming associated challenges, such as small 

form factor, high-speed protocols, multi-discipline team collaboration, advanced PCB fabrication 

technologies, and design-cycle time reduction. 

The expert judges included Michael R. Creeden, San Diego PCB CEO and founder; Gary Ferrari, FTG 

Circuits technical support director; Rick Hartley, RHartley Enterprises principal engineer; Steve 

Herbstman, SHLC founder and lead designer; Happy Holden, Gentex Corporation (retired); Andy 

Kowalewski, Metamelko LP senior interconnect designer; Pete Waddell, president of UP Media and 

publisher of Printed Circuit Design & Fab/Circuits Assembly Magazine; and Susy Webb, Fairfield 

Nodal senior PCB designer. 

The on-demand webinar highlighting industry trends and the winners of the 2017 Mentor PCB 

Technology Leadership Awards competition is posted at www.mentor.com/go/tla. 

Click here to return to Contents 

 

Multiphysics Simulation 2017 from COMSOL “Shares the Innovative Work Behind the Products that 

http://www.mentor.com/go/tla
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Will Shape our Future” 

30 October 2017 

COMSOL is excited to announce that the latest edition of Multiphysics Simulationmagazine is now 

available and may be downloaded at: www.comsol.com/offers/multiphysics-simulation-2017. The 2017 

edition features how vehicular electrification companies, 5G component manufacturers, and large 

scientific research groups have all benefitted from using multiphysics simulation tools to tackle the 

formidable and unique technology challenges they face. 

“The adoption of multiphysics simulation throughout companies is accelerating with the introduction of 

apps,” comments Valerio Marra, Director of Marketing at COMSOL, Inc. “Simulation experts featured 

in this magazine report on major productivity gains where simulation is becoming much more powerful 

and, at the same time, easier to use and deploy.” 

This edition of Multiphysics Simulation shares a number of stories about how simulation experts are 

exploring new concepts and verifying and optimizing designs quickly and inexpensively. A few 

highlights: 

• The CERN Large Hadron Collider team designed a fault protection device that helped it avoid 

costly shutdowns of the collider’s cooling system. 

• Manufacturing and consulting company Signal Microwave is producing on-demand connectors 

for high-speed RF applications to implement 5G technology. 

• The electric car manufacturer Faraday Future used multiphysics simulation to reduce the number 

of design iterations from 10 to 2. 

Other articles highlight how industry leaders have employed simulation driven product development 

practices to gain and maintain a competitive advantage in rapidly changing markets. Researchers at 

Nokia Bells Labs are using multiphysics simulation to capture the behavior of oscillating piezoelectric 

fans to bring the next generation of consumer electronics to market. Scientists at India’s National 

Chemistry Laboratory have pinpointed a cost-effective fuel cell that can replace the unreliable and 

pollutive diesel generators that power India’s telecom towers. The simulation team at the Manufacturing 

Technology Centre (MTC) in Coventry, UK, built simulation apps for additive manufacturing processes 

that ensure safety and quality requirements for the aerospace industry are met. 

Multiphysics Simulation 2017 is available as an online magazine and can be viewed digitally or 

downloaded in PDF format at: www.comsol.com/offers/multiphysics-simulation-2017. 

Click here to return to Contents 

 

Omnify Software Shortlisted as 2017 UK Logistics & Supply Chain Excellence Awards Finalist 

31 October 2017 

Omnify Software along with their client, Gooch & Housego, a global leader in photonics technology, 

was shortlisted as a finalist for the 2017 UK Logistics & Supply Chain Excellence Awards in the 

Manufacturing and Supply Chain Operations categories. 

The award, now in its 21st year, recognizes projects that demonstrate excellence in supply chain 

operations. Gooch & Housego dramatically improved their product development processes by adopting 

http://www.comsol.com/offers/multiphysics-simulation-2017
http://www.comsol.com/offers/multiphysics-simulation-2017
https://www.globenewswire.com/Tracker?data=x0H6fOJJ71zwM6aenjKIHGhVtrIxvHg2S8UfZqcO-96_gGPF-ehknjfSwGLhPZQcIFoIDsz8_JulE11xQeB0Vg==
https://www.globenewswire.com/Tracker?data=N1eaLSmSSXl1akSRDpNf9NyFQLZIkJeh0gXok8POa7ucv-tYbMXAfcGEr6w3iICM3PYRJ7I-QHCAXPONhMS5pjjR1Lumnoj49mhUKvGRqsw=
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Omnify Empower PLM to centralize and manage all of their in-depth product information such as: part 

data, bill of materials, product documentation, supply chain information, and engineering changes, as 

well as streamline design and manufacturing processes.  With Empower PLM, Gooch & Housego is able 

to easily share accurate product information between their design and manufacturing systems, give 

design engineers visibility into supply chain information to make better design decisions, and eliminate 

data entry errors with automated upload of supply chain parameters into their Enterprise Resource 

Planning (ERP) system. The company achieved a notable 16% reduction in engineering change cycle 

time and $250,000 in estimated cost savings due to process improvements with Empower PLM and 

continues to meet customer demands while maintaining its focus on quality and cost leadership. 

David Whitney, VP of Strategic Sales for Omnify Software states, “Knowing we were up against 

hundreds of entries, it is quite an honor to be shortlisted as a finalist in this year’s Logistics & Supply 

Chain Excellence Award alongside our customer. Our mission is to create a partnership with our 

customers to ensure their success with our products and we are proud to be recognized for Gooch & 

Housego’s success using the Empower PLM solution to transform their product development and supply 

chain operations.”  

The winners of the 2017 Awards will be revealed in front of more than 600 industry leaders at London’s 

Park Lane Hilton on Tuesday, November 14, 2017. 
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Oracle to Launch Four New Professional Tennis Events in Early 2018 
1 November 2017 

In another sign of its continued support of American tennis, Oracle Corp. announced today that it is 

launching four new professional tennis tournaments—two men’s events and two women’s events—in 

the United States next year in conjunction with the Association of Tennis Professionals (ATP) and the 

Women’s Tennis Association (WTA). 

The Oracle Challenger Series—two ATP Challenger Tour events and two WTA 125K Series events—

will take place as combined events Jan. 20-28, 2018 at the Newport Beach Tennis Club and February 

24-March 4, 2018 at the Indian Wells Tennis Garden. Each event will pay equal prize money for a total 

of $150,000 per tournament. 

The top two male and female Americans with the highest accumulated points at the events will be 

awarded wild cards in their respective singles main draws at the 2018 BNP Paribas Open, held March 5-

18 at the Indian Wells Tennis Garden, which is widely considered the top combined ATP/WTA 

professional tennis tournament in the world. Player participation in the Oracle Challenger Series will be 

determined by ATP and WTA rankings and procedures used for similar tournaments. 

“Tennis players in the United States need more chances to compete at home and more chances to earn a 

living from the sport,” said Oracle CEO Mark Hurd. “Oracle is committed to American tennis and these 

events are designed to provide opportunities for players to make meaningful gains in both prize money 

and ranking points on their home soil. We hope to continue to grow the number of events annually in the 

years ahead.” 

“Our players in the United States are eager for more opportunities like this,” said Chris Kermode, ATP 

World Tour Executive Chairman and President. “We’re so pleased to partner with a company like 

https://www.globenewswire.com/Tracker?data=67_Z8B0w859idn0yLV_bbPr5voWTSayLXQStTgVl3uIw57tNiGllhS8tMEY6M8LP_Rv2-FlKb06Pxfgix_BVcvlQ8Hk2lB1b5SvJF9UVrFNEUynwRMW-9Bm04xKY1k4Q
http://oraclechallengerseries.com/
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Oracle to further promote and develop tennis in the United States.” 

“We are thrilled that Oracle is making this commitment to grow the pathway for young emerging 

national and regional talent here in the USA to reach their goal of competing on the WTA Tour. This 

will lead to great things for tennis in America,” said Steve Simon, Chairman and Chief Executive 

Officer of the WTA. 

The Series builds on Oracle’s commitment to help support U.S. tennis at both the professional and 

collegiate level. Earlier this year, Oracle unveiled the Oracle US Tennis Awards, two $100,000 grants 

awarded annually to assist young players as they transition from college into the professional ranks. 

Oracle also is working with the Intercollegiate Tennis Association (ITA) to host the Oracle ITA 

National Fall Championships, which begins today at the Indian Wells Tennis Garden and another resort-

area location. The Oracle-sponsored event is the culmination of the fall collegiate tennis season and 

features the nation’s top 64 men’s and women’s singles players and top 32 men’s and women’s doubles 

teams. It replaces the ITA National Indoor Intercollegiate Championships.  

Click here to return to Contents 

 

PropelPLM Secures $3.8 Million in Funding from Investor 

31 October 2017 

According to a recent SEC filing, Propel PLM secured $3.8 million from an undisclosed investor.   

Propel most recently announced their new compliance solutions.  Specification Management & 

Compliance and Training Records Management are available now. 
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Utopia Announces Extension of Global Reseller Agreement with SAP, Providing Data 

Synchronization Solution for Asset-Intensive Industries 

30 October 2017 

Utopia Global, Inc. announced that as a part of its global reseller agreement with SAP, SAP will resell 

Utopia's Enterprise Asset Management Workbench™ solution under the name SAP® Asset Information 

Workbench by Utopia. 

This application, which is also premium qualified by SAP to run on SAP S/4HANA® 1610, addresses a 

long-standing challenge for asset-intensive industries: synchronization of structured data and 

unstructured content across multiple systems of record, including engineering, procurement, 

construction companies and vendors. SAP Asset Information Workbench, leveraging the SAP Master 

Data Governance application, provides an easy-to-use, intuitive visualization of digital content in a 

single, unified environment. This solution complements and expands the functionality available in SAP 

Master Data Governance, enterprise asset management (EAM) extension by Utopia. It also enables 

creation of complex, multi-object change requests for EAM master data objects. The solution supports 

standard add-on connectors to systems of record such as GIS, engineering design, reliability, content 

management and SAP ERP. 

http://www.sap.com/
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"SAP Asset Information Workbench is only the latest in a series of innovations that our customers have 

come to expect from Utopia," said Arvind Singh, CEO of Utopia Global, Inc. "Integration of structured 

and unstructured asset information from multiple sources and heterogeneous formats into a single 

unified environment is a significant breakthrough for the EAM industry. Our expertise in this space will 

allow us to help enterprises increase productivity and reduce cost." 

"SAP Asset Information Workbench is a natural complement to SAP Asset Intelligence Network and 

SAP Master Data Governance, which help ensure the highest integrity of structured data and 

unstructured content in the digital core," said Hans Thalbauer, SVP, Digital Supply Chain and Internet 

of Things, SAP SE. 

Benefits of the solution include: 

• Accurate and complete asset master data, which is a cornerstone for safe and efficient operations 

in asset-intensive industries. 

• Synchronization of comprehensive asset master data among multiple systems of record, which 

has an impact on reducing environmental, health and safety risks. 

• Improved operational performance and regulatory compliance. 

Projected savings include: 

• Reduction in costs for information foundation creation by 10 to 20 percent with a magnitude of 1 

to 3 percent of capital project costs. 

• Increase of over 1 percent in plant availability. 

• Reduction of returns of maintenance and repair operations (MRO) materials by up to 30 percent. 

• Improvement of shop floor productivity by up to 50 percent. 

For more information on SAP Asset Information Workbench, please 

visit: https://www.utopiainc.com/software-solutions/asset-information-workbench 
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Vectorworks, Inc. Named a Winner of BUILD Magazine’s Visionaries in Technology Award 
30 October 2017 

Global design and BIM software developer Vectorworks, Inc. has been named a winner of BUILD 

magazine’s Visionaries in Technology award. This inaugural award program was launched with a focus 

on companies who are shaping the future of the technology for construction and architecture sectors, and 

who continue to innovate and develop new techniques to keep both divisions moving forward. 

This award was judged purely on merit by the BUILD in-house research team with all potential winners 

assessed with multiple, relevant criteria, including previous accolades won; company performance over 

a specified period of time; influence within the industry, sector or region; and client testimonials or 

recommendations. 

“Vectorworks Architect was on our research team’s radar before the award process began. Throughout 

the process, we were highly impressed by the dedication to practical usability and the focus on 

https://www.utopiainc.com/software-solutions/asset-information-workbench
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translating architectural concepts into workable project files without compromising design freedom,” 

said Daniel Hornsby, head of features at BUILD magazine. “The BUILD team felt that the Vectorworks 

full product suite displayed exactly the kind of intuitive, user-focused design that we wanted to celebrate 

with this award.” 

Another core focus of the award is the ongoing modernization and digitation of the architecture and 

construction sectors. With BIM rapidly becoming an industry staple, a key part of the award’s mission 

was looking at the firms pushing the leading edge of this wave of innovation, and as noted by Hornsby, 

“Vectorworks’ programs are clear front-runners in the category.” 

“We are incredibly honored that Vectorworks is recognized by this prestigious award after careful 

research and consideration,” said Vectorworks Vice President of Marketing Dan Monaghan. “Our 

company works hard every year to create new innovations within the AEC industry, and our success 

with this award reinforces our role as leaders in the BIM market and demonstrates how our work 

continues to make an impact within the design industry.” 

The Visionaries in Technology Award was launched on the back of several smaller features BUILD has 

run over the past year. These features were well received by their readers, and they saw a rise in the 

demand for a focused award that both recognized technology firms and showcased their services to the 

BUILD readership.  

As part of winning the award, Vectorworks will be featured in BUILD magazine’s January 2017 issue. 
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Events News 

"Empowering Leadership with WIT and WISDOM" -- Women Executives from Tech Sector Address 

Career Choices for Men, Women 

2 November 2017 

WHAT: "Empowering Leadership with WIT(Women in Technology) and WISDOM," a panel of 

women executives from the technology sector who will address career choices for women and men, 

including personal branding, leadership, negotiation, networking and mentoring 

WHO: Hosted by the Electronic System Design Alliance (ESD 

Alliance), ANSYS, SEMI and Semiconductor Engineering, in cooperation with NetSpeed 

Systems, Samsung, Stanford Health Care and Tribal Ventures 

WHEN: Tuesday, November 28, beginning with dinner and refreshments at 6 p.m. The panel discussion 

will start at 6:45 p.m. and conclude at 8:30 p.m. 

WHERE: 

SEMI 

673 South Milpitas Blvd. 

Milpitas, CA 95035 

Moderated by Ann Steffora Mutschler, executive editor/EDA at Semiconductor Engineering, panelists 

will be: 

http://www.esd-alliance.org/
http://www.ansys.com/
http://www.semi.org/
http://www.semiengineering.com/
http://www.netspeedsystems.com/
http://www.netspeedsystems.com/
http://www.samsung.com/
http://www.stanfordhealthcare.org/
https://www.tribal.ventures/
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Amita Dhawan, executive director, Applications at Stanford Health Care 

Indira Joshi, Samsung Memory Solutions Lab's director of Datacenter Storage and Memory Architecture 

Sundari Mitra, chief executive officer (CEO) and co-founder of NetSpeed Systems 

Mona Sabet, Tribal Ventures' managing director 

Margaret Schmitt, chief of staff to the CEO at ANSYS 

"Empowering Leadership with WIT and WISDOM" is open free of charge, but seating is limited. To 

register, go to: http://conta.cc/2hieFpF 
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SmartMark CEO Juliet Shavit to Talk 'IoT and the Customer' at TM Forum's Innovation InFocus 

Event 

30 October 2017 

SmartMark Communications announced today that its President and CEO, Juliet Shavit, will speak at 

the TM Forum’s 2017 “Innovation InFocus” event taking place in Dallas, Texas on November 7-8, 

2017. Juliet will speak on the topic of “IoT and the Customer” at 3:30pm on November 8th. 

Shavit is a world-renowned expert on the impact of technology innovation on customer experience. Her 

session will hit home to many of the attendees as they seek to build the business case for investments in 

IoT applications. 

“Understanding how to break down the business case for IoT investment is critical for today’s operators 

as they seek to justify departures from core services and compete more fiercely for the customer in 

today’s market,” said Juliet Shavit. “With the digitization of industry and the sophistication of these new 

networks and coinciding analytics, operators should be at the forefront of helping these businesses 

understand how to optimize the customer experience and improve overall satisfaction.” 

Shavit will talk through her experiences in working with industries like telecom, energy, music, and 

healthcare and demonstrate how business innovation built with a strong customer focus and the 

necessary analytics will help operators monetize IoT. 

To learn more about how SmartMark Communications is leading the industry in IoT customer 

strategies, visit smartmarkglobal.com. 
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Tech Data to Participate in Microsoft’s IoT in Action Series 

30 October 2017 

Tech Data today announced that it will take part in Microsoft’s “IoT in Action” series as a platinum 

sponsor, including the first U.S. event taking place today in Boston. IoT in Action is an invitation-only 

series of in-person and virtual events for companies ready to capitalize on the multi-billion-dollar IoT 

market. The day-long event will educate, inform and foster collaboration among attendees. 

http://conta.cc/2hieFpF
http://cts.businesswire.com/ct/CT?id=smartlink&url=http%3A%2F%2Fwww.smartmarkglobal.com&esheet=51706737&newsitemid=20171030005103&lan=en-US&anchor=SmartMark+Communications&index=1&md5=e52ac0a1b9450bb414c4dda4d700809b
http://cts.businesswire.com/ct/CT?id=smartlink&url=http%3A%2F%2Fwww.smartmarkglobal.com&esheet=51706737&newsitemid=20171030005103&lan=en-US&anchor=smartmarkglobal.com&index=2&md5=22b77a4e955ff70bf2e988bc6a56abc8
http://cts.businesswire.com/ct/CT?id=smartlink&url=http%3A%2F%2Fwww.techdata.com%2F&esheet=51707101&newsitemid=20171030005451&lan=en-US&anchor=Tech+Data&index=1&md5=036035b87e3e482f3a500fa6b83dce3b
http://cts.businesswire.com/ct/CT?id=smartlink&url=https%3A%2F%2Fdevicepartner.microsoft.com%2Fen-us%2Fconnect%2Fiotinactionevents&esheet=51707101&newsitemid=20171030005451&lan=en-US&anchor=%E2%80%9CIoT+in+Action%E2%80%9D&index=2&md5=ea7b3aeb2e5cf8e79c0ad6941eef4414
http://cts.businesswire.com/ct/CT?id=smartlink&url=https%3A%2F%2Fiotinactionevents.com%2F&esheet=51707101&newsitemid=20171030005451&lan=en-US&anchor=today+in+Boston&index=3&md5=9b65137adfdd0fe265006d378f04fee1
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In Boston, Tech Data’s Michelle Curtis, director, IoT Solutions, North America, will participate in an 

expert panel discussion presenting a successful IoT solution with Azure that partners can replicate. 

Partners ranging from independent software vendors to system integrators will have the opportunity to 

meet with IoT solutions aggregators during an afternoon matchmaking session, as well as over evening 

dinner. 

“We are excited to participate in Microsoft’s IoT in Action series as a platinum sponsor,” said Curtis. 

“We look forward to educating partners on our IoT solutions aggregator capabilities, including ideation 

services, end-to-end solution design, industry domain expertise, enablement resources and extensive 

ecosystem relationships. Microsoft has an innovative vision for IoT, and we are here to help our partners 

realize their opportunities in the market, leveraging this full technology suite and our market-ready 

industry solutions.” 

Microsoft’s IoT in Action series invites partners from around the world to learn and collaborate with 

tech leaders looking to build world-class IoT solutions and accelerate their go-to-market time. Each 

event is tailored to amplify the value of a solutions aggregator to the IoT ecosystem. The first event in 

the series kicked off in Leipzig, Germany last week, where Tech Data’s Victor Paradell, vice president, 

IoT and Analytics Solutions, Europe, participated. After the Boston event, the series continues—through 

February 2018—with dates in Taipei, Taiwan; Shenzhen, China; Tokyo; Seoul, South Korea; and San 

Francisco. 

Click here to return to Contents 

 

Financial News 

3D Systems Reports Third Quarter 2017 Financial Results 

31 October 2017 

3D Systems Corporation announced today its financial results for the third quarter and nine months 

ended September 30, 2017. 

For the third quarter of 2017, the company reported revenue of $152.9 million compared to $156.4 

million in the third quarter of the previous year. The company reported a third quarter GAAP loss 

of $0.34 per share compared to a loss of $0.19 per share in the prior year and a non-GAAP loss 

of $0.20 per share compared to non-GAAP earnings of $0.14 per share in the third quarter of 2016. 

"While third quarter results did not meet our expectations, we believe actions taken during the quarter 

both organizationally and operationally better position the company for long term success," 

commented Vyomesh Joshi (VJ), Chief Executive Officer, 3D Systems. "During the quarter, we 

reorganized the go to market team, changing key leadership positions in both the Americas and the Asia 

Pacific region while shifting to a worldwide go to market structure. We also completed a deep and 

comprehensive review of our portfolio based on year to date demand, market trends and a solid 

understanding of where we meet and will continue to meet customers' expectations." 

Demand from healthcare and industrial customers as well as strong execution in EMEA was more than 

offset by softer sales in the Americas and Asia Pacific regions. 

The company reported gross profit margin of 38.3% for the third quarter of 2017, which included 

http://www.3dsystems.com/
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a $12.9 million charge to write down products and parts as a result of a comprehensive review of the 

portfolio and inventory. Gross profit margin in the third quarter of 2016 was 44.1%, which 

included $10.7 million of expenses related to discontinuation of projects and products.   

For the third quarter of 2017, operating expenses were $90.9 million compared to $91.0 million in the 

prior year. SG&A expenses increased 3% to $66.5 million, which included continued investment in go 

to market and IT transformation. R&D expenses decreased 7% over the third quarter of 2016 to $24.4 

million. The third quarter of 2017 included accelerated investments in printers, materials and software 

for both plastic and metal solutions in support of products the company plans to launch over the next 

several months. R&D expenses in the third quarter of 2016 included $6.1 million of expenses related to 

portfolio realignment and discontinuation of projects. 

"We continued with our strategic investments in IT, go to market, quality, reliability and innovation, 

which we believe are critical to the company to drive long term growth," commented John McMullen, 

Executive Vice President and Chief Financial Officer. "While we are reducing expenses where 

appropriate, we continue to be focused on actions and decisions we believe are necessary to best-

position the company for long term success." 

During the quarter, the company used $0.7 million of cash in operations and ended the quarter 

with $138.3 million of cash on hand. 

For the first nine months of 2017, revenue increased $1.8 million to $468.8 million compared to $467.0 

million in the first nine months of 2016. The company reported a GAAP loss of $0.50 per share for the 

first nine months of 2017 compared to a loss of $0.39 per share in the same period of the prior year and 

reported a non-GAAP loss of $0.06 per share in the first nine months of 2017 compared to a non-GAAP 

earnings of $0.31 per share in the same period of 2016. 

"We have increased investments and resources to resolve legacy quality and reliability issues faster and 

have implemented organizational changes to continue to improve execution. We have made significant 

progress in many areas over the first nine months of this year and are taking additional actions necessary 

to position the company for long term success. At the same time, we continue to innovate for the future, 

and plan to bring to market a series of new and exciting products over the coming months," concluded 

Joshi. 

Full Year 2017 Guidance  

Management is focused on building the company for long term growth, profitability and success. This 

includes significant transformational work in solving for legacy issues while at the same time addressing 

current and go forward execution. Predictability has been difficult in this environment, and therefore, 

management believes it is prudent to withdraw guidance at this time. 

Click here to return to Contents 

 

ANSYS Announces Record Q3 2017 Financial Results: Surpasses Q3 Revenue and EPS Guidance 

and Raises Q4 and FY 2017 Outlook 

1 November 2017 

ANSYS, Inc. today reported third quarter 2017 GAAP and non-GAAP revenue growth of 12% in 

constant currency. Recurring revenue, which is comprised of lease license and annual maintenance 

revenue, grew by double digits in constant currency and totaled 75% of revenue for the third quarter on 
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both a GAAP and non-GAAP basis. The Company also reported 9% and 11% growth in diluted earnings 

per share on a GAAP and non-GAAP basis, respectively. 

Ajei Gopal, ANSYS President and CEO, commented, “The ANSYS strategy of Pervasive Simulation is 

resonating with our customers and partners. We continue to build new and expand existing relationships 

with customers around the world. During Q3, we closed 25 seven-figure deals, including a three-year 

deal of over $45 million, the largest in the Company’s history. Our focus on sales execution has resulted 

in another quarter of excellent financial performance. Our third quarter success was led by double-digit 

revenue growth in both North America and Asia-Pacific. We also saw improved performance in Europe, 

which rose 5% in constant currency. Overall, our results demonstrate the continued progress we are 

making toward achieving our goal of sustainable, double-digit top line growth by 2020.” 

Maria Shields, ANSYS CFO, stated, “Our Q3 financial results are validation that our continued focus on 

execution and disciplined investing in our business is yielding measurable results. The strong business 

performance exceeded the high end of our expectations as evidenced by double-digit growth in revenue, 

non-GAAP EPS, and deferred revenue and backlog. Our operating margin and earnings results were 

both well above the high end of our guidance, driven primarily by the overperformance in revenue. Due 

to our increased confidence in the fourth quarter, as well as the overperformance in the third quarter, we 

are raising our Q4 and FY 2017 revenue guidance by $6 million and $20 million at the midpoint, 

respectively.” 

Financial Results 

ANSYS' third quarter and year-to-date 2017 and 2016 financial results are presented below. The 2017 

and 2016 non-GAAP results exclude the income statement effects of acquisition adjustments to deferred 

revenue, stock-based compensation, amortization of acquired intangible assets and acquisition-related 

transaction costs. The 2017 non-GAAP results also exclude restructuring charges. 

Management's 2017 Financial Outlook 

The Company's fourth quarter and fiscal year 2017 revenue and earnings per share guidance is provided 

below. The Company last provided its guidance on August 2, 2017. The previously provided fiscal year 

2017 guidance has been updated to reflect the Company's performance during the first nine months of 

2017, as well as adjustments to operational and economic expectations, including changes in currency 

exchange rates, for the remainder of the year. The revenue and earnings per share guidance is provided 

on both a GAAP and a non-GAAP basis. Non-GAAP financial measures exclude the income statement 

effects of acquisition adjustments to deferred revenue, stock-based compensation, amortization of 

acquired intangible assets, restructuring charges and acquisition-related transaction costs. 

Fourth Quarter 2017 Guidance 

The Company currently expects the following for the quarter ending December 31, 2017: 

GAAP revenue in the range of $283.0 - $292.0 million 

Non-GAAP revenue in the range of $284.0 - $293.0 million 

GAAP diluted earnings per share of $0.78 - $0.86 

Non-GAAP diluted earnings per share of $0.99 - $1.05 

Fiscal Year 2017 Guidance 

The Company currently expects the following for the fiscal year ending December 31, 2017: 
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GAAP revenue in the range of $1.076 - $1.085 billion 

Non-GAAP revenue in the range of $1.079 - $1.088 billion 

GAAP diluted earnings per share of $3.17 - $3.25 

Non-GAAP diluted earnings per share of $3.93 - $3.99 

As discussed at the Company’s Investor Day in September, the Company expects to issue its guidance 

for 2018 after the completion of its annual planning process, which is currently underway, and 

commensurate with the reporting of its fourth quarter earnings in February 2018. 

To see GAAP and Non-GAAP charts, click here: http://investors.ansys.com/press-releases/2017/01-

Nov-17-203901197 

Click here to return to Contents 

 

Autodesk Extends Invitation to Join Financial Results Conference Call 

1 November 2017 

Autodesk, Inc. today announced that it will broadcast its third quarter fiscal 2018 financial results 

conference call live via its website Tuesday, November 28, 2017 at 2:00 p.m. Pacific 

Time. Autodesk will host a live webcast call at www.autodesk.com/investors. An audio replay webcast 

and podcast will also be available after 5:00 p.m. Pacific Time on our website 

at www.autodesk.com/investors. For more information, please call Autodesk Investor Relations at 415-

507-6373. 

Click here to return to Contents 

 

CENIT 9 months figures 2017, after consolidation of KEONYS, with a sales increase of around 13% 
2 November 2017 

After nine months, CENIT AG was able to increase its sales by approximately 13 percent, following the 

consolidation of the subsidiary KEONYS. The company also recorded significant sales growth in the 

sales of third-party software (+25.7%), while the sales of own software declined slightly by -2.4%. 

 

During the first nine months, CENIT group generated sales revenues of EUR k 102,219 (prior year: 

EUR k 90,319/13.2%). Sales revenues in CENITs consulting and services segment increased by 12,5% 

to EUR k 37.746 (prior year: EUR k 33.538). Sales of third-party software rose by 17,5% to EUR k 

52.853 (prior year: EUR k 44.964). Sales proceeds from CENIT’s proprietary software slightly 

decreased from EUR k 11.687 to EUR k 11.409 (-2,4%). 

 

The gross yield (operating output less cost of materials) amounted to EUR k 57,360 (prior year: EUR k 

55,516), representing an increase of 3.3%. CENIT achieved EBITDA of EUR k 8,634 (prior year: EUR 

k 9,244/-6.6%) and EBIT of EUR k 6,926 (prior year: EUR k 7,519/-7.9%). Results per share were EUR 

0.56 (prior year: EUR 0.64). 

http://investors.ansys.com/press-releases/2017/01-Nov-17-203901197
http://investors.ansys.com/press-releases/2017/01-Nov-17-203901197
http://www.autodesk.com/pr-autodesk
http://www.autodesk.com/investors
http://www.autodesk.com/investors
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Orders Development 

During the first nine months, the group-wide order intake totaled EUR k 98,708 (prior year: EUR 

84,520k). On 30 September 2017, orders in hand amounted to EUR k 58,152 (prior year: EUR k 

30,759). 

 

Asset and Financial Situation 

The enterprise has liabilities in relation to credit institutions in amount of EUR k 1,312 (31 Dec. 2016: 

EUR k 0), which is of a short-term nature. On the balance-sheet date, equity capital totaled EUR k 

36,490 (31 Dec. 2016: EUR k 40,578), ac-counting for an equity ratio of 42.1% (31 Dec. 2016: 56.2%). 

On the balance-sheet date, bank deposits and liquid assets totaled EUR k 24,948 (31 Dec. 2016: EUR k 

33,606). The operative cash flow was EUR k 6,501 (prior year: EUR k 6,737). 

 

Employees 

On 30 September 2017, CENIT group employed 746 staff (prior year: 616). Group-wide personnel costs 

for the reporting period were EUR k 37,720 (prior year: EUR k 35,928). 

  

Outlook 

As a result of the KEONYS acquisition, CENIT is raising its growth forecast for the 2017 business year. 

With EBIT remaining virtually unchanged, the company expects on-year sales growth of about 25%. 

Click here to return to Contents 

 

LECTRA: First nine months 2017: Financial results in line with the Company's objectives 

31 October 2017 

Today, Lectra's Board of Directors, chaired by Daniel Harari, reviewed the unaudited consolidated 

financial statements for the third quarter and first nine months of 2017. 

Comparisons between 2017 and 2016 are based on 2016 exchange rates ("like-for-like") unless stated 

otherwise. 

 

Third Quarter 2017 

After increasing by 12% in the first half, orders for new systems (€26.5 million) rose by 15% compared 

to Q3 2016. 

Revenues (€67.2 million) increased by 7% (+4% at actual exchange rates). 

Income from operations amounted to €10.6 million, up 3% like-for-like but down by 5% at actual 

exchange rates. The operating margin was 15.8%, down 0.8 percentage points (-1.6 percentage points at 

actual exchange rates). 

Net income amounted to €7.3 million, down €0.7 million (-9%) at actual exchange rates. 

 

First Nine Months 2017 
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Strong growth in orders for new systems 

Orders for new systems (€90.8 million) increased by 13% relative to the first nine months of 2016: 

+11% for new CAD/CAM and PLM software licenses, +15% for CAD/CAM equipment and 

accompanying software and +7% for training and consulting. 

Orders for new systems were stable in Asia-Pacific and increased in all other regions. They increased 

25% in Europe, 13% in the Americas, and 30% in the rest of the world (Northern Africa, South Africa, 

Turkey, the Middle East, etc.). 

Orders increased in all market sectors: in the fashion and apparel market they were up 19%, 6% in the 

automotive market, and 14% in the furniture market. In the other industries, they increased by 22%. 

Increase in revenues and results 

Revenues (€205.7 million) were up 8% both like-for-like and at actual exchange rates. Revenues from 

new systems sales (€90.8 million) increased by 10% and recurring revenues (€114.9 million) by 6%. 

Income from operations (€29.1 million) increased by €2.3 million (+8%) like-for-like and €2.4 million 

(+9%) at actual exchange rates. 

The operating margin (14.1%) was up 0.1 percentage points like-for-like and 0.2 percentage points at 

actual exchange rates. 

Net income amounted to €20.1 million, up 7% at actual exchange rates. 

Particularly high free cash flow - A zero-debt company, a very strong balance sheet 

Free cash flow amounted to €19.2 million, rising by €8.1 million at actual exchange rates compared to 

the first nine months of 2016, before receipt of the balance of the 2012 French research tax credit of €5.1 

million. The Company expects to receive reimbursement of the balance (€6.3 million) of the 2013 

research tax credit in Q4. 

At September 30, 2017, consolidated shareholders' equity amounted to €141.8 million, after payment of 

the dividend of €11 million (€0.35 per share) declared in respect of FY 2016. 

Cash and cash equivalents and net cash position totaled €84 million. 

 

2017 Outlook 

In its February 9, 2017 financial report and its 2016 annual report, to which readers are invited to refer, 

the Company reported its long-term vision, its new 2017-2019 strategic roadmap, and its 2017 business 

trends and outlook. 

Lectra entered 2017 with stronger than ever operating fundamentals and an even stronger balance sheet. 

Nevertheless, persistent macroeconomic, geopolitical, political and currency uncertainties, together with 

increased related risks, continue to weigh heavily on businesses' investment decisions. 

In these conditions, the Company targeted, at the beginning of the year, 6% to 12% revenue growth for 

2017, and 7% to 15% growth in income from operations before non-recurring items, like-for-like. 

In view of its first nine months business activity and financial results, the Company remains confident of 

achieving this objective. 

On another note, the recent appreciation of the euro against the dollar and many other currencies, if it 
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were to be confirmed, would mechanically reduce revenues in Q4 by approximately €3 million and 

income from operations by €1.8 million based on parities at September 30, 2017 compared to Q4 2016 

(in particular $1.18/€1 against $1.08/€1). 

Bolstered by the strength of its business model and a new roadmap fully geared to the demands of 

Industry 4.0, the Company remains confident in its growth prospects for the medium term. 

https://www.lectra.com/sites/lectra.com/files/document/lectra_pressrelease_q32017_301017.pdf 
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Mitsubishi Electric Announces Consolidated Financial Results for the First Half and Second Quarter 

of Fiscal 2018 

31 October 2017 

Mitsubishi Electric Corporation announced today its consolidated financial results for the first half and 

second quarter, ended September 30, 2017, of the current fiscal year ending March 31, 2018 (fiscal 

2018). 

The full document on Mitsubishi Electric’s financial results can be accessed at the following 

link: www.MitsubishiElectric.com/news 

The business environment in the first half of fiscal 2018, from April through September 2017, 

experienced a buoyant expansion in the U.S. and gradual trends of recovery in Japan and Europe, 

despite a modest slowdown in China. In addition, the yen weakened against the U.S. dollar and the euro 

in and after May compared to the same period of the previous fiscal year. 

Under these circumstances, consolidated net sales in the first half of fiscal 2018 increased by 5% 

compared to the same period of the previous fiscal year to 2,076.3 billion yen due primarily to 

increased sales in the Industrial Automation Systems, Electronic Devices and Home Appliances 

segments. Consolidated operating income increased by 23% compared to the same period of the 

previous fiscal year to 149.2 billion yen, due to increased profits in the Energy and Electric 

Systems, Industrial Automation Systems and Electronic Devices segments. Income before 

income taxes increased by 50% compared to the same period of the previous fiscal year to 185.2 

billion yen due primarily to recording a gain from sales of investment securities in Renesas 

Electronics Corporation as well as improvement of exchange gains and losses. Net income 

attributable to Mitsubishi Electric Corporation increased by 48% compared to the same period of 

the previous fiscal year to 131.1 billion yen.  

Consolidated net sales for this quarter, from July through September 2017, was 1,070.7 billion yen, a 

2% increase from the same period of the previous fiscal year, due primarily to increased sales in the 

Industrial Automation Systems, Electronic Devices and Home Appliances segments. 

Consolidated operating income was 75.0 billion yen, an increase of 21% from the same period of the 

previous fiscal year, with increased profits in the Industrial Automation Systems and Electronic Devices 

segments. 

Forecast for Fiscal 2018 (year ending March 31, 2018) 

As a result of the growth expected in the Industrial Automation Systems segment in which it sees an 

increase in demand for capital expenditures mainly in Asia, the company’s consolidated earnings 

https://www.lectra.com/sites/lectra.com/files/document/lectra_pressrelease_q32017_301017.pdf
http://cts.businesswire.com/ct/CT?id=smartlink&url=http%3A%2F%2Fwww.mitsubishielectric.com%2F&esheet=51707987&newsitemid=20171030006421&lan=en-US&anchor=Mitsubishi+Electric+Corporation&index=1&md5=60e1d9a2fb2685bb3aef2924bfbb9318
http://www.mitsubishielectric.com/news
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forecast for fiscal 2018, ending March 31, 2018, have been revised from the announcement on July 31, 

2017 as stated below. 

Click here to return to Contents 

 

OpenText Reports First Quarter Fiscal Year 2018 Financial Results 

2 November 2017 

Open Text Corporation, "The Information Company," today announced its financial results for the first 

quarter ended September 30, 2017. 

"OpenText delivered strong first quarter results growing total revenue to $641 million, representing 30% 

year-over-year growth while delivering $220 million of Adjusted EBITDA, representing 32% year-over-

year growth." said Mark J. Barrenechea, OpenText Vice Chairman, CEO & CTO. "Our Annual 

Recurring Revenues grew to $489 million, representing 29% year-over-year growth. We are off to a 

very strong start to the new fiscal year." 

"During the quarter, we completed the acquisition of Covisint Corporation and Guidance Software Inc, 

transitioned to the new SAP HANA S4 ERP platform, delivered Release 16 EP2 and Magellan, and 

named a leader in Content Services Platforms.  M&A remains our leading growth contributor, 

complemented by organic growth," said Barrenechea. 

Barrenechea concluded, "We start with a customer's business needs, and work backwards on a strategy 

to meet those needs.  OpenText has evolved into "The Information Company" enabling customers to 

manage and unlock the value of their information.  Customers are responding well to our expanded 

Enterprise Information Management (EIM) offerings which now include advance capabilities for 

Artificial Intelligence (AI), Internet-of-Things (IoT), and Information Forensics and Security.  OpenText 

is well positioned to be the leading Digital platform for the world's leading companies, both on-premise 

and in the Cloud." 

Click here to read the full report and see associated charts: http://news.sys-con.com/node/4190569 
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Trimble Reports Third Quarter of 2017 Results 

26 October 2017 

Third quarter 2017 revenue of $670.0 million was up 15 percent as compared to the third quarter of 

2016. Buildings and Infrastructure revenue was $214.5 million, up 13 percent. Geospatial revenue 

was $169.7 million, up 6 percent. Resources and Utilities revenue was $114.4 million, up 31 percent. 

Transportation revenue was $171.4 million, up 16 percent. 

GAAP operating income was $64.0 million, up 16 percent as compared to the third quarter of 2016. 

GAAP operating margin was 9.6 percent of revenue as compared to 9.5 percent of revenue in the third 

quarter of 2016. 

GAAP net income was $55.7 million, up 42 percent as compared to the third quarter of 2016. Diluted 

GAAP earnings per share were $0.22 as compared to diluted GAAP earnings per share of $0.15 in the 
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third quarter of 2016. 

Non-GAAP operating income of $123.6 million was up 12 percent as compared to the third quarter of 

2016. Non-GAAP operating margin was 18.4 percent of revenue as compared to 19.0 percent of revenue 

in the third quarter of 2016. 

Non-GAAP net income of $99.6 million was up 19 percent as compared to the third quarter of 2016. 

Diluted non-GAAP earnings per share were $0.39 as compared to diluted non-GAAP earnings per share 

of $0.33 in the third quarter of 2016. 

The GAAP tax rate for the quarter was 20 percent as compared to 25 percent in the third quarter of 

2016, and the non-GAAP tax rate was 23 percent as compared to 24 percent in the third quarter of 2016.  

Operating cash flow for the first three quarters of 2017 was $310.0 million, up 8 percent as compared to 

the first three quarters of 2016. Deferred revenue for the third quarter of 2017 was $326.7 million, up 11 

percent as compared to the third quarter of 2016. 

During the third quarter, Trimble completed the acquisitions of Müller-Elektronik and 10-4 Systems. 

Trimble also repurchased approximately 2.2 million shares of its common stock for $84 million, and 

year to date has repurchased approximately 3.1 million shares for $111 million. Approximately $19 

million remains under the current share repurchase authorization as of the end of the third quarter. 

"The quarter reflected relative strength across all segments and all regions. Organic revenue growth was 

over 10 percent and was augmented by acquisition activity," said Steven W. Berglund, Trimble's 

president and chief executive officer. "These performance levels provide a foundation for continuing the 

positive trend into 2018." 

Click here to return to Contents 

 

Implementation Investments 

Auditdata selects Minerva’s Medical Device PLM to help embrace Digital Transformation 
3 November 2017 

Auditdata was faced with the challenge of finding and exchanging documents and needed a relational 

database solution. A solution that would both systemize documents and provide an overview of the 

relationships between the documents. The company chose to implement Minerva’s Medical Device 

PLM and Electronic PLM solutions on top of Aras, and the new solution proved to “to be close to an 

out-of-the-box solution in a cost that is affordable.” 

Previously, the company suffered from inefficient data management along with DHF/DMR management 

and change control that lacked visibility and was both tedious and time-consuming. Handling all their 

documentation on file servers and paper – signing and scanning records – it created an inefficient and 

complex process, often resulting in errors and wasted time.  

“We roughly had about 200.000 files on a file server. So, the biggest challenge was to find documents, 

obviously. Organize them manually in folders and make relationships between them was a pain. We 

could not search for anything. We had to do that manually,” says Dan Haugbøl, Director of Corporate 

QA/RA and IT/Information Security at Auditdata. 
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Auditdata also outsources its manufacturing. Having single files being exchanged back and forth in the 

supply chain was quite time-consuming, caused errors and ultimately resulted in a longer order-

placement process. 

“We were sending spreadsheets to the production, but there were no relationships between the files. It 

was a nightmare.” 

Systemizing data and having an overview of the relationships between different documents are key for 

Auditdata. It is therefore crucial for the company to be able to align their main system with their 

partner’s ERP system and eliminate files “flying around”. 

Aras and Medical Device PLM®, he adds, increases visibility and understanding of data relationships:  

“It makes it easier for us to actually organize the Design Changes, so we can see for each design 

iteration which document that has been touched. The PLM system makes this process highly efficient 

and we can find our stuff afterwards.” 

In conclusion, he states that the Minerva solution perfectly matches the needs of Auditdata. 

“Medical Device is close to be an out-of-the-box solution in a cost that is affordable,” says Dan 

Haugbøl. 

Click here to return to Contents 

 

Bell and Howell Selects ThingWorx Platform to Enable Smart, Connected Service 

31 October 2017 

PTC today announced that Bell and Howell has selected the ThingWorx® industrial innovation platform 

to transform its service organization by enabling remote monitoring and service of its connected 

industrial mechatronic machines. 

Headquartered in Research Triangle Park, North Carolina, Bell and Howell delivers innovative service 

and technology solutions that enrich customer communications and fulfillment for the world’s largest 

finance, industry and public sector enterprises. The company helps its customers streamline high-

volume, high-integrity production of customer communications and product fulfillment; track delivery 

throughout the supply chain; maximize postal discounts and monetize every customer touchpoint. 

Bell and Howell’s service organization is among the most sophisticated in the world, excelling at 

production workflow, automation, and industrial mechatronics. The company selected the ThingWorx 

platform as the foundation of an innovative next-generation IoT-enabled offering designed to further 

optimize service capabilities for all of its OEM service partners. These partners include companies such 

as Cleveron, CMC, Fetch, Hewlett-Packard, Packsize, Savioke, Sharp, and Toshiba. 

One of the first products to leverage Bell and Howell’s IoT-enabled offering, built on the ThingWorx 

platform, is the Cleveron PackRobot, a 16-foot autonomous self-service package retrieval system that 

allows customers to pick up their online orders in a matter of seconds by scanning a code on their 

smartphone. The PackRobot is currently being deployed by the world’s largest retailer throughout the 

United States. As the exclusive distributor of Cleveron products in North America, Bell and Howell is 

providing the installation, service, support, and remote monitoring of these IoT-connected machines. 

ThingWorx will enable Bell and Howell to reduce equipment downtime, improve First Time Fixn(FTF), 
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increase overall performance, and boost customer satisfaction. 

“At Bell and Howell we are focused on innovation and creating next-generation solutions and services 

for our customers,” said Ramesh Ratan, Ph.D, CEO, Bell and Howell. “We selected the ThingWorx 

platform because we needed a complete IoT platform that could handle everything from connecting the 

device to building applications to analyzing data. With the ThingWorx platform, we will be able to not 

only monitor our machines, but also have the ability to connect and remotely diagnose and service 

machines, which will enhance our level of service to our customers.” 

The ThingWorx platform is a suite of components that enable the deployment of applications that 

monitor, manage, and control connected devices; remote data collection from connected devices; 

independent and secure connectivity between devices; and device/sensor management and integration 

with third party systems. 

“By leveraging the IoT for smart, connected service, service organizations can solve problems before the 

customer knows they exist, adding tremendous value to service operations,” said Jim Heppelmann, 

president and CEO, PTC. “Leveraging ThingWorx will enable Bell and Howell to deliver high-quality 

services and more robust IoT-enabled solutions for its customers.” 

Click here to return to Contents 

 

Chinese Fast Fashion Giant UR Selects Centric PLM 

31 October 2017 

UR (Urban Revivo), the top Chinese fast fashion retailer, has selected Centric Software to provide its 

Product Lifecycle Management (PLM) solution.  

UR (Urban Revivo), founded in 2006, has experienced phenomenal growth and is now the number one 

fast fashion company in China. With a core concept of ‘fast luxury’, aiming to bring affordable yet 

luxurious clothes to consumers worldwide, UR has over 160 stores across China and overseas. The 

company has also established a base in Singapore and is expanding to oversea markets. UR plans to 

have over 400 stores globally by 2020. 

Li Ri Mei, Senior Buying Director at UR, explains that UR’s rapid expansion in just over ten years has 

created significant business challenges. UR began looking for a PLM system several years ago. 

“We lacked an effective information management platform to integrate design and planning information 

from individual team members,” he says. “We needed to find a way to ensure data accuracy and 

transparency to get everyone on the same page. In terms of merchandise management, we realized that a 

standardized process and planning calendar would greatly improve our efficiency. It’s important to us to 

keep our brand DNA consistent while responding quickly to market need in order to manage the color, 

material and style of designs.” 

After researching several leading vendors in a long selection process, UR chose Centric Software’s 

Centric PLM solution. 

As Li says, “We have known Centric for a long time. Every time we meet with the Centric team, we are 

impressed by their professionalism and knowledge of the fashion industry. They understand our pain 

points and can offer a tailor-made solution for us. UR is the leading fast fashion brand in China, and is 

growing fast in both the domestic and global markets. We believe that Centric’s successful experience in 
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the global market will truly help in our expansion.” 

“We want to build up the product merchandising and design platform as the cornerstone of our PLM 

system,” explains Li. “The next objective is to create standard processes in our database. Using tracking 

information, we plan to improve the efficiency of merchandising and design. Last but not least, we want 

to enhance cooperation between internal and external team members.” 

“Using Centric PLM, we expect to establish the information base of basic research and development, 

which will lead to a rapid reduction in the amount of time the R&D team spends on data collection,” he 

continues. “They will quickly accumulate knowledge and experience, improving efficiency. Centric 

PLM will help us to define and standardize all aspects of the R&D process, which will ultimately 

enhance visualization and transparency.” 

As the top fast fashion brand in China, UR is confident that Centric can deliver a PLM solution that will 

support the company’s rapid growth in China and abroad. 

Li concludes, “We are looking forward to conducting a long-term cooperative business relationship with 

Centric Software, who is an excellent supplier. With the continuous development of Centric Software, 

we anticipate that Centric will help address new business challenges as UR continues to expand.” 

“We would like to welcome UR, who will be our twenty-sixth customer in China since we opened our 

Shanghai office in 2014,” says Chris Groves, President and CEO of Centric Software. “UR is the top 

fast fashion company in China and is becoming a major player on the global stage. We are honored to be 

a part of UR’s rapid growth in the challenging and competitive world of fast fashion and look forward to 

a long partnership ahead.” 
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Zunum Aero selects ESTECO as preferred Multi-Disciplinary Optimization technology provider 

2 November 2017 

ESTECO is proud to announce that Zunum Aero has selected modeFRONTIER as its preferred Multi-

Disciplinary Optimization platform. The Washington-based startup, which is developing a family of 

hybrid-electric passenger aircrafts, came to this decision after a thorough competitive analysis that 

pinpointed the software developed by ESTECO as the most suitable to help them push the limits of 

battery technology and electric propulsion. 

Planning to enter the market with a 12 passenger plane in 2022, the Zunum Aero aircraft brings 

unprecedented economics of 8 cents per seat mile in direct costs, or $250 per hour. The aircraft will have 

a range of 700 miles initially, expanding to 1,000 miles by 2030. Their hybrid-electric technology will 

reduce noise and emissions by 80%, revolutionizing aerospace transportation and setting new challenges 

in terms of increased engineering complexity in an already highly competitive industry. 

"A regional hybrid-electric aircraft - the first of its kind – requires complicated inter-disciplinary 

analysis,” says Ashish Kumar, Zunum Aero Founder and CEO. “Designing for efficiency while not 

compromising on comfort and performance requires delicate tradeoffs with many considerations.” This 

search for optimal balance between opposing goals has been at the core of ESTECO software 

technology since the company was founded in 1999. Over the years, its technology has been used by 

major organizations – the likes of NASA, Airbus and Embraer – to speed up the engineering process, 
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automate design cycles and rapidly identify the best design options, based on multiple constraints and 

performance requirements. 

“modeFRONTIER makes it easy to set up complex, multi-disciplinary optimization problems, and has 

the capability to handle as many inputs as we can throw at it,” explains Kumar. “Its powerful 

optimization and post-processing tools will help us build the best possible aircraft to usher in an era of 

fast, affordable short-haul travel everywhere." 

Click here to return to Contents 

 

Product News 

Arena Solutions Integrates with Paradata to Facilitate Data-driven Product Design and Sourcing 

Decisions 

1 November 2017 

Arena Solutions and Paradata today announced the integration of Arena with Paradata's BOM 

AdvantageTM. The integration provides real-time, verified insights into thousands of suppliers and 

millions of parts to improve product lifecycle business decisions while lowering costs and reducing risk. 

"We are excited to offer a seamless integration between Arena and Paradata that quickly immerses our 

customers' strategic procurement teams into developers' component selection processes," said Steve 

Chalgren, EVP, Product Development, and Chief Strategy Officer at Arena. "While a successful product 

introduction requires high-quality design and quick transference to manufacturing, a successful product 

company requires a sophisticated procurement/component team with tools that provide immediate 

supply chain risk assessment, environmental compliance and cost negotiating information. Paradata does 

that." 

Paradata's advanced big data and deep machine-learning platform ingests vast amounts of public and 

private data to produce instant updates on part and component costs, compliance, lead time and other 

vital go-to-market information. By taking advantage of Paradata's big data analytics, Arena can offer its 

customers automatic access to verified insights on parts and components, and improve collaboration 

across all people, teams and departments involved in critical product lifecycle management decisions. 

"Data veracity, recency and comprehensiveness is key in enabling companies to collaborate and 

compete more effectively in an era of constant change and disruption," said Debbra Rogers, CEO of 

Paradata. "As the first company in our emerging partner ecosystem, Arena Solutions is ideally suited to 

help customers gain a competitive edge through improved process innovation and product 

differentiation.Together, we can transform both the design and manufacturing of complex electronics 

products." 

As a result, customers gain the following benefits: 

• Component discovery and analysis that take minutes–not days or weeks 

• Validated, pre-loaded data about parts and prices that provide a trustworthy data source 

• Data verification and enhancement that increases data quality 
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• Prescriptive and actionable insights 

• Continuous curation of parts information 

• Harmonization and verification of public and private data, enriching information 

• Opportunities for cost savings by offering alternative parts at lower prices 

Availability 

The Integration between Arena and Paradata's BOM Advantage is currently available and ready to be 

deployed. 

Arena Solutions' all-in-one product development platform with Paradata integration is available 

immediately for new and existing customers. For more information, please 

visit http://www.arenasolutions.com/pdfs/products/plm/arena-paradata-datasheet.pdf 
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CoreTechnologie enhances its solution for IP protection of 3D CAD Models 

30 October 2017 

The German-French software manufacturer CoreTechnologie (CT) has significantly enhanced its 

software 3D Evolution to provide unsurpassed IP protection of 3D CAD data.  In this digital age and era 

of continuous connectivity, valuable intellectual property is in danger of falling into the wrong hands.  

CT’s solution delivers peace of mind by ensuring that a collaborative exchange of 3D data can happen 

with a decreased risk of intellectual property or design intent being unintentionally shared. 3D 

Evolution’s Simplify module, has automated algorithms that can rapidly remove internal parts of 

geometry without losing any external features or surfaces while maintaining a solid model.  In addition, 

assemblies can be flattened into a single multi-body part thus eliminating the part names.  Integrating 

custom geometry manipulation tools developed by CT directly into the existing Teamcenter or other 

PLM architecture allows for secure processing of heavy data without the need for extracting data to a 

local or shared drive. 

3D Evolution utilizes a standard toolset for user interaction, thus a seamless and consistent output of 

packaging models can be achieved.  Reference data is useful to users whom either don’t require the 

detail or are outside the inner circle of intellectual property.  The prolific usage of detailed modeling 

data in downstream applications is clear, but perhaps more ambiguous is how to efficiently prepare 

reference models for widespread consumption. Today’s top product development companies understand 

the CAD models produced are not only an integral part of their products, but differentiate them from 

their competition. This data is the backbone of the product development process and is heavily used in 

developing new designs and collaborating on current designs with suppliers. The protection of this data 

is critical to continued exclusivity in the market. 

CT continues to prove out this technology with customers in the space exploration, aerospace, general 

machinery and automotive sectors.  Over and above the benefits of IP protection, CT’s customers have 

successfully used the module to significantly reduce file size by as much as 80% for packaging, market-

ready geometry and in plant layout applications, just to name a few.  The include or exclude functions 

allow for the definition of specific areas in the model for example: mounting brackets.  The emboss 

selection permits for the removal of the details, however leaving an emboss showing a dent where a hole 

http://www.arenasolutions.com/pdfs/products/plm/arena-paradata-datasheet.pdf
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or a part was removed. 

By combining systematic principles of optimization and the CAD manipulation capabilities of 3D 

Evolution, a truly robust solution for the protection of IP can be achieved. 

For more information please visit www.coretechnologie.com. 

Click here to return to Contents 

 

eQube® Based Applications on MindSphere 

30 October 2017 

Today, eQ announced an expanded partnership with Siemens PLM Software to develop eQube® based 

applications on MindSphere. With this agreement, eQ will be able to use its revolutionary platform, 

eQube® to develop specific applications built on the MindSphere open IoT operating system for 

facilities/infrastructure optimization, manufacturing line/cell/plant throughput optimization, as well as 

product and process optimization. 

MindSphere is the open, cloud-based IoT operating system from Siemens that lets you connect your 

machines and physical infrastructure to the digital world. It lets you harness big data from billions of 

intelligent devices, enabling you to uncover transformational insights across your entire business. 

eQube platform embodies the mantra of "Digital Backbone - Actionable Insight". Customers around the 

world have leveraged, eQube-MI, the Digital Backbone for application integration, synchronization, and 

migration. They have also utilized the revolutionary business intelligence platform, eQube-BI, to 

aggregate data from multiple business systems with fast/on-demand analysis of streaming big data for 

Actionable Insight. 

Using eQube-BI based application(s), customers will be able to visualize 'at-a-glance' potential problem 

areas not only at a single machine-level but at a line/cell/plant level. Visibility at that level will not only 

help in preventative maintenance activities that are timely, but more importantly, will help in improving 

line/plant level Throughput. eQube-BI will mash-up streaming big data with data from MES and ERP 

systems to monitor performance of the bottleneck resources for Throughput optimization. 

Similarly, big data from Products/Assets operating in the field can be analyzed for timely preventative 

maintenance and avoidance of catastrophes. Further, eQube-BI will mash-up the sensory data from these 

Products/Assets in the field with Inventory systems, Supply Chain Management (SCM) systems, and 

also Product Life Cycle (PLM) management systems for cost optimization (product cost, inventory cost, 

warranty cost, etc.) and future design optimization. 

"We are excited about opportunities with MindSphere. MindSphere provides unparalleled capabilities as 

an open OS for IoT. eQube's unprecedented abilities of super-fast in-memory data mash-ups across 

systems, including streaming big data sources and integration of Cloud-based systems with On-Premise 

systems are crucial to provide real value for customers across multiple business use cases. It is truly 

exciting for eQ to extend our long-standing business relationship with Siemens PLM Software to now 

include eQube based 'for purpose applications' on MindSphere," said Dinesh Khaladkar, President & 

CEO, eQ Technologic. 

"eQ's eQube platform has proven track record in the industry for complex systems integration and for 

enterprise business intelligence, bringing important value as a strategic partner developing specific 

http://pr.report/Pla1OZLX
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applications on MindSphere," said Paul Kaeley, senior vice president Partner Eco-System, MindSphere 

& PLM. "We believe the combination of eQ's eQube platform with their knowledge of complex systems 

and real business challenges, coupled with our open IoT OS, MindSphere, will provide real value to our 

customers." 
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Gemalto LTE-M IoT technology paves the way for widespread adoption 

31 October 2017 

Billions of new Internet of Things (IoT) devices are expected before 2020[1] but the majority of these 

do not require the full capabilities of 4G cellular networks. Emerging Low-Power Wide-Area wireless 

technologies, including LTE-M and NB-IoT, allow devices to efficiently connect to existing 4G 

networks. Gemalto's LTE Cat M1 IoT module is now certified by Verizon. With very low power 

consumption, these new modules will expand the use of cellular connections in applications such as 

security systems, points of sale, vending and eHealth solutions.  

Compatible with Gemalto eSIM and Remote Provisioning 

The revolutionary Cinterion® IoT module is compatible with Gemalto's embedded SIM (eSIM). 

Integrating an eSIM inside the module for the first time streamlines the process of connecting with 

confidence and simplifies solution design by combining two components into one. In addition, this 

module supports remote device updates and Quality of Service management over the lifetime of the 

device. 

Groundbreaking power saving features extend battery life  

The module features a proprietary solution for exceptionally quick wake-up times that are 15 times 

faster than traditional solutions. This preserves power and improves responsiveness, which are essential 

elements for power sensitive, battery-operated IoT applications. 

"The Cinterion LTE-M platform blends efficient connectivity and streamlined design to enable and 

accelerate new IoT applications and improve Total Cost of Ownership," said Andreas Haegele, SVP IoT 

Products, Gemalto. "With decades of experience in provisioning services and more than 50 global MNO 

references for On-Demand Connectivity, Gemalto is in the lead position to help drive adoption and 

transform the way IoT technology is deployed in the future." 

Click here to return to Contents 

 

Gerber Announces Major Software Enhancements at ideation 2017 

2 November 2017 

Digitalization is underway and at the annual ideation fashion technology conference Gerber Technology 

announced major advancements among their software product lines to help make it easier for their 

customers to adopt technology and achieve optimization through improvements in their digital 

workflow. The announcements include several new advancements to the AccuMark family of products 

and a planned launch of YuniquePLM 8.0 coming in 2018. 

“We continue to be focused on making our products easy to try, buy and most importantly easy to use 

https://www.globenewswire.com/Tracker?data=GdXDkAmOyEz-fodFc-z2tBYNzvIpIsGpx_gPC2Kz9UjcHRfQYTgof54Wn6btHFfo9vBrmBFdPSTTM-n5UHuHXiJbhL3tqL3t1BJaXf2PkzxNxzyA894rPdgoViN68_SXS4-8R5V3_OZCZIaEbZjpDA==
https://www.globenewswire.com/Tracker?data=Hw58NB03s0WLYoilIm-fzTSLaM5xvxXDzeZUW2XsrtQgwZdBIzZM8CRX_Gk5Gu7ZYMnUI9t0BMCjp7oUK9-_nJpNFQdSawpHDc2OxT10qzUIcNTtV7dHT6cWAFTWMuHHs20kiLmEQDeUv1Kxr90JDQ==
https://www.globenewswire.com/Tracker?data=neHw9rc5h3T8rwbj_eflAVEiZke5lA_Y70Lhz0gANU0dsDOf9R7vMrYtLl95HwMbVbJtBHOv2inttPl0TcG5w2FPUgH4xtZ4YAzONlPv6XwxMK8T-UR20151cWUsUKOW
https://www.globenewswire.com/Tracker?data=Qcv__VLL_2tVep6wxtbNZ6p7uiSfYAuc9J8coozMSiz1OcWv5Zb5ak4qzcaw87GMN12sOfnSKvUzoe2F5Ro5LBrLrHjYpOHZb51AVu1CDBk=
http://www.gerbertechnology.com/accumark-product-family/
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for customers of all sizes,” said Karsten Newbury, senior vice president and general manager of 

software solutions group. “The world’s leading brands are relying on us to help them through their 

digital transformation and we are really excited to be introducing so many major product enhancements 

to AccuMark and YuniquePLM to support our customers.”  

Software advancements include: 

• AccuMark Cloud – Offers all the features of AccuMark, the industry-leading pattern design, 

grading, marker making and production planning software, with the benefits of cloud 

computing.  

• AccuMark Creator – Leverages core functionality of our industry leading YuniquePLM product 

in the form of simple AccuMark add-on modules beginning with Virtual Sample Management, 

allowing AccuMark users easier and more efficient collaboration with internal and external 

partners.  

• 3D Partnership with Avametric – We are partnering with Avametric on an advanced 3D 

simulation engine that powers our 3D product, integrates into AccuMark 2D and gives our users 

the most realistic representation of fabric properties to create digital samples, saving companies 

up to 50 percent of time and associated cost. The Avametric partnership also expands our 3D 

offer to cover the complete apparel value chain from retail/consumer all the way through design, 

development and production.  

• YuniquePLM 8.0 – The latest in easy-to-use, cloud-based PLM with an exciting, new modern 

look, more intuitive functionality and equipped with a self-guided tutorial for easier training and 

adoption.  

• Community Portal – Sign up to be part of our new Gerber Online community!  Connect with our 

experts and other users for answers to your questions and to provide your input into our future 

product development.  

At ideation 2017, customers will have a chance to demo and preview upcoming product releases in 

Gerber’s Interactive Studio, a space were Gerber customers can interact with Gerber products and those 

of our technology partners simulating the entire workflow of a garment. Technology partners taking part 

in ideation and the Interactive Studio include: A&E, Kornit Digital, Pointcarre, Singletree 

Technologies, Softwear Automation, Texbase, Vizoo and Xrite.    

“These product innovations are a direct result of customer input and feedback and are available for 

demonstrations.” continued Newbury. “Gaining insight from our customers is imperative to our product 

research and development process. Furthermore, our innovation is focused on how we enable our 

customers’ Digital Transformation so they can be agile and competitive in today’s e-commerce and 

internet driven markets.” 

Click here to return to Contents 

 

IBM Brings Cloud-native Environment to Private Clouds 

1 November 2017 

IBM today announced a new IBM Cloud Private software platform to help companies unlock billions of 

http://www.gerbertechnology.com/media/1217900/accumark-cloud.pdf
http://www.gerbertechnology.com/media/1217901/accumark-creator.pdf
http://www.gerbertechnology.com/news/gerber-partners-with-avametric-to-unlock-the-reality-of-3d/
http://www.gerbertechnology.com/media/1217902/yuniqueplm-8.pdf
http://gerbertechnology.vanillacommunity.com/
http://amefird.com/
https://www.kornit.com/
http://pointcarre.com/
http://singletreetech.com/
http://singletreetech.com/
http://softwearautomation.com/
http://texbase.com/
http://www.vizoo3d.com/index.html
http://www.xrite.com/
https://www.ibm.com/investor/
https://www.forbes.com/sites/louiscolumbus/2017/04/29/roundup-of-cloud-computing-forecasts-2017/#2da9fa9731e8
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dollars in technology investment in core data and applications and extend cloud-native tools across 

public and private clouds. 

IBM Cloud Private software is designed to enable companies to create on-premises cloud capabilities 

similar to public clouds to accelerate app development. The new platform is built on the open source 

Kubernetes-based container architecture and supports both Docker containers and Cloud Foundry. This 

facilitates integration and portability of workloads as they evolve to any cloud environment, including 

the public IBM Cloud. 

IBM also announced new container-optimized versions of core enterprise software, such as IBM 

WebSphere Liberty, Db2 and MQ – widely used to run and help secure the world’s most business-

critical applications and data. This makes it easier to share data and evolve applications as needed across 

IBM Cloud private and public clouds and other cloud environments with a consistent experience. 

An airline, for example, could use IBM Cloud Private to bring a core application that tracks frequent 

flyer miles into a private cloud environment and connect it to a new mobile app in the public cloud. A 

financial services firm could use it to keep customer data in-house as it works to meet its security and 

regulatory requirements while taking advantage of new analytic tools and machine learning in the public 

cloud to quickly identify investment trends and opportunities. 

Enterprises to Spend More Than $50 Billion a Year on Private Clouds 

While public cloud adoption continues to grow at a rapid pace, organizations, especially in regulated 

industries such as finance and health care, are continuing to leverage private clouds as part of their 

journey to public cloud environments to quickly launch and update applications. IBM estimates 

companies will spend more than $50 billion globally starting in 2017 to create and evolve private clouds 

with growth rates of 15 to 20 percent a year through 2020, according to IBM market projections. 

“Innovation and adoption of public cloud services has been constrained by the challenge of transitioning 

complex enterprise systems and applications into a true cloud-native environment,” said Arvind Krishna, 

Senior Vice President for IBM Hybrid Cloud and Director of IBM Research. “IBM Cloud Private brings 

rapid application development and modernization to existing IT infrastructure and positions it to be 

combined with the services and experience of a public cloud platform.” 

Hertz, Ilmarinen Transforming IT with Private Cloud 

The Hertz Corporation, one of the top car rental companies in the world, believes both public and 

private cloud is critical to achieving its technology objectives. 

“Private cloud is a must for many enterprises such as ours working to reduce or eliminate their 

dependence on internal data centers,” said Tyler Best, Hertz Chief Information Officer. “A strategy 

consisting of public, private and hybrid cloud are essential for large enterprises to effectively make the 

transition from legacy systems to cloud. Hertz is an early adopter of both public and private IBM cloud 

and we could not accomplish our technology goals without private cloud as part of our overall cloud 

portfolio.” 

Ilmarinen, a Finland firm responsible for the pensions covering approximately 900,000 Finns, has 

started a pilot project with IBM Cloud Private and plans to be in production in early 2018.  “Ilmarinen is 

excited about the capabilities in IBM Cloud Private as a flexible, compliant cloud-native platform that it 

can deploy and manage behind our firewall for creating new applications and modernizing traditional 

workloads,” said Jani Itkonen, Production Manager, Ilmarinen. 

https://www.forbes.com/sites/louiscolumbus/2017/04/29/roundup-of-cloud-computing-forecasts-2017/#2da9fa9731e8
https://www.ibm.com/cloud-computing/products/ibm-cloud-private/
https://www.ibm.com/cloud/


CIMdata PLM Industry Summary 

 Page 39 

IBM Cloud Private Provides Flexible Platform with Support for Enterprise Developers 

Innovations used in IBM Cloud Private are designed to simplify cloud management, accelerate app 

develop and maintain security across cloud environments. Key features include: 

• Cloud Management Automation – Streamlined management across cloud environments to help 

launch, monitor and manage services and help ensure consistent security protocols. 

• Security & Data Encryption – Security Vulnerability Advisor to scan containers across the 

cloud to surface potentially serious issues and weaknesses; Ability to encrypt all data in flight 

and provide for strict access control by users within a cluster. 

• Core Cloud Platform – Includes a container engine, Kubernetes orchestration, Cloud Foundry 

and essential management tools surrounding developer runtimes, which are fully integrated and 

automated. 

• Infrastructure Choice – Compatible with systems from leading manufacturers including Cisco, 

Dell EMC, Intel, Lenovo and NetApp, as well as IBM Systems, including IBM Power Systems, 

IBM Z and IBM Hyperconverged Systems powered by Nutanix software. 

• Data and Analytics – Integrations with database services, such as IBM Db2, PostgreSQL and 

MongoDB, to leverage data and gain business insights. 

• Application Support & DevOps Tools – Containerized versions of software and development 

frameworks, including IBM WebSphere Liberty, Open Liberty, MQ and Microservice Builder, 

as part of software bundles; Optimized management and DevOps tools, including APM, Netcool 

and UrbanCode, which can be added for a separate fee.   

IBM also offers cloud deployment, management, brokerage and storage services to help clients manage 

multiple clouds and can help clients with migration of applications to IBM Cloud Private. More details 

on Cloud Private can be found in the product overview. 

IBM Cloud Private Reinforces IBM Commitment to Open Source 

IBM Cloud Private is another significant step in IBM’s support for organizations to create, deploy and 

manage apps in the cloud environment of their choice. IBM and Google recently announced an effort to 

create and open source the Grafeas project to help developers with security of containers. Last month, 

IBM released Open Liberty, a new lightweight, open-source version of its WebSphere Liberty Java 

application server, to make it easier for developers to get apps up and running in any cloud environment. 

IBM also is a founding member of the Cloud Native Computing Foundation, which hosts Kubernetes 

and Cloud Private is in compliance with its interoperability conformance tests. To get started with IBM 

Developer Journeys as they relate to Kubernetes, please visit: https://developer.ibm.com/code/journey/ 
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Mentor’s Tessent VersaPoint test point technology helps Renesas reduce cost and improve quality 

1 November 2017 

Mentor, a Siemens business, today announced the availability of the VersaPoint™ test point technology 
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in its Tessent® ScanPro and Tessent LogicBIST products, which maintain ISO 26262 qualification. The 

VersaPoint test point technology reduces manufacturing test cost and improves quality of in-system test 

– two critical requirements for high-reliability ICs in the automotive and other industries. Mentor is also 

announcing that Renesas Electronics has adopted the VersaPoint technology for its automotive ICs to 

address safety-critical test requirements in order to reach Automotive Safety Integrity Level (ASIL) C 

and D certification. 

Digital circuitry in automotive ICs is commonly tested using a hybrid of on-chip compression/ATPG 

and logic built-in self-test (LBIST) technologies to achieve very high defect coverage for manufacturing 

test, and enable in-system and power-on self-test. 

Test points are dedicated design structures used to improve the test results. Traditional LBIST test points 

improve results by addressing “random pattern resistance” in ICs. Mentor more recently developed test 

points specifically for on-chip compression/ATPG, which reduces ATPG pattern count by 2-4X above 

what is achieved with on-chip compression alone. The Tessent VersaPoint test point technology 

combines and improves upon these technologies. 

“To deliver industry-leading automotive ICs, Renesas uses test points to help us meet our strict IC test 

requirements,” said Hisanori Ito, Vice President, Automotive SoC Business Division at Renesas 

Electronics Corporation. “With the Tessent VersaPoint test point technology, we no longer need 

separate solutions for different types of ICs. As a result, we see improved quality and reduced cost in 

both manufacturing and in-system tests. The simplified DFT implementation flow also shortens 

development cycles and accelerates time-to-market.” 

Tessent VersaPoint technology results in higher LBIST test coverage compared to traditional LBIST test 

points, and better ATPG pattern count reduction than when using on-chip compression/ATPG test 

points. This technology is designed for test engineers using Tessent Hybrid ATPG/LBIST to improve 

cost and quality of test, particularly for ICs targeting automotive applications. 

“Our customers are continuously looking to reduce their test costs as their design sizes grow and quality 

requirements become more stringent,” said Brady Benware, Director of Marketing for the Tessent 

Product Family at Mentor. “At the same time, there is an increased demand for efficient in-system test in 

high-reliability applications. With the VersaPoint test point technology, our customers have a more 

effective way of meeting both manufacturing and in-system test requirements.” 
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MultiCam Introduces New CNC Software, Coreo 

1 November 2017 

MultiCam, a U.S. based global manufacturer of CNC cutting solutions, is excited to introduce a brand 

new intuitive CNC software, Coreo. 

"Coreo is a ground up software suite design that incorporates the latest process control for a broad range 

of technologies, perfect for the MultiCam family of CNC products. Whether it is a Router, Plasma, 

Waterjet, Laser, Knife, or iPlasmaCNC system, Coreo Suite software has the power to manage the 

workflow process from design to cut," says Fabrication Product Manager, Kris Scherm. 

Coreo is a robust CAD/CAM software that allows end-users to manage the entire process from initial 
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design to finished job execution on a MultiCam CNC machine. Offered in three different feature 

packages (Lite, Advanced, & Ultimate), Coreo is designed for MultiCam's complete line of Routers, 

Plasma, Waterjet, Laser, Knife, and iPlasmaCNC systems. Coreo is divided into five segments intended 

to improve the workflow of end-users. The five segments are as follows: 

• Connect - Users can easily connect with machine control systems located throughout their 

production area. 

• Design - A user-friendly CAD-based creation environment to draw projects/parts. 

• Build - Converts object lines in CAD drawings to directional paths that guide the cutting tool. 

• Command - The module that runs the cutting tool (i.e. Router, Plasma, Waterjet, Laser, Knife & 

iPlasmaCNC). 

• Report - Allows the user to make informed assessments of business and machine performance. 

"Coreo is the platform for the future as it combines ease of use with outstanding efficiency in cutting a 

wide variety of materials on the right cutting platform. Although we still partner and sell a list of 

specialized software options, Coreo is our core platform for 80% of your common cutting applications," 

says Chairman/CEO, David Morse. 
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New VOLTA and modeFRONTIER releases showcased at the ESTECO North America Users’ 

Meeting 

27 October 2017 

The new versions of modeFRONTIER and VOLTA were showcased at the 5th ESTECO NA Users’ 

Meeting in Detroit on Tuesday in front of more than one hundred experts from some of the world’s most 

innovative companies.  

The latest upgrades bring a new approach to using algorithms, a smarter interaction between the two 

platforms and enhanced data management features, among other improvements.  

The users of modeFRONTIER can now choose among different modalities for running an algorithm - 

Manual, Self-initializing or Autonomous. Enhancing the traditional manual run, a handful of ESTECO 

algorithms are now available in self-initializing mode: the user only needs to set the number of 

evaluations.  

The current release also introduces the new, Autonomous mode for pilOPT, the first algorithm to come 

with a real one-click to run option. The new pilOPT performance is faster, more accurate, and it uses 

less computational resources both in self-initializing and in autonomous mode.  

"pilOPT algorithm in autonomous mode is not only conceptually revolutionary but really effective in 

seeking optimum solutions while minimizing the amount of iterations required”, said Matteo Nicolich, 

ESTECO Product Manager.  

The ESTECO enterprise solution, VOLTA, now comes with the extended tiered licensing scheme. The 

companies can now choose between Full User – to exploit the full capacity of the system, Light User - to 

access all project updates in realtime, and the newly introduced Simulation User - to run the processes 
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created by domain experts.  

Significant improvements were made also in terms of data management. Organizing large amounts of 

data became even more effective in VOLTA 2.2 thanks to the newly introduced metadata templates and 

the Advanced Search feature.  

“VOLTA is becoming more and more powerful in storing and organizing any kind of simulation related 

data. Within VOLTA data management module, companies can now store all their simulation models 

and create so-called 'model identity cards' based on custom metadata to perfectly fit their specific needs, 

which makes it very easy to quickly find and collect the right information”, Nicolich added.  

In terms of interaction with third party applications, ESTECO Technology continues growing its already 

extensive list of direct integrations: modeFRONTIER can now seamlessly integrate with 

RomaxDESIGNER, the design software for mechanical and electromechanical drivelines, and SC/Tetra, 

a general purpose thermo-fluid simulation software. As for VOLTA, it now supports Oracle Database 

and MariaDB database servers.  

For more information about the VOLTA 2.2 and mF 2017R5 releases: http://tiny.cc/8r4hoy 
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OpenBOM™ Announces Connectivity to SAP® Business ByDesign® 
31 October 2017 

OpenBOM today announced that its OpenBOM software now has connectivity with the SAP® Business 

ByDesign® solution. The aim is to increase the functionality of SAP Business ByDesign, enabling its 

users to take advantage of the following features:  

• Flexible cloud-based multi-tenant integrated bill of materials and parts data management; 

• Global BOM change and history tracking; 

• Real-time collaboration and data sharing for BOMs and related information, e.g., CAD files; and 

• Integration with engineering and manufacturing systems (e.g., CAD, PDM and PLM). 

“Our partnership with SAP marks a crucial milestone at OpenBOM,” said Oleg Shilovitsky, CEO and 

cofounder of OpenBOM, “in which we are empowered to provide users high-quality, disruptive tools 

powered by both the OpenBOM and SAP Business ByDesign solutions.” 

SAP Business ByDesign is a cloud-based ERP solution for growing midmarket companies, subsidiaries 

of large corporations and local public sector institutions to help them manage their operations with a 

secure and comprehensive software suite. Working with SAP, partners like OpenBOM can build a rich 

portfolio of high-quality, ready-to-implement solutions complementary to SAP Business ByDesign 

across all industries through powerful integration and development tools. 
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smartShift Technologies Taps Industry Expert to Drive New ‘ONE by smartShift’ Solution for 

http://tiny.cc/8r4hoy
http://www.openbom.com/
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Running Digital SAP in the Cloud 

30 October 2017 

smartShift Technologies announced today the launch of a game-changing solution for SAP enterprise 

environments. ‘ONE by smartShift’ is a single-source solution that more effectively and easily manages 

and transforms SAP enterprise environments for customers across multiple industries. The new offering 

consolidates all SAP technical upgrades, ongoing code management, data volume management and all 

recurring services into a robust, SLA-driven solution. The new solution has already proven successful 

for numerous customers, including a major manufacturer of professional cleaning machines for the 

commercial and consumer market. The single vendor, single bill solution is the latest in smartShift’s 

expanding portfolio. 

“At smartShift, we have developed and patented a unique software platform that automates the analysis 

and rewriting of software code,” said Seth Henry, CEO of smartShift Technologies. “We’ve combined 

our engineering expertise and our unique, patented platform to build a simple, turnkey solution to 

modernize and manage SAP in a more customer-friendly consumption model.” 

Leading the new initiative is IT services industry veteran Alan D. Rudolph. He is an accomplished and 

seasoned technology executive who creates, develops and executes highly targeted customer success 

programs and corresponding service delivery initiatives for high-growth Applications Businesses. 

Rudolph has led consulting and service delivery teams in large and small organizations, resulting in 

successful customer experiences and exceptional company financial earnings. Most recently, Rudolph 

was the North American VP for the Infrastructure Outsourcing and Transformation Program at Sungard 

Availability Services; and, prior to that was Managing Director at Affiliated Computer Services, a Xerox 

Company, for Enterprise Applications; and SVP at IBM, through its acquisition of Corio, for 

Applications Product Delivery. 

“Our customers have been looking for these solutions,” said Rudolph. “It will drive customer 

satisfaction and differentiation in the marketplace, and will enable SAP environments to run like a true 

SaaS model. I’m excited for this new and exciting chapter with smartShift and am eager to partner with 

our new and most loyal customers.” 
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Synopsys' DesignWare STAR Memory System's New Test and Repair Capabilities Speed Embedded 

Memory Repair Time by 10x 

31 October 2017 

Synopsys, Inc. today announced a new suite of embedded memory test and repair features for 

its DesignWare® STAR Memory System® solution to enable increased test coverage and faster power-

on initialization for high-performance automotive, mobile and cloud computing system-on-chips (SoCs). 

With these new features, designers can achieve a 10x reduction in repair time by eliminating extra 

cycles and testing only faulty memories. The STAR Memory System includes enhanced hardware and 

test algorithms to detect and correct a wide variety of dynamic faults prevalent in advanced process 

technologies, including 7-nm FinFET, both in production test and in the field. In addition, its error 

correcting code (ECC) compiler mitigates the impact of soft errors by calculating the memory failures in 

time (FIT) rate, enabling designers to improve the reliability of their systems. 

https://www.synopsys.com/dw/ipdir.php?ds=dwc_bist_ip
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"Moving to a new process node, especially in small geometries, is a big challenge," said Spark Zhang, 

DFT engineer at HiSilicon. "Using the DesignWare STAR Memory System helped us meet our power, 

performance, area, and test targets, resulting in first-pass silicon success for our 7-nm FinFET SoC." 

"With the increasing amounts of SRAM memory required in today's applications, integrating an efficient 

test and repair solution can accelerate timing closure and improve system reliability and performance," 

said John Koeter, vice president of marketing for IP at Synopsys. "The new capabilities in the 

DesignWare STAR Memory System significantly reduce repair time and improve reliability of SoCs." 
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